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“SHASTA” _ CALIFORNIA” 


Made in all sizes, 136 and 134 in. thick. Made in all sizes. 153 and 14 in. thick. 


“Weed Quality” “<i 


are made with a two-fold purpose—to sell and to give satisfaction. 
Both of these factors are’ important and absolutely indispensable 
That Weed 


doors do combine these essentials is what we want to prove to you. 


We Make Them in Their Entirety 


from the cutting of the tree, therefore have absolute supervision over all material 


to the greatest success in the sale of any product. 


that goes into them. When our final stamp of approval is placed on them they 
are really and truly ‘‘Weed Quality’’ doors—uniform in quality and perfect in 
workmanship. The two designs shown above—made with 3-ply Rotary cut 
Laminated Veneered Yellow Pine Panels—have been unusually good sellers. 


Ask your jobber for quotation on WEED Sash 
and Doors and if he is unable to quote you, wire or 
write us and you will get the information promptly. 


Weed Lumber Co., CALIFORNIA 


SAN FRANCISCO OFFICE, Flood Building. 
Telephone KEARNEY 2885. 


Eastern Offices: 
KANSAS CITY, MO., 715 R. A. Long Bldg. 
COLUMBUS, OHIO, 1612 Bryden Road. 





Visitors to the Pacific Coast are cordially invited to visit Weed and inspect the largest manufac- 
tory of White Pine Sash, Doors and Box Shooks on the Globe. 





























View of the Sumter Lumber Co.'s new plant at Electric Mills, Miss, 












High Grade Manufactured 


Finish, from Virgin 
Flooring, Growth 
Ceiling, Soft 
Siding, . 

ae Short 
Casing, ( 
Base and Lea 


Soft Short Leaf 


Yellow Pine Lumber 


Try it on your trade. 









The Sumter Lumber Company, 


Electric Mills, Miss. 
HIXON, Treas. 


J. M. 
F. J. HUGHES, Sec’y. and Gen’l. Mgr. 
R. C. HOLADAY, Sales Manager. 





JNO. ALEXANDER, Pres’t. 
GEO. C. HIXON, Vice-Pres’t. 
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Craig Mountain Cork Pine 


THE LUMBER THAT WILL HELP 
BUILD YOUR BUSINESS 


because it is soft in texture, properly manufactured 
and can be utilized in many ways. 























Our Planing Mill Work j is Supreme 
WE CAN DEMONSTRATE FACTS TO THE MOST SKEPTICAL. 


Your orders solicited ; inquire for any 
information desired. 


Craig Mountain Lumber Company 


General Sales Office, 
611 Peyton Bldg., SPOKANE, WASH. 


Mills and General Office, 
WINCHESTER, IDAHO. 
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SHINGLES’ ENEMIES VICTORIOUS. 


The southern war against wooden shingles as a root 
covering has resulted in another victory for the ene- 
mies of shingles. Meridian, Miss., has adopted an 
ordinance forbidding the construction of a new roof 
or extensive repair of any damaged one except with 
metal, slate, terra cotta, gravel, asbestos or ‘‘other in- 
combustible material.’’ In regard to repairs it for- 
hids the use of ‘‘wooden boards, shingles or other 
combustible materials.’’ Wooden shingles made non- 
combustible apparently would conform with the ordi- 
nance but are at the disadvantage of being specifically 
mentioned as being combustible. This ordinance is 
one of those which lumbermen should be on their 
suard against. Meridian is a lumber center, and it 
seems the lumbermen of that city might have prevented 
the adoption of so drastic an ordinance. 


“EASY ON THE FEET.” 

The slogan, ‘‘Easy on the Feet,’’ adopted by a 
manufacturer of creosoted yellow pine block flooring 
for factory use, has provoked many a smile from 

‘wise’? factory. managers who ‘‘knew better’’; but 
as factory operatives ‘become better aequainted with 
this type of floor managers are finding that they have 
heen smiling on the wrong side of their faces. A 
sxood wood block floor is a boon to the workman who 
is on his feet all day. In some instances recently men 
have refused to submit to the laying of cement floors, 
the unresilient character of which, they say, makes 





the latter end of the day a burden and sends them 
home at night completely fagged. 

Wood block flooring also acts as a splendid noise- 
insulator for light machinery and reduces the nerve- 


‘‘Lumberman, Chicago.”’ 


racking vibration which is to be found in any machine 
shop or factory where many machines are in use. 

This type of flooring is more expensive if first cost 
alone be considered, but its life is practically unlim- 
ited and in the long run it is far more economical 
than any other. Many leading industrial corporations 
are installing it, and the fact that it really contrib- 
utes something to the efficiency of workmen is an 
important factor in effecting such sales. 


PROGRESS IN WELFARE WORK. 


At the three recent conferences of yellow pine man- 
ufacturers much valuable information and many help- 
ful suggestions regarding welfare work were pre 
sented. If any doubt had existed in the minds of 
those who attended the conferences as to the wisdom 
of performing this work on both humanitarian and 





economic grounds that doubt must have been dissi- 
pated by the evidence drawn from practical expe- 


rience that was presented. 
The purpose of the conferences was briefly to show 
the work that had been done and to sketch in out- 


line work that can be and should be performed. Hence 
the conferences, though not by any means the be 
ginning of welfare work by the Yellow Pine Manu- 
facturers’ Association, were apparently an epoch- 


marking step toward 
the association’s work along welfare 

The association now is taking 
same forward direction by submitting to each of its 
members a ‘‘Questionaire on Welfare Work.’’ This 
questionaire covers four phases of work, health, edu- 
cation, religious work and social work, and includes 
general questions that fall outside of these four 
classes. More than seventy-five questions are asked, 
and if each operator will give to his replies the time 
and serious consideration that the subject 
a mass of extremely valuable information will be 
placed in the hands of the secretary of the association 
to whom all replies are to be returned. 

It is believed that no other industry has of its own 
motion thus turned self-inquisitor, and the vellow 


systematizing and broadening 
lines. 


another step in the 


deserves 


pine manufacturers are to be commended for mani- 
festing in this practical way the courage of their 


convictions. 


OUSTER AT WAITING STAGE. 


The famous case involving fines or ousters, or both, 
imposed upon certain lumbermen in Missouri by the 
Supreme Court of that State is at a waiting stage. 
It is understood that the court will not take up the 
petition for a rehearing and a medification of its de- 
cree until near the end of the month and in the mean 
time lumbermen are going on with their business as 
if nothing had happened. In both Kansas City and 
St. Louis the general business interests of these cities 
continue to show their sympathy for the lumbermen 
in every way and the feeling is growing that there 
will be a considerable modification of the decree 
which will make it regulative rather than so heavily 
punitive. The briefs filed by commercial organiza- 
tions setting forth the reasons these cities would suf 
fer by the enforcement of the decree which backed up 
the rehearing petitions of the companies are before 
the court awaiting its consideration. 








THE RETAILER’S INFLUENCE. 


The attendance at the retail lumbermen’s con- 
ventions held so far this year shows a larger 
increase and a deeper interest in association 
work than for several years past. 

The observer at conventions this year is im- 
pressed with the thought that retailers are en- 
deavoring to find means and measures whereby 
they can increase the volume of their business 
at the same time serving their communities 
more efficiently and leading in every good move- 
ment that is designed to make their towns model 
home towns. 

These retailers, individually and collectively, 
are leaders. One can not but be impressed that 
these men have had much to do with the shaping 
of the sterling citizenship of rural communities. 
They are honest, earnest, sincere and loyal; they 
have the confidence of their neighbors and we 
predict that as time goes on they will have a 
wider influence in business and in our national 


life. 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS. 


While actual buying is more or less an uncertain quantity, the undertone to 
general trade conditions is such as to lead business men of the country to believe 
that trade will gradually and steadily aright itseif until it reaches a normal basis. 
Nothing on the horizon shows that business will be of abnormal capacity during 
any part of the year 1914, but the outlook as a whole is generally cheerful. This 
is now admitted by those who were the most pessimistic during the last six months 
of 1913. This pessimism was evidently overdone and the change in sentiment 
is only natural. The stand taken by the administration has been largely responsible 
in the revival of confidence at financial centers. This will mean—if not now, a 
little later—a loosening up of funds for development work. It is believed that 
the railroad decision will be pushed and that inferentially, it will be favorable 
to the railroads. President Wilson’s attitude toward the trust busting program, that 
nothing will be done to entail demoralization and that ample time will be allowed 
to effect readjustments wherever they are found necessary, has acted as an incentive 
to Big Business and it is believed that it will codperate with the government in 
making reforms. Following on the heels of reports of more easy conditions in the 
monetary affairs abroad, a substantial increase has occurred in the security markets 
of this country and the volume of dealings in stocks and bonds is getting larger. 

* * * 

A tone of expectancy is noticeable in the lumber business as well as in other 
branches of manufacturing and industrial circles. The feeling will not down that 
there will be a good sieady business during 1914. This confidence is merited in 
view of the actual sales being made today. The consensus seems to be that there 
will develop greater energy and heavy volume before the year shall far advance. 
Since the first of the year a wider and more varied increase of wants has developed 
and the inquiry is of a character that seems to mean good trade in the future. One 
thing must be taken into consideration, however, and that is the fact that inquiries 
are always heavier in January after inventories have been taken, which show stocks 
to be badly broken. Therefore, retail dealers, jobbers and wholesaler consumers 
may be only teeling out the market, to be prepared tor actual buying when the 
occasion arrives. 

* * * 


Notwithstanding that it is too soon after the holidays for the southern pine 
market to have developed much strength, and that trade continues on a contracted 
basis, many believe southern pine is gradually coming back. It is conceded that 
the yellow pine market has been brisker the last two weeks than for several 
months. One of the features of the trade is the improvement shown in the export 
business. Timber values show an advance of from 50 cents to $1 
stability is expected a little later. Kansas City reports increased inquiry from 
the line yards of the Southwest. Yard stock inquiries are more numerous than 
for along time. Not only the yards are getting into the market but the railroad 
demand is somewhat better. Orders for trestle timber and car materials have 
been booked this week and inquiries as a general thing are more frequent. The 
question uppermost with manufacturers and sales agents is as to whether or not 
prices will get firmer. This is the only requisite necessary to make the market 
firmer and more desirable. The test of the yellow pine market will come when 
the spring trade shall fairly open, which is generally in February, and the size 
and urgency of the requirement will have its effect on values. The southern pine 
mills which shut down are getting into commission and stocks are being rounded 
out. Any further progress along this line will depend especially on weather con- 
ditions, likewise the extent of the farmers’ demand in the Southwest will also 
depend on the weather and the state of the growing wheat crop. At Houston a 
much more hopeful feeling is manifested; offerings have been freer, although it 
is said many of these offerings were turned down by the sales agents, who refused 
to accept them at present market values. A feeling among Houston manufae- 
turers is that there will be a decided uplift in the yellow pine situation shortly, 
based on the fact that the Middle West continues to place orders with Texas 
mills whenever they can get them accepted. 


and greater 


It is said that offers approximating 
more than 400,000,000 feet of lumber were made in one day by northern buyers, 
all of which were refused by the Texas mills. While most of the larger mills 
around Beaumont and in Beaumont territory continue to operate full time, the 
smaller manufacturers have reduced their output, waiting for more satisfactory 
prices. Local retail yards report a steady increase in business, with a further 
improvement expected by February 1. In northwestern Louisiana some of the 
mills report having orders enough on file to run thirty days or more, and besides 
the brisker movement noticed there has been a slight advance in price on a few 
items. The market at Lake Charles is still dull. Sales agents report inquiries 
from jobbers in the Central West, but orders have been few. Most of the busi 
ness being done is for mixed cars of finished material. All the mills are operating 
full time. On the South Atlantic coast lumbermen are looking for better things. 
Building activity is expected to be much heavier than last year, but up to the 
present there has been little change in the situation so far as shipments are 
concerned. At New Orleans, while there has been some increase in the demand, 
it is not heavy nor well distributed. Railroads are taking some stock but the 
prospects are that they will hold back until the rate controversy shall have been 
settled. There is a somewhat better call for car material. Exports are said to 
be dull. Conditions at Mobile change little from week to week, but millmen 
and shippers feel, however, that the future holds better things in store for them. 
In the East the southern pine trade is still confined to current wants, no stocking- 
up being in evidence. One thing certain about the eastern demand is that if it 
turns at all it must be for the better. 
* * * 





So far as actual orders are concerned conditions on the Pacific coast are not 
much improved. Seattle reports a better line of inquiries but no increase in the 
business or change in the price. Mills that were shut down over the holidays 
have generally resumed sawing in that section. Notwithstanding the lack of 
demand millmen generally do not complain of the volume of business being done; 








the principal complaint is about the unsatisfactory prices that are going. The 
supply of fir logs is considered ample with prices firm at $6, $9 and No 


change from these figures is expected unless camps shall resume operation earlier 
than planned. Cedar logs are also scarce and firm at $11.50 to $12. Notwith- 
standing that 1913 was rather a dull year the cargo mills of Tacoma, according 
to statistics, made a good showing in volume. Total cargo shipments from that 

323 feet, compared with 140,365,440 feet in 1912, a gain last 





port were 142,412,523 
vear of 2,046,883 feet. Figures for 1913 showed a decrease in foreign trade, 
as compared with 1912 and a gain in coastwise. The December report of the 
collector of customs of the Puget Sound district shows that foreign lumber ship 
ments totaled 35,506,000 feet, an increase of 8,000,000 feet over December, 1912 
or 1911. The official total for 1913 is 431,000,000 feet, as compared to 447,675,000 
feet in 1912 and 459,913,000 feet in the record year of 1911. It will therefore 
be seen that nothing seriously was the matter with the export and coastwise 
trade as far as volume was concerned. On the Willamette River a better feeling 
is noticed. Demand from foreign ports is active and the market is said to be 
about 50 cents higher than a week ago. Inquiries are more liberal. The shingle 
market is still in the doldrums. Some of the mills in that district are idle and 
many of the fir mills are still shut down and this has curtailed the output con- 
siderably. Some look for an advance in log prices in a short time but stocks 
are not heavy and the camps are idle. Reports from San Francisco are to the 
effect that the lumber market is steadily improving and orders are more numerous. 
The inventories found that stocks were low in nearly all the yards of San 
Francisco. It is therefore believed that heavy buying will be necessary, in a 
short time. This will help the redwood and fir mills where lumber will accumu- 


iate unless production is curtailed or buying increases. In the Flathead Valle, 

demand so far this month has been fully up to normal. The mills are suppli: 

with a good run of orders and prices are said to be a little stronger than a fe, 

weeks ago. Indications are that spring demand will be good. Travelers wl 

have visited the consuming country are optimistic concerning the 1914 outloo 

and they also opine that prices will be much better than they were last year, 
* * * 

The northern pine trade is seasonably quiet. Grades above No. 3 are held fo 
firm prices but the stocks are not moving readily. There is a steady movemen 
in the lower grades on manufacturing account and it is thought that the bo 
lumber business is better in expectations than actuality. Five million feet o 
Norway pine was reported sold this week at Duluth, to be shipped after the oper 
ing of navigation. Northern operators are having a serious time in getting log 
owing to lack of snow. The situation in the Minnesota woods continues to gro 
more acute daily. Some snow covered the ground last week but not enough ti 
be of much advantage. This was followed by warmer weather and practicall 
all the snow is melted. It is said that the cedar camps have suspended cuttin: 
and that regardless of what the weather may be from now on production is boun 
to be limited. Radically different logging conditions obtain in relatively near-ly 
localities. Northeast and northwest of Escanaba there is from 6 inches to 2 fee 
of snow and the weather is coid enough for logging operations to go ahead full blast 
South of Escanaba there is practically no hauling. Around Duluth the condition 
are bad; the weather has again turned warm and the roads are unfit for heay 
hauling. In the Saginaw Valley box manufacturers and plants are said to bi 
handling a normal amount of business for this season of the year. A feature ot 
the trade is the reported activity in buying by the retail yards of Minnesotx 
and surrounding States. In the East inquiries are more numerous, although 
actual orders are few. At Buffalo the market is quiet. Users of low grades com 
plain that prices are too high. In the Tonawandas trade is moving along in a 
seasonable manner. At Pittsburgh white pine is showing some increase in 
volume. 

* ~ * 

Regarding the hemlock situation there is much confidence expressed that the 
demand will be heavy when the spring trade shall open. The mild winter in many 
paits of the hemlock-consuming country is conducive to building, and a good dea 
of lumber has been consumed on that account. The money market is tending to 
easiness. In the absence of speculation it is thought that a little more than th 
usual quota of capital will be devoted to building this year, Stocks in the Nort} 
are not large. At Pittsburgh the scarcity of hemlock is becoming more apparent 
Inquiries are numerous. In the Tonawandas a seasonable volume of business has 
been transacted although the orders placed are for immediate delivery. Dealers state 
ihat manufacturers are not showing any disposition to submit prices for stock to 
be delivered next season. Wholesalers have not made any particular efforts to 
buy for 1914 shipment. At Buffalo trade is slow. No great amount of hemlock 
is in stock, however. In New York trade is quiet although the outlying yards are 
figuring on their spring requirements. The suburban building situation is showing 
sigus of activity. Yards are therefore getting in line in anticipation of thei 
requirements. In the Saginaw Valley trade during the last week was heavy with 
prices for piece stuff and beards quoted at 317 and $18. 





* * * 

As the vear gets older the hardwood branch of the lumber trade is showing 
a considerable revival of interest in stocks. Inquiries for hardwood in fairly large 
volume are a feature of the current condition, which would indicate that buyers 
are becoming more anxious as to the source of their supplies. At Louisville the 
general situation shows much improvement. Mixed car business predominates, which 
would indicate that shippers are trying to hold their buying down to immediate 
requirements. Notwithstanding this the outlook is for an active trade. West 
Virginia manufacturers report 2 better tone to the market, and while prices have 
not greatly recovered there is a growing demand for red oak, basswood, sound 
wormy chestnut and ash. A feature of the oak market is the heavy call for con 
struction timbers. In the Missouri-Kansas district demand has not developed as 
fast as was' expected. In Kansas City gum is holding its own and is stronger, 
if anything. than oak. Retail stocks are low at St. Louis and there is a fairly 
active demand for plain and quarter sawed white oak in most grades; the call 
fer ash is fairly good. At Memphis plain quartered red and white oak are moving 
steadily with prices well maintained, Ash is sufficiently active to absorb all offerings 
without difficulty. There is still a good movement in the lower grades of cottonwood 
and gum, and prices are said to be slightly easier. Sap gum is a good seller but 
red gum is active. From New Orleans it is reported that the export market continues 
quiet. Interior demand is picking up in spots. Northern hardwoods are in strong 
hands. Stocks, while somewhat larger than lest vear, are smaller than they were 
in 1912. Prices are firm all along the line. 








* * * 

Louisiana cypress manufacturers report an improved tone in demand. Quotations 
are reasonably staple. The heaviest call is still for mixed cars. Thick stock is 
moving better, however. The car supply is plentiful and shipments are sent forward 
promptly. The cypress trade altogether is assuming a stronger position than that 
of last fall and operators in that weod feel much encouraged. Kansas City is in 
much better form than a week ago and even stronger than it was a vear ago. 
Factory demand is making substantial gains and an improvement is also noted 
in the demand for yard stock. In the East the cypress trade is steady, although 
orders are being placed rather cautiously. The shingle and lath business, while said 
to be a little slower, is reported above the average. Mill stocks are light. Prices 
are firm. 

* * * 

North Carolina pine conditions are more active than a week ago. The orders 
being placed are for quick shipments, which leads the manufacturer to believe 
that conditions will show further improvement shortly. Some of the mills have 
begun operating again after the holiday shutdown, while others are still down, 
but even at that more lumber is being manufactured than is necessary in the face 
of present conditions. Roofer demand during the week showed a good increase, 
with prices holding up well. In the Metropolitan district stocks are held well, 
notwithstanding the dullness in demand. Yards are said to be fairly well supplied 
as to assortments. At Buffalo the demand is light. To offset this the amount of 
stock in pile is not heavy. Prices aie not strong, but promise to strengthen as 
soon as the season opens. <A good deal of uncertainty obtains as to prices in 
Boston. The desire for orders is too keen to allow for much margin of profit. At 
Baltimore receipts are fairly large and the box makers are taking up stocks in 
somewhat larger quantities and other branches of the consuming trade are in a 
more receptive frame of mind. ‘The range of prices is said to be fairly well 
sustained. 

Eastern spruce is holding its own, West Virginia manufacturers report a slighth 
increased demand, although prices are still somewhat off color, At New York City 
« better run of business is reported since January 1. Yard dealers are not inclined 
to anticipate their spring wants and this cautious feeling is marked all through 
the Metropolitan district. Stocktaking shows that assortments are badly broken, 
however, and move buying on that account is expected. Retail dealers at Boston 
are backward about placing orders. The demand for spruce in Pittsburgh is steady; 
inquiries are more plentiful and an active season is expected. A fair export trade 
is said to be developing. 
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THE PRESIDENT’S MESSAGE ON BUSINESS. 


The country has been reading and thinking over one of the most important mes 
ages to Congress that have been written by any President within recent years. This 
nessage has been awaited with unusual interest and it will continue to be uppermost 
n thought and discussion among all elasses who concern themselves with public and 
conomie affairs. Few subjects have been so much talked about in public and 
vivate or have occupied so much space in the newspapers as have ‘‘Trusts’’ and 
‘Trust Legislation.’? They have been the subjects of the cartoonist’s pencil, 


ditors have found in them topics always available, 


and 
Citizens of all classes have been 
nterested in this matter, whether manufacturers, merchants, workmen or consumers. 

lhe President’s message is admirable in its temper and tone and is presented in 
he charming style of which he is master. It is throughout an appeal for a better 
nderstanding and a closer codperation between the Government and large corpora 
ions. It will impress most readers—if not all—as approaching the subject of busi 
ess regulation with an open mind and with a desire to arrive at measures easily 
o be understood and that will not have a tendency seriously to interfere with busi 
ess. In line with this desire is the suggesting of a commission which shall have 
for its purpose the pointing out of ways whereby business men may conduct. their 

{fairs without fear of running counter to the statutes, 

Business men desire to square their business with the law, and there is as much 
ixiety re svrding this phase of the business situation today as there has been regard 
ug the monetary situation. The President is a man of determination, who by virtue 
f his qualities of mind and his strong character has been able thus far to carry 
through his program as he began it. The country expects him to be suecessful in 
this final development of his ideas regarding the relations between government and 
isiness. Realizing that in the main the President’s ideas will he enacted into law. 
usiness interests of the country are wondering if the spirit manifested by the Presi 
ient will be refleeted in the Jaws as they shall be framed. They hope that such 
il] be the case. 

But it is to be remembered that Congress is made up of a large number of men, 
1 of whom have more or less well defined ideas about the trust question and 
uo two of them with exactly the same idezs. Already the leaders in both houses 
of Congress have been in conference with the President as to the precise form 
\hich legislation shall take. 

it is one thing to lay down a general principle; another thing to express it in 
logical, constitutional and effeetive law which shall at the same time be good law 
and conform with economic fact and that which is practical in trade 
ndustry. 


and 


The bills so far put under way are five in number, relating respectively to the estab 
lishment of an interstate trade commission, prohibition of interlocking directorates, 
he granting to the Interstate Commerce Commission authority to regulate the issuance 
et railroad stocks and bonds, defining specifically what constitutes competition and 
restraint of trade, and fixing individual rather than corporate responsibility for viola- 
tion of the law, with provisions by which individuals who believe themselves injured 
may secure redress, 

Readers of the AMERICAN LUMBERMAN will wateh with more than usual 
nterest for these bills as introduced and for the reports of the committees to 
which they are referred. They hope that enlightened business experience will 
be fully availed of in their consideration. Undoubtedly the business interests 
of the country will be granted hearings or otherwise be brought into consulta- 
tion with the committees. But every citizen will be accorded a hearing by his repre- 
sentative in Congress, who is anxious to know what pending legislation means to the 
substantial interests which he represents and how it is regarded by his constituents. 

It is suggested by the AMERICAN LUMBERMAN that every lumberman get in touch 
with his congressman, and that as these bills are referred to committees and then 
ome out of the committees and are introduced in the House or Senate, they will se 
cure copies of them and advise their representatives in Washington of their good 
and bad points. This is not only the privilege but the duty of every citizen, and 
especially in connection with questions like these now before the American busi- 
ness world. No interests of recent times are more vitally important to the 
American business man or come more closely home to him. 





STABILITY IN HEMLOCK AND HARDWOODS. 


One of the most remarkable features of the latter period of 1915 was the way 
in Which novthern hardwoods and hemlock held their prices. There were months 
vhen hemlock sold in common markets higher than corresponding grades of yellow 
pine, and it does today. Michigan and Wisconsin necessarily felt the decrease in 
demand during the last half of the year, but the manufacturers of those states 
inaintained an appearance of cheerfulness which, if not fully justified by the 
situation, was at least admirably assumed. But, in fact, there was ground for 
the good feeling shown by the northern operators, for they demonstrated better than 
nh perhaps any other section of the country, the advantages of team work. With 
out any trust or pool or semblance thereof, by merely keeping closely in touch 
vith the market situation and with each other, they were able to maintain prices 
na remarkable way and to meet unfavorable conditions without being surprised 
or discouraged, nt 

The annual meeting of the Michigan Hardwood Manufacturers’ Association 
held in Detroit this week, attended as it was by two-thirds of the membership and 
probably mere than two-thirds of the capacity, for the biggest men in the business 
vere there as well as the smaller operators, was a cheering one. Those present 
lid not pretend to be entirely satisfied with the way the market ran the last six 
months, but with the demand well defined, with the stocks on hand measured and 
their relation to the markets estimated, the Michigan producers can look with 
‘onfidence toward the future. Their stocks are larger than a year ago, though 
lighter than two years ago, but they are heavier because the policy has been 
deliberately followed of allowing stocks to aceumulate rather than to sacrifice. 

The exactness of the knowledge of their business possessed by the Michigan 
manufacturers is shown in the fact that the estimates.at the beginning of 1913 
as to the product of the year were aimost exactly realized. In hardwoods the 
ictual cut for the year exeeeded the estimate by Jess than 10 percent; in hemlock 
he estimated eut and the actual eut were almost identical. On a similar basis 
if knowledge the members of the association know what the territory will produce 
» each item of hardwoods and in hemlock, tamarack and other woods during 1914, 

They know that with a decreasing timber supply back of the mills and with a 
sradually lessening output their product will all be wanted. If because of unfavor- 
ible market conditions some of the product is not moved one year it will be in 
lemand the next, 


A GREAT HARDWOOD ASSOCIATION. 


One of the great lumber associations is the Hardwood Manufacturers’ Associa 
tion of the United States, which has been meeting in annual conference at Memphis 
this week. That the association is successful is indicated by the interest of those 
in attendance and is statistically set forth in the secretary’s report. That official 
stated that the increase of membership during the last year had been 32 percent, 
the largest increase for any one year in the history of the organization. Naturally 
the association’s financial condition was equally good. It had at the time of 
the meeting no indebtedness whatever, with a large balance in the bauk. 

The success of this association is based upon no one department of its work. 
It is a well rounded business organization which direcis its attention to practically 
all the problems interesting the hardvood manufacturers of the South. It has 
not achieved a universal uniform hardwood inspection, but it has had much to do 
with modifying inspection systems in vogue before its organization and bringing 
them into harmony with modern lumbering and modern uses for lumber. Under 
the direction of the yrading department the association endeavors to keep its 
members in line by periodical visits ‘of the chief inspector to the various mills. 
This is in accord with the practice of most of the large and successful associations 
concerned with building woods like white pine and yellow pine. The policy of 
the association in regard to public information is also a broad one, as its inspection 
books are circulated widely and gencrously. 

A valuable department is its credit information bureau. This organization does 
not give capital ratings or financial standings, but compiles information as to 
the commercial habits of hardwood lumber buyers based upon the actual experience 
of members with them. ‘The association concerns itself also with terms of sale, 
transportation and miscellaneous subjects of interest to its members. 

It has been one of the most active supporters of the Forest Products Exposition 
promoted by the National Lumber Manufacturers’ Association, and has taken this 
position largely because of the inroads of substitutes upon the lumber markets. 
The initiative toward general lumber advertising and later in behalf of the Forest 
Products Exposition that should show the country the truth regarding lumber 
was largely with the Hardwood Manufacturers’ Association of the United States. 

This organization is blessed by the loyal support and the constant efforts of 
meny of the leading hardwood lumbermen of the South. Name almost any big 
concern in West Virginia, Kentucky, Tennessee, Mississippi or the adjacent hard 
wood territory and a prominent member of the association will be found. To out 
readers interested in the hardwood business we commend the address of retiring 
President De Laney. Jt touches some controversial subjects but also discusses the 
big questions of the day, relating not ouly to hardwood lumber, but to the lumber 
industry at large and to general business. 


THE COMING GENERATION OF LUMBERMEN 


When the AMERICAN LUMBERMAN pleaded for some special recognition of the sons 
of lumbermen as assets of the lumber business; when it appealed to the natural 
desire of fathers to bind their sons closer to them in ties of both affection and 
interest, prompt response came from hundreds of lumbermen all over the country. 

When the subject was carried farther and a practical turn was given to it by 
urging that retail lumber associations should make a ‘‘ Junior Day’’ or ‘‘ Junior 
Session’’ a part of their official programs, to the end that the boys who would grow 
up and enter into_their fathers’ business might have an early appreciation of what 
that business is and what it means to them and to the community and to the country, 
there was general applause. 

A number of the leading retail associations have adopted the idea, and the first 
of such programs was given at Lincoln in connection with the meeting of the 
Nebraska Lumber Dealers’ Association. A separate banquet was given to the ladies 
and juniors. There are 250 of them, mostly juniors. Some of the latter are to be 
seen in the group photograph given elsewhere in this issue of the AMERICAN 
LUMBERMAN. At a meeting of the Southern Illinois Retail Lumber Dealers’ Asso- 
ciation at Centralia, also last week, there was no Junior Day, but along and earnest 
discussion of the idea itself and what lies back of it. It is to be hoped and urged that 
the Junior Days yet to come during this convention season will be loyally supported 
by those concerned. In a sense they are experiments, though based on the needs of 
youthful human nature, and should not fail merely for lack of trial. Every member 
of these associations should bring to these occasions his son, if he be blessed with 
one, or some other boy whom he wouid like to interest in the lumber business. 

When the convention season is over and the Junior Day programs have been worked 
out will be time enough to determine what has been done, what lessons are to be 
drawn from the attempts already made to interest in this way boys and young men 
connected with the retail department of the business. And then it will be in order 
also to carry this idea farther than the retail trade and in practical ways to see that 
this asset of the future of the lumber business is not wasted or allowed to drift away. 
Many a lumberman is looking out for this matter himself, but many others, through 
thoughtlessness or for temperamental reasons, are allowing their sons to drift from 
them. Many a lumber manufacturer is failing to tie up to him and to his interests 
the younger generation made up of the sons of his employees and which might find 
its life work in connection with the business in which their fathers are employed. 

The same methods will not apply in all cases er in all places, nor perhaps in all 
branches of the business, but the subject is of vital importance—vital because it 
relates to life—and should be given serious thought by earnest men who have regard 
for their fellow men and for posterity. 


THE EXPOSITION AND THE MANUFACTURERS. 


The lateness of the date of the Forest Products Exposition to be held in Chicago 
April 50 to May 9, both inclusive, made it practicable to hold many of the large 
annual lumber conventions at that time; but a number of associations. representing 
lumber or its affiliated interests will take advantage of the exposition week to 
meet in annual or special convention. Foremost among these is the National 
Lumber Manufacturers’ Association, which ordinarily meets at about the time of 
the exposition and which is the sponsor for this great forest products display. 

It is not too early to remind lumber manufacturers and lumbermen generally of 
the coimeidence of these two great events. In last week’s issue of the AMERICAN 
LUMBERMAN the purpose and scope of the exposition were described. Probably 
no progressive lumberman in the country would fail to be present at either the 
Chicago or New York shows if he can make attendance coincide with his other 
plans, and thousands will attend from various parts of the country. They will be 
made up of those men directly concerned in the exposition or who feel so interested 
in it that they will so modify their plans for vacations or for business trips as 
to make possible their presence. 

But there is another attraction which in itself commands the attention of lumber 
manufacturers and which, in connection with the exposition, should result in a 
very large attendance of that department of the lumber business. This is the 
annual meeting of the National Lumber Manufacturers’ Association. The meetings 
of that association are always of great value to the industry. They give expression 
to the matured thought and the experience of lumber leaders in all parts of the 
country. While in its organization the meeting is confined to delegates, so that 
comparatively few vote, the subjects discussed are so important and are handled 
so admirably that it is a privilege to be present on these occasions. 

The exact dates of the meeting have not yet been fixed, but it will come during 
the exposition week, and the two events should bring to Chicago at that time an 
extraordinary representation of the lumber interests of the United States. Lumber- 
men should begin to plan for the occasion and be adjusting their business engage- 
ments and modifying their plans so as to make it possible to be present, 
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DOMESTIC. 


General. 

The suit of the State of Texas against the General 
Film Company. et al., for violuting the antitrust law was 
settled January 18 by the payment of $25,000 penalties by 
the tilm cempany. The state also received judgment for all 
costs of the suit incident to the prosecution, both prior to 
and since the institution ef the suit. 

Because it has been unable to come to an agreement 
with the Government. the American Sugar Refining Company 
issued a statement at New York January 16 to its 20,000 
stockholders denying that it has violated the provisions of 
the Sherman antitrust law and announcing its intention 
ot defending itself against dissolution by the Department 
of Justice. 

‘that the New York, New Haven & Hartford Railroad 
maintrined a complete system for influencing legislation 
and that in Massachusetts alone the disbursements coming 
under the general head of lobby ventures averaged about 
$500,000 a year for more than ten years were disclosed 
by investigations into the affairs of the road conducted by 
legislative committees of some New England states public 
service commissions and others exercising control over 
utilities corporations. 





Secretary of the Treasury McAdoo and Secretary of 
Agriculture Housten arrived in Chicago January 18 to 
consider locating 2 regional bank in Chicago under the new 
banking law. fhey left for St. Louis January 20 to con 
tinue the hearirgs. 





A motion picture outfit will be installed in the Maryland 
house of correction. Phis announcement follows closely 
abolition of the striped suits, flogging, solitary confinement 
and other conditions. 

Announcement was made at a meeting of the Yale cor- 
poration at New Haven, Conn... Januaiy 19 that gifts and 
pledges of 50,000 had been secured to help carry out the 
plans for the development of the Yale divinity school into a 
university school of religion. These gifts will increase the 
cndowment of the school to over $1,200,000, the largest 





endowment oi any theological school in an American uni 
versity. 

Seven persons were killed and three others were injured 
in a pistol batt!e at the Oklahoma state penitentiary at 
McAlester January 19 which resulted when three prisoners, 
armed with revolvers, made a dash for liberty. One of 
those killed was John R. Thomas, of Muskogee, formerly 
United States district judze and at one time a member of 
Congress irom the Twentieth Illinois district. Ile was 
visiting the prison. 

At a conference at Detroit January 16 it was decided to 
hold the forty-eighth encampment of the Grand Army of 
the Republic at Detroit the week of August 31, 1914. 

The Cuban Government has accepted in principle the 
proposition of J. P. Morgan & Co. for a Government loan of 
$10,000,000 as being more advantageous to Cuba than any 
of the otner five proposals submitted. 

The United States now has in its possession exactly 
8,000 islands, supporting a population of 10,000,000, or 
more than the United States a century ago, according to a 
report just received by the National Geographic Society. 

Negotiations are being carried on by representatives of 
the Eastman Kodak Company. of New Jersey, and the East- 
man Kodak Company. of New York. and the Department of 
Justice in an effort to settle a suit brought by the Gov- 
ernment under the Sherman antitrust law. 

Harry M. Gescheidt, a lawyer of New York, who died re- 
cently, left $150,000. half of his fortune, for the establish- 
ment of a bread line. 

3attleship plans valued at $250,000 were destroyed Janu- 
ary 138 in a fire that destroyed the pattern shop of the 
William Cramp & Sons Shipbuilding & Engine Company at 
Philadelphia. 

A special board of naval officers has selected as a site for 
a high power radio station on the California coast a location 
on La Chollas Heights, about four miles east of San Diego 
und eleven miles from the sea coast. 

Senator Foley, January 20, introduced a bill in the New 
York legislature to provide for women watchers at election 
polls. 

The Wisconsin eugenic law regulating the issuance of 
marriage licenses January 20 was held unconstitutional by 
Circuit Judge F. C. Eschweiler. The court holds that the 
law which provides for a physician’s certificate of health, 
including the Wasserman test, is violative of the rights 
secured by the constitution and that it conflicts with 
religious liberty and tends te halt marriage. 

Guarded by United States cavalrymen, the 3,300 Mexican 
federal soldiers and their 1,659 women and children camp 
followers who were forced to seek asylum in the United 
States during the battle at Ojinaga, Mex., January 20, were 
interned at Fort Bliss, Tex., for an indefinite stay on the 
footing of prisoners of war. 

3y the will of Edwin Ginn, the Boston publisher, who died 
January 21 in Winchester, Mass., the “world peace f« uida- 
tion’’ which he established in 1909 is endowed with a 1nd 
of $1,000,000, 


Washington. 

President Wilson personally laid before a joint session 
of Congress January 20 his message outlining antitrust 
legislation. The main points covered include prohibition 
of interlocking directorates, regulation of railway financing 
by the Interstate Commerce Commission, definition of “the 
many hurtful restraints of trade’ by explicit legislation 
supplementary to the Sherman law and granting permission 
to individuals as well as the Government to bring pro 
ceedings in connection with violations of the antitrust 
laws. 

Miss Margaret Woodrow Wilson, eldest daughter of the 
president, rose from her seat in the audience at a_ civic 
improvement meeting in Washington January 19 and made 
a plea for the movement to have the school houses of the 
country opened to the public as “social centers.” 

Chairman Moon of the House Postoflice Committee Janu 
ary 17 introduced a special rule to the postoffice appropria- 
tion bill including an annual $25,000,000 good roads ap 
propriation in the measure and providing for the passage of 
the whole bill, carrying $3530,000,000. 

The nomination of Col. William C. Gorgas of the Isthmian 
Canal Commission to be surgeon general of the Army was 
sent to the Senate January 17. It also proposed to give 
him the rank of brigadier general. 

Democrats of the House Rules Committee January 17 re- 
fused to report a rule to create a standing committee on 
woman suffrage in the House. 

‘the Federal Government's construction, in connection with 
the chain of inland waterways proposed for the Atlantic and 
gulf eoasts, of a 5-foot draft continuous inland waterway 
from Choctawhatchee Bay, Florida. te the Rio Grande, in 
Texas, at a-total estimated cost of $3,632,910 for first con 
struction in sums of at least $800,000 annually, was recom- 
mended to Congress January 17 by the War Department. 

Congressman A. OQ. Stanley, of Kentucky, after a con- 
ference with President Wilson, January 16 introduced an 
umendment to the Sherman law which would make illegal 
the monopolization or restraint of trede “in any degree.” 
It is designed to eliminate the “rule of reason” laid down 
iby the Supreme Court in the Standard Oil case. 





Congressman Hardy January 17 introduced a 'ill author 
izing the Secretary of the Navy to contract for eight 
submarine torpedo boats of the most approved type to be 
stationed at ports on the Gulf of Mexico. An appropriation 
of $4.000,000 is asked, $2,000,006 of this to be immediately 
available. 

It is reported that President Wilson decided to appoint 
Col. George W. Goethals civil governor of the Panama Canal 
Zone shortly following a conference with Secretary of War 
Garrison. 

Congressman Lewis of Maryland January 16 presented to 
the Heuse arguments for the acquisition of the country’s 
telephone lines by the Government. He declared the agree- 
ment between the Department of Justice and the American 
Telephone & Teiegraph Company, designed to restore com- 
petition in the telephone service, would not improve con- 
ditions. 

Senator Kenyon of Iowa presented to the Senate January 
20 estimates prepared by Clifford Thorne, state railroad 
conimissioner of Iowa, on the saving to the American people 
through Government ownership of all railroads of the 
United States. He asserts that the cost of private ownership 
to the American people is move than $400,00€,000 annually 
which could be saved by Government ownership, in addition 
to an accumulated surplus of more than $1,000,000,000. 





Authority to increase the Government postal savings bank 
deposits to $75,000,000 without additional expense of 
handling, is sought by the Postoffice Department in urging 
an amendment to the postoffice appropriation bill now pend- 
ing in the House. 

Recent experiments conducted by the Postoffice Department 
with a view to increasing the weight limit of the parcel 
post have proved so successful that parcels weighing 100 
pounds soon may be shipped by mail. 

The Senate January 19 contirmed the nomination of John 
Skelton Williams. now assistant secretary of the treasury, 
to be controller of the currency and as such exofficio member 
of the Federal reserve bank board. 





President Wilson announced recently that he probably 
would utilize the full sixty days’ period allotted by law 
before making fina! selections for the Federal reserve board. 


The roads committee of the House January 15 reported 
favorably a bill which provides for the coéperation of the 
Federal Government and the States in road improvement. 
It stipulates that no Federal aid can be secured by a State 
until it makes provision for a fund of its own. : 


Charges that $30,000,000 of public property has been de- 
stroyed and the fur seal herds of Alaska virtually extermi- 
nated to enrich a few individuals were made by Congressman 
Rothermel of Pennsylvania January 17 in making public the 
results of an investigation by the house committee on ex- 
penditures in the Department of Commerce, of which he is 
chairman. The scandal extends over thirty years and in- 
volves a number of public men. 


FOREIGN. 

The British submarine A? failed to rise to the surfu 
January 17 after participating in diving maneuvers ji 
Whitsand Bay, five miles southwest of Plymouth, Englan 
Its crew consisted of two officers and nine men. Grapplin: 
operations have been carried on without success. 

Advices from London state that Lady Victoria Per) 
daughter of the Earl of Limerick, looped the loop five times 
in an aeroplane with Gustave Hamel! at the Hendon aero 
drome January 18. 

Three handred persons, refugees from the island of Sakura 
recently destroyed by volcanic eruptions, were buried und 
a falling cliff in a neighboring village January 19. Fresh 
eruptions of the volcano of Sakura-Jima occurred January 
19. The governor of Hokkaido estimates that about 300,000 
people on the island of Kiushiu will need relief and that 


about $350,000 will be required. 

It is reported that Turkey has bought the new Brazilian 
dreadnought Rio de Janerio for $12,500,000, a little mor 
than half the sum immediately payable in cash. The money 
it is believed, was obtained by Turkey out of the loan 
recentiy raised in Paris. 

In the speech from the throne at the opening of the 
Swedish Riksdag reference was made to female suffrag 
in a declaration that the well being of the country demanded 
that extension of suffrage to women should be at onc 
undertaken. 


The British, German and Italian Governments through 
their ministers at Managua have demanded that Nicarauga 
pay more than $1,000,000 debts due their nations. The 
Government refused to accede to the demands of the min 
isters because of its embassassed tinancial condition and 
notified the Americau minister to this effect. 

The Bulgarian pariiament has been dissolved for its 
refusal to pass an appropriation bill which the Government 
desired, but which a majority of the legislators considered 
the country in its present state could not bear. 

Eduardo Navarro Salvador, the eminent Spanish economist, 
reports that during 1911 all the countries of Europe, except 
France, increased in population at the rate of from 67 to 
ISS per 10,000 The number of deaths over births in 
France during that period was 9 percent. Ireland had the 
smallest inerease in population, or 67 per 10,000, while the 
six countries at the top of the list were Bulgaria, Rou 
mania, Russia, Portugal, Servia and Bosnia. 

The houses of the Nicaraguan Congress, in joint session 
January 15, almost unanimously passed a vote of confidence 
in the fereign policy of the government, especially in rela- 
tion to the United States. The vote was the outcome of a 
discussion of the proposed treaty under negotiation with 
the United States in reference to the Nicaraguan Isthmian 
Canal 

Emperor William of Germany has issued a cabinet order 
torbidding an army officer to take the arm of any woman, 
including his wife, while walking with her. The emperor 
regards leaning for support on the arm of a woman is not 
conducive to manly bearing. 

The foreign office at Paris has instructed the French 
minister at Mexico City to protest to President Huerta 
against the suspension of payments of interest on the 
Mexican national debt. 

Dr. Rudolph Genee, author and playwright, is dead at 
Berlin, Germany, at the age of 89. He translated all of 
Shakespeare's works into German and directed the produc- 
tion of many of them at Munich, Neurenberg, Leipsic and 
Berlin. 

The Haitian Government troops were overwhelmingly de 
feated by the rebels and fled in disorder after a_ terrific 
battle January 20, two miles from Cape Haytien. The 
revolutionists have seized Fort Saint Michel, which domi- 
nates Cape Haytien. The minister of war, General Argent. 
who fled to take refuge on the steamer Quebec, has been 
replaced by Gen. Charles Saluave. 

At the International Conference on Safety at Sea, which 
closed at London, January 20. the delegates of fourteen 
nations signed 2 convention laying down regulations for 
the future. Among other things, the convention provides 
that merchant vessels carrying on board fifty persons or more 
must be equipped with wireless telegraphy and that there must 
be accommodation in lifeboats or their equivalent for all 
persons on board a ship. If the treaty is approved it will 
go into effect July 1, 1915. 

The original journals of Sir Robert Scott during his south 
polar expedition have been placed in the British Museum at 
London by Lady Scott. The journals are three small pencil- 
written books which Scott carried with him to the pole and 
which were found on his dead body by the searching party 
in November, 1912. 

According to a report prepared by Lloyds at London on 
the marine tragedies of 1913. during the first eleven months 
of 1913 there were 5,332 accidents of all descriptions to 
vessels of 500 tons gross and upward, collisions being 
responsible for 1,820, strandings for 1,532, weather damage 
for 895, and fire and explosions for 423. In all, 216 ships— 
62 British and 154 foreign, aggregating 488,910 tons—were 
totally lost. The monetary loss totalled $35,000,000. 
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The most favorable development in a business sense 
since the beginning of the year has been the easier 
tendency in money. The most potent influence in this 
direction has been a lack of business that calls for funds. 
Conservatism on the part of the banks is the rule. 
Though both the lenders and potential borrowers would 
like to do more business, the two factors in the dilemma 
are unwilling to take risks at a venture. Lenders and 
horrowers are waiting for developments and this atti 
tude is likely to continue until well into the first half 
of the year. Without doubt there is hesitancy and 
procrastination of initiative in some lines of business 
that will continue until the effects of the revised tariff 
shall be better realized than now. The large interests 
also are waiting for a fuller knowledge of what the 
national administration’s policy will be toward the great 
corporations and trusts; though now that the President 
has announced his policy and determination there is a 
clearer view in this particular. Naturally there is an 
absorbing interest in the finality of the regional bank 
system now under exploitation. Absorbing conjecture is 
rife as to what the Interstate Commerce Commission will 
determine in respect to the asked for advance of railroad 
freight rates. The Mexican question, also, is like a 
sinister bogey, lurking in the gloom of the Southwest, as 
a plague to the Government and the financial interests. 
Yet an encouraging degree of optimism is manifest, the 
inclination being to see a silver lining behind every 
cloud, 

* * * 

While money lately has worked easier there are not a 
sufficiency of prime commercial bills to satisfy the de 
mand for them. The supply of lower grade paper is 
more plentiful, but such offerings do not tend to mate- 
rially harden rates. Abroad money is taking the same 
direction as at home. Reports from the different market 
and money centers vary in accordance with the interests 
represented. Those newspapers and trade and financial 
publications which favor the present Government pro- 
gram are inclined to give a brighter tinting to condi- 
tions, while those that are opposed display the sombre 
hue of the situation. In the industrial lines it is ad- 
mitted that the steel and iron business is a little better 
than at the beginning of the month. The railroads are 
placing some orders, while a considerable number and 
large tonnage are pending. Interests favoring granting 
railroads the privilege of raising freight rates declare 
that the companies will not buy rails and equipment 
freely until their earning power shall be granted an 
increase by the Commerce Commission. At Pittsburgh 
it is reported that the steel mills have placed a fair 
volume of business for early rolling, and thus are assured 
of operation at about 60 percent of capacity. Prices of 
half the finished steel products are said to be stronger 
by about $1 a ton than thirty days ago. Actual condi- 
tions show that a turning point has been passed, but 
it is admitted that in February there will have to be a 
fresh movement if the pace of operating is to be main 
tained. Pig iron has been more active, though at 
slightly lower prices. At Buffalo, however, prices last 
week were marked up $1 per ton. At Cleveland, as re- 
ported by the Daily Iron Trade, up to the beginning of 
this week iron and steel had moved in greater volume, 
though small sized orders were the rule. The fabrica- 
tors in Chicago and Milwaukee have been ordering 
rather more liberally for stock replenishment, but prac- 
tically no business for the second quarter of the year 
has been closed. 

* * 

The railroad equipment builders are operating at 
the lowest percentage basis in eighteen months, and with 
fewer orders on their books. It is said on good author- 
ity that not one of the companies is operating above 50 
percent of capacity, the majority showing less than that 
figure. Car orders for 1913 in this country were the 
smallest for about four years, and this year the equip- 
ment companies started with practically no unfilled 
orders. To date there have been but few orders and 
the outlook for earnings is slim. The railroads are 
generally withholding orders until they shall see what 
the Interstate Commerce Commission will determine in 
respect to the asked for freight rate advance. At the 
earliest there seems small chance for increased equip- 
ment orders before the end of the current year. 

* * x 


About the best reports coming from the different 
lines of trade are those from dry goods. Buyers are 
looking further ahead than they were, encouraged thereto 
by better prospects. The increased ease in the money 
market is a benefit to not only the general merchandise 
trade, but as well to the manufacturers, who see more 
demand in prospect, while the movement will be accel- 
erated by the easy tone in money. In fact the ordinary 
business of the country is showing signs of revival, based 
on the expected better monetary system, the good crop 
prospects, and the steadfastness with which trade and 
commerce is holding on as if there had been no disturb- 
ance among the great banking and investment houses, 
national and international. Encouragement is felt be- 
cause there is a better financial tene in Europe, now 
that the French loan is under way, and financing of the 





Balkan and other national demands are in prospect of 
being arranged. But the outward movement of our 
gold, which is making some headway, is a matter viewed 
with some concern in banking and commercial circles. 

One encouraging feature as bearing on investment 
probabilities, with all it implies to the railroads, other 
public utilities and the large industrial corporations, 
is the recent marked improvement in the bond market. 
This betterment had continued for more than two weeks 
up to the beginning of the current one. Dependable 
authorities declare that the investment demand has 
reached substantial proportions, when compared with 
the previous dullness. This revival of demand for 
bonds should work favorably to the refunding process 
that the railroads must arrange during the current year. 
It is declared, however, that the companies will continue 
their policy of issuing and reissuing short term notes 
in order to tide over the security dullness that is expected 
to pass away under more favorable conditions that will 
result from the new currency and banking law, and a 
better understanding between the Government and the 
railroads, and the big corporations, which seems to be 
the aim of the Wilson administration. Notable among 
the short term note issuances is the late decision of the 
New York Central company to extend its notes falling 
due in the early part of this year. 

* 7 * 

According to a contemporary authority the comple- 
tion of the Chattanooga & Tennessee River Power Com- 
pany’s hydro-electric plant at Hale’s Bar, near Chat- 
tanooga, Tenn., is calling attention to the possibilities of 
waterpower development in the southern States. It is 
estimated that within 100 miles of Chattanooga dams 
can be constructed that may be capable of storing hydro- 
electric energy to the extent of 750,000 horsepower, and 
that this would be less than one-fourth the hydro-electric 
power of the South already developed or under definite 
plans. This estimated power includes plants already 
completed or under construction to develop 1,200,000 
horsepower, with 1,000,000 more horsepower available 
from other plants definitely contemplated. There also are 
fully 100 other projects which have not reached a stage 
that permits a definite statement of the power that 
thereby may be impounded. The total power that has 
been secured and that is definitely contemplated, in- 
volves an estimated investment of $300,000,000. 

C. W. Barron, in a highly analytical series of articles 
in the Wall Street Journal, explanatory of the functions 
of the Federal reserve system, states that the design 
of a reserve bank is to hold reserves for a future emer- 
gency. In order to accomplish this the discount rate 
must be higher than the outside or open market rate. 
Thus, when the open market rate shall advance, and the 
demand closes in on the central reserve, that depository 
is. im a position to meet the demand at rising rates of 
interest. On the other hand, if the central reserve 
enters the discount market with other banks and bankers 
in the loaning of its reserves, at low or simply normal 
rates, it makes money easy, and borrowing the same, 
while buying goods is facilitated. This movement or 
stimulus causes a rise in prices, making a good market 
to sell in, and the dearest to buy in, causing merchandise 
to flow in, while exports fall off. The natural result 
should be congestion in both merchandise and securities. 
Thus Mr. Barron concludes that ‘‘when the inevitable 
end is reached the relied upon reserve power has either 
disappeared or is found wholly inadequate to cope with 
the situation.’? Hence he concludes that the ‘‘ entire 
safety of the situation under this bank act is in main- 
taining ‘reserve rates’ of discount, refusing the popular 
clamor for easier money or lower rates.’’ He insists 
that if discounts must be made, there should be an accu- 
mulation of discount reserves in foreign markets where 
they can be commanded without home disturbance. 

* * * 

That is to say, if the discount rate, as determined 
by the Reserve Board, is to follow the general market up 
and down, with the resuit that easy money perchance 
may result, the situation will fluctuate as it has done 
heretofore, resulting in booms and recessions. The 
main safeguard remaining will be that there will be no 
money panics, because the Reserve Board can always 
bring relief to stringency. Yet there might be over- 
production, overimportation, and consequently ‘‘hard 
times,’’ because business had been overexpanded and 
outlet in distribution glutted, causing a fall in prices 
and reaction and loss of credit. Mr. Barron goes on to 
say that if the Reserve Board is of the desired quality 
and character it will be the most unpopular body that 
ever sat in Washington. ‘‘It will turn deaf ears to all 
political and sectional considerations. The greater the 
clamor for cheap money, the tighter it will hold the 
reserves within or without the country. It will keep 
a watchful eye on every section to see that banking 
facilities for cornering potatoes in Maine, or cotton in 
Texas, lumber in Oregon or the Carolinas, corn in Illi- 
nois, or wheat in Kansas or Minnesota, are not furnished 
by any part of the reserve system over which the board 


presides. It will be watchful over extravagant imports 
that may call money from the country, and will know the 
causes for rising and falling prices so far as they relate 
to money; and if, within its financial domain, it will 
lend a hand in checking any extremes or overextension 
of credit to any section, or any industry, it will first 
frown and then caution, ‘and later, it will command, even 
to the removal of every director and officer of any 
Federal reserve bank; and such removal, under the 
powers of this board, is absolute and without appeal.’’ 
oe * 

This is a portentous declaration. But perhaps the 
dictum and warning of the prognosticator may not be 
wholly justified by results. A great deal of history con- 
cerning the effect of the’ Federal reserve regulation is 
being written in advance, and still it remains for the 
scheme to be tried out before we shall know what the 
effect of its operation shall be. Much will depend on 
the ability, knowledge and temper of the members of 
the Reserve Board. Moreover, the Federal act can be 
amended when trial shall prove that it needs such 
improvement to make it conform to working conditions. 
But of one thing we may be assured; the impregnable 
natural and universal laws governing money, exchanges 
and credit will continuously and inevitably govern in the 
domestic and werld’s commercial transaction, despite 
any national regulation that is sought to be established 
by legislative enactment. 

+ * x 

Freliminary reports made by the Government of Can 
ada indicate that trade between that country and the 
United States during the calendar year 1913 made a 
large showing compared with that of the rest of the 
world. More than half the total imports of the provinces 
last year came from the United States. Canada’s trade 
with this country amounted to a value of $622,433,000 
out of a world total of $1,065,264,000. Despite the 
preferential tariff that Canada enjoys in its trade with 
Great Britain the Dominion did twice as much business 
with the United States as with Great Britain. Canada’s 
foreign trade in 1913 exceeded that of 1912 by $210, 
000,000, imports having been twice as muck as exports. 
According to the Canadian Government’s showing one 
seventh of the foreign trade of the United States was 
with Canada despite tariff embargoes and preferential 
tariffs in favor of Great Britain and France. This shows 
how trade follows natural lines in spite of artificial ob- 
structions. It is concluded by those familiar with the 
situation that during this year further enlargement of 
our trade with Canada will be witnessed because of the 
lowering of our tariff on farm and forest products, which 
will serve to stimulate the exchange of commodities. 
In the Canadian Northwest the people are bringing 
influences to bear on the Government at Ottawa to put 
wheat on the free list, with reciprocity as the automatic 
result. Agitation for such legislation has been intensi- 
fied on account of the high rates on grain that have 
prevailed between Winnipeg and Montreal and the sea- 
board by way of that gateway. The result of the long 
haul and the higher freight charges in the all-Canada 
route, as compared with that to Minneapolis and Duluth, 
has turned the traffic to those American points to a 
large extent, and likewise has drawn away to the Amer- 
ican mills too much of good hard wheat that the Cana. 
dians need for grinding. Canadian millers are reported 
to be fighting desperately for the retention of the tariff 
on wheat. In this effort they are trying to convince the 
farmers of the western provinces that Minneapolis mil- 
lers can get hard wheat from Canada at a net duty of 
one-tenth of a cent per bushel, which the millers assume 
to be a factor too small to be considered one way or 
another. The fact is that the Canadian millers wish to 
control the high grade hard wheat of the prairie prov- 
inces, on which their brands have been established, and 
consequently they fear the competition of the Minne- 
apolis mills. That fear does not seem to have much 
basis, since the Minneapolis mills can grind for export 
in bond, as the legal regulation now stands. Free trade 
in wheat would greatly add to the volume of trade be- 
tween Canada and the United States, and the inter- 
change would greatly tend to sales of American goods 
in Canada. The farmers of the prairie provinces naturally 
will prefer to sell their wheat and other grain in our north- 
western markets on account of the shorter haul thence and 
quicker returns, and consequently should, and probably 
will, oppose the contention of the Canadian millers. 
A factor entering into the controversy is the ‘‘all Can- 
ada’’ propaganda that is strong in Ontario and Quebec, 
which, in conjunction with the railroad and banking 
interests of the old provinces, seeks, by tariff regula- 
tions, to keep the farm products of the western provinces 
running eastward and to the seaboard over Canadian 
railroads instead of deflecting southward to the markets 
of the United States. But, from our point of view, the 
time is coming when the farmers, as well as the grain 
handlers, of the prairie provinces will persist in seeking 
markets which they can reach by the shortest hauls, and 
where they can get the quickest turnover, in spite of the 
loyalty they may feel for Canada as a whole. In this 
ease the almighty dollar will, as usual, assert its power 
over the claims of patriotism. 
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TRANSPORTATION NEWS INTERESTING LUMBERMEN. 


Hearing by House Interstate Commerce Committee on Esch Bill Which Compels use of Steel Coaches —Tarif{ 


Increases in Southwestern Rate Case Upheld—Other 


LUMBER DOCKET OF THE COMMISSION. 

JANUARY 28.—Memphis, Tenn., before Special Examiner 
Disque: 6018—City of Covington, Tenn., et al. vs. Illi- 
nois Central Railroad Co.; Jackson, Miss., before Special 
Examiner J. E. Smith Fourth Section Application 
No. 461. 

FEBRUARY 4.—Hearing and argument at Washington, 
D. C.: LL & S. 11—The tap-line case. 

FEBRUARY 12.—Argument at Washington, D. C.: 5889 
Furniture Manutacturers’ Association of Grand Rapids 
vs. Ann Arbor Railroad Co. et al. 

FEBRUARY 25.-—Louisville, Ky., before Special Examiner 
Gutheim: 5508—Louisville Board of Trade vs. Louisville 
& Nashville Railroad Co. 

DEBATE ON CAR QUESTION. 
[By ODELL. ] 

WASHINGTON, D. C., Jan. 20.—Many prominent rail 
road officials appeared betore the Interstate Commerce 
Committee of the House this week to oppose the Esch 
bill which would require the railroads of the country 
io replace all of their wooden passenger cars with cars 
ot steel construction within four years. The railroad 
men, almost without exception, declared that to carry 
out the provisions of the bill would place a financial 
obligation upon the roads that would be ruinous, and 
most of them asserted that no such drastic legislation 
is needed in order to improve the safety of travel. 

It seemed to be the general opinion among the rail- 
road men that the better way to handle the problem of 
safety is to delegate to the Interstate Commerce Com- 
mission or some other Government board the authority 
to order the installation of satety applianees, including 
steel equipment, after a full hearing and an investigation 
on the spot, in accordance with the needs of the traffic 
on the various roads or parts ot roads to be effected 
by such orders. They declared it is absolutely impos- 
sible for any law to be made so specifie with regard 
to the kind of equipment to be used that it would not 
work an injustice upon every railroad in the country. 

R. H. Aishton, vice president of the Chicago & North 
Western Railroad, produced statistics to show that it 
would cost $600,000,000 to replace with steel ears all 
of the wooden passenger cars now in use, and that 
sum would not allow for any increase in the present 
equipment, or for replacing steel cars that became un- 
serviceable in the meantime. To comply with the Esch 
bill, he said, would cost the railroads $150,000,000 a 
vear, and he declared there is not a railroad in the 
country that could stand the financial burden. 

Mr. Aishton also asserted that there is no need for 
legislation to require the railroads to replace wooden 
cars with steel cars, and produced figures to show that 
practically no wooden cars are now being built. He 
declared that out of 14,700 cars built in the last five 
3,200 were ot wood, and the balance were 
ot steel or steel underframe. Mr. Aishton and the other 
railroad men declared that the steel underframe cars 
were quite as safe as the all steel coaches in a collision 
and that not being as heavy they would not if adopted 
compel the roads to put on new motive equipment which 
they would have to do if all steel cars were adopted. 
He also showed that out of 2,384 passenger cars built 
in 1912, only 786 were of wood and said that while 
he did not have the actual figures at hand for 1913, 
he had been informed that out of some 2,900 ears 
built in that year, all but 65 were of steel or steel 
undertframe, Mr. Aishton said: 









years, only 


This is not a question alone for the small road. The 
rth Western operates in all 8,500 miles of track, and over 
5,989 miles we operate what might be called second-class 
trains; that is, local trains that move on a slow schedule 
and stop frequently to pick up passengers and express. 
There is absolutely no need fer equipping that class of 
trains with steel cars. We have some 700 miles of road 
i day is operated each way. Certainly 
there can be no dang of collisions there. 

The railroads feel that the efforts of all of us, railroad 
officials, Congress and the public, should be confined to the 
places where the greatest margin of safety is to be brought 
about. If conditions are recognized, legislation should be 
on the lines where the greatest good can be obtained for the 
first expenditure of money. Let us at least wear out our 
wooden equipment instead of having to throw it in the scrap 
neap. 

I believe that the proper kind of a law to pass is one 
that will give authority to the Interst Commerce Com- 
mission to designate in what kind of service the steel cars 
shall be used, after a full hearing and a thorough examina 
tion of conditions on the ground. You can not classify the 
railroads in a law. Every big road has certain portions 
ipon whick it would be a useless waste of money to put 
steel cars, and in some cases it would be impractical from 
an operating standpoint. 
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He said he did not believe in running mixed trains 
of steel and wooden cars and also said that the railroad 
companies were just as anxious as the lawmakers to 
insure greater safety to travelers. The cost of a modern 
wooden car, he said, is approximately $7,000 while the 
average cost of steel cars is about $12,400. 

George T. Slade, first vice president of the Northern 
Pacific Railway, declared there are a great many things 
besides steel cars that affect the safety of the traveler. 
He referred to the strength of the rails, strength of 
bridges and the use of block signals, and said: 

It seems to me that in legislation designed to promote 
safety in travel, there should be some consideration given 
to the various measures affecting safety, instead of confining 
it to one measure only. There are some people who believe 
that the steel underframe car will insure greater safety, 
while others believe attention should first be given to im- 
proved roadbeds and signals. 

Talking from the standpoint of the practical operator, 
Mr. Slade said that steel cars weigh 30 percent more 








than wooden cars, although the former carries no more 
people, baggage or mail than the latter, and added: 

Assuming that the carriers of the country have reduced 
the number of cars in each train to the smallest necessary 
to accommodate the traffic, there are only three ways of 
mecting the ditlicuity if we are required to use all steel 
ears, Either we must increase tractive power of the loco 
motives, and to do that we must increase their weight, or 
We must use two locomotives to haul the train that one 
now hauls, or we must cut the trains in two and run more 
of them. 

The tirst alternative would mean an additional expense 
amounting to many millions of dollars, for it would necessi- 
tate not only tke building of heavier locomotives, but there 
are many bridges that would not stand the strain of heavier 
locomotives and they, too, would have to be rebuilt. 

The second and third alternatives would increase the 
danger, for everyone will admit that it is more dangerous 
to operate a train with two locomotives than with one and 
it is plain, too, that if you increase the density of tratflic 
by increasing the number of trains that also increases the 
danger. 





Mr. Slade cited the case of an aecident which o¢ 
curred on the Northern Pacifie at Lake View, Wash., 
in May, 1913, to a train operated by one of the road’s 
tenants. The engine was derailed and overturned. The 
wooden baggage and express car immediately behind 
the engine telescoped a steel smoker, and several pas 
sengers in the smoker were killed. 

He said that if the Esch bill is passed the Northern 
Pacific will be required in four years to replace every 
bit of its passenger equipmentc as at the present time 
it has no steel cars. The reason for that he said was 
that in 1909 the read bought a large amount of new 
passenger equipmeut to take care of the travel to the 
exposition at Seattle and, therefore, there had been no 
occasion to buy any new ears since then. Continuing 
he said: 

The fact that we run wooden cars and some of our com 
petitors operate steel cars on through transcontinental trains 
does not affect our business in the least. The fact of the 
matter is that many roads which purchased steel cars as 
an advertising feature have not received all of the benefits 
they expected. We have felt that the money which we might 
have used for the purchase of steel cars could be better used 
in providing safety for travel through improving our block 
signal system, and now half our road is equipped with the 
most modern electrical bleck signals and by 1918 the whol 
road will ke so equipped. We thought that was a better way 
to protect the public than by putting on heavy steel cars 
and straining our roadbed, our bridges and our’ motive 
equipment. 


George W. Post, 
Association, recommended that the Interstate Commerce 
Commission be empowered to determine the place and 


president of the Railway Business 
| 3 


character of new cars. ITiis figures as to the cost of 
equipping the railroads with steel cars to rey lace all 
wooden cars di 
by Mr. Aishton, but he said that it wouid cost practically 
100,000,000 a vear. 

Thomas Dunbar, of the mechanical department of the 
Pullman Company, said that the present capacity of 
all the car builders o1 the country was not sufficient to 
make the new cars demanded by the Esch bill. He 
also said that practically no wooden cars are being 
built now. 





not run as high as those presented 





HEARINGS ON 5 PERCENT RATE INCREASE. 

WASHINGTON, D. C., Jan. 20.—The Interstate Com- 
merce Commission has announced January 25 as the date 
when shippers will be heard on the proposed 5 percent 
increase of freight rates on railroads in official classi- 
fication territory. The hearings will begin with the 
petroleum shippers and will continue practically without 
interruption through February. The following dates 
are set for hearings of interest to lumber shippers: 
February 7, wooden barrels, pail, tubs, ete.; February 
12-14, lake and rail rates; and February 20-21, lumber 
and forest products. 








DECISION IN SOUTHWESTERN RATE CASE. 

WASHINGTON, D. C., Jan. 20.—The Interstate Com 
merce Commission has handed down a decision in one of 
the most important cases affecting lumber rates that has 
come before it in a long time. It is the matter of the 
suspension of F, A. Leland’s tariff of lumber rates from 
points in Arkansas, Louisiana, Missouri, Oklahoma and 
Texas; also from Memphis, Tenn., to points in Iowa 
and other States. The tariff names about 5,000 points 
of origin and approximately 7,000 points of destination 
and affects about 35,000,000 rates. 

The ruling of the commission is that the proposed 
increased rates on lumber from southwestern points to 
points in northern States are found to have been justi 
fied and the order of suspension is vacated except as to 
rates on yellow pine and hardwood lumber to Sioux City, 
Iowa, when from points on the Kansas City Southern 
and the St. Louis & San Francisco railroads. 

Leland’s tariff I. C. C. No. 988 contained a number 
of increases in the rates on lumber from the points in the 
producing territory above named to points in Illinois, 
Indiana, Iowa, Michigan, Minnesota, Missouri, North 
Dakota, South Dakota and Wisconsin and was to have 
become effective July 17, 1913. The old rates from 
the producing territory were constructed for the most 
part on combinations of intermediate rates to and from 
Cairo, Thebes, East St. Louis and St. Louis, the rates 
up to these gateways being published in the individual 
tariffs of the originating lines, some of which had been 
in effect for many years. ‘‘A practical necessity for 
reissuance of these tariffs has long existed,’’ says Chair- 
man Clark, who wrote the opinion. 





Rate Matters. 


The proposed increased rates apply chiefly from poi: 
on the Kansas City Southern Railway and the Fris 
Protests were filed by a few individual shippers and 
organizations representing other shippers, and the co 
mission suspended the tariff, but subsequently it dev. 
oped that some of the increased rates against wh 
specific protests had been made, had been made in er 
and the railroads promised to eliminate them. The co 
Inission says: 


The promised climination of all joint rates which exc 
the sums of intermediate rates has upparently left but tw 
protestants and their objections are limited to the propo 
increased lates Irom points on the Kansas City South 
and Frisco roads. These we shall proceed to consider: {it 
aus to the Kansas City Southern: 

The lumber involved is of two principal kinds, yell 
pine and hardwood. ‘The area of production of yellow pil 
on the Kansas City Southern extends from Neosho, Mo., 
Port Arthur, ‘Tex. rhe points of production are divid 
into five ¢roups. as follows: Group . Neosho, Mo., 
Page, Okla., inclusive; group 2, Fogels spur, Okla., to Vat 
dervoort, Ark., inclusive; group 3, Hatton, Ark., to | 
Queen, Ark., inclusive; group 4, Prairie Oil & Gas Compat 
spur, Ark., to Wilton, Ark., inclusive. South of the las 
mentioned point the entire line is in group 5. Respondent 
tari! applies common rates on all lumber of domestic yp 
duction except) butternut, cherry, holly and walnut Tl 
tariff’ establishes specitic rates from groups 1 and 3. Rat 
from groups 2, 5 and 4 are inade by the addition of ditt 
ntials group 1 rates as follows: Group 2, 1 cent; group 
> cents; and group 4,5 cents 

Increases varying from one-half cent to 3.5 cents are pi 
posed from practically all points in groups 1, 2, 3 and 4 
In the more extensive group 1 about 42 percent of the it 
creases are in the sum of one cent per 100 pounds and th 
is perhaps a fair average of all proposed increases fror 
these groups.  * ee situation makes for eq 
rates through the Kansas City and St, Louis gaieways 


The following table is given as an indication of thi 
effect of the regrouping on the hardwood traffic: 


Present rate 
on vellou Proposed Rate 
pine and Yellou Hlavd 
ro hardwood pine woot 
Sioux City from 
Stillwell, Okla. 





Marble City, Okla 25, DS 
De Queen, Ark. 28 oN 
Hloratio, Ark. 2% Ss 


Des Moines, Lowa, from 





Stiliwell, Okla. . ISt. 2 31 
Marble City, Okla. Ist, ‘» 21 
De Queen, Ark 21% » 24 
Iloratio, Ark. 23% ” #4 
Mason City, Towa, from 

Stillwell, Okla 24 28 
Marble City, OkKla 24 

le Queen, Ark rar = 
Iloratio, Ark 29 0 28 


‘*The production of hardwood on the respondent’s 
s chiefly in the upper 
groups and the center of production, unlike that of 
vellow pine, has remained practically stationary fo 
some vears past. The production is said to be relatively 
small compared with the total production in) adjacent 
competitive territory and has amounted to but little in 
recent Vears, 


line,’’ says the commission, 


Continuing the commission says: 


tespondent urges that the sparsity of hardwood on its 
line does not commercially justify the location of mills in 
the timber but necessitates hauling the rough material in 
to be milled at a few central points. It avers that it ren 
ders considerable extra service in the hauling of logs to 
these mill points at rates which are not fairly remunerative 
and contends that the regrouping will result in only a fair 
uverage rate on the total movement of hardwood from = thi 
originating territory on its line and will put its shipper 
on a parity with those from other and competing sections 

With respect to proposed increased rates from points on 
the Friseo, it is stated that a check of the tariffs which ar 
proposed to be canceled by Leland’s tariff, which is under 
suspension, disclosed different and varying rates from = cet 
tain territory north of the Arkansas River. fn lining up 
rates 1lrom these points it was necessary to increase some 
while reducing others. It is stated that the changes in 
rates on yellow pine are aligned with the ra‘es of othe 
carriers and that the changes in rates on ‘“dwood will 
generally effect a reduction. From some of | originating 
territory on the Frisco no joint rates were puli.shed prio 
to the issuance of Leland’s tariff. The establishment of 
joint rates may have resulted in the publication of some 
rates in excess of the sums of intermediate rates. Some 
criticism was made by protestant of the rate to Liberty, Mo.. 
increased from 15 cents to 21 cents. Respondent asserts 
that the rate was originally established in error: that Lib 
erty is just outside of Kansas City and should be on the 
same basis as Kansas City. 


No increases in lumber rates are proposed from points 
on the Iron Mountain except on agricultural implement 
wood from five points of origin in Oklahoma to 31 points 
of destination. Witnesses for the Rock Island testified 
before the commission that where any changes are made 
from points on that or allied lines, they represent as 
a whole reductions from the old rates. Rates from 
western Arkansas and Oklahoma to points west of the 
Missouri River are said to be reduced on an average 
from 1144 cents to 6 cents. 

In concluding the commission says: 


Upon all the facts of record in the present ease the reas 
onable rate on yellow pine and hardwood from Group 1 
points on the Kansas City Southern to Sioux City should 
not exceed 23 cents, and the reasonable rate from points 
in Groups 2, 3 and 4 should be based accordingly. Rates 
from points on the Frisco should not exceed those prescribed 
as maxima from related points on the Kansas City Southern. 

Any new joint through rate which exceeds the sum of the 
intermediate rates is hereby found to be unreasonable, and 
respondents will be expected to correct all such rates as 
speedily as possible. 

[It should be understood that our findings herein are made 
with respect to the general adjustment of rates. They are 
without prejudice to the right of shippers to attack the 
reasonableness of any particular rate or rates included in 
the general adjustment. Likewise, they are without preju 
dice to any findings or conclusions which the commission 
may make in respect to complaints and investigations now 
pending which involve the reasonableness of some of the 
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tes between the points of origin and destination covered 

the schedules herein under suspension. 
Respondents are left free to amend the tariff under 
ispension by a supplement establishing rates on yellow 
ine and hardwood to Sioux City as prescribed in the 
ecision effective on five days’ notice to the commission 
nd to the public, whereupon the order of suspension 
ill be vacated. 





OHIO RIVER CROSSING SUSPENSIONS. 
[|Special telegram to AMERICAN LUMBERMAN.] 

WASHINGTON, D. C., Jan, 22.—The Interstate Com- 
uerce Commission has rendered a decision in the matter 
{ the suspension of the tariffs affecting lumber rates 
hrough Ohio River crossings, and rates from Cairo and 
Thebes and other points to stations in Illinois and Fort 
\ladison, Towa. 

The commission finds that the cancelation of through 
outes involving a three-line haul in favor of other two- 
line routes between the same points under the same rates 

justified and is not prejudicial to the shippers. The 
wilfs provided for the gancelation of routes for the 
novement of lumber through Cairo and Thebes, by way 
of the St. Louis, Lron Mountain & Southern and St. Louis 
Southwestern, through the St. Louis, or Kast St. Louis 
ateway to destination on the Santa Fe, The two-line 
outes favored by the commission’s ruling are through 
Cairo and Thebes by way of the Big Four, the Illinois 
Central and the Chicago & Eastern Illinois. 





BILL SEEKS TO REQUIRE USE OF STANDARD 
SCALES. 

WASHINGTON, D. C., Jan. 20.—Representative Willis, 
of Ohio, has introduced a bill giving authority to the 
Interstate Commerce Commission to require railroads 
to use standard seales. The character of the standard 
senle equipment is to be decided by the bureau of 
tandards and the Interstate Commerce Commission is 
ested with the power to see that such scales are main 
tained and that freight charges shall be collected only 
on the basis of the weights on such standard seales. 
The bill provides that it shall be unlawful for any 
interstate carrier to use any seale, test car, or other 
device for weighing, the standard or type of which 
has not had the sanction or approval of the Interstate 
Commeree Commission. It also requires that within 
60 days after the passage of the bill the bureau of 
tandards is authorized to designate to the commission 
the standard type dimensions and capacities of such 
scales or weighing devices together with a standard 
type and dimensions of the foundation pit, scale houses 
and other appurtenances. This standard shall be im 
inediately transmitted by the commission to all the 
railroads and the carriers are required to equip them 
selves with the standard scales by December 1, 1914. 


~~ 
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PROTEST AGAINST 5 PERCENT ADVANCE. 

WASHINGTON, D. C., Jan, 21.—Protests are beginning 
to be filed by a number of lumber associations and 
shippers againsi any increase in rates applying upon 
specific commodities to communities and they have asked 
io be heard in support of their objections. 

At the last hearing on the 5 percent freight rate 
increase the question arose as to what course the com- 
mission should pursue in dealing with these intervening 
petitions, It has now been decided that the protestants 
are legally entitled to be heard before a final decision 
is rendered. 

Among the manufacturers and associations of manu- 
facturers of Jumber who have protested are the follow 


ing: 


Northern Hemlock & Hardwood Manufacturers’ Association, 
Wausau, Wis. ; C. C. Stitzinger & Company, New Castle, Pa.; 
Kdwards & Bradford Lumber Company, Sioux City, Iowa; 
Ward Lumber Company, Lynchburg, Va.; West Coast Lum- 
ber Manufacturers’ Association, Portland, Ore. ; United Lum- 
ber Company, Uniontown, Pa.; Valmer-Seman Lumber 
Company, Uniontown, Pa.; Hardwood Manufacturers’ Asso- 
ciation of the United States, Cincinnati, Ohio; Saginaw 
Valley Lumber Dealers’ Association, Saginaw, Mich.; Grand 
tapids Lumbermen’s Association, Grand Rapids; W. C. 
Sterling Sons Company, Monroe, Mich.; Southern Sawmill 
Company, New Orleans, La.; Charles S. Wentworth Com- 
pany, Boston, Mass. Lawrence Brothers, South Gardner, 
Minn.; George P. Gilman Lumber Company, Orono, Me. ; 
Lincoln County Lumber Company, Bath, Me. ; Chandler Bros., 
New Gloucester, Me.; Maple Wood Lumber Company, 
Unity, Me. 








TEXAS COMMISSION HEARS TRANSIT PRIVI- 
LEGE CASE, 

AustIN, TEXx., Jan. 20.—The matter of allowing an 
extension of the milling-in-transit privilege on logs to 
railroad lines where this privilege is not allowed at 
present, and the establishment of a uniform rate on 
logs used for manufacturing purposes were discussed at 
the hearing of the Texas Railroad Commission January 
13, and have been taken under advisement by the com- 
mission, 

That the milling-in-transit privilege should be re- 
tained was strongly urged by John H. Kirby of Houston, 
who said that the growing scarcity of timber in eastern 
Texas necessitates long hauls to mills in order to keep 
them running. It was his belief that the railroads would 
more than reimburse themselves on the freight to be 
derived from handling the finished lumber and manu- 
factured goods. He argued that the rates as they stand 
give the farmer an opportunity to market such timber 
as he may have when clearing his land, and thereby 
help conserve the lumber supply. He stated that some 
tracts of land are isolated and that only the transit 
privilege with the possible necessity of a rate would 
ever serve to clear them. 

Objection was raised to the commission’s proposed 
rates on logs when used for manufacturing purposes. 
The railroads contended that the seale should be higher 
and rates increased. A minimum of $5 a car, inereas- 


ing at $1 per unit until a maximum of $12 was reached, 
was suggested. I. G, Pettibone presented figures to 
show that the Santa Fe lost money on logging. The 
box factories objected to the present rates as being 
exorbitant, 





TESTIMONY IN MINNESOTA HEARING. 

MINNEAPOLIS, MINN., Jan. 21.—W. E. Settle, jr., spe 
cial examiner for the Interstate Commerce Commission, 
took testimony here today in a case involving lumber 
rates and refunds on lumber shipments between various 
points. The twenty-two petitioners, who represent all 
kinds of traflic, claim that interstate rates between Min 
nesota points and places a short distance over the border, 
are unreasonably high, compared with the Minnesota 
rates sustained by the decision of the federal supreme 
court. They ask not only for a reduction in the inter 
state rates, but for refunds on what they have been 
paying in the past on the ground that the rates have 
been excessive. Stanley B. Houck, of Minneapolis, 
represents all the complainants. Railroad Commissioner 
C. EF. Staples of Minnesota gave evidence as to the 
Minnesota rates. The case as to lumber rates was made 
largely on testimony by IF. W. Tuttle, assistant secre- 
tary of the Northwestern Lumbermen’s Association. 
Hf. LL. Laird, secretary of the Northwestern Retail Coal 
Dealers’ Association, gave evidence as to the interstate 
coal rates. 





HEARING WILL BE RESUMED. 

LOUISVILLE, Ky., Jan. 21.—The hearing of the com- 
plaint of the Louisville Board of Trade against the 
Louisville & Nashville Railroad Company, which was 
interrupted some time ago by the death of Commissioner 
John H. Marble, will be resumed in Louisville February 
25, aceording to announcement received here by the 
board. The hearing will be conducted by Examiner 
Gutheim, The remainder of the hearing will be devoted 
chiefly to the defense of the Louisville & Nashville, 
Whose switching regulations are being opposed. 





PLUMMER GATEWAY HEARING. 

PORTLAND, ORE., Jan, 19.—At a hearing before Special 
Hxaminer Henry Thurtell for the Interstate Commerce 
Commission in this city January 15, Frank W. Robinson, 
assistant traffic manager for the Oregon-Washington 
Railroad & Navigation Company, admitted that it is the 
intention of the Union Pacifie Railway Company, by the 
closing of the Plummer and other gateways, to compel 
shippers to use the rails and equipment of that system 
as much as possible. The hearing was called at the in 
stance of the Oregon Railway Commission to compel 
the railroad company to establish a justification for 
closing the Plummer gateway to the exclusion of com 
peting lines. 

Examination for the shippers was conducted by Joseph 
N. Teal. W. A. Robbins, attorney for the Oregon-Wash- 
ington company, conducted the cross examination of the 
protestants. The tariff in question closed the route via 
the Oregon-Washington to Plummer, thence by the Mil 
waukee to points in Minnesota, Wisconsin and northern 
lowa. This left only a route over the Union Pacifie 
through Council Bluffs and increased the rates to a 
number of points. 

The position of the Union Pacifie is that all traffie 
of Oregon and Washington should be carried as far as 
possible on the Union Pacifie lines, but at the hearing 
the company agreed to keep the gateway at Plummer 
open whenever it is known that the effect of closing 
it would increase rates to certain points, but where the 
rates will remain the same the Union Pacific wants the 
exclusive routing. 


CLAIMS WILL HAVE NO STANDING IN COURT. 

LitTLE Rock, ARK., Jan. 19.—A decision by Judge 
Trieber of the Federal Court in the ease involving 
a collection of claims for excess freight and passenger 
charges made by the railroads previous to the final 
orders enforcing the reduced rates, will mean _ that 
hundreds of claims by millmen of the State will have 
no standing in the court. His ruling was, in effect, that 
to be considered, the claims must have been filed by 
January 1, 1914, with J. G. Wallace, the special master 
appointed for that purpose by the federal court. No 
suits may be brought in the State courts for the col- 
lection of ‘these claims. The ruling was in the case of 
the Iron Mountain, but the same rule of jurisdiction 
will apply to the Cotton Belt. The Rock Island and the 
Frisco cases have not been tried. 

Another ground for granting the injunction sought 
by the Iron Mountain is that thousands of suits might 
otherwise be filed against the railroads in the different 
courts of the State. Every person who has made a single 
shipment, even, or has been a passenger once, would 
have a separate cause of action, and separate trials 
by juries would have to be held, which, in itself, would 
justify a court of equity in interceding, as was held 
by the Supreme Court. 

The opinion quotes from numerous decisions of the 
Supreme Court, in one of which it is held that ‘‘the 
prevention of conflict of authority bettveen State and 
national courts, and the protection and preservation of 
the jurisdiction of each, free from the encroachment of 
the other, are considerations that lie at the very founda- 
tion of ancillary jurisdiction.’’ 

As to when the claims will be paid, amounting to 
about a million dollars against the Iron Mountain and 
Cotton Belt alone, in which a large proportion is due 
the millmen of the State, Special Master Wallace says: 

“T want to say, once for all, that at this time it is utterly 
impossible for us to tell, or even have an adequate idea, 
about when these claims will be paid. When the report is 
approved by the court, and enrolled, the railroad will be or- 
dered to bring the money into court, and it will be paid out 
to the claimants, I presume, by the regular master of the 
court. In any event, everybody interested will be notified, 
when and where and upon whom to call for their money.” 





SEEK TO SECURE MORE EQUITABLE RATES. 

MEMPHIS, TENN., Jan. 20.—The Southern Hardwood 
Traffic Bureau, through the filing of a petition before the 
interstate Commerce Commission against a number of 
railroads in the Southwest, has taken the first step in 
securing more equitable rates on shipments of lumber 
and other forest products from Memphis to Galveston, 
Tex., and likewise has fired the opening gun in the at- 
tempt to stop the arbitrary action of the steamship 
companies operating out of New Orleans in the matter 
of rates on export shipments of lumber and forest 
products of all kinds. It is set forth in the petition that 
there is unjust discrimination against Memphis, which 
has a rate of 26 cents to Galveston as against 16 cents 
for Cincinnati and 17 cents for Chicago. A rate of 12 
cents is sought and the principal roads in the South- 
west are named as defendants in the petition filed 
through J. R. Walker, special attorney for the bureau, 
at Washington. ‘The decision to file this petition was 
reached at a meeting of the board of managers of the 
bureau held last week. 





MISCELLANEOUS INTERSTATE COMMERCE 
NEWS. 

WaSsHINGTON, D. C., Jan. 20.—The Interstate Com- 
merce Commission has granted the Southern Railroad 
authority to continue to meet the rates on lumber and 
other forest products of its trunk line connections from 
junction points with said trunk lines and to maintain 
rates from its local stations intermediate to said junction 
points that are higher than the rates from the said 
junction points provided the present difference between 
the rates from junction points and intermediate points 
are not made greater, and to deliver traffic originating 
at any of its local stations to any of its trunk line con- 
nections at any of the trunk line junction points. 

The commission has granted authority to the Nash- 
ville, Chattanooga & St. Louis Railway and others to 
establish rates on walnut, cherry and cedar lumber 
and logs, the same as on common lumber from Union 
City, Tenn., to St. Louis, Mo., and group points; to 
Cincinnati and points taking the same rates; Louis 
ville, Ky., and points taking the same rates; Evans 
ville, Ind., and points taking the same rates, and 
Cairo and Padueah, the same as those on common 
lumber without observing the short- and long-haul 
clause. 





CONGRESS AND LEGISLATION. 


KENTUCKIANS INTERESTED IN LEGISLATION. 

LOUISVILLE, Ky., Jan. 21.—Legislative matters are 
occupying the attention of the lumbermen of the State 
to a considerable degree, as this promises to be one of 
the most importaut sessions held in many years. 

The Kentucky Manufacturers’ & Shippers’ Associa 
tion, through Senator Walton, of Lexington, has intro 
duced its compensation bill. It is evident that the fight 
will be chiefly between it and the measure of the labor 
unions, which have drawn a bill containing a state 
insurance feature and providing an unusually high 
schedule of awards. The mine operators, it is thought, 
may swing to the support of the latter bill, as they are 
in favor of State insurance. 

A bill has been introduced requiring sawmills, wood 
working plants and other manufacturing establishments 
to register with the Departments of Commerce and 
Labor. This is to assist in the inspection of manufac 
turing establishments. 

Senator Bosworth has introduced a bill enabling Ken- 
tucky to codperate with the Government in the estab- 
lishment of a general forest reserve. Representative 
Stone, however, has introduced a bill to repeal the act 
creating the State board of forestry, which would wipe 
out the department that has been doing much good 
work during the last two years. 

Another legislative measure is designed to call a con 
stitutional convention. On account of the failure of 
the tax amendment to ‘‘stick’’ because of a technical 
error of the administrative officers in advertising the 
vote, sentiment in favor of throwing the old constitution 
overboard and getting a new and uptodate instrument 
has become strong. 





BILLS INTRODUCED TO ADD TO NATIONAL 
FOREST. 

WasuHinGton, D. C., Jan, 21.—Senator Clark and 
Representative Mondell, both of Wyoming, have intro- 
duced bills, by request, authorizing the purchase of.lands 
chiefly valuable for timber and for the growth of timber 
in Wyoming located within the exterior boundaries or 
adjacent to the Sundance National Forest. 

The Mondell bill provides an appropriation of $350,000 
for examination, purchase and exchange of lands, while 
the Clark bill provides an appropriation of $250,000 
for the same purpose. Both bills provide that the lands 
purchased under this act shall be appraised by a board 
of appraisement, consisting of three persons, one of 
whom shall be a member of the Forest Service, to be 
chosen by the Secretary of Agriculture, one a resident of 
Crook County, Wyoming, who shall be chosen by the 
Secretary of the Interior, and the third member who 
shall be selected jointly by the Secretary of the Interior 
and the Secretary of Agriculture. The lands purchased 
under this act are to be included in the Sundance Na 
tional Forest. 

BBP PD OOOO 

THE NAVY Department has asked the Forest Service 
to investigate guijo, a Philippine wood, for possible 
use in decking boats and ships. Longleaf pine, sugar 
maple, and beech are the domestic woods most used for 
decks. 
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Open for Experiences, 
Ideas, Questions 
and Opinions 





QUERY AND COMMENT ‘sits: 








Conversion of German Timber Terms. 
We have an offer from a lumber broker at Hamburg as 
follows : 
“M 93.—per cbm c i f Rotterdam.” 
We are at a loss to know just what this would trans- 
late into our values board measure and write to ask if you 
ean advise us. 





[The phrase quoted means an offer of 93 marks per 
cubic meter including cost, insurance and freight to 
Rotterdam. A mark equals $.238 in United States 
money and 93 marks, therefore, amount to $22.134. A 
meter equals 35.314 cubie feet which multiplied by 12 
gives 423.768 board feet. Dividing this number into 
the value in dollars we obtain a price of $52.20 a 
thousand feet board measure. 

From the above a direct conversion factor may be 
obtained, as follows: Multiply the price in marks per 
eubie meter by .5611561, and the result will be the 
same price in dollars a thousand board feet.—Ebp!Tor. | 





More About Wood Paving Specifications. 


Some time ago, in the November issue of the AMERICAN 
LUMBERMAN, there appeared an editorial inviting a discus- 
sion concerning the proper thickness of wood paving blocks, 
and an article by Mr. Weiss, of the Forest Service, in which 
an inference is made that, due to the lesser strength of 
Douglas fir in shear as compared with longleaf pine, Douglas 
tir is an inferior wood when used in block pavements. 

It occurs to me that the strength of a block under a 
shearing stress has very little bearing on the suitability of 
such a block when used in a pavement, as such stresses 
seldom, if ever, develop in the blocks of a well laid pave- 
ment. The point that must be considered when the thick- 
ness of the blocks is decided upon is that the blocks must 
be thick enough to avoid failure from splitting stresses, as 
in a pavement of very thin blocks the stresses occasioned 
by the calks of horseshoes, ete., would overtax the “tensile 
strength across the grain.” When an unstable base, such 
as a sand “cushion,” is used, the splitting stresses will 
approach 2 maximum, due to the partial overturning of the 
blocks under heavy tratlic, and with such a base a heavier 
block is demanded. 

You state editorially: “Were it [the wood paving block] 
laid directly upon the hard concrete surface the require- 
ments of strength would be more severely tested, but the 
purpose of the sand cushion, usually about 1 inch in thick- 
ness, is to give the blocks an even foundation and support 
them at every point.” 

In Europe, sand “cushions” are being discarded, the 
blocks being laid directly upon the “hard concrete surface,” 
which is previously prepared by floating and the levelling 
off of the surface with templets. Only a slight variation 
in thickness is allowed in the cutting of the blocks, so but 
little irregularity of the surface results, and the blocks are 
firmly supported at every point. In the United States, 
engineers are adopting the use of a sand-cement mortar 
“cushion,” which gives excellent results if not too thin. 
The fallacy of the sand base is obvious. Sand is_ not 
elastic and is incompressible, but is of a very shifting 











nature. ‘The effect of such an unstable base becomes appar- 
ent along and between the street car tracks, where the 
blocks split and fail with the greatest rapidity. The lack 


of understanding of the nature of wood block pavements has 
often led to odd practice in the laying of blocks. One 
engineer, in speaking of the sand “cushion” [Eng. News, 
Dee. 4, 1913. “‘Heaving of Wood Block Pavement Under 
Extreme Climatic Conditions” ], maintains that coarse sand 
as a cushion should be used to provide for the drainage of 
water away from the base of the blocks. Supposing that a 
pavement with an underlying drain should freeze * ' Fj 

An experimental pavement bas been laid in the city of 
Tacoma, Wash., at the instance of Geoffrey Winslow, of the 
St. Paul & Tacoma Lumber Company. in which blocks of 
Douglas fir 2 inches in thickness were used. In announcing 
the completion of this pavement several months ago, you 
erred in stating that a 2-inch sand cushion was to be used. 
The length of the experimental pavement is about 100 feet 
and it is divided into four 25-foot sections. On the first 
section the blocks are laid directly upon the concrete base, 
which was carefully smoothed before the blocks were laid. 
On the second section the blocks are laid on a sand-cement 
“eushion.”” which was thoroughly wet down before the 
blocks were laid. The two remaining sections are laid 
directly upon a ‘sand cusdion” 1 inch in thickness, but at 
different angles to the street, purely for experiment. 

The results of this experiment will be of more value than 
any amount of discussion, and Mr. Winslow and the St. 
Paui & Tacoma Lumber Company deserve great credit for 
earrying out this experiment, in which the progressive spirit 
which prings the western lumberman into prominence be- 
comes apparent. Bror L. GronpbaL, Instructor in Wood 
Utilization and Preservation. 

[The writer of tiie above emphasizes a point which 
was made in the editorial referred to, that the shearing 
strength of wood used for block paving is perhaps 
not quite so important a factor as the forcible article 
by Mr. Weiss might be construed to imply. The result 
of the experimental tests at Tacoma referred to by Mr, 
Grondal will be awaited with much interest by lumber- 
men. It is very desirable that the specifications for the 
laying of wood pavement shall be so perfected as 
not to reflect upon the wooden blocks themselves the 
blame for imperfect methods of installation—EpiTor. ] 
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Lost Quantities by Shrinkage. 

Is it customary with sawmill operators in taking the 
annual invoice of lumber on the yard to make an allowance 
for the shrinkage of the lumber in drying? If so, what 
percent is usually allowed for shrinkage of hardwoods? Your 
reply will be appreciated. heb Ga 7 ‘ 

have written you for “The Curiosity Shop” but in the 
copy of the index, which I have, I do not find anything 
pertaining to this question. 

[The foregoing inquiry raises a rather curious proposi- 
tion. In the usual method of handling merchandizing 
accounts the opening inventory, plus purchases and less 
the inventory at the end of the period, is supposed to 
give the cost value of the goods sold during the period. 

This inquirer suggests that a certain percent of the 
quantity which has disappeared is due not to sales but 
to shrinkage. But according to the system above de- 
scribed there is no possible way of separating this from 
quantities sold. 

Where, however, a perpetual inventory system is kept 
each merchandise account is handled by quantities as 
well as by cost or selling price and these figures show 
“ given quantity in a pile, a given quantity added by 
purchase and a given quantity deducted by sale. There 


should then be a given quantity remaining for final in- 
ventory. If it is not there it may have disappeared 
either by error in accounting or by removal for uses in 
the yard without proper record, or possibly because of 
the factor concerning which our correspondent inquires, 
shrinkage in seasoning. Certainly, however, no system of 
either sawmill or retail accounting which we as yet have 
had opportunity to examine (and there have been many 
such) has included any accurate method of determining 
the loss in volume by shrinkage of lumber on hand. 
That there is such a loss during the air drying of lumber 
in the sawmill yard is, of course, well known but mill 
methods of accounting for lumber sent into the yard 
are usually so loose as not to be determinative upon this 
point. For instance, many mills measuring the logs 
sawed daily add a certain percentage of overrun and 
eall that the quantity of lumber produced without any 
actual measurement whatever. 

As to the percentage of shrinkage in hardwoods the 
rate of shrinkage increases considerably in the latter part 
ot the drying process and thoroughly air dried wood 
will shrink to a considerable extent if kiln dried. The 


total shrinkage from green to the kiln dried condition 
varies in volume from 8% percent for honey locust te 
a little over 18 percent for hickory, about 17 percent fv 
white oak and birch and 12 to 16 percent for othe: 
hardwoods. ‘The radial shrinkage between the cente: 
and outside of the tree is much less than shrinkage in thy 
direction of the annual rings, being less than half i, 
some varieties whereas in other varieties, notably in 
birch, there is a difference of only about 18 percent in 
shrinkage in the two directions.—Ep1ror. | 





‘“*The Night Crieth Unto the Day.’’ 

Wil! you tell me if any book or books is or are published 
that zive points of instruction for sawing lumber in 
small circular mill? ‘The mill is se small it will not afford 
a high-priced sawyer. And | want some information 0; 
sawing gum, cypress, hickory aid oak. Where can thes 
hooks be had? 

[Inquiries of this sort are received with a great deal 
of embarrassment. Where a small mill operator shows 
such a desire for knowledge it is rather mortifying to 
be compelled to confess that while bookstores are full 
of works giving all kinds of information to the mechanic 
who works in metal the supply of literature dealing 
with the manufacture or subsequent fabrication of lumbe: 
on either a small or large seale is seanty. Why doesn’t 
somebody who knows these subjects put his knowledge 
between the covers of a book?—EDITor. | 








THE COAL TRADE 








Again the West has been favored by the weather 
man, the storms sweeping over the Atlantic States ex- 
ceeding in severity those in the Mississippi Valley, 
all of which has a very direct bearing upon the coal 
trade in the respective sections of the country. There 
has been a decided improvement in the fuel markets 
of the East, while those of the West responded most 
feebly to the inclemencies of the weather. 

The records of the weather bureau show that the 
lowest average temperatures of the winter are due 
this week. There is little difference for several weeks 
on either side of the winter’s center, only a matter of 
from one to three degrees. The significance lies in 
the fact that the winter is now normally half over. 
It does not follow that the temperatures will be the 
same in the latter as in the first half but spring looks 
a little nearer after the divide is passed. 

It has been decided that representatives of the 
bituminous operators and miners shall meet at Phila 
delphia, February 3 to confer upon the wage scale to 
become effective April 1. The miners’ national con- 
vention has been in session at Indianapolis this week 
and no doubt it has formulated the policies which its 
delegates to the conference are to advocate. As to 
the proposition that the mines shall continue in op- 
eration pending continued conference, provided an 
agreement is not reached by April 1, there is at yet 
no decision. It has been considered in a preliminary 
way but left open for action at the Philadelphia meet- 
ing. Some skepticism as to the benefits to themselves 
by such a rule have been voiced by some of the 
miners. The effect of that rule, they say, might be 
to unduly defer an agreement, which would, or might, 
work unsatisfactorily to the men, in the event that 
they make proposals for increased wages, a position 
which the operators assume they will take, judging 
by experiences. 

Thanks to the mildness of the winter thus far, the 
supplies of coal at the upper lake docks are holding 
out well. The movement to the interior, while steady 
and of fair volume, has not been especially destruc- 
tive to the accumulated tonnages. 





THE LUMBERMAN POET 











RICHES. 

That is a strange belief in us 

That values most the thing most rare; 

The king alone may jewels wear— 
Is worth to be determined thus? 

The richest thing is God’s free air, 
The fairest thing the arching sky; 

The stars for ev’ry soul are there— 
Yet think the less of them shall I? 


Come, let us love the common things— 
The blue above, the green below, 
The blessings that the serfs and kings, 
The haughty and the humble, know. 

For ev’ry ear the singer sings; 
For you, my lord—no less for me; 
When forth her banner Summer flings, 
Then ev’ry citizen is free. 


THE NEW YEAR. 
I thought you promised, New Year, to be kind? 
And yet you come with all the old year things— 
The barbed invective of the jealous mind, 
Distemper’s insults, and a hundred stings. 
You promised, New Year—but perhaps you find 
Men do not change when one December wings. 


So does young Hope set out upon his way; 
Correcting error bravely forth he fares. 

To make tomorrow better than today 
He labors on—and finds that no one cares. 

The locks that should be golden turn to gray; 
Without a Summer, Spring to Autumn wears, 


Concerning prices, the general tone to be noted is 
one of heaviness, as might well be surmised. Where 
there is not heaviness, there is steadiness. Nowhere 
does buoyancy appear in the domestic grades. There 
is always enough coal within view and often times 
a little excess. The shipper of the more eastern 
bituminous coals, those from West Virginia, western 
Pennsylvania and even Ohio, are laboring under some 
thing of a handicap, this because the volume of 
trade depends so directly upon the state of the 
weather and because the shipments of coal from 
mines to the western markets consume in_ transit 
from a week to ten days, whereas the weather changes 
radically within two or three days and possibly back 
again before coal started to meet an emergency can 
reach destination. Regarding these eastern coals, as 
a whole, it may be said that the shippers have been 
exceedingly conservative, never starting out coal of 
sufficient volume to take care of needs in blizzardly 
weather, and exceeding very moderately the antic- 
ipated requirements of the mild days. The variations 
from the middle ground have lately been towards the 
side of lightness of shipment, rather than to excess, 
and the buyers have been able to continue purchases 
on a satisfactory basis principally because of the 
high thermometer. 

3ut_ a few shippers have been rather venturesome 
and when their shipments arrive at the destined mar- 
kets with inadequate demand something happens. De- 
murrage may be paid unflinchingly for a few days 
but after that the habit grows wearisome and the 
coal is dumped. Just at present there is variance in 
the attitude of eastern shippers. The demurrage costs 
of some of them have reached the auditors summaries 
and look so formidable and costly to the shippers 
that they forthwith forswear continued ventures of 
that kind. But as it happens there are other ship- 
pers, whose financial fingers have not thus been burned 
recently and they in turn assume the role of the 
venturesome shipper, so that there is almost con- 
stantly a few excess cars in sight. The excess coal 
that is now in sight, however, is more largely the 
product from mines that do ‘not ordinarily supply the 
western markets, and with which the western mar- 
kets are not familiar. And this strange coal is not 
always satisfactory to the buyer. His customers are 
not acquainted with its characteristics and they enter 
complaints. Some of it has been sold within the 
past few days at very low prices. Its shipment seems 
to indicate that in the eastern producing regions de- 
mand has fallen off enough to make steady operation 
of mines difficult. The producers have been seeking 
new markets. 

There is not quite the same variance in quality with 
respect to the western coals, for they regularly supply 
the western trade. There is very little change in re- 
spect to the western domestic grades. The same ir- 
regularity that has existed for weeks continues, but 
the conservative shippers are holding to about $1.75, 
mines, for 6-inch southern Illinois lump, while other 
producers are quite decidedly shading that top quo- 
tation. The market may be described as steady with 
a leaning towards heaviness. 

Screenings show great volatility, up one week, down 
the next, never just equal to the requirements, re- 
garded by most producers as a by-product, and sold 
as such. But the requirements for the fine coals are 
large and often over-balance the tonnage that is avail- 
able. Springfield screenings have sold freely within 
the past few days at 60 cents mines, sometimes a lit- 
tle better. 

In territory reached by the upper lake docks, the 
anthracite trade is mainly a matter of ordering and 
then receiving promptly. ‘The stored stocks do not 
draw demurrage and access is convenient. In remote 
territory that is supplied by all-rail shipments from 
mines the situation is a little different. A car can 
not be obtained with so good dispatch. The dealer 
must perforce be a little more forehanded. Present 
inquiry is moderate but little excess coal is being 
forwarded from mines. 
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EVERY CITIZEN SHOULD FIND TIME TO 
SERVE HIS COMMUNITY. 


The work of individual men and women in community development 
is work in the public service, similar in its objects to that performed 
by the bravest of soldiers and most patriotic of statesmen. No person 
entering the service of the public in this way need hope that. his 
efforts will meet with universal approval nor even that his purposes 
will be commended as being wholly disinterested and prompted solely 
by concern for the public welfare. 

The leader in each small rural community who seeks to stimulate 
enterprise and promote progress must expect to meet opposition, 
must.expect to be misunderstood and must expect to be subjected to 
much of the criticism that would be directed against him if he were 
seeking public office at public pay. 

Fortunately, however, for the country and for the world at large, 
time obliterates the rancor of partisanship that during their lifetimes 
swirls about the feet of great men enlisted in the cause of humanity. 
Ultimately nobility of character is invariably divested of all the scars 
of partisanship and is left in bold relief as an example for the emula- 
tion of later generations. 

Few persons remember nowadays, or if they remember they would 
be be glad to forget, that during his lifetime Washington was ac- 
cused of murder, treachery, corruption, hypocrisy, ingratitude, moral 
cowardice and private immorality; Franklin was charged with theft, 
debauchery, intrigue, slander and irreligion; Jefferson was accused of 
dishonesty, craftiness, slander, irreligion, immorality, cowardice and 
incompetence, while many men still living can recall the many and 
baseless charges made against Abraham Lincoln at a time when he 
was giving his life’s blood for humanity’s sake. 

While community development work, like the work of statesmen 
and soldiers, involves hardship and criticism it is necessary and is 
worth all that it costs. At the same time it must of necessity be but 
a side issue with most citizens. l*ew men can take many hours away 
from their regular employment and business and give them to the 


most of the great forward steps of history have been due to the efforts 
of patriotic men and women made during leisure hours or hours taken 
from their regular business. 

George Washington was not by trade or profession either a soldier 
or a statesman, but a farmer. Samuel Adams, that stern old patriot, 
was a merchant, though not a very successful one. John Adams came 
from a long line of farmers and though a lawyer retained his farm- 
ing interests throughout his life. Jefferson in the seclusion of his farm 
home conceived the theories of government which he later embodied 
in the immortal Declaration. [franklin was primarily a journalist, 
though he found abundant leisure to indulge in scientific experimen- 
tation and in devotion to the cause of liberty. Lincoln was all his life 
a lawyer and earned his livelehood by his practice except during the 
years of his presidency. Grant, though educated as a soldier, was 
recalled from a business career to the service of his country in war. 

Every page of history affords examples of duty and devotion to 
the cause of mankind, and yet the really great work of the world 
always has been performed as a mere incident to the duties of 
patriotic citizenship. 

The work of the soldier is a privilege as well as a duty. The work 
of the true statesman always demands more than it gives. What 
would become of the nation if every man in it placed his own petty, 
private, personal, pecuniary affairs above the public welfare? What 
may be expected to become of the rural community if its citizens are 
so engrossed in serving their own selfish ends as utterly to neglect 
the vital interests of the community at large? 

The citizens of each small rural community are offered the greatest 
opportunity for public service that has been offered in generations. 
The work they may perform in aid of their community is most im- 
portant at the same time that it is easily within their power and 
capacity. No man ought willingly, even tacitly, to admit that his 
whole capacity for service is exhausted in supplying the needs of 
himself and his immediate family. Surely there is some margin left 
after that duty is performed. Certainly every man can rise above so 
low a conception of duty as that. There is work for all in com- 
munity development and all should enlist in the cause, prepared to 








public service. Yet they ought not to forget nor overlook the fact that 


do their duty up to the limit of their capacity. 





WOMEN AND SANITATION. 


With the entrance of women into the field of politics 
great opportunities are opened to them in promoting 
community welfare. A writer in Collier’s suggests that 
women possess special qualifications for the work of 
sanitation, which is greatly needed in many communi- 
ties. On this subjeet he says: 


“But, dear suffragettes, there isn’t any reason why you 
shouldn't fully understand and appreciate the main fea- 
tures of sanitation as well as the superficial upstairs end 
of it. In fact, if you'll pardon my saying so, you've just 
got to understand it. The next time the woman’s club 
meets, invite the instructor of civil engineering to come 
over irom the nearest college with a map of the city and 
explain all about the sewerage system. You will be sur- 
prised and interested to learn a lot of new things about 
your own town. So will the professor. Incidentally it 
will presently appear that, on account of having had a 
new city engineer every two years, great discrepancies and 
disconnectedness exist in all the sanitary structures of the 
town. Sewers will be built here and there with no logical 
connections. 

Natural water courses will be occupied by sewers only 
big enough for the immediate neighborhood, not big enough 
to form the main artery for all the area draining toward 
them, and some time to be covered thickly with houses. 
Railway tracks and street bridges cross at the wrong levels 
so as to interfere with future enlargements. Much money 
will have been spent for duplications and rebuilding. Any- 
body can see the stupidity of it—-the unsanitary result of 
it. Now the thing to do is to take the matter up with 
the Citizens’ Club or the Merchants’ Association, and get 
them to subscribe a fee for a consulting engineer of known 
ability to map out a whole logical connected system for 
the entire city, present and future. It will not be neces- 
sary to build it all at once, but it will be part of your busi- 
ness to see that each succeeding administration builds a 
part of it, so that all the parts will go together in the end.” 


The writer says further, that inasmuch as the house- 
wife would not bathe in a crumbly brick bathtub with 
moss growing on it and soap sticking to it, and since 
she wouldn’t eat from a porous unglazed plate with the 
taste of last Friday’s fish still about it, neither would 
she knowingly pay taxes on a sewer whose pipes were 
not made of the same fire-glazed slick sanitary stuff 
as all her other lavatory and culinary equipment—or, 
at any rate, lined with it. 

He points out also that knowledge of sanitation 
should be disseminated by the merchant who sells sani- 
tary equipment, declaring that if he himself sold sewer 
pipe he would shout his head off telling the difference 
between his cast-iron pipe that was gas tight and strong 
enough to be properly leaded and calked and the other 
fellow’s that was thin and weak and had to have tar 
coatings to keep it tight; or the difference between his 
clay pipe which was fire baked and glazed just like a 


porcelain bathtub, so as to stay sound and sanitary for 
a thousand years, and the other fellow’s that was porous 
and crumbly and would soon be destroyed; or between 
his good hard-burned bricks that would never be scoured 
out by flowing sand and the other fellow’s soft, half- 
baked ones. 

Here again is brought out the paramount importance 
of quality in the purchase of materials. Fully 90 per- 
cent of the mail order concern’s advertising is based 
on price, and as all kinds of cast iron and sewer pipe 
look alike they often are bought on the basis of price 
only. The dealer’s advertising ought, however, to show 
that price is of minor importance where life and health 
are concerned as in the case of sanitary equipment. 


DEVELOPMENT NOTES. 


On the completion of their magnificent offices and new 
lumber sheds, R. J. Corlett & Sons, of Hillsdale, Mich., 
invited their friends to be present at the dedication. 
The crowd present was estimated at from 1,200 to 1,500. 
The Corlett plant was swept by fire last summer and 
a new $10,000 brick office building and sheds wefe 
erected to replace those destroyed by fire. As the 
visitors arrived they were greeted by a member of the 
firm or by all of them, R. J. Corlett and sons, Robert C. 
Corlett, of Addison, Roy C. Corlett and Meryl Corlett 
of Pittsford. The dedicatory ceremonies were held in 
a large storeroom in an upper story of the building. 
This room is 164 feet by 32 feet. 

Mayor L. A. Goodrich of Hillsdale, presided during 
the ceremonies, commending in enthusiastic terms the 
progressiveness of the Corlett family and the interest 
they have shown in the affairs of their home town. 

Under the title of ‘‘What Hillsdale Needs,’’ G. A. 
Jackson, of Hillsdale College, declared, ‘‘ What the town 
needs is more men like R. J. Corlett and sons, men with 
the courage and willingness to do something for the 
town.’’ ‘‘The town,’’ he said, ‘‘has them already if 
they would only wake up, but the city needs someone 
to wake up people to their conditions and opportunities. ’’ 

“Good Citizenship’’ was discussed by Judge F. H. 
Stone, who said that good citizens should demand good 
government and having secured good government they 
should show their appreciation by standing by it. Other 
speakers were: C. M. Barre, who told of ‘‘The Possi- 
bilities of Hillsdale’; and W. F. Jerome, whose topic 
was, ‘‘Out of the Old and Into the New.’’ Musie was 
interspersed and refreshments were served, the ceremony 
closing with a dance. 





MERCHANTS ENTERTAIN. 


THE RETAIL Merchants’ Association of Coldwater, 
Mich., recently entertained at a banquet the members 
of the local Board of Supervisors, each of whom was 
notified to bring two guests. Several other notable 
guests also were present, among them being a judge of 
the Supreme Court. The president of the association 
is €. A. Pollock, lumberman. In a brief preliminary 
address President Pollock stated the object of the Retail 
Merchants’ Association as being to promote a_ better 
acquaintance among business men; to obliterate city 
lines and to make Branch County, in which Coldwater 
is situated, one big community. The first speaker of 
the evening was County Agriculturist Chapin who 
told somewhat in detail about the work of the Branch 
County Farm Bureau, the purpose of which is to pro- 
mote the agricultural, industrial, social and educational 
interests of the community and to bring all of the 
people closer together. 

W. G. Cowell spoke on ‘‘Social Development,’’ em- 
phasizing the importance of team work in communities 
and declaring that that is the only means of promoting 
constructive work in behalf of the public. 

The third speaker of the evening was Arthur Holmes 
of Detroit. After discussing the subject of ‘‘ Parcel 
Post,’’ Mr. Holmes spoke of the value of associations 
and closed by reading some pithy statements in regard 
to community development and the cultivation of the 
community spirit. 

Dinner was served to the association members and 
their guests by St. Agatha’s Guild. 





AT A BANQUET recently the business men of Walla 
Walla, Wash., pledged their support to a frontier show 
to be held next year. Money for the project is to be 
raised by private subscription for treasury stock to 
the value of $11,000. This show has been held in the 
past but heretofore it has lacked the support that is 
now assured and the annual celebration is likely to be a 
permanent affair. 





THE COMMERCIAL Club of Forest Grove, Ore., is just 
now considering the question of securing adequate quar 
ters for the meetings of the organization. At a recent 
meeting the subject of good roads was discussed as 
well as the marketing of farmers’ and fruit. growers’ 
produce. 
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REALM OF THE RETAILER. 


SEE AR ee 


A Town Superior to Disaster—Deep Water Port on the Mississippi—Exhaustive Care at a Modern Plant—Personal 
Vigilance of the Boss—A Growing Field for Motor Trucks. 


AT THE SOUTHERN END OF ILLINOIS. 


Cairo, Lll., has had its share of hard luck. But when 
a heavy load is to be carried it is wise to pick out a 
husky subject to do the carrying, so IL hasten to add 
that few towns are able to take ill fortune with the 
cheerful smile that Cairo wears. This city not only 
believes in hay 


ing 





sufficient vitality to come back; it 
believes in taking due precautions against having to go 
away. All that expert engineering carried out to the 
ultimate decimal point can suggest in the way of keeping 
the Father of Waters in the straight and narrow path 
has been done. The levees are at the present time five 
teet above the highest water mark and are strengthened 
so that the experts pronounce the town as safe as a 
church. This is comforting. The city has been in 
perils of waters many a time and oft. Time has been 
when the morning salutation was, ‘‘ Have you a little 
Ferry in your home?’’ 


Also when the intrepid navigator 
put to sea on the dining room table and sailed past his 
neighbor's dwelling he would call out ‘* Try this on your 
plano,’ 
However, there 


as been some misapprehension about 
what the floods did to Cairo. When we were reading of 





the unsound depths that were carrying the city, body 
and breeches, toward the Gult of Mexico we were read 
ing the vain aginings of the heart of saffron colored 
journalists. Of course newspapers always tell the truth. 
Always. But they are sometimes misunderstood. What 
the news venders really meant was that the water got 
into some ot the suburbs. When the floods of 1913 were 
the highest the main parts ot the city, both residence 


and business districts, were as dry as the Congressional 





Record. It happened that the weather was fine, too. 
The heroic work of rescue—it was splendidly heroic— 
was done in some of the low-lving suburbs. The citizens 
tell me there wasn’t as much loose water in the city 
itseit as a hobo would want for a bath. This is one 
way of saying that there was not to exceed one eyeful. 

The damage to the suburbs was considerable, and it 

I 


is because o 





this that the city has made such heavy 
expenditures to keep any future water carnivals in their 
proper place. Only a glance at the map is needed to 
see the need of artificial assistance. There is a compara 
tively narrow point just below town through which much 
water must flow. I did not éxpect you to note the nar- 
rowness of the point when you looked at your map, but 
rather to note the vast area drained by the Ohio, Missis 
sippi and Missouri Rivers. Think of the excess rainfall 
from these millions of acres that must find its outlet 
between those hills below Cairo and you will have no 
trouble in imagining that the overflow gets swelled up 
beyond the capacity of the channe!. Hence the citizens 
are given a comfortable and secure feeling when told 
by the best engineers they could hire that the place is 
now secure against the worst that the big ditches can do. 
Advantages That Discount Disadvantages. 

That so many large plants that could move whitherso 
ever they listed should stick to Cairo after being flooded a 
time or two and thereby kept from working for a longer 
or shorter period, to Say nothing ot the loss caused by 
equipment being swept away, seems odd. There may 
be several reasons for that. No doubt these men counted 
on the city’s getting busy with protective measures just 
as it did. But about any city would have done that, and 
I wondered why these concerns did not do their rebuild- 
ing somewhere else and thus be sure that nothing would 
wet them up again. Another look at the map may help 
to show why they stuck. The town has about the best 
transportation facilities to be found anywhere in the 
Mississippi Valley, at least the best that any small city 
has. They are so good that our ‘‘friends,’’ Sears, 
Roebuck & Co., make it their distributing point for 
forest products. However ardently we may not love 
these gentlemen we can not but admit that when it 
comes to business acumen they are entitled to respect. 
Promptness of shipments and advantages in freight rates 
and facilities are vastly important to them, so it is 
significant that they maintain their lumber at Cairo even 
after it has floated away a time or two and got so mud- 
encrusted that it had to be sold locally to start the 
kitchen fires. Doubtless St. Louis would dispute with 
Cairo its claim for the best in shipping gear. Neither 
town needs to get warmed up over the question. If 
each is satisfied that it has the advantage the rest of 
us who live in neither town should not be disturbed. 

A Lumber Center With a Big Future. 

Cairo has another advantage in the matter of loca- 
tion. Perhaps you are wondering by this time how much 
the commercial association slipped me in consideration 
of my tooting their horn, but I assure you that the only 
thing I took out of town that ¥ didn’t pay for with the 
AMERICAN LUMBERMAN’S money was one square lead 
pencil given me by P. T. Langan. But this advantage 
[ was about to speak of is the location of the town in 
relation to deep water transportation. When the tow- 
line between North and South America is cut at Panama 
and the western coasts of our own land and of South 
America and the Philippine Islands are brought com- 
mercially nearer by thousands of miles Cairo is going to 
stand at a commanding location. There is no possible 
doubt of Cairo’s having at all times direct deep water 
connections with any other place in the world that is 








reachable by full-grown tubs. It will be a natural re- 
shipping point, both by water up the Ohio, Mississippi, 
and Missouri, and by rail all through the middle West. 
Its good rail connections will be adequate and available 
for the new extension of trade that should come to it 
at that time. Perhaps it should also be a collecting 
point for freight going in the other direction, billed for 
Pacific coast ports. At least it will be interesting to 
see what will happen in the southern point of Illinois 
when the new artery of commerce begins throbbing. 

Nothing much needs to be said about the importance 
of the town in our line. It is a real lumber point. Nat 
urally, with a population of less than 20,000, most of 
the activity has to be in wholesale lines, but even at 
that there are some mighty good yards operated by 
real retailers. Probably P. T. Langan is as_ widely 
known as almost any Illinois dealer. Several of the boys 
in the oftice spoke of him when I mentioned the fact that 
I was about to descend on Cairo with designs upon the 
retail trade. Perhaps more will recognize whom I mean 
it 1 refer to him as ‘* Pete’? Langan. Mr. Langan was 
pretty busy, but he insisted on showing me through his 
big plant. 

A Typical Live Citizen Enterprise. 

‘T came to this town twenty-one years ago,’’ Mr. 
Langan said. ‘*At that time-I was a sawmill man, sick 
of the swamps and full of malaria and wanting to get 
into some other business. I walked into this place wear 
ing a $9 overcoat and with my pants tucked into the 
tops of cowhide bosts There was a board walk along 
the front here and the mud in the street was about 











Until His Young Friend Had Run Out of Compressed 
Air. 


three feet deep. J. V. Allen owned the place then. | 
told him who [ was and that I wanted to buy the place. 
Then I offered him a certain amount of cash. He re 
fused, and J walked out. When I got to the corner he 
called me back and accepted my offer. The place has 
changed since then. We’ve gotten all this paving and 
cement sidewalks, and I reckon the plant is a little 
bigger than it used to be. It seems as though I might 
be willing to retire by this time, or at least as though 
[ ought to have made money enough to be able to 
retire. But what else would I do if I did quit? I know 
a lot of men who made their stake and then stopped and 
in a few years they went all to pieces. I enjoy this 
work. Every morning I’m down here by half past 6. 
It doesn’t hurt me any, and then [ know that every- 
thing is going the way it ought to. I’ve got about 100 
men working for me, and it makes me feel good to know 
that all those people are making a living out of my busi- 
ness.’ 
Reputation Keeping Pace With Quality. 

My. Langan’s mill is decidedly the long end of the 
business. There was a little mill on the grounds when 
he got the place, but it was rigged so that only one 
machine could be operated at a time; all the others had’ 
to stand idle. Mr. Langan has been a machinist all his 
life but he didn’t know anything about planing mills, 
There is considerable difference between knowing how 
to put a machine together so it will cut a board in the 
manner that its inventor intended and knowing how to 
figure out what price should be charged for that cutting. 
However, necessity is the grand little school marm. He 
had not been in business long before it became apparent 
that Cairo ought to have a mill. In those days the big 
mills didn’t seem to care whether their customers got 
much service or not. Exasperated retailers will say that 
some big mills have not changed their spots appreciably 
even to this day. Mr. Langan found that often he did 
not get shipments from Chicago until three weeks after 
the mill had said the stuff had been shipped. So he 


decided that if he made it himself he’d at least always * 


know where it was, and consequently he started making 
the mill that has since grown to be so large and profit- 
able. 


The transportation advantages mentioned above mak« 
it possible for Mr, Langan to do the amount of mill 
business that he does. He told me that his territory ex 
tended into five States, with an occasional dip into other 
commonwealths. Perhaps it isn’t fair to say that any 
one thing makes his big trade possible. No doubt the 
quality of his output, which is known wherever his work 
goes, has more to do with it. He told me a little tale 
that indicates several things, among them the fact that 
his work is all right and capable of passing a regular 
life-insurance test at any time. A man was having a mill 
bill figured by a well known milling concern of St. Louis, 
Ile mentioned that Langan, of Cairo, was also figuring 
on it, whereupon the manager stated it as his opinion 
that Langan would get the business, as he figured pretty 
closely. ** But how about his work?’’ the customer asked. 
‘*Ts that all right?’’ ‘*We’ll guarantee his work,’’ 
said the St. Louis man. ‘‘It’s always all right.’’ The 
testimony of a competitor to the good quality of one’s 
work is always considered unwilling testimony and hence 
of the highest value. But the thing that interests me 
most in this incident is the light it throws on Mr. 
Langan’s methods of competition. If he were a bung 
eyed, snorting, earth-tossing price cutter and fighter it 
would be a very cold day before a competitior could 
be found who would say those things even if he knew 
they were true. 

‘*That made me feel pretty good,’’ said Mr. Langan. 
‘*You know | wouldn’t walk across the street to take 
a bill away from those people. [ was up in St. Louis 
soon after that and I just had to give them a good order 
for some stock sizes that they make and I do uot. | 
wanted to do it.’’ 


The Inefficiency of ‘‘Grouch.’’ 


These fine relations between business men who are in 
the game for bacon and not for sentiment are pleasant to 
find. They merely prove that to be successful a man 
does not have to bid goodbye to courtesy and kindly feel 
ing. Some men, especially young men, think if they do 
not find something to get sore about they are not prov 
ing themselves to be possessed of keenness and busi 
ness acumen, I talked to one of that kind this morning. 
As a knocker he had a pneumatie riveting machine faded 
to a lullaby. A man came in to collect a bill, so this 
hammer specialist thought of some little thing to get 
hot over and began knocking. The man simply waited 
quietly with a compassionate look on his face until his 
young friend ran out of compressed air and fumbled 
off into a very foolish finish. The young chap had a 
slight grievance to begin with, but his utterly senseless 
explosion did him no good and lost him the respect of 
What appeared to be a sensible and friendly man. The 
young man told me sourly of a falling off of business. 
[ didn’t wonder. There is going to be keen competition 
for a long spell yet. But that does not have to dehu 
manize a man or embitter all his satisfaction in success. 
Personally I’d bank on Mr. Langan’s method of kindly 
consideration, backed with absolute knowledge of how 
the business is going down to the last detail, to make a 
success, 


SPECIALIZING THAT COUNTS. 


‘*We make practically all odd sizes in’ sash and 
doors,’’ Mr. Langan remarked. ‘‘That means a large 
part of the trade in these days when houses are designed 
by architects. The architect does not think he is really 
entitled to the money if he puts in a door or window 
like any other that was ever designed before. These 
things are like women’s hats. I’ve traveled around some. 
. was in Chicago at the World’s Fair when there were 
750,000 people on the grounds at one time. And I’ve 
never yet seen two hats exactly alike.’ 

Some fine doors were waiting to be shipped. The 
mill rather takes pride in its doors and makes lots of 
them. There is a big sander that will take in a 4-foot 
door and that is used for practically no other kind of 
work. Mr. Langan spoke of the necessity for care to the 
last detail in the making of mill work. The kind of 
glue used might seem to an outsider to be a minor con- 
sideration, but he said he had been using the same kind 
for the last eighteen years. He had found one kind that 
proved to be uniformly good and stuck to it. A little 
reflection showed what would happen to the reputation 
of the Langan veneered doors if they began coming to 
pieces soon after being put in. I was shown some thick 
blocks made by putting layers of boards together with 
glue and was told that if a person attacked them with 
a sledge they would give anywhere except at the joints. 

About the first thing in evidence on going into the 
building was a big tank being made of wide, 3-inch 
cypress for a local powder company. The material going 
into the tank has been seasoning in the sheds for years. 
A settled policy is to pick out the wide, clear boards and 
to save them for special work. I saw poplar boards 3 
inches thick and 20 inches wide and wider that have 
been around the place for a dozen years. At times some 
customer wants something made out of this lumber and 
wants it badly enough to pay the necessarily high price. 

‘“‘The factory inspector came around here some time 
ago and told me I’d have to put in a clutch in the main 
shaft so that the machinery could be stopped quickly 
in case any accident happened. [ told him [’d do it if 
he insisted but that I didn’t like a clutch. It is too 
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likely to stick when you don’t want it to and to slip 
when it ought to stick, Then it is necessary to signal 
io the engine man to throw the thing out. He may 
he out in the boiler room stoking the fires. I outlined a 
plan that I thought was better, and the inspector allowed 
ine to put if in. You see, L’ve put an extra valve in the 
steam pipe that supplies the engine. There is a small 
cable extending from this valve through the mill, with 
several levers attached in various places. Now if any- 
thing goes wrong any man ¢an give this lever a pull, 
shut off the steam, and so stop the whole machinery as 
quickly as it could be stopped if the clutch were thrown 
out. Then this way has the added advantage of not 
having to be done by the engineer who must be signaled 
to first’? 
Shed Conduct Born of Experience. 

The material used in the mill is kept in a big shed just 
across the alley, The dry kiln is located right in the 
mill on the side next to this storage shed. This kiln is 
equipped with tracks so that big trucks can be loaded 
with the lumber that is to be dried and run into the kiln. 
These trucks are lower than the floor, sufficiently so that 
the top of the truck and the floor are on a level. A drive 
way extends clear through the mill building, and the 
machines are largely located on one side of this drive; 
so the lumber may be unloaded, pushed through the ma 
chines and taken out through big doors in the side of the 
mill building. All these things have been largely the 
result of Mr, Langan’s foresight and experience, be 
eause he has been a pioneer and could not get his ideas 
from his neighbors. But in spite of this he believes in 
profiting by the other fellow’s experience, and in this 
connection ‘he told me how he came to put in an end 


storage molding rack, He had not been satisfied with 
anything he had ever tried, but was not familiar with 


the end-storage idea. He looked through yards in St. 
and Without finding anything that ap 
pealed to him, and it was not until he reached Denver 
and looked through the yards of MePhee & McGinnity 
that he saw his first end-storage rack and decided that 
there was the thing he had been looking for. As soon as 
he was home he tore out a couple of bins in one of his 
sheds, inclosed them so that they were light and dust 
proof, and put in the new racks. At that time he had 
the only rack of the kind, as far as he knew, anywhere 
in the Mississippi Valley. 

There is 


Louis Chieago 


storage space for about 3,000,000 feet of 
lumber in the Langan sheds, which makes a considerable 
pile of lumber. The shed where the mill material is kepi 


is built on a slope in such a manner that wagons may 


he driven in on the first floor from one street, and on 
the second floor from another street. This shed has a 
rather odd arrangement for the storage of shingles. 
\long one side is storage space Jeft by means of leay 
ing out the second floor, Then a series of doors runs 


the entire length of the building, so that a wagon may 
be backed up at any place, a door slid back, and a load 
of shingles taken out. Another shed deserving of men 
tion is the one where bill stuff and framing sticks are 
stabled. This shed is fifty feet wide but is constructed 
with a truss roof so that there is not a single post in 
the center of the building. Bill stuff is piled in bigger 
piles than is any other kind of lumber, so there is not 
much need for a second deck. Then when a man has to 
navigate a 2-inch plank among a lot of posts to get it 
swung around on to a wagon he must perforce be some 
navigator, 


Work for the Master’s Eye. 


One policy that Mr, Langan insisted on would save 
many dealers in our line of endeavor from the little em 
harrassment of permitting the sheriff to act as sales 
manager in assisting them out of business for their 
creditors’ good. This is having the business arranged 
and the plant built so that everything is going to come 
frequently under the boss’s eye. This may mean more 
than one thing. A boss with a faculty for organization 
may work out a system of checking up stock so efficient 
that he is able to direct a vast business from the office 
by means of reports and the like. Some businesses are 
so vast and necessarily so scattered that for the man 
who manages them to look over every part at frequent 
intervals is going to be out of the question. This is not 
generally true of retailing lumber. Besides that, there 
are numberless chances for waste and loss in our business 
that a personal knowledge on the part of the manager 
could stop or save. Take for example the off-grade 
stuff that always accumulates. There may not be enough 
of it in any given car to warrant making a kick to the 
wholesaler, but it is there and can not be sold with the 
other material with which it was bought. This aceumu 
lates slowly but surely. Presently there is enough of it 
to represent a real loss if it is not disposed of. If this 
matter is left to the yard men they are going to be 
unusual fellows if they manage to sell it. The selling 
is done in the office, and their job is to fill the orders 
thus taken. The boss is going to be able to sell this to 
somebody at a price satisfactory to both parties, pro- 
vided he knows it is there, how much of it there is, and 
for just what it is fit. The manager who knows just 
what is going on out in the yard will be able to see the 
little breaks in equipment and have them fixed before 
they become serious. He will know just what every ship- 
ment looks like and will be able to recommend extra good 
material of a nominally low grade to some customer at a 
saving to the customer and a resulting feeling of good 
will. ‘These things can not be managed from the office 
exclusively. Some yards have employees so highly 
trained that they may be trusted to look after such things, 
but when a boss has the welfare of his business at heart 
enough to train his men he generally is so thoroughly on 
the job himself that few details of the business get by 
him. 


THE STRENUOUS RETAILERS’ PERSONAL CARE. 


Ours is a line of business at which the boss has to 


work. | know only by vague reports and newspaper 
stories of certain lines of endeavor in which men hold 
‘positions’? instead of jobs and in which they are paid 
thousands a year to do nothing at all. Such a thing is 
beyond my ken, and the socialist has marked it as his 
own particular target for a little shooting match. But 
nothing of that kind so far as I know prevails in the 
vetailing of lumber. This enterprise has such sharp 
competition and consequently narrow profits that every 
man who is paid to do a thing has to do it or the busi- 
ness is going to_lose by just so much. Not many man 
gers of average sized plants consider themselves above 
shoving lumber a little in person, or, for that matter, 
above doing anything that needs to be done. Once in a 
while one is found with empty bins where his common 
sense ought to be stored who considers it to be his job 
to sit in the inner office and there to formulate vast poli- 
cies for future development, in the meantime showing 
no visible cause for drawing his salary check at the end 
of the month. There are enterprises where such a man 
is of unquestioned value. He may not seem to do much, 
but every once in a while he comes through with an 


idea that is worth his salary for numerous years. But 
an idea of that caliber is not often born in retailing 
ranks. The retail lumber manager thinks ahead and 


plans for development in the future; but he does that in 


the spare moments when nothing immediate needs to be - 


done. He formulates those plans evenings and wakes up 
nights to think abeut them. While he is down at the 
office he sees that those plans already worked out are 
being pushed for all they are worth. I would stake more 
on the real idea’s being found by a man like Mr. Langan, 
who gets down to the plant at half past 6 in the morning 
and who sees how things go until the whistle blows at 
night, than that a fellow in the back office with abun 


dance of glorious leisure on his hands would find it. The 
latter fellow is too far removed from the actual work 
to have sufficient information to work on. 


Ornamental ‘‘Help’’ Not Valued. 


It is a highly specialized business that can afford to 
keep a man just to think. 
and 
lumber, 
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He Should Be Furnished With Reserved Seats in the 
Grand Stand. 


stages is merely a device for selling the labor of the 
man who is pushing it. He adds to his present labor the 
fruits of his past labor in the form of capital. But 
when he gets to the point where he can stop working 
himself he has gotten his business so arranged that he 
can pay for the labor of other men and still make a 
sufficient margin of profit over and above what he pays 
for that labor to bring in an income. But all this is just 
a long way of saying that the feliow who is getting by in 
the average board emporium is the man who is willing 
to mix both brains and muscles in his work. There are 
thousands that are doing just that thing to their own 
profit and to the profit of the community. The other 
kind generally find themselves out of a job before a 
great while. They have dreams of being merchant 
princes in some dinky community that needs only $5,000 
worth of boards in a year and start in with an office 
equipment sufficient to handle 50 or 100 times that 
much. They are like a pair of clippers hitched to the 
trucks of a grain binder. They will cut neither hair nor 
wheat and have no place in the world unless it be in the 
patent office, where every freak has a number. 


INDICES OF PROGRESS IN THE SOUTH. 


Cairo has not as yet begun to use motor trucks for 
the delivery of its forest products, but unless [ miss 
my guess the time is not far distant when gasoline will 
supplant mule power in doing this necessary part of the 
retailing game. I am interested in seeing during this 
trip through a part of the South to just what extent 
the motor has already supplanted the long-eared Mis- 
souri songster in the matter of deliveries. In some 
places I have no doubt the big machines are as much 
of a curiosity as is my typewriter in the lobby of this 
little southern hotel where I am now writing. But a 
number of things point to a not very distant time when 
the mule is going to be retired from the lumber delivery 
wagon with all due honor for what he has done in the 
past. He should be furnished with reserved seats in the 
grandstand and permitted to see the new way we do it. 
The South is building up rapidly. Time was when the 
business done at the South was popularly supposed to 
follow the lines laid down by Tubal Cain, or at the latest 
by the Revolutionary Fathers. It was associated with 
courtly manners, touchy tempers, and the quintessence of 


indolence. Perhaps that may have been true at one time, 
but in these later days if there is any difference in the 
business methods of the North and South that difference 
is fast disappearing. The impetus that 
receiving through this section is both a cause and an 
effect. It is causing a new commercial wave 


business is 


and cer 


tainly it is the effect of an awakening of the whole 
people to the chances that are lying next door. But, 


however that may be, there can be no doubt that much 
more building is going on or will go on. This has no 
reference to the actual amount of business that may be 
on tap at the exact time this appears; it has reference 
to the amount done now as compared with a couple 
of decades ago, or some such matter. Towns are being 
paved and businesses are growing larger, and these two 
things spell the conditions that the truck makers recog 
nize as certain to bring them trade. 
Extension of the Motor Truck’s Field. 

This may not come all at once the way an ice gorge 
goes out in the spring. The truck makers are going 
to have to do much straight talking to the southern re 
tailers. Your shrewd business man is not going to fall 
for even a good thing until he is thoroughly convinced 
that it is a good thing. A lot of new things are boomed 
as indispensable, so the southern business man is going 
to make all of them prove what is good. But the maker 
of a really reputable article likes to deal with such a 
man. His caution means intelligent consideration and 
responsibility. So if seems to me that the truck makers 
are going to have a great field ‘in the Southern States. 
When the time is fully ripe I reckon about all the lum 
ber is going to be delivered by machinery, to the mutual 
advantage of the men who make the machines and of the 
inen them. I’ve drifted away from Cairo in 
as you have guessed, for I don’t think 
itself a southern city. As this is being 
am located in the real South, and this is my 
about the future of the 
motor truck in this part of the country. 

The Fallacy of Pessimism. 

There is an odd thing about the business situation at 
present. Nearly every retailing enterprise has taken 
stock by this time and consequently knows how the busi 
uess of the last year compares with that of former years, 
In nearly every case it makes a favorable 
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compal ison, 


spite of the thick clouds of gloom that have hung 
lowering on the horizon. Some men are cautious to a 
fault about letting slip a little optimism. They have 


to be shown exactly before they will believe they are as 
well off as they are. They are like the janitor who 
wouldn’t say whether the window glass was broken on 
both until he had made an examination. They 
don’t seem to care how far off they are in their esti 
mate just so it is an underestimate. Most dealers were 
looking for a bumper year, and when the business did 
not quite rise to their expectations they immediately 
fell into a profound melancholy. It makes no difference 
that the year’s sales amounted to more than they did 
three years ago; they have fallen off slightly from what 
they were at the beginning of last year, so alas, alack! 
Over the hill to the poor house for ours! Now a man 
who circulates pessimism of that variety is right in the 
class with the sharper who lives by ‘‘shovin’ the queer.’’ 
His opinions are counterfeit, just as the sharper’s bank 
notes are. But the sharper really gets something out of 
his game, long as he can sidestep Uncle Sam’s blood- 
hounds. The man who circulates depressed business 
opinions doesn’t get anything out of it except the mourn- 
ful pleasure of exercising his pet grouch. If a fellow 
is exactly on the square with his opinions, holding them 
neither above nor below par, he’ll come out ahead of 
the chronie bear. In fact, a bull movement in business 
opinion justifies itself enough oftener than the knocking 
process to justify leaning to that side if a fellow has to 


sides 


lean at all. 
CAIRO’S GENERAL LUMBER FIELD. 
Mr. Langan does not have the entire field in the 


retailing line at Cairo. The Cairo Lumber Company is 
selling a big amount of boards, but Mr. Archibald was 
so deeply involved in his account books that he had time 
only to emerge long enough to hand me a pleasant smile. 
That would be no small task for me to do if I were 
interrupted in the midst of closing the books for the 
year. Kelly Bros. do some wholesaling but confine their 
business largely to the furnishing of complete buildings. 
In doing this they find « large part of their market out- 
side the city itself. Theirs is a well equipped mill, em- 
ploying with the yard about thirty men. Practically all 
mills are running short handed at this time of year. 
Mr. Langan said that he tried to shut down for two 
weeks at the holiday time to get squared away and to 
get their machines and mill building into shape for an- 
other twelve months’ run. D. M. Kelly was up to his 
ears in business, which speaks well for the amount of 
business the firm must do in the rush but - he 
took me through his mill. It is not so elaborate as 
Mr. Langan’s but it is equipped to make anything that 
can be constructed of wood and glue. The company 
suffered about five years ago from a fire that did it 
much damage; in fact, the sheds are not completely 
rebuilt even yet. Mr Kelly spoke of the great work 
that has been done to safeguard the city from future 
floods and spoke with great confidence of the business 
future of the city. Naturally nothing but time and 
another flood will be able to show what warrant there 
is for this confidence; but engineers are generally to 
be relied upon. They are in marked contrast to the 
disciples of Ike Walton who love to lie on the bank 
among the fish they have caught and later love to lie 
at home about the fish that got away. There are a 
sufficiency of spooks to make the retailer’s night foul 
without any extra being thrown in. We are glad that 
the flood ghost at Cairo seems to be finally and fully 
laid. 
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RETAILERS INTERVIEW PRESIDENT WILSON. 


A Strong Plea Presented to Chief Executive Urging That Interests of Small Business Be 
Protected in Revising Sherman Anti-trust Law. 


INDIANAPOLIS, LND., Jan, 20.—At this afternoon's ses- 
sion of the Indiana Retail Lumber Dealers’ Associa- 
tion, J. R. Moorehead, of Lexington, Mo., secretary 
of the National Federation of Retail Merchants, who 
had just arrived trom Washington, D. C., gave a 
statement of his interview with President Wilson on 
Monday when by appointment he presented the case 
of the retailers to the Chief Executive, in company 
with L. C. Boyle, of Kansas City, Mo. At a confer- 
ence representing nine different lines of retail trade 
held in Chicago December 18, these two were ap- 
pointed to draft and present to the President a me 
morial, and Mr. Moorehead read the memorial they 
had prepared and on Monday presented, as follows: 


Mr. PRESIDENT: I come here as a retail merchant from 
a small community and also bear a commission from 
the representatives of some 250,000 retail merchants, the 
greater part of whom are in business in like communities 
to my own, in every State in the land. 

I come as the result of a conference held in Chicago 
on December 18 last, which consisted of representatives 
from retail associations of butchers, grocers, jewelérs, 
druggists, plumbers, hardware dealers, implement dealers, 
lumber dealers and coal dealers. 

While these represent a great army in themselves, 
there are at least a million and a quarter retail mer- 
chants, all told, in the country, the great majority of 
whom are in business not for the purpose of making 
money, or more money, but for the purpose of making a 
living for themselves, their families and their depend- 
ents, and I believe that what I shall say in behalf of 
those I represent directly, will have the approval of all, 
among whom organization to no great extent exists. 

Those who have sent me here have been encouraged 
to take this step by what you .have recently had to say 
in your book entitled ‘‘The New Freedom” in which you 
have set forth in the last chapter thereof more fully 
than I can hope to do, just what the small business men 
and the smaller towns of the country are now in most 
need of. And I take this occasion first, to thank you 
in their behalf for the very explicit stand you have taken 
for the small business man, and the smaller community, 
and will ask your indulgence if I call your attention to 
some of the conditions existing today, and affecting the 
business interests of those I represent. 


Retailers Are Leaders in Upbuilding. 


I believe you will agree with me when I say that the 
retail merchants of the many thousands of communi- 
ties in our country are in the forefront of every good 
work and purpose which tends to the building up of 
the communities in which they live, in the direction of 
better schools, better home conditions, better churches, 
better roads and a better place in which to live. They 
are law-abiding at home.and can not afford to be other- 
wise, and have no more desire to violate a State or 
National law than a city ordinance. 

I have said that there are a million and a «quarter. at 
least, of this class of our citizenship. If each firm were 
represented only by a single person with the average of 
five to a family, there would be six and a quarter million 
people in the immediate families of this great army of 
retail merchants. But there are many more dependent 
upon each for a livelihood under the head of clerks and 
assistants in every way, which would certainly more 
than double the sum mentioned. In other words, there 
must be at least twelve or fifteen million of our popula- 
tion directly dependent upon and drawing their support, 
in whole or in part, from the revenue derived from the 
distribution of merchandise through the small retail mer- 
chants, and every one of them is a consumer. 

And yet we know that this is but a part of those who 
look to the retail merchant directly and indirectly for a 
means of support. They pay more taxes, more insur- 
ance, more rent, and contribute more in proportion to 
the value of their property than possibly any other class 
in our country. 

There is no cause presented in any community, any- 
where, in which the retail merchant is not the first upon 
whom a demand is made, and he is more often than not 
the leader of the movement in every good work that 
goes to make a town and the surrounding country pros- 
perous and contented. He is the only class of our citizen- 
ship who really lends any great sum of money without 
interest, and solely upon personal security. I refer to 
that universal practice of extending credit to the con- 
sumer. The great department stores and mail order 
houses may contend that this is bad business, and an 
expensive method of distribution. Yet, what would the 
people in and about every community in the land, 
farmers, laborers, and every other class of our people 
do in time of stress, when the strike is on, when the 
crop fails, and they have nothing with which to buy for 
cash? Their credit is not good at such, or any other, 
time with the mail order houses. 

If we take the number of post offices in the country 
as a criterion, there are nearly 60,000 communities in 
this country from the small hamlet to our greatest city. 

The population as given by our last census upon its 
face is somewhat misleading and merits more minute 
investigation. The total population as given by our last 
census is, in round numbers, 92,000,000, 53.7 percent of 
which is given as rural, and 43.3 percent as urban, or 
in round numbers, 42,500,000 urban population and 49,- 
500,000 rural. This total urban population includes the 
population only of 2,405 of our cities and towns, all towns 
of less than 2,500 being counted as rural. There are 
11,785 incorporated towns of less than 2,500 population 
in this country containing 8,000,000 people counted as 
rural, which in all fairness should be added to the urban 
population as given in the census. This accounts for 
only 14,000 towns and cities. It does not account for the 
remaining 45,000 unincorporated towns and villages, and 
it does not account for the great suburban population 
surrounding our great cities, and to a more or less extent, 
every community in the land. There certainly must be 





at least eight or ten millions more of our population 
thus accounted for, which, added to the 42,500,000 urban 
population, as given in the census, and the 8,000,000 
living in the 11,784 towns, makes practically 60,000,000 
of our 92,000,000 population as being actually urban, In 
other words, one-third only of our population can fairly 
be said to be rural. Of these 60,000,000, 20,300,000 live 
in the fifty cities of our country each containing more 
than 100,000 population, and 40,000,000 in all of the other 
small cities, towns and villages. 


Rural Home Market Larger Than City Market. 


I call your attention to this fact to show you that 
there are twice as many people living in the smaller 
cities, towns and villages as live in our fifty great cities. 

I call your attention to this fact for the further pur- 
pose of showing you that the home market of our 
farming population, living about these smaller cities and 
towns, is just twice as great as the city market, and 
yet we hear much that would lead one to believe that 
all of the people in this country to be fed by the pro- 
ducers on the farm are to be found in the great centers 
where the high cost of living seems now, more than 
ever, the one great thing talked about, and to be con- 
sidered. Yet, the fact is, as I have tried to show you, 
the home market of the farmer is his largest and best 
market, right at his door where he can bring his produce 
every working day in the year and sell it to the cus- 
tomer direct, without the intervention of any middleman 
whatsoever, and secure therefor every cent without 
any profit of commission to any middleman .whatsoever. 
And yet, Mr. President, for the last ten or twenty years 
there has been carried on in this country such a cam- 
paign of advertising, education, misrepresentation and 
denunciation of the retail merchants, who are_ the 
neighbors, friends and kinsmen of the people of the 
towns and surrounding country, to such an extent that 
there are millions of our people today, particularly living 
upon our farms, who will not buy a dollar’s worth of 
the necessities required from the home merchant if the 
cash is at hand to send away from home. They never 
give us a chance to supply their wants and are generally 
ashamed to admit they do this thing, which in itself 
shows the practice is wrong. It is a fact that only when 
the crop fails, or when the strike is on and the cash is 
gone, do many millions of our population ever think of 
patronizing the home merchant. 

This campaign has great resources behind it. It has 
brought a great revenue to the metropolitan and farm 
press, and magazines of the country. We are not here 
criticizing these great agencies for taking the business, 
but we do desire to enter a protest against those who 
employ these agencies to advertise their wares where 
they are not Known, and where they have no interest, 
pay no taxes, support no schools, give nothing to charity, 
and have no interest whatever in the prosperity of any 
local community, and at the same time fill their adver- 
tising with denunciations of the home merchant and mis- 
statements and falsehoods as to the superiority of their 
own wares over those that might be purchased at home. 

Much has been said in recent years about the encroach- 
ment of big business upon little business, and the con- 
centration of great power in our banks. 

I believe I am speaking for everyone whom I represent 
today when I say that they are more than rejoiced that 
you and your administration and the congress that is 
assembled here at this time are attempting to do much 
along the line of curbing the greed of great aggregations 
of capital in monopolizing, not only the business, but 
the money of the country. You and all with you are 
to be congratulated that the country has received with 
approval your work and labors in the direction of tariff 
revision and currency reform. 

Menace of Distribution Monopoly. 

There is, however, we believe another tendency to 
monopoly in this country to which the press and public 
men of the day have given scant attention. I refer par- 
ticularly to that very evident disposition on the part of 
great aggregations of capital to monopolize the distribu- 
tion at retail of merchandise of every kind. The agencies 
and powers at their command are unlimited. To indicate 
to you that this is their goal, I quote from a letter 
recently written by a mail order house to a citizen of 
Iowa, as follows: 

We think and know that if you will give the 
matter consideration, you will agree with us that 
a business of this kind conducted as this one is, 
is the ultimate solution of the high cost of living, 
and we do not think it would mean the ruina- 
tion of the small towns, or any reduction in land 
values, to have trade centralized. On the other 
hand, we are under the impression that it would 
be a benefit to all. The retail merchant at the 
present time belongs to that great class of middle- 
men which are neither producers or consumers. 

We know that the time will come when, except 
on a very small scale, the middleman will be 
entirely eliminated. You will naturally ask, 
“What will become of the country merchant?” 
In reply to this question we would say that he 
would become a producer, perhaps be a farmer, 
or engage in some other business that would 
mean that he would give something to the com- 
munity instead of taking away from it, as he 
now is. 

I submit to you, Mr. President, that if the head of 
any of the great trusts of this country should so declare 
its policy toward the public, that the press of the country 
would display such a piece of news under double headed 
columns, and the editorial pages would burn with con- 
demnation at the proposal of such a cold-blooded, pre- 
meditated policy. 

As you have said, and to which we can not object, 
we care not how big business may become, but when 
business becomes big by denunciation and misrepresenta- 
tion of the little business man it is wrong in every sense, 
and, when, fully understood, we believe will not have the 


approval of the great body of our people, There is no 
question, Mr. President, but what today the lines are 
being formed for a monopoly and control of the retail 
business of the country, first, and more particularly 
through the great mail-order houses, 

Much has been said relative to the interlocking direc- 
torates and the financing of great enterprises in Wall 
street, but nothing has appeared particularly to date, 
directing the attention of the country to the fact that 
the great mail-order houses of today are, practically 
every one of them, financed in Wall street. The chair- 
man of the board of directors of the greatest mail-order 
house in the country sits as the president of one of ou 
New York banks, and two of the others who are bidding 
for the trade of the entire country have recently been 
financed by the much discussed and talked about J. Pier- 
pont Morgan & Co. 

To such an extent has the business of these great 
enterprises increased, some by hundreds and even thou- 
sands percent, that our factories, wholesale and jobbing 
houses are subject to their dictation. They force dis- 
crimination against the small dealer. 


First Cost Not All the Cost. 


The plea set up by those who control these enterprises 
is that by their great purchasing power and concentra- 
tion of distribution the necessities of life are distributed 
more cheaply to the consuming public. I am _ here to 
deny, when we take into consideration every phase and 
every result of this method of merchandising, that this 
is true. There is something besides first cost to the 
consumer in considering this problem of distribution 
Assuming for the sake of this argument that merchan- 
dising along these lines will not result in depreciation of 
quality and will foster cheapness of price, yet are we 
not compelled to take into account many other phases 
of the equation? If cheapness were the only element 
entering into a problem of this kind, laying aside all 
other results growing out of the concentration of busi- 
ness into a few hands, it is in your power and in the 
power of Congress further to cheapen the necessities of 
life of every kind and character. In considering the 
revision of the tariff you took into account the fact that 
many articles of consumption would be cheapened by a 
reduction. If taking off a part of the tariff would cheapen 
some article, following that line of argument, you would 
have been warranted in removing all tariff duties what- 
ever. You might, with the approval of congress, cheapen 
many things in this country if you would enact a maxi 
mum instead of a minimum wage law. Certainly cheap 
wages would mean cheaper products to the consumer 
But cheap wages, I am sure, is not the only thing sought 
for, because there are many other things to be taken 
into consideration when we come to deal with the matter 
of reduction in wages to our laboring people. 

Congress and state legislatures might cheapen many 
things by abolishing the eight-hour law and laws regu- 
lating the hours of work for girls and women... Many 
things might be made cheaper if we should repeal our 
igration laws and permit a horde of Chinese, Jap- 
anese and Hindus to come into our country and take the 
place of our working men at half the wage. If cheap- 
ness is the only thing to be desired, why should our 
good State of California be so solicitous about the influx 
of the Japanese? 

I claim, Mr. President, that every argument that could 
be brought against putting our country on a strictly free 
trade basis; against making a maximum instead of a 
minimum wage for our laborers; against requiring our 
men and women to work more than eight hours; 
against repealing our immigration laws, is a_ valid 
argument against the concentration of the distribu- 
tion of merchandise, at retail, into the hands of great 
mail-order houses and department stores to the elimina- 
tion of the milliion and a quarter retail merchants, 
independent business men, their own masters, owning 
and controlling their own business, helping to build up 
and foster every good work in the 60,000 communities of 
our land. 





Other Issues Are Involved. 

I submit there are other questions and issues involved 
in such a possibility besides that merely of cheapening 
of merchandise as the one thing to be desired. Even if 
the claims which we have heard for so long from these 
aggregations of capital were in any sense true, which 
we do not admit, especially when made at a sacrifice 
of quality and without any service rendered such as is 
rendered every day by every retail merchant in every 
community, they could not be justified upon other valid 
grounds. 

What are the moral, the social, the religious, the 
political and the economic problems involved in the pos- 
sibility of the concentration of the distribution of our 
great centers through the department stores and mail- 
order houses? Only to touch upon these questions, might 
we not ask how would this country be benefited morally 
by the concentration of business and population to a 
greater extent than is now taking place in our great 
cities? Would it be a good thing for any one to have 
merchandise retailed in the large city by employing 
women and girls at meager wages, rather than through 
the country merchant who is his own master? 

Much has been said about the decline of the country 
church. It is time somebody was demanding to know 
about the decline of the town church. What about the 
social conditions that are going to be crowded upon us, 
even to a greater extent than they now exist, owing to 
the concentration of population in our great cities? How 
much improvement is there going to be in the politics 
of the country when the cities become greater than all 
of the balance of the country? What of the many 
economic problems that are going tq be put up for solu- 
tion, by the city, by the State and the Nation as a result 
of this very patent concentration? And, if the policy of 
the mail-order house is to continue and prevail, how 
shall we hope to cope with these many-sided questions 
which are now already a burden not only to the cities 
themselves, but the State and the Nation as well? 
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The towns of the country have already started down 
hill. The business men whom I represent all see this 
as they have never seen it before. They are discouraged 
and even desperate as to the prospects for the future, 


not only of their business, but of the communities in 
which they live. The boy and the girl early become 
restless in anticipation of the time when they shall go 


to the city to engage in business, 
keeping the boy not only on the 
and away from the great crowd 
but reassuring. 


and the outlook for 
farm but in the town 
of the city is anything 


Losses in Rural Population. 

I have spoken of the decline of the town. I 
recently made some investigations as to the 
the towns in nine of our principal States, and 
exception possibly in a few of our 
immigration has been greatest, I believe the same con- 
ditions prevail throughout the land. ‘The result is as 
follows, as shown by the census of 1900 and of 1910: 


have 
decline of 
with the 
western States, where 








Number of County Number 

State. « Counties, 
Wisconsin including 25 out of 71 
MIBBOUTE. 6.0.86 5:5. including 41 out of 114 
(rh? Sa Pega including 40 Out of 99 
CU Sa including of 2 
Michigan including 27 out of 83 
New York including 16 out of 61 
Illinois including 28 out of 102 
oT ae including 11 out of RS 
Pernsylvania including 7 out of 67 
6,956 217 T7i7 


Here we have in nine States, 6,956 towns which have 
lost population, notwithstanding the fact that the popula- 
tion of the whole country increased in the period 
tioned 21 percent. 

There is another feature to this table which emphasizes 
the situation, and that is, out of the 777 county seats in 
these nine States, 217, or nearly 28 percent of them, 
have lost population, notwithstanding the fact that the 
county seat is in many ways the center of most of the 
activities of the county unit along the line of politics, 
courts and collection of taxes and in other directions. 

And, strange to say, this tendency of the decline of the 
towns is greatest in the richest and most thickly settled 
parts of the States. Seeing these tendencies to eliminate 
the small retail merchants and substitute therefor the 
larger mail-order house, it became apparent to those who 
had long been engaged in association effort 
retailers that some concerted action 


men- 


amongst the 
should be taken 





J. R. MOOREHEAD, LEXINGTON, MO. 


CHAMPIONS WHO PRESENTED THE RETAILERS’ 


looking to the stemming of the tide that not only has 
set in against them, but threatens to engulf the country 
towns. This finally brought together some two years ago 
representatives from 35 States, representing more than 
a quarter of a million merchants, to consider collectively 
what policy should be pursued, and what action, if any, 
should be taken. After two years of effort and codpera- 
tion, bringing us to this day and hour, when it seems 
to be your purpose and that of Congress to amend the 
Sherman anti-trust law, I have come to present the case 


of not only the small business men, but every man of 
every kind who is interested in his preservation, in the 
preservation of the home trade and the home town, 


which we believe carries with it the preservation of many 
of our American institutions. 
Sherman Law Defeats Its Own Purpose. 

We believe that the Sherman anti-trust law was 
enacted to curb and hold in check big business. We do 
not believe that it was ever intended that this law 
should be used by big business to intimidate and prevent 
small business men from joining hands in defense against 
a stronger competitor; yet this is the actual situation as 
we find it today. 

I make bold to assert that, notwithstanding the most 
diligent and painstaking investigation on the part of the 
bureau of corporations, nothing has been found touching 
the activity of retail associations, especially in the west- 
ern states where this investigation has been most search- 
ing, that would indicate an attempt to control prices or 
the fostering of any policy inimical to the public weal. 
They have not denied that they have made common cause 
against what they believe to be a common enemy, and it 
has not been shown that they have ever varied from the 
truth. They have freely admitted upon all occasions that 
they are doing everything they believe to be legal and 
proper to protect themselves, their families and their 
communities, against an aggression that was indeed 
threatening their very existence. In doing so, they may 
have overstepped the law, but if they have, it is because 
they have had no one in authority in the government of 
the States to whom they could go and submit any propo- 
sition at any time as to whether or not their acts were 
violative of the anti-trust law. 


If it is lawful for a commercial agency to report me 
as a retailer to the entire commercial world for having 


en 


failed to meet a note promptly, pay a debt, or for having 
given a mortgage or a deed of trust, should it be any 
less our right and privilege to make a similar report to 
our membership should the manufacturer, jobber or 
wholesaler from whom we have purchased goods and for 
which we have paid, should we ascertain that he has 
sold merchandise to us at one price, to a mail-order house 
at a less price and to the consumer at another 
Wherein would be the injustice in giving the widest 
licity to an act of this kind, which we can not 
as being otherwise than double dealing, un-American, 
and unfair in every sense? The honest manufacturer, 
jobber or wholesaler in this country (and there are few 
who are not) would scorn the adoption of any such 
secret methods. The great majority of them prefer to be 
open-handed, open-minded and ever ready to give a 
square deal to those from whom they have derived their 
greatest support and _ prosperity. But, unfortunately, 
there are bushwackers in business, as well as snitch 
lawyers and quack doctors in the professions, and it 
would seem that the present anti-trust law as applied 
to the little man in business is putting a premium 
(thought not intentionally) upon this method of merchan- 
dising. 

3elieving that if any action is taken at this session of 
Congress looking to amendments to the Sherman law, 
that these amendments will be the law of the land for 
years to come, I have come here to present the side of 
the retailer in order that he may have consideration at 
your hands and in the make-up of anything that may be 
added thereto. 

You may ask if we have a remedy. I can only suggest 
to you that in the absence of any particular policy which 
congress may desire to adopt under any changes that 
may be made, to make a common defense against a com- 
petitor who shows by his actions that his ultimate 


price? 
pub- 
construe 


aim 
and purpose is to destroy the little business man, and 
along with him the community in which he dwells. 


Would it be too much to make it specific that it would 
not be a violation of the anti-trust law to tell the truth, 


and to disseminate such truthful information through 


the agencies of the association, and further, that it 
should not be unlawful to give the widest publicity to 
the business policy and purposes of all persons, firms 


or corporations doing an interstate business? 

Heretofore when we have wanted to know the meaning 
of the law, we have been told that it is not the province 
of the Department of Justice to interpret the law, or to 
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BOYLE, KANSAS CITY, MO. 
CASE TO THE CHIEF EXECUTIVE. 


give legal opinions, but to enforce the law. Uncertainty 
is the watchword. We have no desire to be law-breakers, 
but we do desire and plead for a law that at least our 
own lawyers can tell us what it means. It were better 
that we should be disbanded altogether than to be sub- 
jected to suspicion by the public and possible prosecu- 
tions by the government at all times. 


Special Commission Suggested. 


We have already seen a change in the attitude of our 
great transportation companies brought about through 
the supervision by the Interstate Commerce Commission. 
The day of rebate and discriminations in favor of special 
interests and favored commercial centers has passed. 
Secrecy has ever been the cloak under which big busi- 
ness works oppression. The Interstate Commerce Com- 
mission has been the medium through which abuses in 
one branch of our commercial life have been corrected, 
and the great agency in this direction has been publicity. 
I am here as a representative of the small merchants of 
this great Nation. We ask that the anti-trust law be 
amended and among other things, it be provided that a 
commission be created and this to the end that the small 
business interests as well as the great business interests 
of the country be conducted open and above board. If 
something of this character is accomplished at this ses- 
sion of Congress, then indeed may your own hope find 
realization as you express it in the ‘‘New Freedom.”’ 
refer to that paragraph wherein you say: 


In all that IT may have to do in public affairs in 
the United States, I] am _ going to think of towns 
such as I have seen in Indiana, towns of the old 
American pattern, that own and operate their own 
industries, hopefully and happily. My thought is 
going to be bent upon the multiplication of towns 
of that kind and the prevention of the concentra- 
tion of industry. 


Mr. President, your vision will not find fulfillment 
unless unrestricted publicity as to practices and policies 
be given to all branches of industrial activity. In closing, 
permit me to state that this is the first time in the history 
of the*country when the small merchant class has come 
direct to the President and discussed its needs. On behalf 
of this class and indeed the rural life that the country 
merchant typifies, I thank you for this privilege and this 
opportunity. 


Mr. Moorehead, after concluding the reading of the 


above, said further: 

Now, gentlemen, we did not read that paper to the 
President, because of the lack of time, and because of 
the custom governing matters of that kind; but I want 
to say, wthout violating any confidence, that what Mr. 
Boyle and I had to say to him apparently made deep 
impression upon the President, and he gained a new 
vision of the workings of the anti-trust law against such 
men as I see before me today. To that extent our trip 
has been a success; what shall be the harvest remains 
to be seen. 

. * > 


They are going to amend the Sherman law; 
going to create a commission; they are 
hearings on these matters before the 
committee and Senate interstate 
The kind of a commission, and its powers, will depend 
largely upon such men as are here assembled. The 
Federation has brought the retail merchants to the point 
where it is in their power to make a new effort to get 
a square deal under anti-trust legislation. We can’t do 
it as lumbermen or as grocers or hardware men, but we 
can do something if we all pull together. Any 
would be preferable to present conditions. 


they are 
going to hold 
House judiciary 
commerce committee 


change 


Mr. Moorehead left at once for Minneapolis, bear 
ing his message to another convention. 





WEST COAST LUMBER IN BOSTON. 





Preparations Under Way to Create Large Wharf Facili- 
ties in That City for Pacific Coast Products. 


30sTON, MAss., Jan. 20.—Preparations for handling 
an enormous amount of Oregon fir here when the 
Canal shall open in April are taking form. The parties 
behind the scheme will announce full details when the 
financial arrangements have been completed with bank 
ing interests. Dredges are deepening the channel to a 
Jarge wharf in Charlestown that has trackage facilities 
for 300 ears. It is planned to devote this terminal ex 
clusively to Pacifie coast lumber products. The tenta 
tive schedule arranged will bring a shipload of Oregon 
fir to this wharf every ten days. Two big mills on the 
Coast are to saw exclusively for this market. The big- 
gest feature is that the Boston parties expect to sell 


-anama 


as far west as Chicago. They figure that the water 
freight rate via Panama, plus the rail freight from 


Boston to points east of Chicago, will be considerably 
less than the present all rail freight direct from the 
acifie coast to Chicago. 

The Oregon mills are also to saw frames for the east- 


ern markets. Arrangements have also been made to 





handle large quantities of Washington shingles. It is 

planned to push the western lumber here. 
ANTI-SHINGLE ORDINANCE. 

Council of a Mississippi Municipality Favors Fire- 


proof Roofing—Blow to Lumbermen. 





MERIDIAN, Miss., Jan. 20.—A decided blow was dealt 
the lumber business when the city council passed the 
noncombustible roofing ordinance at its meeting Tuesday. 
The ordinance, printed herewith, provides that no shingle 
or board roof damaged to more than 25 percent shall 
be replaced with shingles or boards, but shall be re 
placed with fireproof material: 


See. 1. That the outside roof covering of all houses, 
buildings and structures, which may be erected or con- 
structed in the city of Meridian after the.......... day of 

1914, shall be of metal, slate. terra 
asbestos, or other incombustible material; and 
it shall also be unlawful after said date for any person, 
firm or corporation to wholly renew or replace the roof 
covering of any house, building or structure in said city, 
with wooden boards, shingles or other combustible materials ; 
but that from and after said date the material used in 
constructing, replacing or renewing the roof covering of 
such houses, buildings or structures shall be of metal, slate, 
terra cotta, gravel, asbestos or other incombustible material. 








cotta, grave 





Sec. 2. That anything in this ordinance to the contrary 
notwithstanding, it shall be lawful, from and after the 
date aforesaid, for the owner, tenant or other person 


interested in any such house, building or other structure, to 
repair the roof thereof, or cause it to be done, with material 
similar to the old roofing, provided that the area to be 
repaired or renewed does not exceed 25 percent of the area 
of the whole roof, unless the necessity to repair or renew 
the same was caused by fire or other casualty, in which 
event the area to be repaired or renewed shall not exceed 
50 percent of the area of the whole roof: but when once 
repaired or renewed pursuant to the foregoing provisions of 
this section, then such roof shall not be again repaired or 
renewed, 


except with metal, slate, terra cotta, gravel, 
asbestos or other incombustible materials. 
Sec. 3. That if the owner, lessee or other person inter- 


ested in any house, building or other structure already 


erected, or thereafter to be erected, in said city. shalt 
desire to construct. renew or replace the covering of the 
roof of such house. building or other structure with any 


incombustible material, other than metal, slate, terra cotta, 
gravel, or asbestos, then such owner. lessee or other person 
shall, before commencing the work of constructing, renewing 
or replacing the roof, submit a sample of the material to 
be used for such roof covering to the city building inspector, 
and shall secure from him a written permit to use such 
material as a covering for such roof; and it shall be 
unlawful to construct, renew or replace the roof of any 
building or other structure with any material other than 
metal, slate, terra cotta, gravel or asbestos without the 
permission and approval in writing of the city building 
inspector. 

Sec. 4. That nothing in this ordinance shall be so con 
strued as to prevent the use of wooden rafters and sheathing 
to which the roof covering may be attached: nor shall any 
fee be charged for any permit hereby required. 

Sec. 5. Any person violating the provisions of this ordi- 
nance, upon conviction thereof before the mayor or police 
justice, shall be punished by a fine of not exceeding $50, or 
imprisoned for a term not exceeding thirty days, or both. 

See. 6. That all ordinances or parts of ordinances ip 
conflict herewith be, and the same are hereby repealed. 
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January 26—Southwestern Associated Lumber Salesmen, 
Kansas City, Mo. Annual meeting. 


January 27—Northern Pine Manufacturers’ Association, 
Hotel, Minneapolis, Min Annual meeting. 


Radisson 





January 27—N 


} thern Hemlock & Hardwood Manufacturers’ 
Association, Hotel yi 


Pfister, Milwaukee, Wis. Annual meeting 





January 27, 28—Northwestern Cedarmen’s Association, Es- 
canaba, Mich. Annual meetin 
iary 28—-Board of Goverr 
urers’ Association, Chi " 
January 28, 29—Pennsylvania Lumbermen’s Association 
(Inc.), Philadelphia, Pa. Annual meeting. 
January 28-30—Southwestern Lumbermen’s Association, 
Kansas City, Mo. Annual meet 











National Lumber Manu- 












January 30—Sawdust Club, Union League Club, Philadel- 
phia, Pa. Annual meeting. 

January 30, 31—Retail Lumber Dealers’ Association of the 
State of New York, Ten Eyck Hotel, Albany, N. Y. Annual 
meeting. 





Association of Connecticut, 


ual meeting. 






mber Dealers’ 
ury, Conn. Ar 





ary 8—Southeastern Iowa Retail Lumbermen’s Asso- 

n, Keokuk, Iowa. Annual meeting. 

February 8—Canadian Lumbermen’s Association, Ottawa, 
Ont. Annual meeting. 

February 3, 4—Michigan Ret umber Dealers’ Associa- 
tion, Elks’ Temple and Post Tavern, Battle Creek, Mich. An- 
nual meeting. 

February 8, 4—Michigan Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Post Tavern, Battle Creek, 
Mich. Annual meeting. 

February 3-5—Ohio Association 
Cincinnati, Ohio. Annual meetir 

February 3-5—UwUr 
Door Salesmen, Gi 
meeting. 

February 10-12—Yellow Pine Manufacturers’ Association, 
Grunewald Hotel, New Orlez La. Annual meeting. 

February 10-12—Illinoi nber & Builders’ Supply Deal- 
ers’ Association, Hotel LaSal Chicago. Annual meeting. 

February 11—Central Association Lumber, Sash and Door 
Salesmen, Hotel LaSall Chic », Ill. Annual meeting. 

February 11, 12—Retail er Dealers’ Association of 
Pennsylvania, Monongahela Pittsburgh, Pa. Annual 
meeting. 

February 11-18—Chamber of Cc nerce of the United States 
of America, New Willard Hotel, Washington, D. C. Annual 
meeting. 

February 2-14—-Western Ret 
Salt Lake Utah. Annual 

Februat Northwestern Lumber 
s Associ Hotel W 
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February 17-19—Wisconsin Re 
tion, Hotel Wisconsin, Milwau 
February 17-20—West Ret 
Winnipeg, Man. Anm 
February 18, 19—Kentucky Ret 
tion, Lexington, Ky. Annual me 
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February 24—Central Iowa Retail Lumbermen’s Association, 
Des Moines, Iowa. Annual meeting. 


iry 24 Retail Lumber Dealers’ Associa- 






February 24-2 
French Lick Sprin 

February 26 
Lumber Dealers 
Annual meeting. 

March—National Coopers’ Association, St. Louis, Mo. 
Annual meeting. 

March 4, 5—National Wholesale Lumber Dealers’ Associa- 
tion, Buffalo, N. Y. Annual rn i 

March 5 thwestern Iowa Retail Lumt 





of Box Manuf 
ting. 

1 & Southern Michigan Retail 
Hotel Oliver, South Bend, Ind. 











h 5—North en's Associa 
Martin Hetel, Sioux City, Iowa meeting 

April 7-9—Lumbermen’s Association of Texas, San Antonio, 
Tex. Annual meeting. 

April 30-May 9—Forest Products Exposition, Coliseum, Chi- 
cago, Ill 

May 21-30—Forest Products Exposition 
ace, New York City. 

May 30—Lumbermen’s Club of Houston, Houston, Tex. An- 








Grand Central Pal- 


June 
Associ 






ply & Machinery Manufacturers’ 
l, White Sulphur Springs, W. Va. 


rdwoo Lumber Associatior Buf 





BOX MANUFACTURERS’ MEETING POSTPONED. 


The annual meeting of the National Association of 
Box Manufacturers which was to have been held 
at French Lick Springs, Ind., February 3-5, has been 
postponed. It will be held February 24-26 at French 


Lick Springs. 








NATIONAL WHOLESALE LUMBER DEALERS. 


New York, N. Y., Jan. 19.—Details of the program 
for the 22nd annual meeting of the National Wholesale 
Luuiber Dealers’ Association, to be held in Buffalo, 
N. Y¥., on Wednesday and Thursday, March 4 and 5, 
and the banquet to be given in connection therewith 
have been left with the Executive Committee. 

\t a conference held in Buffalo last week between 
Secretary E. I. Perry and Trustees M. M. Wall and 
M. KE. Freisch, it was decided to make headquarters for 
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the annual meeting at the Troquois Hotel, which has 
excellent facilities for a meeting place and for the 
banquet, at the same time being in position to accom 
modate a majority of the delegates who may wish to 
make reservations there. 

While the program is as yet in embryo, it is the 
intention ot the committee to make this one of the 
most interesting meetings in the history of the asso 
ciation and to that end a number of prominent speakers 
will be secured for the banquet and for the business 
meetings. The entertainment features to be provided 
by the association and by the Buffalo Lumber Exchange 
will be unusually pleasant. 

The lumbermen of Buffalo are enthusiastic over the 
opportunity afforded them to act as hosts for this 
annual meeting, and will exert themselves to secure 
as large an attendance as possible. A large delegation 
of Canadian lumbermen, who are members of the asso 
elation, is expected to be present. 

Several matters of more than ordinary importance 
will be open for discussion on the floor of the con 
vention and this meeting will be of unusual interest 
and benefit to the members. 





—_ 


COMING NEW YORK TRADE DINNER. 

NEW York, Jan, 20.—C, E. Kennedy, chairman of the 
entertainment committee for the annual dinner to be 
given by the New York Lumber Trade Association at 
the new Biltmore Hotel of this city February 19, is 
hard at work with his committee planning the enter 
tainment. Last year the banquet was omitted and See- 
retary Crary states that there is every prospect of the 
banquet this year being as successful as any that has 
been given, 

The Buffalo Lumber Exchange has appointed a special 
entertainment committee to provide and arrange for the 
comfort, entertainment and hospitality of the associa- 
tion during the meeting. That committee consists of 
M. M. Wall, chairman; John MeLeod, Orson E. Yeager, 
C. Walter Betts, M. S. Burns, Hugh McLean and Henry 
[. George. This is a strong committee and insures a 
hearty welcome from Butfalo. The annual meeting com 
mittee is working hard to make the meeting and banquet 
this vear unusually attractive. 





SILO MODEL OF CYPRESS STOCK. 

NEW ORLEANS, La., Jan. 20.—The- Dibert, Stark & 
Brown Cypress Company will exhibit for the first time 
at the convention of the Southwestecn Lumber Dealers’ 
Association at Kansas City next week a silo model 
of what is termed ‘‘The Even Temperature Silo’’ that 
the Southern Cypress Manufacturers’ Association has 
prepared to be exhibited at several of the retail con 
ventions this winter and next spring. 

It is virtually an exposition of the silo plan presented 
in the association’s booklet No. 37, and will be certain 
to have a very tavorable effect as it demonstrates a 
practical, scientific wood silo in a manner that can be 
readily understood by the observer. It will appeal 
strongly to the retail lumberman because every piece 
that goes into its construction is carried in the average 
yard. It is essentially a retail yard silo, requiring only 
stock sizes ot flooring for the ensilage chamber, and 
dimension, shingles and siding or boards and battens 
for the exterior housing. 

For the most rigid construction it is recommended 
that the girths, shown in figure 1, be of 2 x 8’s with 
the diagonals of 2 x 6. However it is possible to build 
a rigid structure using 2 x 6 stock for girths with 
2 x 4 diagonals. In smaller structures the entire frame 
may be made of 2 x 4’s but in a 16 x 16 x 20 or large: 
building this material is too light. As indieated above, 
the ensilage chamber proper as shown in this model 
is constructed of 1 x 4 flooring. The girths and 
diagonals are of 2 x S and 2 x 6 respectively while 
the exterior is of drop siding. If desired, boards and 
battens can be substituted for siding. In the model, 
which is that of a 16 x 16 x 30-foot silo, the girths are 
started at 14-inch centers at the bottom and increased 
to 30 inches at the top. 

Picture No. 3 shows the interior of the barn wall 
against which the silo is built; and illustrates the con 
venience and evident advantages of what may be termed 
‘*indoor feeding.’’ Picture No. 2, taken with the roof 
of the silo proper removed, gives the reverse view from 
the interior of the ensilage chamber. 

The strong points claimed for this style of construe 
tion are, first, that it becomes an integral part of the 
barn structure, which gives a greater rigidity than 
would otherwise be possible, and at the same time 
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SILO MODEL MADE BY THE DIBERT, STARK & BROWN 


CYPRESS COMPANY FOR EXHIBITION PURPOSES. 








eliminates the question of anchor stays. For this reason 
tornado insurance is easily obtained at the barn rate 
second, twin silos can be erected with no more housing 
cost other than one extra width of back exterior wall 
the side walls being identical whether single or twit 
construction; third, that it is strictly a yard stock silo, 

While shingles form the root of this model, they ar 
merely suggested and the ordinary board and batter 
roof is entirely practical, especially when of the shed 
type. 





~~ 


MUCH INTEREST MANIFESTED IN CONVEN 
TION. 

KANSAS City, Mo., Jan. 20.—The interest being taken 
in the ** Junior Day’’ feature of the annual convention 
of the Southwestern Lumber Dealers’ Association, to he 
held here January 28 to 380, is responsible to a con 
siderable degree for the prospects of an unusually large 
attendance. The retailers in general sre taking very 
enthusiastically to the idea of giving their sons some 
first-hand views of the broader aspect of the business 
and also of giving the coming generation of lumbermen 
a chance to hear sound lumber doctrines expounded by 
the best authorities in the country on the lumber busi 
ness. At the same time the boys will have an oppor- 
tunity to see a most instructive display of building 
materials at the exhibition being given in connection 
with the convention, Secretary Gorsuch has been very 


much surprised with the responses he has received to 
this feature of the convention. 

The women also are taking an unusual interest in 
the convention and more requests have been received 
for women’s credentials than ever were received before. 
invery session of the convention will be open to the 
women and the entertainment features also have been 
arranged to give the fair sex an opportunity to attend. 
Mr. Gorsuch says that the business program arranged 
undoubtedly is the best he ever has gotten up and he 
helieves it will be considered one of the best ever 
given at a lumber convention. Aside from the prominent 
men already announced for the program, the secretaries 
and officers of many of the big lumber associations 
of the United States will attend. 

More than ninety firms will have exhibits at the lumbet 
show which will include everything from lath to bridge 
stringers and every conceivable kind of building material 
and the many side lines carried by the lumber retailer. 
The most complete exhibition will be that of silos, but 
there will be no dearth of other features. Retailers have 
been looking forward for several months to this exhibi 
tion and it amounts really to a school for lumbermen. It 
is so complete that it also is a very interesting event 
for men outside of the lumber trade and Kansas City 
has come to consider the lumber convention one of the 
hig events of the year, 


e_eEeESeeEOeereee 


THIRTY-SECOND ANNUAL OF OHIO RETAILERS. 

The program for the three-days’ convention of the 
Ohio Association of Retail Lumber Dealers, which 
has just been announced, offers a wide range of sub 
jects of great interest to retailers. The meeting, 
which is to be held at the Gibson House, Cincinnati, 
Mebruary 3, 4 and 5, will be opened with addresses of 
welcome by Mayor F. T. Spiegel, and C. C. Hagemeyer, 
president of the Lumbermen’s Club. 

Among the subjects to be discussed are the fol 
lowing: ‘‘Cost of Millwork,’’ ‘‘Lien Law,’’ ‘‘Cost 
of Doing Business,’’ ‘‘ Employers’ Liability Law’’ and 
‘Credits.’’ A dozen other subjects are listed ‘‘that 
members desire discussion on.’’ 

The second dav’s session of the convention will be 
“ joint session with the Union Association of Lum 
ber & Sash Door Salesmen. 

Moving pictures will be exhibited, showing lumber 
manufacturing operations in the woods and at the 
mill. During the convention the ladies in atten 
dance will be entertained by the ladies of the Lum 
bermen’s Club of Cincinnati and on the evening of 
the second day both ladies and gentlemen will be pro 
vided with theater tickets by the club. 





TWENTIETH ANNUAL OF EMPIRE STATE 
RETAILERS. 

The twentieth annual convention of the Retail Lumber 
Dealers’ Association of the State of New York will be 
held at the Ten Eyck Hotel, Albany, January 30 and 31. 
The first session of the convention will be opened with 
stereopticon views of automobile trucks used by members 
of the association. The pictures will show loading de- 
vices, trailers ete. Friday evening the twentieth annual 
banquet will take place and Saturday morning the busi 
ness sessions will be continued. Among the subjects for 
discussion are: ‘*Charging of Aceounts,’’ ‘*Charging of 
Estimates,’’ ‘‘Charging of Contracts,’’ ‘‘Credits,’’ 
““Terms of Payment,’’ ‘‘Terms of Purehase,’’ ‘‘How 
to Handle and Manipulate the Waste of a Planing Mill.’’ 
Following the banquet, moving pictures showing yellow 
pine lumbering operations and logging and lumbering on 
the Pacifie coast will be displayed on the screen. The 
moving pictures will be accompanied by explanations, so 
that those in attendance will have an excellent opportu 
nity to become familiar with the various processes of 
lumber manufacture and distribution. 

In the latest announcement, K. C. Evarts, secretary, 
urges members to reserve quarters at the hotel and to 
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come prepared to remain throughout the entire meeting. 
lhe program as outlined promises enough of interest, 
entertainment and instruction to warrant the attendance 
of all members. 





PREPARING FOR PENNSYLVANIA RETAILERS’ 
CONVENTION. 

Pir’sBURGH, PA., Jan, 20.—The Pittsburgh Wholesale 
lumber Dealers’ Association at its meeting this week 
appointed a committee consisting of G. M. Chambers, 
of the Kendall Lumber Company, John Garling, J. B. 
Montgomery and J. G. Criste, to arrange for an enter- 
tninment for the visiting delegates to the annual con- 
vention of the Pennsylvania Retail Lumber Dealers’ As 
sociation next month. The committee will plan a smoker 
ind vaudeville entertainment to be given on the evening 
of February 11, at the Monongahela House, where the 
convention will be held. That a good time is assured is 
shown by the selection of the committee. Secretary 
Lord, of the Retailers’ Association, says that interest in 
the convention is keen and he is getting many letters 
ind a good income of dues from members at this time. 
‘rom all points of view, the coming meeting promises 
to be one of the most important and interesting ever 
held by the State association. 





OFFICIAL PROGRAM FOR MICHIGAN RETAIL. 
ERS’ ANNUAL. 

BATTLE CREEK, Micu., Jan. 20.—The official program 
for the annual meeting of the Michigan Retail Lumber 
Dealers’ Association, which is to be held in Battle 
Creek on Tuesday and Wednesday, February 3 and 4, 
has been issued and is being sent out to all members 
of the association, The headquarters will be at Post 
Tavern and the Elks’ Temple and the meeting promises 
to be one of the best in the history of the association. 


The official program, in full, is as follows: 


IUESDAY, FEBRUARY 3. 
Registration. 

10:00 a. m. Address of welcome, J. L. Hooper, 
Creek, on behalf of the Chamber of Commerce. 
Response, Pres. C. A. Pollock, Coldwater. 

President’s Report. 

Secretary’s Report 

Appointment of Committees : 
nating. 

Meeting of Directors. 


sattle 


Auditing, Resolutions, Nomi 


PFUESDAY AFTERNOON 


1:00 p. m Meet at Elks’ Temple, where special cars will 
he provided to take all in attendance through the Postum 
Cereal Company's plant. 

3:00 p.m. Return by special cars to Elks’ Temple. 

Address, W. Hl. Miller, Spokane, Wash. 

5:00 p.m. Special cars to take all dealers to the Sani- 
tarium where, after a trip of inspection, at 

6:00 p.m. Banquet will be served to members as guests 
of the Battle Creek Sanitarium 
Speakers, Dr. J. HW. Kellogg, W. H. Miller. 

7:50 p.m, Sanitarium gymnasium. Moving pictures. “Pa 
cifie Coast Products From the Stump to the Car,” Explained 
by Kk. H. Shaffer. 

9:00 p.m. Elks’ Temple Entertainment and buffet lunch. 


WEDNESDAY MORNING, FEBRUARY 4, 

9:50 a. m. Reports of committees. Election of officers 
Annual Meeting of the Retail Lumber Dealers’ Mutual Insur 
ance Association of Michigan. Report of secretary. Election 
of officers. Transportation problems, E. C. Nettles, Battle 
Creck, Forest Products Exposition, George S. Wood, Chicago. 

WEDNESDAY AFTERNOON. 

1:15 p.m. Moving pictufes, “Yellow Pine From the Stump 
to the Car,” compliments of Long-Bell Lumber Company. 

2:00 p.m. Address, J. R. Moorehead, Lexington, Mo., sec- 
retary National Federation of Retail Merchants. Address, 
kk. C. Hole, AMERICAN LUMBERMAN, Chicago, II] 

Adjournment. 





SALESMEN’S PROGRAM OF INTEREST. 


KANSAS City, Mo., Jan. 20.- 
ciated 


The Southwestern Asso 
Lumber Salesmen have arranged for a big social 
meeting at their annual gathering which is to be held 
here January 26. The meetings will be held at the 
Kansas City Athletic Club. Officers will be elected and 
the business of the association attended to at the after 
noon session and at night there will be several widely 


known lumbermen as speakers. The program includes 
John W. Chandler, general sales agent for the Kirby 


Lumber Company, Houston, Tex.; J. C. Dionne, of 
llouston, Tex.; Frank Moss, president of the American 
Sash & Door Company, Kansas City, and C. L. Thornton, 
city agent for the Long-Bell 
Kansas City. 


sales Lumber Company, 





AFTERMATH OF SOUTHERN ILLINOIS RETAIL- 
ERS’ ANNUAL. 


CENTRALIA, ILL., Jan. 20.—Though local lumber deal- 
ers still feel disappointed that they can not again, next 
vear, entertain the annual convention of the Southern 
IHinois Retail Lumber Dealers’ Association, they feel 
that the members had such a good time at their seven- 
teenth annual meeting here last week 


that the year 
tollowing will see them back in Centralia. Though 


local lumber dealers here are modest fellows and say 
little about the entertainment they afforded the lumber 
dealers from the southern part of the State, those who 
attended the meeting last week are frank in stating 
that they had one ot the best times in Centralia that 
they ever had during a convention visit. 








NORTHWESTERN TRAVELERS’ 
President A. C. Quixley and Secretary Robert Black 
burn, of the Northwestern Lumber & Sash & Door 
Traveling Salesmen’s Association, have issued a call for 
the annual meeting of the association, the text of which 
is as follows: 
The seventeenth annual 
the election of officers and 


ANNUAL. 


meeting of 
other 


this 
business, 


association, for 
will be held at 


Milwaukee, Wis., on Tuesday, February 17, 1914. <A dinner 


will be served at the Hotel Wisconsin at 6:30 p. m. on date 
mentioned, and the regular business of the association wil 
be held at the tables. The association will have headquat 
ters on the second floor‘of this hotel throughout the con 


vention. ' ; ; : 
The call concludes with calling special attention to 
the change in headquarters and a request to all members 


to ‘fcome if you can.’’ 





CHANGED PLACE OF MEETING. 

The Southern Retail Lumber Dealers’ Association has 
changed its place for holding its next annual meeting to 
Jackson, Tenn, At first arrangements were made to hold 
the meeting at Memphis. The meeting will be held Febru 
ary 24 and 25. 








MASSACHUSETTS WHOLESALERS’ ANNUAL MEETING. 


Association Will Dissolve and Reorganize As an Incorporated Club of Wholesalers — 
Warm Discussion of Railroad Situation. 


[Special telegram to AMERICAN LUMBERMAN. J 


Boston, Mass., Jan. 21.—Aiter more than a genera 


tion of activity as a leading trade organization the 
Massachusetts Wholesale Lumber Dealers’ Association 


is preparing to dissolve. At the 
banquet in 
President 


annual meeting and 

Young’s Hotel tonight it was voted that 
William KE. Litchfield should appoint a com- 
mittee of three to arrange the details of closing up the 
affairs of the body and the formation of a new incorpo 
rated club of the wholesalers. 

The election of officers resulted in the reélection of all 
the old officers, three new members being chosen for the 
executive committee. The officers are: 

President—William KE. Litchfield. 

Vice president—Charles 8. Wentworth. 

Secretary-treasurer—-k. C. Hammond. 

Assistant-secretary—Arthur M. Moore. 

Executive committec William Bacon, H. W. 
Martin A. Brown, H. BL. Fiske, F. W. Page and 
Iiall (reélected) and W. M. Weston, Edward J. 
KF. G. Newton and IF. L. Turner (newly 

When President Litchfield brought up the question of 
incorporating, Vice President Wentworth moved that 
the association should close up.its affairs, dissolve and 
distribute its funds pro rata among the members, after 
ward starting a new incorporated club with no obliga- 
tions. After some discussion Mr. Wentworth withdrew 
his motion and it was agreed to appoint a committee of 
three with full power to bring this about. 

After thanking his fellow members for the compli 
ment of a reelection President Litchfield spoke in hope 
ful vein of the lumber trade: 

‘‘It’s quiet along the line, just now,’’ said he, ‘‘in 
some places the lumber trade is'‘almost at a standstill. 
In the South some mills are in financial difficulties. One 
big failure has been reported. The trouble is the mills 
try to do all the They should do what they 
can do well. It’s profits and not the amount of business 
that make success. But I think there is improvement in 
sight and that we shall soon see much more profitable 
business and on a more firm foundation. ’’ 

There was some disappointment when Secretary Moove 


Blanchard, 

Morris A 
Iiammond, 
elected). 


business. 





WILLIAM E. LITCHFIELD, 
Massachusetts 


President Wholesalers’ Association. 


decided 


dealers to 


announced that the National association had 
not to accept the invitation of the Boston 
hold the 1914 convention here, selecting Buffalo instead. 
The ofticers of the National body sent word that Boston 
had been favorably considered, but finally rejected be 
cause a previous convention was held in this city. 

It was voted to accept the proposal ot George H. 
Davenport, of the Davenport, Peters Lumber Company, 
to bring a friend to the next meeting who will talk about 
the Panama Canal and acquaint the trade here with some 
of the possibilities, commercially, of the great project. 
The Long-Bell Lumber Company will also be extended 
an invitation to give its cinematograph exhibition of the 
cutting and manufacture of southern timber. 


Railroad Question Discussed. 


Representative George H. Ellis, chairman of the Leg- 
islative Committee on Railroads, was the guest of the 
evening. A proposition is now before the State govern 
ment for a radical increase of rates within the common 
wealth, and the railroad problem is a serious one to the 
lumber trade of this district. In introducing him Presi- 
dent Litchfield said: ‘‘Every lumberman is interested 
in the railroads. Some own railroads. The railroads 
really belong to the public. We’ve acted in New Eng 
land as if they belonged to a few men. In punishing 
these men we have punished the railroads. Stocks are 
down, ¢redit is One good thing has been done 
in disposing of the men who brought the trouble about: 
This is restoring confidence. If raising rates will help 
we must submit.’’ 

Mr. Ellis defended the railroads and declared if the 
United States Government had not compelled the sepa- 
ration of the & Maine and the New Haven 
railroads it would not be necessary to increase rates. 
After the legislator had eulogized the new management 
Charles S. Wentworth, vice president of the association, 
excoriated the Boston & Maine officials for bad faith. 
He said President Morris MeDonald had _ personally 
assured him an increase of rates would not be made and 
then within a few days officially announced an increase. 
He referred to McDonald as ‘‘a man who is connected 
with half a dozen railroads or 
from all,’’ and coneluded 
road good faith for you.’’ 

Representative Ellis asserted the parcel post is paying 
the Government a big profit at the expense of the rail- 
roads of the country, and said this had cost the Boston 
& Maine alone a $700,000. Before the parcel 
post went into effect, said he, the rates were fixed by 
Weighing the mail for a given two months, and for the 
tremendous increase of mail matter the railroads are not 
getting a cent of increased revenue. 

Mr. Ellis startled the lumbermen by declaring the 
Massachusetts Public Service Commission had author 
ized a $67,000,000 New Haven bond issue, knowing it 
probal ly would be prohibited by the supreme court, to 
keep the New England lines out of a receiver’s hands 
by restoring the confidence of financiers in the friendly 
attitude of the State officials. 

In the general discussion that followed President 
Litchfield called attention to the freight charge of 12 
cents a hundred pounds on lurfser from twelve miles 
north of Boston to only 27 miles south, while it costs 
15 cents a hundred for freight from Virginia to this 


gone. 


30ston 


so—and gets 


vehemently: ‘‘ 


a salary 
‘here’s rail 


loss of 


city. Representative Ellis admitted the unfairness of 
this, but had no remedy to suggest. 
James H. Kimball, a Hingham lumber dealer, bright 


ened up things with a humorous address on various 
matters from oysters and politics to woman suffrage 


and old age. 
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HARDWOOD MEN MEET AT MEMPHIS. 
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United States today, 
he faced an interested audience 
He intr roduced C 

welcomed 





members of the club, Mr. Tuther con 
cluded by saying: 

sefore I leave your presence I want 
to make a request ify, may. if it is not 
inconsistent with ycur rules or your 
traditions. that you-:pass a_ resolution. 
if you please. indorsing the _ city of 
Memphis, the largest hardwood lumber 
market in the whole world, as a place 
wherein to establish a regional bank. It 
will have great weight with the com- 
mittee. and so I do that. I welcome 
you all heartily and thank you for your 
attention. [Applause.] 

J. D. Allen, Jr., wera of the 
Memphis Lumbermen’s Clu  —— i 
hehalf of that organization, saying 
in part 

We are very happy at being per- 
mitted pportunity to extend to 
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Twelfth Annual Convention of the Hardwood Manufacturers’ Association of the United 


States Characterized by President’s Notable Address. 
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city. In more serious spirit he said: 

I represent the city spirit and I know everyone is 
to see you, and I know from my own feelings that they 
the feelings of other citizens—-that you are welcome to 
Memphis in every sense of the word. 1 do not believe cities 
treat lumbermen fairly The lumbermen build up the city 
and make it worth while, and then the cities begin to pass 
laws, a lot of fire ordinances, compelling buildings to be 
made of something else than lumber. This we deprecate. 
As representing the city of Memphis I trust that all here 
will be numbered among my friends. I find that I have a 
perfect right to turn the city over to you and I do so turn 
it over. We have consulted the city authorities and the 
judges and have arranged that vou can go as far as you 
like. [ Laughter. ] 

You have heard of the welcome of the South. It is not a 
lip welcome. It is not something that is merely from the 
mouth outward, but it is from the heart up, and so from 
the heart up I bid you on beh of the citizens a welcome 
to one of the finest cities of ‘the world, and on behalf of 
its women, whose official title is “sisters to the angel and 
on behalf of all its men, women and children a hearty wel 
come to our city, and may your stay here linger long and 
pleasantly in memory { Applause. ] 

President DeLaney introduced John M. Tuther, secre- 
tary of the Memphis Business Men’s Club, who spoke 


same spirit as his predecessor, referring inci- 
‘large, powerful influence of the lumber- 
Business Men’s Club,’’ for which reason he 


pleased to welcome the delegates, 


had been elected 





all glory and 


in the p have not heen 
was the third 
fourth worst year in lia- 


ord in the la 
‘eased 5.3 per 
wunt of liabi 
ibor troubles, 
of the 


yusiness 
fair 


siness is not 


was 


ir books and 


Stocks are less than normal at producing 
the consuming markets stocks are low and 
of demand will be immediately felt by the 


that 
over 


“ars lieve 
made 


energy and ir 
legitimate 
quickly from 


our 


cent in 


year 


business people 


ight in 
but Tama 


business as in 
The open winter has afforded better logging con- 


st third of a 
num- 
lity over that 
political agi- 
with finan- 
good the first 


and the last three 


satisfactory. 
are 


planning for 


points. In 
any revival 


manufacturer. 
he recent cur 
and this with the 
assist ma 


rency legisla- 





tariff legislation 
erially in bringing about 


the day has 
specu- 
firm he- 
itegrity of the 
business ven 





if not greater rewards 
This country with 


its won- 
a depression 


other 





ditions in the mountains than the average, but worse ones 
in the North and parts of the South. 
Better Marketing Methods Needed. 

I think in the production of lumber we should proceed 
with caution. It is certainly no time to expand our opera- 
tion for the purpose of increasing our production. In- 
creased production may slightly lower the manufacturing 


costs, but will decrease the selling values more than is 
saved in the manufacturing cost. While there is still 
room for improvement, and we have spent a great deal 


of time, thought and money in an effort to lower the cost 
and improve our manufacture, it occurs to me that we 
have not made as much advancement in the method of 
marketing our lumber as @e have in its production. 

If our manufacturing costs were increased in the course 
of a month $2 per thousand feet we would immediately 
have every foreman on the job on the carpet, fully con- 
vinced that our business was being improperly managed. 
How much more easily do we pass a cut of $1 to $2 per 
thousand feet in our selling price, being satisfied with 
the statement of the sales manager that it was neces- 
sary to meet competition. 

In my opinion the time has arrived when we have 


: ; buy- 
ing seasons in lumber 


as there are in other commodities. 


For the past few years there has been practically no 
business placed in July and August, yet that appears to 
be the time when we work our salesmen hardest, the 


result of which is practically no business, 
to hammer down prices. I believe the sooner we recog- 
nize this fact, and keep our salesmen off the road during 
those two months, the better will be the results. If they 
are good salesmen give them a vacation, if poor ones take 
them to the mills in an effort to make real salesmen and 
not order takers out of them. 

If the lumber business is to hold its place in the com- 
mercial world, modern methods as used in other lines 
must be followed by ours. A few years ago we felt 
secure that with the diminishing supply of standing tim 
ber the time would never come when the demand was not 
equal to the production. When substitutes for lumber 


but a tendency 


began to make themselves felt we laughed at the efforts 
always want 


of their promoters and said the public would 
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Erroneous Views Regarding Timber Supply. 


What opinion does the public hold as to the lumber in- 
dustry? I believe that the public feels that the timber 
of this country is so nearly exhausted that it is only a 
f a very short time until it will all be gone, or 


question of 
so high in price as to make its use prohibitive. It is also 


the erroneous belief that all lumbermen are wealthy, and 
there is nothing but profit in the lumber business. 

The other day in the smoking compartment of a Pull- 
man a discussion was raised as to timber and lumber, and 
a gentleman asked me if there were not a few white 
oak trees still left in the country. Upon my reply that 
there was perhaps more timber left in the country than 
that of which the general public was aware, another one 


of the party mentioned that he had been of 
that there were larger returns in lumber than from any 
other business. I think that the lumbermen themselves 
are responsible for the views held by the public, for the 
reason that they have continually insisted upon giving 
as a defense to all charges brought against the industry 
the scarcity and high price of stumpage. There not being 
the big profits in the business that are generally supposed, 
they have had to enlarge upon this feature of the game 
in order to satisfy their creditors, especially their bank- 
ers. 


the opinion 


Efforts to Secure Uniform Grading Rules. 


This association has earnestly striven to eliminate as 
far as possible the losses in marketing lumber by provid- 
ing what I consider a fair sales code and set of grading 
rules. Without fear of contradiction I believe our sales 
code stands today as the clearest, the best and the fair- 
est term ever presented to the lumber industry. 

One of the great drawbacks to the intelligent marketing 
of hardwood lumber is the grade issue. This fact has 
been recognized by lumbermen and great effort has been 





made the last few years 
standard as a basis 
Although repeated 


to accomplish a single grading 
upon which to transact our sales 
and earnest efforts have been made 
along this line, we do not appear to be any nearer a con 
clusion than we were five years ago. 

This is a question in which the consumer is as vitally 
interested as is the producer. A man making a finished 
product from lumber today is competing with substitutes, 
and every penny expended in purchasing a higher grad« 
of raw material than required for his specific purpose 
handicaps him to that extent in meeting the competition 
which he must face. 

When this organization framed its g 
were not formulated in an arbitrary manner, but with a 
view to giving the consumer the grade required as far as 
know ledge of the requirements were possible to attain at 
that time. All changes made in the rules since have had 
this principle in view. Do you for one moment believe 
that an intelligent body of business men, such as com- 





ading rules they 


pose this organization, would undertake to legislate a 
grade of lumber that was not adapted to the purpose otf 
the consumer? One of the greatest difficulties that we 


have had to combat on this grade question is the lack of 
knowledge of the rules on the part of the buyer. He 
has been prejudiced against the rules by the erroneous 
impression freely advertised that this organization had as 
its object the continual lowering of grades. I do not 
know but what we have to some extent assisted in this 
impression by our frequent statement that the lowering 
of grades was essential on account of the growing scar- 
city of timber. 

While it is true that the timber does not today producx 
as high grades as in the past, I believe that with im- 
proved methods of manufacture we can still meet the de 
mands of the consumer for a satisfactory grade, provided 
he will lend his assistance toward utilizing the lowest 
grade that is profitable for him to use in the production 
of his finished commodity. 





Misinterpretation of Grading Rules. 

An illustration as to the extent to which our 
been misinterpreted. I have frequently found people con- 
demning our rules when in discussing the matter I find 
that they had scarcely read them, hav- 
ing taken some one else’s statement as 
to what the rules provide. 

On the question of specific grading 
which seems to have been the prin- 
cipal point at issue, I have found some 
who made the statement that our rules 
provide for the grading of lumber on 


rules have 


the best side, regardless of what the 
reverse side might be, and have made 
illustrations to me that a board could 





be 1’s and 2’s on one face and No. 4 
common on the other, and under our 
rules still be graded as 1's and 2’s. 
defy any one to point out any para- 
graph or phrase in our entire set of 











inspection rules that indicates we 
grade lumber from one side only. 

In the cut-up grades our rules pro- 
vide for a given percentage of either 
clear face or sound cuttings, and you 
will find further that the rule provides 
the grade of these particular cuttings. 
describing in clear face cuttings not 


only the face but the back. 
Read the rule on sound cuttings and 
tell me if you can inspect a sound ecut- 


ting under the ruling without taking 
into consideration both sides of the 
cutting. In our grade of select poplar, 


which is strictly a one-face grade, you 
will find the rules provide as to char- 
acter of back the board must carry. 
It is true that we get our cuttings 
from the best face. If you want a 


feel at home and to enjoy being with us. beefsteak you do not send to a drug 
and we assure you now that you have : : ee a set ait <n. go where itis “at 
extended to us a great privilege in per PRESIDENT RE cae ING PRESIDEN1 vel not tell the inspector that the 
mitting us to greet you and meet so J. U. HIMMELBERGER. E. DELANEY, ee ee oe ee ee 
ey Res tag BR peed coggeond age ne Cape Girardeau, Mo. c incinnati, Ohio. whencut aint to oy it. Any A, sanyo Har 
dey einer n fourteen, not only : a further isi ag tideaig nil clear face cutting with 
as an organization but to each and every individual per- all the lumber that we could possibly produce. We made see Lagi gee gg thee that it wale Fata taken from the poor 
son. [Applause. ] the same mistake that was made by the railroads and Not hs 1e board means one thing and one thing only. 

? ; . express companies who did not cater to public opinion Not what it says, a clear face cutting, but a clear cutting. 

R. W. Hutchinson. of Huntington, W. Va., responded Today the mails are full of literature from these com- Ww et nae , If clear cuttings are necessary 
behalf of the association, somewhat at length, voicing a with a view, to molding an opinion favorable to rast Mle ae cuttings, not clear face cuttings when clear is 
its appreciation of the courtesies extended to it and There is no disputing the fact that the market for lum- - 7 ‘ 
lauding the manhood of the South, concluding with: ber has been seriously encroached upon by steel and All Consumers Not Sufficiently Familiar With Rules. 

- ; ‘ concrete substitutes, and the day has arrived when we ; : : 

We especially congratulate ourselves that we are in Mem must face this competition. A part of this substitution Is the consumer today demanding or getting the grades 
phis, the best city of the South, and we now with uncov- was absolutely necessary and can not be successfully com- of lumber his specifications call for? Is it not a fact of 
ered heads express the sentiment that we are become one bated. There is, however, an open field where lumber has general knowledge to every man in the manufacturing end 
people with you. We want you to teach us the best things merit over substitutes. and it is this field that we must today that a number of consumers grade specifications are 
for our trade and how to make our lumber better and our strive to retain. In order to do so it will be necessary higher than they are actually accepting? It is a common 
grades easier—and our prices longer. [Taughter.] Having for us to increase our efficiency in the marketing of our occurrence to hear a man in the trade say ‘‘So-and-so 
done that, we feel that we have been paid well for our trip product. r specifies a grade that I would not think of furnishing at 
to Memphis. Remember that the pleasure and the profit : the price I am selling, if I had to furnish the grain in 


accordance with his 
grade demands are, 
price T am getting 

On the other hand, 
who have taken 
the grading 


specifications. I know 
and I can afford to meet 


what his 
them at the 


however, there are other 
the time to familiarize 
rules, and are demanding absolutely what 
they buy in the way of grades. What is the result? The 
consumer who is accepting a grade of lumber below that 
which he specifies is barring himself from competition of 
all producers except those who are familiar with the 
<act grade he will accept. 

Again when selling consumers who are 
nical on inspection’’ the seller is 
lower quotations of his competitors, 
other consumers, 


consumers 
themselves with 


termed ‘‘tech- 
continually meeting 
who think he, like 
is specifying a grade higher than his 
requirements or than he is willing to accept. In this 
chaotic condition is the inspection of lumber good for 
either the manufacturer or consumer? Is it not a fact 
that the only one who benefits is the one who is un- 
scrupulous in his business methods? Are we to legislate 
for the legitimate or the illegitimate factors of the trade? 
Every effort to revise a grading rule has been met with 
the statement, ‘“‘Do not change rules; if necessary in- 
crease the price,” it being argued that uniform inspec- 
tion could not be brought about unless the rules stood 
for a sufficient length of time until every one became 
familiar with them and that a particular standard was 
recognized. 


Rules Must Be Right to Become Standard. 


Gentlemen, it is my firm belief that no set of grading 
rules for lumber will ever become standard until they are 
right, and for my part I am willing to change them every 
thirty days if necessary to make them right. Are we 
willing to admit that there is not sufficient intelligence in 
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our business properly to interpret and apply a set of grad- 
ing rules that are clearly written? I admit that in all 
the present inspection rules before the public there is at 
some point or other within those rules room for misin- 
terpretation or misapplication, but I am not willing to 
admit there is not sufficient intelligence to prepare rules 
that will eliminate these difficulties. 

I might say in this connection that I am of the opinion 
that all grades of lumber aside from clear lumber should 
be graded as to the percentage of clear, clear face or 
sound cuttings that the board will produce, thereby re- 
ducing the matter of inspection to a mathematical cal- 
culation instead of the judgment of inspectors as to the 
seriousness of any designated defect. 

In making this statement I have in mind the general 
uses of lumber and not the specific uses. There will 
always be a time when a special grade will have to be 
made to meet special requirements, but whenever that 
requirement reaches a magnitude sufficient to justify a 
standard grade such grade has been and will always be 
provided. 

It occurs to me that it is high time those interested in 
ihe lumber business—and in this I include the consumer, 
wholesaler and manufacturer—should eliminate the strife 
unong themselves and present a solid front to our real 

nd active competitors, the producers of substitutes for 

imber. I venture the opinion that most of the difficulties 
ind ills of the business could be remedied by a strong 
organization of manufacturers and equally strong or- 
ganization of wholesalers and even, if you please, a strong 
organization of consumers. Such organized bodies could 
thrash out and solve these problems easily and quickly. 


Problems Solved by Associative Effort. 


I can not close without one word on the matter of asso- 
ciations, or codperation. I believe that every man should 
affiliate and assist organizations which are striving with 
the problems that confront their industry. You will find 
in this, as well as in all other industries, a difference in 
men. There are those who give enthusiastically not only 
of their time and money but the best that is in them in 
brain and power. Then there are those whose sympathy 
and direct interest lies in the association movement and 
who give liberally of their money, but do not participate 
actively in the work by giving their thought to the prob- 


lems that are to be solved. These men stand next to 
those who give both time and financial aid, and it is 
between these two classes that organizations are made 


effective. 

There is another class which recognize the benefits of 
association work and who are willing to derive the bene- 
fits therefrom without giving of their moral or financial 
support. They are what we might call the ‘umbrella 
men.” No argument can be made upon them except to 
appeal to their manhood and spirit of fairness. 

There are others who do not affiliate themselves with 
associations, justifying their position on the ground that 
associations are not properly managed or do not accom- 
plish what they are attempting. At one time I felt the 
same way, and I remember distinctly resigning the mem- 
bership of my company from this organization. At the 
request of the late Mr. Fisher I explained my reasons for 
withdrawing and he, looking at me, said: ‘Young man, no 
one gets what they want without fighting for it. If this 
organization is not being run to suit you, get in and try 
to fight it around your way.” 

I have been in the fighting ever since. I can not say 
more to that class of men than Mr. Fisher said to me. 

There are still others who do not take the time to 
consider whether it is to their interest to become affiliated 
with the organization or not. Just stop to think how 
efficient any organization would be representing 100 per- 
cent of the output of any commodity. Its strength is 
only weakened as it falls short of this maximum percent- 
age. We might well take a lesson from the Chinese, who 
recognize the wastefulness of the lack of coéperation. 
who have guilds or associations in every line of trade. 
If there are fifty tea dealers in a Chinese city the tea 
guild will consist of fifty members. It is one of the tra- 
ditions of their trade that all should belong to the ap- 
propriate guild. 

Our organization is not a social but a strictly business 
movement. During the two years which I have served as 
president there has never been a time that there were 
not sufficient funds in the treasury to carry out any idea 
or work desired by your executive board, and you will 
note by the treasurer's report that we do not owe a dollar: 
all current bills have been paid to date, and there is in 
our treasury the largest cash balance ever reported at 
an annual meeting. Do you think the members of this 
organization would give such financial aid to this work 
if they were not firmly convinced of its benefits to the 
industry? 

Two years ago when elected to this office I told you 
that I would give you the best that was in me. It is with 
great satisfaction that I can conscientiously say today I 
have fulfilled that promise. 

I want to thank you for the hearty coijperation I have 
received as your executive officer, and I bespeak for my 
successor the same ardent and loyal support which you 
have given me. 


The president ’s address was accorded hearty applause. 
Finances, 

Secretary Weller at the request of the Chair read the 
report of the treasurer, as follows: 

I desire to submit the following report : 
Cash receipts for the year ending January 16, 

PRE aoe copicie ts sane wi siele Fo aig ad oes sie ow OK SA $30,540.54 
liisbursements for the same period 24,841.48 


Leute ee eee Cee Te eR ee ee $ 5,698.56 

An auditor’s formal report certified that the treas- 
urer’s accounts had been carefully examined and were 
found to be correct. 





Balance 


The Secretary’s Report. 


Secretary W. H. Weller read his annual report, as 
follows: 


My report for the period beginning February 1, 1913, and 
ending at this date is as follows: 


Bureau of Grades. 


During the greater part of the last year three inspectors 
have been employed by the association. They have been so 
located as to enable us to give prompt attention to com- 
plaints. 

An accurate comparative statement with previous years 
as to the quantity of lumber reinspected can not well be 
made, as, since March 1 when the new rate of’ $10 per 
inspection was adopted, it has been our custom to inspect, 
as far as possible, rejects only. This method of reinspection, 
which was adopted after a careful canvass of the consuming 
trade and consultation with our members, has been most 
satisfactory to both. 

Members applying for reinspection work are requested to 
codperate with us and have their customers hold intact only 
the rejects if there is no complaint as to measurement, or 
unless for some special reason they desire the entire ship- 
ment surveyed. 

Ve have done no loading this year at point of shipment 
except for export or shipment to the Pacific coast. 


Mill Instruction. 


The members of this organization sve realizing more and 
more that the keynote to the successful marketing of lumber 


is correct and uniform grading, and that an efficient inspec- 
tion department is of first importance. 

Since May 1 Chief Inspector White has visited the plants 
of many of our members and given grading tests to their 
inspectors with a view to ascertaining whether or not they 
were making the best application of hardwood manufac- 
turers’ grading rules. <Atter the tests were completed 
written reports were made for the management showing the 
results of these tests. Some of our members have been so 
well pleased with this work that they have called for the 
chief inspector’s services a second or third time, feeling that 
it served their best interests to keep their inSpection depart- 
ment at the top notch of efficiency. 

This feature of our work is decreasing to a great extent 
the claims that are so annoying to the shipper and buyer 
of lumber. ‘ 

The man who grades lumber 
handling his firm’s money, and it should be his employer's 
first thought to learn whether he is efficient and knows 
the correct application of hardwood manufacturers’ associa- 
tion grading rules. An educated inspection force will reduce 
the number of complaints. The concern that ships uniform 
grades and builds a reputation for giving its customer what 
he requires will have acquired an asset of inestimable value. 

This service is free and we urge all members to adopt the 
plan of periodically checking up their inspection depart- 
ment. Non-members who are 


stands in the position of 


interested in this work are 
invited to write the secretary and arrange for the chief 
inspector’s services for a doy or two so that he can show 


them just how our rules apply. 
Grading Rule Books. 


The grading rule books which were issued April 10, 1913, 
have been distributed in large numbers to 
and consumers of hardwoods. Our members have found it 
a good practice to order them in quantities and distribute 
them to their customers. Not only have the 
distributed in this country, but in Canada 
countries as well. 

At the request of the Railroad Storekeepers’ Association, by 
which. these rules have been adopted, the Master Car Build- 
ers’ Association and the Master Mechanics’ Association, we 
issued 2,500 copies of Grading Rules covering railroad con- 
struction timbers in which were illustrated the various 
defects described in these rules, and sent them to the 
Railroad Storekeepers’ Association for distribution. These 
rules are a reprint of those pubiished in our book of stand- 
ard rules of April 10. 


books 
and 


been 
foreign 


Market Condition Report. 


Owing to the condition of the lumber market, this report 
has, been issued only once in book form, the date of issue 
being May 20. Monthly supplements to this report have 
been distributed. These supplements show the number of 
sales made under or above the prices of the various woods 
published in the report of May 20 and the variations from 
list at which these sales were made. These reports, we be- 
lieve, have reflected accurately the prices that prevailed at 
time of publication. 

The membership is urged to codperate with the secretary in 
the preparation of market reports and a prompt response by 
every member to requests for information will improve this 
service, 

Reports are furnished to members only. 


Commercial Reports. 


Our members find that the interchange of ledger experi- 
ence, as given in these p= porn is a safe basis upon which 
to found their judgment of credits. 

It is not our purpose to give the capital, rating or financial 
standing of a prospective customer. but to indicate whether 
he is prompt pay, settles by note, meets notes promptly, 
settles accounts according to agreement, accepts inspection 
rules of this association, makes unjust claims upon grades, 
amount of credit to which he is probably entitled, whether 


1e is considered a good risk ete. 
‘;ne method of preparing these reports is as follows: 
Upon receipt of an inquiry we immediately send out a 


printed form to our entire membership requesting them to 
give their experience with the concerns listed, based upon 
actual business dealings in the past. The answers to these 
questions are reproduced exactly as they are received by 
us and sent in strict confidence to all members who _ par- 
ticipate, without divulging the names of the concerns giving 
the information. Any member is privileged to ask for these 
reports, 

This feature of our work is not in competition with any 
recognized credit organization. The information we give is 
usually of a character that can not be furnished by anyone 
else. This service is for members only and there is no 
extra charge for it. 

Sales Code. 


The use of our sales code is becoming more prevalent and 
its value recognized, and we urge all our members who are 
not using it in making quotations to give it their earnest 
consideration. 

Many 


concerns have printed on their letterheads imme- 
diately under the salutation (others use a rubber stamp 
which is furnished by the secretary upon request) the 


following : 

“All quotations and contracts are made subject to the 
sales code and inspection rules of the Hardwood Manufac- 
turers’ Association of the United States now in effect, copy 
of which will be furnished on application.” 

This form was adopted by the executive board, after 
much thought and investigation, as being comprehensive and 
protecting alike buyer and seller, and a clear understanding 
of the terms of sale before the order is closed eliminates 
much trouble and possible loss in case of dispute, as the 
terms of sale and method of adjustment are explicitly set 
forth in this code, 


Executive Board Meetings. 

Your executive board during the last year has held four 
meetings. the dates being May 17. August 26, November 28 
and January 20. 

Publicity Department. 


This department has 


issued during the last vear eight 
bulletins in which suggestions of interest and importance 


to the industry have been placed before the members. Along 
this line might Le mentioned an article in the July bulletin 
in which attention was called to the fact that both sides 
of the board must be considered in making a grade of lumber 
under Hardwood Manufacturers’ Association rules. This was 
done for the reason that there existed, particularly in the 
consuming market, a feeling that all of our grades were 
made strictly from the better face of the board. 

Attention was also called to an article in the September 
issue on the advantage of shipping uniform grades. This 
was touched upon in this report under the head of mill 
instruction. 

We belicve that the ‘‘stock wanted” and “stock for sale” 
department of the bulletin has led to considerable new 
business for some of our members. 


Finance. 


The financial condition of the association. as set forth in 
the treasurer’s statement, which has been checked and 
approved by the official auditor appointed by President 
DeLaney. is most gratifying. The association starts the 
new year with all debts paid up to date of closing the 
books and with a very substantial balance in the bank. 

Despite the fact that there has been some complaint of 
slow collections in the last few months. the association has 
suffered very little in this respect. Its members have real- 
ized that the organization is worth more to them during 
periods of.depression than at any other time and have not 
withheld their financial support. 


4 


manufacturers - 


Membership. 


The membership of the*association bas increased very 
materially in the last year. the gain being about 32 percent, 
the largest increase for any year in its history. This is 
evidenced by the financial condition of the organization 
which is better than at any time in the past. 


Among our members are the largest producers of hard 
woods and owners of timber in the southern hardwood 
district. 


Fight Against Substitutes. 

We have taken an active part 
tutes which has been ged by the lumber associations in 
the last few months. Especially have we tried to have the 
interests of lumbermen protected in the steel car legislation 
by asking our members to take up the fight through their 
congressmen .and senators, from whom numerous letters 
have been received promising their support. We think that 
the result has been that most of the legislators from the 
hardwoed producing district are now thoroughly alive to 
the interests of their constituents and that when bills are 
presented proposing the elimination of wood from car con 
struction, good reasons will haye to be shown why it should 
be eliminated before such bills will receive their support. 

We do not favor the wooden car, but we do believe that 
the combined steel and weod car has merits that are worthy 
of consideration, and all we ask is that before any laws 
are enacted both sides shall be given a fair and impartial 
hearing and that the case be decided on its merits, and that 
lumber shall not be legislated out because of the public 
hysteria, which has been created by lurid accounts of 
wrecks which have been published without proper considera- 
tion of the real cause. 

Your secretary has devoted more than half of his time 
since coming with you May 1, to traveling among the mills 
in the interest of the association. Personal work is the most 
effective means of building up and maintaining the organi- 
zation. 

It is gratifying to see the interest that the concerns not 
yet affiliated with us take in our work, and the general 
fecling is that the Hardwood Manufacturers’ Association 
of the United States is the one great organization which 
has made it possible for the producer of hardwood lumber 
to market his product at a reasonable profit and for the con- 
sumer to feel sure that when he buys lumber he will receive 
what he has ordered. ; 

This has been accomplished largely through our grading 
rules which have been framed with the interest of the manu- 
facturer and consumer in mind, the inspection department 
which stands for a square deal on both grades and measure- 
ment, and its publicity department through which it en 
deavors to keep the members in touch with market: conditions 
and all things of vital interest to the industry. 

I desire to thank the members of the association for their 
assistance in helping to promote the welfare of the organiza- 
tion and their codéperation with the officers in the work that 
has shown such good results the last year. 


in the fight against substi 





= 


R. H. Vansant moved the appointment of committees 
on officers’ report and resolutions and the motion was 
passed, President DeLaney deferring the appointments 
until later. Recess was declared at 12:57 until 2 o'clock. 


WEDNESDAY AFTERNOC 1 SESSION, 
first afternoon’s proceedings opened at 2 
with a somewhat lessened attendance, which, 
increased considerably before adjournment. 
President DeLaney appointed the following committees: 


The 
0 clock 


however, 


2:34 


Committee on Officers’ Reports. 


FE. A. Lang, Paepcke-Leicht Lumber Co., Chicago, Ill. | 

Charles Luehrmann, Charles F. Luehrmann Lumber Co., 
St. Louis, Mo. é : 

S. B. Anderson, Anderson-Tully Co., Memphis, Tenn. 

Claude Moore, Memphis, Tenn. 

Resolutions. 

Thomas W. 
Co., St. Louis, 

A. P. Steele, 


Frye, C. F. 
Mo. 
Carrier Lumber & Manufacturing Co., 


Luehrmann Hardwood Lumber 


Sardis, 
M 


iss. 
Ralph May. May Bros., Memphis. 


After calling attention to the ‘fact that tickets for 
the evening’s smoker and vaudeville were free to all 
members aud asking their attendance the Chair listened 
to a motion by R. H. Vansant for the appointment of 


a nominating committee, which was passed. Later the 
following were appointed: 
Simon Lieberman, Lieberman, Loveman & O’Brien, Nash- 


ville, Tenn. - eee 
E. L. Davidson, Parkersburg Mill Co.. Parkersburg, W. Va. 
Leon Isaacson, Yellow Poplar. Lumber Co., Coal Grove, 
Ohio. 


. 
Flood Prevention. 
The Chair asked permission to deviate slightly from 
the set program and introduced John A. Fox, 
Mr. Fox—I have gone so far as to ask for this oppor 
tunity, because this matter is one that is directly beneficial 
to the lumbermen’s interests and I feel perhaps it had not 


been called to your attention so far as asking someone to 
speak on it. The Mississippi delta, this vast region of 
29,000 square miles in which most of the hardwoods orig 


inate, is badky crippled by floods of water courses from 
thirty-one States, and when they appear enormous damage 
results because the levee system is not completed. Conse- 
quently we are trying our best all over this region, from 
Cairo to New Orleans, to bring to the attention of Congress 
the national duty in this matter, in completing these levees. 
The flood problem here is different from that for any other 
river in the United States and is truly national, because the 
waters from so large an area come down. The people them 
selves in the alluvial delta—in the St. Francis basin, the 
Yazoo basin and the Tensas basin—have raised and spent 
$70,000,000 and have built levees, taxing themselves, and 
the work is not completed by about $60,000,000 more. These 
people feel that if this matter is brought to the attention 
of the national Government and explained to congressmen 
all over the United States they will see that this movement 
is right and just—that the Government should build the 
retaining walls and carry the overflow to the Gulf. 

Mr. Fox spoke of the efforts already made for flood 
prevention, including the Ransdell-Humphrey bill, giving 
its outlines, and indorsed the plan and urged the asso 
ciation’s codperation in forwarding it. He asked for 
the personal, active work of members of the association, 
requesting that every member on returning home from 
the convention write to his political and other affiliations 
in other States, asking them to write personal letters 
to every member of Congress from their States for sup- 
port of the measure and assisting in its passage. ‘‘ This 
is just a plea to you,’’ he said, ‘‘to take a personal 
interest in this great plan and do everything to help, 
and help now, as the passage of the bill will save mil- 
lions of feet of lumber when the waters rush through 
the levees,’’ a loss amoanting to 150,000,000 feet in 
one flood. 

At the conclusion of Mr. Fox’s address R. H. Vansant 
offered the following resolution, urging national legis- 
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flood 


lation for 


River: 


prevention on the lower Mississippi 


United ° 


WueErEAS, The hardwood lumber industry of the 1 
i floods in the 


State is seriously injured by reason of the 
lower Mississippi valley; and 

the drainage waters 
than 41 percent 


WHEREAS, These floods are caused by 
of thirty-one States of the nation, or more 


of its total area, thus rendering the problem distinctly a 
national one; and, 
WHEREAS, Plans and estimates have already been sub- 


mitted by the corps of engineers of the United States Army 








and by the Mississippi Kiver Commission for controlling 
these floods by a system of levees and bank revetments, at a 
cost not to exceed $60,000,000: and, 

WHEREAS, A measure known as the Ransdell-Humphreys 
bill, now before Congress, provides for an appropriation 
of such moneys as are needed to carry these plans into 
effect ; therefore be it 

Resolved, By the Hardwood Manufacturers’ Association of 
the United States, in session at Memphis, Tenn., this 21st 
day of January, 1914, that we heartily indorse said measure 
as affording the most direct, feasible and practical means 
of solving the flood problem in the lower Mississippi River 









and respectfully recommend it to the members of Congress 
as worthy of their support; 1 further 

Resolved, hat copy of resolution be sent to the 
President and Vi President the United States, to each 





member of the Senat« 


Congress 


net, and to each 


sentatives in 


member of th 
and House of 
The resolution was adopted without debate. 
The Chair called attention to cards distributed by the 
Red Gum Manufacturers’ Association, ‘‘asking as to 
whether or not you manufacture gum. It is for the pur- 


list as possible of all manufac 
turers of gum lumber and they request that if you manu- 
facture it you will give your name and address, and if 
you know of anyone who does in your neighborhood, who 
to give them that information by filling 
these cards.’’ 


pose of getting as correct 


IS not present, 


out 
Logging. 
James Boyd, of New Orleans, made 
he pre faced as follows: 


an address which 





I have been asked several times, yesterday evening and 
today, if I was going to tell you how to do your logging, 
and to each question I have made the same answer that I 


am going to tell you how hardwood men have told me how 
they do their logging. It is not often that newspaper men 
g an opportunity to get back at you for the times we 
have to listen to what you have to say to us at the meet 
ings 

There is no department 
ception of the 


vy for 
oO 








lumbering, 
sales department, wl 
much as in the log 
C. Bryant, professor of iumbering, 
University, in a recent letter 
I have traveled ever the greater 
during the last seven or eight years, and 
a good many operations. One thing that 
pressed me in the logging work has been the lack of 
standardization of logging methods, even where opera- 
tors were working under conditions that were very 
similar I have always felt that the southern logger 
knows little about what his neighbor is doing, and 
for several )5 have advocated in a quiet way 
amongst my friends in the uth who are en 
the lumber business, the advisability of sendir 
logging superintendents around to visit operations 
at least the companies in their vicinity. 

The othe 
bring about a low cost of 
by standardization, while 
ccomplished by a discussion 
vals by men who are actively 


of with the possible 
there is an oppor- 
ng department. 

Yale Forest School, 





for so loss 





says: 

part of the South 
have visited 
strongly im- 
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of 


object of Southern Association is to 
logging, which can be done only 
standardization can only be 
of methods at frequent inter 
engaged in logging operations. 
The Southern Logging Association affords the medium of 
exchange of and experiences in an orderly manner. 
Its greatest accomplishment has been to stimulate each 
superintendent to compete with himself, that he is con- 
stantly lowering Instead of approaching his work 
with an attitude to get through with it any way so it is 
done, he makes a study of it, having in mind solely how it 


Logging 









ideas 





so 


his costs. 


ean be done in the quickest time and at the lowest cost. 
Answering a request for information regarding his log- 
sing costs, 2 hardwood manuisacturer wrote : 









“You understand, of course, that we are using our large 
timber through the mills and the cut-over lands are then 
being worked for the tie timber left on them. In addition 
to this, we supply the timber for an ash handle factory, a 
hickory and oak spoke factory and a heading mill, so you 
ean see that our entire timber operations contemplate the 
practical removal of all of the stumpage from our lands. 
rhe sawmill worked up last year averaged 186 feet, 
part of them having come down the river and the balance 
having been brought in by our logging train. 

The cost of delivering the logs to the mill was 
compared with $7.51 a year ago. The total amount 
factured into lumber was 28,242,542 feet.” 

Points Out Value of Association. 

If the man who is in charge of the logging, as a_ result 
of attending logging meetings, becomes so impressed with 
the idea of keeping down his that he works with no 
other object in view, he is constantly saving you money, so 
that the $10 a year the association costs you is an invest- 
ment bringing in dividends every day in excess of the 
original amount invested. 

‘he constitution of the 
provides : 
The membership of this association shall consist of 

mill owners and timber owners represented by their 

logging superintendents and general managers and con 





logs 


$7.67, 
manu 





costs 


Southern Logging Association 


tractors, whose daily output is 10,000 feet or more and 

who are in actual operation for some lumber manufac 

turer. f 

Your membership is invited. It will return the invest 
ment many times every day. : 

Effort, to be productive. must be organized and. directed, 
Few persons work to advantage alone. Most of us lack 


initiative. This makes organization necessary 

Mr. Boyd’s address was heartily applauded and at its 
conclusion the Chair called for a discussion of logging 
methods, which was started by R. M. Carrier, of Sardis, 
Miss., former president of the association, who said: 


Our manager, Mr. MeCormick, went down to New Orleans 








to attend this logging congress Mr. Boyd is secretary of 
und came back so enthusiastic about what he heard down 
there, and also gave me such an outline of their work, that 
| immediately took it up with the main office to bring this 
subject out here today. There is no question that it is a 
very vital one to all of us that are doing logging, though of 
course some here buy their logs and do not have that 
trouble. Mr. McCormick told me that there are only about 
three or four hardwood men in the association. There were 


so few of them that they really could not discuss the sub- 









ject much and the yellow pine men prevail, and while a 
hardwood man could gain a great deal by listening to the 
yellow pine men there was a great difference in the logging 
of the two kinds of timber. 

Immediately the suggestion came to my mind that we 
either have a logging association of the hardwood men or 
else a hardwood branch in the present organization and 
send our ng superintendents to these meetings. I be- 
lieve the r was made at that time, and also in Mr. 
Boyd's paper, that if sufficient hardwood men joined this 


organization—and joining does not mean anything: the prin- 
cipal thing is to get to these meetings or send our superin 
tendents there—they will have a hardwood department in if 
and can meet separately and can meet at the same time that 


the yellow pine men meet and have the same discussions 
For example, when Mr. MeCormick went down there T do 
not believe any of the hardwood men had any statistics 


and there are no basis for taking that up. I 
member should go there i 
sons. I believe in this i 


believe every 
taking statistics to make compari- 
‘a oof getting our logging super- 








intendents to go there and work to better our logging con 
ditions, including the ones Mr. Boyd brought up, and also 
sanitary subjects, which are very vital in the South—sani 
tary conditions in our camps——and everyone of us will be 
many times repaid for his trouble. I would certainly like 
to see it done and I believe the best way would be for the 
hardwood people to work with this present organization, 
Clinton Crane—The conditions over the country are so 
different that I do not see how our association could be 
benefitted much except in certain districts. Take mountain 





logging, 


and it is altogether different from that in a level 


country, and [I can not see how the association can well 
afford to take up that matter. 

Followed a diseussion between Mr. Carrier and Mr. 
Crane, when the Chair called for Mr. Norman, who dis 
cussed phases of logging in Louisiana, saying in part: 

Our conditions are entirely different from those that we 
have had under discussion. I have been present at both of 
the meetings of the Southern Logging Association and we 











are members of that association and we have gotten a great 






deal of benefit by them, our manager and myself.. Whik 
it is true, as Mr. Carrier says, that the membership i 
largely a pine membership, at the same time a number oj 





those in the hardwood business could get some benefit fron 







it. I think we will all get greater benefit. The logging, 
in the South I find is pretty largely done by the class o 











men that Mr. Boyd mentioned. 





That is, it is mostly by mein 











strength and awkwardness and not much science or brain 
is used, 

There is an evolution going on in logging. We are pass 
ing from the oxen and mules to machine and the intelli 
gent operation of machinery is very different from the old 
methods. A number of the companies that are most wide 


awake are taking up that work, and I really think that the, 
can be very much benefitted in not only sending their log 
ging managers to this association, but I think that som: 
of the proprietors themselves are in very great need of th: 





information they can get there, because their logging i; 
now a hearsay proposition. * * * T really believe that 
many of the failures in the sawmill district if traced down 
can be traced to the logging end. We have a lot to learn 
about logging and I believe that right in that association 
is the place to learn it. Anyway, we are going to b 


students there. [Applause. | 


The Chair called on T. 
who said: 


I went to that 
with it. I 
and learned 


R. MeCormick, of Sardis, Miss. 


logging meeting and I was highly please: 
Want to say to you that I got more pointer 
more at that meeting than I think [ eve: 
learned in ten years’ experience. I was very much sur 
prised to learn that almost every one of those logging 
foremen or superintendents was there “with the goods 
and that they had the figures. 


The speaker referred at length to the problem of feed 


ing men in camps and to the diversity of discussions at 
the logging meetings, adding, ‘‘I think that every hard 


wood operator here would be profited by belonging, o1 
going to these meetings, or taking his superintendent 
with him.*? 
Railroad Advances, 

President DeLaney created a diversion by reading the 
following telegram: 

: 3 MEMPHIS, TENN. 

W. EK. DeLaney: Please advise your members am in 
receipt of advice from Interstate Commerce Commission that 
dispatch in today’s paper relative to advance in lumber rates 
effective from Memphis and points in Alabama and Louisiana 


to Illinois, Indiana etc. is unauthentic. Some advances were 
mide, but none from points where members of Southern 
Ifardwood Traffic Association are located. 


SOUTHERN HARDWOOD TRAFFIC BUREAU, 
J. UW. TOWNSHEND, Manager. 


Logging Again. 





Mr. Frye—The way we handle our logging proposition 
I suppose is different. as it is all under contract. Ws 
do net intintain any camps of our own, but simply con 
tract with a oman who delivers the logs to the tram 
road. J have not any data with me to give you thos 
figures, but as oa rule it) costs in the neighborhood = ot 
$4 a thousand to cut our logs and deliver them to the tram 
roads. We then load them by the day with our log loaders 
and transport to the mill with our engines, and that is all 
day work. We do net maintain camps and feed men, and 
those problems LT could not tell you about. IT know that 
our contractors pay for softwoods from 70 to SO cents and 
abut a dollar for the hardwoods—-the oak and ash; the 
balance is at a little higher figure, 


Mr. Tschudy indorsed the meetings of the loggers and 
the idea of getting with them as often as possible. 






The Chair called for John MeCraw, ‘‘an Irishman 
Who is not ashamed of his name,’’ who responded with 

I have not much to say I am one of the contractors, 
and it is not well for me to say too much, because the 
millman will be too wise. {Laughter and cries of “He's 
Irish, all right.”]) I do my logging principally with a skid 
der, with steam, and [ did not learn it in any association, 








and I did not learn it from anyone else. I 
skidder according to my own ideas and I am operating neat 
Leland, and the way [ got my information I went around 
to some other people operating skidders and then went back 


(Concluded on Page 61.) 





built my own 
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RETAILERS SEE BUSINESS HORIZON CLEARING. 


Northwestern Association Optimistic at Twenty-fourth Annual— Epoch of Broadening In- 
fluence in Association Work Predicted—Program of Interest. 


MINNEAPOLIS, MINN., Jan, 20,—An ideal winter day 
snow falling and temperature moderated just enough 
to add zest to any occasion—ushered in the opening 
ession of the twenty-fourth annual meeting of the 
Northwestern Lumbermen’s Association today. There 
yas a large, attentive and enthusiastic gathering of 
members present when the convention started this 
fternoon in the assembly hall of the Hennepin County 
ourt House, 

Krom the moment that President W. R. Wood, of 
varker, S. D., started the annual proceedings with his 
ldress until the close of the afternoon program with 
oving pictures of logging and manufacturing opera 
ons in the Pacific Northwest, the keynote of every 
ction spelled progressiveness and confidence in better 
ings. 

The registration on the initial day was 852, which 
mpared with the first day’s registration last vear 
{6—is slightly in excess of a hundred more; a true 
dication that association interest is increasing instead 

waning as some might be led to believe. 

The program on the opening day was as interesting 


id valuable as any retail lumber dealers’ association 
night desire. The talk of resident Wood was full 
{ hope for the future of association work. He said 


e felt confident that an epoch of broadening influ- 
nee Was at hand instead of waning strength, as some 
night be Jed unthoughtfully to believe. Secretary 
W. G. Hollis, of Minneapolis, in his annual report 
eviewed at length the activities of the association, 
eneficial results that have been achieved and of more 
mportance and,far-reaching than ever, and also went 
nto detail of the progress of the case by the Depart 
nent of Justice against the association which has 
ngered so many months. In the absence of Treasurer 
Thompson, Secretary Hollis read the treas- 
irer’s report, which the association to be in 
healthful condition. 

George S. Wood, of Chicago, manager for the Forest 
New 
York, exphkuned what this exposition would mean to 
i] phases of the wood’ industry, and Seeretary A, L. 
Porter, of the Western Retail Lumbermen’s Associa 
tion, told how the plan book department of that asso 
iation was aiding live and uptodate lumbermen in 
nereasing the volume of their business. Thomas P. 
ooper, Fargo, N. D., director of the North Dakota Bet 
ter Farming Association, described in an interesting 
manner the interlocking relationship between the move 
nent for better farming methods in this country and 
the retail lumber dealer. This forenoon 
there was held a brief session of the Minnesota mem 
bers of the association to discuss recent developments 
in Minnesota freight rates as a result of the decision 
of the Supreme Court of the United States upholding 
the lower courts in what is known as the Minnesota 
rate Yesterday the board of directors of the 
association held a meeting at which the affairs of the 
organization were gone over in detail. Members of 





> 
-orge 
1POTLE wa 


showed 


Produets ixposition to be held in Chicago am 


business of 


case, 


the association attending the annual meeting regis 
tered at headquarters in the Lumber Exchange Build 


ing, and the prospects were for as large an attendance 
as has ever graced an annual meeting. 

Reproductions of ideal lumber yards as photographed 
by the AMERICAN LUMBERMAN are being found of much 
instructive interest by the members attending the annual 
These photographs include different enlarged 
views of the lumber yard of the S. Hl. Bowman Lumber 
Company at Canton, S. D., and the yard of the Standard 
Lumber Company at Kandiyohi, Minn. Both these 
yards are in the territory of the association and are 
models in every particular. The vard pictures are on 
display at the assembly hall. 

Address of President. 

President Wood, in opening his address, told the 
members that he would net burden them with a long 
talk but simply call their attention to a few things 
which he considered of importance to the association. 
He then reviewed the general business conditions of 
the country as he saw them and said that he wished 
to bring the members a message of more rational 
optimism for the future of all business undertakings 


Se 
meecng. 


for 1914 than had prevailed dwing 1915. He re- 
minded the members that the first part of 1913 had 


witnessed a complete change in political administra- 
tion at Washington with grave uncertainties concern- 
ing the tariff, currency, big business and the trans 
portation problem which had been at the bottom of 


much discontent all over the country at the time 
and that all must admit, regardless of their party 
affiliations, that 1913 elosed with some, if not all of 
these problems practically solved. ‘*The manufac- 


turers quite generally have taken kindly to the new 
tariff schedules,’’ said President Wood. ‘‘At least 
they know the conditions upon which their operations 
must be based and they can now go ahead and adjust 
their undertakings accordingly. Congress has passed 
the new currency bill in which the control of the 
bank reserves of the country is taken from the hands 
of private interests and put into the hands of the 
people. It is hoped that this will furnish us with a 
sound and elastic currency system fitted to the needs 
of the greatest nation upon earth in its gigantic 
strides of development. ’? 





President Wood said that the success of the cur 
rency bill would depend entirely upon the kind of 
men selected for the regional boards and that time 
alone would demonstrate the wisdom of this legisla- 
tion, and all hoped for the best. 

President Wood then declared that it was the 
general belief that President Wilson will permit the 
Sherman act to stand with some slight amendments 
to remove ambiguous provisions to strengthen it 


in the control of large corporations. He said that 
whatever one’s own ideas are as to the trust program 
of the administration, the changes that are to be 
made in that respect are pretty well defined and 
understood by the business interests and they may 
now know what to expect for at least a few years 


to come. 

In reference to the attitude of the public towards 
the railroads in their demand for freight 
rates, President Wood said: 


increased 


The antagonistic feeling in the minds of the public toward 
the transportation companies seems to be slightly on the 
wane and it is veginning to realize that if the railroads are 
going to be able to improve the service which the public is 


continually demanding they inust spend more money, and 
if this is done trom the carnings they must be allowed a 
rensonable advance in their rates. 

He emphasized that the situation in the country 


commercially, financially, and 
much improved at the present 
with conditions prevajling at the beginning of 
vear and that he saw no reason why we as a 
should) not feel very much 


industrially, is very 
time as compared 
last 
country 
and 


encouraged look 





We oR. 
President 


PARKER, S. D.: 
Lumbermen’s 


WooD, OF 
Northwestern Association. 


forward to very much business conditions 
for the present vear. 

Regarding the affairs of the Northwestern Lumber- 
men’s Association the president declared that he 


Was surely more optimistic over the conditions exist- 


improved 


ing with reference to the territory covered by the 
association tham he had ever been before. He said 


that this territory had been blessed with abundant 
crops which had sold at high prices, bringing into the 
hands of the farmers, who are the big customers of 


lumbermen, large amounts of money and that  busi- 
ness, generally speaking, had been good and _ the 
balance should be on the right side of the ledger. 


Prospects for a large volume of business for the com- 
ing year, he said, are very promising over the larger 
part of the territory covered by the Northwestern 
Lumbermen’s Association and he said in this connee- 
tion he could not refrain from speaking of the decided 
improvement during the last year in competitive con- 
ditions. ‘‘The mail order house ‘bugaboo’ which a 
few. years ago threatened to annihilate the lumber 
lealers, is, practically speaking, in our territory, a 
thing of the past,’’ declared President Wood. ‘*‘We 
have learned better how to meet this condition and 
now no live, uptodate retail lumber dealer who is 
properly equipped and properly financed need have 
any fears from new competitive conditions brought 
about by the mail order house plan of distribution, 
but I, on the other hand, personally speaking, rather 
enjoy it.’’ 
Menaces to the Retail Lumber Business. 

The association president then said that he wished 
to digress &® moment from his optimistie view and 
speak of two things that he considered a menace to 
the business of the retail lumber dealer and which 
are the direct results of the mail order house influence. 
In speaking of these two menaces, President Wood 
said: 

First of these is the fact that the mail order house opera- 
tions in the territory surrounding the smaller towns have 
tended to place men engaged in lines of business other than 
our own in a more or less unprosperous condition, so that 
they are not as good cusiomers of the lumber yards as in 


former years. This is quite a factor in decreasing the vol 
ume of lumber business transacted in the different localities 
I hope to see an improvement in this regard, as people get 


into better financial circumstances and demand fi bette: 
quality of goods—-something that the mail order house 
talks a good deal «bout but does not deliver 

‘the other matter that I wish to speak of as a menace to 
our business and which I consider much more important 
than the first, is the prejudice against us and our. busi 
ness which the mail order houses have succeeded in build 
ing up in the minds of the general public by false adver 
tising and untrue statements and distributing these through 
the mails withoat hindrance by the powers that be in the 
Postofice Department at Washington. In my judgment 
this is all wrong and should be remedied as speedily as 
possible. I hope to see the day, and that soon, ‘when 
honest advertising will be compulsory by Federal statut 
and honest goods and honest service shall prevail whereve 
the Stars and Stripes control. 


President Wood then remarked that concerning the 
latter condition which he had mentioned he had 
great improvement,in the last year and that he be 
lieved the days of the demagog and the yellow press 
are numbered. He declared that the radicalism which 
had swept the country in the last few years is on 
the wane and that publications in their anxiety to 
secure circulation have appealing to the pas 
sions, prejudices, whims, superstitions and ig'norance 
of the mob, traducing business, libeling men of enter 


seen 


been 


prise and assaulting all organizations maintaining 
a pay roll. He asserted that there had been a reac- 
tion of all these conditions and that the publi¢ is 


beginning to fail to respond to such influence and 

is fast coming to its 

Organization. 

Concerning the subject of 
Wood said: 


senses. 


organization, President 


This is distinctly a period of organization In fact 
all over the world today we find business of all kinds in a 
more or less organized state, and we can only hope to meet 
and surmount the obstacles in our paths through organized 
effort. 

At the time this association was organized, twenty-four 
Vears ago. it was thought by its promoters that there was 
necd of the organization then and how much more is it 


necded today! So LT say to all, demonstrate your loyalty to 


your association by keeping up your membership. getting 
your neighbor to join and do everything in your power to 
encourage your officers who labor faithfully in) your in 
terest by attending board meetings. Do not allow anyon: 
to influence you into thinking that this association has out 
lived its usefulness, but, on the other hand, my word for it. 
there is more nced of this association today than at any 
other time since its organization and that it is doing more 
valuable and effective work for the interests of the retail 
dealer today, than ever before. I say this from my familial 


ity with its work, having been in close touch with it for 
several vears. Just picture to yourself if you can what 
the conditions would be if there were no association today 

President Wood, in conclusion, thanked the different 
members of the board of directors for their uniform 
courtesy during the years he had served as associa- 
tion president and especially acknowledged the 
patience, kindaess and courtesy extended to him by 
Secretary Hollis. He emphasized the fact that all 
members should make themselves realize the strenuous 
work that Secretary Hollis had been called upon to 


do in connection with the Government case, even 
at the risk of his own health. He especially men 
tioned how Secretary Hollis had shown ability and 


loyalty to the interest of the association in assisting 


the attorneys in the defense and said that whatever 
favorable results are obtained in the final outcome 
of the case of the Government against the associa- 


tion, will bw largely through the personal efforts and 
extreme loyalty to duty of Secretary Hollis. 
Secretary Hollis’ Report. 

Secretary Hollis, in beginning his report, that 
members would recall that last vear he told them that 
some testimony had been taken in the case at Seattle 
and Portland and at that time the association was await 
ing the pleasure of the department of Justice in con 
tinuing the proceeding. He said that Judge Milton W. 
Purdy, the association counsel and himself had taken a 
trip to Washington to confer with the department re 
garding the indictments of the secretaries which had 
been standing for more than a year awaiting arguments 
upon the demurrer. He said that the contention of 
the association at the time was that the Department of 
Justice should either go ahead with the indictments or 
dismiss them and that argument was made at the time 
that dismissai should be had on the ground that at least 
no intentional violation of the law had been committed, 
and for the further reason that a decision in the civil 
suit should amply satisfy the demands of justice. He 
said that the Government officials were told that to 
allow the indictments to hang over the heads of the 
secretaries indefinitely was a great injustice and should 


said 


be rectified at once. The result was that early in the 
following July the criminal indictments against the 
secretaries were dismissed by the Federal court at 


Chicago. 

Secretary Hollis then told of the work of taking testi- 
mony in the civil suit which was resumed at Chicago 
shortly after the dismissal of the indictments and of 
the large number of witnesses that was heard at the 
hearings which, after the Chicago adjournment, took 
place at St. Louis, Des Moines, Dubuque, Minneapolis, 
Milwaukee and then again at Chicago where the Govern 
ment rested its case. The defense testimony was then 
begun and witnesses for the association were heard 
at Kansas City, St. Louis, Des Moines, Cedar Rapids, 
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Minneapolis and Chicago. Before the final testimony 
was taken, Secretary Hollis said that the Govern- 
ment put on several more witnesses in rebuttal. He told 
the members that they might well be able to form some 
idea of the extent of the inquiry by his telling them that 
it required three whole days and two evenings to hear his 
own testimony which covered about six hundred pages of 
the record. He added that the conclusion of testimony- 
taking found the association attorneys well pleased with 
the record in the case and fully convinced that the 
Government had failed to establish facts sufficient to 
substantiate the charges in the petition. 

Secretary Hollis then briefly reviewed further steps 
in the ease which included the preparation of the record 
for printing, the making of briefs and arguments before 
the court which had not yet been reached. He said that 
it was expected that these arguments would be reached 
long before this, but that Clark MeKercher, who as 
assistant United States attorney general, had directed the 
Government case, had left the service of the Department 
of Justice and his unfinished task was turned over to 
Blackburn Esterline, an appointee of the new adminis 
tration. 

** Meanwhile, what is known as the Eastern case, which 
you will remember was decided in favor of the Govern- 
ment in the lower court,’’ said Secretary Hollis, ‘‘and 
which had been appealed to the United States Supreme 
Court, came up for hearing and was argued before the 
supreme court late in October. While the Eastern case 
differs materially from ours and a decision in one case 
should not establish the law for the other, our attor- 
neys believe that no further progress will be made in 
our own until after the decision in the Eastern 
case is reached.”’ 

As to the effect the decision of the Eastern case will 
have on the case against the Northwestern association, 
Secretary Hollis said no one was able to tell. 


Enthusiasm Should Not Wane. 

At this point in his report Seeretary Hollis touched 
upon a waning in association enthusiasm, which he said 
had become apparent since the legal controversy began. 
He said: 

Ever since this legal 
dent that some of our 
ciation enthusiasm to 
of our would mean the end of 
To those who have entertained such a thought we would 
say there is no warrant for it. As our president has said. 
there never was greater need of associated work than now 
and there are many ways in which the association can be 
of service and value to its members without in the least 
degree approaching any violation of law, State or National. 
If every member were to make use of the service which the 
association now offers him. he would receive in actual 
value more than the amount of his dues. 


case 


controversy 
members 
wane, feeling 


has been 
allowed their asso- 
perhaps that the loss 
association activities. 


began it 
have 


evi- 


case 


Secretary Hollis then spoke of the legal department 
as part of the service that is of great value to members, 
which is always ready to answer the many minor legal 
questions that naturally come up in the year’s business 
of association members, and which he was sorry to say, 
not as many members as should had taken advantage of, 
especially when it was known to all that these legal ques- 
tions could be asked without any additional cost. He 
said that most of the questions that had been asked had 
pertained to the lien laws, and that his office now had in 
course of preparation a pamphlet which will contain 
the lien laws of each of the four States covered by the 
association and will include simple rules how to proceed 
under these laws, together with such other information as 
had been suggested by the questions sent in during the 
year, 

Propress of the Special Service Department. 

The report of Secretary Hollis showed that in the 
seven years since the establishment of the special service 
department there had been a gradual progress in its 
efficiency and that the last twelve months had witnessed 
a steady increase in its value. In the matter of hasten 
ing the movement of rush orders in carload shipments, 
Secretary Hollis said the department had always enjoyed 
the cooperation of the traffic officials of the various 
railroad lines and that during the last year 2,255 cars 
had been traced from the point of shipment to destina- 
tion and frequent reports of the progress given to con- 
signees. ‘‘Those of our members who have used this 
special service department,’’ said Secretary Hollis, ‘‘ need 
no other incentive than their experience to prompt its 
continued use, while those who have not used it cer- 
tainly do not realize its value. In this matter of 
collecting railroad claims the work has increased from 
year to year, but 1913 witnessed the greatest increase 
since the department was inaugurated. During the year, 
2,703 claims were filed with a value of $12,871.79. <A 
comparison of these with the figures of the previous year 
shows an increase of 827 claims.’ 

Secretary Hollis told how new conditions and develop 
ments had constantly arisen in this work and how two 
years ago the department took up the auditing of ex- 
pense bills for the discovery of overcharges. He said 
that many such audits had been made during the last 
year, resulting in the location and collection of a large 
amount in excess freight charges and emphasized the fact 
that too much importance could not be laid upon the 
value of this part of the association’s work and he urged 
that members make greater use of it. 

He then told how the supreme court decision in the 
famous Minnesota rate case together with the passage 
of the Cashman law placing rates upon a purely distance 
basis had raised many knotty questions, toward the 
solution of which the department had given its best 
thought and advice. There had been frequent consulta- 


tions with the railroad and warehouse commissions, he 
said, which had proved of great value to the service. 
Where matters had arisen relating to questions or rates 
under its jurisdiction there had been no hesitation in 
taking up directly with the Interstate Commerce Com- 
mission of Washington any question of interstate rates 
in which the association members were interested. 


Fur- 


ther, on the work of the service department, Secretary 
Hollis said: 

Notwithstanding the activities of this department and the 
undoubted value of its work to those who use its service, 
it seems strange that only about half of our membership 
is availing itself of this department. What about the other 
half? Are there those among them who are lukewarm 
about the association’ If so, they do the association and 
themselves an injustice and no member has the right to 
say or think the association is of no value to him until he 
has made a fair trial of all it offers in the way of service 
and not then unless that service proves inadequate or un- 
satisfactory. 

The members were told by Secretary Hollis that his 
office turns no legitimate question dewn and that on the 
contrary every effort is made to answer as promptly and 
fully as possible any queries received. He urged them 
not to be afraid or hesitate to ask questions, for the 
secretary's office was maintained for that very purpose. 

Secretary Hollis’ report called attention to the impor 
tance of better farming movements that have been inaug 
urated in the territory of the association and how these 
movements interlocked with the prosperity of the lumber 
industry. 

The report then took up the question of the workmen's 
compensation laws which are now in effect in several 
of the States with little doubt that similar legislation 
will be enacted in many States in the very near future. 
Secretary Hollis said that inquiry had developed the fact 
that many retail lumber dealers had given the subject 
ot workmen’s compensation very little thought, not real 
izing their direct interest in it, even though they employ 
no more than one man. He said that a law of this kind 
is already in operation in Minnesota and will soon go 
into effect in lowa and any explanation of these matters 
should be of general interest to members in all parts of 
the association territory. 

In closing, Secretary Hollis expressed regret at the 
inability of Harry A. Wheeler, president of the Chamber 
of Commerce of the United States of America, to be 
present. He said that there had been expected that 
President Wheeler would be present and that it was only 
known in the last few days that it would be impossible 
for him to come to Minneapolis and talk to the mem- 
bers of the association. 

His final word was that every member present should 
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life of the 


session, as 1n 


remain throughout the convention and not 

fail to attend every that way only the 

full benefit of their annual gatherings could be had. 
Secretary Hollis at the conclusion of his own report 

read the report of Treasurer Thompson, as follows: 

Receipts. 
Cash on hand January 11, 1916............03.5. $ 2,550.89 
Received for membership fees and dues to January 
1914 


10, 15,508.00 


$18,058.89 
Disbursements. 


Paid out on duly approved vouchers............ 
Cash on hand January 10, 121914................ 


$18,058.89 

Secretary Hollis was followed by George 8. Wood, 
manager of the Forest Produéts Exposition, who ex- 
plained what the ambitions of the project are and 
what it means to retail lumber dealers as well as 
other phases of the lumber industry and its allied 
lines. He declared that the success of the project 
needed the participation, support and cooperation of 
every branch of the lumber industry, as the telling of 
the story of American wood to the public through 
the medium of a great exposition necessitated that 
the story be comprehensive. The exposition will have 
every branch of the lumber represented, he said, and 
it is the intention to make it a great school for the 
development of efficiency among lumbermen as well 
as an educator of the public as to the many and 
varied uses of wood. 

When Mr. Wood concluded, Secretary Porter of the 
Western Retail Lumbermen’s Association discussed at 
some length the plan book proposition of the Western 
association, which he declared had proven of such 
value to its members that an extension of the work 
was being promulgated in other States. He said a 
third edition of the plan book is now in hand, and it 
is the new scheme to print two separate books instead 
of one, each plan book containing 112 pages. An 
explanation was made how an investment of a nominal 








sum by the retail dealer in the plan book scheny 
meant a profit to him from 100 to 1,000 per cent, an 
that it fitted in with the progressive ideas of ever) 
retail lumber dealer who is live and uptodate. Secre 
tary Porter discussed, in full, every phase of the plar 
book idea and the many different ways in which its 
adoption may benefit the retail lumber dealer in not 
only caring for present demands for lumber but th: 
extension of his business by the creation of 
demand for homes and other structures, 

Perhaps no better subject for discussion could hav 


new 


been selected for the program than ‘*The Lumber 
man’s Interest in Better Farming,’? which was pre 
sented by Director Cooper. He not only gave vital 


reasons why better farming methods anywhere meant 
better business to the retail lumber dealer and so 
naturally a subject in which the lumber dealer should 
be greatly interested, but he went into detail as to 
just what is being done by the Better Farming Asso 
ciation of North Dakota to help the farmers of that 
State. He said that perhaps all that could be done ti 
increase prices for the farmer’s products had bee: 
done, but that the work of increasing the productive 
ness of the soil and the development of soil protection 
is only in its infancy. 

Mr. Cooper declared it to be a fact that farmers, 
taken as a body are only about 60 percent. efficient 
while the most of them average about 45 percent 
efficient in their farming methods. In the Northwest, 
he declared, too much attention has been given to 
single crop growth, while little attention has been 
paid to diversified farming. 

‘‘It is up to the business men of the Northwest 
(and you lumbermen are a part of that class) to 
teach the farmers ways of improving their methods,’’ 
he declared, ‘‘It is as much to your interest to pro 
mote better farming as it is theirs.’’ 

He described improvements in farming in the North 
west, prime factors being, he said, the raising of more 
live stock, greater yield of any crop to the acre, the 
getting away from the single crop idea, such as the 
growth of wheat to the neglect of other crops, econo 
mies with the farmer along all lines, promotion of corn 
clubs to interest farmers’ sons as well as the farmers 
themselves, better management among farmers, and 
the aiding of farmers’ wives by instruction along lines 
ot domestic science. 

‘*Single cropping is a great wrong in the North 
west,’’ emphatically declared Mr. Cooper. ‘*We de 
pend too much upon one crop and then if that fails 
our whole season has been a failure. Then, too, the 
single cropping develops the condition of soil robbery. 
Nowhere among farmers is diversified farming more 
needed than in the Northwest. 

Mr. Cooper then went into the details of the work 
being accomplished by employees of the Better Farm 
ing Association of North Dakota, whose business it 
is to travel about the State and give not only instrue 
tion through the medium of farmers’ institutes but 
make visits to individual farms to spread the doe 
trine of scientific farming. A woman employee visits 
farm jJhomes and teaches farmers’ wives domestic 
s¢ienve. His plea throughout his talk was that all 
these activities to improve the methods of the farmer 
and the productivity of the soil is of vital concern to 
every lumber dealer, as prosperous farmers means 
prosperous retail lumber dealers. 

Following the address of Mr. Cooper, President 
Wood announced committee appointments as follows: 

Auditing--S. FE La Crosse, Wis.; C. L. 


Taylor, 
Luverne, Wis. 


Johnston, 


Resolutions——John W. Barry. Cedar Rapids. Lowa; J. A. 
Wedum, Alexander, Minn.:; Howard Knox, Primphar, Iowa. 
Nominating KE. Baker. ‘Traer, Towa; John Dower, 





Wadena, 





Minn.; George A. Liebenstein, Milbank, S. D. 


Following the naming of the committees that were 
directed to report at a later session, moving pictures 
of the logging and lumber and shingle manufacturing 
in the Pacific 


Northwest were given by Edward H. 
Schafer, of the Pacific Coast Shippers’ Association, 
Seattle, Wash. This feature closed the initial session 


of the convention. 


WEDNESDAY MORNING SESSION. 

Cold weather with the temperature near zero pre- 
vailed on the second day of the convention. When 
President Wood called the Wednesday morning ses- 
sion to order there was even a larger attendance in 
the assembly room than at the opening session yester- 
day afternoon. The morning program began with a 
paper prepared by E. W. Mayer, of Triumph, Minn., 
on the subject, ‘‘The Live Lumber Yard.’’ Mr, Mayer, 
who twice has been one of the winners in the 
Retail Methods Contest of the AMERICAN LUMBERMAN, 
was present but was unable to read his own paper on 
account of a severe cold. The paper was read by 
J. A. Shaeffer, of Hurley, S. D., who was the first 
prize winner of $20 in the December Retail Methods 


Contest. 
The Live Lumber Yard. 


The beginning of Mr. Mayer’s paper, called attention 
to the fact that at the association meeting a year ago 
there was a valuable talk on advertising by a wide 
aweke speaker. It said that after he had returned 
home many of the advertising ideas suggested by the 
speaker had clung to him and led to a determination 
that he would more than ever advertise his lumber yard 
at Triumph as the ‘‘live lumber yard.’’ The paper 


then proceeded to tell through what means the public 
was impressed that the yard was a real ‘‘live lumber 
yard,’’ 

‘No doubt, the value of having a good name is the 
biggest asset a yard can have,’’ 
a customer calls, he 
of two things—that 


said the paper. ‘‘ When 
usually makes up his mind to one 
a yard is either a poor one or a 
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vood one. In order to give our trade no chance to class 


us umong the poor ones, we have laid down certain 
rules, whieh, stated briefly, are as follows: Our cus 


tomers will always find us at work; our ‘ads’ will change 
every week; our bookwork shall always be up to date and 
our lumber piles always in order, ’’ 

The fact was emphasized that a lumber yard customer 
will always have a favorable impression of a yard if he 
finds the manager or yard help at work when he calls 
ind that people, generally speaking, always like to trade 
with the man who is busy. ‘* Friendship and salesman 
ship are all very well to bring business, but if you are 
known as a hustler people will trade with you who 
probably would not if you were to depend upon their 
friendship,’’ was a quotation, ‘* During dull days, my 
helper, who is a carpenter, makes such things as hog 
roughs, hayracks ete. Whenever | find no work to do, 
| make a round of the slow-paying customers. In this 
our customers are inclined to believe are 
ilways on the job.’’ 

The paper then told that it is the policy of the yard 

Triumph to change the advertisement in the local 
paper every week and always make a strong bid for 
usiness as being the ‘‘ progressive’? yard. It said that 
here is kept an ad-clipping book which thakes the 
dvertising part of the work much easier. In this book 

kept a copy of all their own ads and other ads of 
imber yards that they had received and which appealed 
o them. From these, many ideas are gained for future 
idvertisements. The clipping book was described as ‘‘a 
und of ideas,’’ always at hand to help the loeal lum- 
erman When hard pressed to write an advertisement, 
it was explained that in preparing the advertisements, 
here was x complete change of copy every week and the 
printer was never allowed to set up the ad the same 
vay as he did in a previous ad. There was then read 
io the members two ads which had proved trade winners 
with the yard at Triumph, The first one had the head 


vay that we 


line **Do You Know’? and underneath the following 
separate paragraph: 

that the richest land in the State is right) here in 
rriumph * : 

That if you go to Canada the chances are two to one 
vou will come back 

That the average person is richer, healthier and happier 


n Martin County than the average person anywhere ? 
Probably you are putting off building! Why not have all 





those advantages you are looking forward to now’ You 
know you are here but a short time and a long time some 


where else Yours in a hurry, 


“THe Live Lemper Yarp.” 
The second ad had simply the headline ‘61913° 
the following subject matter: 


and 






Do vou realize that neither the Democrats nor the un 
lucky number “137 seem to be able to stop this busy build- 
ing year of 19157 Everybody is planning, boosting. buy 
ing and building. THlowever, our yard has been “Jobnny-on 
the-spot’ with material when wanted. The year 1915 
still finds us without having delayed a job. As the busy 
seuson is coming on, our yard, the largest stocked yard in 
Martin County, is well prepared to serve you. 


After referring to the sample ads the paper told 
that the plan of keeping in touch with the lumber needs 
of customers is that whenever possible, it is found out 
in advance who among the yard customers intend to 
build or make repairs and that a memorandum of. all 
this information is kept in a book for that purpose. 
When the time is ripe to sell the lumber a letter is sent 
the prospective builder reminding him of the desire to 


secure his trade. Three separate letters were always 


ready to be used for that purpose, each of the letters 
being different from the others. One of these letters 
was read, and was as follows: 

Dear Sir: You remember the last time you were in you 


said you thought you might be able to use some lumber at 
this time. I was thinking about that last night, because 
| have a good supply of anything for everything in the 
building line. Ours is.good lumber, as you know, the best 
adapted for its purpose. Lumber will never be cheaper and 
| think you will save money if you buy now. 

Will you not allow us to supply your building 


; needs ? 
I'm going to appreciate it too, a great deal. 


The close of the paper told that it was essential for 


a ‘‘live lumber yard’’ always to keep its books up to 
date, as a farmer was not much impressed if he found 
that the lumber dealer could not learn at a glance just 
what the amount of his account was. The remark was 
made that by speeding up a little as business increased, 
and by working a little harder, it was always possible to 
keep the books up to date and lumber piles in order. 

The reading of Mr. Mayer’s paper was followed by 
C. L. Wright, of Fairfield, Iowa, who discussed the 
subject, ‘‘Retailing Lumber at a Profit.’’ He dis- 
cussed all the important phases of this subject, urg- 
ing the lumber dealer to make a close study of all 
branches of his business from the time the  ship- 
ment of lumber is received and the car unloaded until 
it is placed on the wagon for delivery. His plea was 
for the reduction of wasted efforts in every direction 
and for more efficient methods of standardization in 
every branch of the business. 


Retailing Lumber at a Profit. 


In the opening paragraph of his paper, Mr. Wright 
called attention to the fact that one of the most 
important reasons why so many high-class men and 
so much eapital are engaged in the retail lumber 
business is that when rightly conducted it pays a 
fair profit. He said that there was nothing mysterious 
about making a good profit, but the essential thing 
was that the dealer must not only know the first 
cost or purchase price, but also the cost of conduct- 
ing the business before it can be definitely known 
that a profit is being made and just what that profit 
is. Frequently the sales price is made up by adding 
percentage to purchase price, he said, but goods sold 
on such a basis may or may not show a profit. An 
expense book with all items paid out and the total 
for the year will give the cost of doing business, and 
the relation to first cost gives the percentage. At 


this point the speaker recalled that two years ago 
John W. Barry, of Cedar Rapids, [owa, one of the prom- 
inent members of the association, had very thoroughly 
and efficiently discussed the matter of operating cost. 
The speaker then said that during his discussion only 
two of these costs would be considered and that if 
the owner is manager he should add to the total ex- 
pense a fair amount for his salary and figure interest 
on the investment. Sales price made up in this way 
consists of three factors which he mentioned as 
purchase price, operating cost, and margin added to 
the profit. He said: 


When once determined upon the sales price should be the 


same to all alike. It is both fair and easy to make quan- 
tity discounts, Do not hesitate to ask and get a fair price 
and when price has once been given, abide by it. Allow 


neither competition nor customer to make the price for you. 

Certain interests have been very carefully keeping before 
the public the idea that the Jumber industry is a highly 
organized business and that organization is effected solely 
for the purpose of taking exorbitant profits. This idea has been 
fairly prevalent and the lumber dealer himself has frequently 
unconsciously Jent his efforts toward convincing his cus 
tomers of the truth of that view. Especially is that the 
cause where the lumber dealer is timid or over-anxious. The 
customer brings in a bill and intends to buy as cheap as 
possible. Of course, he makes every effort to foster the 
idea of keen competition and iow prices to get the business. 
Should the knife he lifted upon prices and a cut made, 
possibly several times, the bill may ultimately be sold at no 
profit or even -at a loss and the customer be absolutely con 
vinced that a fair profit is left and that the first price 
asked was a holdup. 


The speaker declared that if good material is kept 
in stock and a fair profit is added, emphasis may be 
placed on quality and by showing the lumber to the 
prospective customer, attention is focused on value 
instead of price. He then cited by way of illustra- 
tion, two cases which had come to his notice. The 
first case was that when a customer came into the 
office with a small bill and stated that he already 
had figures on it and wanted the best price the lumber 
dealer could) make; the bill was figured and the 
customer was taken out to inspect the material and 
then the price was made. ‘‘Too high,’’ said the 
buyer. ‘*Can’t you cut it?’’ He offered to cut both 
price and quality but stayed by the first price made 
on the list submitted, though several attempts were 
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made to cut it, and finally sold the bill because though 
the bill was too high the material was good and just 
what he wanted. The buyer was satisfied that the 
material was worth the price asked and the lumber 
dealer’s refusing to lower the price helped to. fix 
that idea. 

‘“‘The second case was that of a large barn bill,’’ 
said Mr. Wright, ‘‘which was brought in by a farmer 
who usually traded with another dealer. The lumber 
dealer selling the bill has one price for all, with 
quantity discounts. The bill was figured on this list 
and the price made with emphasis on value. The 
bill was finally sold on the first price made, though 
it was higher than the other dealer’s price. When 
urged to meet the lower price the lumber dealer re- 
plied that he was selling his own goods, that he 
knew the cost and the price was very fair on this 
grade of material and that he never attempted to 
fix a price on another man’s lumber or take another 
man’s price on his own goods. ‘You have seen the 
material and know it is good,’ he added. ‘Bring in 
your teams and haul it out.’ The bill was sold. The 
man was not only satisfied, but became a permanent 
customer. Too low a price must be unfair to some 
customer because it means an added amount later 
to balance up. To sell too low is as morally repre- 
hensible as to get an exorbitant profit.’’ 

Cash and Credit Trade. 

The speaker continued further: 

The fact that bills are usually sold on a closer margin 
than yard trade has led to fixed terms on estimate business. 
When yard trade is sold on the list for cash it is profitable. 
If it is credit trade. however, it costs heavily in atten 
tion, bookkeeping and collection. This credit trade does 
not pay as it should and is frequently sold on very loose 
terms or on no stated terms at all. The customer comes in 
with a list of his needs and the statement that he can't 
pay for the material just now, only to be told that it is 
all right, to take the goods along and pay whenever it is 
convenient. On such terms he may justly feel grieved if a 
statement comes along in thirty or sixty days. And why 
not? He was given all the time he wanted and is now 
asked to pay. If $25 is obtained at the bank the terms are 
as fixed and clear as if the loan were $2,500. Regular 
terms tend toward cash purchases and the habit of early 


settlements. It ought not.to be difficult to learn when the 
customer expects to settle and to state the terms of sale. 
The speaker said that fixed terms of sale helped to 
make collections much easier, a policy of cash or early 
settlements affords opportunity to check up the new 
customer who may have a tendency to over-extend 
his credit and a clear system of records aids in collec 
tions by helping to keep out errors and also in mak- 
ing the dealer know just where he stands. There are 
no golden rules for collection, he said, but there are 
methods which should be helpful to all. A 
should do his own collecting and not turn 
over to a collection agency and should 
free to ask a settlement from the 
customer was to ask for credit. 
He then told of a collector of whom he knew and 
who has an enviable record. His plan is to collect 
one account at a time and to forget all others while 
making this collection. In order to make his debtor 
feel his particular amount must be settled he never 
presents a statement but carries the amount in his 


dealer 
accounts 
be just as 
customer as the 


head. When he has not met the man before, he goes 
out alone and introduces himself as representing his 
company which usually brings about an opening. 
Settlement is asked because the account is due and 
in a large majority of cases he succeeds. 

‘“*Checking by my own experience, I know that 


taking out a number of statements, | would be satis 


fied beforehand if I made 65 or 75 per cent of the 
collections and that would be about what I would 
collect,’’ said Mr. Wright. ‘‘Too much credit some- 
times actually results in a loss of business. A cus- 
tomer will buy along until he has quite an account. 
It isn’t convenient to settle the whole account and 


he knows it ought to be paid. Expecting that he 
will be asked to settle in case he goes to the lumber 
dealer he owes, he will go to his competitor and pay 
cash,’’ 

Mr. Wright said that loss of business in this way 
should be figured in as one of the costs of credits 
and there are several others. He declared credit on 
small trade will amount to a fair percentage of the 
year’s business and were all business cash, bookkeep 
ing costs would be greatly reduced while collections 
and losses from unpaid accounts would stand no cost 
at all and the profits from the turnover by virtue of 
having this money actively at work would be largely 
increased. Conversely with many credits these profits 
hecame losses. 

Further, Mr. Wright said: 

Good clear records help to keep down outstandings and 
to make settlements easier in the case of disputed accounts. 
Let me suggest a loose leaf double entry ledger with trans 


fer binder, as simple a journal as will serve your needs 
It should show itemized sales, both cash and credit, re 
ceipts and expenses, and may also show profit balance and 


stock sheet, and a daily sales book with duplicate or tripli 
cate carbon copies, one page to each customer. In the case 
of credits or payment on account, the original is to be 
filed in an envelope filing system alphabetically arranged 
and the duplicate filed in a dated envelope, if a statement 
is to be sent out in thirty days. Such a system, by collect 
ing credits and debits, will reduce the work of statement 
making fully 50 percent. Cash terms filed in dated cash 
envelopes would make the system and records complete 
Outside of the line yard concerns, this seems to me to be 
one of our greatest weaknesses us business men-——the keep 
ing of « poor set of records. sjetween a good and a poor 
system o. records there is all the difference between a 
profit and a loss. System tends toward knowing, while no 
system leads to confusion and loss. 
Increasing Profits. 

The speaker said that of the several ways of mak- 
ing more profit theoretically, the easiest way is to 
increase the margin. Practically, that may not be 
advisable. Reducing operating expense will affect 
the balance at the end of the year’s business in the 
same way and not offend the trade, he said. The cash 
discount should always be taken. It will amount to 
a very considerable sum. When not taken it means 
an added expense of at least 12 per cent. Demurrage 
is another loss which is equal to a profit when saved. 
Not only unload so as to avoid demurrage payment, but 
help others by unloading and releasing the cars in half 
the time allowed whenever possible. One very great 
saving has generally been given little consideration. 
The trade papers have touched upon it but many of 
the suggestions have failed to get into actual practice, 
and that is a time study of every operation from un- 
loading the car to stacking and getting the material 
on to the job, looking to an elimination of all waste 
motions and effort, and a standardization of the work. 
The saving of this one association could not be esti 
estimated, said the speaker. . He also said that a study 
of office methods and records and stock arrangements 
would be valuable and he hoped that some time such 
a study would prevail with all lumber dealers, as it 
would mean a tremendous saving in time, effort and 
expense. 

Mr. Wright continued further: 

Careful analysis of the community served, its needs and 
possibilities, will frequently open up new and _ profitable 
avenues of trade. The dealer should be a good roads and 
better farming enthusiast. With prices on live stock where 
they have been for the last decade, stock raising is not 
only more profitable than grain farming but the stock raiser 
is a heavier consumer of lumber. Material is needed for 
barns, sheds, feed yards, feeding racks and bunks. What 
ever helps to develop stock raising and its attendant in- 
crease in profits to the farmer also leads to more sales of 
building material and a corresponding profit to the lumber 
dealer. Then there is the matter of too many yards in a 
given territory which must be settled by lumbermen or 
have the matter settled by others. 

The speaker said that he had not attempted to cover 
the whole field of profit making and expense reduc- 
tion, but simply endeavored to touch upon some com- 
monplace, but nevertheless important means of better 
ing the lumber business. He added that pocket 
planers should be used wherever the business would 
justify and profitable lines should be pushed, of 
course. Specialties, where they do not require too much 
effort and pay a good return, may well be given 
attention, he said. Especially is that true where their 
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sale means more and better business. He emphatically 
declared that almost every suggestion made in regard 
to profit making and expense reduction depends upon 
the yard management for its development and perfee- 
tion. It is the yvard manager who is largely re 
sponsible for the business being what it is. He must 
be an all around business man with a very complete 
knowledge of credits, materials, grades and methods. 
He is the customer’s advisor and friend. The busi- 
fails or succeeds as he fails or succeeds. ‘*The 
man who surmounts every difficulty makes his greatest 
success Where his training has been thorough and com- 
plete and where the system he follows is best. Here’s 
to him. May his outstandings be low and his profits 
correspondingly high,*’ 
marks, 

The other subject ot 


ness 


were the 


speaker’s closing re 
the forenoon program was a2 
discussion of the workmen’s compensation law, with 
special reference to the Minnesota and Iowa laws, 
which was made by George M. Gillette, of Minneapo- 
lis, who is the author of the Minnesota law and presi- 
dent of the Minnesota Employers’ Association. He 
began his talk with an explanation of the first com- 


pensation law ever enacted and the reasons that led 
up to its adoption. The law referred to was enacted 
in Germany thirty vears ago, during the chancellor- 
ship of Prince Bismarck, when social unrest in Ger- 
many first began to be recognized with laws of alle- 


Viation. 


The speaker said that conditions that prevailed 
abroad then and even now were not identical with 
conditions that led to the adoption of workmen's 
compensation laws in this country, which have been 
passed in twenty-one States since the first was en- 
acted by any State in 1911. He made the predic 
tion that five vears would see every State in the 
Union possessing a workmen’s compensation law—a 
law which in the mind of the speaker is a social 
necessity, and the only sane way of dealing with 
the problem of injury and disability between em 
plover and emplovee. He said that it cut down the 
terms of damage payment to employer and at the 


njured 


same time assured the person or his family 
a much larger percentage of the damage amount that 
is usual under the old way of obtaining damages 
through litigation in the courts. 

Mr. Gillette experience had shown that 
under the old plan an average of only 38 per cent 
of the damage amount ever went to the disabled per- 
son or his family and that the greater portion of it 
litigation fees. He said he was 
opposed to the State insurance plan, which had been 


declared 


was gobbled up in 


enacted into law in Washington, Ohio and Oregon, 
although fair satisfaction might be obtained under 
such a law. To his mind, he said, such laws were 


technically unsound and did not distribute the burden 


of damage payment in an equitable manner. He pre- 
ferred the Oregon law to the others, he said, in 
judging between the merits of that kind of a com- 


pensation law. The speaker held up the New Jersey 
workmen's compensation law as a model, the main 
features of which have been incorporated in the com- 
pensation laws of sixteen States. At the conclusion 
of his talk, many questions were asked in reference 


to different features of the Minnesota and Iowa laws, 
which are the ones effective upon most of the mem- 
bers of the Northwestern association. 


WEDNESDAY AFTERNOON SESSION. 

The afternoon proceedings Wednesday started with 
an exhaustive explanation of the lien laws of Minne- 
sota, Iowa, North and South Dakota, by Henry 8. 
Mitchell, of Lancaster, Simpson & Purdy, Minneapo- 
lis, attorneys for the association. As the lien laws 
of each of the States mentioned differ in several 
important particulars, the speaker discussed the law 


of each State separately, where such a treatment 
was necessary. His talk was rather from the view- 
point of the retail lumber dealer than that of the 
legal view, and consisted in the main of bits of 
advice to the members as to what processes are nec- 


essary to entitle them to a mechanic’s lien, and also 
concerning the liti 
gation. 

The distinctions between the lien laws of the differ- 
ent States were discussed minutely and he especially 
dwelt upon the lien law of North 
stands. The legislature of that State changed the 
lien law at its last session so now the retail lumber 
dealer must do six different things before he is 
entitled to a lien. The speaker also especially dwelt 
upon the points the dealer is likely to overlook in 


necessary processes of necessary 


Dakota, as it now 


seeking a lien, and in failure to observe them lose 
the lien entirely. His talk was an explanation in 
plain terms of the technical features of the lien 
laws of the States covered by the Northwestern 


association. 

Mr. Mitchell remained on the platform after his ad- 
dress to dozen or more were 
fired at him from all parts of the hall, which he answered. 
He then announced that the association will soon pub 
lish a pamphlet containing the lien laws of the four 
States, and will incorporate in it answers to any ques- 
tions that submitted in writing within the next 
two weeks. 

KE. J. Lynch, of St. Paul, collector of internal revenue 
for the Minnesota district, made a short explanatory talk 
on the national income tax Jaw. It would require a 
book to give any adequate idea of it in detail, he said, 
so he would only sketch it and then answer questions. 
In reply to a question by President Wood, he said that 
only those who are subject to payment of an income tax 
are required to make returns. He urged all who are 
liable to tax to apply for blank return forms and make 
their returns before March 1, as a penalty is assessed 
He explained briefly the systems 


answer questions, and a 


may be 


for failure to do so. 











of exemptions and the progressive rates, from one to 
seven percent of the income not exempt. 

** All our federal taxes previously have been taxes on 
consumption,’? said Mr. Lynch. ‘‘ This is a new depart 
ure, and one L believe which will be appreciated by the 
people. 1 believe the people will pay it cheerfully.’’ 

Several questions were asked. Mr. Lynch explained 
how corporations are required to pay the income tax be- 
fore turning dividends or interest over to stockholders 
or bondholders. One man asked what happens if the 
corporation has failed to make the deduction, and it is 
paid by the individual. 

** That 
Lynch. 

‘*T’ve already got into it and IT want to know the way 
out,’’ said the questioner, amid laughter, 

“*Tf the money has already been paid, there is no 
danger that you will be held to any further responsibil 
itv,’’ said Mr. Lynch. 

All corporations must make returns, he said, whether 
active or not. Corporations pay the tax on their stock. 
In partnerships each individual makes a return, and if 
there are any undivided profits they are to be divided 
and the tax paid. 

A friend recently asked him, Ma. Lynch said, whether 
the income tax was just a bluff, like the personal prop 
eity tax. Mr, Lynch advised his friend, he said, to get 
a blank and fill it out, or he would in time have to pay 
his tax with the penalty added. 


is a very dangerous experiment,’’ Mr. 


said 


Advertising and Selling. 


followed by x. ID. 

who is manager of the 

bureau of the association, It 
at last vear’s convention that 
this bureau in order to induce more of its members 
to advertise in their local newspapers and also to 
instruct them in the art of advertising. This service 
is afforded dealers at a nominal figure, and already 
many members or the association are taking .advan- 
tage of it. Its success has been pronounced, and it 
is believed will be extended rapidly to most members 
of the organization. Its distinet advantage is that 
the bureau affords personal advertising attention to 
each individual vard, and in this way comprises the 
ideal way of helping the retail lumber dealer to 
advertise in the same profitable manner as other retail 
merchants. 

Mr. Schiek explained in beginning his talk that he 
Was going to try to do just two things: First, make 
clear the tremendous power that modern advertising 
can exert; and second, outline briefly what the asso 
ciation advertising department is doing to apply that 
power to individual lumber vards. 

He then said he had heard from a few dealers who 


Mr. Lynch 
Dubuque, Lowa, 
and selling 


was Schiek, of 
advertising 
Was only 
the association started 


do not believe in advertising at all and that one 
recently wrote him: ‘*‘Evervone in my territory 
knows | am running a lumber yard and knows what 
| have in stock.”’ The speaker declared his belief 
that the dealer was sincere in what he wrote and 


that perhaps many dealers were present who thought 
the same way about advertising. ‘‘ You probably do 
like a great many others are doing,’’ he said, ‘‘ carry 
a card in your local paper just to help the publisher 
and keep him on good terms toward vou; but so far 
that your newspaper does or can 
that doesn’t occur to you.”’ 

Continuing, he said any lumber dealer who thinks 
anything of his legitimate territory must keep a 
close watch on his preserves, or his competitors, either 
local or mail order, will later deliver a 
serious jolt. He mentioned that bovs and girls grow 
up Tast—the ten and twelve vear olds of today are 
home builders tomorrow—and that it is necessary for 
lumber dealers to be alive to changes like that, or 
such as families moving into the community. Because 
the lumber dealer might personally know almost every 
one now living in 
advertising, he 

He declared advertising has played a great part in 
the growth of every big institution and will continue 
to play an important role. He termed suggestion as 
the strongest modern advertising and said 
dealers should be continually suggesting through ad- 
vertisements what they have for and what is 
being offered by lumber dealers for building opera 
tions. The speaker said some lumber dealers thought 
nothing could be said in advertisements about lumber. 

‘*\ dealer wrote me saying that lumber is a hard 
subject to advertise,’’ declared Mr. Schiek, ‘‘and that 


as believing space 


do any good, 


sooner or 


his territory, is no reason for not 


said. 


power in 


sale 


all that could be done in the way of advertising was 
to say there is in stock pine or fir or hemlock and 
perhaps that it is bright, sound and straight, and 


when that is said, the dealer is through, for vou can 
not satisfactorily advertise prices. Is that all that 
can be said? What is your pine or fir drop siding 


for? How about suggesting its uses?—a new house, 
a new barn, a new corn crib or granary, a machine 


shed, a hog house or a chicken house?’’ 

The advertising expert then told the lumber dealers 
that the power of suggestion and educational work 
through advertising was just as adaptable for them 
as it is for any large mercantile institution that has 
been built up on advertising and forced to continue 
advertising in order to hold its prestige. Continuing, 
he said: 

Take in Dakota for example: 
raise more stock. They need it 
barns, hog and chicken houses. Educate them to protect 
their machines. They are losing $10,000,000 annnally at 
the present time—-$10,000,000 that could just as well be 
diverted to you in the way of more business as to go to 
machine companies. Such education means machine sheds. 


Educate your farmers to 


badly. That means new 


More live stock and less dependence upon grain and better 
machine protection naturally leads to better homes. 
space 
your 


1 Make 
carry ©& message of interest to 


home paper. 


your keen 


the 


newspaper 
readers of 






lowa conditions were then cited by the speake) 


calling attention to the fact that Hawkeye Stat: 
farmers during the last year had lost hundreds ot 


dollars through the ravages of hog cholera, and that 
it was quite generally understood that the enormous 
loss through the ravages of hog cholera during thi 
last few years could have been ,prevented by mor 
sanitary hog yard and per equipment. He said th 
old style of feeding hogs in a filthy mud hole goes 
hand in hand with hog cholera, and that modern, 
sanitary, light and airy hog houses would do much ti 
stamp out the scourge. 

The speaker declared he had taken a list of 80: 
farmers in Dakota and written them a letter, asking 
several questions he wished them to answer. He sais 
the letter gave no hint that it came from an adver 
tising service bureau, and that on writing the lette 
he did not expect to receive responses from mor 
than 5 percent of written. Up to the present 
time he has received replies far in excess of the per 
centage named and he believes the replies come fron 


those 


shrewd and intelligent men; in other words, good 
prospects for any retail lumber dealer. Most of the 


replies stated that the person addressed takes a local 
paper and reads the advertisements. 

Mr. Schiek stated that the service department ha 
gotten in close touch with the Better Farming Asso 


ciations of Dakota and Minnesota and had receive: 
many valuable suggestions as to the lines lumber 


dealers can profitably discuss in their advertisements 
He said a series of newspaper editorials had been fu 
nished local papers in certain towns, and that many 
of these had been published. Anything that tends to 






teach the farmer better methods in farming means 
better business for the lumber dealer, declared the 
speaker. Further, he said: 

_ Aside from educational and suggesting advertising, ther: 
is lumber news to advertise and now is the time, too, when 
strong news advertisements can be run. Your new material 
is beginning to arrive tell the people about every fresl 
arrival. Mix news and suggestion of uses. Get them busy 


hauling early. ‘The mail order houses are at 
have to get into the game somehow or see 
competitors eating up a lot of 
to have. 


it and you will 
your mail ordet 
profitable business you ought 


An explanation was made that one line-vard com 
pany always notifies the bureau what shipments of 
lumber are en route to their different vards and that 
this information was worked into the advertising copy 


prepared by the service bureau. He said another yard 


had a lot of lime on hand, which was a slow sellet 
in the winter time. An ‘tad?’ was prepared calling 
attention to the value of lime as a hog house disin 


fectant, and the supply of lime was sold in less than 
two weeks, 

‘+ Don’t go away trom this convention with the idea 
that vou can’t advertise forceful 
and profitable way,’’ said Mr. Schiek, ‘tor that you 
can't advertise it the other kind of 
business can be advertised. and its allied 
have just as possibilities as 
any other line of work them out 
carefully. ’* 

The speaker concluded his talk by explaining just 
what sort of campaigns had planned for the 
lumber dealer, and what is the cost of obtaining the 
the bureau, fle said that nearly every 
lumber vard had its individual problems to solve and 
this made it essential that individuality enter each 
dealer's advertising. He made many visits to 
yards of members of the Northwestern association and 
expects to Visit every vard that subscribes to the 
service, In this way he is able to gain much infor 
mation that he can get in no other way. He knows 
the dealer personally and by use of a camera obtains 
a record of the physical appearance of each vard 
visited. Another purpose of such visits, he said, is 
to study the surrounding community and Jearn from 
actual conditions what the farmers and residents of 
that community most need in the way of improve 
ments that need lumber in their construction. 

When Mr. Schiek had finished, C. H. Ketridge asked 
all lumbermen who advertise in their local papers to 
raise their hands. Nearly all responded, and Mr. Ket 
ridge was congratulating the assemblage on the improve- 
ment in conditions over ten or twelve years ago, when 
a lumberman interrupted to say that there is advertising 
and advertising, and he would like to know how many 
change their ads every week. Mr. Ketridge called for 
a show on this and about half responded. 

J. R. Moorehead, who had hurried from Washington 
to take the place of L. C. Boyle, was the next speaker. 
To start with he said he had heard with interest about 
that new lien law in North Dakota. He would suggest 
that the lumbermen ask the legislature at the next ses- 
sion to pass an amendment to the law, compelling the 
lumbermen to furnish the lumber free. 

Mr. Moorehead then told of what has been doing at 
Washington, and of the interview he and Mr. Boyle had 
with President Wilson Monday morning. He said they 
had made up their minds that the thing to do was to get 
to the source of things doing at the capitol and present 
their case. He told of their pleasant interview with the 
president, and of leaving his written argument for the 
retailers, which the president promised to read that day. 
Mr. Moorehead then read the document and urged the 
lumbermen to take a hand in seeing that the amendments 
to the antitrust law give retailers a right to combine to 
fight their enemies. 


your business in a 
same as any 
Lumber 
many advertising 
business if will 


lines 
you 


been 


services of 


has 





The memorial presented to President Wilson, 
which was the subject of Mr. Moorehead’s ad- 
dress at the Minneapolis and Indianapolis meet- 
ings, appears in full on pages 34 and 35 of this 
issue. 
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In the absence of J. B. Marcellus, of Philadelphia, who 
was to have given an illustrated talk on ‘‘ Concrete Roads 
and Their Relation to the Lumber Dealers,’’ Ernest 
Ashton of the Universal Portland Cement Company made 
a talk for the American Cement Manufacturers’ Asso- 
ciation. He said that America spends $500,000,000 a 
year to haul products to the railroads. The lumberman 
is interested in reducing this tax, which is added to the 
cost of every commodity. Many States are building con- 
crete roads with great success and 8,500,000 barrels of 
cement will be used in road-making this year. Where 
vood results have not been had with concrete roads, he 
said, it has been due to careless mixing or handling. 
Conerete roads are a superior type because they shed 
water so well that they do not need as high a crown as 
roads of other material, and give horses a foothold over 
every part of the surface. 


THE CLOSING SESSION. 
|Special telegram to AMERICAN LUMBERMAN.] 

MINNEAPOLIS, MINN., Jan, 22.—A development of the 
«losing session of the annual meeting of the North- 
western Lumbermen’s Association is the possibility of 
he next annual convention being held in some other 
‘ity, after having met here for 24 consecutive years. 
\ resolution was presented and adopted saying that 
invitations from other cities in association territory 
would be considered and a decision made on the matter 
during the year. The resolution stated that simple 
justice to other cities in territory covered by the asso- 
ciation, as well as promotion of that social side or good 
fellowship so essential to best association work, demands 
a change in meeting place. 

The resolution also pointed out that the minimum 
sum that members of the association had spent in 
Minneapolis during convention periods in the 24 years 
was $600,000 and hinted that Minneapolis had _ not 
shown a true appreciation of these convention visits. 
Sioux Falls, S. D., Fargo, N. D., and Cedar Rapids, 
Des Moines, Dubuque and Sioux City, Iowa, will likely 
make strong bids for the next convention. 

Other resolutions presented and adopted endorsed 
the plan book idea of the Western Retail Lumbermen’s 
Association, and suggested that members take the matter 
up with Secretary A, L. Porter, of that association; 
urged that members take a keener interest. in such 
community development subjects as ‘‘ Better Farming,’ 
‘*Good Roads,’’ ‘* Workmen’s Compensation Laws,’’ and 
any other such subject indicating the active part the 
lumberman is taking in community building, and which 
are presented in the lumber press; opposing proposal 
for first class mail reduction from two to one cent, and 
better service 


urging than is now being afforded by 
the postoffice department for first class mail, and also 


one to the memory of the late Met L. 


Saley, who was 
known far ind WwW de in ] mbe 


circles as the conductor 


of the ‘‘Healm of the Retailer’’ department of the 
AMERICAN LUMBERMAN. The resolution on the death 
of Mr. Saley termed him as ‘‘The Lumbermen’s 


Friend’’ and read as follows: 


Wuereas, Since our last annual meeting the entire lum- 
ber world has been saddened by the loss, through the death 
of Met Saley, who for many years” stimulated our 
thoughts and enriched our lives by his writings in the 
“Realm of the Retailer” of the AMERICAN LUMBERMAN, and 
the iriendly contact of his lovable personality on the occa 
sion of our annual conventions; therefore, be it 

Resolved, That as an association we in common with all 
deplore his passing away and mingle our tears with those 
of his family and immediate friends, and we would extend 
to them our deep felt sympathy and condolence for their 
great bereavement. 

After the reading of the resolution, at the suggestion 
of C, H. Ketridge, those present stood for a moment 
with bowed heads in silent tribute to the memory of 
Mr. Saley. The resolutions were prepared by John W. 
3arry, Cedar Rapids, Iowa, and J. H. Knox, Primghar, 
lowa, 

A report of the auditing committee found the treas- 
urer’s report to be as presented and the nominating 
committee recommended reélection of old officials for 
ensuing year. Officers are as follows: 

President—W. R. Wood, Parker, S. D. 

Vice president—-Charles Webster, Waucoma, Iowa. 

Treasurer—George P. Thompson, Minneapolis, Minn. 

Secretary—W. G. Hollis, Minneapolis. 

One reason for reélection of old officials was to keep 
them in office until the suit against the association 
brought by the Department of Justice has reached a con- 
clusion in the courts. 

During the morning session, J. B. 
delphia, 


Marcellus, Phila- 
’a., representing the American Portland Cement 





ANNUAL BANQUET OF MISSISSIPPI VALLEY LUMBER & SASH & DOOR 


Manufacturers’ 
Roads. ’’ 

H. H. France, of Gackle, N. D., lumber dealer and 
member of the State legislature, told the members pres- 
ent that the revised lien law of that State was worse for 
lumber dealers than no lien law at all, and warned 
Minnesota, Iowa and South Dakota dealers to be watch- 
ful that lien laws of their States were not amended in 
much the same way and be harmful to their interests. 

Secretary Hollis read a letter of regret from Fred H. 
Henry, of Belle Plain, Iowa, one of the charter members 
of the association, who was unable to be present. Dur- 
ing the last annual convention Mr. Henry was danger- 
ously ill and it was thought at the time he could not 
recover. He did recover however from his illness but 
was not well enough to attend the annual meeting. 


Association, spoke briefly upon ‘‘Good 


INSURANCE ASSOCIATION’S SESSION. 


Following the adjournment of the annual meeting the 
twentieth annual meeting of the Retail 
Insurance Association was held; D. E. Baker, of Traer, 
Iowa, presiding. The annual report showed that the 
net fire losses- paid during the year were $55,281.63 and 
that the association had gained in surplus during the 
year approximately $16,000, All the 
were reélected as follows: 

President—J. H. Queal, Minneapolis. 

Vice president—A. M. Sheldon, Minneapolis. 

Treasurer—S. H. Bowman, Minneapolis. 


Lumbermen ’s 


former officers 


Secretary—W. G. Hollis, Minneapolis. 

Directors for three years, reélected—A. R. todgers, 
Minneapolis; James A. Smith, Osage, Iowa; J. R. Moore- 
head, Lexington, Mo.; in place of C. F. Weller, Minne- 
apolis (resigned), John A. Bovey, Minneapolis. 

As the convention closed the consensus was that it 


had been most successful in point of attendance and 
interest of any held in the 24 years of the association’s 
existence. 


CONVENTION NOTES. 


Minneapolis lumber wholesalers all kept open house in 
their offices during the convention. Most of the offices 
are in the Lumber Exchange Building. Several concerns 
not permanently represented in the local market had 
temporary offices in which their salesmen held forth. 

The Northland Pine Company, of Minneapolis, had 
temporary offices down town at 918 Lumber Exchange, 
with A. I. Kellogg, M. M. Moen and H. W. Barker on 
hand to greet the visiting retailers. 

In the same offices C. W. Molin and H. H. Shepeck 
presided over an exhibit of Ideal flooring from the fae- 
tory of the I. Stephenson company at Wells, Mich. 

Several salesmen for the various Shevlin cempanies 
held forth at the Crookston Lumber Cumpany headquar- 
ters, 212 Lumber Exchange. With Mark Moulton were 
George A. Odette, J. B. Millard, A. J. Ellert, B. F. 
Monroe and George A. Andrew, traveling salesmen, rep- 
resenting also the Nichols-Chisolm Lumber Company and 
the Shevlin-Clark Company (Ltd.). 

W. E. Penfield, sales manager, and the traveling sales- 
men for the Pine Tree Lumber Company, Little Falls, 
Minn., were at 300 Lumber Exchange to receive visitors, 

A. Thorne Swift, representing the Weyerhaeuser silo, 
presided over an interesting exhibit in the lobby of the 
Hotel Dyckman. 

Paul H. Knolk, representing the Wisconsin Land & 
Lumber Company, had convention headquarters for the 
display of IXL flooring at 743 Lumber Exchange. 

C. M. Rohne, sales representative of the Bloedel Don- 
ovan Lumber Mills, received convention visitors in his 
offices at 1131 Lumber Exchange. A. M. Lanphere, of 
Rapid City, 8. D., representing the company in South 
Dakota, was in for the convention. 

C. E. Isenberger presided at the offices of the Pot- 
latch Lumber Company, 732-33 Lumber Exchange, as- 
sisted by Paul D. Gilger, R. Raney, J. R. Howie and 
PD. D. Rosenberry, traveling representatives. 

H. H. Collins and assistants made visitors welcome at 
the offices of the Sound Lumber Company, 328-29 Lum- 
ber Exchange. 


Everybody was welcome at the offices of the Wallace- 


Ballord Lumber Company, 609-14 Lumber Exchange, 
where retailers were interested in various west coast 


and Inland Empire lumber products, 

Lawrence R. McCoy, representing the Bonners Ferry 
Lumber Company, told the visiting lumbermen about 
the company’s western soft pine, fir and larch, and 
entertained in the offices at 1031 Lumber Exchange. 


KE. O. Hawksett spoke for the McGoldrick 
Company in its offices at 602 Lumber Exchange. 

G. W. Critten, Minneapolis representative of the 
Northwestern Cooperage & Lumber Company, told about 
the merits of Peerless flooring to visitors who called on 
him at 515 Lumber Exchange. 


Lumber 


Con Crowley, sales representative, and a staff of sales- 
mer: looked after the welcome of lumbermen who called 
at the offices of the Cloquet Lumber Company, the 
Northern Lumber Company and the Johnson-Wentworth 
Lumber Company, 929 Lumber Exchange. John Gillies 
looked after callers at the Virginia & Rainy Lake Com 
pany’s offices, 1043 Lumber Exchange. 

J. W. Wingate held forth for the J. E. 
Lumber Company at 914 Lumber Exchange. 

J. L. Robertson and F. W. Shepard, of the North 
Coast Lumber Company, kept open house for visitors to 
their headquarters at 1113 Lumber Exchange. 

Charles Van Pelt was host to visitors at the offices 
of the Ferry-Baker Lumber Company, 1029-30 Lumber 
Exchange. 


Pinkham 


The interests of the Humbird Lumber Company were 
looked after by J. A. MeCampbell at 1028 Lumber Ex 
change. 

Harry Squier handed out cigars and took in orders 
for Panhandle Lumber Company products at 810 Lum 
yer Exchange. 

Visitors to the Security Bank Building did not over 
look the offices of the H. B. Waite Lumber Company in 
suites 300-308, where they were able to post up on any 
kind vf western lumber. 

c. L. Strey, representing the Wendling-Nathan Lum 
ber Company, held forth at 540 Security Bank Building. 

The Curtis-Yale-Howard Company, sash and door deal 
evs at 926 Security Bank Building, received _ many 
callers. 

E. C. Tillotson and a staff of traveling salesmen were 
on deck at 954 Security Bank Building, looking after 
the interests of the Bemidji Lumber Company, the Thief 
River Falls Lumber Company and the Rose Lake Lumber 
Company. 

The International Lumber Company interested many 
who e¢alled at its offices, 608 Andrus Building, to hear 
about the company’s great production of northern pine. 


Al W. King, representing the Tacoma & Eastern Lum- 


ber Company, had headquarters at 706 Lumber Ex- 
change. 
Al Jones, at 709 Lumber Exchange, spoke for the 


Three Lakes Lumber Company and allied concerns. 
W. W. Vawter, representing several west coast mills, 
received visitors to his offices, 110 Lumber 
T. M. Partridge and Harry F. 
staff of salesmen, made visitors 
Partridge Lumber 
change. 


SALESMEN AT THE FESTIVE BOARD. 


MINNEAPOLIS, MINN., Jan. 20.—Had during 
the last few months been as frequent and as long 
as the laughs last night at the West Hotel during the 
annual banquet of the Mississippi Valley Lumber & 
Sash & Door Salesmen’s Association, members of the 
association might now be bona fide lumber magnates 
or retired gentlemen of leisure instead of sticking on 
the job as knights of the road. More than one hun- 
dred salesmen attended the feast, where good cheer 
was as conspicuous by its presence as orders lately by 
their absence, and though the banquet began at 6:30 
o’elock, it was a late hour before the echo of the last 
laugh died away and the salesmen left the banquet 
hall. Even at a much later hour groups of salesmen 
could be seen in the spacious lobby of the West Hotel 
and perhaps it was with most of them as one sales- 
man remarked: ‘‘I expect to get in the house with 
the milk in the morning.’ 

The annual feast started with the many good fel- 
lows present singing their salesmen’s song, which ran 
as follows: 


Exchange. 

Partridge, with their 
welcome at the T. M, 
730 Lumber Ex- 


Company offices, 


orders 


Once more we are together, 
And now we don’t care whether 
We ever sell another bill again ; 
‘Tis the annual rally 
Of the Mississippi Valley 
Lumber, sash and door salesmen. 


Then followed good food, drinks, chorus singing, 
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cabaret entertainers, short speeches, all intermingled 
with a thousand laughs. Charles E. Isenberger was 
toastmaster. Platt B. Walker, the first speaker, paid 
tribute to two members of the association who had 
passed away during the vear—Henry R, Gardner and 
Walter Echart. Others who spoke were T. M. Par- 
tridge, whose eloquence charmed the throng of sales- 
men, W. E. Penfield, J. F. Havden and Fred H. Fla- 


teau. Emmet White, who was poet laureate, told in a 
real poetical way of a frightful dream he recently had 
concerning plans for the annual dinner, by which if it 
had been a reality instead of a dream, members of 
the association would have come to a terrible end. 
Preparations for the annual rally and dinner were 
in charge of the following committee: Roy Thomp- 
son, chairman; W. L. Joyce, J. L. Foster, H. W. 


Squier and C, C. Chase. Though the menu was fit for a 
king, the committee apologized on the program as fol 
lows: 

‘*Owing to the high cost of living this is the best 
we can do.’’ 

The annual banquet, which was the most successful 
ever held by the. salesmen, closed with the sentiment 
universal, ‘‘ Now what we want is orders.’’ 





MOUNTAIN LUMBER MANUFACTURERS’ ASSOCIATION. 


Charm of the “Mistress of the Kootenay Lakes’’ Permeates Annual Meeting — Although a New Organization Its 


NELSoN, B. C., Jan. 17.—There was a representative 
attendance and much business transacted at the annual 
meeting of the Mountain Lumber Manufacturers’ Asso 
ciation, held in the board of trade rooms here last 
Monday. 

This busy little city, picturesquely located on the 
banks of the Columbia River, and known as the ‘* Mis- 
tress of the Kootenay Lakes,’’ is the center for the 
lumber industry of the mountain regions. The millmen 
from the main line of the Canadian Pacific and from the 
Arrowhead Lakes and the Crow’s Nest Pass branch, 
commonly spoken of as ‘‘on the Crow,’’ find in Nelson 
a central meeting place and it is so much considered the 
most convenient place for the association to have its 
headquarters that it has been decided to return the gen 
eral office from Calgary to Nelson. 

Reports made at the meeting showed a marked de- 
crease in the consumption of lumber in the Prairie 
Provinces during 1913, compared with the year previous, 
and also a curtailment of the output of the mills. When 
compared with the business of 1911, the showing of 
1913 was good. Nineteen thirteen was an exceptionally 
big year and with a good crop this year there are 
indications of a fair consumption of lumber from the 
British Columbia mills. 

The meeting was devoted to business and the cus- 
tomary banquet in the evening was dispensed with. The 
Mountain Lumber Manufacturers’ Association, although 
one of the newest of western lumber associations, is one 
of the most active and has accomplished a great deal 
in the way of placing the mills of the mountain district 
on the map, and bringing to them the consideration to 
which they are entitled. For several vears W. A. Anstie 
was secretary of the organization, and the last year its 
president. Through his energetic efforts, assisted by 
Acting Secretary A. E. Frank and the executive and 
special committees, the association has taken a promi- 
nent part in all movements looking toward the better- 
ment of lumber manufacturing conditions in the Prov- 
ince. 

President W. A. Anstie, of Revelstoke, B. C., called 
the meeting to order at 10:30 in the morning and im- 
mediately presented his annual address, in which he 
called attention to the unsatisfactory conditions during 
the last year and predicted that the per capita consump- 
tion of lumber would not reach the record of 1912 for 
a long time. He does not look for a largely increased 
trade with the United States because of the removal 
of the tariff, and said it would be necessary for the 
manufacturers of the mountain district to curtail their 
output. President Anstie’s address follows in part: 

Apart entirely from the fact that the world-wide financial 
conditions have been so stringent as to result in a tremen- 
dous check to the rapid development of western Canadian 
cities and towns, it has been forced to the conviction of all 
observant lumbermen that the industry has been overexploited 
to an unfortunate exten’, so much so that it has been said 
with certain truth that the chief reason for the unsatisfac- 
tory state of the lumber trade of British Columbia is the 
overproducing capacity of our sawmills, which is out of all 
proportion to the existing market facilities. In this connec- 
tion it will be of interest to consider the relation of produc- 
ing capacity to the consumption of previous years, bearing in 
mind that we enjoy practically no tariff protection against 
American lumber and have been and will continue to be for 
years subject to the inroads of enormous quantities of low- 
grade lumber from the States of Washington, Oregon, Idaho 
and Montana, where overproduction exists to even a worse 
extent than in British Columbia. : 

It should be recalled here that 1912 provided the largest 
consumption of lumber ever experienced in western Canada, 
and the per capita consumption established what I believe 
to be the world’s record. I mention this fact because signs 
are not wanting that our per capita consumption of lumber, 
which has been abnormally large, will decrease from this 
time on, and we shall sink to about the level of the Western 
and Middle Western States. The majority of our prairie 
cities and towns have been overbuilt, and for a few years at 
any rate will be forced to go very slowly in the matter of 
future extensions. We shall witness a change from past 
conditions where we have been accustomed to seeing the larg- 
est proportion of our shipments going into city and town 
buildings, and will have to depend more on the country trade. 
The removal of the American tariff will bring at once a 
small additional outlet for upper grades of lumber, but on 
the great bulk of our product we can not hope for any 
market in the United States for some years to come. Look- 
ing into the immediate future, it is difficult to see where we 
can hope for any marked improvement, or any prospect of 
placing our business‘upon a permanent plane of prosperity ; 
but I do feel strongly that upon the degree of judgment dis- 
played by the manufacturers. of this country in regulating 
production will depend largely the amount of success that 
will attend their labors. It would be idle, of course, to lay 
all the blame for our unsatisfactory conditions at the door 
of overproduction, but I have emphasized this phase of the 
situation because IT believe it admits of certain improvement 
if we exercise intelligence and codperation in dealing with the 
problem. We are suffering from a combination of unfavor- 
able circumstances in this business, namely: overproduction ; 
lack of tariff protection upon eur product, while forced to 
pay for all machinery and supplies entering into the cost of 
our production upon a high-tariff basis; and the excessive 
earrying charges and taxation our provincial government 
demands for the low-grade and thinly timbered licenses of 
the mountains. 

At the conclusion of ‘his address President Anstie 
referred to the financial condition of the association’s 
affairs and commended the conduct of the accident in- 
surance fund. 








Influence Has Built Up Mountain District—Headquarters Changed. 































He recommended that some action be taken regarding 
the grading and inspection bureau, believing it to be 
necessary at this time. 


Secretary’s Report. 


After reading the minutes of the last annual meeting, 
A. E,. Frank, acting secretary, presented his annual 
report which covered the work of the association and 
gave the data of the cut, shipment and stock on hand 
in the western Canadian mills for the last three years. 
It contained much interesting information and_ the 
salient parts follow: 


In reviewing the result of operations for the year, the 
most striking fact is the enormous decline in the consump- 
tion of lumber in the four western Provinces. During 1912 
the market consumed over 2,000,000,000 feet, whereas during 
1915 the tota! consumption was 1,600,000,000 feet, making a 
reduction of about 463,000,000 feet. The production of lumber 
in the four western Provinces has not at all declined in 
proportion to this decreased consumption ; during 1912 mills 
manufactured 1,678,000,000 feet, and during 1913, 1,515.- 
000,000 feet, making a net reduction of 162,547,000 feet. In 
other words, the curtailment in production has only been 
35 percent of the lessened consumption. It is therefore 
clear that the only hope of better conditions in the lumber 
business is a substantial reduction in the output, which pol- 
icy it is hoped will be generally followed by all manufac- 
turers. 

On referring to the figures showing the consumption of 
lumber in our market, we find that western Canadian mills 
have shipped about $23,000,000 worth of lumber, of which 
mountain mills supplied $5,000,000, or 23 percent. Adding 
to this amount the importations of lumber from the United 
States, we find that our market has consumed $25,000,000 
worth of lumber or $17 per capita population. 

The outlook for this year has many encouraging features, 
but it is admitted that the bulk of trade will be confined 
to country points. rather than the larger centers of popula- 
tion. This by reason of the extensive program now in 
preparation to attract bona fide settlers, which is being 
carried on by the three transcontinental railways of Canada. 
During 1915; there entered into western Canada 
immigrants. compared with 354.237 during 1912. Vv 
say that during this year the Canadian Northern and the 
Grand Trunk Pacific will enter actively into this matter of 
settling along their respective lines, this campaign having 
beén confined heretofore entirely to the Canadian Pacific, and 
it is estimated that the figures of immigration this year 
should increase by about 30 percent. 

It is admitted that Canada—particularly the western 
Proviaces—has developed abnormally during the last few 
years, and the time has come when retrenchment is the 
word of the hour. Curtailment of production is im vogue in 
all lines of business, and a similar policy will have to be 
followed by the lumber manufacturers, when, it is to be ex- 
pected, business in general will settle down to a more 
normal advance. It should bring with it greater confidence 
and prosperity. The financial stringency has about come to 
a close, and the return to normal conditions in this respect 
is already noticeable; loans are being made for building 
purposes—but it is not to be expected that large sums will 
be available for the development of speculative building in the 
larger cities. The inflated values established during the 
boom are a thing of the past, and bankers generally pre- 
dict that an abundance of money will be available for indus- 
trial and other developments of the country. 

I wish to call your attention to the order which was issued 
by the board of railway commissioners for Canada early last 
year, allowing the application of your secretary for a 33- 
cent rate to northern points—where the mileage involved 
does not exceed that to Winnipeg. This order was strenu- 
ously contested by the Canadian Pacific Railway and it was 
deemed advisable to compromise on a fair basis, which was 
done. This compromise effected a saving to your associa- 
tion of a large amount of expense in legal fees, etc., as well 
as brought about the immediate publication of reduced rates, 
as contained in tariff W-2866. Reductions, thus obtained, 
while they do not represent any saving in money to our- 
selves (owing to reductions in delivered prices of lumber 
made) have opened up a much wider market for our product 
and the railway companies are suffering a loss of several 
thousand dollars annually. 


The Royalty Problem. 


As chairman of the committee that conferred with 
the Government officials regarding royalties Mr. Anstie 
stated that as a result of the conference, an investigation 
of the cost of manufacturing in the mountain district 
was now being conducted by the Government. He said 
that the Government seemed to be definitely determined 
that a royalty must be paid on the cost’ of manufacture 
and profit. He also explained the proposal made to the 
Government by the committee of Jumbermen as a result 
of their recent conference in Vancouver. This propcsed 
settlement of the royalty proposition was as follows: 









Royalty charges to remain as at > present until’ January 1, 
1916. 

From 1916 to 1921 the royalty to be increased to 75 cents 
a thousand on all No. 1 and No. 2 fir and spruce, and No. 1 
cedar logs. 

No. 5 fir, hemlock, balsam, cottonwood, spruce and low- 
grade cedar logs to remain at 50 cents, it being understood 
that all timber lying east of the Cascades shalt be classed as 
No. 3. 

After January 1, 1921, royalty to be readjusted upon the 

following basis for succeeding five-year periods, so long as 
merchantable timber remains upon the licenses or leases : 
No increase in royalty unless the average wholesale 
selling price of lumber for the preceding five years ex- 
ceeds $19 a thousand feet, f. 0. b. points of manufacture. 

If the wholesale selling price exceeds $19 a thousand 

feet, f. 0. b. point of manufacture, then royalty to be 

increased by .25 percent of such average increase, or 
decreased in the same ratio, in the event of the average 

wholesale selling price of lumber being less than $19 a 

thousand feet, f. 0. b. point of manufacture. 

Average selling price to be ascertained by sworn re- 
turns of all lumber manufacturers, to be made annually 
to the Forest Branch. 





That the grades be defined and embodied in the statute. 
subject to the above proviso as to the grading of timber lying 
east of the Cascades. 

That the British Columbia scale shall apply throughout 
the Province, but that no logs less than 8 inches in diameter 
are to be scaled as sawlogs. 

That the rentals as at present charged shall be reduced 
and fixed by statute for the same period covered by the above 
arrangement of royalty. 

Mountain rentals not to exceed one-half those charged on 
Coast timber. 

President Anstie said he believes the annual rentals 
paid by mountain timber owners should not be more 
than one-third to one-half of the rentals paid by Coast 
timber owners. 

At the conclusion of the reports of the president and 
secretary there followed a discussion of financial and 
insurance matters and a committee consisting of B. W. 
Sawyer, Chase, B. C.; Archie K. Leitch, Jaffray, and 
W. Mark De Cew, Grand Forks, was appointed to bring 
in a report covering the matter of delinquent assessments 
and dues. 

Election of Officers. 


In nominating C. O. Rodgers, of Creston, for president 
for the ensuing year, Mr. De Cew stated that he believed 
the association should have a president from the Nelson 
district and that the office of the secretary should be 
moved back from Calgary to Nelson. 

Mr. Anstie was nominated for reélection by B. W. 
Sawyer, who spoke highly of the work Mr. Anstie has 
done, not only as secretary for a number of years but 
as president during the last year. Mr. Anstie asked 
€. D. MeNab, of Waldo, vice president, to take the 
chair and Mr. Anstie nominated Mr. MeNab for the 
presidency. Mr, McNab declined to be considered as a 
candidate, however, and Mr. Anstie insisted that he 
would not permit his own name to be considered. Mr. 
Rodgers was therefore unanimously elected president 
for the ensuing year. 

Called upon for a few remarks the newly-elected presi 
dent said he would do the best he could the coming year 
and would call upon the retiring president and other 
association workers for help at any and all times. 

The other officers elected were as follows: 

Vice president—Archie K. Leitch, Jaffray, B. C. 

Executive committee-—-W. Mark DeCew, Grand Forks, B.C. ; 
W. F. Lammers, Chase, B. C.; C.D. MeNab, Waldo, B.C. ; 
W. A. Anstie, Revelstoke, B. C. 

AFTERNOON SESSION. 

At the afternoon session the secretary read the min 
utes of a special meeting held at Calgary, October 11, 
1913, at which a committee was appointed to confer 
with a committee from the Coast lumber manufacturers 
and Government officials in the matter of royalties, the 
committee consisting of W. A. Anstie, chairman, F. W. 
Adolph, E. L. Staples, Peter Lund, J. P. MeGoldrick, 
T. Kilpatrick, and A, E. Frank. 

W. KE. Hodges, a chartered accountant, of Vancouver, 
B. C., who has beeu representing the lumbermen in the 
investigation the Government is making of the cost of 
manufacturing at some of the mills in the Crow’s Nest 

ass district, reported briefly the result of the work. 
He stated the investigation would be continued with 
some of the mills on the Coast during the next few 
days that the data might be at hand to he used at 
the coming meeting of Parliament at Victoria. A dis 
cussion of the royalty proposition followed. 

The secretary was instructed to remind the Govern- 
ment that it had not sent a chartered accountant with 
the lumbermen’s chartered accountant representative, 
to conduct the investigation. 

B. W. Sawyer reported for the committee appointed 
at the morning session to consider delinquent members. 
The report was that only members in good standing 
could participate in the insurance. Also, that hereafter 
the insurance would lapse thirty days after the date of 
delinquency. 

Information Bureau. 


A. K. Leitch reported that he had investigated the 
information bureau maintained by the pine manufactur- 
ers of the Inland Empire at Spokane and thought it 
would be a good thing for this association to have a 
similar information bureau. Mr. Sawyer also approved 
of the idea which was explained more thoroughly by 
Mr. Anstie and Mr. MeGoldrick and at the conelusion 
it was decided to establish a similar bureau for the 
Mountain Lumber Manufacturers’ Association. 

Secretary Frank said it had been suggested that local 
meetings be held onee a month in Cranbrook, Nelson 
and Revelstoke but this matter was left to the executive 
committee to be considered later. A motion prevailed, 
however, to move the offices of the association from Cal- 
gary back to Nelson, as soon as suitable arrangements 
can be made regarding the lease for offices. 

E. L. Staples announced that the Staples Lumber Com- 
pany, Wycliffe, B. C., would join the association. 

B. W. Sawyer brought up the matter of reéstablishing 
the grading bureau, which was dropped some time ago, 
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\Ir. De Cew also favored the reéstablishment of a grad- 
ng bureau and Walter F. Lammers brought out the 
voint that in these times of quiet trade manufacturers 
ire likely to make too good a grade. Mr. Leitch said 
grading bureau is necessary to make the work of the 
uformation bureau successful. The result of the dis 
ussion was a decision to employ an inspector to work 
under the supervision of the executive committee, which 
jould act as a bureau of grades. 
A meeting of the executive committee was held in 
ie evening, at which a number of matters in detail 
ere arranged. A. KE. Frank was made secretary and 
ensurer of the association for the ensuing year. Mr, 
ink was assistant to Mr, Anstie when he was secretary 
d during the last year has been filling the office of 
ting secretary with credit to himself and the associa- 
nu and the action of the executive committee was in 
cognition of this. 
Convention Notes. 


(he new president of the association, C. O. Rodgers, 

he secretary and treasurer of the Canyon City Lum 
icy Company, Creston, B. C. He has been operating in 
Hiiitish Columbia for some years, having been formerly 
in the lumber business near Warren, Penn. 

(he fluming of logs is becoming more common as the 
means of getting logs to the mills in this section of 
British Columbia. The Adams River Lumber Company, 
Chase, B. C., has a five-mile flume that is being operated 
successfully. W. B. Koch, of Nelson and Koch’s Siding, 
has a flume one mile long that cost $15,000.) Mr. Koch 
had pictures of the flume at the meeting and they were 
the object of considerable interest. 

(. M. Pennock, secretary of the Crow’s Nest Pass 
Lumber Company, Wardner, B. C., was for many years 


with lumber concerns at Manistee, Mich., going to 
Wiidner five years ago. At that time some lumbermen 


ot Manistee became interested with Peter Lund, the 


founder and head of the Crow’s Nest Pass Lumber Com 
They manufactured last year 29, 
Quu,000. feet and are one of the strong concerns ‘*on 
the Crow,.”? 


pany, in his concern, 


A. E. FRANK, CALGARY, ALTA. ; 
Secretary-Treasurer Mountain Lumber 
Manufacturers’ Association. 








rom seeretary of the association to managing 
director of one of the biggest lumbering concerns in 
Canada is the experience of W. A. Anstie, of the Forest 
Mills of British Columbia, with headquarters at Revel 


stoke, B.C, 
The Adams River Lumber Company (Ltd.) Chase, 
B. (., was represented by B. W. Sawyer, its managing 


director, and Walter F. Lammers, its treasurer, from 
Chase and James P. MeGoldrick, the well known Spokane 
lunberman, who is president of the concern. 

Upper Mississippi Valley lumbermen were well ac 
quainted with the late Otis Staples, who operated for 
many years on the St. Croix River, with headquarters at 
Stillwater, Minn. About ten years ago he founded the 
Otis Staples Lumber Company, Wyeliffe, B. ©., which 
is now Jooked after by his two sons, FE. L. and Chester 
Staples, the former representing the company at the 
meeting, 

\rchie K. Leitch, of the East Kootenay Lumber Com- 
pany, Jaffray; E. L. Staples, of the Otis Staples Lum 
ber Company, Wyeliffe, and C. D. MeNab, of the Baker 
Lumber Company, Waldo, left after the meeting for 
Spokane and Moscow (lda.), taking with them some 
pieces of pine stumps to submit to Prof. Shattuck at 
the University of Idaho to be put through a working 
motel of a process for extracting by-products. Should 
the process be found commercially profitable it is possi- 
ble a plant will be erected for the purpose of. utilizing 
the stumps of these three concerns. 

meeting of lumbermen without Joe Deschamp, of 
Rossland, would not be a success. He has two mills in 
the vicinity of Rossland, a hustling mining town of 
3,000 inhabitants. 
Crrrrrrr—e—ee— 
URING 


the last ten years the wages in the building 
trades in 


Japan have advanced 54.4 percent and the 
age advance in the leading occupations amounts te 
47.5 percent. This means that Japan’s advantage of 


che:p labor is rapidly disappearing. With the lack of 
naive raw materials and with high interest rates for 
= of capital cheap and skilful labor raust largely be 
Telied 


upon to maintain its manufactures. 


A RECORD ATTENDANCE. 


Tight Barrel Stave Manufacturers Have 
Great Meeting at Memphis. 








MEMPHIS, TENN., Jan. 20.—A 
registered at the annual meeting of the Tight Barrel 
Stave Manufacturers’ Association at the new Chisea 
Hotel, Memphis, Tenn., January 20 and 21. When the 
roll was called by Secretary E. H. Defebaugh on the 
morning of the first day’s session 110 members responded. 

President Max H. Lowy, in his annual address, re 
viewed the conditions that prevailed in the tight stave 
business during the year just ended, and stated that 
with the enactment of the new tariff and currency laws, 
the manufacturers may now look forward to more pros- 
perous times, 

Secretary Defebaugh spoke of overproduction in the 
stave business during 1913 having caused prices to slump 
to such an extent that little or no profit was to be de 
rived from present values of cooperage stock, and that 
the remedy for this state of affairs was to get closer 
together and work in harmony for the good of the in 


record attendance was 


dustry. He suggested to the members that it would be 
a good thing for the organization to join with the Na- 
tional Coopers’ Association and the National Slack 


Cooperage Manufacturers’ Association and have a com- 
bined exhibit at the Forest Products Exposition to be held 
in Chicago and New York this year, the idea being to 
have a working exhibit that would show to the world 
the process of manufacturing cooperage stock from the 
tree until it is put into the finished product—the barrel. 
The treasurer’s report showed a satisfactory balance in 
the bank. 

President Lowy appointed the following committee on 
forest products exposition to formulate plans to raise the 
necessary funds and arrange for the preliminaries: 

D. K. Brown, Shreveport, La., chairman; William 
Wrape, Little Rock, Ark.; Adrian Adams, Ruston, La.; 


people to meet with the coopers at that time. 

The committee on the forest products exposition rec 
ommended that the tight -stave association work jointly 
with the National Coopers’ Association and the National 
Slack Cooperage Manufacturers’ Association, and the 
cooperage machinery people, to hold a joint exhibit at 
the Chicago and New York shows. A committee consist 
ing of D. K. Brown, of Shreveport, La.; John Adams, of 
Ruston, La., and A. G. Wheeler, Benton, Ark., was ap 
pointed for the purpose of raising funds to defray the 
expense of an exhibit at the exposition, and make a 
written report to the secretary. 


OREGON PRODUCERS MEET. 


Newly Organized Association Discusses 
Market Conditions. 








LA GRANDE, ORE., Jan. 17.—The annual meeting of the 
Eastern Oregon Lumber Producers’ Association, recently 
organized, convened in the Commercial Club rooms here 
today, acting President Stoddard, presiding, 
Two sessions were held, the morning from 10 
until 12:30 o’clock, and the afternoon session opening 
at 2 p. m. 


George 


one in 


Those in attendan¢e were: 


George Palmer, La Grande; George.Palmer Lumber Co, 

George Stoddard, Perry; Grande Ronde Lumber Co 
Nibley-Mimnaugh Lumber Co., Wallowa. 

W. H. Eccles, Baker; W. H. Eccles Lumber Company. 

lk. H. Atkinson, Baker; Oregon Lumber Co. 

Joseph Stoddard, Baker; Stoddard Lumber Co. 

A. 8S. Shockley, Baker; Shockley & McMurren Lumber Co. 

Vincent Palmer, La Grande; George Palmer Lumber Co. 

J. F. Ravenscroft, La Grande; Masters-Ewoldt Lumber Co 

L. B. Stoddard, Perry; Grande Ronde Lumber Co 

Nelson Hackett, Elgin; Hackett Lumber Co. 

A. W. Cooper, Spokane; secretary Western Pine Mfrs.’ 

Hi. Hi. Lamping, Spokane; Craig Mountain Lumber Co. 


At the morning session, after disposing of routine 
matters, Leon B. Stoddard related briefly the 


and 


Assn 


action 
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In the 


Nervig, Chicago; Walker L. Wellford, Mem 


absence of J. A. Morgan, manager of the 


‘Cooperage Traffic Bureau, St. Louis, Mo., Fred Benner, 


secretary-treasurer of the bureau, outlined the work which 
the traffic department had done since the last meeting of 
the tight stave association. Mr. Benner stated that the 
bureau is not receiving the support from the cooperage 
manufacturers that it ought to have, financially and other- 
wise, and urged those present to lend their support. 

Walker L. Wellford, of Memphis, Tenn., supported Mr. 
Benner in his plea for the codperation of the members 
with the Cooperage Traffic Bureau, stating that it has 
done splendid work and deserves the heartiest support of 
every stave man. 

The first order of business Wednesday was the reports 
of the various committees. The Membership Committee 
reported seven new applications for membership, as fol- 
lows: 


I PF. Jones, Houston. Miss. 

Hl. B. Carter, General Cooperage Company, New Orleans, 
La. 

J. N. HLarrison, Bienville, La. 

Black Springs Lumber Company, Womble, Ark. 


Myers Stave & Manufacturing Company, Piggott, Ark. 

Big Creek Lumber & Timber Company, Natchez, Miss. 

Hoffman lieading & Stave Company, Mt. Pleasant, Tex. 

A motion was adopted that the inspection committee of 
the Tight Stave association confer with a similar eom- 
mittee of the National Coopers’ Association for a re- 
vision and modification of the rules covering inspection 
of staves. 

J. E. Rhodes, secretary of the National Lumber Manu- 
facturers’ Association, entertained the stave men with 
an interesting talk on the aims and purposes of the 
Forest Products Exposition. 

The election of officers resulted as follows: 

President—George W. Walbert, Batesville, Ark. 

Vice president—Steve Holland, Nashville, Tenn. 

Secretary-treasurer—E. H. Defebaugh, Chicago, Il. 

A committee was appointed to confer with the National 
Coopers’ Association as to where they intended holding 
their summer meeting, and to arrange for the tight stave 
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GEORGE STODDARD, PERRY, ORE. ; 
President Eastern Oregon Lumber Pro 
LAKES.” ducers’ Association. 


taken in connection with the hearing of the Plummer 
gateway case which took place in Portland on January 
14, before Examiner Thurtell, of the Interstate Com 
merce Commission. Following this was an informal dis 
cussion on traffic matters generally as relating to eastern 
Oregon shippers. 
The membership of the association was augmented by 
the admission of the Hackett Lumber Company, of 
Elgin, the present membership embracing ten companies 
With an estimated annual production of 110,000,000. 
The following officers were elected to serve 


the 
ensuing year: 


for 
President 
Company. 
Vice president—W. C. 
Company. 
Treasurer 
Company. ‘ 
Executive Board—George Stoddard, chairman: David C. 
Eccles, Oregon Lumber Company; and George Palmer, the 
George Palmer Lumber Company. 


George Stoddard, the Grande Ronde Lumber 


Geddes, W. H. Eccles’ Lumber 


Vincent Palmer, the George Palmer Lumber 


The secretary will be chosen by the executive board 
at a session in the near future. 

At 12:30 those present participated in an 

luncheon at the Sommer Grill. 
On reconvening Secretary Cooper, of the Western 
Pine Manufacturers’ Association, outlined a proposal 
to institute a box shook division or sub-association to be 
conducted in connection with the other activities of his 
organization. The purposé of the new division would 
be to deal particularly with the problems of the manu 
facturers of pine boxes in the Inland Empire and to 
establish uniform grades and specifications in the manu- 
facture of shooks. No definite action was taken on the 
matter, however, but it will be considered at the annuai 
meeting of the Western Pine Manufacturers’ Association 
in Spokane on February 4. 

There followed an informal and general discussion of 
market conditions and the general outlook for the trade 
during the coming year. 

The Eastern Oregon Lumber Producers’ Association 
is now an accomplished fact and its members are enthu- 
siastiec as to its prospects for further activities. 


informal 
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WESTERN RED CEDAR MEN IN ANNUAL SESSION. 





With One Exception, Every Member Represented—Constitution and By-Laws Adopted—New Specifications Adopted 
for Cedar Piling—Will Exhibit at Forest Products Exposition. 


SPOKANE, WASH., Jan. 12.—The regular annual meet- 
ing of the Western Red Cedar Association was _ held 
today in the ojftices of the Lindsley Bros. Company, 
Peyton Block, this city, every member of the associa- 
tion being represented, with one exception. The Western 
Red Cedar Association embraces the producers and 
handlers to the trade, of western cedar poles, posts, 
and piling. 

‘The meeting was called to order at 10:45 a. m. by 
President H. C, Culver and atter the minutes of the 
previous meeting were read by Secretary R. L. Bayne, 
President Culver presented his annual address as fol- 
lows: 

President’s Address. 


This association is the successor of the Idaho Cedarmen’'s 
Associition, which was organized January 3, 1906, by three 
cedar dealers who are still members. ‘the chief reason for 
tue lormation ot this association was the making of a set 
of rules covering the specincations of standard cedar poles, 
which was immediately consummaced With slight changes, 
the original speciucations are universally used throughout 
this section and acceptable generally to the various con- 
struction companies. 

In August, 1908, the association initiated a movement to 
obtain application ot the lumber rate to cedar poles, at that 
time the pole rate being 10 per cent a hundred pounds in 
excess of the lumber rate. Atter several months’ continu 
ous efiort by our organization and the personal efforts of 
various members, the railroads granted our request, thus 
enabling producers to increase their sales in competitive 
territory, tuereby stimulating the pole business in this 
locality. 

At our annual meeting in 1915 the present title of our 
asscciation was adopted, that the name might be more repre- 
sentative of the district in which our products originate. 

During the first half of the year poles, posts and piling 
moved treely at iair prices. A general recession of trade 
during the latter balf of the year has taken place, and 
today the industry is in a very unsatisfactory state. Your 
president believes, however, that very shortly a more healthy 
condition of affairs will prevail. Stocks are not overly 
large and irly well assorted. It is expected the output 
during tue present winter will be greatiy restricted. Owing 
thus tar to lack of snow, practically no stock has been 
hauled out. In addition, owing to the poor market in the 
latter part of the year the usual preparations for cedar 
production were not undertaken. Another factor tending 
toward curtailment is the lack of activity by the sawmill 
companies, which annually produce considerable cedar they 
find mixed in with their saw timber. It is understood that 
cedar dealers in Micnigan, Wisconsin and Minnesota art 
suffering from somewhat similar climatic conditions; there- 
fore, the general outlook at this time would indicate a lesser 
output than for several preceding years. 

‘that we may bear in mind the extensive use of poles for 
conveying electricity. let me remind yeu that in the United 
States there are over 860.000 miles of pole lines, there being 
in service today over 32.000.000 poles. The annual renewal 
requirements are over 4,000,000, and of these large totals it 
is claimed over 65 per cent are cedar. 

We may have some confidence in predicting a fair move- 
ment of our commodity during the coming year, based upon 
the following: ‘Tariff and currency bills are generally satis- 
factory and out of the way. Some additional trust : 
tion will no doubt be enacted by the present Congress, 
we are led to believe it will tend to clarify the government's 
position by defining the limit at which large business can be 
conducted legally and without molestation. The general 
opinion is that eastern railroads will soon be permitted to 
advanee their freight rates 5 percent, thus enabling them 
more readily to market their securities and expend larg 
sums for betterment. 

Your president would urge upon the members the impor- 
tance of shipping stock fully up to grade. Some of us are 
not always particular to have a competent inspector at the 
loading point A good pole is a good advertisement, while 
a poor one may lose a customer and cause oceans of trouble. 
We should also use our utmost efforts to have the National 
Electric Light Association adopt our specifications for cedar 
poles. Large quantities of poles are purchased annually 
under specifications suggested by the above mentioned asso 
ciation: therefore the advantages of the desired action are 
obvious. It might prove profitable to ascertain if all Pacific 
coast and Canadian cedar dealers are thoroughly familiar 
with our specifications and are using them. 

The Forest Products Exposition will be held in Chicago, 
April 30 to May 9. inclusive. and in New York from May 2 
to May 30. A display of western cedar at these expositions 
would no doubt prove a great advantage to our industry. 




















To Exhibit at the Forest Products Show. 


C. P. Lindsley, of the Lindsley Brothers Company, 
Spokane, stated that he had reserved a space at the 
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R. EL. BAYNE, SPOKANE, WASH. ; 
Reclected Secretary. 





exposition sometime previously and that if the asso 
ciation did not care to make an exhibit the Lindsley 
Brothers Company would do so. At the afternoon 
session the matter was discussed further and the com- 
mittee on this subject, consisting of E. A. Lindsley, 
chairman, E. T. Chapin and W. M. Leavitt, was in- 
structed on motion of Mr, Chapin, to devise ways and 
means and make all arrangements for an exhibit at the 
exposition at Chicago and in New York, at an expense 
not exceeding $1,200. 

The association is to bear such portion of this expense 
as its board of directors may see fit and the balance 
is to be made up by subscriptions from the various 
individual members. 

The report of the secretary and treasurer, R. L. 
Bayne, was read, showing a substantial balance in the 
treasury. 

A constitution and by-laws for the association had 
been prepared by a committee consisting of W. M. 
Leavitt, Ik. A. Lindsley and President Culver and_ it 
was presented to the meeting, and with some amend 
ments was adopted. 


Constitution and By-Laws. 

The object of the association is given at the outset 
in the paragraph covering ‘‘Name and Objects’’ as 
follows: 

The tithe of this organization shall be the Western Red 
Cedar Association and the object shall be to secure a full 
understanding of the conditions surrounding the western 
red cedar industry in the territory covered by this associa- 
tion; the establishment of uniform weights and rules for the 
inspection of cedar products: and to propose and carry out 
such other measures as may be deemed for the welfare and 
interest of wholesale dealers in and manufacturers of western 
red cedar. 


It is provided that any firms who are 
regularly engaged in selling cedar products in what is 


persons or 





M. P. FLANNERY, SPOKANE, WASH. ; 
Newly-Elected President. 


known as the general trade, and who regularly carry a 
stock for this purpose, may become members. The 
affairs of the association are to be managed by a board 
of directors consisting of president, vice president and 
three others. The annual meetings shall be held at a 
place named by the board of directors, on the second 
Monday of January, each year. The membership fee is 
$25 and the annual dues the same amount. The by-laws 
provide that the board of directors shall appoint a 
committee of three to be known as the post committee 
and similar committees to look after poles and _ piling. 
A committee of three shall also be appointed in the 
same way to be known as the railroad committee to 
look after matters relating to railroad rates and classi- 
fication and also an_ official inspection committee, to 
have authority to appoint an inspector and revise speci 
fications, 





or 





Election of Officers. 


The election of officers for the ensuing veer resulted 
as follows: 

lfresident—M. TP. Flannery, Spokane, Wasb. 

Vice president—W. M. Leavitt, Spokene, Wash. 

Directors—R. 4. Jones, fone, Wash... H.C. Culver. Sand 
point, Idaho: KE. T. Chapin, Bovill, ldaho, 

A recess was taken while the new board of directors 
convened and appointed standing committees for the 








ensuing year as follows: 
Pole Committee—C. J) Lindsley, chairman: W. M. Leavitt, 
M. DP. Flannery. 


Post Committee—Frank Culver, chairman; L. D. MeFar- 
land, M. Stewart. 
Piling Committee—H. CC, Culver, chairman; G. FE. Merrill, 


Kk. JT. Chapin. 

Railroad Committee—G. C, 
Chaney, L. H. Clark. 

Forest Products Exposition Committee—E,. A. 
cheirman ; E. T. Chapin, W. M. Leavitt. 

Inspection Committee—C, P. Lindsley, chairman; Frank 
Culver, H. C. Culver. 


MacDonald, chairman; W. G. 


Lindsley. 











IH. C. CULVER, SANDPOINT, IDA. ; 
Retiring President. 


The board of directors reported that R. L. Bayne, 
of Spokane, had been reélected secretary and treasure: 
Mr. Bayne is with the Lindsley Brothers Company, hay 
ing formerly represented it in Chicago. The last two 
years he has been in the Spokane office and during 
his tenure of office for the association has been a very 
capable secretary. , 

At the suggestion of Mr. Lindsley a vote of thanks 
was extended to the retiring president for the efficient 
work he had done during the last year, 

The committee on the Forest Products Exposition 
was instructed to take up with the National Electric 
Light Association the matter of having specifications 
for western red cedar poles adopted by the association. 
At the present time the National Electrie Light asso- 
ciation has specifications covering yellow pine | 
eastern white cedar and chestnut poles but has none 
covering the western red cedar and it is the belief 
of the members of the association that western red 
cedar poles are superior to any of those not covered 
by the specifications of the National Electrie Light 
Association and it is hoped that the organization will 
in the near future change its specifications so as to admit 
of western cedar poles. 

During the noon hour those present adjourned to 
Davenport ’s where in a private banquet room an informal 
and most enjoyable banquet dinner was participated in, 
There were no formal addresses but plenty to eat and 
drink and a most enjoyable time was had, 


poles, 


Those Present. 
The following were present at the meeting: 


M. P. Flannery, Spokane, Wash.: B. J. Carney & Co 
G. U. Bacon, Spokane, Wash.: B. J. Carney & Co. 
W. G. Chaney, Spokane, Wash.; W. G. Chaney Co. 
Kk. T. Chapin, Bovill. Ida.; E. T. Chapin Co.” 
©. DP. Lindsley, Spokane, Wash.; The Lindsley Bros. Co. 
R. L. Bayne, Spokane, Wash.; The Lindsley Bros. Co 
R. G. Jones, lone, Wash.: Lost Creek Cedar Co. 
W. M. Leavitt, Spokane, Wash.; National Pole Co. 
L. D. MacFarland, Sandpoint, Ida.; Northern Mercantile 
Co. 
G. E. Merrill, Spokane, Wash. ; 
Hf. C. Culver, Sandpoint, Ida.; 





Pacific Fir Co. 
Sandpoint Lumber & Vole 


E. F. Hitchner, Sandpoint, 
Co. 

Louis Crombie, St. Maries, Ida.; The Valentine Clark Co 

G. C. MacDonald, Spokane, Wash. ; Western Lumber & Vole 
Co. 


Ida.; Sandpoint Lumber & Pole 


At the conclusion of the meeting the piling committee 
met and adopted new specifications for standard cedar 
piling that were approved by the hoard of directors 
and are as follows: 


Standard Cedar Piling. 


All piling must be cut from live. growing cedar timber. 
peeled, knots trimmed clese, butts and tops sawed square. 
Tops must be sound. Butts may contain rot, the average 
diameter of which is not over 10 percent of the diameter of 
the butt. (This ret net to exceed 1 percent of the area of 
the butt) 

Lengths. All piling shall be furnished in the following 
longths: Sixteen feet, 20 fect and multiples of 5 feet over 
20 feet. Owing to the inaccuracies of cutting cedar in tbe 
woods by hand, a variation of 6 inches in length is allowable. 

Tops. Piling 30 feet and shorter must measure at small 
end not less than 80 inches in cireumference. 

Piling, 55, 40 and 45 feet must measure at small end not 
less than 2S inches in circumference. 

Piling 60 to 70 feet, inclusive, must measure not less than 
25 inches in cireumference at small end, 

Butts must measure not less than 14 inches or more 
than 20 inches in diameter the widest way. 

Crook. Piling may contain crook one way, providing a 
line drawn from the center of the top to the center of the 
butt does not fail outside the body of the piling at any point. 

Cat Faces and Dry Streaks. <A sound eat face not to 
exceed 10 percent of the length of a piling is permissible A 
sound dead or dry streak shall not be considered a defect 
when it does not materially impair the strength of the 
piling. 
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PACIFIC COAST SHIPPERS’ ASSOCIATION ANNUAL. 


President’s Report Shows Increasing Prestige of the Association in United States and Canada—Interesting Report 
by Secretary Shows Gratifying Growth in Membership. 


SEATTLE, WASH, Jan, 16—The seventeenth annual 
eeting of the Pacifie Coast Shippers’ Association was 
ld in the banquet room of the ‘‘ Rathskeller’’ here 
day. The board of trustees held a meeting in the 
venoon, but the regular meeting began with a luncheon. 
rectly tollowing the luncheon, the tables were cleared 
ay and the meeting of the stockholders was called to 
ler. Reports from the president, the traffic depart- 
nt and the legal department were read, but most of 
time was taken up by the secretary, who read the 
ent features of his report which included a_ brief 
tory of the association and its work since its organiza- 
n. Mr, Becker discussed in an interesting manner the 
ucipal pomts to be brought out and presented every 
uber with an artistically bound and printed pamph- 
viving the history of the association. Matters of 
ue policy were discussed and acted upon and the 
ing picture advertising campaign of the association 
given the official stamp of approval. Tomorrow 
rht the pictures will be shown for the first time to 
bermen and their friends in Seattle and the show 
he followed by an informal dance in the theaterette 
the Seattle Press Club, 
he officess of the association for last year were all 
reclected and are as follows: H. S. Stine, president ; 
Liovd LL, Hillman, vice president; Fred A. England, 
reasurer; Frederick D. Becker, secretary-manager. The 
heads of the different departments will also retain their 
positions as follows: EK. L. Fairbanks, traffic manager; 
\W. A. Shumm, freight claim agent; W. M. Lalor, man- 
ager of the Minnesota Transfer Branch at St. Paul. 
Nhe board of trustees is composed as follows: 
TERMS EXPIRE 1915. 
t. T. Van Swearingen, Ruckeye Lumber Co. 
! Bugland, I. oA. Enelana, 
. L. Roy, Roy & Roy Mill Co 
rERMS EXPIRE 1916, 
1k. Pinkham, J. Eb. Pinkham Lumber Co 
1. Hillman, Carstens & Farles (Ine.) 
hob. Drescher, Drescher Lumber Co 
FERMS EXPIRE 1917, 
im. lioward, Chinook Luinber Co, 
il, S. Stine, Barns & Mauk. 
t. Fifer, The LL. R. Fifer Lumber Co 


- 


President’s Address. 


(pon opening the meeting President Stine addressed 
briefly as follows: 


On this. the seventeenth annual meeting of the DPacitie 
Coast Shippers’ Association, | dosire to congratulate you on 
the inereasing prestige and influence of the association, not 

one at home put in every limber market in the United 
States and Canada. 

fhe present position of the association has only been at 
tained through the constant, faithtul and efficient attention 
f Secretary and Manager Becker and the coéperation of 
the members, Whether or not it is appgrent to the mem 

the beneits through the diferent organized departments 

miny times more than the practical benefits provided 
or derived by the members of any other lumbermen’'s organi 
zition in the United States, 

lhe work of the association is not partisan in any sens« 

the word; the facilities are open to any lumberman en 
aiged in the business, whether he be a manufacturer or a 


Wholesaler: all are treated with equal fairness and the 
interests of one are as carefully guarded and promoted as 
the other, ‘The Pucifie Coast Shippers’ Association is an 


organization of lumbermen for lumbermen, with departments 
~o organized that the desired service is promptly and effec 
tively rendered, 

rhe activities of the association have been extended from 
time to time, with added valuable service, the worth of 
which it would be hard indeed to estimate. We have for 
so long a time been passing our troubles to the secretary- 
ininager, thus ridding ourselves of the annoyances, which 

numerous with lumbermen due to the long distance be- 
tween the buyer and seller, that we are inclined to under- 
estimate what the association is really doing for us; to 
What extent it is saving us time, worry and expense, re- 
iving our offices of the unpleasant and annoying incidents 
thet are constantly occurring. I very often fear we do not 
properly appreciate what the association is to us individually 
and collectively ; 1 know we do not give it the support it is 
entitled to and that, individually, we are not doing what we 
could do to increase its membership and in that way in- 
crease its effectiveness and more evenly distribute the bur- 
deus and responsibilities among those who indirectly re- 
e the benefits of the work we are doing. 
! do not propose to discuss the work the association is 
doing: IT do not intend to detail to you the benefits you 
constantly receiving through the association, as Mr. 


Becker is very much more fitted to talk to you on these 
neitters. Loam satisfied after he is through you will more 
Melly appreciate the value of the association to you indi- 
vidually and collectively, and that you will give the officers 
au the association more attention in the future, and 
earnestly work to promote its interests morally and finan- 

iV. 

Report of Counsel. 

lhe report of the legal department was presented by 
Walter Metzenbaum, attorney for the association. Mr, 
Metzenbaum compared the activities of his department 


th its work in former years. He also pointed out that 
there had not been any very sharp decline in the 
irket there had not been the attendant number of 
egal cancellation of orders producing the usual crop 
law suits. He spoke of the urgency of securing 
-zislation that would enable shippers to obtain service 
railroads that do not run trains into the State, but 
icit business in the State although they are not the 
tial carrier. Such railroads as the Union Pacific, 
d the Chicago North Western solicit business in, the 
ite of Washington but can not be sued in the State. 
Metzenbaum proposed that the association adopt a 
iicy of taking upon itself the administration of the 
estates of failing lumber and shingle mills. He _ pro- 
posed that when a sawmill or shingle mill is financially 
ev barrassed the association proffer ‘ts services and 
heve the mill concern assign its assets by trust deed 








to the association or to the officers of the association. 
Mr, Metzenbaum thought that in this way many abso 
lute failures might be prevented and also by studying 
the cause of many of the failures the association could 
discover the principal ailment of the industry. 


Traffic Department. 


EK. L. Fairbanks, traffic manager for the association, 
also made a report for his department that showed a 
particularly successful year for that department. His 
report stated that the net earnings for that department 
for the year were practically 100 percent on the amount 
of money invested, 


This was an especially good showing 
in the face of very heavy special expenses during the 
year caused by the cases handled by the department 
which necessitated the attendance of the manager at 
hearings of the Interstate Commerce Commission in the 
Kast. He reported the growth of subscribers to the 
association ’s freight rate guide, and this notwithstanding 
the fact that the book has a new competitor in the 
field published by the West Coast Lumber Manufacturers’ 
Association. He spoke of the effectiveness of the claim 
department and the fact that this department is self 
supporting. Mr. Fairbanks suggested that the traffic 
department be represented in Chicago at the meeting 
of the traffic officials of all the trans-continental rail 
roads. One important subject which will be discussed at 
the Chicago meeting is a request presented to the Trans 
continental Freight Bureau by Mr. Fairbanks that an 
allowance of 500 to 1,000 pounds on each ear load of 
forest products be made and provided for in the tariffs 
on account of moisture and variations in the tare weights 
of cars. Mr. Fairbanks thinks that if the railroads 





H. S. STINE, SEATTLE, WASH. ; 
President Pacific Coast Shippers’ Association. 


grant the request it will mean a saving of approximately 
$300,000 a year to the lumber industry of the State 
of Washington. 

Secretary’s Report. 


The largest portion of the time devoted to the meeting 
was taken up by Secretary F. D. Becker in his report 
of the work of the association during the last year. 
Mr. Becker had written a comprehensive report of the 
association and history of its accomplishments beginning 
with its early organization and leading on to its reorgan- 
ization. He did not read this report in full, which 
was in pamphlet form, but he took up the subjects 
as they came, reading a few lines from the report and 
then discussed the topic in brief form. The pamphlet 
told how the Pacifie Coast Shippers’ Association was 
first organized November 18, 1898, by C. E. Patten, 
F. I. Curtis, and E. H. Lewis, and that the membership 
was then restricted to firms or corporations that had a 
‘regularly appointed office on this Coast for the pur- 
chase and sale of lumber and shingles.’’ At the end 
of six months the membership numbered twenty. 

On May 1, 1905, the Claim, Cancellation & Complaint 
Bureau, formerly conducted at Winona, Minn., was 
consolidated with the Pacifie Coast Shippers’ Association 
and its headquarters removed to Minnesota Transfer. 

The association was reorganized and_ reincorporated, 
March 27, 1908, and the officers elected at that time 
were: Walter B. Nettleton, president; E. R. Rogers, 
vice president; H. 8S. Stine, treasurer; Frank I. Curtis, 
secretary. 

October 1, 1910, the associate membership plan went 
into effect and by this plan many manufacturers or 
wholesalers not stockholders may become members of 
any of the separate departments. By this means the 
membership including associate members has been raised 
to 595. 

One of the principal features of the association work 
is its plan of arbitration of all claims or disputes he- 
tween its members or between members and others with 
whom they have come into contact in a business way. 
The association has encouraged and helped along the 


work of the American Lumber Trades 
putting into force its code of ethics. 

Other topics of interest regarding what the association 
is doing, discussed by Mr. Becker were: 


Congress in 


Terms of sale, interest and discount, collection depart 
ment, credit department, legal department, advertising the 
red cedar shingle, the Pacific Coast Inspection Bureau, 
Minnesota ‘Transfer department, Vacific Coast Warehouss 
Company, grading rules, radical legislation on the packing 
of shingles, legislation in regard to fireproof roofing, the 
tariff question, free tolls via the Panama Canal, traflie d 
partment, rates and rate book, advances and reductions in 
rates, yzeneral traffic work, special rules and regulacions, 
special allowances, the transit case, freight claim depart 
ment. crop reports and trade conditions, filing department 


ete, 





Mr. Becker explained particularly the association’s 
plan for advertising Pacifie coast forest products by 
means of moving pictures. He told how 2,000 feet of 
film has been obtained showing every stage of lumbering 
operations from the falling of the tree to loading the 
finished product on the car. The pictures show the 
manutacture of fir lumber, red cedar shingles, doors, 
veneers, boxes, baskets, columns and, in fact, all prin 
cipal forest products. Bungalows and high-priced resi 
dences completely covered with shingles, hoth sides and 
roofs, will be shown. These pictures will be shown at 
many of the retail lumber conventions this spring. Later 
the films will be put on the regular circuits. 

The meeting adjourned at 4:30 p. m. 





WEST COAST ASSOCIATION NOTES. 


TACOMA, WASH., Jan. 20.—One of the many angles 
of the broad advertising campaign in behalf of Pacific 
coast woods conducted by the West Coast Lumber 
Manufacturers’ Association is the sending by mail of 
cedar shavings in small sacks so that persons receiving 
them can pack them with clothes to keep away moths. 
The shavings are furnished from mills making red cedar 
shingles and other products and are sent to persons 
who see the association’s advertising and inquire about 
it. On the bag of shavings is printed ‘‘Shavings of 
Washington Red Cedar, The Moth-Proof Wood.’’ The 
red cedar is actually moth proof but the advertising of 
its quality in the way of shavings is only a means 
to a broader end—getting the wood’s worth for use 
in siding and as shingles better known. As cedar is 
uot only offensive to insects and is an excellent resister 
ot decay it is considered a splendid wood for lining 
linen closets, boxes, ete. More than 300 letters a day 
have been coming into the offices of Secretary Thorpe 
Bahcock, of the West Coast association, since January 
1 as a direct result of the advertising campaign being 
conducted throughout the country. 

The West Coast Lumber Manufacturers’ Association 
has under consideration a magnificent exhibit for the 
first annual Forest Products Exposition to be held at 
Chicago and New York. The exact nature of the 
exhibit has not been definitely decided upon but will 
probably consist of a house or some structure in which 
all Pacific coast woods represented in the association 
will be shown, Attractive posters advertising the exposi- 
tion have been received by the association. 

The West Coast Association is now preparing to 
launch a follow-up campaign in connection with its big 
advertising campaign. The first step following up the 
initial advertising will be the distribution to those who 
write for it of a handsome booklet devoted largely 
to the merits of fir wood. The first consignment of 
the booklets has been received by Secretary Thorpe 
Babeock. It is an attractive booklet in brown covers 
with ‘‘Fir, America’s Timber Giant,’’ 
side cover in yellow. The back cover shows a huge 
fir stump. The book is attractively illustrated showing 
the wonderful effects of fir grain. Several pages are 
devoted to red cedar and Washington hemlock. Says 
Secretary Babcock: 

Our whole campaign is to educate the consumer to the 
vaiue of Coast woods and not to disturb the present 
channels of trade. We want to help the retailer move his 
lumber stock faster and more often by stimulating the 
demand for our woods. Our letters to consumers will, 
therefore, be descriptive of the woods and their uses, and 
will ask the consumer to call on his local dealer for the 
wood. The East has been led to believe a timber famine 
was close at hand, but although other woods may be short 
now or in the near future, there will be no famine in fir 
during this or for generations to come. 


across the out- 





LUMBER NEEDS OF THE NAVY. 
The Bureau of Supplies and Accounts of the Navy 
Department will open bids on February 10 at Wash 
ington, D. C., for the following requisitions of lumber: 





{rticle— Quantity. Del. at Navy Yard. Sch. 
Ash, white, miscel- 

Jumeous ...... ..14.000 feet Philadelphia, Pa..... 6287 
Cypress, for boat 

SRE Ow eee 4.500 feet Brooklyn, N. Y....... 6287 


Oak, white, bending, 


for boat building. 2.000 feet Brooklyn, N. Y....... 6287 
Piles, bearing, yel- 

low pine or spruce, 2 

MAE, Ro aia Seio's,.¥:0 78 feet Brooklyn, N.. ¥.. 4%. 6290 
Pine, yellow. lonz- 

lenf ............09,000 feet Melville Sta., R. I....6284 
Pine, vellow, prime 

Wierhiao euie-eckaleies Miscellaneous Philadelphia, Pa.....6287 
Spruce, West Vir- 

ginis, merchant- 

GUIME e. Caibasald ge a 75,000 feet Thiladelphia, Pa..... 6287 


Bidders interested may secure schedules from the 
Bureau at Washington direct, or from the Navy Pay 
Office nearest each navy yard. 
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CHICAGO LUMBERMEN’S BUILDING ASSURED. 


Forty-fifth Annual Meeting of the Lumbermen’s Association of Chicago the Occasion of Announcement—Notable 
Dinner of a Pioneer Organization—President Varies the Program. 


The forty-fifth annual meeting and dinner of the 
Lumbermen’s Association of Chicago was held at the 
Hamilton Club, Monday evening, January 19, and was 
voted by all present a most interesting affair. Much 
credit is due to President Murdock MacLeod for the 
precision with which the business sessions were run off. 
He evidently had labored hard on a schedule and did 
his best to live up to the program as outlined. 

The entertainment features were of a high order, 
twenty members of the Mendelssohn Club, a famous 
Chieago organization, led by Lou Rollo, rendered a 
program between the oysters and the meat. The pro- 


gram consisted of the following selections: ‘‘In- 
victus,’’ ‘‘Forsaken,’’ ‘*The Lost Chord, ‘*The 


Rosarv’’ and ‘‘The Two Grenadiers.*’ It is difficult 
to sav which number was received with the most ap- 
plause. During the dinner the Mendelssohn Club 
acted as leaders in singing the songs from the Lum- 
bermen’s hymnal. 

At 8:35 President MacLeod called the meeting to 
order. He stated that he intended changing the order 
of the routine business; he would call on the secre- 
tarv and the different committees for their reports 


and then would give his address. 
Secretary’s Report. 


Secretary Hooper's report dealt largely with figures, 
showing the greatness of Chicago as a lumber mar- 
ket. These figures are practically the same as those 
published by the AMERICAN LUMBERMAN in its issue 
of January 10. Mr. Hooper stated that about 70 
percent of the receipts were estimated to represent 
vellow pine, hardwoods and Pacifie coast lumber. The 
stocks on hand in the hardwood yards, from the best 
information he could gather, were larger than a year 
ago. He emphasized the size of Chicago as a lumber 
market and stated it required the cutting of timber 
from 450,000 acres alone to supply this center, and 
it would take 180,000 cars to transport the lumber, which 
would make a solid train of lumber 1,400 miles long. He 
estimated that during 1912 61 miles of street frontage, 
including repairs, was constructed and that the build- 
ing during 1913 exceeded 1912 by 441 permits, the 
investment being $39,000,000 against $37,000,000 in 
1912, and he thought this was conclusive evidence that 
the building construction in 1913 was larger than in 
the preceding year. He gave the figures on member- 
ship and deaths, which were covered in reports of the 
different committees. A bulletin board has been in- 
stalled in the association rooms on which are listed 
stocks for sale and wanted. Mr. Hooper thought 
that this would prove advantageous to the members 
of the association. He thanked the lumber press and 
officials and members for the kindness and considera- 
tion shown him during his term of office. 

The treasurer’s report was in the main satisfactory 
and showed that after the dues had been all paid 
there would be a handsome balance in the bank. This 
report was read by P. 8. Fletcher, in the absence of 
Pope. 

Committee Reports. 


George ” |e 








Resolutions were adopted and the question referred to the 
bourd of directors for final action. It later developed that 
the Interstate Commerce Commission had made a ruling in 
effect that it considered this matter a_ traffic proposition 
and that it should be adjusted between the shippers and the 
railroads. Therefore, no further action was taken. 

Switching charges: As far as this committee knows, the 
plan adopted has been satisfactory in its workings during 
the last year. Certain changes were made as applied to 
the North Western and St. Paul railways, wherein on certain 
deliveries the freight cars are now handled on the basis ot 
a three-line haul instead of, as formerly, a two-line ‘haul. 
The railroads claim this change was necessary owing to 
the increased number of passenger trains which are running 
on their main lines, ete. As the railroads were not violat- 
ing the a ement, it was considered advisable that the 
change be accepted without protest. 

A number of different propositions have been made to the 
Lumbermen’s Association by companies and individuals, par- 
ticularly toward looking after the traffic affairs of its 
members. ‘The tratfic committee has been of the opinion 
that the question was one of individual preference and not 
an association measure. 

The last vear has not been a favorable one from. the 
standpoint of aggressive measures as to the work of the 
traffic committee. 

Very important subjects could be taken up with the rail 
roads which should result to the advantage of both parties. 
particular!y the subject of proper classification of railroad 
rates, based on the values of stock—a different rate to be 
charged for a highly-finished product in comparison with the 
rough or raw material or low-grade stock. 

Large quantities of low-grade woods which are now per 
mitted to go to waste could be manufactured and shipped 
to Chicago for a variety of purposes. The result would be 
increased traffic for the railroad companies and general 
benefits to the box makers and other users of such stock. 

A great deal of attention is being paid at the present 
time to the unfortunate condition, in which the railroads 
lind themselves, owing to increased expenditures made neces 
sary as applied to their operation and their inability to 
increase their charges for freight and transportation. 

This subject is of vital interest to the lumbermen owing 
to the fact that railroad companies in their requirements 
consume such a large percentage of the total forest products. 





The membership committee, through its chairman, 
Charles Westcott, reported as follows: 


Enroliment January 1, 1913.......... 187 
ee aR ees epee Mange ek A re 
2OG 
Oe A See Sere ee eee 3 
Resigned and went out of business... . 0 
r 
Enrollment January 1, 1914............... 194 


Last year, not including the Millmen’s Association and the 
Stair Buiiders. who came in as a body. there were but nine 
new members added, so that some progress has been made. 

There are still a number of good concerns in Chicago who 
should become members of this association. A systematic 
campaign must be inaugurated this coming year with a view 
of getting these concerns to join with us. They need the 
association and we need them to work with us. I trust that 
my successor may have the time to devote to this subject 
and that the results one year hence may be better than for 
the last year. 

Without waiting for action on the part of your member- 
ship committee, however, U strongly urge each member here 
present to use his personal influence to secure these new 
members. An invitation to one of these regular meetings 
will demonstrate the usefulness of our association. With 
the completion of the new building many additional advan- 
tages will become apparent. I look for greater interest in 
association matters in the ‘future and congratulate you on 
the success thus far attained. 





F. B. MeMullen, chairman of the enter- 
tainment committee, asked permission to 
file his report, as he said he did not 
wish to take up time and that the members 
knew pretty well what the entertainment | 
committee had done during the year. 

Herman H. Hettler, chairman of the 
traffic committee, said that the sight of 
so many lumbermen in one room was truly | 
inspiring and that a sermon could be | 
preached on the remarkable development 
and on the principles for which the asso- 
ciation stood. He said, as he looked 
around over the room, that he felt proud 
to be there and he was glad to call those 
present friends and the occasion inspired 
within him love for all. His report follows: 


The traffic committee had brought to its 
attention certain changes in the conditions 
with reference to the elimination of the 
present storage and transit privileges en- 
joyed by western roads. 
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Inspection Committee Report. 


The inspection committee reported through 
chairman Edward L. Thornton, as follows: 


t 


Your committee, in making its yearly report, asks t 
secretary to record the statement that we of this committ 
regard the inspection bureau the most important work ot 
this association, with the exception of the work performed 
by the labor committee ; and the committee is of the opinion 
that many of the members of this association do not realiz: 
fully the benefits to themselves and the shipper in using thi 
bureau whenever occasions arise where inspection is aske 
for by consignor or consignee. 

The committee for the last year has had but few meetings 
as the work is largely handled by the secretary and thy 
association's inspector, H. N. Hanbury. The Yellow. Pin 
Manufacturers’ Association employs an inspector who resides 
in Chicage and whose work is largely confined to this city 
but your committee is of the opinion that the satisfactory 
work done by our association inspector to both consignot 
and consignee will shortly convince the Yellow Pine Manu 
facturers’ Association that it is needless to continue the 
expense of an inspector in this territory. 

This association has followed the plan of inspecting onl) 
the lumber under grade, which has been satisfactory in most 
cases. This plan cheapens the cost materially. An inspec 
tion was recently made on rejects from six cars at a total 
cost of $15. As we have no record of any exceptions taken 
to the reports of our inspector, we assume that all interested 
have been satistied. 

_ The secretary informs this committee that we have taken 
SIX or seven new members into our association largely on 
account of our inspection department. These new members 
are, in most instances, manufacturers in the South who have 
sales offices in Chicago. 

The different associations for whose members we are now 
inspecting are as follows: The Yellow Pine Manufacturers 
Association, the Georgia-Florida Saw Mill Association, the 
Lumbermen’s Exchange of St. Louis and the Pacific Coast 
Shippers’ Association. And besides. as no doubt most ot! 
you know, we are inspecting lumber shipped from the North: 
that is. hemlock and pine, through an arrangement whereby 
we muake special appointinents for inspectors taken = from 
the yards that handle largely northern woods. These inspex 
tors work under the direct supervision of our chief inspector, 
Mr. Hanbury. 

Our association is in 2 position to inspect every kind of 
lumbey outside of hardwoods. 

The total number of cars inspected during 1913 were 32 
Of this number, forty to fifty cars were shipped from the 
Coast and probably a like amount from the North. The 
remainder were shipments from the South, of which the 
members of the Lumbermen’s Exchange of St. Louis furnished 
thirty cars. 

The inspection department is largely self-supporting, the 
loss this year being only $320, which, the secretary informs 
the committee, is less than any previous year. Every mem- 
ber of this association should take it upon himself to impress 
the shippers of lumber from all sources with the fact that 
we not only have as good an inspection department as can 
be furnished, but that we can inspect the lumber much 
cheaper than is possible through any other source. Not 
only that, most inspections are made within twenty-four 
hours after they are called for, which is a positive advantage 
to both consignor and consignee. 

The chairman of this committee will conclude this report 
ly asking that every member give this department his hearty 
support. 








Paul Schmechel, chairman of the publicity commit 
tee, stated that he regretted to report that the mem 
bers did not show the amount of interest they should 
in getting out the Lumbermen’s News. He said that. 
only five issues had been gotten out during the year and 
that they will get out one more, which will cover the pro 
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lings of this meeting and after that it was up to the 
nombership whether or not they wanted to continue it. 

George T. Mickle, chairman of the house committee, 
suid that his report would be published in the Lumber 
men’s News. 

rhe credit and arbitration committees had no re- 
ports to make, which was taken by those present to 
ean progress. . 

The committee on appeals, of which Moses F. Rit- 


teunlouse is chairman, had no official report to offer. ° 


M;. Rittenhouse said that the disposition of the Chi- 
cago lumbermen was for peace, for he had been chair- 
mun of this committee tor a number of years and 
in all that time nothing had come before his com 
mittee, which he stated showed good sense and judg- 
ment on the part of the membership as a whole. He 
said he was not in very close touch with what the 
association was doing at the present time and if he 
spoke of what it did forty-five years ago, he would 
be usurping the prerogative of George W, Hotchkiss. 
lle said it was an offense in some States to talk shop, 
quoting Missouri as an example. He said that they 
were not only driving out those lumbermen who were 
already in that State, but that they were trying to 
oust those who were not in the State. He said it 
gave him great pleasure to be present. 


Report of Building Committee. 


The special committee appointed at the last annual 
mecting of the association by former President Brown, 
to take up the question of the erection of a lumber- 
men’s building in Chivago, and which consisted of 
George J. Pope, chairman; E. A. Thornton and E. E. 
Skeele, made its report. The cémmittee has about 
concluded its efforts as is shown by a letter received 
from the MeCormick Estate bearing the date of Jan 
uary 12. This communication was addressed to George 
J. Pope, its chairman. It stated that it took pleasure 
in informing him that it had definitely decided to go 
abead with the construction of the new Lumber Ex- 
chonge Building and that the committee was, there- 
fore, in a position to notify the members of the asso 
ciation at this meeting. 

In the ubsence of Mr. Pope, Everett A. Thornton 
read the report. He outlined the work done; how it 
had cireularized the trade in an endeavor to find out 
if the lumbermen of Chicago favored such a project. 
The assurances received were such as to warrant the 
committee in making an aggressive campaign. He 
said the committee had sifted down a number of propo 
sitions submitted by several real estate firms and finally 
had accepted the proposition of the Leander J. MeCor- 
mick Estate. Continuing Mr. Thornton said: 


We feel that the lumber trade of Chicago may be con 
gratulated upon this move and, in our opinion, the location, 
everything considered, is the most ideal in the loop district 
today. Architecturally, this building will be one of the 
linest in Chicago. ‘The architects are now working on details 
of Cuahhan that will insure a handsome, artistic building 
which we feel will be a monument to the lumber industry 
of Chicago and to the interests of all Jumbermen located or 
represented here. 

Very shortly the agents, Dibblee & Manierre, will call upon 
‘ie lumbermen who have agreed to take space to make 
definite leases, and it is the wish of your committee that 
those who have signed the agreement will assist in expedit 
ine the work of the agents in every legitimate manner. 
avoiding, as far as possible, mere technicalities. 

the association, by resolution of its board of directors, 
invited the lumbermen of Missouri, who were recently not 
only fined but in many cases ousted from the state, to make 
their headquarters in this city and especially in the Lumber- 
en's Exehange Building. The letters in reply have been 
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very encouraging and it may develop that one or more of the 
large yellow pine companies will find it to their advantage - 
to make their headquarters in Chicago. 

“ : : 

Following this report Herman H, Hettler moved, 
W. C. Schreiber seconding the motion, that the 
thanks of the association be extended to the special 
committee for the magnificent service rendered the 
lumbermen of Chicago. The motion prevailed. 


President’s Report. 
President MacLeod gave a comprehensive report of 
the association’s work for the year just closed. It 
follows in full: 


» stoly of the Lumbermen’s Association of Chicago for 
1915 has nearly all been told to you in the reports of the 
officers and committees which we have just peau 

According to the report of the secretary, the quantity of 
lumber received and consumed in this city during the year 
just.passed is the greatest in its history. The facts brought 
out in this report, that we bad in Chicago at the beginning 
of the year a larger stock, that the reccipts during the year 
were greater and that the stocks left on hand at its close 
were smaller than in the preceding year. should convince the 
Inost pessimistic that there should be no complaint of the 
volume of business transacted by our members during the 
year just closed. 

If there has been a depression in many of the industries 
throughout the country during the latter half of the year, 
there does not seem to have been any in the lumber trade 
of this city so far as volume is concerned, and I believe 
there is no other son than a psychological one for the 
depression that has existed throughout the country at large. 
With the legislation at Washington regarding the tariff and 
the currency, for which the country has been waiting, an 
accomplished fact, and with the abundant crops for 1913, for 
which it was reported on good authority the farmers will 
receive from $140,900,000 to $180,000,000 more than they 
received for their 1912 crops, there can be nothing but 
prosperity in store for the business of the country, and there 
should be no note sounded that is not optimistic. 

The work of the association has been carried on by your 
board of directors and yeur various committees with the 
most cheerful and unselfish devotion to the interests and 
welfare of the lumber trade of this city and of the members 
of this association. Time forbids mention of each individual 
engaged in this work, but I desire to make special com- 
mendation of the work of F. B. McMullen and his associates 
on the entertainment committee: Charles Westcott and his 
membership committee ; Herman H. Hettler and the members 
of the traffic committee : Edward L. Thornton and his inspec- 
tion committee; Paul Sehmechel and his publicity commit- 
tee: and, finally, of the committee which has achieved success 
in the greatest piece of work that has ever been undertaken 
by any committee of this association during the forty-five 
veurs of its existence. I refer, of course, to Mr. Pope, Mr. 
Thornton and Mr. Skeele, the committee on the Lumbermen’s 
Exchange Building. 

Words fail to express the appreciation of the present 
administration of the Lumbermen’s Association for the work 
performed by this committee and more especially by its chair 
man. George J. Pope, in accomplishing. through many dis- 
couragements and against many obstacles, a work which at 
jiast realizes our dreams of a lumbermen's building fof 
lumbermen in the heart of the business district of Chicago. 
I predict that by the time the building is completed, on 
May 1, 1915. at least 90 percent of the lumbermen having 
offices in the downtown district will have taken space for 
their offices in the Lumbermen’s Exchange Building, at the 
corner of LaSalle and Madison streets. 

It is with the most profound regret that I have to 
announce the loss of seven of our associates by death during 
the year. As a mark of respect to their memory, I ask you 
to stand while their names are read: 





George Farnsworth, of the Geonto Company, January 27. 

S. P. C. Hostler, May 13. 

W. J. Herring, of Lord & Bushnell Company, May 26. 

John A. Nourse, June 16. 

J. ¢. Krupka, of Bursik & Krupka, July 50. 

ten Collins. Jr., September 29. 

John Bader, of John Bader Lumber Company and Bader- 
Peterson-Cook Company, December 25. 


Our loss of members by resignation in 1913 was in numbers 
only 26 pereent of our loss in 1912. This goes to show that 
the slight dissatisfaction in the minds of some of our mem- 
bers since the association was reorganized on the present 
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plan is passing away and argues for greater stability in its 
present membership. It is almost inconceivable that there 
should be in this city or county, in a business which develops 
and includes so many broad-minded men as the tumber 
business, a single individual who can make the claim that 
membership in this association is not worth to him the cost 
of the annual dues. Organizations such as this are mighty 
forces in the business world of today. No group of indi 
viduals. however talented, working singly as individuals, can 
accomplish a fraction of the work that those same indi 
viduals working together for a common end can accomplish. 

I want to recall to your minds the address of Harrv A. 
Wheeler, president of the Chamber of Commerce of the United 
States, at our general meeting on November 25, published in 
the AMERICAN LUMBERMAN of November 29, the keynote of 
which was “Organization, coéperation, get together, work 


together.” Among other things. he said: “You can not 
build a wall around your own business any more and succeed 
in making progress.’ He said further: “The member of 


your association who, at the end of the year, will resign 
und say it is no good to him is the man who does not come 
to your meetings, does not read your bulletins or come in 
contact with the men who are doing things for their line 
of trade. The man who comes around, gets into the game 
and studies with his fellows the needs of the business will 
never resign.” 

For the purpose of extending further the work of this 
association. we resolved at that meeting to become affiliated 
with the Chamber of Commerce of the United States, and 
your board of directors has appointed a delegate to represent 
this association at its general meetings during the year. 

I urgently recommend that an aggressive campaign be made 
this year for additional members. There are many firms 
engaged in our Jine of business in this city who are not. 
but ought to be, members of this association. 

As indicated by the reports of the chairmen of the different 
divisions, while some divisions held regular meetings, others 
have not been as active as they might be, the reason doubtless 
being the unsettled condition of the market during the latter 
half of the y 
conditions. is a condition which should be remedied 
by the incoming administration. I venture to suggest that 
it would be of great advantage to the members of each 
division to hold regular meetings once a month at the 
luncheon hour, as is done by the principal committees of 
the Association of Commerce. If this is done, it may be 
possible to arrange for those luncheons at a cost not to 
exceed 75 cents per plate. If this plan worked out satisfac- 
torily, it might not be necessary to have so many general 
meetings of the association. Vossibly four meetings a year, 
to be held at a dinner in the evening in connection with 
the monthly meetings of the divisions. would be quite suffi 
cient. This is merely a suggestion, which, if carried out. 
would, I firmly believe, bring the members together more 
frequently and be of greater benefit to them than the 





noon 
meetings which we have had during the last two years. 
In conclusion, I wish to express my thanks for and 


appreciation of the uniformly kind and loyal support of the 
board of directors during the year and for the ever willing 
coéperation and assistance of the members of the different 
committees and their chairmen; and last, but not least, of 
our ever faithful setretary. Edwin E. Hooper. I regard his 
work us invaluable to the association. He is now serving 
his twenty-sixth year in his present position and I would 
wish him nothing worse than to continue his services for 
twenty-six years more. 

Finally. I desire to acknowledge the obligations of the 
president, board of directors and the association in general 
for the fair treatment accorded to us by the representatives 
of the lumber press. 


Officials for 1914. 


The following officials were elected to serve for the 
ensuing year: 
Board of Directors. 
Division A—L. W. Crow. 
Division B—Theo. Fathauer. 
Division C—S. C. Bennett. 
lhivision D—F. J. Pike. 





Division E—F. R. Gadd. 

Division ¥—F. L. Johnson. 
Division G—George P. Rinn 
Division H—Louis Carson 


Committee on Appeals. 
M. F. Rittenhouse, 
Charles Darling, 

George TD. Griffith, 


I. J. Heitmann, 
Fred D. Smith, 
I. B. MeMullen, 


cC. B. Flinn, «. A. Marsh, 
E. A. Lang. Murdock MacLeod. 
H. D. Traeger. 


Jobn Olsen. Jr. 
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“THE RIVERDALE CARUSO 


5 Baie boned ot directors will meet Janu 
| «ary 26 and elect officers to serve for 1914. 

Following the routine business the Chair 
called on J. E. Rhodes, secretary of the 
National Lumber Manufacturers’ Associa 
tion, to address the meeting on the Forest 
Products Exposition. Mr. Rhodes talked 
for thirty minutes and held the undivided 
attention of all present. 


Following Mr. Rhodes, G. W. French, one 
of Chieago’s foremost cartoonists, gave an 
exhibition of his work, shown on the ear 
toonscope. His subjects were selected from 

| the membership of the Lumbermen’s Asso-_ 

| ciation and his caricatures of prominent 
lumbermen of Chicago provoked much 
mirth and are herewith reproduced. 

This terminated the forty-fifth annual 





E. E. HOOPER. 


GEORGE RINN. L. Ek. ROLLO. 


dinner and meeting, which was voted one of 
the most interesting ever held. 
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INDIANA RETAILERS INDORSE “JUNIOR IDEA.” 


Hoosier Dealers Celebrate Thirtieth Association Birthday — Ethics of Association Work Reviewed 





Mailorderisr: 


Characterized as One of Most Insidious of Monopolies. 


INDIANAPULIS, IND., Jan, 21.—The thirtieth annual 
convention of the Retail Lumber Dealers’ Association 
of Indiana was held at the new Hotel Severin, vesterday 
and today. Excellent attendance, an interesting program 
and a double-barreled excursion were features of this 
vear’s gathering of this active State organization of 
lumber merchants. 

At the opening session yesterday morning, President 
C. D. Meeker, of Monticello, ably reviewed the ethics 
of its legislation regarding the business interests. of 

inst mail-order competition as a fight against 
most insiduous monopolies of modern times. 


i 
had reason to be proud of the sanity 





he said, 








of its legislation regarding the business interests of 
the State. He offered the Stete as a suitable asylum 
‘*for those made homeless by trustophobia.’* In com. 





l 


plimenting the Indianapolis entestainment committee 
President Meeker said that when he joined the associa 
tion 25 vears ago ‘*Old Man’’ Huey was at the head 
ot the entertainment activities; this vear Mr. Huey 
Was again chairman assisted 


men as J. G. Brannum, Ransom Griffin, 





‘*seventyv-odd vears voung,’ 


by such al 


] 
le 
George I... Ma: 








yp and H. C. Scearce. 
re 
Regaeaing lumberman movement, Mr. 
Meeker said: 
T fathers and sons vement was launched by the 





no 
AMERICAN LUMBERMAN and it has struck a responsive chord 
in the hearts of all lumbermen as well as educators and 
religious and social 
In response to 
Wallace issued a pr 
i between 
indorst 


from persons interested, Mayor 
tion in which he urges a close 
sons, 


vement now spreading over the 





‘esolve that our sons s! 


thers more our comr 


” more our companions 

and our it will add sweetness 
to our private lives and to the value of our citizenship. 

We hope the boys are present at this convention 

ve a happy. hell w and that they will be with 

us on many future occasions IIere’s to our bovs and all 








oth r boys: God bless ‘em 


Secretary Harry C. Scearce then read his report review 
ing the association activities of the year. He reported 
316 active members, an apparent loss of two members 
This was because 20 vards sold out during the year, and 
not all their successors have yet become members, though 
several were in attendance and filed their applications 
at this meeting. 

Treasurer George L,. Maas reporte: receipts of 





$3,516.21 and disbursements of $2,925.66 leaving a bal 
ance of $590.55 in bank. 

J. P. Mareellus, of the Association of American Port 
land Cement Manufacturers, then spoke regarding con 
crete roads. He announced a series of moving pictures 
ior the following day showing the manufacture of 
cement. He said his association was educational and 
advisory and had nothing to do with the sale of cement. 
It publishes bulletins and answers inquiries of all sorts. 


Committee Appointments. 


Presideut Meeker then announced committee appoint 


ments as foilows: 





Resolutions—Charles E. Fost 


son, Indianapolis; 


ulparaiso: W. J. John- 
G. Pierson. Indianapolis 


ersville: S. DP. Stroup 





Nominations 
Shelbyville; E. 








I. R. Bintord, In 





Auditing—W. C. Pulse, Greensburg 


lapolis; Carl Robinson, Indianapolis 





The morning session then adjourned. 


TUESDAY AFTERNOON SESSION. 


Promptly at 1:50 p. m. J. R. Moorehead, who had 
just arrived from Washington, was introduced. He 
spoke briefly on the general subject of coéperation 
among retailers in his usual style but gave most 
of the time to a report of an interview with Presi 
dent Wilson on Monday, in company with L. C. Boyle, 
the well known attorney. The memorial presented to 


the President at that time appears on pages 34 and 35 
py pag 


le. 


Nis 1SSi 





Jack Brantley, the well known lumber salesman, 


then entertained for a time with some clever stunts 


in magie, to the accompaniment ot equally clever 
‘*patter,’” including some roasts of Ransom Griffin, 
M. S. Huev and others present. 


A round-table symposium of pactical talks followed. 
a. ©. Seltermever, of Decatur, gave some practical eXx- 





periences with collections, and read a sample form 
letter that was a gem and which he said had actually 
gotten results. C. E. Foster, of Valparaiso, told about 
his new shed, evolved after a visit of inspection of 
numerous other good sheds and a study of Saley’s 
‘*Lumber Shed Construction.’’ His shed is 70x300, 
With a 26-foot driveway, a railroad spur runs_ inside 
with 6-foot clearance, one side ?1 feet 6 inches 
clearance above the rail (as required by the State 
railway commission) and a 15-foot wagon driveway 
on the other side. Two-thirds of the length is sided 
with 1x6, 1 inch apart, pile foundations raised a foot 
from the ground. Rooms for cement, plaster ete., are 
floored on a level with car floors to facilitate truck- 
ing. Second deck space is limited and used only for 
items of slow movement and which can be easily ele 
vated. 


W. V. Jennings made an interesting and often 
witty address on the value of local clubs and asso 
ciations; belonging himself to one which had rented 
Roon 1101 in the hotel for the purpose of preach 





ing this gospel to lumbermen from other sections of 
the State. 

Albert Cone, of the AMERICAN LUMBERMAN’S. edi 
torial staff, briefly described a labor-saving method 
of keeping a perpetual stock record. 

J. B. Eubank, legal counsel for the association, then 
answered some new questions which had arisen in the 
application of the Indiana lien law. He referred to the 
new amendment to the Illinois law which purports to 
give a lien for lumber used for concrete forms, and 
said that Indiana courts have held there is no lien for 
material used for forms, scaffolding, fuel for hoisting 
engines ete., which does not enter directly into con 
struction, The labor of a hoisting engine is lienable, 
just as the labor of a workman; but not the coal, 
any more than the meals furnished a workman. 

Julius Seidel told of a St. Louis instance) where 
the court held that the consumed value of lumber 
used for farms was lienable—its new value, less its 
salvage value after use. He himself had a case fol 
lowing this decision in which he set up evidence to 
show that the real value disappeared after once using; 
the lumber warped so it could not be used again except 
for inferior work; it was split by nails, coated with 
cement, and could be sawed or planed only with 
damage to tools greater than the value of the work. 
The court gave judgment for two-thirds the value as 
a lien, the lumber having been used only once for 
form purposes. He is now keeping separate accounts 
where lumber is to be used for these indirect pur 
poses, and getting cash payment or other security 
than the lien. 





‘ W. LANZ. OF BEDFORD. IND, 


Presiden Retail Lumber Dealers’ Association of Indiana 


The nominating committee then brought in the fol 
lowing nominations: 

President—C. W. Lanz 

Vice president—Charles EK. Fostet 

Directors—C. 1D. Meeker, — Joseph 
Schroedet 


TUESDAY EVENING THEATER PARTY. 


As the excursion to New Orleans and Panama was 


Branuium Louis 


to leave at 7 o'clock Wednesday evening, the Indian 
apolis entertainment committee had but one evening 
tree in which to offer entertainment to guests and 
this was utilized by taking the entire party, ladies, 
lumbermen and juniors, to Keith’s Theater, where a 
high class vaudeville program was greatly enjoyed 
bv all. 


WEDNESDAY MORNING SESSION. 


The first order of business this morning was the elec 
tion of the officers, as nominated by the nominating com 
mittee yesterday. They were all unanimously elected. A 
telegram was read from the Hardwood Manufactcirers’ 
Association of the United States inviting the excursion 
party to stop in Memphis and visit the sessions of the 
convention Friday and also a letter from the St. Louis 
Lumbermen’s Club sending greetings and emphasizing 
the need of codperation among all branches of the lum- 
her industry in promoting the use of lumber rather than 
its various substitutes. 


Is the Price of Lumber High ? 


Charles S. Keith, of Kansas City, then delivered an 
interesting address, taking as his subject, ‘‘Is the Price 
of Lumber High?’’ It follows in part: 


I have been requested by your secretary, Mr. Scearce. 
io address you on this occasion on several and various 
subjects, which have intimate relations with our in- 
dustry. 

We all have our views on economic questions, and 
my belief is that as a general proposition, our people 
do not study them closely enough in their relation to 
their own business, and that if they had a better under- 
standing of the situation it would be reflected in better 
laws and more prosperous conditions. 

{ am asked to say whether or not the price of lumber 
is high. I will state my conclusion, and then attempt to 
prove it. Lumber is not high! To determine this, it is 
necessary to analyze various questions relating to or 











affecting the price of any commodity, and this analy 
will, in my judgment, answer the question. 
First—What is the standard of values, and doc 
such standard of values, in itself, fluctuate, either in 
the price of same or its purchasing power? 
Second—Has the purchasing power of any give: 
commodity as measured by other commodities in 
creased or decreased? If said purchasing power ha 
increased, then the value of said commodity has in 
creased; if said purchasing power has decreased 
then the value thereof has decreased. 

In handling the first question, our common measure 
Value is money. The worldwide basis of money today 
gold. Gold has been selected as a basis of money beca 
of its limited production, in comparison with other meta 
and consequently it is the least liable of any of them 
fuctuate in value. Yet, gold is a commodity that 
fluctuate in value, and its value increases and decreas 
in proportion to its production and the demands for 
The value of gold does not fluctuate in the price of sai 
as measured by money, because it is the basis of mon: 
but it does fluctuate in its purchasing power of ot! 
commodities. 

I find that, beginning with 1853 to 1888 the world’s p. 
duction of gold steadily decreased. In 1853 the producti 
of gold was $157,007,78). whereas the production of gold 
ISSS was $110,196,900, and during this same period I ti: 
that the price ‘evel of various commodities steadily 4 
creased, except during the period of and immediately fi 
lowing the Civil War. 

I tind that for the period following 1888 the world’s pr 
duction of gold steadily increased, and the values of co 
modities as measured in money increased with the 
creased production of gold. As an illustration of t 
situation: The production of gold, as stated above, 
ISSS was $110,196.900; the production of gold in 1893 was 
$157,494, 800; in 1900 it was $254,576,300, and in 1911 it was 
$467,569, 160. 





‘ * * 

The low production of gold for the earlier period me 
tioned above culminated with «a combination of politic 
circumstances following the long period of decreasing pr 
duction in the panic of 1893. The world’s supply of x 
increased after ISSS, but benefit of same was not felt unt 
1x7, followed thereafter by the world expansion of bus 
hess and values which culminated in an increasing ce 
mand for money in excess of the world’s supply of go 
and produced the money panic of 1907, 

During this condition, from 1896, the low period of bas 
of all valnes, to 1908, there was a great increase in valu 
of all commodities as measured by the medium of gold 

Gold is the basis of money; money is the basis 
eredit; the supply of money regulates credit; credit reg 
lates demand, and demand regulates prices. Consequent! 
as gold inereases in production, money increases in su 
ply. With the increase in money. we have an expansion 
of credit and industry. With an expansioin of indust: 
and business we have an enlarged demand for commod 
ties and consequently an enhanced value thereof. There 
fore, as the measure of value itself does not fluctuate 
Value, its purchasing power does so fluctuate. = I 
mean. entirely, to contend that the production 
alone affeets the value of Commodities or 
money, Gold may increase in production l 
strides, and yet not sufficiently to expand the supply of 
money to keep up with the world’s needs thereof. In the 
past twenty vears practically the production of gold has 
grown apace, and industry business and commodity values 
have expanded with the production thereof. 


The Changed Conditions of Today. 

Today, however, the condition has changed by 1 
of this expansion, and Europe for the last several years 
has been experiencing the same large expansion of bus 
ness and industry that we experienced in the United 
States between 1897 and 1907, and this, coupled with the 
effect of the Russian-Javanese war, the revolution 
China, the war in the Balkans, the trouble in Mexico and 
the re-arming of Germany, Austria and France, is creatin: 
today an enlarged demand for money, notwithstanding 
the general liquidation of business going on here and 
abroad, and the continued increasing gold production that 
will probably increase the price of money and bring about 
a reaction in the value of commodities for some little 
time to come, after which, again, will come another period 
of expansion. 

I find in analyzing the second question, as to the rel 
tive purchasing power of vellow pine lumber as compared 
with other commodities, that as compared with the ve 
1896, in 1910 a thousand feet of yellow pine purchased 

32% less barley; 

> corn, 

pounds of heet 
light hogs; 
s oats; 
lax; 
rye; 
wheat; 
s butter, and 

23 less potatoes 

Consequently, from the foregoing, it will be seen that 
the price of lumber is not high, and that its purchasing 
power decreased, although its selling price measured i 
gold is higher than in 1896; therefore, in my judgment, if 
the price of lumber were high, it would purchase more of 
other commodities in 1910 than in 1896, while the cor 
trary is true, and the result is that limber is lower toda) 
than it was in 1896. * * * 














ason 








Is the Supply of Lumber Scarce? 
We now come to the second question—Is the supply otf 
lumber scarce? 
If the law of supply and demand governs the price of 


any commodity, then at least present prices of lumber 


should indicate that there is no scarcity in the supply of 
same. It is true that the supply of raw material is be- 
coming scarce. When we consider that at the time of 
the beginning of the American Revolution this count 
was forested from the Atlantic coast to Illinois, the Grest 
Lakes country, as well as all the territory south of. the 
Ohio River from the Atlantic coast west to Texas, i! 
cluding parts of Missouri and all of Arkansas, and pat'ts 
of Oklahoma, as well as the Pacific coast, and that where 
these forests once stood a large percentage of same is 
prairie country today, we must reach the conelusion tha! 
the forest supply is becoming scarcer and that we must 
conserve our resources and practice reforestation. 

Our demand for lumber has been continually increasi 
with our increase of population and industry, with the 1° 
sult that in 1910, with an increase of 83.4 percent in po} 
lation and an increase of 47.7 percent in per capita co 
sumption, our total consumption of lumber has increas 
172 percent annually as against the consumption of 15+! 
During this period of increased consumption the pr 
duction of lumber has continued to increase to take ca 
of the demand, 

It has been my observation that our business con 
in cycles, and that we are awakened to find a great | 
crease in demand, caused by the increase in populatio 
The railroads generally feel this situation first, throu 
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heir increased traffic requirements, which necessitates 
n their part immediate increase in facilities and causes 
nem to increase their purchase of cars, locomotives and 
xtensions of lines and terminal facilities, which, in turn, 
cach other industries, and for a time divert the move- 
ent of material and supplies from their ordlinary chan- 
ls of consumption to that of this demand. Prices ad- 
ince and businéss’ becomes more remunerative. This 
iuses the manufacturers in turn to increase their facili- 
es: the retailers find difficulty in getting their orders 
lled and place orders in excess of their requirements, 
ith the result that the manufacturers, misjudging the 
emand, construct a greater number of plants than are 
eeded, causing in the end over-production, resulting in 
wer prices and depression, At times there may be a 
ortage of supply, which always results in the end in an 
ess production. So it has been and so, it seems, it 
ways will be. 
the price of lumber will continue to increase until the 
lization for timber will justify the reforestation of 
: Jands, and when that point is reached the price will 
more stable and more uniform. Higher prices of lum- 
may be retarded by the practice of conservation of 
forests by the manufacturer and the practice of con- 
vation of its consumption by the user. In the first 
tance the manufacturer should manufacture each log 
i every tree into lumber. This is impracticable at 
es by reason of the fact that the price being so low, 
cost of production can not be secured and the top- 
must be left in the woods to rot., Such a condition 
existed in the yellow, pine lumber business since 1907, 
h the exception of the last half of 1912 and the first 
of 1913. 
‘he various Federal and State trust laws make it un- 
ful to combine for the purpose of getting better prices 
producing less lumber, and during times of under- 
sumption or overproduction the top-logs and small 
es have to be left in the woods to rot and waste. 


Lumber Consumption and Conservation. 
his country consumes practically 50,000,000,000 feet of 
| ber annually. Let that consumption be reduced by 
4s pereent and the effect is disastrous, as far as price is 

erned, and at least 25 percent of the harvest of logs 
is wasted as a result. The mills cannot stop operating, 
“ not operate less than their competitors, and will only 
produce that which they can profitably produce, so that 
t yperate to their full capacity of 50,000,000,000 feet and 
t e the above mentioned proportion of the logs and the 
sill trees on the ground to waste, they must harvest 
§0,000,000,000 feet of logs, of which 16,000,000,000 feet is 
wasted, per annum. In five yvears a waste of 80,000,000,000 
feet has taken place. If these logs are worth, including 
stuimpage and profit, $12.50 per thousand feet, such as was 





(. Db. MEEKER, OF MONTICELLO, IND. : 
Retiring President. 


Vielded one vear ago, the waste has been $1,000,0 10,000 
which was the cost-of the Civil War. Some one must pay 
for this in the end, and who? Both the manufacturer and 
the consumer—the manufacturer pays at the present time 
ind the consumer pays in the future in enhanced values 
of lumber. 

The consumer should practice conservation in the con- 
sumption of lumber. In Europe the trade calls for odd 
nches in width and thickness and odd length in feet. as 
vell as even inches in width and thickness and even 
length in feet, and if our domestic consumers should do 

same it would effect an enormous saving—not less 
no 15 percent of the production of 50,060,000,000 feet an- 
illy, or 7,500,000,00) feet annually. Closer study should 
had in the use of lumber, and lumber should be pur- 
ased as regards its utility rather than its appearance. 
Much better results could be had with such a condition. 

So lumber is not scarce, and could be in greater sup- 

with the practice of conservation in its manufac- 
e and in its usage 


} 
1 
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I 
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Is Lumber Trust-Controlled? 


| will not go into great length on this subject, having 
ered it previously in a talk before the National Lum- 
Manufacturers’ Association, but will only attempt to 
show in a general way how impracticable it would be to 
control it. * * * 
There has never been such a control of prices, and 
my judgment there never can be. Even the commis- 
mer appointed by the supreme court for the State of 
ssouri to hear the lumber trust case, found as follows: 
I find that there was no conspiracy, understanding 
or agreemeit, expressed or implied, at any time, be- 
tween the defendants, among themselves, or between 
iny of the defendants with other defendants or with 
other persons or corporations to sell the product of 
their mills or their merchandise at uniform prices, 
and that there has existed free, open, actual and 
ictive competition in the sale of yellow pine lumber 
hetween them. 





_ 
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Since preparing the above, the supreme court of the 
“tate of Missouri has rendered its decision in the anti- 
ust suit against the lumbermen in the State of Missouri, 
herein it finds that certain defendant companies, mem- 
ers of the Yellow Pine Manufacturers’ Association in the 
ite of Missouri, are guilty of violation of the trust 
atutes of that State, but the court goes so far as to 
iy that: 

_The learned commissioner finds that the members 
of the association, including the respondents. did not 
ibide by the prices shown upon these price-lists, either 
When the latter were made by the committee on values 
or when made by the secretary. This we think is a 
correct finding. 
| would call your attention to the difference between the 
dings, as first quoted, by the commissioner, and the 
dings as quoted from the opinion of the supreme court 


of the State of Missouri, but notwithstanding the differ- 
ence in the language used in both quotations, the result, 
as far as the trade is concerned, is the same, and that is 
that the fact still remains that there is free, open, actual 
and active competition between the manufacturers of lum- 
ber in the disposal of their product, and that lumber is not 
trust controlled. = 

The popular agitation of the high price of lumber, its 
scarcity, and that it is trust-controlled have been used by 
the manufacturers of its substitutes in their campaign to 
increase the consumption of their products. * * * 

The manufacturers of substitutes are busy advertising 
their products, influencing legislation, municipal, State 
and Federal, proposing building codes in which lumber is 
unfairly treated, and what are we doing to combat this 
situation? This is a feature that the retailers themselves 
should oppose, on account of their local influence and their 
numerical strength. Many retailers themselves are intro- 
ducing these substitutes and increasing the use of com- 
modities that the hardware and other merchants in their 
communities may and do handle in competition with them, 
a policy which. if adhered to, will eventually render their 
business unprofitable. 


The Question of Substitutes for Lumber. 

A great deal of encouragement is being given to the 
manufacturers of substitutes for lumber by the mannufac- 
turer, jobber and distributer of lumber furnishing material 
other than that specified by the engineer or architect in 
charge, The excuse for this is that such material as was 
furnished could be furnished at a lower cost and that the 
party so furnishing it was forced so to do by reason of the 
competition which he met. 

Many instances have been found where structures have 
been gravely injured by this practice, and charges have 
been preferred that the materials specified could no longer 
be secured, and this being the fact, that substitutes are 
more practical and should, therefore, be specified instead 
of lumber. This practice has been more especially felt in 
mill construction, where longleaf material has been speci- 
fied and shortleaf and loblolly furnished. We all know 
that longleaf material is in plentiful supply, but if other 
material is furnished and the claim is set up as a reason 
therefor, that longleaf material cannot be secured, the 
results must be obvious. 

The effect of such practice should be 
each and every lumber dealer, whether 
jobber or distributer, as it can only react to the detri- 
ment of the industry. In this direction I would urge that 
every lumberman make it his business, or the business of 
the association which he may be a member of, to stop 
such practices which, as a matter of fact, are dishonest 
practices, as well as detrimental. In the long run honest 
practices are the best. 

I would urge upon you and upon the manufacturers of 
lumber coéperation along some well-defined and compre- 
hensive plan in the education of the trade and the public 
as to the facts of your industry and the superiority of the 
commodity which you are handling, so that we may all be 
the beneficiaries of a larger volume of business, fairer 
legislation and less prosecution, to accomplish all of 
which we must first study our own conditions in order 


discouraged by 
manufacturer, 





that we may be properly informed and educate the public. 
Railroad Situation in Relation to Industry. 
I can not miss this opportunity, and I wish to claim 


your indulgence, to add a few remarks, before closing, on 
the railroad situation as it affects all industry and busi- 


Has it ever occurred to you that with the decreased 
purchasing power of money and increased cost of labou 
and commodities entering into the conduct of transporta- 
tion, the railroads find themselves today with rigid basis 
of rates which, when modified, are practically only modi- 
fied downward, and with the various State and Federa! 
legislative enactments further increasing their expenses, 
the time must come, if it is not already here. when the 
shippers and consumers must pay either higher rates or 
the government must take over and operate the railroads. 
In the event the government operates the railroads with 
the present basis of rates maintained, we must face 
higher taxation in order to make up the deficit that the 
railroad companies are now confronted with, in addition 
to increased costs due to a politically managed utility. 
The railroads for many months past have shown ma- 
terially increased gross earnings, with decreases in their 
net, and month by month their resources for the purpose 
of paying their fixed charges on both old financing and 
new have been growing steadily less. With this condition 
they are finding it impossible to do the necessary financing 
to extend their present properties and add additional 
facilities to take care of the shipping public. * ° 

That railroad financing in some instances in the past 
has been wrong, that some of the properties have been 
abused, and that they are now feeling the effects of this 
condition, we all know to be true, but in this we have ¢ 
condition and not a theory to face, and it should not be 
met by destroying the properties. If a man has a disease 
or an injury that necessitates the removal of a limb, we 
do not destroy the man—neither should we destroy the 
properties of the railroad companies by making their 
earnings inadequate and being unreasonable in our 
mands. We should view the situation in a broad 
and so handle it. 

I believe that the lines are entitled to the increases 
which they are asking from the Interstate Commerce 
Commission at the present time, and that our interests 
and the interests of every business would be best served 
by granting them a straight percentage increase, observ- 
ing present differentials between commodities and com- 
munities, and I would like to urge upon you to take some 
action at this convention in a resolution to the effect 
that the needs of the lines are recognized by you, and 
that the commission should so observe it by granting 
such a reasonable increise as in their judgment they 
deem necessary. 

I wish to thank you very much for your kindly attention. 


de- 
way 





E. E. Tomlinson, president of the General Tratftic 
Service Company, of Chicago, then made an interesting 
talk on the handling of lumber traffic matters, check- 
ing rates, securing proper through-routing, handling 
freight claims and the like. Mr. Tomlinson explained 
that having had many vears’ experience in handling 
traffic matters for large corporations the purpose of 
his present organization was to enable smaller busi- 
ness enterprises to secure equal efficiency in the han- 
dling of shipments. Some time since Mr. Tomlinson 
offered a free test service to the members of the asso- 
ciation and at the close of his address Secretary 
Scearce related one or two instances of how this had 
worked out. The committee on resolutions recom- 
mended to the directors the establishment of a traffic 
department of the association under contract with 
Mr. Tomlinson’s concern. It was understood that this 
can be accomplished without advancing the association 
dues, thereby giving the members a service which will 
actually save them a considerable portion and prob- 
ably in some cases all or more than the amount of 
their yearly dues to the association. 

At the close of Mr. Tomlinson’s address the morning 
session adjourned. 


THE JUNIOR LUMBERMEN’S PROGRAM. 


At 9 o’elock in the morning about forty of the junior 
lumbermen, ranging in age from 7 to 19 years, gathered 


in the hotel lobby and were given into the charge of 
a committee of the Chamber of Commerce, who some 
time previously had arranged the itinerary of an 
automobile trip. The trip was in charge of Clarence 
E. Boyd, field secretary of the Chamber of Commerce. 
The details had been arranged by Frederick 8. Lovett, 
chairman of an entertainment committee especially 
appointed by the Chamber of Commerce for this pur 
pose. The party was also accompanied by M. 8. Huey, 
chairman of the convention entertainment 


committee 
of the Indianapolis lumbermen. 


From the hotel the party went to the factory ot 
E. C. Atkins & Co., where they made a complete 
inspection of the various processes of saw manufacture 
and were briefly addressed in a happy vein by Myr. 
Atkins. From there they went to the plant of the 
Indianapolis Star and then went to the Federal Build 
ing, where the custodian of the building took them 
through the various departments of the post office and 
other Federal offices, and they were welcomed by 
Postmaster Springsteen. They then went to the city 
hall, where Mayor Joseph E. Bell again bade them 
welcome. The office of the Daily News was next 
visited. From there they went to the State Capitol, 
where Governor S. M. Ralston not only welcomed them 
but went somewhat further into the general subject 
of lumbering, telling something of its early history 
and referring to the allied subjects of forestry and 
conservation in such a way as to show an excellent 
knowledge of these subjects. 

The party then went to the chamber of commerce, 
where the automebiles were dismissed, and the entire 
party was entertained at lunch in the rooms of the 
commercial club. Here there were brief addresses 
at the close of the luncheon. Mr. Boyd bade the party 
farewell and turned them over to M. 8. Huey to con- 
duct back to the hotel. He expressed the pleasure of 
members of the chamber of commerce in having the 
privilege of extending entertainment to the sons of 
lumbermen throughout the State. He regretted that 





Hi. C. SCEARCE, OF MOORESVILLE, IND.: 
Reélected Secretary. 


the time available had not permitted them to visit a 
larger number of points of interest in the city and 
assured them that at any time any of them were in 
Indianapolis he hoped they would not fail to visit the 
chamber of commerce or make a more extended study 
of any of the places they had briefly seen during the 
morning. 

Mr. Boyd then called upon Mr. Lovett, who spoke 
briefly, stating that his work as chairman of the 
special committee had been done some time since in 
arranging for the trip which they had just had, and 
that instead of speaking further himself he would 
introduce the Rev. F. C. 8S. Wickes. 

This well known Unitarian minister at the outset 
deprecated having been introduced to a company of 
boys as a preacher, implying that this is not much of 
a recommendation perhaps to the average boy. He 
told how a member of the boys’ club in whose activi 
ties he has a part, replying to some remark upon this 
subject, admitted that Mr. Wickes was a_ preacher, 
but qualified it by saying that he wasn’t much of a 
preacher, anyhow. 

The speaker continued by expressing his doubt as to 
whether any one of the boys present would ever become 
president of the United States, but he said that each 
had it certainly within his future to become an exceed- 
ingly valuable citizen. He also spoke of the advan 
tages of life in the country and the smaller towns. It 
is true the city has its appeal with its five-cent theaters 
and its noise and bustle, but it also has its disadvan 
tages, particularly as a place for boys or young men. 
In the country there is room to expand one’s lungs 
without crowding some one else. The speaker was 
troubled with pharyngitis simply because for months 
past he had been breathing the smoky atmosphere of 
the city and his voice, therefore, did not have that 
fine clearness which characterized the voice of a boy. 
The speaker had always lived in the city, but usually 
in small cities where there was room for boyish sports 
such as baseball and football. Indianapolis boys had 
few such facilities. For every job there are usually 
two or three men and while the country boy might 
find work in the city at a higher wage than at home, 


(Concluded on Page 66.) 
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ELEVENTH COLORADO-WYOMING ANNUAL. 


Record-Breaking Attendance — Gratifying Increase in Membership—Finances in Good Shape—New Secretary Ap. 
pointed—Membership in Western Association Rescinded—Novel Registration Method Effective. 


DENVER, COLO., Jan. 22.—The eleventh annual conven 
tion of the Colorado & Wyoming Lumber Dealers’ 


Association closed a three-day session here today. With- 
out doubt it was the most successful meeting the 
association has ever held. The attendance was much 


larger than that of previous gatherings and genuine 
enthusiasm and good fellowship were in evidence from 
start to finish. 

The first session Tuesday morning was called to order 
by President Warren at 10 o’cloek. After the roll call 
the minutes of the last meeting were read and approved. 
The reports of the secretary and the treasurer showed 
au very gratifying increase in membership during the 
last year and that the association is on a very satisfac- 
tory financial basis. , 

President’s Report. 

In his annual report President Warren reviewed the 
progress of the association during the last twelve months 
and pointed out the new features that properly belong 
to association work and that have been adopted and put 
into practical use for the benefit of the members of the 
association. He very modestly gave the credit for the 
newly added features to Secretary Mundell. 

One year ago. 


He said: 

} former President Esworthy made the rer- 
mark that 1912 was perhaps the most eventful vear in the 
life of this ‘association. No doubt from the standpoint or 
tumult and legal complications that was true: but from 
the intimate knowledge have, I feel safe in saying that 
1913 has been of vastly ‘ 


: greater importance to this associa- 
tion. 

You, of Course, know the proposition that was placed before 
us at the last annual meeting—to change the work of our 


association and make it a social organization and to have 
others do the work that we had been doing in the past. 
This proposition. you well know, met with objection by a 
vast majority of the members present, who showed a dis- 
position of wanting to maintain their own association 
intact and handle it according to their own ideas—beliey- 
ing that greater good could be accomplished and greater 
benefits brought to the dealer in our own territery. 

At the meeting of the new board of directors, January 
25. 1913. we postponed the election of a secretary as we 
had no one in sight at that time, but it was recommended 
that we jook around for some one for the place. With 
this idea in view, your directors met on March 5 and. from 
a number of applicants, selected Mr. Mundell as your secre- 
tary. The directors now believe and also think the asso 
ciation will bear us out, that we made a wise selection. 

After familiarizing himself with office details, Mr. Mundell 
made several trips soliciting membership that were in a 
measure successful. He has taken hold of the work with a 
determination to make good. Believing that the members 
should be given some direct benefits, there was a_ traffic 
department arranged for in the latter part of June. This 
feature of the work has proved satisfactory and has been a 
benefit to the members who have made use of this depart- 
ment. Claims have been made for overcharges paid by mem- 
bers of this association to amounts in some cases more than 
enough to pay the annual dues. We believe if each mem- 
ber would make use of this department, he would find it 
bencticial and profitable. 

There was also started what we term a_ special service 
department and what we mean by this is that anything a 
personal representative can do for a member here in Den 
ver would be done free of any expense whatever. This de 
partment can be made use of in many different ways that 
should be very beneficial to the individual member during 
the vear. A number of members have made use of this 
feature of the work with satisfactory results. 

The information department is one that we feel should 
be encouraged and that much benefit can be derived from. 
as the association office is in very good shape to give the 
member information that should be profitable to him. 

am touching on these various features lightly as I 
assume they will be covered in the secretary's report and 
be discussed fully during this convention. 

There has been considerable interest created in this work 
the last year. A number of new members have been ad- 
mitted to the association. Our finances are in a reasonably 
satisfactory state. The prospects for this year are very 
good and it now looks as though it is possible to build up 
an association in this territory that will be well worth 
while. On June 7 the Federal suit against the secretaries 
was dismissed in Chicago. In December, 1912, the State 
suit against this association was stricken from the docket. 

Qur association is recognized throughout the land as a 
live one. It is doing the work that it was incorporated for, 
and I have no hesitancy in saying that it is entitled to the 
support of every dealer within our territory and I bespeak 
for it their support. 

The time has come when it is absolutely necessary that 
the little business men get together and work in harmony 
for their mutual good. It has been mentioned that we need 
a new Jien law or a revision of the old one. We will prob- 
ably know more about it after we hear the speech of Judge 
Southard on the subject—*Mechanics’ Liens.” 

It is going to be necessarv also that we take a more 
active part in the political questions of the country than 
we have heretofore. and if we fail in this it will be to our 
detriment. 

In conclusion I want to take this opportunity of thank- 
ing you for the honor of acting as your president during the 
last year. I want to thank the officers and individual mem- 
bers of the association for their loyal support. 


Financial Report. 


The financial condition of 
by the secretary as follows: 








the association was reported 


Total amount in treasury, January 1. ee 
Received from dues.... Se $2,904.55 
Received from advertising.............. 315.00 
teceived from interest on time deposit... 70.76 


$2.698.09 





3,290.11 


$5,988.20 











Disbursements. 
Telephone and telegraph. . oe 
ee ne eee : Sie sue: ee 
Printing and stationery............ 
ES Se Cee era 
{lS A eee Sai 
Traveling expenses ......... 
Convention expenses ... eee c sees 
Executive and directors’ meetings. 
Premium on surety bond... 20. 
Defense committee ; 266.00 
Office fixtures ..... 111.75 
Incidentals ....... 215 
$4,283.40 
Total balance in treasury.......... $1,704.80 





Balance consists of 
State defense fund 


$1,109.60 
Working account 


595.20 


Total $1,704.80 


Convenience and Comfort. 

Better preparation than heretofore was made this year 
for the convenience and comfort of those attending the 
convention. Last week the association headquarters were 
moved into a three-room suite in the Chamber of Com 
merece which was: in charge of Assistant Secretary Thor 
sen during the convention. Adjoining the convention 
hall in the Brown Palace Hotel, a large reception room 
with telephones, checking stand, typewriters and every 
possible convenience was maintained, and a concealed 
orchestra furnished music immediately preceding every 
session, The old way of registration was done away 
with also. Every applicant for registration was 
promptly turned over to a young lady typist, who printed 
his name and address together with the firm or company 
be represented, inserted the inscription in a handsome 
badge and sent him away properly tagged. 

The ladies were not forgotten in the way of entertain 
ment, and fully 100 were the guests of the Noll-Welty 
Lumber Company, of Denver, at a matinee party Tuesday 
afternoon at the Orpheum Theater, and also at a theater 
party at the New Denham Theater Wednesday evening. 
A special committee of twenty-five ladies escorted the 
parties to and from the theaters. 

The lecture by Dr. Stanley L. 
on ‘Suggestions in Advertising, Salesmanship and 
Business Building,’’ was the main feature of the pro 
gram Tuesday afternoon. His address was well received 
and delivered to a packed audience. 


Krebs, of Philadelphia, 





HE MENWAY., 


Secretary 


COLORADO SPRINGS; 
Emeritus 


THURSDAY MORNING SESSION. 


{Special telegram to AMERICAN LUMBERMAN. ] 
DENVER, COoLO., Jan. 22.—The following resolutions 
were adopted at the beginning of the Thursday morning 


session: 


WHereas, An unfavorable condition of violence and law 
lessness having existed in the coal fields of southern Colo 
rado, thereby causing loss of life, destruction of property 
and exorbitant and unwarranted prices of coal to the con 
sumer, the Ifon. Elias M. Ammons, gevernor of the State 
of Colorado, found it necessary to call out the militia 
forces of the State for the purpose of protecting life and 
property and restoring order, be it 

Resolied, That this association in annual convention as 
sembled. cordially commend and indorse the action 
and pelicy of the governor as the best means of restoring 
peace and prosperity throvghout our commonwealth. 

Wuereas, it has pleased Almighty God to remove from 
our midst our neighbors and brothers, Senator T. J. Me- 
Cue, of Denver, Colo. Senator W. L. Clayton. of Greeley, 
Colo., and Director O. L. Davis. of Trinidad, Colo., be it 

Resolred, Vhat it is the desire of this association in 
annual convention to give expression of the loss it) has 
suffered by the death of these members. 

Resolied, That their lives were an example of integrity 
and fair dealing. and their character amiable and loving: 
that they were just and upright in all their actions, kind 
and considerate with whomever they came in contact and 
loval and devoted to their friends. We who knew them 
best, bear testimony to their sterling qualities and realize 
that their death is not only a loss to this association, but 
to the State at large: be it further 

Resolved, That the sincere and heartfelt sympathy of this 
association and its members be hereby extended to their 
families. 


does 


Resolutions of thanks were also passed acknowledging 
courtesies extended by the management of the Brown 
-alace Hotel, and of the unusual privilege accorded the 
members by the Mountain States Telephone Company, 
in turning over the free use of their lines two hours 
each evening for the convenience of members who wished 
to converse with their homes or places of business. The 
Denver Knot Hole Club was also warmly remembered 
in a resolution of thanks for their entertainment of the 
members and their guests. The Noll-Welty Lumber Com- 
pany was tendered the sincere thanks of the association 


for the courtesies extended to the visiting ladies. ‘Ii, 
following resolutions were also passed: 

WHEREAS, At our annual convention in 1913 the Wests.) 
associition of Spokane proposed to this association that i; 
inembers join and affiliate and become a part of the Western 
association of Spokane: and 

WuHereas, At that annual convention of this association 
a resolution was passed authorizing the Western association 
to solicit members from our membership under certain « 
ditions ; and, 

WHEREAS, ‘The Western association on its letterheads sod 
literature advertises its territory as covering the Sta: 
of Colorado and Wyoming; be it 

Resolved, That this association, in annual convention 
assembled, commends and indorses the action of our board 
of directors in refusing to join and affiliate with the West 
ern association of Spokane; be it 

Resolved, Vhat the resolution passed at the annual con 
vention in January, 1913, authorizing the solicitation |) 
the Western association of members from among our mem 
bership is hereby rescinded; be it further 
_ Resolved, ‘That the advertising by the Western Associ: 
tion of the territory of Colorado and Wyoming as_ belong 
ing to its jurisdiction is hereby declared to be inimicali| 
and detrimental to the welfare and best interests of this 
association, and that the same is not only misleading to 
the members of our association and all the lumber dealors 
within the confines of the territory of our organization 
but is misleading as well to the members of the Western 
association and to our sister associations ; 

Resolved, That) Secretary Mundel be instructed to tor 
ward a copy of this resolution to the Western association 
at Spokane. 








Resolutions were also adopted extending the thanks 
of the association to Judge C. E, Southard of Greeley, 
for his able and instructive address on the mechanics’ 
lien law; indorsing one-cent letter postage measures in- 
troduced in congress and pledging the active support of 
the association to secure their enactment; and thanking 
the board of directors for establishing the special ser 
vice and traftic departments, and urging all members 
to make use of the new adjuncts in the association work, 

The address by Judge C. E. Southard, of Greeley, 
on ** Mechanics’ Lien Laws,’’ was especially well re 
ceived. His able explanation of the provisions of this 
law was much appreciated by many who have been 
unable to grasp the real intent of the measure. 


MISCELLANEOUS NOTES. 

President F. A. Good, of the Nebraska association, 
entertained the members Wednesday afternoon by 
many well placed humorous stories. He pleaded for 
more extensive codperation among lumbermen in gen 
eral. He pointed out the different stages in business 
development since the beginning of history, from the 
stage of savagery, through the second age of compe 
tition and up to the present era of coOperation—the 
real dawn of the Golden Rule as applied to business. 

He was followed by Secretary Hall, of Lineoln, who 
presented the advantages of the insurance feature of 
the Nebraska association and urged the members 
present to avail themselves of its benefits by their pa 
tronage. It is carrying risks in twelve states, he said, 
IS per cent of which was Colorado business. 

Robert Anderson, president of the Western associa 
tion, extended invitations to those present to attend 
the convention at Salt Lake City February 12. He 
told of the association's successful work the past year 
and stated that real benefits were already apparent 
from the engagement of a former teacher of the Towa 
agricultural college to travel and give practical in 
structions in scientifie farming methods in_ its 
territory. 

Dr. Krebs 
afternoon on 
His address 
election of 
session. 

J. R. Moorehead, of Lexington, Mo., was called to 
Washington, and L. F. Ross, of Kansas City, Mo., 
filled the time allotted to Mr, Moorehead. 


VETERAN IS HONORED. 
{Special telegram to AMERICAN LUMBERMAN. ] 

DENVER, CoLo., Jan. 22.—Grant C. Hemenway, of Colo- 
rado Springs, Colo., was elected president of the Colorado 
& Wyoming Lumber Dealers’ Association this afternoon. 

A veteran association worker was honored when H. II. 
Hemenway, of Colorado Springs, was given the honorary 
position of secretary emeritus. 


delivered his second leeture 
‘*Two Snakes in the Business 
consumed the entire session, 


officers went over until the 


Thursday 

Brain.’ 
and the 
afternoon 


R. D. Mundell was elected secretary and Larry 
Maroney treasurer. Other officers were elected as 
follows: 

First District 
Vice-President Pelton, Laramie, W 


Clark yo. 
Directors—-W. CC. Grier, Wvo.; Hal Baldwin. 
Greeley. Colo. 
Second district 
Vice-President 
Directors—Fred 
LaJunta. Colo. 
Third district— 
Vice-President—J. T. Wallace, Monte Vista, Colo. 
Directors—W. C. Kurtz, Grand Junction, Colo. 


CONVENTION NOTES. 


One.of the most popular members attending the con 
vention this year was H. H. Hemenway, of Colora:lo 
Springs, familiarly known as ‘‘Pap’’ Hemenway '0 
every lumberman in Colorado and who likewise con! 
mands the love and admiration of every lumberman |! 
the State. ‘‘Pap’’ was secretary of the association for 
nine years. As a fitting testimonial to the high estee! 
in which he is held his life-size portrait was recently 


Cheyenne, 


Harry Nutting, Littleton, Colo. 


Conine, Denver. Colo.; John MeNecn, 
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jung in the association headquarters and moved to con- 
ention hall during the three-day session. 

The Denver Knot Hole Club fully sustained its well 
arned reputation as entertainer again this year. It 
naintained its usual quarters in a suite on the eighth 
‘oor of the Brown Palace Hotel, where everything pos- 
ible that would contribute to the comfort and entertain- 
nent of visiting lumbermen and their friends was pro- 
ided. The Knot Holers were also properly tagged. 
‘heir badges were made of leather done in imitation 
ak, handsomely grained with a space left in the center 
» represent a knot hole, in which was printed the name 
{ the member. 

Wednesday afternoon in convention hall, the Knot 
jole Club presented a moving picture exhibition of the 
ong-Bell Lumber Company films at the conclusion of 
e regular session. 

More than 150 were guests of the Knot Hole Club 


at a splendidly appointed banquet at the Colorado 
Traffic Club rooms Wednesday evening. The menu card 
was gotten up in a way characteristic of the ideas sprung 
in the past, but which never lack in novelty. The cards 
were printed, ‘‘The Lumbermen’s Handbook—How to 
behave at a lumkermen’s banquet and many other hel p- 
ful hows, lumber poems and things a retail lumberman 
should know.’’ Preceding a six-act vaudeville produc- 
tion, the Knot Hole Sextette sang the St. Louis lumber- 
men’s Schnitzel Bank song, which was greeted with long 
and loud applause. 
HOO-HOO CONCATENATION. 

In the convention hall Tuesday evening, Vicegerent 
Dave H. Cale conducted a Hoo-Hoo concatenation and 
initiated seven kittens into the mysteries. The following 
officers were present: 

Senior Lloo-Hoo—Charles Kirchner. 

Junior Ifloo-Hoo—-E. EK. Aldous. 


Bojum——Tom Moss. 

Scrivenoter—John Willard. 

Jabberwock—Guy H. Waite. 

Custocatian—J. E. Preston. 

Arcanoper—Tom Brown. 

Gurdon—Fred Darrow. 

Floor committee—D. H. Elder, William Wagoner, Chick 
Allen, Whitney Newton and George Deland. 

Following the concatenation an elegant luncheon was 
served in the Palm room on the main floor of the hotel. 
During the progress of the luncheon the assembled guests 
were entertained with instru .ental piano selections by 
Miss Lela Sprague, a local musician of rare ability. 

Snark Cale introduced Will McPhee, the toastmaster 
of the evening. Short addresses were delivered by 
Dwight H. Elder, president of the Denver Knot Hole 
Club, D. C. Donovan and Larry Maroney. P. G. Conover 
was also called upon and in response paid warm tribute 
to the memory of Tom McCue and William Clayton, both 
of whom have crossed the Divide during the last year. 





MIDWINTER MEETING OF MICHIGAN HARDWOOD MEN. 


Report of Railroad Committee Shows Results Obtained in Fight Against Railroads for Reparation — Association 
Votes to Purchase Two Fire Observation Towers. 


yerRoIT, Micu., Jan, 21.—The midwinter meeting of 
Michigan Hardwood Manufacturers’ Association was 
held at the Hotel Pontchartrain today. The convention 
~ culled to order by the first vice president, Charles A. 
lhoelow, of Bay City, in the absence of President F. L. 
ichardson. Mr. Bigelow said that he regretted Mr. 
lichardson’s absence, but that he would do his best to 
idle the meeting with dispatch. He believed he was 
‘ing the sentiment of all members present in saying 
t he was exceedingly glad to see Mr. Diggins in 
endanece, 
the Chair then asked the secretary to call the roll, 
‘h showed that a large percentage of the membership 
s represented. The secretary then read his report as 
follows: 


Nineteen hundred and twelve was one of the best years 

the manufacturing Jumbermen of Michigan and 1918 in 
iiny points has equailed it. We started in last year with 
every Teeling of confidence for a successful year and Tbe 
| most of the manufacturers consider the last year to 
hive been above the average, and we are looking for a 
good vear in 1914. 7 

Our stock reports, with the same number of members re- 
porting as one year ago, will show more stocks on .hand 
thin a year ago, but less than in 1912. 

We are pleased to advise the membership of the follow 

additions since our last meeting, which include the 

Northwestern Cooperage & Lumber Company. Gladstone ; 
1 Spies-Thempson Lumber Company, Menominee; DD. N. 
MelLeod Lumber Company, Garnet; W. L. MeManus Lumber 
Company, Petoskey: and the Strable Manufacturing Com 

ny, Saginaw, which operates the Bliss & Van Auken mill 
naw and is manufacturing the Batchelor Timber 
Company's timber. During the vear we have added ten 

inbers but lost eight by the cutting out of their timber 

Michigan. 






General Assessment. 

(ur general assessment levied at the October meeting has 
netted us $7,828.51 on a basis of 391,.428.946 feet at 2 cents 
i thousand, There are still three members to hear from 
ind we have had the promise of paying the amount due 

it an early date. 

We are pleased to report the receipts of the first payment 
of the R. G. Peters Salt & Lumber Company, which went 
into the hands of receivers several years ago and we believe 
we shall receive the entire amount due us. 

Our treasurer's report shows a net cash balance in the gen- 

fund of $8,615.58 and in the forest fire fund $1,648.25. 
There is still one assessment in the latter fund due, which 
we expect to get later. 

\ year ago we considered the employers’ liability act, 
Which became effective September 1, 1912, and we have 
listed this topie for discussion in order to bring out any 
points that the members consider of vital importance. You 

had more than a year’s experience under the law and 
it was thonght well to ascertain how you felt in regard to 
its working. 

le secretary's office has been reporting recent sales from 
Jo und car shippers by circular and we are informed tiat 

work has met with your approval, We are pleased to 
sive out this information for the benefit of the general trade 

are open to any suggestions along this line of work. 
Pacific Coast Rate Case. 

We are pleased to report that we have at last received 
sciuetbing definite on our Pacific coast rate case, which we 
started four years ago. We have an order ftom the Inter 
stute Commerce Conmission covering reparation on 289 cars 
usounting to $6,890.11 and this is ordered paid by February 
I This amount does not cover all of the cars presented 
iid we are teoking for an additional order covering other 
shipments 

rhe question of Michigan lumber rates is still before us. 
| beheve a conference of the railroads. shippers and the 
Stite railroad commission would do more to bring about a 

fer understanding between the shippers and carriers than 

thing that could be done. Our railroad committee has 
fandled this matter judiciously and Chairman Ballou will 
hive a report to make today. 
One of the topics announced in our call for meeting 
s “Logging and Camp Expense” and it is believed that 
efit to lumbermen thay result through a conference on 
subject. The Northern Hemlock & Hardwood Manu- 
turers’ Association some time ago formed two new coin- 
ttees; one upon standardization of logging accounts and 
upon the welfare of men in the camps, both of which 
worthy of consideration and if properly handled can 
of much value to the members. 
Chief Warden Hickok has been outlining his campaign 
the opening of the forest fire protective department in 
spling and will make a report to you on that subject 


! 


lay 
; An Absentee. 
We regret to note the absence of Bruce Odell. chairman 
our market conditions commitiee, today, this being the 
st meeting he has missed in seven years. Many of our 
mInbers have not really appreciated the work that) Mr. 
lell has done along the line of market conditions. He has 
nh especially efficient in the drawing up of reports that 
ve not only been interesting reading, but have brought 
sults. He is not here to make report on the Forest Prod- 
is Exposition. As you know Mr. Odell was our represen- 
tive on the committee and whatever has been done along 
s line has been through his efforts. We believe that so 
as the Michigan Hardwood Manufacturers’ Association is 
neerned that our end of the matter will be looked after 
roughly by Mr. Odell. 
‘ve shall be pleased to have the older members meet the 
‘ones here today and give them a hearty welcome. 








The report of Treasurer C. T. Mitchell, of Cadillac, 
showed a balance of $8,615.58. 


Railroad Committee’s Report. 

Il. Ballou, chairman of the railroad committee, re 
ported that the association at its last meeting ordered 
the committee to investigate the proposed increase in 
lumber rates within the State. A meeting was held No- 
vember 15, which was attended by N. M. Langdon, 
George M. Clifton and Bruce Odell. At this meeting it 
was decided to employ an attorney to act for all mem- 
hers of the association in protesting these rates and at- 
tending probable hearings to be held before the State 
railroad commission. R. R. Darwin was employed and 
advised the committee from time to time regarding the 
action taken by the railroads in filing the rates. 

It was discovered that the railroads, by canceling the 
lumber commodity rate, put lumber under the heading 
of the proposed sixth-class rate. Statements as to what 
the proposed sixth-class rate would amount to were se- 
cured and are now on file with the railroad commission. 
Mr. Ballou said that the proposed new rates would 
amount to an advance of all the way from 10 to 27 per- 
cent. Mr. Darwin, armed with these statements, held 
conterences with different railroad managers and the 
information which he laid before them convinced the 
railroad companies they were wrong in the position they 
had taken and they very soon began to indicate that 
they were not serious at the time they filed these rates 
and did not expect the shippers to be held to the sixth- 
class rate. He said further that the protests filed with 
the railroad commission had not been withdrawn and, as 
he understood it, the railroads could not file new lumber 
rates until these protests had been withdrawn. 

Mr. Ballou, in company with Messrs. Bigelow, Thomas 
and Knox, held conference in Lansing with C. L. Glas- 
gow, a member of the railroad commission. having charge 
of freight rate matters, and Mr. Glasgow purposed eall- 
ing a conference to be held in the early part of February, 
at which conference representatives from all the railroads 
in Michigan will be present. The lumber shippers within 
the State will also be represented. Mr. Ballou said that 
it was important that members of the association, when 
advised of this conference, should make an effort to at- 
tend, as it was thought that at that time an agreement 
would be reached for a basis for lumber risks, so that 
the protests can be withdrawn and the railroad compa- 
nies permitted to file rates that will be agreeable to 
their patrons, 

The Chair said that the legislature was not in session 
and that therefore the legislative committee would have 
nothing to report, but that he would be glad to have a 
few words from its chairman, F. A. Diggins. 

Mr. Diggins said that he was deeply moved by the 
friendly spirit with which he had been received. About 
a year ago, he said, he did not care much about lumber 
prices or trade conditions. However, he would never 
forget the kind messages he had received from the mem- 
bers of the association during his sickness, and he 
doubted if they would ever fully understand the pleasure 
and good cheer these messages brought into the sick 
room. 

D. H. Day reported for the grading committee. 

Market Conditions. 


J. C. Ross, in the absence of Bruce Odell, chairman 
of the market conditions committee, read the following 
report: 


From siock reports received your committee believes that 
ash, basswood. birch and elm prices should remain about the 
sume as at present. but that beech and maple should rule 
higher. ‘Yo some of you it may not seem advisable to 
change prices at this time, but we believe that the growing 
demand for beech and the prices it has been selling at 
fully justify an advance. We believe maple should rule 
higher as it is a wood that is being more generally used and 
the supply is becoming less every vear and ean be had in 
quantities only in Michigan and Wisconsin, and if there 
is any wood on which we should be firm and should get 
better prices for, we think it is maple, as to a large extent 
Michigan and Wisconsin produce the bulk of this wood. 

Oak. which is maple’s nearest competitor, brings much 
higher prices; especially is this true of the thick, which is 
used practically for the same purposes. 

We think the manufacturers will have no trouble in get- 
ting the recommended prices this year, as while general 
business may not look as good to some we must remember 
that the hardwood situation is firm and that owing to the 
open winter, up to the present time, the output for the 
coming year is going to be curtailed considerably. 

Recent sales reported to this association since January 1, 


indicate a much heavier demand than for the preceding 
sixty days. ‘The reports also show that some sales have 
been made at an advance of last year’s prices. ; 

In regard to hemlock: While we would not recommend 
a change of prices at this time, we think the market is 
very firm, with the prospect of an advance in the near 
future. Fron reports received, there will be about 20,000,- 
aoo feet less put in this year than last. 

Lath are firm at present prices, with a very small stock 
on hand. 

This report was accepted and placed on file. 

Earle Crossman, of Grand Rapids, made a motion that 
statistics on all grades of white maple be hereafter kept 
as to stocks on hand ete. His motion prevailed. 


Forest Fire Protection. 

Chief Warden Charles F. Hickok, of the Forest Fire 
Protective Department, next followed with his report. 
His report carried two recommendations of particular in- 
terest. The first was that a request will be sent to 
timber owners, asking them to advise their location of 
all their harvested forest products, and the kinds of 
lumber and whether green or fire killed. On receipt of 
the information the department wil! prepare a record of 
the timber’s location ete., by districts. It was also the 
aim to give those properties all the protection possible. 
Mr. Hickok said that a large’amount of timber is decked 
in the woods during the period when early fires are preva- 
lent and, unless a definite plan of protection be adopted, 
large losses are probable. This period occurs in late 
April and early May. He also asked for information 
on changes that may occur in acreage lists, for he said 
March 1 the department will start rearranging the eleven 
patrol districts. Recent cut-over land descriptions will 
he deducted from the ownership list if the members get 
their information to the department. This will lessen 
the assessment of the individual owners. 


Fire Observation Towers. 


Another splendid recommendation offered by Mr. 
Hickok was the placing of two observation towers, one 
on the east and one on the west side of the Michigan 
Central right of way. He asked that the association 
authorize him to buy two steel towers, 50 feet in hight, 
as he believed the cost of installation of these towers 
would be of material assistance to the service and would 
return profits to the members greatly in excess of their 
cost. 

Following Mr. Hickok’s report considerable discussion 
ensued and G. Von Platen moved that March 1 be the 
date when the eutover acres be deducted from the acre- 
age now assessed. This motion earried. 

W. C. Hull moved that two towers, 50 feet high, be 
erected, one east and one west of the Michigan Central 
tracks, the cost of same to be not over $200. These 
towers to be erected on the highest spots possible, so 
that they can be utilized for several years. The motion 
was seconded and carried. 

Mr. Diggins believed the idea was a good one and he 
thought that the individual timber owners would profit 
by erecting towers on their own timberlands. 

Employers’ Liability. 

Under the head of general business the employers’ 
liability act was discussed and the fact was brought out 
that the principals had to be mighty careful not to lend 
tools or advance pay to jobbers, for if an accident should 
oceur to any of the jobbers’ men, they would be liable 
to damages. One manufacturer told how he sold to the 
jobber outright any article, such as snowplows, axes, 
spades, ete., and then after the jobber was through with 
his contract he bought them back. The experiences of 
the different manufacturers were many and varied and 
it was brought out that the commission was not agreed 
as to the workings of the law and the consensus seemed 
to be that it would be necessary for the supreme court 
to hand down a decision before the law would work 
smoothly. 

The next subject to come before the convention was 
the standardization of logging accounts, and welfare. 
On the motion of Bruce Green, of Cadillac, the Chair 
appointed a committee to make recommendations at the 
next meeting. Mr. Bigelow appointed Messrs. Green, 
Nicholson and Hull to serve. 

Owing to the absence of Bruce Odell, chairman of the 
Forest Products Exposition committee, no report was 
fortheoming. 

The meeting then adjourned. 








56 


AMERICAN LUMBERMAN 


JANUARY 24, 1911 





FINAL SESSION NEBRASKA LUMBER DEALERS’ ANNUAL. 


Reduction in Rate of Mutual Insurance Recommended—Increase Proposed in Maximum Policy Allowable—Matters 
of General Interest Resolved Upon—Officers Elected—Hoo-Hoo Concatenation. 


The concluding day of the three days’ convention of 
the Nebraska Lumber Dealers’ Association opened Friday 
morning at 10 o’clock with several reels of moving 
pictures showing road construction throughout the 
United States. These pictures were presented under the 
auspices of the Association of American Portland Cement 
Manufacturers and were accompanied with an explana- 
tory address by Mr. Marcellus. Following the good 
roads moving pictures, a few slides were thrown upon 
the screen showing logging operations on the holdings 
of the Crossett Lumber Company, at Crossett, Ark. 

Insurance Department Session. 

In accordance with the program, G. W. Eggleston, of 

Bennett, president of the Nebraska Lumbermen’s Mutual 
Insurance Association, called the insurance session to 
order at 2 p. m. Friday. E. E. Hall, secretary of the 
association, made his report of operations during the 
year, which showed the association to be in excellent 
financial condition with a surplus fully up to the amount 
permitted by the association’s charter. Accordingly, the 
secretary suggested as a means of reducing the surplus, 
a reduction of the rate. To accomplish that end and to 
raise the maximum policy from $2,000 to $5,000 the 
following amendment was proposed: 
_ All policies of insurance of this association shall be 
for a term of five years and for no longer term. No policies 
shall be issued upon any one risk for a greater amount than 
the sum of $1,000 until there are 200 policies with insurance 
in force of $200,000, at which time $2,000 may be issued; 
when there are 400 policies with not less than $400,000 insur- 
ance in force, policies may be issued for not to exceed 
$3,000; when there are not less than 500 policies with 
$1,000,000 insurance in force, policies may be issued at the 
discretion of the company on any one yard, the maximum 
policy, however, not to exceed one-half of 1 percent of the 
insurance in force at time of writing said policy. 

The income moneys and properties of this association 
shall be used to create funds and reserves for it, and to pay 
its expenses, losses and liabilities. The amounts and rates 
of insuratce on each risk shall be fixed and regulated by 
authority of the board of directors, who are hereby empow- 
ered to charge such rates and make such assessments as in 
their judgment are suitable and proper, and they may fix 
and collect charges, rates and assessments in excess of the 
amount actually necessary to pay current or estimated 
losses and expenses, to the end that they may prov for, 
create and accumulate a surplus reserve fund, which shall 
not be less than 10 percent of the deposit made when policy 
is issued; provided, however, that if at any time the sur- 
plus reserve fund shall exceed $7.50 a $1,000. the excess shall 
be used and applied in payment of losses and expenses. 

After explaining this amendment and the change in 
the rate, Secretary Hall suggested that the association 
enlarge its field of activity and appoint a resident agent in 


issued 


















1 
Colorado to receive and write policies. The amendment pro 
posed could not, under the charter, be adopted by the 
convention but any action of the convention could be 
only in the nature of a suggestion to the board of direct- 
ors. For final adoption a vote in writing must be taken 
from all members of the association. The amendment 
proposing a reduction in rates aroused considerable dis- 
cussion and on final vote the convention adopted the 
amendment and sanctioned the reduction in tate to 40 
cents. 

The report of Treasurer C. R. Judkins, of Upland, 
showed the financial condition of the insurance associa- 
tion to be as follows: 





For THE YEAR ENDED DECEMBER 31, 1913. 
Losses paid since January 1, 1913............. $ 1,600.60 
ID i webs 4% 66 wv 5 4-5 6a) 656s wie 601.83 
FINANCIAL STATEMENT — 


Resources— 
Cash in bank subject to check........$ 
Cash in hand of secretary....... 
Time certificates of deposit... 


1,391.59 
459,24 
5,195.00 





Morrill County bonds........ 5,000.00 
Jansen water bonds...... ree 6,000.00 
Assessments in process of collection 1,.779.: 


Accrued interest .......... 


290.50 
Office furniture and fixtures 


150.00 
Liabilities 

Current expense ........... eo 818.1 

Due policy holders on return premium. 10,377.¢ 

- 10,695.84 


Surplus and reserve.. 


This had 


$ 9,569.87 


report been audited by a committee and 


found correct. 


After the reading of the auditing com- 
mittee 


report the adjourned. 

LUMBER DEALERS’ SESSION. 

The afternoon session of the lumber dealers’ associa- 
tion opened at 2 o’clock with reports of the committees. 
The resolutions committee, through its chairman, S. D. 
Ayres, of Central City, presented the following resolu- 
tions for the consideration of the convention. 

Resolved, That it is the 


session 


sense of the members of the 








Nebraska Lumber Dealers’ Association in convention assem- 
bled that our legislative committee take active interest during 
the meeting of our legislature to further road and bridge 
legislation, and that we favor a State highway commission 
and engineer and that uniform bridge building may be done 
throughout the State, we believe plans for bridges should be 
furnished by the State commission and that there should be 
a county engineer or supervisor for the construction and 
maintenance of roads and bridges in each county. 

WHEREAS, There is pending before the tax payers and 

voters of Nebraska a matter of vast importance: The sub- 
mission to the people through initiative petition the removal 
of the University to the State farm or extension on present 
campus; and, 
WHEREAS, No person who is not familiar with the surround 
ings, general conditions of the buildings, ete., can form a 
fair opinion as to how to vote on the proposition, and as 
the location of the State University is of vital importance 
to the educational interests of the State, each and every voter 
is urged so far as possible to make a personal inspection of 
the grounds and surroundings that he may vote intelligently 
on this question of importance at the present time as well 
as future generations. 


WHEREAS, There will be held in the Coliseum at Chicago, 
from April 350 to May 9, and in the Grand Central Palace, 


New York, from May 21 to 30 inclusive, the Forest Products 
Exposition. which is being promoted by coéperative effort 
for the exhibition of forest products of all kinds, and 
WHereEAS, The Forest Products Exposition will be held 
for the purpose of showing the public magnitude, importance 
and influence of the lumber industry, in all of its branches. 
as well as for the purpose of advertising the merits of 





wood as building material 
which it is suitable, and 

WHEREAS, The Forest Products Exposition will have a 
great popular educational value that will be of direct benefit 
to the manufacturers and producers of forest products of 
all kinds; be it therefore 

Resolved, That this association in annual meeting assem 
bled heartily approves of the objects of the Forest Products 
Exposition, and that we urge our members and all others 
interested in the : lumber and allied indus 


and all other purposes for 





welfare of the ' 
tries, to support the exposition by active participation therein, 
and by attending the same personally and urging their asso 
ciates to do so 


WHEREAS, Some 


laws recently passed greatly affect almost 
all lines of retail 


trade and the tendency is to make large 
places larger and small places smaller, while a territory is 
better served by 100 towns of 1,000 population each than 
by one city of 100,000; and 

WHEREAS, Present conditions are such in the retail lumber 
trade that it requires more activity and broader knowledg 
of merchandising and better salesmanship, not to increase 
one’s business, but to keep abreast of the present conditions 
and prevent an actual shrinking of wholly legitimate retail 
lumber lines; therefore, it is 

Urged that our members take active interest in the con 
ditions of the locality in which their yards are situated; 
and they fully identify themselves with the community. with 
both the business men of the towns and the farmers in the 
country for the hold on the trade is going to hinge more 
in the future than in the past on them 
selves and their managers. 











the personality of 


Resolved, That in the death of W. H. Harrison, our former 
president, this association has lost an able executive officer 
and the lumbermen of the state have lost a friend. Mr. 
Harrison’s business life has been an inspiration to many 
of the lumbermen in this State who early in life were coun- 
seled by Mr. Harrison as to trade ethics and honest business 
methods, who are sorrowing today for one whom all loved 
and looked upon as their friend. That the members of the 
Nebraska Lumber Dealers’ Association do hereby express 
their loss and sorrow and extend their sympathy to the be- 
reaved family. and request the secretary to forward a copy 
of these resolutions to Mrs. W. H. Harrison and family at 
Grand Island, Neb. 

Since our last annual meeting the entire lumber world has 

been saddened by the loss through death of Met L. Saley. 
who for many years stimulated our thought and enriched 
our lives by his writings in the “Realm of the Retailer” of 
the AMERICAN LUMBERMAN and the friendly contact of his 
lovable personality on the occasion of our annual conven- 
tions. 
As an association we in common with all deplore his pass- 
ing, and mingle our tears with those of his family and imme- 
diate friends. and we would extend them our deep-felt 
sympathy and condolence in their great bereavement. 

WHEREAS, Our association has sustained further loss 
through the death of two other members—A. J. McDermott 
of Sullivan & McDermott, Tecumseh, and Walter A. Echart, 








traveling salesman for the McGoldrick Lumber Company 
be it 

Resolved, That we in this public way acknowledge our lo: 
and express our sorrow. 





WHEREAS, The attendance at this convention has_ be 
unusually good, and the iaterest in the meetings shows th 
popularity of the program, and as we have had more youn 
men in attendance than ever before, therefore be it 

Resolved, That we appreciate the work of our officers, t! 
courtesy and interest of the Lincoln Commercial Club, t) 
hospitality and favors of the Lincoln Hotel Company throug 
its representative F. J. Richards, the expense and painstakin 
trouble so generously undertaken and so successfully accor 
plished by the Lincoln retailers and salesmen in doing 
much for us and making our meeting a success and our sta 
in this city pleasant, and to all of those and to the lumb 
trade papers and to L. C. Oberlies and others we are agai: 
indebted and extend a vote of thanks of the convention. 


The resolution regarding the removal of the Universit 
aroused considerable discussion, but it was on final vot, 
adopted. 


Officers Elected. 
The nominating committee through its chairman, 8. \ 


Lightner, of St. Edward, presented the following 
of officers for the coming year: 


President—-F. A. 

Vice President 

Secretary—E. E. 

Directors—J. H. 
Edward. 


Good, Cowles. 
Moses Campbell, 
Hall, Lincoln. 
Milville, Sterling, 


Atkinson. 


and 8S. W. Lightner, S: 

The report of the committee was on motion accepte 
as read and the secretary instructed to cast the unan 
mous vote of the convention for the nominees. The lun 
ber dealers’ association then adjourned; and immediately 
a meeting of the insurance association was called to orde 
by President Eggleston, who asked for a report of the 
nominating committee. The committee presented throug! 
its chairman, S. W. Lightner, the following ticket: 





President—G. W 
Vice President 

Secretary—E. E. 
Treasurer—C. R 


f jennett. 

>. C. Houston, Tekamah. 
Hall, Lincoln. 
Judkins, Upland. 


rleston, 





The report of this committee was on motion accepted 
as read and the secretary authorized to cast the unan 
mous vote of the convention for the nominees. 

The convention then adjourned. 


HOO-HOO AT NEBRASKA CONVENTION. 

H. 3. Huston, Vicegerent Snark of Nebraska, had 
rounded up a good class of kittens for initiation into 
the mysteries of Hoo-Hoo during the convention of the 
Nebraska Lumber Dealers’ Association. The conecatena 
tion took place Thursday evening following the theate: 
party. The team in charge of the initiation ceremonies 
marched to the theater during the performance and be 
tween acts lined up on the stage and gave the Hoo-Hoo 
yell. The audience was largely made up of lumbermen 
who joined with the team in this demonstration, which 
never fails to arouse the highest enthusiasm wherever 
Jumbermen are congregated. The following team was 
in charge of ceremonies, all of its members being Omaha 
men: 


Vicegerent Snark—H. B. 
Huston. 


Snark of the Universe— 
Stymest Stevenson. 

Senior Hoo-Hoo—P. R. Cook. 

Junior Hoo-Hoo—D. K. El- 
lingwood. 


Bojum—D. E. Lovejoy. 
Scrivenoter—J. G. Gresly. 
Jabberwock—John M. Mullen. 
Custocation — Lew Went- 


worth. 
Arcanoper—H. T. Block. 
Gurdon—W. W. Carmichael. 
The enthusiastic support which Hoo-Hoo is receiving 
in Nebraska is evidenced by the fact that all members 
of this team came to Lincoln in a body at their own ex 
pense for the sake of making the Lincoln coneatenation 
memorable. Seven candidates were initiated. 
At the conclusion of the initiation a banquet was 


served in the main dining hall of the Lincoln Hotel. 











NEBRASKA RETAIL LUMBERMEN, THEIR WIVES, SONS AND DAUGHTERS, PRESENT ON 
‘‘JUNIOR DAY’’ OF ANNUAL CONVENTION, LINCOLN, JANUARY 15. 
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WOOD PRESERVERS IN TENTH ANNUAL MEETING. 


President Urges Co-operation and Makes Pithy Suggestions for Arousing Association Interest—Elaborate Entertain- 
ment Features—Committee on Preservatives Makes Recommendations—Forest Products Show Indorsed. 


New ORLEANS, LA., Jan. 20.—The American Wood 
Preservers’ Association opened its tenth annual meet- 
ug at 10:30 this morning, in the music room of the 
st. Charles Hotel. President Larkin introduced Mayor 
ehrman, who delivered a brief but eloquent address 
i welcome. The response was made by First Vice 
vresident J. H. Waterman, who thanked the mayor 
‘or his kindly expressions, invited him to be present 
it the association’s sessions, explained the organiza- 
ion’s purpose and aims, and finally brought down 
the house by explaining why so many of the members 
rought their ladies with them to New Orleans. ‘‘We 
ive all of us heard,’’ he said, ‘‘of the beauty and 
harm of New Orleans womanhood, and we are cheer- 
fully ready to admit that their attractions have not 
cen overstated; but we have brought our own ladies 
with us to prove to our hosts that New Orleans has 
io monopoly of feminine charm and womanly worth 
and we think you will be as cheerfully ready to admit 
that our proof is conclusive.’’ 

A. M. Shaw, president of the Louisiana Society of 
ingineers, presented the welcome of that body, taking 
the place of F. J. Coleman, whose absence from the 
ity he explained. He spoke in high praise of the 

siting association and said the local engineers were 
coming more and more to the belief that it was folly 
to use untreated timbers in exposed places for certain 
work. Speaking of his own work as land reclamation 
engineer, Mr, Shaw described the type of bridges 
adopted for bridging drainage canals. These strue- 
tures, he said, must be removable to permit the pas- 
sage of dredges to clean the canals occasionally. The 
standard type provided for the use of creosoted piling 
and caps but experience shows the steel members to be 
‘‘more temporary and perishable’’ than the treated 
timbers. 

President Larkin devoted his annual address to a 
businesslike plea for codperation and an extension of 
the membership, presenting several suggestions to that 
end. He proposed that the 1915 convention be held 
at San Francisco to acquaint the west coast, an impor- 
tant source of timber supply, with the association and 
its work and to develop the wood preserving industry 
in that section. He urged better arrangments for 
distribution of data and information among the mem- 
bers, tentatively suggesting the publication of a month- 
lv bulletin. In the adoption of methods to secure 
publicity he said care should be taken not to obtrude 
the elements of commercialism, but that the matter 
prepared should be informative, authoritative and of 
a kind to arouse interest in the association and stimu- 
late the growth of membership. 

Chairman R, 8. Manley of the entertainment com- 
mittee was introduced to outline the entertainment 
program, which was arranged, he explained, to inter- 
tere as little as possible with the business sessions. 
The ladies are to be entertained at 4 o’clock tomorrow 
afternoon with a tea in the Italian Garden of the 
St. Charles, with the gentlemen to join them at the 
close of the business session, for ‘‘The Dansante.’’ 

Those wishing to attend the French opera perform- 

ance tomorrow evening, he said, could secure reserva- 
tions from Mr. Roach, who is assisting the committee. 
Tomorrow morning the ladies are to be taken for a 
walk through the Vieux Carre, and in the afternoon 
for an automobile tour of the city. Tomorrow night 
the ladies will attend a performance of ‘‘Blue Bird’’ 
at Tulane Theater, while the gentlemen will enjoy a 
dinner and smoker at Antoine’s. Thursday the busi- 
ness session will be continued until 2 o’clock, when 
the association, as guest of the New Orleans Dock 
Board, will be taken for a voyage sround the harbor 
on the tug Samson, luncheon to be served aboard. 
On Friday a trip by special train will be made to 
ogalusa, where the wood preservers will be guests 
of the Great Southern Lumber Company and the 
American Creosote Company, with a one-hour stop at 
Slidell to inspect the Southern Creosote Company’s 
plant. 

Secretary-Treasurer Angier’s financial report showed 
a eomfortable balance in the association treasury. 
lis report as secretary showed 37 new members 
eleeted during the last year, with eight resigned and 
three dropped, leaving the total membership in good 
standing 183, compared with 157 for the year pre- 
ceding. He presented’ also a tabulated statement 
showing the association’s membership growth since its 
organization, as follows: In 1904 the total member- 
hip was 20; 1905, 27; 1906, 29; 1907, 44; 1908, 45; 
1909, 46; 1910, 67; 1911, 104; 1912, 157; 1913, 183. 

Of the 1913 membership, 127, or 69.4 percent, were 
corporate members; 53, or 28.9 percent, associate 
embers and 8, or 1.7 percent, honorary members. 
‘In this econnection,’’ he said, ‘‘it is gratifying to 
uote that there are still among us over one-half of 
the original membership in 1904. It is also interest- 
ing to record, in order to show the expansion in the 
imber preservation industry, how widely the mem- 
‘ership is distributed, not alone in the United States 
but also abroad. In 1913 the members were regis- 
ered from thirty-one States and five foreign countries. 

‘“The geographical distribution is suggestive of 
‘hat can be accomplished by concerted action on the 
vart of members who have the welfare of our organ- 
vation at heart,’’ Mr. Angier said, ‘‘and I believe 
ll the members will agree with me that an energetic 








campaign for new members will result in bringing 
forward the States that merit a better representation 
than at present. 

‘‘Of equal interest is the fact that the railroads 
furnish forty-seven members to the association, while 
commercial treating plants contribute seventy-five, 
chemical and manufacturing concerns twenty-six, tie 
and lumber companies twelve, and the remainder of 
the list is made up of men engaged in private and 
professional work, representatives of forestry bureaus 
and testing laboratories, paving-block associations, 
educational institutions, ete.’’ 

The report of the standing committee on wood pre- 
servatives not being ready, the paper of Thomas 
White, on ‘‘Some Methods of Separating Water from 
Creosote Oil’? was read, in Mr. White’s absence, by 
Secretary Angier. This paper was of a technical na- 
ture and told of methods employed by the company 
Mr. White represents—the American Creosote Works. 

Before the recess for luncheon, the secretary read 
‘letters and telegrams from H. S. Graves, Gifford 
Pinchot, Harry Davis, felix Berg, of London, and 
others, regretting their inability to attend and ex- 
pressing hearty good wishes for a successful session. 

President Larkin announced as a committee on reso- 
lutions, M. K. Turnbull, chairman; H. F. Collier, J. H. 
Waterman, E. A. Sterling and J. Foley. 


TUESDAY AFTERNOON SESSION. 


The report of the standing committee on preserva- 
tives was a very comprehensive document, in which the 





A. E. LARKIN, MINNEAPOLIS, MINN. ; 
Retiring President. 


committee defined creosote oil and described the differ- 
ent methods of testing. In view of the many and 
various specifications which have been proposed and 
are used, the committee decided it was not advisable 
at the present time to recommend any specifications for 
adoption by the association, but submitted as informa- 
tion all specifications which had been approved by 
reputable associations representing the consumers of 
creosoted materials. 

The committee indorsed the classification of tars as 
given by last year’s committee, and gave it as its 
opinion that it was sufficient for the association inas- 
much as it concerned chiefly preservative oils, tars 
being of interest only to the extent that they formed 
the raw material from which preservative oils are ob- 
tained. The committee gave it as its belief that creo- 
sote oil is the only one that has shown sufficient merit 
as a preservative and indorsed its use. 

The report outlined at length the method of testing 
creosotes and the various temperatures at which they 
could be advantageously used. It indorsed the American 
Railway Engineering Association’s specifications for 
creosote oil of various grades. 

The report also dealt at length with the physical and 
chemical characteristics of coal tar creosote oil. The 
specifications of various associations, covering mixed 
oils, water, gas, tar-creosote oil, and the physical and 
chemical characteristics of each were explained in de- 
tail. The committee recommended that, in future the 
work on the standard methods of analysis of creosote 
and in the preparation of specifications, the committee 
be instructed to confer with other similar committees 
with a view of obtaining uniform and standard specifica- 
tions and methods of testing. Also that the association 
adopt as its standard for creosote analysis the type and 
dimensions of thermometer described in the report, and 
further specified that all thermometers used in testing 
should be standardized either by some reputable testing 
station or by reference to some thermometer so standard- 
ized and kept as a reference. 

In conclusion, the report dealt with the methods of 
testing creosote oil under the heads of moisture, deter- 
mination of moisture content, specific gravity, distilla- 


tion tests, free carbon content, tar acid, sulphonation 
tests, Hempel flask distillation tests, index of refraction 
values of the fractions and specific gravity of the frac 
tions. 

After several aspects of the report had been tenta 
tively threshed out, it was decided to hear the ad 
dresses dealing with other features before closing the 
discussion. Accordingly P. C. Reilly, president of 
the Republic Oil Company, was requested to deliver 
his address on ‘‘Creosote Oil.’’ His remarks were 
illustrated by stereopticon views showing various 
wood treatments and their results. Mr. Reilly’s dis 


cussion was highly technical, and his comparisons of 
the results attained by use of creosote oil and the 
various mixtures of creosote and coal tar were closely 
followed. He reached the conclusion that a greater 
penetration was obtainable by use of the creosote oil 


unmixed, and contended that where mixtures were 
used, a proportion of the coal tar remained upon the 
outer surface of the wood. 

Dr. Hermann Von Schrenk followed with a paper 


on ‘‘Creosote and Coal Tar Mixtures,’’ in which he 
took issue with some of Mr. Reilly’s conclusions. He 
displayed a series of stereopticon views illustrating 


tests made with oils and mixtures, to determine their 
viscosity, evaporation, and their results as shown by 
impregnation of various woods. The tests showed, he 
contended, remarkable variations in the matter of 
penetrability and he said there was no criterion where 
by the effects of certain standard mixtures could be 
measured and compared with those of the unmixed oil. 

The radical differences of opinion disclosed by the 
two papers provoked a highly interesting discussion, 
in which Dr. Von Schrenk, Messrs. Riley, Church, 
Teesdale, Sterling, Bateman, Crawford and others par 
ticipated. 


Preliminary Work in Fire-proofing Wood. 

In the absence of Robert E. Prince, of the Forest 
Products Laboratory, Madison, Wis., his paper dealing 
with the preliminary work in fire-proofing wood, was read 
by Secretary Angier. This paper pointed out that much 
emphasis has been laid on the merits of cement, brick, 
stone and steel as compared with wood for building 
purposes, largely owing to their noninflammable quali- 
ties. Continuing, the paper related that— 

This agitation has resulted in a decrease in the use of 
wood for building purposes, and the necessity of finding 
some practicai method of rendering wood noninflammable 
or fire resistant is evident if it is to continue to hold its 
own with other structural materials. Of course, no one 
expects wood to compete with metal, cement, and_ stone 
in the construction of Jarge buildings, but its use in lighter 
buildings will undoubtedly be popular for many years to 
come provided a practical method of treatment to make it 
decay and fire resisting can be discovered 

As a country becomes more densely populated the tend- 
ency is to build more carefully and substantially and to 
enforce such building by law as well as to institute better 
fire protective measures. Many European countries have 
passed the stage of temporary building while the United 
States is just beginning to pay attention to its enormous 
fire losses which are partly due to poor construction and 
the use of inflammable materials. 

The paper stated that the fire-proofing of wood is nota 
new subject and that until the latter part of the last cen- 
tury both wood preservation and fire-proofing occupied 
a precarious position in the business world. It said 
that the preservation of timber against destructiom by 
fire had not kept pace with the work of preserving it 
against decay. Attention was called to laws passed by 
various cities prohibiting the use of inflammable mate- 
rial in the exterior of buildings, and it was related that 
laws of this character have resulted in a marked decline 
in the sale of wood shingles in a number of southern cities 
and that the consumption of other forms of wood build- 
ing material has also suffered from laws of this kind. 

As a solution of the problem it suggested that the im- 
pregnation of wood with some fire-proofing salt appears to 
be the most promising method of rendering it noninflam- 
mable. The cost of a treatment of this character exclu- 
sive of kiln-drying, it was declared, may be roughly esti- 
mated as the same as the cost of a*full cell treatment with 
a high-grade coal-tar creosote. The paper told of investi- 
gations made by the Forest Products Laboratory which 
showed good results on commercially treated wood. The 
tests showed that the main part of the problem was not 
to find a method of fire-proofing wood, but to determine 
the cheapest and most efficient method or to determine 
the relative value and efficiency of various chemical com- 
pounds in rendering wood noninflammable or slow-burn- 
ing. 

The paper told of the methods used in conducting 
tests of the preservative treatment and of the results 
obtained through investigation of various woods under 
similar conditions. 

A summary of the results already obtained, it declared, 
show the following: 

1. Ammonium salts are of considerable value in fire- 
proofing wood. It was impossible to ignite wood, under our 
conditions of test, that had been treated with these salts 

2. Borax is of considerable value in fireproofing wood 
It has not the value of the ammonium salts, but promises 
a means of lessening the cost of treating by using it with 
another salt of greater value. : 

3. From the good results already obtained it appears 
possible to devise. a reasonably inexpensive method of 
rendering wood fire-retarding. 

The report was of a preliminary character and the results 
presented were those that have been obtained to date, and 
are by no means complete. Further work is being conducted 
to determine the least amount of each fire-proofing agent 
necessary to accomplish the desired results. New fire- 
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proofing compounds are to be investigated and especially 


the fire-prooting of shingles both with salts and paints. 


Comparison of Wood Paving. 


‘*A Comparison of Wood Paving in European Coun 


tries and the United States,’’ was the subject of an 
interesting paper by S. R. Church, manager of the 
Research Department of the Barrett Manufacturing 


Company. Mr. Church made a hurried trip through the 
Continent last summer and his paper dealt with impres- 
sions received from an inspection of the pavement in 
London and Paris principally. Mr. Chureh said in part: 

It has been stated that creosoted wood blocks would make 
the eae pavement if the following faults could be elimi 
hated : 


The tendency to expand, resulting in bulging, and some 


times upheaval of the pavement; dislocation of curbs, ete. 
Slipperiness. 
Exudation of oil, or “bleeding.” 
Therefore, in any comparison of our pavements with 


those of Europe, it is natural first to inquire whether these 
faults are observed in the European wood pavements, and 
if not. why not. 

Of all the wood pavements that I saw in London, Paris, 
Berlin and other cities, none of them exhibited any of the 
foregoing defects, with the exception of two or three slight 

* * 





bulges noticed in London. 
Creosoted wood is, without question, the most highly es 
teemed paving material in the English cities. In ten of 





the twenty-e 


it boroughs constituting the City of London, 
and comprising 


the most thickly populated sections of the 


city, the total mileage of creosoted wood block in 1912 was 
a S| 

All of the other English cities have adopted wood paving 
for some cf their best streets. Liverpool has approximately 
150,0G0 square yards; Birkenhead 95,000; Birmingham, 
Nottingham, Bristol, in fact, all English cities over 50,000 
population have wood block streets, and in the majority 


of cases these are the principal thoroughfares of the town. 


I have already stated that European pavements did not 

















bleed; that they are not slippery; and that, at le so far 
as My Own observations are concerned, there is very little 
expansion sufficient to cause trouble. In England two 
classes of wood paving exist. soft and hard. The _ hard- 
woods are ordinarily laid untreated, and will not be con- 
sidered in this paper, except to state that they are going 
out of favor very rapidly, and that the existing hardwood 
pavements are, as a rule, rough and noisy. The creosoted 
softwood pavements presented, in general, a good appear- 
ance, but not equal to the appearance of our best wood 
block streets. I have said that they were not slippery. 
This is because the wood is soft enough to permit the 
pounding into the fiber under traffic of the rel or coarse 
sand which is spread over the pavement, the pieces 
of grit become permanently embedded in the surface of the 
wood. It can readily be understood that such a= surtace 
will not be slippery. It can also be readily appreciated 
that it will not present as attractive an appearance, nor 





would it be quite as noiseless as our creosoted yellow pine. 
* eo 


the wood block surfaces in 
appearance of our pavements 
of replacements. It re- 
pavemcnt to find the places 


From a casual observance of 
London, one accustomed to the 
marvels at the apparent absence 
quires very close scrutiny of the 


























where service cuts have been made, and where the pave- 
ment has been patched. The great care with which this 
work is done to produce good results is in marked contrast 
with the careless manner in which the blocks are someiimes 
thrown back into place after a service cut in one of our 
city streets. 

I was able to visit the treating plant of one of the most 
important paving block compani * * * The methods 
in the plant appear to be rous and well regulated. but 
not pearly as up-to-date mechanically as our American 
works. rhe saws are ill; the treating cylinders are 
small, and there is a great deal of hand labor. Straight 
pressure treatment is used. The average treatment is about 
ten pounds per cubic foot. The City of London now re- 
quires twelve pounds, and the city of Westchester ten 
pounds. The oil is coal tar creosote oil, said to be about 
i.06 specific gravity. Specifications are very simple, and 
so far as I can learn there is practically no inspection 
at the plant. Considering the apparently light 


treatment, 
the penetration of the oil is exceedingly good. * * * 

In company with Mr. G. W. illson, Commissioner of 
Public Works, Brooklyn, New York. I had an opportunity 
of carefully observing the construction of a wood pavement 
in Gracechurch Street. London. We were both g i 
pressed with the good workmanship displayed. The 
is in the heart of the old city. and is 34 feet wide. It 
was being paved for a distance about six blocks. The 
contractors were allowed to shut the street off from traffic 
for a definite period of time. within which the work must 
be completed. The old asphalt pavement had been entirely 














removed, and a new cement-concrete foundation 9 inches 
deep was | down This concrete was put down in sec 
tions about feet . and the full width of the street. 
It was laid in one course, with ery wet mix. the metal 
being Thames gravel and sand 1e concrete surface was 
finished to an absolutely true grade by means of a wood 
templet, and without the use of any mortar course. Some 
times a mortar course is used to make the surface smooth. 
In all cases the concrete is allowed to set six or seven days 
until perfectly hard, and the blocks are then laid directly 
on the hard, smooth concrete, without any cushion. This 
is universal practice, not only in London, but in Paris and 
serlin. and all the engineers with whom I talked said that 


they were opposed to the use of a sand cashion or a soft 








cushion of any kind. The blocks were 5 inches deep by 3 
inches wide by 7 inches long. They were very uniform in 
jength and exceedingly true in depth. They were laid fairly 
close, but not rammed. An expansion joint 1144 inches 
wide was _ provided along either curb, and two rows of 
blocks laid parallel to the curb, with a pitch-filled joint 
between these rows. The expansion joint along the curb 
was filled with clay to within 14 inch of the top. sefore 
paving up to projections, such as manholes, pipe valves, 
etc.. the blocks are fitted with great care around all these 


projections. Over the finished surface after the blocks are 
laid, a flush coat of hot 1 tar pitch. of about 140-145° F. 
melting point, was poured from hand buckets, and this was 
imediately squegeed over the surface with rubber rollers, 
forcing it into all the joints. This was followed with a 
thin wash coat of cement grout, and finally a substantial 
layer of fine, brown, siliceous gravel, free from dust or 
loam, which was allowed to remain on the surface until 
pounded into the blocks by traffic. 

The foregoing is typical of modern English practice. I 
have seen statements to the effect that spacir lath are 
commonly used in the joints, but this practice has been 
abandoned, except in the case of some hardwood pavements. 
The spacing strips are never used in London or Paris with 
softwood blocks. They are, however, used in Berlin. The 
flush coat of pitch over the surface is the universal practice 
in England, although not’ used to any extent elsewhere. 
Longitudinal expansion joints are always provided, even on 
heavy traffic streets, but lateral expansion joints are not 
used. In London. 5-inch blocks are used on all important 
thoroughfares, and no than 4 inches deep are 
ever used. 











blocks less 


Extent and Appearance of Creosoted Wood Paving in 
Paris. 

Creosoted wood block paving in Paris is more noticeable 

for quantity than it is for quality. Up to the end of 1911. 


they had 200,000 square meters. equal to about 280,000 
square yards of wood paving. As in England, they have 
used both hard and soft woods. Hard Australian’ woods 


were used to quite a large extent, but have not given satis- 
The report of the Chief Engineer of Bridges 


factory results. 





and Streets of Paris, at the London Road Congress, stated 
that the average life of the hardwood paving was six years. 
The appearance of the creosoted pine pavements in Paris 
varies from good to exceedingly bad. There are many 
streets where the blocks are decayed. There are also many 
very rough streets, and on the whole, they are distinctly 
inferior to the wood block streets in any of our American 
cities. 
Manufacture of Creosoted Paving Blocks in Paris. 


1 was fortunate in being able to inspect the municipal 
wood block plant, through the courtesy of M. de Puligny. 
This is a very large and well ordered plant, and the first 
thing that attracts attention is the very high lumber piles, 





which approximate 40 feet. The stocks are run up into 
these piles from the cars by means of an electric tier- 
ing machine. A large proportion of the lumber is kept under 
glass roofs. There is also a very large storage yard for 
treated blocks. A new electrically-driven machine, which 
stws 15 blocks at once, is a feature of the plant. The 
sticks are fed automatically to the saws. and the blocks 
are discharged automatically with the grain up, to the 
inspection table, from whence they are loaded by hand into 
very small iron treating cars. Five or six of these cars 


full of blocks are run under the creosote oil tank, where 


each car is filled up by gravity with oil at a temperature 
of SO degrees C. After remaining in this bath of oil for 
twenty minutes, the oil is drawn off from the bottom of 


the car, and the blocks taken to the storage yard. The aver 
uge absorption by this treatment is three pounds per cubic 
foot. Naturally, the penetration is very slight. It is not 
surprising that the blocks decay before they are worn out, 
but at first sight it is very surprising. that they do not 
bulge and buckle continually. 

An interesting feature of the Paris plant is the machines 
for shaving old blocks for relaying. Biocks taken up from 
the street, if not too badly worn or decayed, are brought 
to the plant and the edges trimmed on these machines. It 





is sometinies done with portable machines on the streets. 
Many of the blocks being repaired in this manner for re- 
laying showed hardly any evidence of treatment, and some 
were partially decayed. The Paris engineers freely admit 
that their blocks have been very insufficiently treated, and 
that the results have been unsatisfactory, and, in fact, 
they are now erecting a new plant for pressure treatment 
by means of a process developed by M. Labordere. As he 





has discussed this process in a recent paper before the 
Sixth International Congress of Testing Materials. I will 
not at present describe it. M. Labordere told me that it is 
their intention to use, in connection with this process, a 


mixture of coal tar pitch and creosote oil of not than 


less 


— 
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1.08 specific ivity. They have been using 





for the dipping 
treatment an oil of about 1.04 specific gravity. * * * 


Laying Wood Block in Paris. 





] saw two or three wood block streets in course of con 
struction. Five-inch blocks were being put down, and in 
general, the method is much the same as in London. The 
concrete foundation is very similar in appearance, and the 
absence of any soft cushion especially noteworthy. Expan- 
sion joints 1% inches wide along the curbs are filled with 
sand. Two rows of blocks are laid parallel to the curb 
with t-inch between the rows, a_ peculiar type of section 


expansion joint being used, consisting of a bituminous paper 
box about 6 inches long, containing hollow paper cylinders. 
This keeps dirt, etc.. Ont of the joint, and crushes readily 





under pressure. Transverse joints about 100 feet apart are 
also tilled with these bituminous boxes. On another street 
a collapsible metal expansion joint is used. Instead of 
pitch grouting, it is common practice in Paris to flush the 
surface with cement grout, which fills the joints that are 
open. The work did not seem to be as well organized or 
as rapidly carried on, nor did the surface of the finished 
pavement present as uniform an appearance as the London 


work already described. 

In another street I saw 5-inch Swedish pine blocks being 
laid. The grade was at least 2% percent. In this case 
the surface was flushed with coal tar pitch poured by hand, 
and foreed into the joints by the use of hot smoothing irons. 
This was followed by a heavy coating of coarse sand. I 
was told that this method of filling joints was not as com 





mon in Paris as the cement grouting method. 
Wood Block in Berlin. 
There is not much wood block paving in Berlin, but a 
condition Which seems rather remarkable exists, in that on 
streets paved with asphalt, where the ide becomes too 





steep and the asphalt will prove unduly slippery, wood block 


is used. Most of the approaches to bridges are paved with 
creosoted wood block. 

About the only thing of especial interest noted in Berlin 
was that a new wood block plant has been erected where 


the Rueping process will be used for treating Swedish pine 
similar to that used in England. I was shown blocks 
treated by this process, which appeared to have very good 
penetration with a minimum use of. oil. 

General. 


In the beginning I stated that European wood pavements 


did not bleed, expand or buckle. and were not. slippery. 
Let us inquire briefly into the reasons, and see what we 
have to learn from their method. 


Conditions are so entirely different that I 
any direct comparison can be made. In the first place, as 
to slipperiness, I have already explained that the non- 
slipperiness of their pavements is due to the use of softer 


do not see how 


wood. As to bleeding, they seldom have any weather in 
London hot enough to cause bleeding. In Paris there is 


not enough oil in the blocks to cause bleeding. The climate 
also undoubtedly plays a very important part in the question 
of expansion and contraction. It is agreed that the sudden 
expansion that sometimes takes place in our wood pave- 








ments is due to a rapid absorption of 
after the pavements have been unduly dry. 


moisture, usual 
This can hard 


occur in England, where they have a little rain all t} 
time, very seldom any torrential downpours or any. lon 


continued dry spells. The average humidity is high. It 
au question whether the pavements ever get dried out 
anything like the extent that ours do. I should say th 
generally the blocks are in a maximum condition of expa: 
sion. ‘The same must be true in Paris, or the inadequats 
treated blocks in that city would certainly bulge. On t} 
other hand, it is well worth considering if the kind of wo: 
that they use has something to do with the lack of expay 
sion troubles. It is manifestly a very different wood fre; 
our longleaf yellow pine. As I have already stated, it do 
not present as attractive an appearance, and it is probal! 
not so durable. It may be, however, that with shortles 
pine or tamarack or Douglas fir, we could obtain result 
more nearly approaching the European results by followir 
their practice more closely with regard ‘to treatment an 
methods of laying. 

I believe we can afford to give careful consideration 
the question of lighter treatment, but 1 do not believe th: 
because ten or twelve pounds is ample in London with t 
wood they are using and the climate that exists, it wou 
be ample for our woods in our climate, 

The points that I would especially 
consideration are : 

1. The great care used in the preparation of the concre! 
fact, in the whole workmanship of ¢ 


emphasize for yo 


foundation and, in 
pavement. 
2. The general use of deeper blocks 
3. The universal practice (in England) of sealing t 
joints of the pavement with coal tar pitch, so as to previ 


the entrance of moisture, 

I would also emphasize what I hope has been suggest 
to you by a reading of this paper, that the pavements 
Europe (this does not apply only to wood), are laid at 
maintained by workmen who have more conscience, or 


least, take greater pride in their work than we find on t 


average job in our country. There is less inspection on 1 
part of the city of the operations of making the blo¢ 
und laving them, but I got a very strong impression t! 
the manufacturers are taking no chances of having th: 
material condemned on account of carelessness or | 
workmanship. 

In conclusion, I want to repeat that in my judgmer 


none of the Eurepean wood paving surpasses our best we 
streets in appearance, 


The foregoing talk was illustrated by stereoptic: 


views, 
WEDNESDAY MORNING SESSION. 
{Special telegram to AMERICAN LUMBERMAN. ] 
New ORLEANS, La., Jan. 21.—Consideration of | 


report of the standing committee on preservatives wi 
resumed at the opening session, 

KF, B. Ridgeway, of the International Creosoting Con 
pany, Texarkana, Ark., presented a report on the creo 
soted piling used by the Santa Fe in Galveston Ba 
showing specimen sections of pilings driven in 187 
** when plants and chemists were strange! 
to each other.’’ These had lost the appearance ot 
having been Pilings driven in 1895) an 
recently removed had been treated, and less than te: 
percent were found unfit for reuse. Of those reserv 
for further use, 3,000 were longleaf yellow pine at 
110 were red cedar, Analysis of the treating mix 
ture, made after the pilings were pulled up, showed a 
low distillation oil about 60 percent naphthaline an 
12 to 15 percent tar essence. 


creosoting 


ereosoted. 


C. H. Teesdale, of Madison, Wis., announced that 
the Forest Service would on Saturday take up fo 


inspection pilings driven for experimentation at Gult 
port, and invited the association to witness the inspec 
tion. 

For the standing committee on creosoted wood bloc! 


paving, H. 8. Loud submitted the following: 

It was the hope of the committee that at this meeting 
it could make some definite recommendations. It has 
lected a mass of data as to the experience of every Amer 


ican city using creosoted wood block pavements, and thi 
data will be very useful in further investigations of th 
subject. It seems desirable that a standard specification 


be adopted that will be recognized throughout the country 


The one most generally adopted is that of the Association 
for Standardizing Paving Specifications at its meeting in 
Pittsburgh last February. In general the committee find 
that specification a safe one to follow with one very im 
portant exception. It permits the use of blocks” treated 
solely with water gas tar product. The committee recom 
mends that if water gas tar be used it should not exceed! 


25 percent in a mixture, the balance of which shall be a 





product of coal tar. This will insure the blocks against 
decay. The committee strongly recommends also that. the 
joints between the blocks be filled with a bituminous fille: 
to insure against buckling and to prevent water getting 
under the blocks. The committee believes that pending th: 
result in some of the pavements treated with oils recently 
advocated it should deter making any more definite recom 


mendations and simply 
The 
tinued, 


Construction of Creosoted Wood Block Pavement. 


R. S. Manley, president of the Creosoted Wood Block 
Paving Company, of New Orleans, discussed ‘oThe 
Construction of Creosoted Wood Block Pavements,’’ as 
follows: 


report 


progress, 


report was accepted and the committee con 


A creosoted wood blocs pavement should show no evi 
dences of wear for many years if the proper materials ar 
used, and if they are assembled in the proper way. 


The cerrect depth of base. or foundation, varies with thi 
soil conditions, but the materials forming this concrete 
foundation and the methods of mixing are in such common 

as to be standard and easily secured. 

We are interested principally in the construction placed 
on top of the concrete. The principal causes of defects o! 


more or less serious natnre are (1) irregular or unevel 
surface due (a) to careless laying. (b) to shifting of sand 
cushion, (c) breaking or settling of conerete, (2) Expan 


sion difficulties due to the entrance of water into the block 
either by way of the joints or from below. 

The first (irregular or uneven surface) is death to an 
paving maicrial because a depression in the surface hold 
water and repeated churpings of wagon wheels in the de 
pression are bound to cause an enlargement and deepening 0! 
the depression. : : 

To avoid (") the concrete should be mixed quite wet and 
finished smoothly with a flat wooden spreader, which give 
a surface practically as even and uniform as could be_ ob 
tained by templet. On this should be spread from one-hali 
to one inch of clean sand, making the sand cushion conforn 
to the contour of the finished street. On this place th 








blocks quite closely together, roll thoroughly until a pel 
fect surface with no inequalities has been obtained and 
until the blocks are firmly in place. It will require a great 
deal of rolling to accomplish this, but the end justifie 
the means. After this fill all joints two-thirds full of hot 
bituminous filler of such melting point as is suited to cli 


matic conditions, and spread a thin coating of sand thereon 


Ie 


at 
li 
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rhe use of the bituminous filler is, in my estimation, the 
most important of all. It converts the street into an 
ffective watershed which, without absorbing any of the 
yater, directs it into storm sewers or other drainage paths. 
Should any water remain on the surface the wind and 
the sun, both good evaporative agencies, will rapidly dissi 
pate it. 

Now. you have an absolutely even surface waterproofed 
and converted into a watershed. This surface cannot be 
worn by traflie, because the pressure of wheels is even and 
regulac and there is no dropping or jolting of wheels 
ntering and leaving low spots. The blocks are laid tightly 
ogether, so that there is no wearing at the joints. There 
in be no change in the sand cushion as long as the sur- 
ice remains intact, a solid sheet, in fact, of wood block 
emented together by the filler, and consequently the diffi- 
ulty of shifting cushion is avoided. It is assumed that 
he conercte is sufficiently strong so that it will not break 

settle. In planning the depth, any error should be on 
ie side of too great, rather than too little depth. 

Expansion difficulties are. eliminated by the use of bitu- 
jnous filler, for there can be no expansion without absorp- 
ion of water, and no absorption of water when all rain- 
iil is conducted quickly to drainage sewers. In addition 

this it must be remembered that with the bituminous 
ler each block is surrounded by an individual expansion 
int. 
the other way of constructing wood block surface which 
sometimes recommended is to provide a mixed sand and 
ment cushion and sand filled joints or interstices. The 
nd and cement cushion does not give the opportunity for 
solutely smooth surface that the sand cushion gives and 
considerably more costly. The sand filler in the joints 
ows moisture to be absorbed in the pavement, and ulti- 
itely this moisture gets into the blocks and trouble ensues. 
is only on extremely heavy traffic streets that sand can be 
ed as a filler without expecting some expansion diffi- 
ties sooner or later. The proof of the pudding is the 
ting and the proof of theories of wood block construc- 
mn lies in the actual occurrences on the street. 

It can be stated without fear of successful contradiction 

it every sand-filled pavement in the South has at one 

ne or other given trouble from uncompensated expan- 

m, and with equal confidence it can be stated that not 

bituminous-filled pavement has given trouble from this 





ise, 
Now there have been objections put forward to the 
tuminous filler because of the belief that it would pro- 
ice a sticky surface, disagreeable in warm weather; but 
the proper filler is secured and it is_correctly applied 
ere can be no such objection. The suitable filler bas a 
nsistency of rubber and can be taken in the fingers, bent 
ad twisted without soiling the fingers. In applying this 
er a spreader with squegee attachment places the filler 
the joints where it is needed and not on the surface 
the blocks where it is not needed. 
It is proper also to use less creosote oil per cubie foot 
timber when bituminous filler is used, for the primary 
inction of the creosote oil in this case is to preserve 
ainst decay instead of trying to make the creosote oil 
| the double role of preservative and absolute water 
oofer. No one familiar with preservative methods and 
story will question the efficacy of sixteen pounds of creo- 
te oil per cubic foot in preserving against decay for an 
idefinite period. We, therefore, see that bituminous filler 
p be used carefully and without inconvenience because of 
tickiness. 
To sum up, therefore, provide adequate smooth concrete 
undation, use enough sand to cover any inequalities in 
the conerete or depth of blocks (except in railway areas 
nd on grades when use sand and cement mixed), lay blocks 
tightly, roll until smooth, fill joints with bituminous filler, 
pread coating of sand, and turn on. traffic. 


\ general discussion followed Mr, Manley’s paper, 
levoted mainly to the question of sand cushion and 
hituminous filler, 


Piling Wood Blocks in Cages. 


RK. H. White, president of the Southern Wood Pre 
serving Company, of Atlanta, Ga., was absent and the 
secretary read his paper on ‘‘Results Obtained by 
Piling Creosoted Wood Blocks Closely in Cages and 
the Saving Effected Thereby.’’ It follows in part: 


\bout five years ago, when representatives of three 
reputable creosoting inspection companies were at our 
plant, we had them make a test of results of treating 
wood paving blocks closely stacked in cylinder cars. How- 
ever, will say here our block cars are built with iron bar 
lats, and not cylinder shape sheet metal construction, 
thus admitting the oil freely to the blocks from every 
lirection. 

This test was made by identifying a certain number 

closely stacked blocks in all parts of the trucks, bot- 
‘om, middle, top and each end; and also in different 
arts of the treating cylinder. These identified blocks 
vere carefully weighed before going into the cylinder: 
then after steaming and pumping vacuum, the cylinder 
vas opened and they were again weighed, and also after 
treatment they were weighed. Absolutely no variation 
ould be found in any of the results of the blocks in the 
ifferent locations, nor was any difference noticeable in 
ie penetration in the different sets of blocks. 

Since that time 99 percent of all the blocks we have 
manufaetured were treated closely stacked. We have 

id contracts to manufacture quite a number of blocks 
nder specifications calling for them to be ‘piled loosely.’’ 
in every instance we have requested the privilege of 
eating blocks stacked provided we could satisfy the 
ispectors that we could give as thorough and uniform 
enetration, and in every instance we have convinced 
hem that such results were obtained. 

As blocks come from the saw we have them stacked in 
he trucks by young boys at a very small labor cost, at the 
ime time culling out all defective blocks. 

The results obtained are perfectly satisfactory pene- 
ration and double the yardage for each cylinder treat- 
nent, which justifies tenfold the expense of stacking the 
locks, for we figure that cylinder output is what controls 
he final results at any creosoting plant. 


New Type Paving Block Plant. ~ 


J. B. Card, manager of the Chicago Creosoting Com- 
pany, prepared an interesting description of a ‘‘New 
Type of Paving Plant,’’ which has effected a large 
saving in cost of manufacture. It was read as fol- 
lows: 


A vertical plant for handling and treating wooden pav- 
ing blocks, patented by the writer and Frank McArdle, 
has been installed by the Chicago Creosoting Company at 
Terre Haute, Ind., the last year. Since it has been in 
yperation it has demonstrated its ability to manufac- 
ture and treat paving blocks at a much lower cost than 
with the old-style horizontal cylinder. 

At present there are two tanks 11 feet in diameter and 
14 feet high, room being left for a third tank. They are 
made from %-inch steel butt strapped inside and out, 
ithe bottom being on a slant of about 45 degrees, with a 
four-foot door at the low point. The tanks are supported 
by heavy structural work, the top of the tanks being 38 
feet above the ground. The object in building these ver- 
‘ical tanks was not only to reduce the cost of treating 
‘locks, but also to divorce the tie plant from the block 
usiness, as we all know it is a hard problem to deliver 
‘ies and blocks at the same time and keep everyone 


satisfied. In this case the tie plant furnishes the power 
for the block plant and both can run full capacity and 
not interfere. with each other. 

_ These tanks have a capacity of 400 yards each of 3%- 
inch blocks. This size of tank can be built at the shop 
and shipped ready to put up, which saves considerable 
in price—also a 40-foot coal car will hold its capacity. 

The block saw delivers into a V-shaped trough, the 
blocks being carried to the top of the tanks by a cable 
conveyor running in this trough with s-inch diameter 
plates bolted to the cable every 4 feet. In dropping the 
blocks into the tanks a small amount of oil is run into 
the tank until 3 or 4 yards of blocks fall in, when the 
oil is run out and the tank allowed to fill. Blocks falling 
on top of one another are not injured in any way. 

It is not necessary to pay any attention to the tanks 
when filling. The tank will load solid to the very top 
without any placing of blocks. When one tank is filled 
the trap in the conveyor is opened to the second tank. 
The work of the block mill is continuous, there being no 
siops in this case for switching of tram cars etc, 

The temperature of the solution is maintained by a 
large drum ful) of steam coils outside of the tank, it 
being heated and circulated at the same time. 

A tank will empty itself into a car in two and a half 
ininutes, and in Jess than five minutes is ready to be 
filled again. 

Some of the points in favor of this type of a block 
plant are: 
1—The cost of a complete plant would not exceed one- 

third of the cost of a horizontal plant of the same ca- 

pacity. 


2—It eliminates all switching and handling of block cars 
and loading. 


When built in connection with a tie treating plant the 

cost is but very little more than the block cars neces- 

sary to run a horizontal plant, the cost of these 
tanks being about $3,000 each, set up. 

4 You can increase your tie business and also your block 
business, and run them independently of each other. 
The same force of engineers, fireman, superintendent, 
etc., will do the work. 

5-—-The cost of maintenance of this type of plant is very 
small. ‘There is nothing to wear out. The cylinders 
will last for years. 

6—A small amount of ground room is required, as there 
is no block car switching. 

‘~-It will manufacture and treat paving blocks for a less 
cost per yard than any horizontal plant. 


Dr. Moll read a paper on use of zine chloride treat- 
ment abroad. 


WEDNESDAY AFTERNOON SESSION. 


Howard KF. Weiss, director of the Forest Products 
Laboratory, Madison, Wis., was absent and his paper 





——— 


Fk. J. ANGIER, BALTIMORE, MD. ; 
Secretary-Treasurer American Wood Preservers’ Asso- 
ciation. 


on ‘‘The Protection of Ties from Mechanical Destrue- 
tion’’ was read and discussed. It began by citing 
an experience of the American Railway Engineering 
Association, in which it sought for various railroad 
engineers the percentage of ties that failed from decay 
and also the percentage that failed from mechanical 
destruction. These reports, it said, showed that about 
90 percent of the oak ties failed because of decay, 
as against 25 percent of cedar. In other words, the 
investigation showed that the mechanical destruction 
of the ties varied from a minimum of about 10 percent 
for oak to a maximum of about 75 percent for cedar. 
The paper pointed out that it is a waste of preserva- 
tive, effort and money to inject into ties beyond an 
amount of preservative which will protect ties beyond 
their mechanical life, because after a tie has once failed 
mechanically it is removed from the track and de- 
stroyed. Continuing: 

With costly treatment, particularly such as are given 
by the full-cell creosote process, this problem is of immense 
importance to railroads, as it may mean a waste of hun- 
dreds of thousands of dollars yearly. If the tonnage of 
the road is light, as with many traction companies, the 
arguments here advanced for tie plating and more ex- 
pensive fastenings are hot of such immediate importance. 
In facet, in such cases it may often prove inadvisable to 
tie plate, especially if the ties are made of a hard wood. 
In this paper I wish to discuss briefly the protection of ties 
from mechanical causes of failure and will not go into the 
subject further than to indicate certain points of interest 
to timber treating and railroad engineers. By the me- 
chanical destruction of ties I mean rail wear and spike 
cutting. 

Mr. Weiss’ paper told at length of the protection of 
ties from rail wear through the use of tie plates, and 
also told of many tests made by the Porest Products 
Laboratory to determine the resistance to crushing 
when the force is applied to cross ties at right angles 
to the grain. It gave a list of fifty-one varieties of 


wood and the fiber stress of each. This list ranged 


from 193 pounds to the square inch for black willow 
to 2,260 pounds to the square inch for osage orange. 
Except for the osage, the locust, post oak and 
pounds fiber stress per square inch. The paper also 
told of protection to ties from spike cutting, and de- 
clared that the screw spike has been most successful 
thus far in removing the different criticisms levied 
against the cut spike. The following general conclu- 
sions might be drawn from his paper: 

(1) The increase in the number of treated ties being 
used in this country is increasing the importance of pro- 
tecting them from mechanical destruction because the 
problem of protection from decay is being rapidly solved. 
To secure best results, therefore, a protection of treated 
ties from rail and spike cutting is strongly recommended 

(2) It is believed that, other things being equal, the siz 
of the tie-plate should depend upon the kind of tie with 
which it is to be used. Soft ties demand a larger plate than 
hard ties. It is felt that this fact should be recognized in 
fixing upon the price of various timbers for cross ties. 

(3) Preservative treatments with creosote and zine 
chloride when properly made affect the strength of ties so 
slightly that any difference in crushing value is of little or 
no practical importance. 

(4) On account of their holding power screw spikes are 
preferred to cut spikes and can be recommended where high- 
ciass construction is desired. 

(5) <Adzing and boring ties, particularly the adzing of 
hewn ties, prior to treatment, is considered of prime im- 
portance in preparing them for service. Adzing after treat 
ment should be classed bad practice, as it exposes or tends 
to expose the interior of ties to decay at a point where 
protection is most needed. 


Future Tie Material in the United States. 


The paper of Henry H. Gibson, of Chicago, on ‘‘ The 
luture Tie Material in the United States’’ asserted 
that a casual examination of crosstie statistics will 
suffice to show that a few woods are furnishing most 
of the material, although the forests of the United 
States contain over 500 species of wood. The paper 
said that nearly half of the ties used is oak and 
about half of the remainder pine, these two woods 
constituting 65 percent of all. 

kK. L. Powell, vice president of the American Creosote 
Works, told of ‘‘The Treatment of Piling Timber Ac- 
cording to Conditions of Use and Exposure.’’ He said 
the greatest damage to the wood preserving industry is 
caused by some real failure of treated material. Such 
failures have been far too numerous and are undoubt- 
edly due mainly to the desire of treating companies for 
business during the dull periods. He also declared the 
reputation and the prosperity of the wood preserver 
depended upon good work—not only his own, but upon 
what is done by others. This work being turned out, 
he said, is a constant advocate and bad or unsatisfae- 
tory material hurts the business as a whole, though it 
injures the responsible plant more directly. He said it 
was not his intention to recommend any specification 
or treatment, but to bring to the notice of those present 
a condition that needs careful consideration as a matter 
of great importance to each and every wood preserver 
and user of treated timber. 

J. H. Waterman, vice president of the association, 
and superintendent of the timber preservation depart- 
ment of the Chicago, Burlington & Quincy Railroad, 
read a paper on ‘‘Some Facts Gathered From Observa- 
tion and Inspection of Experimental Ties.’’ This paper 
was chiefly devoted to instances where experimental 
ties had been laid in various parts of the Burlington 
system. These ties had been treated under various 
processes, and Mr. Waterman made no effort to indorse 
any particular process. He said that from four years’ 
observation it was impossible to draw positive conclu- 
sions, as there are many things to be taken into con- 
sideration. In conclusion he said: 

We talk about conserving our forests; we spend sixty 
years in growing a tie tree and we put it in a track and 
it decays in three years and no one says anything about it, 
when if it was properly treated it would give twelve to 
twenty years service. 

Discussion showed that railway representatives 
found much second growth tie material on lands al- 
ready cut over, and were inelined to doubt the 
speedy exhaustion predicted. A. A. MelIntyre, of 
Montreal, Que., described the trouble experienced in 
securing ties for a new line being built through a 
practically treeless region in northern Canada. Poplar 
and serub spruce are most available there. They hold 
spikes, but decay rapidly, and he said that the solu- 
tion of the trouble would be found in developing 
Canada’s wood preserving industry. 

For the standing committee on preservation and 
specification of timbers, E. A. Sterling reported that 
it was making progress, but had no recommendations 
at present. 

Mr. Sterling also brought up the Forest Products 
Exposition, urging participation by the association. 
At his request, Dr. Von Schrenk also urged the wood 
preservers to take this opportunity to get in closer 
touch with the lumbermen and the consuming public. 

The standing committee on plant operation had no 
report, and was continued. 

For the committee on miscellaneous subjects, Mr. 
Waterman presented a report on ‘‘Steaming Process 
for Ties and Timber,’’ which was discussed. 

F. J. Angier, secretary of the association, and super- 
intendent of timber preservation of the Baltimore & 
Ohio Railroad, read a paper on ‘‘Air Pumps vs. Hy- 
draulic Pumps for Injecting Preservatives Into Wood.’’ 
This paper dealt primarily with descriptions of photo- 
graphs and drawings that pointed out the advantages 
of the air pump. Mr. Angier said that with hydraulic 
pumps there is more machinery to care for, more tanks 
to look after and more piping and valves to maintain; 
also that there is more work for the engineer, and 
unless everything is compactly arranged the engineer 
will require an assistant, while with the air pump one 
man ean easily look after the entire operation with 
greater satisfaction and better results. 
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National Forest Timber 
For Sale, 


ONE BILLION FEET 


EIGHTY PER CENT YELLOW PINE 





LOCATION: On the Kaibab Plateau adjoining 
the f the Colorado River, within 
the 1 Forest, Arizona. Approx- 
imately Townshi 32, 33, 34, 35, 36, 37, 38, 39 and 
40 North, Aetna West and 1, 2, 3, 4 and 5 
East, G. & S. L. P. M. 

SPECIES: Approximately 800,000,000 feet B. M. 
of western yeliow pine: 70,000,000 feet B. M. of 
Douglas fir; 30,000,000 feet B. M. of Engelmann 
spruce and 100,000,000 feet B. M. of white fir. 


STUMPAGE PRICES: 


T sowest rates consik — d, 


$2.00 per M. for western yellow pine and $1.40 per 
M. for Douglas fir, Engelmann spruce, whi ite fir 
and all merchantable dead t } Stumpage rates 





to be readjusted at end of eacl 


contract, 


CONTRACT PERIOD: 
be allowed for 


additional at 
struction. 


tive-year period of 


A period of 25 years wi!l 
cutting of timber, with three years 
outset for railroad con- 


No Carrying Charges. 

Stumpage paid for as cut. 

Fire Risk reduced to minimum. 
Opportunity for permanent R. R. Investment. 


DEPOSIT: 


chase price of t 


With bid, $19,000, to apply on pur- 
: ber if bid is accepted, or re- 

d Ten per cent may be 
bond are not 





i wi 1 jec te 
iined as fort if contract and 
executed within the required time. 
as Bats FOR BIDS: Sealed bids will be 
Di stri ct Forester, wee n, Utah, 
‘ 1914. In the discre- 
an extension of this period 
ve allowed to permit a field 





received he 





all bids is reserved. Before 
nitted, full information concerning 
timber conditions, terms of sale, de- 


submission of 


bids should be ob- 
Forester, Ogden, Utah. 
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oRTY YEARS Aco 


The Lumber Business Was In Its 
Infancy—So was this Association. 


The Lumber Trade Has Taken 
Wonderful Strides — We Have 
Kept Apace 


Speedy Lumber 
Collections Ratings 
THE LUMBERMEN’S CREDIT ASS’N 
CHICAGO rece NEW YORK 

















(( e 
Audits 


Investigations 
Systems 


By a corps of experienced 
lumber accountants. Ac- 
curate, intelligent work at 
reasonable cost. For par- 
ticulars address, 


The Michigan Trust Company 
Public Accounting Department 
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Primary Air Pressure. 

The effect of varying the primary air pressure in 
treating ties upon the absorption and penetration of 
creosote was explained in a paper by Clyde H. Teesdale, 
of the Forest Products Laboratory, Madison, Wis. This 
paper was similar in many respects to papers presented 
by Howard F. Weiss and C. P. Winslow at the last 
annual meeting held at the Hotel Sherman, in Chicago, 
last January. 

The points brought out by Mr. 
the experiments on redwood, 
lolly pine times follow: 

1. The absorption of preservative during ‘the filling and 
heating period (initial absorption) was least when no pre- 
liminary vacuum or air pressure was used, and greatest when 
high preliminary air pressures were used. ‘The time re- 


Teesdale relative to 
maple, hemlock and lob- 


quired to fill the cylinder varied from about 23 minutes, 
when preliminary vacuum was used, to about 40 minutes, 
when a preliminary air pressure of 75 pounds was used. 


Loblolly pine was an exception. 
» 


2. Preliminary air pressure did not materially increase 
the time of the oil pressure period necessary to secure the 
required absorption in maple, loblolly pine, ov red oak. In 
hemlock high pressures materially increased the time of 
treatment. 

3. Loblolly pine required tie 
to reach the desired absorption. 
then red oak. Hemlock required, 
pressure period. 


shortest pressure period 
Maple ranked next in order, 
comparatively, a very long 


4. The smallest kick-backs were obtained when a prelimin- 
ary vacuum was used; the highest when high preliminary air 
pressures were applied. 

5. Final vacuum as applied in these tests had no marked 
influence on the amount of drip recovered, except in the case 
of loblolly pine. It, however, hastens recovery and enables 
il to be saved that would otherwise drip on the ground. 
in either case the amount finally left in tae ties in the mo- 
jority of 


cases was nearly the same. The use of final 
vacuum renae rs the timber cleaner to handle. Final vacuum 
resulted in a heavy recovery from seasoned loblolly pine 


when preliminary 
sure were used. 

6. The distribution of preservative 
apparently not influenced by 
pressure. 


vacuum and preliminary atmospheris pres- 


through the wood was 
preliminary vacuum or air 


The session closed with the business program well 
along toward completion. Tonight the gentlemen are 
attending a dinner and smoker at Antoine’s, while 
the ladies are witnessing ‘‘The Blue Bird’’ at the 
Tulane. 

FINAL SESSION. 
[Special telegram to AMERICAN LUMBERMAN.] 

NEW ORLEANS, La., Jan. 22.—In the final business 
session today the Wood Preservers’ Association selected 
Chicago as next year’s meeting place, that city scoring 


a decisive majority over San Francisco, New York and 
St. Louis. The following were unanimously elected as 
officers for the ensuing year: 

President—George E. Rex, manager treating plants, 
Santa Fe Railroad, Topeka, Kan. 


First Vice President—Carl G. Crawford, 
can Creosoting Company, Louisville, Ky. 
Second vice president—R. S. Manley, president Creosoted 
Wood Block Paving Company, New Orleans, La. 

_ Third vice president—F. B. Ridgeway, chemist, 
tional Creosoting ee Texarkana, Tex. 

Secretary-Treasurer—F., . Angier, superintendent tim- 
ber preservation, Baltimore . Ohio Railroad, Baltimore, Md. 

Among the resolutions presented by Chairman Trum- 
bull of the resolutions committee the two following are 
perhaps of greatest importance: 

WHEREAS, 


manager Ameri- 


Interna- 


The Forestry Products Exposition is to be held 
in Chicago and New York in April and May of this year, 
under the auspices of the National Lumber Manufacturers’ 
Association, this exhibition being the first and most im- 
portant presentation of lumber and forest interests ever 
held, and of great importance in establishing closer rela- 
tions between producers and consumers of timber, and in 
establishing the fundaméntal and economical principles con- 
nected with wood and its use, therefore, is closely related 
to that of wood preservation; be it 

Resolved, ‘That the American Wood Preservers’ Associa- 
tion heartily indorses the plans for this exhibition and 
tenders its active codperation through a special committee 
appointed for the purpose of preparing an exhibit repre- 
senting the wood preservation industry. ¢ 


Wuereas, The Interstate Commerce Commission is now 
giving consideration to an increase in the rates of freight 


charged by railroads; and 

Wuereas, The granting of such increase is claimed by the 
railroads to be necessary to enable them to make improve- 
ments in their equipment and facilities; and 


Wuereas, The use of treated material is one of the funda- 


mental features of economic railroad maintenance; be it 
Resolved, ‘That the American Wood Preservers’ Associa- 


tion favors such an increase in the rates as will enable the 
railroads to carry out their plans for improved service. 

Other resolutions urged the technical schools to give 
great attention to the wood preservation industry; di- 
rected the executive committee to arrange for a bulletin 
to be prepared and circulated among members; gave 
hearty thanks to the entertainment committee for its 
excellent program; to nonmembers who presented papers 
at the meetings; to the special committee named to urge 
the retention of creosote on the free list during the 
recent tariff revision; to the mayor and people of New 
Orleans, engineering society, the press and others for 
courtesies extended. 

The morning session routine began with discussion of 
Mr. Teesdale’s paper, read at a previous session. 


Mechanical Handling. 


Lambert T. Ericson, assistant superintendent of the 
Port Reading Creosoting plant, read a paper on ‘‘ Me- 
chanical Handling of Railroad Crossties and Timbers at 
Timber Preservative Plants.’’ He declared that the 
use of locomotive cranes to switch and unload materials 
has proven economical and successful under certain 
conditions. This method makes it possible to pile twice 
as much material in the same area at less than half the 
cost of the manual method, and the number of men 
required is small in comparison with the manual method. 
He summed up the advantages of using the locomotive 
crane as follows: 

The twenty-one-ton crane is kept busy unloading the 
treated material fromi the trams into cars for shipment. 
This crane picks up the material, a tram load at a time, 


and deposits it in the car. Nothing but coal cars anid 
gondolas are used, there being a large supply of both kinds 
to draw trom in this district. This crane loads for ship 
ment between 5,000 and 6,000 ties a day. 

Each thirty-ton crane can shift and stack on an average 
of from 3,500 to 4,000 ties a day, or 150,000 ft. b. m., o1 
switch timber. 

Including the cost of shifting the cars from the docks to 
the yard, “the cost of stacking the ties with this method 
amounts to an average of $0.008 a tie; the cost of stacking 
switch timber promiscuous lengths together, an average o! 
$0.35 a thousand feet, b. m. 
The cost of loading treated tics from the trams for ship 
4 with the crane amounts to an average of $0.0045 
a e 

In all these calculations the cost of operating the crane 
including operator, has been figured at $1 an hour. Thi; 
allows for interest on investment, depreciation, coal, oil ete 

By close attention to details it has been possible to cut th 
cost very materially since the work was first commenced, and 
it will be cut still further as the system becomes mon 
thoroughly established. 


Tram Cars and Their Construction, 

J. H. Crow, engineer of the wood preservation depart 
ment of the Allis Manufacturing Company, Milwaukee, 
Wis., read a paper on ‘‘Tram Cars and Their Construc 
tion.’’ Since these cars form an important and vita! 
part in the economical operation of a timber treating 
plant, this paper was of great interest to associatio: 
members. 

EK. T. Howson, engineering editor of the Railway Aq 
Gazette, told of methods of keeping tie records. He 
supplemented his address with a chart showing th 
methods employed by the various railroads of thi 
United States and Canada. Special test sections, hi 
said, are to be preferred to the universal dating of al! 
ties for any other method so far developed as a means 
of securing accurate information concerning the life ot 
ties. For identification of ties both the dating nailed 
and hammered stamping are satisfactory, each pos 
sessing certain advantages. 

Samuel J. Record, assistant professor of forest prod 
ucts, of Yale University, outlined the work that con 
stitutes a course in the Yale Forestry School. He de 
clared that forestry and lumbering are by no means 
interchangeable terms. The average lumberman, hi 
said, is interested in harvesting a crop that is full grown 
when it comes into his possession; he does not look 
upon it as a crop, however, and his methods of exploita 
tion are exactly those of the miner. If he returns a 
second or third time to his land it is because changed 
economic conditions of supply and demand or improved 
methods of exploitation make succeeding cuttings 
profitable, 

‘* Whenever the lumberman begins to consider the fu 
ture of his forests and takes the necessary steps to 
perpetuate and improve the forest growth,’’ Mr. Record 
declared, ‘‘he is practicing forestry.’’ He pointed out 
the advantages that Yale has over institutions in that, 
while its forest department is a part of a great univer 
sity, with the attendant advantages of the established 
departments of engineering, botany, geology and other 


branches bearing on forestry, it is an independent 
school. In econelusion he said that the Yale Forestry 


School is content to teach its students the fundamentals 
of the subjects and to instill in their minds a whole- 
some respect for its growing importance. 

Geo. E. Wood, manager of The forest Products Ex 
position, made a brief but interesting talk on that 
enterprise, explaining the plan and scope, and its con- 
cern to the wood preservers. President Rex, to whom 
retiring President Larkin resigned the chair following 
his election, urged the members to codperate promptly 
with Mr. Sterling, chairman of the special committee 
to arrange for the association’s exhibit, pointing out 
that the time for preparation is short. 

W. E. Farnan, sales manager of the Great Southern 
Lumber Company, was accorded the floor to explain 
the arrangements for tomorrow’s trip to Bogalusa and 
was given, for his company and himself, a vote of 
thanks, 

The recommendations of the standing committee on 
preservatives were adopted, after amendment by the 
addition of a clause reaffirming the association’s pro 
nouncement of last year recognizing the chloride of 
zine treatment as good practice. 

On motion the editing of the convention proceedings 
was placed in hands of the retiring officers, leaving the 
new official’s staff free to plan and carry forward the 
work of the coming year. 

Selection of a meeting place was the last work before 
final adjournment, Chicago, whose invitation was tendered 
through its Association of Commerce, winning by a 
decisive majority of the total votes cast, though six 
other cities received support in the balloting. 

Final adjournment was taken at 1 o’eloek. An hour 
later the association’s members embarked on the harbor 
boat Samson, for a trip over the harbor. The special 
train for the Bogalusa excursion leaves tomorrow morn- 
ing at 8 o’clock, 


MINNESOTA COMMISSION FIXES RATES. 


MINNEAPOLIS, MINN., Jan. 21.—The Minnesota Rail- 
road Commission has filed an order fixing the maximum 
rates that may be charged by the various logging rail- 
roads of the State under the Cashman distance tariff 
law. All are permitted to charge higher rates than 
the maximum schedules prescribed for class A roads. 
The Duluth & Northern Minnesota is listed as a class B 
road, and the Duluth & Northeastern, Minneapolis & 
Rainy River and Mississippi, Hill City & Western as 
class C roads. They are permitted to charge 25 per- 
cent more than the class A schedules on merchandise, and 
from 10 to 25 percent more on the various commodities. 
The Minneapolis, Red Lake & Manitoba is allowed to 
charge rates made in its own tariffs filed January 1]. 
The Minnesota, Dakota & Western is allowed to charge 
50 percent over the class A rates on merchandise, grain 
and potatoes, and 25 percent more on other commodities. 
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HARDWOOD MEN MEET AT MEMPHIS. 


(Continued from Page 40.) 


home and built the one that I have, getting along very 
nicely with it. [Laughter and applause. } 

Mr. Moore, of Memphis, spoke of his twenty-five years’ 
experience and deprecated doing logging by day labor, 
viving apparently good reasons for his opinions. He 
gave comparisons between present day and old time 
prices for logging and favored the contract system. 

A member—I hire my logging done by the thousand. 
rhe man that cuts by the thousand ruins more timber than 
he saves. [Applause.] 

Mr. McCormick spoke further on the value of logging 
issociations, especially referring to the progress in sav- 
ng due to closer cutting. He advocated the Hardwood 
\lanufacturers’ Association joining the southern organi- 
ation. 


Mr. Boyd-—It is not necessary for the hardwood men to 
o to New Orleans. As I stated in what I had to say a 
ow minutes ago, we will hold meetings wherever the hard- 
yood men are if the hardwood men come from the associa- 
tion, 

Mr. Carrier—-I make a motion that a committee be ap- 
pointed to make resolutions, or suggestions, of some char- 
cter and a report on this discussion and report here to- 
lorrow. 


The motion was passed and the Chair appointed Mr. 
\eCormick, Mr, Friant and Mr. Tschudy, and asked 
them to report the first thing Thursday morning. 

The Chair called attention to meetings, to follow the 
djournment of the general meeting, of the executive 
ommittee of the grading commission and of the execu- 
rive board, and finished the day’s proceedings by saying: 

I think that we can feel quite proud of ourselves this 
fternoon. I think this is the largest attendance at any 
ifternoon session that this association has ever held. As I 
stated this Inorning, we have arranged for very short ses- 
sions, realizing that the members want to have some special 
intercourse, and they come from a long way and are meet- 
ing people here that they have not met for a long time. 
Our program for tomorrow is quite as short and we are 
soing to have but one session, beginning at 11 o'clock, and 
I want everyone to get here by 11, not 12 or 1, and we 
will go right through with the program, 


The meeting adjourned at 3:50 p. m, 


THURSDAY PROCEEDINGS. 


[Special telegram to AMERICAN LUMBERMAN.] 
MEMPHIS, TENN., Jan. 22.—Over 600 people were 
registered when the third session began at 11:14 this 
morning, The committee on officers’ reports recom- 
mended their adoption and approval, in these words: 
** Reports reveal that gratifying progress has been made 
during the year, not alone in strengthening the asso- 
ciation numerically and financially but also in expansion 
of its influence and work. We also commend the loyalty 
and devotion shown by your officers and which made 
this splendid progress possible.’’ The report was 
adopted. 

J. E. Rhodes, of Chicago, addressed the convention in a 
rapid-fire speech, saying that he believed the 
National Lumber Manufacturers’ Association has jus- 
tified its existence during the last year, citing its 
auction with other organizations on the fiber box mat- 
ter, on the freight rate situation, on forestry propa- 
ganda, with paint manufacturers in regard to the 
production of a fireproof paint. The national associa- 
tion’s principal activity at present is in connection 
with the coming Forest Products Expositions, the educa- 
tional and other value of which Mr. Rhodes outlined, 
showing its absolute necessity and asking the codpera- 
tion of all lumber organizations and those allied. He 
urged the necessity of greater attention to keener sales- 
manship and prophesied a better year in 1914 compared 
to 1913. 


The committee on logging reported: 


Your committee, appointed on January 21, to report on 
the discussion on logging commends the executive board 
for setting aside the afternoon to a discussion of this im- 
portant subject. We feel that everyone who listened to 
this discussion received benefit. We therefore recommend 
that the Hardwood Manufacturers’ Association of the United 
States commend the work of the Southern Logging Asso- 
ciation We also recommend that members of the Hard- 
wood Manufacturers’ Association of the United States who 
are doing their own logging become members of the South- 
ern Logging Association, teeling fully satisfied that every 
participant in its meetings will be fully repaid for the time 
spent in attendance. 


This report was accepted. 
Report on Grading. 


R. H. Vansant reported for executive grading com- 
mission as follows: 


We have met with great pleasure and with profit, I 
hope, the wagon manufacturers or a committee from their 
organization and we have agreed with them on a rule that 
they will recommend to their organization and that we 
would present to this convention as a rule for adoption 
for grading wagon box boards: 

Basswood, bay poplar, (tupelo) cottonwood, gum, poplar 
and magnolia. Widths—Wide, 13 to 17 inches; narrow, 
’ to 12 inches. Lengths—12, 14 and 16 feet, but 15 per- 
cent may be 11, 18 and 15 feet. Thickness—Must be one 
inch thick when shipping dry. Defects—Must be free from 
defects excepting that no objection will be made to bright 
sap or sound discolored sap, also one sound knot not to ex- 
ceed 114 inches in diameter or its equivalent, showing on 
one face only; 11 feet lengths to be free from splits, 12. 
13 and 16 feet lengths will admit of a 12 inch split in 
one end or its equivalent on both ends; 14 and 15 feet 
lengths will admit of splits not to exceed 6 inches in one 
end or its equivalent in both ends. 

Note: 5 percent in feet of a shipment that can be re- 
duced in measurement by cutting the end or edge, or 
both, to a size ordered must be accepted and measured as 
box boards, separate tally to be kept on such boards, show- 
ing reduction in measurement. 

Note: Inspectors are cautioned that ‘“wolly” cotton- 
wood and lumber so warped that it can not be used for 
box boards must be excluded from this grade. 


This report was adopted. The committee also recom- 
mended the following, which was adopted: 


On elm, maple and sycamore the grade is to be made 
the same as on gum and cottonwooc in the No. 2 and No. 


3 common grades. This will standardize the cutting in all 
woods except those commonly used for manufacture into 
clear cuttings. 

The committee asked for further time for changing 
the rule on hickory and to make a report to the execu- 
tive grading commission, the latter’s adoption of the 
report to be published as a rule, which, on motion, 
passed. Mr. Vansant said: 

For twelve years I have been chairman of the executive 
grading commission, second only in honor and labor to the 
position of president. I feel that in justice to myself and 
for personal reasons, the time has come when I should not 
longer be chairman of the committee. Having the utmost 
confidence in the integrity and ability of our retiring presi- 
dent, I have requested the nominating committee to nomi- 
nate Mr. DeLaney for the chairmanship of this committee 
I hope that when the nomination is made there will be 
unanimous approval of it, and I thank you for the confi- 
dence you have placed in me in the past. 

Thomas W. Frier reported for the committee on 
resolutions as follows: 

Resolved, That a vote of thanks be tendered to retiring 
officers and executive board for their untiring efforts toward 
the furtherance of the objects of this association, Their 
work well shows in the great interest shown at this meet- 
ing in the association’s increased membership and in its 
substantial bank account, 

Resolved, That the thanks of this association be tendered 
to the speakers at tnis meeting—C. M. Bryan, J. M. Tuther, 
J. D. Allen; for the hospitality their words expressed and to 
James Boyd, J. E. Rhodes and A. Kraetzer for the thought 
and care given to their papers and the great fund of infor- 
mation furnished. 

The report was adopted as a whole and to it later 
was added a resolution of appreciation of the lumber 
press. 

Ralph May, on behalf of the Lumbermen’s Club of 
Memphis, regretted it could not show the association 
more hospitality than it had shown and invited all to 
come again and make their homes in Memphis. 

Mr. Kraetzer’s address followed, occupying fully 
twenty minutes. 

Thomas Frye, R. L. Murdock, Simon Lieberman, E. B. 
Norman, Lee Wilson, Charles Luehrmann, 8S. B. Ander- 
son, F. R. Gadd, Mr. Vansant, Clinton Crane, J. E. 
Rhodes and others addressed the convention on general 
business conditions, most of them deprecated over- 
production and predicted that 1914 will be looked back 
to as a prosperous year. 

During such addresses, in response to the question as 
to how many had a million feet of dry stock on hand, 
twenty-two answered affirmatively. To the question, How 
many are curtailing logging for any reason? the same 
number responded, and none responded to question as 
to who are increasing their logging, practically all agreed 
that stocks of manufacturers and in consumers’ hands 
are light everywhere. 


Election of Officers. 


In an eulogistic speech, Mr. Lieberman, chairman of 
the nominating committee, offered J. H. Himmelberger 
for president and the report was unanimously adopted. 
Other elections were: 


First vice-president—B. B. Burns, of Huntington, W. Va. 
Second vice-president—Ralph May, of Memphis. 
Treasurer—C. M. Crawford, of Coal Grove. 

Executive board——Messrs. DeLaney, Himmelberger, Burns, 
Crawford, W. B. Burke, of Charleston, Miss: Mr. Carrier, 
Clinton Crane, W. H. Dawkins, Frank Fee, of Dermott, Ark. ; 
W. A. Gilchrist, E. A. Long, E. B. Norman, of Hollybridge, 
La.; W. M. Ritter, E. O. Robinson, of Cincinnati; W. B. 
Townsend, of Townsend, Tenn.; Mr. Vansant, E. M. Vestal, 
of Knoxville; A. B. Ransom, Ralph May, Frank Gadd, 
George Luchrmann, J. M. McIntyre, of Little Rock. 





Mr. Ransom asked that his name be omitted and 
Simon Lieberman was selected as susbtitute, all names 
being confirmed by a rising vote unanimously. The 
foliowing were similarly elected as an executive grading 
commission: Mr. DeLaney, chairman; Messrs. Vansant, 
Frye, Lang, Crawford; F. A. Kirby, of Philadelphia; W. 
B. Burke, of Dawkins; C. L. Harrison, of Cape Girardeau; 
Frank Fee, J. W. Mayhew, of Columbus, Ohio; Mr. 
Carrier, Mr. Burns and H. D. Nields, of Townsend, 
Tenn. 

Resolutions were offered by the nominations com- 
mittee indorsing the through bills of lading measure 
offered in the House of Representatives by Represen- 
tative McKellar, amending the Harter Act to the 
extent of making owner, manager, agent or master 
liable for loss or damage arising from faults or er- 
rors in navigation or management of vessel; also 
a resolution thanking the Lumbermen’s Club of Mem- 
phis and expressing the association’s gratitude for 
local body’s successful efforts for hospitality. Both 
resolutions were adopted. 

At an executive meeting this afternoon, Secretary 
W. H. Weller was reélected. 

Mr. Himmelberger was escorted to the platform and 
after Mr. DeLaney had made a graceful speech on re- 
tiring, the new president assumed the gavel and said: 
‘I cannot express in words my appreciation of this hon- 
or. As most of you know I am not much of a talker, es- 
pecially following Mr. Lieberman’s kind words and_ those 
of Mr. DeLaney. I am not unmindful of the time and work 
my acceptance of this offiee involves. However, with codép- 
eration of the members of this association I hope at least 
in a measure to maintain the pace that has been set by 
our retiring president. I thank you. [Applause.] 

B. B. Burns and Raiph May made short, appreciative 
speeches of acceptance. Final adjournment was taken 
at 1:35, followed by a meeting of the executive boards. 


OFFICIAL BADGE, 


The official badge was in the form of a handsome 
watch fob, compliments of. Joshua Oldham & Sons, 
saw manufacturers of New York City. It was made 
in the shape of a circular saw and on the front was 
an enamel inlaid map of the United States and a tree. 














. A Great, Profit-making 
Combination 


Our Knowledge 


and 


Your Capital. 


For thirty-five years 
we have been engaged 
in gathering, storing 
and using information 
regarding the com- 
mercial timbers of the 
western hemisphere. 


We have spared no 
expense, no effort, no 
detail of investigation 
necessary toa thorough 
understanding of the 
elements of timber 
values. 


Our information is 
yours to command 
whether you are con- 
templating the pur- 
chase or the sale of 
timber. 


Our co-operation 
will be of advantage 
to both of us. 


James D. Lacey & Co. 


TIMBER LAND FACTORS 


Chicago, Ill., 1750 McCormick Building 
Portland, Ore., 1107 Spalding Building 
Seattle, Wash., 1009 White Building 
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| FINANCIAL _| 
TIMBER LOANS 


Here is a business- 
record of significance 


For the past ten years this organization has devoted its entire time and 
attention to the making of loans on timber lands, being the originators and 
acknowledged authorities in this highly specialized field of finance. Follow- 
ing is a brief record covering these ten years: 


Number of loans made - - - - - - = = = = 63 
Number of issues matured and paid or called 
in prior to maturity ata premium = - - - B 


Capital and surplus of companies bonded - $180,738,495.36 


Total amount of bonds issued - - - - 76,930,500.00 
Amounts of bonds retired - - - - -  21.062.500.00 
Acreage of timber lands bonded - - - - 4,629,758.26 acres 
Total timber security - - - - - - 67,457,924,523 feet 


There has not occurred a single instance of loss or default in the payment 
of principal or interest on any of these bonds—an evidence of our thorough 
understanding of this highly specialized field of finance. 

We should be glad to advise with you if you are considering the matter of 
bonding your timber or if you are desirous of informing yourself regarding the 
opportunities for safe investment in this field of steadily increasing security. 


Crark L. Poote & Co. 


Bank Floor, Westminster Bldg., 755-756 Mills Building, 
CHICAGO, ILLINOIS SAN FRANCISCO, CAL. 


Bact Dearborn National Raid. 


Chicago, Illinois 





United States Depositary 


Capital - - $ 2,000,000 
Surplus and Profits 700,000 
Deposits - - 31,000,000 





WM. A. TILDEN, President 


NELSON N. LAMPERT J. FLETCHER FARRELL 


Vice-Prest. HENRY R. KENT, Vice-Prest. Vice-Prest. 
GEORGE H. WILSON CHARLES FERNALD THOMAS E. NEWCOMER 
Cashier Ass’t Cashier Ass’t Cashier 


WM, W. Le GROS, Ass’t Cashier. H. LAWTON® Mgr. Foreign Dept. 


Fort Dearborn Trust & Savings Bank 


WILLIAM A. TILDEN, Prest. CHARLES A. TILDEN, - Ass’t Cashier 
NELSON N. LAMPERT, V. Prest. E.C. GLENNY, Secy and Trust Officer 
JOHN E. SHEA, Cashier STANLEY G. MILLER, Mgr. Bond Dept 
F. A. MYREN, Mgr., Real Estate Loan Dept. 
HERBERT C, ROER, Manager Safe Deposit Vaults, 


Safe Deposit Vaults, Monroe and Clark Streets , 
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Lumbermen 


If you want to 


Buy More Timber 

‘Build Mills and Railroads 
Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Y our Working Capital 


Please take notice that we purchase 
outright timber bond issues of first-class 
quality, in amounts from $100,000 to 
$5,000,000. 


For quick action, 
address us direct 


Peabody, 
Houghfeling & Co. 


(Established 1865 ) 


Chicago, Ill. 





Otis Building, 
10 South LaSalle Street, 











The map was inscribed: ‘‘The Hardwood 
turers’ Association ot the United States.’?’ 
SMOKER AND VAUDEVILLE. 
{Special telegram to AMERICAN LUMBERMAN. ] 
MEMPHIS, TENN., Jan. 22.—Approximately 500 lum- 
berman members, and guests, of the Hardwood Manufae- 
turers’ Association of the United States enjoyed a 
smoker and vaudeville entertainment at Hotel Chisea last 
night from 8 to 10. The menu was mu¢h more preten- 
tious than usual on such occasions and was enlivened by 
the music of an orchestra of eight pieces. Musical num- 
bers and high class vaudeville stunts were enjoyed. The 
whole affair was an unqualified success. 


ASSOCIATION ACTIVITY 


WEST COAST OFFICERS ELECTED. 
[Special telegram to AMERICAN LUMBERMAN.] 
TAacoMA, WASH., Jan. 22.—The Northwest Lumber 
Agency at its annual meeting last week elected T. H. 
MeLafferty, of the Blumauer Lumber Company, Tenino, 
Wash., president; Frank W. Leudinghaus, of Lueding- 
haus Bros., Dryad, vice president; Carroll Brown, of 
the Coal Creek Lumber Company, Chehalis, secretary- 
treasurer. These with E. W. Bereiter, of the Covington 
Lumber Company, Kent, and T. J. Handforth, of the 
Lindstrom-Handtorth Lumber Company, Tacoma, com 
prise the board of directors. No change was made 

in the agency management. 


Manufae- 

















PACIFIC LUMBER AGENCY ELECTION. 

ABERDEEN, WASH., Jan. 12.—The fourth annual meet- 
ing of the Pacific Lumber Agency of this city was held 
here today. The officers of the agency were reélected 
with the exception that R. H. Burnside, of the Willapa 
Lumber Company, Raymond, was elected vice president, 
succeeding the late F. C. Schoemaker, of the same com 
pany. 

The officers of the ageney are: 

President Edward Hulbert, Aberdeen. 

Vice president—R. H. Burnside, Raymond. 

‘Treasurer—A,. L. Paine, Hoquiam. 

Secretary—-W. B. Mack, Aberdeen. 

The directors of the agency in addition to the officers 
are: W. S. Cram, F. A. Hart, S. L. Hyman, William 
Donovan, and W. A. West. A. L. Davenport, of Aber- 
deen, elected manager in confirmation of his em- 
pioyment for that position at the time of the resignation 
of A. F. Peterson last month. 

The agency is going out after business with renewed 
energy under the new management and is establishing 
new sales offices at eastern and middle western points. 
It will be the aim of the new management to push 
spruce especially. As the agency mills are all located 
on the two harbors, Grays Hardor and Willapa Harbor, 
they are the largest producers of spruce on the Pacific 
coast. A large percentage of the timber owned by the 
stockholders of the agency is spruce and this territory 
is noted for the excellent quality of its spruce timber. 
The ageney expects to extend its markets further than 
ever before and looks forward to 1914 as a year of 
expansion. With this end in view special spruce sales 
men will be put on the road. 


Was 


. 


LUMBER CARRIERS OF GREAT LAKES IN 
ANNUAL. 

DeErTrRoIT, Micu., Jan, 21.—The Lumber Carriers of the 
Great Lakes held their annual convention in Detroit 
last week. Little business was transacted aside from the 
election of officers and the appointment of standing com- 





mittees. The work of arranging for the renewal of 
loading and unloading contracts in ports other than 
Detroit, Buffalo and Chicago, as usual, was referred 


to committees. It is expected that contracts will be 
renewed on the 1913 basis. 

Officers of the association reélected for the year are: 

President. E. L. Fisher, Cleveland. 

First vice president—O. W. Blodgett, Bay City, Mich. 

Second vice president—Fred P. Potter, Cleveland. 

Third vice president—W. R. Holmes, Chicago. 

Secretary and treasurer—W. D. Hamilton, Chicago. 

Board of managers—E. E. Teare, F. P. Potter. F. L. Leckie, 
E. L. Fisher, C. H. Prescott, Jr., Cleveland; H. L. Wilton, 
H. A. Haigh, G. Rathbone, Detroit; W. E. Holmes, V. F. 
Mashek, Edward Hines, M. A. Markham, E. E. Skeele, W. D. 
Hamilton, H. H. Hettler, Chicago; J. O. Nessen, Manistee; 
W. H. Sharp, O. W. Blodgett, T. R. Handy, Myron Blodgett, 
3ay City; Charles S. Neff, Win Schlosser, Milwaukee; J. C. 
Garey, A. H. Hempstead, Saginaw; C. H. Weeks, Duluth: 
DD. W. Milles. Marysville; J. J. Boland. Buffalo: George F. 
Bell, L. W. Sullivan, Toledo; James O'Connor, Tonawanda ; 
R. A. Pringle. St. Clair. 

Executive committee—E. L. Fisher, E. E. Teare, C. H. 
Prescott, Jr., Cleveland; H. A. Haigh. Detroit; J. C. Garey, 
Saginaw; W. H. Sharp, O. W. Blodgett, Myron Blodgett, 
Bay City: W. E. Holmes, Edward Hines, W. D. Hamilton, 
Chicago; George F. Bell, Toledo. ° 

Finance—Edward Hines, Chicago, chairman: O. W. Blod- 
gett, W. H. Sharp, Bay City; W. E. Holmes, V. F. Mashek, 
Chicago. 

Legislation—J. C. Garey, Saginaw, 
Fisher, F. L. Leckie. Cleveland; W. B. 
R. A. Pringle, St. Clair, 


chairman: FE. L. 
Hamilton, Chicago ; 


Loading—J. O. Nessen, Manistee. chairman; Edward 
Hines, W. D. Hamilton, Chicago: H. A. Haigh. Detroit; 
O. W. Blodgett, W. H. Sharp, Myron Blodgett, Bay City; 
C. H. Weeks, Duluth; J. C. Garey, Saginaw. 

Unloading—E. L. Fisher, Cleveland, chairman: C. H. 
Prescott. Jr., Cleveland; W. KE. Holmes, Edward Hines, 
H. H. Hettler. V. F. Mashek, W. D. Hamilton, Chicago; 
H. L. Wilton, H. A. Haigh, Detroit: J. O. Nessen, Manistee; 
W. H. Sharp, O. W. Blodgett, Bay City: Charles S. Neff, 


Win Schlosser, 
Toledo; J. J. 
Towing—W. 


Milwaukee: George F. Bell, L. W. Sullivan, 
3oland, Buffalo; James O'Connor, Tonawanda. 
D. Hamilton, Chicago, chairman; W. FE. 


Holmes, Chicago; E. L. Fisher, Cleveland. 


Employment—0O. W. Blodgett, Bay City, chairman; }. 
ward Hines, W. D. Hamilton, H. A. Markham, Chicag, 
C. H. Prescott, Jr.. D. W. Mills, Cleveland; W. H. Shai 
Myron Blodgett, Bay City; J. O. Nessen, Manistee; J. « 
Garey, Saginaw; Win Schlosser, Milwaukee; H. A. Haig 


Detroit. 


Only one death in the membership list was reported f 
the year, that of Hugh R. Harvey. 





NATIONAL HARDWOOD LUMBER ASSOCIATIO} 
OFFICIALS MEET. 

The semi-annual meeting of the board .of manage: 
of the National Hardwood Lumber Association ws 
held at the executive offices, 1864 MeCormick Buil 
ing, Chicago, Tuesday, January 13, 1914, with the fo 
lowing attendance: 

Presideft——Charles H. Barnaby 

Vice president—-Orson E. Yeager. 

Vice president-—J. V. Stimson 

Vice president——-E. V. Babcock. 


Secretary-treasurer—-Frank F. Fish. 
Gardner I, Jones Oliver O. Agler B.C. Currie, Jr. 


Fred W. Mowbray 
David Wolf 

M. J. Quinlan 

W. J. Hetherington 
Earl Palmer 


I. A. Diggins 
C. A, Goodman Charles B. Dudley 
Fk. S. Underhill G. N. Breece 

W. W. Knight J. W. Dickson 


T. M. Brown 


Report on membership since the convention of Jur 
7, 1913, showed 73 total new applications received. © 
this number 55 had been passed upon and admitted t 
membership at executive committee meetings and tl 
remaining 18 were elected to membership. 

Secretary Fish reported after making deductions « 
concerns who had retired from business and been los 
from all causes, that the net gain was considerably i 
excess of that of any recent year and that the pre 
ent membership in good standing was 883 firms. 

A large amount of routine business was dispose 
of and the minutes of executive committee meeting 
of September 17, 1913, and December 4, 1913, wer 
read and approved. 

Invitations to hold the seventeenth annual meetin, 
were presented from New Orleans, Philadelphia, But 
falo and Chicago, and the board voted unanimous! 
to hold the next annual convention in Buffalo, N. \ 
on the invitation of the lumbermen of the city « 

3uffalo, and the dates selected were June 18 and 1! 
1914. 
RRAARAAAA 
GROWING IN SCOPE AND OPPORTUNITY. 

New York, Jan. 19.—The eleventh annual dinner ot 
the Building Material Men’s Association of Westchest« 
County will be held Tuesday evening, January 27, 
the Hotel Manhattan at 7:30. The dinner committe: 
promises that this affair will equal those of the pas: 


and a large number of the local wholesale and reta 
trade will be on hand. This association is constant!y 
growing in scope and membership and it has many 
friends that will attend the dinner. 





LUMBERMEN’S CLUBS 


INCOME TAX TO BE DISCUSSED. 
EVANSVILLE, IND., Jan. 20.—Daniel A. Wertz, presi 
dent of the Evansville Lumbermen’s Club, says that the 
next meeting of the club will be held on the second 











Tuesday night in February. He expects to have a 
well known speaker talk on ‘‘The Income Tax.’’ The 
place of the meeting will be named soon. Amony 


important matters that will come up is the plan to 
have the Louisville & Nashville Railroad Company in 
stall a sleeper between this city and Memphis, Tenn. 





LOUISVILLE ASKS FOR RESERVE BANK. 

LOUISVILLE, Ky., Jan. 21.—In a formal communication 
to W. G. MeAdoo, chairman of the organization com- 
mittee of the Federal Reserve Board, the Louisville 
Hardwood Club bas pointed out that the establishment 
of a regional reserve bank at this point would serve the 
lumber business in a considerable part of the South. 
The hardwood men believe that Louisville has a good 
chance to land the bank, and are leaving nothing undone 
to assist the business and banking interests of this 
city to obtain the appointment by the committee. 

Members of the Hardwood Club attended the annual 
meeting of the Indiana Hardwood Manufacturers’ Asso 
ciation at Indianapolis last week and the convention 
of the Hardwood Manufacturers’ Association of the 
United States at Memphis this week. 





PUBLICITY PLAN MEETS WITH APPROVAL. 


St. Louis, Mo., Jan. 20.—Following up the educational 
plan started by the Lumbermen’s Club of St. Louis 
ut the meeting held last October, at which J. B. White, 
and A. Long, of Kansas City, and Julius Seidel, of 
St. Louis, spoke and at which the architects of St. 
Louis were guests, to urge architects, engineers, contrac- 
tors, etc., io give preference to lumber in building work, 
so as to offset the publicity given to substitutes, the 
secretary of the club, O. A. Pier, recently sent out a 
letter to lunbermen’s ¢lubs, associations, architects and 
lumber trade journals, urging their codperation in this 
important work. It follows: 

This club has been active in trying to urge an educational 
propaganda on architects, engineers, contractors and rep- 
resentatives of the press through their chapters, societies. 
associations etc. We have met with decided success thus far, 
but we have also been confronted by the fact that sub- 
stitute competitors of lumber are even more active than we 
have been. Our activities along the line of this educational 
propaganda have served to emphasize this fact. : 

We have a plan now for 1914 to entertain the architects 
chapter, the engineers’ guild, the press club and the principal 
contractors of St. Louis and vicinity at banquets to be given 
by this club; each of these bodies to be entertained at 
separate banquets. 
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It has occurred to me that this sort of educational work is 
jesirable and ought to be universally carried on by lum- 
wrmen’s clubs and associations throughout the country fol- 
jowing some plan or other if we expect to see lumber main- 
tain its rightful position as a building material. Hardly 
any one well posted in regard to this matter will deny that 
‘he fundamental need of the lumber business is not only 
rreater publicity placed before architects, contractors, civil 
engineers, railroad purchasing agents ete., but we need to 
rot the facts right down to the common people who build 
homes and buy lumber indirectly from the lumber yards. 
Contractors are well known to lumber dealers but the in- 
lividual builder, the man that pays for the house and lot, is 
iImost a stranger to dealers in cities and we have not been 
talking sufficiently to the fellow that foots the bill. 

I write to inquire if your club has ever considered the de- 
irability of propaganda such as is referred to above? Will 
ou kindly advise me what you have done along this line 
nd what you expect to do, if anything, during the coming 
ear? O. A, Pier, Secretary 


Numerous replies have been received among which is 
ie following from the Lumbermen’s Club of Memphis: 


Your letter in regard to the manner in which your club 
, advertising and putting lumber before the home builders, 
irehitects, engineers ete. was read at the club meeting 
january 10. Your idea met with the prompt approval of 
ur club, 

I regret to say that we have done nothing along this line 
, far. We have felt that something should be done but the 
deas you suggest had never struck us. We certainly thank 
ou for your letter, which was turned over to the publicity 
ommittee, which has promised to take this up at once. 
Ve will be glad to let you know what line we follow and 

» will certainly give you our heartiest coéperation in any 
ay we may be able. 

We are now completing our club rooms, which are paneled 
ith all of the southern hardwoods. We have 34 distinct 
oods represented in these panels and I think we will follow 
our line of inviting the architects, home builders, en- 
incers ete. to see the southern hardwoods in their different 
nish, C. G. KapbEL, Secretary. 


The secretary of the Colorado & Wyoming Lumber 
ealers’ Association writes in part as follows: 


The Colorado & Wyoming Lumber Dealers’ Association 
rvers the territory of Colorado, Wyoming, and New Mexico 
nd is made up of retail lumber dealers throughout that sec- 
ion of the country. We approve very much of your educa- 
onal propaganda along the lines that you mention. How- 
ver, it occurs to the writer that on account of the above 
mnditions, it would be very difficult for this association 
» take up the matter along these lines. 

We assume that the plan outlined would be practical only 
n cities and large towns that have a sufficient number of 
imbermen to bear the expense of entertainment. We are 
nterested in the education of the consumer to the use of the 
est general building material in this country—lumber—- 
ind would be glad to hear from you again with any 
idvice you have to offer. 

I. D. MuNbDELL, Secretary. 





BEAUMONT LUMBERMEN’S CLUB. 


3EAUMONT, TEX., Jan. 20.—The weekly luncheon of 
le Beaumont Lumbermen’s Club today proved to be an 
event of unusual interest. President Hubert B. Oxford 
presided and the speakers were J. W. Maxey, manager 
of the Gates Handle Company; W. D. Bettis, manager 
of the Bettis Manufacturing Company, and A. J. Kaul 
Hach, sales manager of the Nona Mills Company and 
secretary of the club. 

Mr. Maxey, one of the committee that attended the 
hearing conducted at Austin by the Texas Railroad 
(Commission regarding the proposed elimination of the 
milling-in-transit of logs, told of the hearing and ex- 
pressed the opinion that a satisfactory adjustment of 
the controversy between lumber manufacturers and the 
railroad companies relative to the milling-in-transit 
feature would be effected. The commission, however, will 
not render’a hearing until Commissioner Mayfield re 
turns. 

The proposed 5 percent rate increase on all commodi- 
ties, including lumber, contemplatd by the Interstate 
Comp.erce Commission, was discussed briefly by Mr. 
Kaulpach, 

Me. Bettis had no set subject, but made a general 
optimistie talk on conditions, showing that he viewed 
the situation with great hope for the future. Mr. Bettis 
is an unusually entertaining after-dinner speaker and 
bis talk was greatly enjoyed by the thirty or more 
lambermen present. 





LUMBERMEN PARTAKE OF ‘‘PROSPERITY 
BANQUET.”’ 


MEMPHIS, TENN., Jan. 20.—The ‘‘Prosperity Ban- 
quet,’? given by the Business Men’s Club of Memphis 
‘o its members and to prominent railroad, business and 
professional men from all parts of the country last 
rhursday night, was, in many respects, one of the most 
notable entertainments ever staged here. Covers were 
laid for more than 400. General Luke E. Wright, 
Secretary of War under the Taft administration, acted 
as toastmaster and the speakers included many notables 
uot only from Memphis but from New York, Chicago, 
St. Louis and other commercial and financial centers. 
There were many members of the lumber fraternity 
present. The Lumbermen’s Club of Memphis is affiliated 
With the Business Men’s Club and the latter has a 
large number of members from the former. J. D. Allen, 
president of the Lumbermen’s Club of Memphis, de- 
livered the address of weleome on behalf of the lumber- 
men while railroad and banking interests were well 
represented on the program. Memphis has been won- 
derfully prosperous during the last few months, largely 
as the result of the tremendous cotton crop which has 
been marketed at the highest average price ever. known. 
This has made other lines of business unusually active 
and likewise highly profitable. The dinner was given 
primarily in celebration of this fact but it had an even 
deeper significance because it was used as the medium 
for impressing upon the ‘‘ powers that be’’ the validity 
of the claims of this city as the location for one of 
the regional reserve banks recently authorized by act 
of congress. The Business Men’s Club and the Lumber- 
men’s Club of Memphis are both closely affiliated with 
the movement for the regional bank and will put forth 
every possible effort to secure one of these institutions. 


NOTABLE MEETING AT SAN FRANCISCO. 


Inland Waterways Association of California Forms 
Permanent Organization. 


San Francisco, Jan. 17.—Four hundred delegates to 
the first Internal Waterways Congress to be held in 
this State met January 15 at the Palace Hotel to form 
a permanent organization to develop inland water 
courses. There was represented nearly everybody in 
California interested in irrigation and navigation. 
Lumbermen were among the representative citizens of 
every county who were pesent. 

The Commonwealth Club was sponsor for the con- 
gress, having issued the call for the delegates, an- 
nounced a purpose for the gathering to follow and 
arranged for the general program and the principal 
speakers. Then it took its hands off and told the 
delegates that it was left to them to thresh out policy 
and procedure. 

Governor Hiram W, Johnson presided at the opening 
session. The three days’ program was carried out suc- 
cessfully, the navigation interests finally taking prece- 
dence over the irrigation and reclamation subjects. 
The point was brought out that by improving the rivers 
and watercourses so that inland navigation could be 
greatly extended, railroad rates would be kept down. 
This would be greatly to the advantage of lumbermen 
who ship by rail and float logs to their mills. 

W. J. Hotchkiss, who has large timber interests in 
Del Norte county, was one of the delegates, represent- 
ing the Crescent City trustees. 


Irrigationists Versus Navigationists. 


The second day’s session was called to order at 10 
o’clock by former Governor George C. Pardee. Papers 
were read and an interesting feature of the meeting 
was the five-minute discussions of the general subject 
of: waterways and navigation. These discussions 
brought out many plans for permanently improving 
the waterways and creating a vast State system of 
navigation. i 

The creating of a system of reservoirs to hold the 
flood water was urged. This, it was declared, would 
allow navigation throughout the year, and at the same 
time store up waters for irrigation purposes. There 
was a heated discussion on the navigation versus irri- 
gation interests. 

‘*Put your irrigation before navigation,’’ urged 
LL. A. Nares, of Fresno, ‘‘for without irrigation there 
is nothing to transport.’’ 

The speakers during the morning were: C. E. Grun- 
sky, president of the American Engineering Corpora- 
tion, ou ‘‘A Possible Waterway System of Califor- 
nia’’; Frank H. Short, of Fresno, on ‘‘ Relation of a 
Waterways System to Existing Projects.’’ This was 
followed by a general discussion of the subjects, the 
floor leaders being V. S. McClatchy, president of the 
State reclamation board, and W. F. Chandler, of 
Fresno. Engineer Grunsky told of experiences in 
working with internal waterways and dwelt princi- 
pally upon the engineer’s view of the situation. 

Edward Berwick, of Monterey, and L. L. Dennett, 
of Modesto, took the stand that irrigation was more 
important than navigation and should be first for 
consideration. Without irrigation, they said, there 
would be nothing to demand navigation. Frank H. 
Short and W. F. Chandler, of Fresno, played the role 
of peacemakers, declaring that there could be both 
navigation and irrigation without conflict. 


Permanent Organization Effected. 


At the closing session Saturday a permanent organ- 
ization was effected under the name of the Inland 
Waterways Association of California. William R. 
Wheeler, traffic representative of the San Francisco 
Chamber of Commerce, was elected president; Chester 
H. Rowell, first vice president, and Mrs. E. G. Greene, 
chairman of the waterways committee of the Cali- 
fornia Federation of Women’s Clubs, was elected 
second vice president. A board of trustees, consist- 
ing of one member from each county, was formed and 
fifteen of the trustees were elected as an executive 
committee. David H. Walker was made executive sec- 
retary of the association, and will have his headquar- 
ters at the Commonwealth Club, 153 Kearny street, San 
Francisco. 

A constitution and by-laws were adopted, the follow- 
ing section being voted into the constitution: 

The purpose of the association shall be the furtherance 
of navigation by means of inland waterways, and investiga- 
tion, codrdination and promotion of navigation, water stor- 
age, f!ood-water control, irrigation, drainage, reclamation 
and kindred subjects, all being related to the primary pur- 
pose of inland waterways navigation. 

The membership clause is as follows: ‘‘ Membership 
shall consist of organizations, individuals, political 
subdivisions and municipalities. ’’ 


Timber Sales Advocated. 


Francis J. Heney, although not a delegate, secured 
the floor on Saturday and made a speech on good roads, 
which, he said, was a kindred subject to waterways, 
as the farmers must have good roads to get to the 
waterways. 

He then offered a motion on the subject, which was 
finally referred to the executive committee by the 
congress, with power to act. 

The motion concluded by urging the National Ad- 
ministration to sell 20,000,000,000 feet of ripe timber 
in the State of California to lumbermen, 1214 percent 
of the proceeds of the sale, under the law, going for 
State and county road purposes. 
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High grade accessible stand- 
ing timber owned by estab- 
lished, going lumber com- 
panies in any amount from 


$200,000 up. 


Correspondence and Personal 
Interviews Invited. 


Devitt, Tremble & Co. 


INVESTMENT BONDS 








First National Bank Bldg., CHICAGO 











This House Engages Exclusively in 


FINANCING LUMBERMEN 


Our booklet, ‘‘The F. A. 
Brewer & Company Plan 
of Financing Lumber and 
Timber Companies’’, will 
be furnished upon request. 


F.A. BREWER & CO. 
TIMBER LAND BONDS 


Commercial Nat’l Bank Bldg. 
CHICAGO 


PORTLAND OFFICE, 


{| SEATTLE OFFICE, 
10th Floor, Lewis Bldg. 


1107 American Bank Bldg. 


E. T. CLARK, Representative, 
Washington and British Columbia. 


WELLS GILBERT, Representative. 
Oregon and California. 
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Is Included in Premiums 
Paid to 








The Lumbermens Mutual Insurance 
Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 
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The Indiana Lumbermens Mutual In- 
surance Co. of Indianapolis, Ind. 
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The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
InsuranceCo. of Van Wert, Ohio. 
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The Schnitzel Bank. 
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: H} reason it is reproduced herewith. The words and repeat. The chorus is the same always, and is | 
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We have been loaning money to lumbermen = Leader—Is this not a Lumber Tool ? heit an der Wand. Ya, dass ist ein Chorus—Yes, it is a Lying Fake. _ 
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. the wants of lumbermen, and to meet them. i Leader—Grader’s Rule, Lumber Tool, Chorus—Yes, it is an Awful Wane. | fh Split, Rotten Knot Old aoh. i, 
° ° Piling Rack, Lumber Jack. But, is this Leader Is this not nice ( urly Grain Grader’s ‘ Rule Lumber Tool Piling 
: H} not a Schnitzel Bank? Chorus—Yes, it is nice Curly Grain. pock Lumber Jack, But, is this not. 
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: CHICAGO : Leader—Is this not an Old Job Lot? Chorus—Yes, it is a Schnitzel Bank. Schnitzel Bank, 
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Cc. H. Moore & Co. announce their retire- Leader—Is this not a Center Split? a Bit, Center Split, Rotten Knot, Old Job) Lumber Tool, Piling Rack, Lumber Jax 
° 4 Chorus—Yes, it is a Center Split. Lot, Grader’s Rule, Lumber Tool, Piling But, is this not a Schnitzel Bank? 
ment from business, Mr. Moore having been Leader—Is this not quite Warped a Rack, Lumber Jack, But, is this not a Chorus—Yes, it is a Schnitzel Bank 
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to take charge of its Bond Department. 











[o} —¢) Is this not a Schnitzel Bank? Yes, it is a Schmitzel Bank. Is this not a 


Loans on Timber 


We are in a position to make loans 


of $200,000 or over secured by first 


mortgages on high grade standing Lum-ber Jack? Yes, it is a Lum-ber Jack. Is this not a  Pil- ing Rack. 
timber of accessibility and owned 
by lumber companies that are well 
established. We would be glad to 
get into touch with your needs. 


W.G. Souders & Co. 


BANKERS it i Pil_ing Rack. Is this not a Lumber Tool? Yes, it is 
809 - 812 Westminster Building, 
Monroe and Dearborn Sts., CHICAGO 
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The American- Credit i Lum-ber Tool. Is this not a Grader’s Rule? Yes, it is” a Graders Rule. 
Indemnity Company 
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Leader. Chorus. 








Leader. Speaking voice ‘ 
Insures Wholesale Lumbermen Grader’s Rule, Lumber Tool, Piling Rack, Lumber Jack, But, 
against excessive loss through Leader. hist 


insolvency of customers. 

The stupendous amount of an- 
nual loss by bad debts makes = 

Credit Insurance necessary. is this not a Schnit.zel Bank? Yes, it i Schnit.zel 


Loss Payments to Policy Holders 
over $8,400,000.00. 


302 Broadway, Marquette Bldg., 415 Locust St., 
NEW YORK CHICAGO ST. LOUIS 
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TIMBER ! é der wand ya dass ist ein Schnit.zel Bank. 
1014 Trust and Savings Bldg. California, Oregon, Washing- 


LOS ANGELES, CAL. ton and British Columbia. 
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' SASH, DOORS AND MILLWORK 





TIMBER ESTIMATORS 








Although business has not yet opened up in a seri 
s way with the sash and door industry, the trade is 
oradually recovering from its annual holiday slump. The 
rious millwork concerns have been busy taking inven- 
ry, holding annual meetings ete., but most of them are 
rough and they are paying serious attention to the 
ints of the trade this spring. The factories, some of 
hich closed for the holidays, making repairs, have 
sgnin opened up and much activity is reported. A 
irly lively demand for small lots of stock goods is 
‘ed at retail points and inquiries and orders for special 
wk are reaching jobbers’ offices in the larger cities in 
antities that are highly satisfactory to them. The 
ilding situation since the first of the year continues 
show a steady growth, so that sash and door manu- 
facturers are hopeful concerning the future. There is 
shortage of stock sizes in retailers’ hands, notwith- 
inding considerable buying has been done since the 
first of December, owing to the low prices ruling. Re- 
tulers as a rule, however, are holding back, possibly to 
how business conditions shape up before placing 
The outlook for 1914 is considered good. 

Jobbers in Chicago report a gradual improvement. 
‘The preponderance of orders received is for mixed ears, 
but the tone of the market is firmer and the period 
duving Which more or less demoralization exists has 
pussed without serious consequences, Better values should 
result shortly. A committee of manufacturers and job- 
hers met last week in Chicago to talk over price lists 
and their findings will be reported at a meeting of manu- 
facturers that will be held later in the month. 

The Minneapolis and St. Paul factories are running 
rather light, but look for a good spring trade to open 
in Mareh, as the building outlook in the Northwest is 
first class, Factories had an unusual volume of city 
business, which has only just been cleaned up. Now 
they are getting out stock sizes for the spring trade. 
There has been some buying since the holidays, in cases 
where retail yards had sold out almost all their stock 
to wagon trade buyers during the mild weather of 
December. 

Because of the open winter the sash, door and biind 
factories at Baltimore are getting more orders than they 
would otherwise receive. Contractors are able to carry 
on building operations and their requirements in the 
way of millwork are relatively large. This tends in a 
way to lessen competition, so that prices realized are 
rither better than might be expected at this season of 
the year. Most of the factories are running full time 
aud while plants are not pushed nevertheless they have 
heen doing well, all things are considered. Much work 
is waiting for settled weather, and the prospects for 
niarked activity in construction next spring are prom- 
ising. 

Quietness in the door trade in Buffalo, N. Y., will 
‘ontinue until there is a show of spring, or the winter 
fails to show a steady closing up of outdoor business. 
So far it has been hard to say what the winter was to 
be and the woodworking trade has hesitated about going 
ahead. The city has a great deal of building ahead. 

Planing mills at Cincinnati are still getting out inte- 
rior finish, but the end of the season is near. Excellent 
weather has been the cause of the prolonged building 
season and dealers are well pleased over the prospects 
for a nice business in early spring. Architects are 
fairly busy and expect a more than average building sea- 
son this year. The building planned in the various 
suburbs will be the means of consuming large quantities 
of the stock sizes and on this class of millwork dealers 
are short, having disposed of the heavy stocks of last 
year and consequently they should be in the market heav- 
ily for this commodity a little later. Many of the mills 
are putting in extra time on the making up of stock 
sizes, in order to take eare of the rush when it comes. 
There are large buyers from the big out-of-town plants, 
as they can not begin to make up at their own plants 
what is necessary to supply the trade when building 
is up to normal. 

St. Louis sash and door mills report that business is 
a little quiet as naturally would be expected so soon 
after the holidays. They look for improvement soon, 
Some of the smaller mills doing a local business were a 
little slow in resuming operation after the holiday idle- 
ness, as orders have been scarce, but they believe it 
will only be a short time before they will have all the 
work they can attend to, when construction work begins, 
The larger mills doing a large out-of-town business, as 
well as local work, are going ahead with their work. 
They believe they will get plenty of bookings to take 
their output as soon as the season fairly opens, as stocks 
in the hands of retail yards are low and must be replen- 
ished before building operations begin. 

The sash and door trade at Kansas City is not satis- 
factory so far as price is concerned. Manufacturers 
complain they are having to accept a low return for their 
stock and the demand is not sufficient to justify any 
stiffening. This is, however, the season when manu- 
facturers expect the lightest trade in sash and doors, 
Prospects for a steady improvement are good and it looks 
as if there would be a strong fall business, although not 
any great increase is looked for before then. 

Indications still are that 1914 will bring a fair year 
to the sash and door trade, according to Tacoma ( Wash.) 
manufacturers. Trade is better than in December and 
there is a general feeling that after February the market 
will mend. Buyers have evidently been keeping down 
to the lowest possible point and their stocks have been 
iepleted. Factories have been running light on doors. 

At San Francisco business is quiet in the door man- 


orders, 


ufacturing industry. Many of the local planing mills 
are temporarily closed, awaiting the spring improve- 
ment in the building situation. The strike of the 
union plasterers has interfered with deliveries of 
sash and millwork, but an early adjustment of the 
disputed point has been arranged for and the men will 
return to work next Monday. White pine door man- 
ufacturing is being carried on at a normal rate at 
the factories connected with the big sawmills in the 
mountains, notwithstanding the stormy weather. 
Window glass demand has been heavy, many inquiries 
and carload orders having been received, which shows 
a shortage of stocks that is certain to help out later. 
The volume of business for the first half of January has 
been all that was expected. Much of the glass now 
being manufactured will be required to take care of the 
trade later in the year. A change in discounts shortly is 
looked for. ‘ 





STATUS OF MIDDLE WEST TRADE. 


A good line on the feeling among the sash and door 


factories along the Mississippi River is afforded by C. 
W. Myers, of the Bradford-Kennedy Lumber Company, 
of Omaha, who has just returned from a trip of several 
weeks in the upper valley. Mr. Myers says there has 
been a very wonderful change in conditions since last 
September. At that time gloom hung in deep folds over 
all the factories and no one could see much hope for the 
sash and door business. But now, with money easy and 
prospects for the best building season in several years 
the factories have nothing to worry about except where 
they are going to place their early orders for western 
pine. The supply is very short and it looks very much as 
if some of them will find the price pretty well up 
before they can get their orders placed. Everybody is 
talking brisk business, Mr. Myers says. 





CONTRACTS FOR 1914 CLOSED. 

TacoMA, WASH., Jan. 19.—The Pacifie Mutual Door 
Company, of Tacoma, has completed its contracts for 
1914 and now represents the exclusive output of six 
of the old established representative factories of the 
Northwest. Some changes have been made in the per- 
sonnel of last year’s representation and the new group- 
ing has been made with the aim of combining the largest 
variety of Northwest factory products so that shipments 
can be made in either straight or mixed cars to jobbers, 
or to dealers direct, through the large selling organiza- 
tions of the Mutual. The factories represented by the 
Pacific Mutual are the Robinson Manufacturing Com- 
pany, Columbia River Door Company, Nicolai Door 
Manufacturing Company, Clatsop Mill Co., Hoquiam 
Sash & Door Company and North Bend Manufacturing 
Company. 

The management states that this line of codperating 
factories gives the Pacific Mutual Door Company the 
largest output of fir and spruce doors of any single 
organization in the world, beside a large output of mixed 
factory products in columns, sash, rail, finish, posts, 
molding, frames, ete. 

Owing to the growth of the mixed car business special 
effort has been made to secure this grouping of products 
which will enable the company to supply the greatest 
possible variety of Northwest factory goods in straight 
or mixed cars. It will now be possible for both jobber 
and dealer to buy solid or veneer panel fir doors, solid 
panel spruce dors, fir columns, fir or spruce finish or 
moldings, fir veneer panels, spruce sash and an endless 
line of fir, spruce and cedar factory products, all com- 
bined in a single car shipment. 

J. A. Gabel, general-manager of the Pacific Mutual 
Door Company, states that the advertising campaign 
now being conducted by the West Coast Lumber Manu- 
facturers’ Association is directing attention to North- 
west factory products as well as to Northwest mill 
products and that a strong increase in demand for these 
products may be expected. There is at present con- 
siderable over-production of stock doors in the United 
States but doors manufactured from fir and spruce are 
rapidly gaining in popularity throughout the United 
States and it is expected that a considerable increase 
in business in these lines will be felt during the com- 
ing year. 

The Pacitic Mutual Door Company. is maintaining 
branches in Chieago, New York, Los Angeles and Fort 
Worth. 





REGARDING GLASS CONDITIONS. 

The Johnston Brokerage Company, of Pittsburgh, Pa., 
periodically sends out to the trade letters on market 
conditions. This concern, which has been in business 
many years and is selling the product of about twenty 
of the best glass factories and consequently is in close 
touch with manufacturers, is using its best efforts by 
this means to help sustain a satisfactory market. This 
concern enjoys the support of a liberal percentage of the 
sash and door manufacturers, jobbers and dealers and 
therefore they will be interested in reading President 
Johnston’s opinions regarding the glass outlook. 

He states that holdings of glass by jobbers are small 
and that if business assumes a normal condition it will 
require all the glass that can possibly be made this 
blast to take care of the trade. Early last summer it 
was freely predicted by the pessimistic interests that 
lower prices would be in effect at the beginning of the 
new blast, but he said this prediction did not take place, 
and it was then predicted that the break would come Jan- 
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uary 1. his second period has arrived with no change 
downward, and some of the manufacturers seem to be 
inclined to carry their stocks and others who do not 
feel like carrying their stocks threaten to block their fires 
temporarily, but in Mr, Johnston’s opinion there is no 
likelihood of a lower price being named this blast. The 
confidence that has been shown by the manufacturers 
is gradually extending to the larger distributers. He 


helieves that nothing will be gained if prices are lowe: , 
If the unsettied state of mind of the buyers were ea od 
the effect on the market both from a manufacturing : )( 
distributing standpoint would be greatly enhanced. Ts, 
coming from a man whose market letters for the |. st 
two years have been dependable and reliable, should . 
tainly be of great aid to glass users in placing ord. ys 
for the future. 





INDIANA RETAILERS INDORSE “JUNIOR IDEA.” 


(Concluded from Page 53.) 


his expeuses also would be higher and his net oppor- 
tunity for saving, therefore, smaller. 

The speaker then referred to some of the opportuni- 
ties of the country in general and to the sons of lum- 
bermen in particular. He spoke of the opportunities 
in forestry and told of a friend of his who had taken 
such a course and now had more offers of employment 
than he could fill and was about to go to Japan to 
study its methods of growing certain kinds of fruit 
trees with a view to introducing them in this country. 
He also told of another friend owning extensive timber- 
lands in Maine who told him that his production of 
pulpwood was inexhaustibie because he was using 
scientific reforestation methods. 

Returning again to the problem of relationship 
between town and country, he said that there was 
opportunity for much greater agricultural develop- 
ment in Indianapolis than had yet been obtained. 
Oregon might furnish handsomer apples, but they did 
not taste any better than those grown at home, and 
the Indianapolis apple could so improve as to com- 
mand a wider market. 

One statement apparently made quite an impression 
upon the boys: 

Our cities would become depleted because of the death 
rate if it were not tor the country boys coming into the 
city. We invite you here that we may devour you. We 
must depend upon the country for our new stock and we 
bring it into the city and make is as bad as we ourselves 
are. The city is continually feeding upon the country. If 
I thought you would follow advice I might give you a lot 
of it. Those of us who are most familiar with life in the 
city are most appreciative of some of the opportunities in 
the country. - 

Albert Cone, of the editorial staff of the AMERICAN 
LUMBERMAN, was then introduced by Mr. Bovd as a 
man ot experience, but he stated that instead of 
drawing upon any of the experience referred to he 
would go back to his own boyhood days, and related 
some experiences of his boyhood as the son of a log- 
cabin homesteader in the heavily timbered pine and 
hardwood belt of Wisconsin. 

Mr. Huey then conducted the party back to the 
hotel in ample time to attend the afternoon session, 
the program for which included several features of 
interest to the juniors. 


WEDNESDAY AFTERNOON SESSION. 

The association some time previous had arranged a 
boys’ contest for the best essay upon any one of 
four lumber topics which were suggested. The com- 
mittee selected to award the prizes consisted of 
George-Wilson Jones, secretary of the Illinois Lumber 
& Builders’ Supply Dealers’ Association; N. E. Hol- 
den, of Danville, Lll., former president of the Illinois 
Lumber & Builders’ Supply Dealers’ Association, and 
Elmer C. Hole, of Chieago, of the AMERICAN LuM- 
BERMAN. Owing to Mr. Hole’s absence, D. J. Eichoff, 
of Chicago, of the AMERICAN LUMBERMAN, was se- 
lected to officiate in his stead and was also selected 
by his associates to announce the results of the con- 
test. He stated that the committee had no informa- 
tion as to the writers of the essays submitted (of 
which there were but four) and that he would an- 
nounce the prizes by the key symbols attached to the 
paper and that Secretary Scearce would then give the 
corresponding name of the writer. 

The first prize, $10, was awarded to G-4, ‘‘The 
Retail Lumber Business as Seen by a Boy.’’ Secre- 
tary Scearce announced that G-4 was Robert Com- 
maqus, 19 years of age, and in the employ of the 
Kirby-Wood Lumber Company, Muncie, Ind. Mr. Com- 
mons was present and came forward and received the 
prize amid much applause. 

The second prize, $5, was given to F-3, ‘‘How I 
Would Run a Retail Lumber Yard if I Owned One.’ 
Secretary Scearce announced that this paper had been 
written by Fred Meeker, son of President C, D. 
Meeker, 17 years of age. Mr. Meeker announced that 
his son had expected to be in attendance at the con- 
vention, but had been attacked by pneumonia on the 
previous Friday, and while not in serious condition, 
his illness had kept both him and his mother at home. 

Prize No. 3, $3, was awarded to paper I-1, ‘‘ What 
a Boy Can Do for the Town.’’ It. developed that the 
writer was R. A. Talley, 19 years of age, and con- 
nected with the Comer & Scearce Company, of Moores- 
ville, Secretary Scearce’s concern. 

The paper which secured prize No. 4, $2, was writ- 
ten on the same subject which Fred Meeker had 
selected, ‘‘How I Would Run a Retail Lumber Yard 
if I Owned One.’’ The writer of this paper was 
Hugo Maas, son of G. L. Maas, Indianapolis, Ind., 
treasurer of the association. It was announced that 
the writer was a lad 18 years old and a student at 
Ann Arbor University and therefore not present on 
this occasion. 

A. L. Porter, of Spokane, Wash., secretary of the 
Western Retail Lumbermen’s Association, was then 
introduced to speak on the general subject of codper- 
ation. 

Among other things, it had made an offer to farmers 
to supply blooded brood sows at cost plus freight 
and had furnished about 600 under that plan. A col- 


lection department was also a good thing and 
related one instance where his association had 
lected nearly $500 for a member from a contrac); 
who had moved nearly 1,000 miles away without le 
ing an address behind him. By inquiry through 
bulletin he was located and the collection made. \ 
traflic department such as the Indiana association \ 
thinking of adding was also a good thing and 
advertising department was also practicable. 

Mr. Porter then made quite an extended talk rega 
ing the house plan book distributed by his associati: 
He exhibited a page advertisement from the Cos) 
politan magazine where a mail order house advert 
that a $10,000 plan book was to be given away f1 
The retailer who provides himself with such a p! 
book can advertise along similar lines in the lo 
paper. In many communities houses are still bei 
built in the old, commonplace way. It is easily 
sible to create a desire for a higher class of hon 
with more comforts and conveniences. The boy w 
has visited in city homes or the girl who has had 
similar opportunity will be found to be an excellesi 
plugger tor the planning of a new and better hon 
It is thus possible to create more business. The 
Ladies’ Home Journal, the Woman’s Home Compani: 
and other home publications of wide circulati 
have given much attention to featuring improved 
details and conveniences of home construction and a 
wide popular interest has been awakened which the 
retail dealer should be in position to take advantage 
of. Some members of his association had sold large 
quantities of materials for the building of houses froin 
plans which they had themselves supplied to their 
customers, 

The afternoon session was also largely an industrial 
moving picture show. At the opening of the session 
a series of films was shown on behalf of the Lehigh 
Portland Cement Company, illustrating some of tli 
processes in cement manufacture. Following Mr. Po: 
ter’s address a series of films was exhibited in behal: 
of the Long-Bell Lumber Company, showing various 
woods, skidding and sawmill operations. There was 
also a very complete and interesting set of moving 
picture films presented on behalf of the Pacific Coast 
Shippers’ Association, E, H. Schafer, of that organ 
ization, appearing as lecturer and explaining the 
various films. These showed the manufacture of both 
lumber and shingles from the tree to the car or vesse! 
and this was voted by those present one of the most 
interesting features of the convention. 

The report of the resolutions committee was offered 
by W. F. Johnson. The resolutions were not read in 
full, but only their gist reported. The committee rec 
ommended to the board of directors the drafting ani 
forwarding to the Interstate Commerce Commission of 
a resolution favoring an increase in railroad rates 
along the recommendations of Mr. Keith’s address. 
The committee also extended thanks to E. E. Tom 
linson and recommended to the board of directors the 
plan for the traffic department which had already been 
worked out by a special committee of the board ot 
directors. Resolutions of thanks were expressed to 
the Pacifie Coast Shippers’ Association, to the Lehigh 
Portland Cement Company, the Long-Bell Lumbe: 
Company, J. R. Moorehead, Charles 8. Keith, and 
others, for contributions to the convention program, 
and to the Chamber of Commerce, E,. C. Atkins & Co., 
and others, for their part in the entertainment of the 
junior lumbermen. Resolutions were also adopted re 
garding the Forest Products Exposition which had 
been presented by that organization for adoption. 

W. C. Pulse reported for the auditing committee 
that the secretary’s accounts and vouchers were it 
perfect condition. The installation of officers was 
the next order of business, and C. W. Lanz, of Bed 
ford, was duly conducted to the chair. He called for 
the only remaining order of business—miscellaneous 
business—and none being presented, the convention 
hurriedly adjourned to make way for a Jewish wed 
ding. The convention hall had all day been elabo 
rately decorated with a floral display for which it 
was understood $800 had been expended, and within a 
few minutes an army of hotel employees had trans 
formed the convention hall into a ballroom. 

About sixty members of the association formed the 
excursion party for Memphis, New Orleans and othe 
southern points and of these twenty-seven were sched 
uled to complete the trip to Panama. Among the 
latter was M. S. Huey, a veteran of the association, 
but the names of the entire party could not be 
obtained, 

A flashlight photograph was taken of the associa- 
tion during one of the sessions, but unfortunately 
at a time which did not represent the aggregate 
attendance. During most of the sessions the large 
convention hall was very well filled. There was at 
times a little difficulty in getting members to appear 
promptly at the opening of sessions, but on the whole 
there was a larger attendance and greater interest 1n 
the proceedings of the meeting than in other years, 
and the improvement in this respect was commented 
on by various of the workers. 
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AT THE WORLD’S METROPOLIS. 

|Special correspondence of AMERICAN LUMBERMAN. } 
LONDON, ENG., Jan, 8.—The figures below show that 
e import of sawn and planed wood into the United 
ingdom during 1913 has been the largest since 1906, 
id the record in value has been easily broken. Aver- 
ing the last five years, the increase in the supply 
nearly 280,000 loads, or an excess in quantity of 
() percent and in value of nearty 30 percent. On the 
hole the year has been a good one for importers and 
ippers, although the last three months have seen the 
id of the boom which was in existence during the 
vlier part of the year. This setback was brought 
swout by the usual cause; i.e., the desire of all engaged 

the trade to participate in the improved demand. 
1e result was over-production in the north of Europe, 
d the year closes with heavy stocks at all the chief 
porting centers, but it is hoped that this will be 
sorbed by the revival of house and cottage building 
‘ich it is expected must take place shortly. A tabula 
mn of exports is as follows: 

The position on January 1 of London dock stocks was 
under : 
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The stock at the beginning of 1913 was a light one 
nd with a buoyant demand importers contracted largely 
for spring and summer shipment. The heavy arrivals 
vere disposed of without much difficulty until the 
autumn, when stocks accumulated, and are higher now 
than for many years. Good prices have been realized 
luring the greater part of the vear, the chief feature 
it which has been the excellent demand for prepared 
wards, the stock of which is quite low in spite of the 
large importation, The freight market has beea a 
ouree of anxiety to merchants, At the opening of the 
season and during the early summer, when tonnage 
rates are usually at their lowest and full deckloads 
can be carried, very high figures were ruling both from 
the north of Europe and from the Atlantic homewards. 
Toward the autumn, when insurance of steamers is 
higher and the carrying capacity smaller, a continuous 
decline took place, and the year closes with: freights at 
their lowest, and in the case of large Atlantic steamers 
a reduction of over 40 percent from the January figures 
has had the effect of very seriously reducing the market 
alues of pitch pine timber. 


Mahogany. 


The last year has on the whole been a good one tor 
shippers. With a good demand and a moderate import 
prices continued to rise steadily from the” beginning 
of the year until the early autumn, when consequent 
ipon heavy arrivals, and the falling off in the demand 
from the United States they fell away, more especially 
tor inferior wood, and the year ends with a rather 
poor outlook for exporters. 

The arrivals at London, practically 17,000,000 feet, 
are easily the largest on record, 15,500,000 feet in 1904 
heing the hitherto highest import in one year. The 
sales have amounted to 13,780,000 feet, and the first 
hand stock carried over to 1914 reached the rather 
heavy figure of 4,000,000 feet. The chief feature of 
the year has been the big import from the ports of the 
West Coast of Africa which totals 500,000 feet and is 
64 percent in excess of last year, and is the highest 
on record, The increased import has come principally 
from Cape Lopez and Gaboon, but Lagos and Benin 
also show big increases as compared with 1912. <A large 
shipment of round Nicaraguan wood came to hand 
at the end of the year and the bulk of the shipment, 
781,000 feet, is still unsold. 

The small import of American-sawn Nicaraguan lum 
ber indicates that United States converters are largely 
independent of the export trade. 

A good business has been done in Honduran all through 
the year, as this variety did not drop in price at the 
end of 1913 to the same extent as other varieties. The 
import was nearly 4,500,000 feet, practically all from 
Belize, but including over 1,000,000 feet of round wood 
shipped via United States ports, 

Cuban shippers have no reason to grumble as excellent 
prices were obtained during the first nine months of 
the year, and the stock in brokers’ hands, although 
rather heavy, is firmly held. 

The outlook for 1914 is fairly good although shippers 
can hardly expect to do so well as was the case in 1913. 


United States Hardwoods. 


During the first nine months of 1913 exporters did 
well, particularly in walnut lumber and plain oak planks 
and boards, but this fact so stimulated shipments 
that the arrivals during the last three months of the 
year brought prices down to their ordinary level again, 


She 


The year closed with a big’ stock in most varieties and 
a moderate demand. 

The demand for walnut lumber has been poor all 
along. During the first part of the year firsts and 
seconds were in good request, but $120 a thousand feet 
is the present value of these goods. Lower grades 
have never been in good demand, and present quotations 
are: selects $75, No. 1 common $70, and No. 2 common 
$45 a thousand for inch boards. The export of logs 
has practically been given up, only 80 coming to hand 
last year. More business could be done if good veneer 
logs were shipped. 

Business in quartered oak lumber has been small 
on account of the big prices demanded. Rates today 
are $90 to $100 a thousand for firsts and seconds with 
No. 1 common at $55. 

Remarkable prices were paid in the first few months 
of the year for plain oak planks and graded lumber, 
all grades finding a ready market. The year closed 
with an ample supply, and planks selling at $45 a 
thousand, which is a point below the highest price 
touched during the year, while boards are worth $60 
for firsts and seconds, $45 for No. 1 common and $35 
for the No. 2 common grade. 

In whitewood, panel stock has had a poor sale all 
along, and $72.50 and upwards a thousand feet accord- 
ing to specification, is the best price obtainable. The 
chief demand has been for firsts and seconds which are 
selling at $67.50 for standard width inch boards planed 
to % inch; clear saps fetch $52.50, No. 1 common $42.50 
and No. 2 common $25. 

Capital prices were realized for satin walnut lumber 
up to the summer months for the No. 1 common grade, 
but as the result of heavy supplies there was a severe 
slump in prices which today stand at $30 a thousand, 
with a lifeless market. The same remarks apply to sap 
gums and 1 by 13 inch and upwards box boards are 
only worth $32.50. The demand for firsts and seconds 
is very small. 


Other United States Woods. 


In view of the lower rates of freight which are now 
accepted from the west coast of America, there should 
be a good future for Oregon pine on this side, especially 
when timber of extreme lengths is required. Buyers 
still maintain their preference for northern wood, but 
some pine cargoes to hand this year from Portland 
show that exporters from this center are exercising 
more care in the selection of their logs than has hitherto 
heen the case. More business has been done in Douglas 
fir, and this trade could be easily increased if the high 
prices now asked were reduced, for both as regards 
quality and size this wood is much appreciated here. 

Not much trade has been done in Sequoia (Cali 
fornian redwood) during 1913, but prices have ruled 
quite firm. One shipment arrived and several others 
are now on the way, so that there is ample supply 
for a rather restrieted output. 

The efforts to popularize North Carolina pine in 
London have not proved successful, although the wood 
is appreciated on the Continent where a good business 
is done though recent quotations show a slight weak- 
ness, The same remarks apply to Louisiana red cypress, 
although there is an increasing demand in the North. 

The imports of ash logs were in excess of 1912, 
but the bulk of the arrivals were on contract and went 
direct into consumption. The amount of business ar- 
ranged for next year is rather Jess than usual. <A 
moderate trade was done in lumber until the end of the 
year, when heavy shipments weakened prices, and present 
stovks are more than ample for the demand, 


Pitch Pine. 

Seldom have the prices for sawn timber fluctuated 
to the extent they have in 1913, as between January 
and December they have varied by no less than 30 
percent. This has been due almost entirely to the 
gradual drop in freights, in fact for the last two years 
transactions have been practically a speculation in 
freights. Wood of 30-foot average was quoted at $38 
a thousand in January. Prices gradually fell away 
until in July $28 was the figure. Owing to a spurt 
in freight rates prices rose to $82 in August, but soon 
tell away and the ¢ i. ft price now is $28 a thousand, 
the lowest point reached during the year. As tonnage 
is likely to be still cheaper buyers are chary of pur 
chasing even at this figure. The London import of 
sawn timber (81,000 pieces) was considerably above 
the average, and tne year closed with a dock stock of 
17,590 loads as compared with 6,800 loads twelve months 
ago. The deliveries from the docks have been on an 
average scale owing chietly to the fact that other ma- 
terials are used in many eases where pitch pine was 
utilized until recent years. 

The lumber market has also been depressed, and 
merchants, in view of the big drop in prices, have 
veen hard put to it to avoid heavy losses, and have 
only succeeded by making small purchases when prices 
ruled high. The current rate. for Rio deals now is 
$30.25 a thousand as compared with $36.30 at the be- 
ginning of the year. The deal import was above the 
average and the dock stock now stands at 86,000 pieces, 
as against 22,000 pieces a year ago, and is three times 
as great as the normal figure at this period. 


Pine and Spruce Deals. 


The business done in pine deals is of small dimensions 
and the import (500,000 pieces) although not the small- 
est on record is of very meagre proportions. Pine is a 


luxury nowadays and the very high price ruling for 


the better qualities has had the inevitable result of 
driving purchasers to cheaper substitutes. 

More trade has been done in spruce deals, and the 
import from the St. Lawrence is the largest for many 
years. The dock stock at. the end of the year stood 
at 886,000 pieces as against 542,000 pieces at the end 
of 1912. Prices have gradually dropped throughout the 
year, and the position now is somewhat anomalous as 
prices are still receding on this side although the 
Canadian outlock for 1914 is unusually strong. 

The decision of the United States legislature to 
remove the duty on Canadian lumber crossing the border 
must have an important effect on the export trade in 
the near future. It was only natural that the United 
States should seek its supplies from as near home as 
possible, and the artificial barrier of a tax on lumber 
was bound to be broken through as soon as it was found 
that the native production was insufficient for the 
needs of the country. One result must be to throw 
the European demand more strongly on to Russian and 
Swedish whitewood for the future, as supplies of 
Canadian spruce for this country get scarcer and dearer. 





FROM HUMBOLDT BAY—1913. 

EUREKA, CAL, Jan. 17.—Considering the fact that 
1913 was an off year in all parts of the lumber industry, 
the total closing of the records show up well for ship 
ping from Humboldt Bay. In all, the shipments 
umounted to 269,319,741 feet of lumber, of which 
amount 46,269,521 feet went to offshore ports and the 
island possessions of the United States. Total ship 
ments of other commodities were: 8,390,409 feet ties 
(not included in lumber), 279,641 thousand shingles, 
7,694 thousand shakes, 29,599 posts, 98,136 doors, 5,559, 
172 running feet molding, 13,935 columns (stave and 
solid), 509,133 eubie feet staves, 11,037 bundles of sash, 
1,'03,434 pieces lath. 

Lumber shipments for the year to San Francisco 
amounted to 158,580,000 feet, of 23.89 percent of the 
lumber received in San Francisco from Coast ports. 
Mendocino County’s quota of lumber to San Francisco 
amounted to 8.18 percent and Del Norte County’s 1.97 
percent of the total receipts. Shipments of lumber from 
this port by months were as follows: January, 26,219, 
316 feet; February, 22,462,225; March, 22,714,049; 
April, 23,809,105; May, 24,479,866; June, 16,788,633; 
July, 23,869,074; August, 24,840,375; September, 20, 
732,576; October, 21,053,790; November, 20,900,106; 
December, 21,450,626. 

The segregation of offshore and Island shipments is 
as follows: 


Cargoes. Total RB. M. Valuation. 
° ‘ Aon 














Australian ports.. 28 37,093,026 $1,071,605 
South America ........ 6 : »S 65,361. 
Rae re een y 4 102,714 4 
Hawaiian Islands...... 5 2.851.500 
Philippine Islands...... 1 609,023 

42 46,269,521 $1,212,922.99 


The corresponding statement for 1912 was as follows: 
] = 


Cargoes. Total B. M,. Valuation. 





Australian ports........ 25 40,456,163 $ 964,907.02 
United Kingdom....... 4 3,886,392 
[eee Pes 6 
South America..... inte 4 
Hawaiian Islands...... S 
47 60,547,121 $1,.279,652.62 


The falling off for 1913 is five cargoes, 14,077,600 
feet board measure, and in money value $66,729.63. 


We make them Different 


no more complaint of heavy unweildy and 
yet unsafe 


LADDERS 


The Wire Truss Solves the Problem. 


Ask for particulars. 





How we save many pounds in weight and 
yet add to the strength. Your trade has 
wanted such an improvement for years. 


We make every style of step, single and 


extension LADDERS 


If in a hurry send along the sample 
order. Satisfaction guaranteed. 


The Goshen Manufacturing Co. 


Makers of Ladders, Lawn 
Swings, Porch Furniture. 


GOSHEN, - . - INDIANA 


Saw Mills Designed and Built 


Plans and Specifications prepared. Construction supervised. 
First class heavy millwright work. Entire plants surveyed. Ma- 
chinery for complete mills. Fire loss adjustments. Practical 
sawmill engineer. Can save you money. Highest testimonials. 


C.M. STEINMETZ f:9;, Washington, D.C. 

















WM. S. KELTON & COMPANY 


Public Appraisers. 
Appraisals for Insurance and Financial Purposes 


HENRY BLDG. SEATTLE, WASH. 








AMERICAN LUMBERMAN 





JANUARY 24, 19 






















HARDWOODS 

















: Buyers of Flooring 
In Less Than Carloads 


find our methods of delivering at car- 
load prices interesting. It might ap- 
peal to you—better let us quote you on 


MAPLEand BEECH 


LOORIN 


and explain how we doit. A good 
stock enables us to fill orders with- 
out delay. 








TELECODE USED. 


Cummer-Dig¢gins Co. 


CADILLAC, MICH. 


Maple and Birch 


Is all the name implies and is the 
kind reputable dealers like to re- 
commend to exacting customers 


Write Today for Prices 








WE CAN SHIP QUICK 


125,000 ft. 4-4 No. 2A Common Poplar ‘ 
16,500 ft. 4-4 No. 1 Common Poplar 
11,500 ft. 4-4 Clear Saps and Selects Poplar 
24,500 ft. 4-4 1st and 2nd Poplar 
3 cars 12-4 & 16-4 No. 2A Com. & Btr. Poplar 
5 cars 4-4 No. 1 Common & Better Chestnut 
2 cars 4-4 Log Run Sycamore 


If interested, we will be glad to quote you prices. 


The Ward Lumber Co., Inc. 


LYNCHBURG, VA. 

















-Anything in OAK, 


Quartered and Plain White Oak 3§ to 3” 
Plain Red Oak, Bridge Plank, Car Oak, 
Furniture Stock, White Oak Piling. 


Inquiries Solicited. 


VARNER LAND & LUMBER CO. 


Geridge ( Lonoke Co.) Arkansas. 











Oak Flooring 


Uniform in quality, grade 
and size. A trade winner 
for dealers who have repu- , 
tations to sustain. 






Inquiries Solicited. 


Walling Lumber & Mfg. Company 


McMinnville, Tenn. 








shipped; in 1910, 


However, it should be remembered that foreign ship- 
ments for 1912 exceeded totals of all former years by 
many millions of feet. In 1911 but 49,429,752 feet were 
49,344,478 feet and in 1909, 41,911,361 
feet. 


THE PUGET SOUND DISTRICT. 


Tacoma, WASH., Jan. 19.—The report of the harbor 
master for 1913, just issued, shows that the cargo mills 
of Tacoma made a good showing in the volume of. busi- 
ness they did last year, despite the fact that 1913 was 
rated an abnormally dull year in lumber. The total 
cargo shipments from the port for the year was 142,- 
412,323 feet, as compared to 140,365,440 feet in 1912, 
a gain last year of 2,046,883. In 1911, the greatest 
year the Puget Sound mills have ever had in foreign 
trade, shipments amounted to 175,832,819 feet. The 
1913 figures show a decrease in foreign trade as com- 
pared to 1912 and a gain in coastwise. Coastwise ship- 
ments in 19138, chiefly to California, totaled 79,707,994 
feet, as against 74,301,992 feet in 1912 and 98,138,190 
in 1911. The foreign shipments of 1913 totaled 62,704,- 
329 feet, as against 66,063,448 feet in 1912 and 
77,694,629 feet in 1911. 

The December report of the collector of customs of 
the Puget Sound district, issued this week, shows that 
foreign lumber. shipments of the district totaled 35,- 
506,000 feet last month, an increase of 8,000,000 feet 
above December, in both 1912 and 1911. The official total 
for 1913 is 431,000,000 feet, as compared to 447,675,000 
feet in 1912 and 459,913,000 feet in the record year 
1911, the decrease for the twelve months this year as 
compared to 1912 being 16,675,000 feet. Following 
is a comparative statement of the foreign trade of the 
customs district’s mills for three years: 
1911—Feet. 1912—Feet. 1913—Feet. 






















ee ne 21,897,000 31, 828,000 .863,000 
we 27.5638,000 489,000 20.471.000 
BEMNUSS pacts Rwern & ape 31,021,000 30,080,000 36,152,000 
| AS epee rene 44,794.000 32,716,000 88,310,000 
SR ih ose 6 wee woe 44.599, 59,434,000 S86.886,000 
RCT e glass ee ang 44.048,000 43,428,000 46,883,000 
| SR es eae 29,948,000 } 41,426,000 
ae 70,447,000 ( 42 0 79,000 
September .......... 37,180,000 39.649,000 3 37,000 
NS eer ea 36, 161, 000 1,685,000 38,307,000 
a er re 45,773,000 $1,155,000 31,780,000 
er eee 27,387,000 27,820,000 35,506,000 


459,913,000 447,675,000 431,000,000 

1910 total, 285.836,000 feet : 1909 total, 190.688.0060 ; 1908 

total, 237,880,000 : 1907 total, 299,920,000; 1906 total, 

240.719,000 ; 1905 total, 221,812.000; 1904 total, 2385,834,- 
OVO; 1903 total, 254,880,000; 1902 total, 155,762,000. 





OCEAN FREIGHT RATES. 

The freight business continues along the same lines 
as reported for the last few weeks by Alfred H. 
Clement & Co., freight brokers and forwarding agents 
of New Orleans. Steamship lines are of the opinion 
that rates are likely to show more firmness in the 
near future. 

For prompt shipment from New Orleans rates are 
quoted as follows: 


ware eees. Softwood. Pine. 
SS EE eee par eee 33¢ 80/-— 
Ne a, ae Se 33¢e S0/- 
DRED Hic om. sais eS. gw o> mae 37¢ S5s 
ESAs aca areas 20¢ 33/35¢ $11.00 
EE Narre Seb aes eee ae sie 39/41¢ 11.50 
Glasgow ...... ree oe sve 33/35¢ 11.00 
DE. St sionnis mame b babe 30¢ 35¢ 11.50 
ee Se eT os oe 45c 105s 
PETE ois-00 10 2 W550 o sn oe 28c 33¢ 758 
NI an erica Gras an, Gals ig ee id 28c 3le 
DE Sven acumen ans ewes Zc slice 
SUNNEMIIINEE 4c. loo mils G0! wivcoin ie 28c 33e 
1 Re ESS a ae 36¢ 41c 
SCRE soi wy stm: 2 0 80 40¢ 45¢ 
SS era eee 33¢ 36/38¢ 
ae eee 40c 45c 
PERT e Lee 40c 45e¢ 
RMN UEEDD. 5. % co. o-oo Wiese y's teers 35¢ 38e 
EERIE. Oo asrcibcc woes sees 6 38¢c 4l1c 
NI cots arate ts water eee tie oe 36. 39e 
ES oe Cukicle pines mies oe 8S 41c¢ 43e¢ 
Ee ee rr en 42c 45c 
DOS: sacs tueuseneeeeeunse 40¢c 43¢ 
NN nu @is0 a Vikwee oe ws cscw ee 45¢c 
DEE: wb cea Ubcet eee ieee es 5Ne er sesue 
a ee $16.00 $16.00 16.00 
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IN THE DAKOTAS 











FROM THE SOUTH DAKOTA GRANITE REGION. 

Sioux Fauus, S. D., Jan. 19.—The outlook for a 
brisk business in building material of all kinds in the 
spring and during the summer continues bright in 
Sioux Falls and other cities and towns of the State, and 
building operations are expected to be of larger volume than 
for several years. 

Officers of the Melham Bros. Lumber Company, of Florence, 
whose yards were recently destroyed by fire, announce that 
the company will rebuild and restock on the old site at once. 
Construction of the new buildings will begin soon. 

Cc. D. Thompson, formerly engaged in the lumber. creamery 
and mercantile business at Vig, a village in Marshall County, 
has moved his buildings and stock to Veblen and in future 
will have all his interests concentrated at that place. 

At the annual meeting of the stockholders of the Citizens’ 
Luirber Company, of Frankfort. the following officers were 
elected for the coming year: President, H. H. Motley; vice 
president, W. J. Jones secretary and manager, fa 
Aldred; treasurer, C. J. Bout. 

R. L. Smith, manager of the L. E. Foss lumberyard at 
Clark, is making many changes about the office and yard. 
By the rearrangement the yard will be in position to handle 
business more promptly. 

The stockholders of the Lake Preston Lumber Company, 
of Lake Preston, at their annual meeting reélected the old 
board of directors and the following officers were reélected 
to serve during the coming year: President, Ben Lewis; 
vice president, Jacob Johnson; secretary and manager, Wil- 
liam Wright; treasurer, Charles A. Alseth. 

Se ee ee 

EXPERIMENTS in the use of aspen for shingles show 
that the shingles do not check in seasoning, and 
that they turn water satisfactorily, but that they are 
too easily broken in handling. 










FROM THE CANADIAN CAPITAL. 

OrrawaA, ONT., Jan. 20.—That the cut of lumber  y 
1913 was slightly larger than 1912; that more mony 
was realized for it on account of better prices, a: 
that it would have been considerably larger were 
not for low water and other adverse conditions « 
inferences drawn from a review of lumber conditio; s 
in the Ottawa Valley in 1913 compiled from the opinio: s 
of a number of firms in Ottawa and district. 

The total cut in the Ottawa Valley in 1913 
approximately 606,000,000 feet as compared with 1}: 
year's total of 555,882,000 feet. Lumbermen state that bu 
ness in 1913 was generally good considering the tightn: 
of the money market and that prospects for 1914 are v 
encouraging. Even yet they hesitate to estimate the eff 
in actual trade increase of the new Underwood tariff. [; 
is well known that there was no immediate rush of lumb 
from Canadian dealers across the border but this has by 
explained by the fact that in anticipation of the tari 
changes American buyers bought up large supplies of lum) 
months ago and left it standing. As soon as the new 
schedules came into effect this was shipped across but th 
supply is now exhausted and it is therefore anticipated that 
Canadian firms next spring will be selling large amounts to 
United States consumers, Labor was plentiful in 1913 and 
wages steady. 

One beneficial effect of conditions in the lumber trade 
coe, the last year, according to Gordon C. Edwards, 

Edwards & Co., has been the elimination of speculators 
obs the business. Henceforth, he stated, his firm intended 
to sell only to legitimate buyers. 

Reports from a number of Ottawa Valley firms show t! 
following: The Fraser-Bryson Lumber Company cut in 1913 
12.860,000 feet as compared with 14,250.000 in 1912. As 
a lot of lumber was cut in the firm's mills for other con 
panies in 1912, however, the disparity is more apparent than 
real. Shepard & Morse cut 26,564,000 in 1913 compared 
with 18,118,600 in 1912; the Hawkesbury Lumber Company, 
42,000,000 feet in 1913 compared with 60,000,000 feet in 
1912, the decrease being attributed to low water as a resu! 
of which the mills had to close down early. The W. C. 
Edwards company cut more in 1913 than the preceding 
vear, the figures “ws ‘ing 80,000,000 and 75,000,000 respective aly, 
The ‘cut of the J. R. Booth Company was about the same in 
both years, 18,000,000, 

The J. R. Rooth Company has decided to rebuild the 
timber mill which was recently destroyed by fire with 
a loss of $100,000. Work has already been started on the 
new structure which will be modern and equipped with 
improved machinery. There is a splendid local demand for 
medium and low grades of southern pine since the recent 
increase in price of that commodity, the box factories being 
largely responsible. There appears to be little call for th: 
high grades. 

Hon. George EF. Foster, Canadian Minister of Trade and 
Commerce, who has gone to England to attend the meeting 
of the Dominion Trade Commission there, will advocate a 
reduction in ocean freight rates and the establishment of an 
international board on which Canada, Great Britain, the 
United States and France and Germany will be represented, 
to that end. This is welcome news to lumbermen who have 
heen suffering during the last decade from unreasonable rat: 
increases on export lumber. 





NOTES FROM MANITOBA. 


WINNIPEG, MAN., Jan. 19.—It is not expected that the 
lumber trade in Manitoba, Saskatchewan and Alberta 
will improve much until several weeks have passed. 
A great deal will depend upon the trend of general 
business conditions and the financial situation. Money 
is becoming easier, and it is confidently expected that 
contemplated building operations will go ahead ix the 
spring. Lumbermen in the midwest of Canada have 
been greatly handicapped this winter by lack of suffi- 
cient trost and snow to facilitate work in the bush, and 
the output is likely to be considerably curtailed on that 
account. If there were a scarcity of prairie lumber in 
the coming season, millmen farther afield should benefit. 
It is generally believed that there will be a good con- 
sumptive demand for lumber in the prairie Provinces 
during 1914, the retrenchment during 1913 being due to 
money scarcity. 

It is expected that operations at the mills of the 
Dryden Timber & Power Company, Ltd., Dryden, On- 
tario, will be resumed towards the end of February. The 
plant has been closed for some weeks, undergoing extensive 
improvements. Considerable new machinery is being installed 
to increase the capacity. 

Good progress is being made in rebuilding the sawmill of 
the Big River Lumber Company, Ltd., Big River, Saskatche- 
wan, which burned with great loss last year. The new mill 
will have practically the same capacity as the old one and 
will be modern in every respect. 





FROM THE NEW BRUNSWICK METROPOLIS. 


Sr. Joun, N. B., Jan. 19+—The weather continues 
favorable for lumbering operations in New Brunswick. 
More snow has fallen until there is an abundance in 
every section, and thousands of men and teams are busy 
getting out logs to the streams, or to the portable mills 
in which they are manufactured in the woods near to 
some railway. 

The St. George Pulp & Paper Company at St. George, 
N. B., another American concern, will enlarge its pulp 
mill this year, and is said to be considering the construc- 
tion of a paper mill. ; i 

A book just issued dealing with the resources of Nova 
Scotia states that the average cut of lumber in va 
Province approximates 400.000,000 feet, of which 300.000,000 
feet is exported. Of this quantity over 160,000,000 feet 
was exported through the western counties of Annapolis. 
Digby, Yarmouth, Queens, Shelburne and Lunenburg; over 
50,000.000 feet from Halifax County ports, 30.000.000 feet 
from Hants County, 50,000,000 feet from Cumberland County 
and over 10,000.000° feet from the eastern counties. It is 
estimated that the cutting, transport and handling of the 
lumber gives employment to 20.000 men during the winter 
months. The Province has numerous water powers. which 
are of great value to the lumber and pulp mills. The wood 
pulp industry consumes 30.000 to 40,000 cords of wood 
annually. The principal trees in the Province are spruce, 
fir, hemlock, pine. birch. oak and maple. There is still a 
good deal of merchantable hardwood as well as other woods 
available in the Province, which has a very fine svstem of 
rangers and subrangers for forest conservation. Owing to 
its open ports, Nova Scotia, like southern New Brunswick, 
can ship lumber all the year round. 
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COMMENCEMENT BAY LUMBER NEWS. 


Western Lumberman Tells of Conditions Abroad—Sees 
Benefit to Business from Currency Legislation— 
Predicts Improvement in Industry. 


TacoMA, WASH., Jan. 20.—Maj. Everett G. Griggs, 
resident of the St. Paul & Tacoma Lumber Company 

d former president of the National Lumber Manu 
wturers’ Association, has returned from an extended 

sur abroad, which included a motor trip through 

uithern Europe, crossing the Alps and returning via 

e French and Italian Rivieras, later touring the manu- 
turing districts of England and Scotland. He found 
jnancial conditions tending to improve in Kurope, but 

‘th London financiers still conservative. The new 

rrency law, he believes, will prove a great improvement 

on the present American financial system. Of the 
lumber industry Major Griggs said that the outlook 

pears to be improving, although manufacturers will 
huve to practice strict economy to keep the cost of 
production inside the market price. He believes the 
policy of the mills should be of strict retrenchment if 
nprovement is to be expected. 

George 8. Long, secretary and manager of the Weyer- 
haeuser Timber Company, accompanied by Mrs. Long, 
returned jast week from, an extended trip east. including 

out ten days in New York and a week in Washington, 
I). €., where their daughter is in school. Mr. Long 
business conditions appe ar to be brightening samewhat 

W._E. Bliven, of Muscatine, Iowa, formerly of Tacoma, 
nd James 8. McKee, his partner, were in Tacoma last 
week on their way to attend the annual meeting of the 
Willapa Lumber Company, in which they are interested. 

George EF. McDade, shingle mill owner of Kapowsin, on 
the ‘Tacoma Eastern railroad, who was in this city recently, 
innouneed that he is to build a shingle mill there. The 
machinery is already on the ground and the plant is ex- 

cted to be rendy to operate in several weeks. Mr. 
McDade is a pioneer shingle man. 

The J. H. Moore Shingle Company's plant and that of 
the McLane Lumber & Shingle Company, both at Kelso, 
and which were obliged to close because of the recent 
heivy rains and high water in the Cowlitz River. have 
resumed operation, according to a letter received here 
from Kelso. 

fhe Innovation Shingle Company's mill at Olympia has 
resumed operation after a two months’ idleness, due to the 
destruction of a dry kiln by fire. The kiln has been rebuilt 
and enlarged. 

The Modern Stump Burner Company was _ incorporated 
last week by ‘Thomas Holt and Brooks B. and C. C. Wilson, 
of ‘Tacema, to market a machine for bering into the stump 
from the top and the side, and a patent burner that is 
fastened to the side of the stump, and which, Mr. Holt 
says, one man can operate. The capital stock of the com- 
pany is $16,000. It plans manufacturing its burners at 
cal machine shop and later establishing a factory. 

William C. Wheeler, president of the Wheeler, Osgood 
Company, was last week reélected by the board of directors 
us president of the Bankers’ Trust Company, one of the 
lending jinancial institutions of the city, a position Mr 
Wheeler has filled since the bank was first organized. 


says 








PUGET SOUND NOTES. 


Better Line of Inquiry Developed—Log Supply Am- 
ple—Coast Loggers Enter Into Informal Discussion 
—Forestry Talks. 


SEATTLE, WASH., Jan. 17.—There is no material 
change in conditions in the Seattle market since last 
week. A better line of inquiries has developed, but no 
increase in business or change in prices has occurred. 
The mills, which were down for the holidays, have re- 
sumed sawing. Millmen generally do not complain of 
ihe volume of business, but prices are unsatisfactory. 
The log supply is ample in fir and prices are firm at 
$6, $9,-and $12. No change is expected unless camps 
should resume operation earlier than is now planned 
after February 15, Cedar logs are scarce and firm at 
$11.50 to $12. Some mills have all the orders for 
‘timbers booked they care to handle at current prices. 

The Klipsun Lumber Company will handle the output 
of a new mill near Eatonville, amounting to 30,000 
cet a day of railroad material. 

If. B. Waite, of the H. B. Waite Lumber Company, Minne- 
_— Minn., is at the Seattle office of the company this 





R. Sutherland, formerly with the Washington Cedar & 
* Products Company, is now connected with the Common- 
ealth Lumber Company. 

The Superior Lumber Company and the Crab Creek Lumber 
company, formerly at 500 White Building, have removed 
to) 1108-9 White Building, a suite affording comfortable 
quarters Tor poth concerns in the care of their increasing 
usiness. 

Col. George if. Emerson, vice president of the North- 
Western Lumber Company, of Tiequiam, who is on a trip 
to the West Indies and east coast of South America, has 
been heard from in Havana, Cuba, and likes it well enough 
to plan a stay ef several weeks. 

The steamer Drummuir sailed fyvom Anacortes, January 14. 
tor Plymouth, England, with 1,558,055 feet of lumber loaded 
by the Ocean Lumber Company. The French bark Michelet 
erroneously reported under charter to G. EF. Neame & Co., 
is loading at Puget Sound points for the Ocean Lumber 
Company. 


I" 


Optimistic as to Future. 


R. G. King, president of the Pioneer Lumber Company, 
this city, has returned from an extended trip through the 
Kast and South. Mr. King brings with him “large bunches 
of optimism.’ Tie believes that conditions gradually will 
readjust themselves and that within ninety days the business 
of the country will enter one of its most profitable periods. 
He bases his opinion from conversations with many of the 
bankers and large business men of the East and South. He 
believes that the policy of the present administration is 
clear to the commercial interests of the country and that 
they are ready and in a position to go ahead with their 
plans for development. He also believes that cheap money 
Wili be available for the small heme buiider, who is a great 
consumer of lumber, and that that condition will stimulate 
this great industry. 

George G. Startup. of the Wallace Lumber & Manufacturing 
Company, of Startup, and his two sons have returned from a 
pleasure trip to Alaska. A thorough ‘nspection of the great 
Treadwell mines was a feature of educational value to the 
young men. 


The many friends of FE. B. Roy will be pleased to hear of 
iis return to an active participation in the business of the 
Roy & Roy Mill Company after an enforced vacation of five 
years due to Gyerwork. Mr. Roy has entirely regained his 
health and takes up his work with renewed energy. 

J. M. Crawford, of the Tum-A-Lum and Whitehouse-Craw- 
ford Lumber companies, Walla Walla, was in Seattle this 


The Vance Lumber Company, of Malone, has added a 
44-inch Mershon band rip saw to the planing mill equip- 
ment. 

T. Jerome, secretary of the Merrill-Ring Lumber Company. 
has returned from a pleasure trip to New York. He enjoyed 
the mild weather prevailing during the holidays and left 
before the cold spell began. 

The Nippon Lumber Company, of Alpine, has ordered a 
60-inch Mershon band resaw as part of the equipment of the 
sawmill under construction. 

During the holiday shutdown the Gould Lumber Company 
replaced its burner with a steel refuse burner of the over- 
draft pattern, and installed a 500-kilowatt General Electric 
dynamo and Curtis steam turbine, which will supplement 
the steam plant in supply power and lights. Motors wil 
be installed to drive the band mill and edger. 

Among recent arrivals in Seattle is C. L. Hannah, who is 
well known as an old-time lumber salesman in Texas and 


Louisiana Ile was a resident for many years of Orange,” 


Tex., and manager of the Orange Saw Mill Company at that 
place until the vlant was burned in 1910. “Lee.” as he is 
best known to his many friends, expects to locate here, and 
will bring to any position he may assume an extensive 
knowledge of the manufacture of yellow pine lumber and 
cypress shingles to compare with the fir and red cedar 
products of the Northwest. 

The annual stockholders’ meeting of the Washington 
Cedar & Fir Products Company was held in Seattle recently, 
resulting in the election of trustees as follows: IT. G. 
Horton, J. F. Ives, R. W. Vinnege. W. H. Proctor. G. G. 
Startup, C. KE. Wagner. The trustees then elected these 
officers for 1914: G. G, Startup, president: J. F. Ives, vice 
president; C. E. Wagner, second vice president : L. G. Horton, 
treasurer: R. W. Vinnege, secretary: S. L. Johnson, manager. 
The company represents mills with a daily ecanacitv of 
1.000,000° feet of Jumber. 1.250.000 shingles and 125,000 
lath. It reports considerable inquiry. 

Owing to the illness of President H. C. Claire, of Portland, 
Ore., and as the representation from outside points was small, 
the adjourned meeting of the Pacifie Coast Loggers’ Asso- 
ciation in the assembly room on the tenth floor of the Henry 
Building developed into an informal discussion without 
action, except the annointment of a committee of five. which 
will meet January 24 to consider the general log situation. 
While most of the camps are closed down. the supply of logs 
is ample for present needs. and it is unlikely any of them 
7 be reopened until February 10, and probably not until 
ater, 

The University Forest Club announces meetings in which 
Iumbermen will be interested, as foliows: “Forest Fire 
Evening.” February 10. E. T. Allen, forester, D. P. Simons. 
former state fire warden, Charies S. Flory. assistant district 
forester: Februarv 24, Thornton T. Munger. Forest Service, 
Portland. Ore.. “Future Opnortunities in the Forest Serv- 
ice’; March 38. “The Logging Engineer of the Future,’ 
James O'Eearne, logging engineer: March 17. “The Man and 
the Machine,”” J. A. Goodell, industrial secretary of the Y. M. 
C. A. At a date in February not vet announced Assistant 
Forester W, BB. Greely, of the Forest Service, will make an 
address. 





ON POSSESSION SOUND. 

EVERETT, WASH., Jan. 19.—Rucker Bros.’ shingle an- 
nex at ~ irtford was destroyed by fire last week with a 
loss of $23,000 and insurance of $8,500. The big com- 
hnation mill, valued at $350,000, was in danger and was 
saved through a fine water svstem of waterworks and 
fire-fighting apparatus, recently installed. The plant 
will be rebuilt as soon as the insurance is adjusted. The 
old mill was equipped with seven uprights and had 
capacity of 350,000 shingles daily. 

Mills in the country districts are slowly resuming 
activity after the holidays. The Cascade Lumber Com- 
pany’s mill at Snohomish is again in operation, after being 
shut down since December 22. The shingle mill will also he 
in operation at the Cascade vlant shortly. it was announced. 
The Brown-Kunze Shingle Comnany’s mill at Arlington re- 
sumed operation last week. While shut down the mill’s 
envine was repaired. 

That there has been a remarkable increase in number of 
accidents in Washineton industries during the year recently 
closed is stated in the annual report of the State industrial 
commission. During 1912. the first vear the compensation act 
was in effect, the commission tabulated 6.356 claims, while 
during 1918 there were 12.380. The commission explains 
this increase by the statement that the claims of at least 
two months of the first year overlapped in the renort of 
the second vear and the employment in hazardons industries 
of at least 25.000 more men during the year 1913. Class 10, 
including all onerators in the logging and lumber industry, 
is made the subiect of a special report covering several pages. 
Of the 17 548 workmen engaeed in the indnstry, 268, or one 
of every 355, met death during the year, The average daily 
ware of injured workmen in 1.752 cases regarded as typical 
was $3.12: average daily award under the compensation act, 
$1.25, and averave daily cost of medical treatment during dis- 
abilitv, $1.12. The compulsery feature of the compensation 
act is nraised. The installation of more mechanical safe- 
guards is urged. 

Lumber carriers have been havine a hard time recently, 
owing to the gales, schooners especially. 

The steamer Henry T. Seott cleared last week from San 
eancisen with hate a million feet of lumber loaded at the 
Cjark-Nickerson mill. 

The sawmill and shingle mill town of Tolt has changed its 
nome to Grand Ranids. seme of the residents believing the 
name ten short and undignified. 

The Everett Commercial Club has named a committee to 
investigate the adyantaves and disadvantares of the logged- 
off Jand law with a view of boostine it for the county, if 
helieved meritorious. The county commissioners have op- 
peced an election on if. 

The shingle mill of the Rucker Bros. nlant at Lake 
Stevens, destroved bv fire Januarv 11° with ai loss of 
S9R.000. Ply insured, will be rebuilt immediately. The 
enuse of the fire has not been determined. 








A WILLAPA HARBOR MILL POINT. 

RAYMOND, WASH., Jan. 17.—The last few davs have 
heen busv ones among the sawmills of Willapa harbor. 
During the week the annual meetings of the Willapa 
Lumber Comvany and the Raymond Lumber Comnany 
were held and the meeting of the first named ecomnany 
was attended hv eastern stockholders. Out-of-town stock- 
holders attending the annual meeting of the Willana 
Lumber Company were: James S. MeKee and W. FE. 
Bliven of Muscatine, Towa; Irving Johnson, Oskaloosa, 
lowa; Will McCormick, Tacoma, and H. G. Schoemaker, 
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Efficient Organization 
In Shipping Lumber 





The habit of doing things 

inculcated into a body of 
men constitutes effici- 
ency. It’s the thing that 
places one concern ahead 
of all competitors, but 
which cannot be proven 
except by trial. We want 
you to try us on 


TRRRUREEURARUARUXUXKEAUL UAE ALIKE UK EAE ELE) 











West Virginia Poplar, 
Oak, Chestnut and Bass- 
wood Lumber and Bill 
Oak; Southern Red Gum, 
Cypress, Oak and Yel- 


low Pine. 
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Inquiries Solicited. 


West Virginia Timber Co. 


CHARLESTON, W. VA. 
General Offices 


Charleston Nat’l 
Bank Building. 
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Massee & Felton Lumber Company 
HARDWOOD LUMBER 


Millis and Office, MACON, GA. . 
Shipping Dry Stock List December Ist 1913. 





Quartered Red Gum Elm 

4-4 Ist & 2nd . . . 25,000 6-4 Log Run . . . 45,000 
4-4No.1Com. . . 88,000 Black Gum 
4-4 Ist & 2nd figured 12,000 x . . «40,000 
4-4 No. 1 Com. figured 20,000 tee = Eos , 

Plain Red Gum yP' . 
: > 6-4 Select. . ««+ + 13,000 
3-4 1st & 2nd . . . 15,000 : re 

> 6-4 No. 1Shop . « 12,000 
4-4 Ist & 2nd . . » 500,000 5-4 No. 1 Shop 5000 
8-4 1st & 2nd . . . 10,000 : 2k yoo ad 
3-4. No.1 Gom. . . 15,000 Persimmon 
4-4No.1Com. . . 313,000 5-4 Log Run . . . 5,000 
8-4No.1Com. . . 13,000 6-4 Log Run . . . 4,500 
Sap Gum Plain White Oak 

5-8 1st & 2nd . . . 18,000 4-4.No.1Com. . . 58,000 
3-4 Ist & 2nd . . . 60,000 4-4.No.2 Com. . . 64,000 
4-4 1st & 2nd . . . 546,000 4-4.No.3 Com. . . 76,000 
8-4 Ist & 2nd 9,000 Plain Red Oak 
5-8 No. 1 Com - 25,000 4-4No.1Com. . . 50,000 
3-4 No. 1 Com, . 22,000 "a P “Oa 
4-4.No.1Com. . . 279,000 Quar. White Oak 
5-4No.1Com. . . 45,000 4-4 1st & 2nd. . - 400 
6-4 No. 1 Com 36,000 4-4No.1Com. . + 8,000 
8-4No.1Com. . . 15,000 4-4No.2Com. . - 12,000 
5-8 No.2Com. . . 18,000 Hickory 
4-4 No.2Com. . . 249,000 8-4 No. 1 Com. & Bet. 60,000 
5-4 No, 2 Com - » 18,000 8-4 No.2 &3Com. - 11,000 











WE SPECIALIZE in mixed cars for the yard trade, 
and can ship rough or dressed 


White Pine, Soft Yellow Poplar 





bevel and drop siding and mouldings together wh 
OAK FLOORING all in same car. 


Address all correspondence to — ELLIJAY, GEORGIA 


->Hardwoods< 


We have the following Band Sawed Stock ready for quick loading : 
150,000 ft. 1” Red Gum No. 1 & 2. 
200,000 ft. 1°’ Sap Gum No. 1 & 2(13’’&up) 
50,000 ft. 3°’ Plain W. Oak No. 1 & 2. 
100,000 ft. 1°’ Quart. W. Oak No. 1 Com. 


Cable address ‘‘ Brenner.’’ 


The Ferd. Brenner Lumber Co.,“48*4N?R4 


Band Mills at :—Alexandria, La., Zwolle, La., Salisbur;.N. C. 
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3) Red Gum Basin 


possesses 
that make it 
the trade that 
manufacture we have studied and experi- 
mented until we've attained methods that 
mark ours as 


The 


Furniture factories and manufacturers of in- 
terior trim, doors, ete., will find us amply able 
to supply 


We also manufacture Oak, Ash and Elm. 


J.H. Bonner & Sons 


Post Office and Telegraph Station, 






advantages 
the first choice of 
is exacting. In its 


natural 


Highest Quality Gum 


their needs on short order. 


Mills and Office, Quigley, Ark. 
HETH, ARK. 








and 
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Ample Facilities 
Insure Quick Service 


of Southern woods is a guarantee 
of quality in our 


Red and Sap Gum, Cypress 
Yellow Pine, White Ash 
or Red & White Oak. 
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long experience in the sawing 





Tell us your needs and get our prices. 
Our Lumber is all Band Sawn. 


Triangle Lumber Co. 


J. H. ALLEN, Clio, Ark. 


l'res’t & Gen’l Mer. 
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RIED —~—— 
G U IM SPECIALISTS 


HIMMELBERGER - HARRISON 


MILLS AT 
MOREHOUSE, MO. 











LUMBER COMPANY 


SALES OFFICE 
CAPE GIRARDEAU, MO. 





Los Angeles, Cal. The Willapa Lumber Company 
operates the largest sawmill on the harbor. It is eut- 
ting about 200,000 feet a day, which output will be 
increased in the near future to about 240,000 feet. 

The Robert Doilar, largest steamer of the Dollar line, 
entered Willapa harbor this week. The Robert Dollar 
is the largest boat that ever came into this harbor. It is 
425 feet long and carries 4,800,000 feet of lumber. The 
steamer will take on 3,000,000 feet at Willapa harbor for 
the U. S. Government at Manila. The order was divided 
between the mills of the Willapa, Columbia box & lumber, 
Raymond and Quinault lumber companies. Citizens of Ray- 
mond and South Bend are jubilant over the coming of the 
Robert Dollar to Willapa harbor as it shows to the world 
the type of vessels that can easily enter this harbor. 

A spirit of codperation and good fellowship is apparent 
among lumber manufacturers on this harbor. This feeling 
is always manifested at the luncheons, which most all of 
them attend. A luncheon at the Raymond Hotel today was 
attended by twenty-two members of the industry. These 
luncheons are usually held on Wednesday and during 1913 
twenty-seven of them were mutually enjoyed by the lumber- 
men of this harbor. This week the luncheon was held on 
Thursday, mainly to allow the out-of-town stockholders of 
the Willapa Lumber Company to attend. Usually at these 
luncheons matters of interest to the community are discussed. 
The subject discussed at today’s mecting was that of peti- 
tioning the Government to establish a light at channel buoy 
No. 6 in the harbor so that if necessary boats can cross in 
over the bar at night. 

Those in attendance at the luncheon were : 

J. S. McKee, Muscatine, Iowa, Willapa Lumber Co. 

W. E. Bliven, Muscatine, Iowa, Willapa Lumber Co. 

Irving Johnson, Oskaloosa, Iowa, Willapa Lumber Co. 

Will McCormick, Tacoma, Willapa Lumber Co. 

H. G. Schoemaker, Los Angeles, Cal., Willapa Lumber Co. 

R. H. Burnside, Raymond, Willapa Lumber Co. 
Howard Jayne, Raymond, Willapa Lumber Co. 
Jacob Siler, Raymond, Siler Mill Co. 

C. H. Lewis, Raymond, Raymond Lumber Co 

EK. A. Graham, Cram Lumber Co. 

E. A. Graham, Raymond, Cram Lumber Co. 

B. H. Lewis, Raymond, Creech Bros. Lumber Co 
Edward Lowe, jr., Raymond, Quinault Lumber ( 
F Hart, Raymond, Quinault Lumber Co. 


A. S. Coates, Raymond, Coates Shingle Co. 
H. W. McPhail, Raymond, Raymond Trust Co. 


G. W. Cheney, Raymond, Pacific Fruit Package Co. 

). L. Gaudette, South Bend, South Bend Mills & Timber Co. 
T. E. Pearson, South Bend, South Bend Mills & Timber Co 
Capt. A. Gow, Seattle. Wash... The Robert Dollar Co 
R. A. Young, Raymond, Kalb-Larkin Logging Co. 

A. ©. Little, Raymond, Mayor of the city. 

The plant of the Doty Lumber & Shingle Company, at 
Doty, Wash.. which has been closed for a few weeks under 
going extensive repairs, will begin operating Monday, Jan 
uary 19. During the shutdown the mill was retimbered and 
the carriage was rebuilt. A new edger and power set-works 
were installed and new blocks put on the carriage. The com 
pany’s shingle mill has also been closed. 

The shingle mill of the Coates Shingle Company, at Ray- 
mond, which has been closed several months, will begin 
operating next Monday. 

Two of the mills of the Case Shingle & Lumber Company 
here are closed but will be operating again within a couple 
of weeks. These mills are being overhauled and repaired. 

Of the sawmills on Willapa harbor two are closed, two 
are running eight hours a day and the others are running 
full time 

The South Bend Commercial Club, of South Bend. 4 miles 
west of Raymond, entertained Captain Morton of the steam 
ship Robert Dollar, and Port-Captain Alexander Gow, of the 
Robert Dollar Company. Seattle, at dinner recently in honor 
of the big freighter’s first visit to this harbor. 
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Hartzell’s 


Dayton 
Walnut 


PLANKS - BOARDS - PANELS 
VENEER LOGS AND VENEERS 
Made in our Modern Electrically Driven Mills. 


Geo. W. 





Hartzell, Dayton, Ohio. U.S. A. 
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ON THE WILLAMETTE RIVER. 


Why Business Is Dull Just Now—Millman Looks for 
Rising Market—Among the Mills—Shingle Situation 
—Inventory Affects Trade. 

PORTLAND, ORE., Jan. 17.—E. B. Hazen, manager of 
the Douglas Fir Sales Company, with offices in the 
Yeon Building, this city, is confident that business in 
the lumber trade will improve steadily with the approach 
of spring and that there will be a good volume by the 
middle of summer, moving in all directions. The dull 
ness for the time being Mr. Hazen the 
fact that most dealers are taking and 
preparing for business for the year. 

Philip Buehner, president of the Carlton Fir Lumber 
Company, with offices in the Yeon Building, and mill 
at Carlton, Ore., reports more inquiries than for some time 
and prospects of a rising market. He finds a better feeling 
all round and looks for a decided improvement before sum- 
mer. The mill is cutting about 125,000 feet a day and 
some new planers are being installed in the planing sheds 
that are being enlarged. 


ascribes to 
inventories 


The Bridal Veil Lumbering Company is not operating its 
mill at Bridal Veil nor its logging camps for the present 
and will not resume operations until March, when 
it is expected there will be a much stronger demand. In 
the meantime the plants are being thoroughly overhauled 
and at the mill two new vertical water tube safety steam 
boilers made by the Wickes Boiler Company are being 
installed to replace eight horizontal boilers of old tyne. 
The new boilers are of 250 horsepower capacity each. The 
company has offices in the Yeon Building. this city, and 


Sales Manager W. II. Anderson states that while business has 


been dull in Idaho, Utah, Colorado and Wyoming. he looks 
for an improvement soon. He says apparently the dealers 
have been holding off ordering as long as possible to see 
which way the wind was going to blow. The passage of 
the currency bill, he believes, will assist materially in 
restoring confidence and stimulating business. In eastern 
Oregon and Washington, he says, more lumber has been 
bought this winter than ever before, due, he believes, to 


the fact that last summer the farms produced good crops and 
left the farmers with money for improvements. 

The Beaver Lumber Company’s mill at Prescott on the 
Columbia River has shut down for a general overhauling. 
Manager J. J. Herlihy looks for an improvement in the 
spring. The company has facilities for shipping by rail 
and water. 

J. S. Hamilton, of the Jay S. Hamilton Lumber Company. 
with offices in the Lumbermen’s Building, this city, and mill 
at Black Rock, states that the mill will remain idle until 
business improves. The mill was shut down in October 
because of falling quotations. KE. W. Ortmann, of the com- 
pany, who has been east for several weeks, is expected home 
in a few days. Mr. Ortmann in letters to Mr. Hamilton 
states that he finds business conditions a little better than a 
while back and believes it is largely due to the passage of 
the currency bill. Mr. Hamilton is confident the volume 
of trade in the spring will be considerable. 

The Howell Shingle Company’s mill at Skamokawa, on the 
lower Columbia, and offices in Portland, reports business too 
dull to warrant operations for the present and as a result 
the mill is idle. Orders are to be had, it is explained, but 
it is not regarded wise to take on much business at prevail- 
ing quotations in view of the more encouraging outlook. 








This is a view also expressed by several lumber manuf 
turers here. The L. P. Menefee Lumber Company, wh). }; 
operates shingle mills at University Park and Kalama, 
is building a plant at Milwaukie, Ore., is operating | 
capacity for the present. 
W. B. Mackay, manager of the North Pacific Lum 
Company, states that the mill will probably remain i 
for the next thirty days, as he sees no inducement at pres. 


to cut lumber. In the meantime the plant is being gi 
a general overhauling. <A new air trimmer is also be 


installed. However, Mr. Mackay looks for an improvem 
in business soon and believes the summer will bring a t 
volume of business. For the present the British stean 
Rothiey is at the mill taking on a shipment of lumber 

Australia. The tramp loaded some redwood at Eureka a 
took on some fir lumber at Tongue Point before coming 
the river. Two sailing schooners, the Alumna and Colum! 
are expected at the mill in the near future to load 

the west coast of South America. 

The Eastern & Western Lumber Company's mill hers 
again in operation after having been down for three we: 
till January 5. Manager F. H. Ransom believes conditi: 
are better as he finds more inquiries and many taking ady; 
tage of the low quotations. He regards it foolish to ta 


on large orders at this time since the propects are 
better prices and there is also some danger of stiffer | 
quotations, the visible supply in the water here at t} 


time being only sufficient to supply an ordinary demand un 
the camps open for business again in the spring. 

The East Side Mill & Lumber Company of this city 
running steadily and will probably not shut down for 1 


winter. During 1915 it cut 34,000,000 feet. 
F. S. Belcher, manager of the Falls City Lumber Co: 
pany, spent a few days this week at Falls City where t 


company operates its sawmills and logging camps. 'T 
mill is in steady operation and will probably be kept acti 
throughout the winter. The company is building a standa 
gauge railroad known as the Valley-Siletz Railroad, fri 


the station of Simpson on the Southern Pacific into t 
timber in the Siletz country, 13 miles of which have be: 
completed. Work was discontinued when the winter rai: 
set in. Mr. Belcher states he does not know how soon co 


struction will be resumed, as it depends upon weather co: 


ditions. The read will eventually tap some of the fin 
timber in the State. ~ 
T. W. Nordby who operates a shingle mill in South Por 
land and another at Oak Point, Wash., says that while d 
mand is not especially strong his plants are turning o1 
about 300,000 shingles a day Mr. Nordby looks for ; 
improvement in the rail market. Ile finds the local mark 


satisfactory. 

An announcement is made by the Dallas Lumber & Logyin 
Company, of Dallas, which bas heretofore operated tl 
preperty of the Willamette Valley) Lumber Company, a 
lessee, that since January 1 it has discontinued such opera 
tions and the Willamette Valley Lumber Company has now 
resumed cperations under its own name. ‘This is one of th 
eetive interior lumber manufacturing concerns of -Oregor 
and its manager is George T. Gerlinger, vice president of th: 
West Coast Lumber Manufacturers’ Association and an actiy 
associntion worker. 





TO DISCUSS LUMBER CONDITIONS. 

PORTLAND, ORE., Jan. 17.—Timber holders, loggers 
and sawmill men will meet at a dinner in this cits 
on the evening of Monday, January 26, for the purpos: 
of discussing the depressed condition of the lumber mat 
ket and to see if a remedy can be suggested that will 
place the lumber industry on a better footing. The 
place has not been decided upon but it will probably 
be the Oregon Hotel. E. B. Hazen, of the 4 
Fir Sales Company, is making the preliminary arrange 
ments. Invitations have been sent out to all parts 
of the Pacifie Northwest and the attendance is expected 
to be large and representative. The principal speakers 
will be George S. Long, of the Weyerhaeuser Timber 
Company, Tacoma; Everett G. Griggs, of the St. Paul 
& Tacoma Lumber Company, Tacoma, and George M. 
Cornwall, Portland. 








TOWBOAT FOR LOGGING SERVICE. 
PORTLAND, ORE., Jan. 19.—The towboat Anne W., 
named in honor of the little daughter of Lloyd J. 
Wentworth, manager of the Portland Lumber Company, 
was launched recently. The little girl performed the 
christening ceremony. 


The Anne W. is designed for service in shallow water. 








TOWROAT 


ANNE W., RECENTLY LAUNCHED. 

It is a propellor boat with the screw ‘‘buried’’ in a 
tunnel so that although the craft is 100 feet. long 
und 22 feet wide, it will draw but 5 feet of Water. 
The Anne IW. will be used for towing log rafts out of 
Gray River where the Portland Lumber Company 
operates its logging camps. Larger tewboats will pick 
them up in the Columbia and tow them to Portland. 


OPPO 


Iv is reported from Tacoma (Wash.) that: Fifty 
old cireular saws have been donated to the commissioners 
of this (Pierce) county by yarious sawmill companies 
for a novel use. They are to be road signs on the 
Mount Tacoma-Canyon road. <A prisoner in the county 
jail has painted the saws white and a man will he 
employed to paint the letters on them. The distance 
from Tacoma will be painted on each saw and they will 
be placed one every mile from Tacoma to the National 
park. 
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IN THE WESTERN PINE COUNTRY. 

SroKANE, WASH., Jan. 17.—The first case in the 
United States Supreme Court challenging the constitu 
tionality of the industrial insurance law, adopted or 
advocated in many States, has been filed at Washington, 
D. C., by the Mountain Timber Company, of Kalama. 
The complaint attacks the industrial insurance law of 
this State, contends that it denies to the State a Repub- 
lican form of government and embodies as unreasonable 
the taking of property. The law requires the company 
to pay into the State treasury 214 percent of its lumber 
and railroad pay roll to create a fund for compensating 
injured employees. 

Since January 1 the big mill of the Potlatch Lumber 
Company has been running a night shift of eight hours. 
Reports from the company state that more lumber is being 
shipped now than at any other time within the last several 
months. An extra logging train is being run on the Wash- 
ington, Idaho & Montana Railroad in order to supply the 
mill with logs. F 

J. F. Bode, former superintendent of the Washington Mill 
Company, has taken a position as manager of the lumber de- 
partment of the Anaconda Copper Mining & Milling Company 
at Bonner, Mont. Mr. Bode’s family will remain in Spokane 
during the winter and will join him at Bonner in the early 
spring. 

The F. R. Woodbury Lumber Company, which maintains 
officers in the Realty Building, has just opened lumberyards 
at Brewster, Okanogan, Omak, Riverside, Tonasket and Oro- 
ville, Wash. I. R. Woodbury, president and Z. E. Hayden, 
vice president of the company have been spending the last 
ien days in the district opening the yards. They state 
that as soon as business conditions warrant more yards will 
© opened in the Okanogan country. 

Joseph T. Carroll, general manager of the Couer d’Alene 
lumber Company, has retired as president of the First Na- 
tional Bank of Coer d’Alene, Idaho. II] health was the 
principal reason for Mr. Carroll’s resignation. 

There has been sort of a round-up of the salesmen of the 
Ilumbird Lumber Company at the mill at Sandpoint, Ida. 
Mitchell Stewart, the new sales manager, who took hold the 


iirst of the year, is getting acquainted with the traveling 
force. J. A. MeCampbell, Minneapolis representative, and 


George Scothorn, who makes his headquarters at Watertown, 
S. D., and travels for the Humbird Lumber Company, have 
been out to the mill, as has also Charles E. Thompson, who 
went with the Humbird Lumber Company the first of the 
year te travel out of Minneapolis territory. Mr. Thompson 
for the last year has been doing a commission business in 
Minneapolis and prior to that for a number of years was 
in the Southwest for the California Sugar & White Pine 
Company, San Francisco. 

“Uncle Billy’ Catlin, who the first of the year retired as 
sales manager for the Humbird Lumber Company, Sandpoint, 
Ida., after thirty-four years’ connection with it, has left for 
a pleasure trip to California as a member of the Inland 
Empire-California excursion that filled a special train. 

E. Hawksett, Minneapolis representative of the Me- 
Goldrick Lumber Company, of this city, is spending a few 
days at the mill. Mr. Hawksett looks for a fair business to 
develop soon in the Minneapolis territory. He is an old-time 
salesman of the Minneapolis territory, with an acquaintance 
and experience that dates back a score of years. 

Ek. L. Connor, of Seattle, a representative of the Stillwell 
Lumber Company, of Chicago, was in Spokane recently. 
W. W. Powell, of the Canadian-American Lumber Company, 
of this city, has returned from several months’ absence in 
the East. George L. Curkendall, of the Canadian-American 
Lumber Company, has been made a director of the Spokane 
Amateur Athletic Club. 

George J. Osgood and Henry McCleary, of the Chehalis 
Fir Door Company, and the Henry McCleary Timber Com- 
pany, of McCleary, were ‘in Spokane recently on their way 
to Kansas City, Chicago and other eastern points. Mr. 
McCleary expects to return in a couple of weeks, but Mr. 
(sgood will remain for two or three months looking into fir 
door markets, making contracts for the output of his concern 
this year. 

C. H. Fancher, who for a long time,has been associated 
with the Milwaukee Land Company; #@f ghigj city, in the 
lumber department, is now with the Nérthern Tdaho Forestry 
Association looking after timber taxation matters. He has 
been succeeded by C. B. Sanderson, son-in-law of Judge A. L. 
Flewelling, manager of the Milwaukee Land Company. Mr. 
Sanderson has been with the company a number of years in 
another department. He is taking hold of the lumber end 
of the proposition with an earnestness that bespeaks success. 
rhe company cuts about 30,000,000 feet of lumber annually 
at Saint Joe, Ida. 


Changes in Wholesale Concern. 


The wholesale lumber firm Stevens & Hoag, of this city, 
has dissolved and Mr. Stevens and his. son, Edward W. 
Stevens, will continue the business as George W. Stevens 
& Son, occupying the old office. George W. Stevens several 
years ago was manager of the Cranberry Lumber Company, 
of Duluth. Minn., and managed other large lumber manufac- 
turing and wholesale interests for the late Arthur Hill, of 
Saginaw, Mich. Mr. Stevens came to the Pacific coast and 
was in the jobbing business in Seattle for several years be- 
fore locating in Spokane. His son Ed has been with the 
concern for the last two years and has had practical expe- 
rienee working in sawmills and lumber yards and previously 
held a clerical position in one of the leading banks of the 
city aud so has an all-around experience that will make him 
of great assistance to his father. 

George W. Hoag has organized a jobbing concern under 
the name Western Lumber Exchange, of which he is secre- 
tary and treasurer, S. B. Mitchell president and T. W. Emer- 
son vice president. Mr. Hoag expects to arrange with east- 
ern retail yards to act as buyer on commission. 








FLATHEAD VALLEY LUMBER NEWS. 

KALISPELL, Mont., Jan. 17.—Demand so far this 
month has been satisfactory. The mills are fairly well 
supplied with orders and prices are a little stronger 
than they were two weeks ago. The total shipments 
of lumber from this district for 1913, as reported by 
the Montana Larch & Pine Manufacturers’ Association 
were 136,969,830 feet, as compared with 123,460,716 
feet for 1912, an increase of practically 10.9 percent. 
Although the shipments for 1913 show a slight increase 
over those of 1912, it is doubtful if manufacturers 
realized much profit from the business done this year, 
as prices were low and unsatisfactory during the entire 
year, 

Indications are that the spring, trade will be good. 
Those who have visited the territory lately are optimistic 
as to the outlook for 1914 and are of the opinion that prices 
will be much better than they were during 1913. 

Colder weather this week has stimulated logging opera- 
tions in the Stillwater country. ‘There is practically no 
snow but the cold weather has enabled a few of the larger 
operators to haul on iced roads. Loggers are much in need 


of snow 
contracts. 

Webb. R. Ballard, general manager of the Somers Lum- 
ber Company, of Somers, returned Friday from a business 
trip to St. Paul, Minn. The plant is being overhauled and 
repaired preparatory to this season’s run. About 6,000,000 
feet of logs is on hand at the mill, which will enable it to 
start as soon as weather conditions will permit. 

A meeting of forest supervisors in District No. 1 of Mon- 
tana will be held at Missoula, sometime the early part of 
next month under the direction of District Forester F. A. 
Silcox. Fire prevention and fire protection in government 
forests will be the principal topic for discussion. 


and cold weather in order to complete their 





IN NORTHERN IDAHO. 

Bonners Ferry, Ipa., Jan. 19.—The hearts of the 
loggers of this ‘section were made glad Wednesday of 
this week when 12 inches of snow fell. The camps 
have been idle at an expense running into thousands 
of dollars daily because of lack of snow. Thursday 
morning the Sandpoint Lumber Company, of Sandpoint, 
, . . . 
idaho, started its camp at Colburn and at Sandpoint. 
This company has also been operating a camp at Grouse 
Creek. The Houghton camp, 4 miles from Bonners 
a p : vans 
Ferry, is working 16-hour shifts in order to make up 
for lost time. 

The King Sash, Door & Lumber Company’s mill at 
Penrith is scheduled to resume operation April 1. The 
company has enough logs decked at the mill to keep the 
plant running several months. ‘The finishing mill is rushed 
with orders and has turned out more products in the last 
six months than ever before in its history. 

The Atlas tie mill of Coeur d'Alene is running full blast 
and its proprietors claim to have orders for an entire year’s 


cut. 

W. R. Ballord, formerly of the Wallace-Ballord Lumber 
Company and later sales manager of the Canyon Lumber 
Company, of Everett, Wish., has been appointed manager 
for the Somers Lumber Company, of Somers, Mont. 

William McCarter has taken a contract with the Milwau- 
kee Lumber Company at Saint Maries, to cut about 100,000.- 
000 feet of lumber in the Alder Creek district within the 
next four or five years. He expects to double his force of 
seventy men and will get out this winter a quantity of poles, 
15,000 ties and 3,500 cords of wood, besides logging some of 
his own timber, which he will sell to the Saint Maries 
Lumber Company. 


AMONG THE NORTHERN REDWOODS. 

EurEKA, CAL., Jan. 19.—Local mills have been 
with offshore shipping this year, several clearances hav- 
ing been recorded. Laden with 1,387,591 feet of red- 
wood consigned from this port to Sydney, N. 8. W., the 
British steamer Manningtry has gone to the Columbia 
River to complete cargo. The lumber and door stock 
taken on at this port were valued at $40,180.05. 

Another Australian cargo was loaded on the British 
steamer Rothley, clearing with 720,590 feet of redwood 
valued at $20,907.11. Quick dispatch was given the Rothley, 
which sailed from port on the fourth day following entry. 

The American barkentine Haivaii has cleared for Sydney 
with a cargo of green and dry rough clear redwood, dry 
doorstock and redwood shingles totalling 1,076,782 feet, 
worth $31,921.63. 

In port are the French barks Ernest Reyer and La Roche- 
foucauld, under charter to Comyn, Mackall & Co. Both of 
these vessels are loading rough clear redwood for the United 
Kingdom. 

The American schooner Melrose is taking on ties for the 
west coast. 

3elow is a comparative statement showing the mill cuts 
of the Humboldt County mills for 1912 and 1913: 

1912. 1913. 

Bayside Lumber Co., Eureka....... *8,.500,000 19,300,000 
Dolbeer & Carson Lumber Co., Eureka 20,000,000 22,000,000 


busy 


Elk River Mill & Lumber Co., Falk. 14,000,000 11,250,000 
Eel River Valley Lumber Co., New- 

DUM 65 Sl woe al tana ciwe a tae 16,000.000 18,000,000 
Hammond Lumber Co., Samoa...... 79,000,000 83,700,000 
Holmes-Eureka Lumber Co., Eureka. 14,500,000 15,350,000 
The Little Rives Redwood Co., Bul- 

i Ear ni caer ararr 21,500,000 19,000,000 
MeKay & Co., Muretes. .0cccccvess 14,000,000 15,200,000 
Metrepolitan Redwood Lumber Co., 

PROCERONGIIERTE 2s ccc ec cceesns ene 10,000,000 74,000,000 
Northern Redwood Lumber Co., Kor- : 

bel and Riverside mills.......... 70,000,000 73,000,000 
The Pacific Lumber Co., Scotia (two 

WAIN oye ace oe cee aa edielicola ore 107,000,000 106,000,000 


*Eight months. 7Three months. 


HARDWOODS 











CALIFORNIA 


FROM THE GOLDEN GATE. 











Inquiry Active—Stocks in Yards Low—Heavy Weather 
Retards Shipments Coastwise—Week’s Building Rec- 
ord Fair. 

San Francisco, Jan. 17.—Inquiry for lumber is im- 
proving and several of the agencies here have taken 
profitable orders during the last few days. Columbia 
River advices state that January’s export business is 
far ahead of December’s. 

After the annual taking of inventories it was found 
that stocks were low in most of the local yards, In 
order to replenish stocks, heavy buying will be necessi- 
tated in the near future, which will benefit the redwood 
and fir mills, where quantities of lumber will accumulate 
soon unless production is curtailed or purchasing in- 
ereases in volume. 

Continued difficulty in moving cargoes of lumber 
coastwise is experienced by shippers, owing to extremely 
heavy weather from San Diego north to British Columbia. 
Steamers are consuming more than twice the usual time in 
earrying lumber from the Northwest to California ports and 
many orders that have been cut are still on the mill wharves 
awaiting transportation. This is favorable to the movement 
for advancing coasting freight rates and better prices for 
lumber will be required in order to enable the mills to make 
a profit in winter. Too much business is being done at 
a loss at present. With the time of making deliveries 
doubled, it will be necessary to place more vessels on the 
Coast runs to handle the business satisfactorily. It is 
said that thirty-three steam schooners are tied up here with 
a combined carrying capacity of 25,000,000 feet of lumber. 
Many lumber vessels have been bar-bound at Eureka and Coos 
Bay during the week, although a few passed out between 
the last two storms. ; 

The number of building contracts filed for record during 
the week was 27, representing a total expenditure of $260.- 
000, which is a fair amount for private construction work 
at this season of the year. 

The offshore freight market is weak for both steam and 
sail vessels engaged in the lumber trade. Steamer freights 
are decidedly easier, and there has been a clean break of 1s 
a ton from the last charter, or a drop of 4s from a year ago. 
A spot steamer is offered at 4s on dead weight tonnage for 
Australia. For the Orient there is some inquiry at 5s, but 
vessel owners prefer to carry lumber to Australian ports. 
Coasting lumber freights are steady with a large surplus of 
tonnage available for domestic lumber transportation. Own- 
ers of steam schooners are holding for $3.75 on new con- 
tracts. Receipts of lumber by sea at San Francisco during 
the week totaled 9,000,000 feet. These figures include Cali- 
fornia redwood as well as fir from Oregon and Washington 
ports. The amount is nearly 50 per cent below normal, but 
the severe weather, preventing vessels from leaving the mill 
ports, is responsible for much of the shortage. 

The four-masted schooner Polaris, owned by the Charles 
Nelson Company of this city, drifted ashore early this morn- 
ing at Bolinas Point, a few miles north of the Golden Gate, 
and will be a total loss. The Polaris is a wooden schooners 
with a carrying capacity of 1,000,000 feet of lumber. 


Creosoted Ties for India. 


Charles R. McCormick & Co., of this city, are the success- 
ful bidders on a large requisition for creosoted railroad ties 
for export to India. This business will be handled through 
the Pacific Export Company, of: Portland, and it is expected 
to be the forerunner of desirable foreign trade. The fir 
ties will be cut at mills on the Columbia River and creosoted 
at the large creosoting plant at St. Helens, which is owned 
by the McCormick interests. 

The Robert Dollar Company, large shipper of lumber to the 
Orient, have removed into temporary quarters at 413 Com- 
mercial building, pending the completion of the Hind Build- 
ing on California street, between Front and Battery. 

The Navarro Lumber Company, R. T. Buzzard, 
manager, is making active preparations for resuming the 
manufacture of redwood lumber at Wendling. Work has 
been started at the logezine camps and it is expected that 
within sixty days enough logs will be on hand for the mill 
to start. 

The creation of a department in forestry at the University 
of California has been confirmed by the board of regents. 
It will be under the direction of Professor Walter Mulford 
of Cornell, with Merritt B. Pratt, deputy in the United 
States Forest Service, as assistant, 


general 


e=—=We Run Our Own Mills — 


r 
Buyers of Oak Trim 
Find Us Well Equipped 


to supply their needs satisfactorily for we 
specialize in Hardwood and make the 
famous 


Dixie Brand Flooring 


Moulding, Casing, Base, etc. 


While the quality of our products is un- 
usually high, our prices are no higher 
than many lines much inferior—due to 
our methods of manufacture. 


Write us for copy of our new booklet on Oak 
Flooring which will be mailed free of charge. 


Bliss-Cook Oak Company 
BLISSVILLE, ARKANSAS. 


We ship straight or mixed cars of Flooring, Oak, 
Ash, Cypress and Gum Lumber. ss 








MANUFACTURING 


Poplar, Quartered White Oak 
Plain Oak, Walnut, Etc. 
WRITE US BEFORE BUYING 


Vestal Lumber & Mfg. Co., 


KNOXVILLE, 
TENNESSEE. 








of White and Red Oak logs 


Buyers =..." 


Pump Stock; White and Red Oak 
Cross Ties, Switch Ties and Piling 
will profit by sending your inquiries to 


L. A.GOODRICH, Cash, Ark. 


Full Stock Always on Hand. 











E. A. Mercadal 


Audubon Bldg., 
NEW ORLEANS, LA. 


MILL:—PALMETTO, LA. 


White and Red Oak, 
Ash, Red Gum, 
Cypress and Elm. 

















FoR. E. Wood Lumber Company 
BALTIMORE, MD. 
Manufacturers 


| Southern Hardwoods | 
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NORTHERN PINE 





hite Pine 


We manufacture and carry in stock 
at all times a complete assortment of 


White Pine Common, Shops and Selects 





All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and 


Factory 
Selects are our specialties 


We Solicit Your Business. 


Rust-Owen Lumber Co. 


Drummond, Wisconsin 




















THE QUALITY AND SERVICE 
— OF — 


Northland’s Pine 


CANNOT BE EQUALLED 


With an annual production of 725,000,000 
Feet, we always have plenty of Stock on 
hand to fill your orders at once, and it is 
always of the Highest Quality. 


NORTHLAND PINE COMPANY 
MINNEAPOLIS, MINN. 
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Attend the Convention 
1 





and insure your- 
self all the com- 
forts of home by 
stopping at the 


Radisson 
Hotel 


MINNEAPOLIS 


3 Beautiful Cafes 





Room Rates: 


$1.50 to $2.00 


With Bath 
and Toilet, 


$2.50 to $4.00 














WISCONSIN 





MINNESOTA 
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CREAM CITY TRADE NOTES. 





Market Shows Improvement in Tone—Inquiries In- 
crease—Stocks in Retail Yards Low—Large Orders 
Expected to Be Placed Soon. 


MILWAUKEE, WISs., Jan. 20.—There is a decidedly 
better tone in the lumber market at this time and whole- 
salers look for more improvement. While actual orders 
are not increasing so rapidly, every mail is bringing 
increased inquiries, proof that there ought to be real 
business ahead. Indications are that stocks in retailers’ 
hands are light, as most dealers bought carefully all the 
fall and will now find it necessary to place larger orders 
if they want to be prepared for the spring trade. 

The situation in the northern woods is causing no 
little anxiety to lumbermen at this time. The cold 
weather and snow a week or so ago did not remain, and 
loggers and lumber companies are having no end of trouble 
in skidding and hauling logs to loading points. Stocks, 
especially in the hardwood field, are light and it was 
expected that the log output this season would be large. 
Indications are that the cut will be smaller than ever, unless 
cold weather and more snow comes soon. Wholesalers say 


that a smaller cut will result in higher prices. Northern 
birch and maple are in fair demand, while stocks in manu 
facturers’ hands are light. Plain oak is the leader in 


southern woods. 
The mild weather is resulting in considerable activity in 
the Milwaukee pbuilding field. Last week the investment in 
new construction and alterations exceeded by $102,000 the 
figures fos the corresponding period in 1918, although the 
permits were only cleven more in number. During the week 
twenty-one permits were issued for the erection or altera 
tion of buildings to cost $115,690, compared With sixteen 
permits, representing an investment of $39,127, during th: 
corresponding period a year ago. The month thus far shows 





a buiiding investment of $282,458, as against $130,231 
during the same time in 1913. George J. Meyer was granted 
a permit last week for additions and alterations to his 


factory costing more than $30,000. 

General business conditions in Milwaukee 
ing considerable improvement since the 
year and business men in most lines are 

“Only a little while ago, among twenty-five or more 
lumber dealers, I was the only optimist,” said Fred J. 
Schroeder, secretary-treasurer of the John Schroeder Lumber 
Company. “Now the rest are coming over to my point ot 
view. I was in Chicago recently and the feeling in the 
lumber trade in that city was most optimistic. This is the 
time of the year when the lumber trade is inclined to be a 
little dull, but the outlook is especially good.’ 

’. D. Harper, Milwaukee building inspector, is confident 
that building operations in this city during 1914 will agere- 
gate at least $19,000,000. Although this would represent 
a gain of between $4,000,000 and $5,000,000 over 1913, Mr. 
Harper says that his conclusions are based on carefully 
worked out figures and improvements already suggested for 
the year. It is expected that construction work will start 
some time before June on the erection of the $4,000,000 
building which will be put up on the site of the present 
Plankinton House on Grand Avenue, between Second Street 
and West Water. Plans have been prepared for the erection 
of several structures in the downtown section, ranging in 
cost from $100,000 to $300,000. 

Figures presented at the first annual meeting of the new 
Workmen’s Compensation Mutual Liability Insurance Com- 
pany, of Milwaukee, shows that during its first year the 
company has issued more than 160 policies to employers, 
covering 4,500 lives. Officers were elected as follows: 

President—A. J. Lindemann. 


have been show 
opening of the new 
more optimistic. 


Vice Presidents—R. B. Roehr, KE. A. Piepenbrink, A. E. 
Martin. J. W. Suetterle, G. F. Witte. 
Secretary—R. B. Roehr. 


Treasurer—Louis Hoffmann. 

General Counsel—Julius E. Roebr. 

William F. Rediske, secretary-treasurer of the Interior 
Woodwork Company, of Milwaukee, has been elected president 


of the Builders & Traders’ Exchange of Milwaukee. Other 
officers are: 
First Vice President—Burton L. Hibbard. 
Second Vice President—Arthur J. Maag. 
Secretary—William C. Kuemmerlein. 
Treasurer—Anton Henecke. 
Directors for Three Years—James J. Quinn, Henry Ferge, 


Herman Andrea and Henry Schmidt. 

The E. W. Ellis Lumber Company, of Grand Rapids, re- 
cently received its first shipment of hardwood logs, a train 
of thirty cars. 


The handle factory of L. S. Barber & Sons at Butternut 


has been placed in operation. The plant is spending a 
couple of weeks cutting table leg squares, but will then 
devote most of the time to the manufacture of broom 
handles. 

Nearly 1,700 men have been laid off at the West Mil- 


waukee shops of the Chicago, Milwaukee & St. Paul railroad 
during the last two weeks, a result of adverse legislation. 
according to A. E. Manchester, superintendent of motive 
power. “The number of men laid off represents 35 to 40 
percent of our force,” said Mr. Manchester. “We still 
employ 3,500 men, but they work only five eight-hour days 
in the week. Our enforced economy is not due to a sudden 
business depression or anything like a calamity, but to the 
gradual accumulation of burdensome laws and wage increases 
for the last twenty years.” 





IN THE HEMLOCK COUNTRY. 


MELLEN, WIs., Jan. 20.—The pulp mill of the Menasha 
Paper Company’s plant at Ashland has been closed in- 
definitely. According to the local management the pros- 
pects are not bright for its being reopened. The pulp 
mill was built in the early nineties and has been in 
operation most of the time since. A few years ago a 
paper mill was built in connection with the pulp mill, 
but the shutdown of the pulp mill, it is stated, in no 
way conflicts with ,the paper mill, which will continue 
running. 





TIMBER ESTIMATES IN TWO STATES. 

KALISPELL, MonvT., Jan. 21.—Two hundred and seventy- 
five thousand five hundred acres of timberland with a 
total estimated stand of over 2,500,000,060 feet, board 
measure, has been covered by the timber estimators of 
the Forest Service in district No. 1, during the last sea- 
son. The district comprises the States of Montana and 
Idaho. The Montana timber is valued at $1,700,000 and 
will return to the State $595,000, since 35 percent of 
the gross receipts from Forest Service business is re- 
turned by the Federal Government to the State in which 
the business originates. 


AT THE HEAD OF THE LAKES, 

DuLutH, MINN., Jan. 21.—The only important sak 
of lumber reported this week is that of 5,000,000 fee: 
of norway by the Virginia & Rainy Lake Company, t 
be shipped after the opening of navigation. There is : 
much better, and more hopeful, feeling in lumber circles 
than at any other time for the last sixty days. 

The weather has again turned soft and at th 
writing roads are unfit for heavy hauling. It aetuall 
rained a little last Sunday and Monday. The soft condition 
make it impracticable to put heavy loads on the roads a 
the sleighs would gutter them and make extensive repair 
necessary when colder weather does arrive. 

Building records for last week made a creditable showin 
in Duluth for the midwinter season. ‘The permits wer 
seventeen in number and the estimated expenditure in tha 
connection was a total of $32,910. It is going to be a gow 


building year in Duluth. 
The Mullery-McDonald sawmill at ‘'wenty-fourth Avenu 
West resumed operations last Monday morning, and it j 


planned to start up the mill at the 
Avenue West as soon as an adequate 
livered at the plant. 


foot of Thirty-nint 
supply of logs is d 


S. J. Cusson, general manager; A. G. Flornory, sales mar 
ager, and John E. Hanson, treasurer of the Virginia 4 
Rainy Lake Company, were in Chicago last week. 

Soft weather of the early part of the week was’ followec 
by colder Tuesday, and the change was accompanied b 
snow. About 4 inches of snow fell over northern Minn 
sota and Wisconsin. The conditions were suddenly reversc« 
from impossible for logging operations to the very bx 
and most favorable of conditions. The snow is wort! 


thousands of dollars to the logging 


bermen. 


contractors and lun 





A MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Jan. 21.—The situation in thi 
Minnesota woods continues to grow more acute. lo! 
lowing the brief cold wave last week came more warn 


weather. A snowfall Saturday night covered the ground 
about an inch, not enough to ‘be of much advantage, ani 


within forty-eight hours this was practically all gone 
Lumbermen have quit counting on hauling weather. 
The cedar camps have all suspended cutting and, no 
matter what the weather may be from now on, produ 
tion is limited to what has been cut. Even should i 


a week to build roads anid 
horses in shape to work on the 
has been known in many years, 
estimate yet how far the curtailment 


good snow come it would take 
several days to get 
ice. No such season 
and no one ¢an 
will go. 

IF, A. Kingsley, formerly with the H. B. Waite Lum 
ber Company, and also known as sales manager for the 
Central Warebouse Lumber Company and for his connection 
with the Old Oregon Lumber Company, has gone into 1} 
wholesale lumber and commission business on his own ac 
count in Minneapolis, handling western lumber and shingles 
white cedar products, and hardwood flooring. 


MICHIGAN 


. THE SAGINAW VALLEY. 

Bay City AND SAGINAW, Jan. 
turing plants in the valley are handling the norma! 
amount of business for this season of the year. In 
some departments the pine trade has not developed much 
activity since the holidays. 

Very little white pine lumber 
the Saginaw Valley last year. It is doubted if the entire 
quantity reached 5,000,000 feet, a striking contrast to 
the white pine and norway output of 1882 which totaled 
1,011,000,000 feet. The largest output of pine in 
eastern Michigan was that of Henry Stephens & Co., 
at Waters, who manufactured 5,596,798 feet of pine 
lumber, 7,854,844 feet of hemlock and 5,760,009 feet 
of hardwood. 

All reports are to the effect that owing to the open 
winter and unfavorable weather for logging the output 
of logs in both the lower and upper peninsula will be far 
less than normal. This is already having its effect on the 
trade. At the close of the season stocks of hemlock and 
hardwood had run low and the prospect for a short crop 
has stimulated the market. <A decided improvement in the 
demand for hemlock and hardwood lumber was noted last 
week, in fact more activity has been developed than was 
experienced in a whole month previous. 

The hardwood trade is particularly active, and there is 
a big demand for maple, beech, basswood, and elm, and 
while no changes in prices have taken place the improvement 
in the movement is gratifying to the trade. 

Local dealers who handle pine are looking over the lum 
bering districts and making contracts for stocks for de 
livery next season. 

L. Marble is putting in a large cedar camp near Hale 














20.—The box manufac 


was manufactured in 


Lake, north of Bay City. He will erect a small sawmill 
and manufacture the timber. 

The sawmill of the Island Mill Lumber Company, at 
Alpena, resumed sawing operation Saturday after shutting 
down a month for repairs. This mill manufactured 10, 
700,000 feet of mixed lumber last year. 





MENOMINEE RIVER NOTES. 
MENOMINEE, MICH., Jan. 20.—Continued inquiry but 
not much change ruled in the lumber market the last 


week. Dealers predict a lively spring trade but not 
much stock is moving now. The hardwood situation 
is about the same, there being no change in quota 


tions and little stock moving. Hemlock prices are holding 
steady, with little moving. White pine continues slow. The 
quietness in the market is not unusual at this season of 
the year, however. Inquiry has been brisk for cedar posts 
and poles all week, with some sales. 

Radically different logging conditions obtain in relatively 
nearby localities. North, east and west of Escanaba there 
is from 6 inches to 2 feet’ of snow and the weather is cold 
enough so that logging operations are going ahead full blast. 
South of [Escanaba until today there was no possibility oi 
hauling. Ice roads could not be built, as the temperature 
was like spring. Today the temperature dropped rapidly 
and a blizzard is bringing considerable snow, and the prob 
ability is that real logeing weather is here to stay. 
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The Duluth, South Shore & Atlantic Railroad Company 
has started a crew of men surveying for a railroad to tap 
20,000,000 feet of timber not far from L’Anse. The road 
will be run one and a halt iniles along the old Ontonagon 
right of way, and then six miles farther before the timber 
tract will be reached, ‘The timber on the Sturgeon River 
power tract will also be tributary to the new braneh line. 
fhe line will give a new lease of life to several big sawmills 
in the district. 


ONS eee 


THE CITY OF THE STRAITS. 

Derroit, Micu., Jan. 19.—Business 1s quiet in Detroit 
and its vicinity, but the lumber dealers are hopeful 
hat a resumption of the activity that marked the late 
fall and early winter will take place soon. Retailers 
have dropped their prices to correspond with those of 
he wholesalers and very little buying is being done. 

With only a small amount of new construction in 
ihe form ot industrial or commercial building coming 
rom the offices of the architects, the most of which 
held over from the last month in 1913, there is no imme- 
jiate prospect of a livening up in the building line, although 
© weekly reports show a tairly good volume of projects 
uvolving residences, apartments, flats, ete. 

Henry Otis, newly elected president of the Builders & 
raders’ Exchange, George D. Nutt, William F. Dow, Albert 

Schneider and Charles A. Bowen represented this city at 

national convention of exchanges held in Louisville, Ky., 

nuary 20-22, 

Fred J. Robinson and Albert LB. Lowrie, of the Lowrie & 
tobinson Lumber Company, have gone to Europe with their 
milies 
«. C. Hyatt, of the Harding Lumber Company, has lefi 
ia European trip. 

Nhe Michigan Central plans to erect a $500,000 freight 
rminal to replace the passenger station that burned 

ently. 


Was 
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NORTHERN MICHIGAN NOTES. 
MANISTIQUE, MICH., Jan. 19.—With favorable weather 
, woods operations in every part of the Escanaba 
strict are being pushed as never before. The N. 
idington Company’s camps at Pentoga are shipping 
it logs to the company’s mill at Marinette, Wis., which has 
tarted. The company’s other camps have not yet begun to 
hip logs, owing to lack of snow. The Mission Point mill 
gan operation Thursday. Settlers are doing a good deal 

logging in the Houghton district this winter in spite of 

luck of snow, lumbermen state. A good deal of this tim 
r has been skidded and much of it will be taken to market. 

Seventeen million feet of lumber will be sawed at Antigo, 
is., mills this year, according to announcement. The Faust 
lumber Company will take about 8,000,000 feet off its land 
and the T. D. Kellogg Company will cut about 9,000,000 feet 
t will be entirely hardwood. 

The Jones Lumber Company at Wabeno, Wis., has started 

night shift at its mill as well as the day shift. 

The Moore & Galloway Lumber Co., of Fond du Lac, Wis., 
jas begun construction of ice roads at its camps at Gallo 
way, Wis., and expects to get out all its logs. The company 

pushing matters to take advantage of the present weather 

\ drop to 16 below zero at Rhinelander, Wis., recently 
tarted logging operations again with renewed activity. Most 

f the men around Oconto, Wis., who left camp have returned 
If the present weather holds, it is stated, the full amount 
of logs will be cut around Rhinelander, where every logger 
s reported working at high pressure. 


S 





OFFICERS ELECTED. 


LANSING, Micin, Jan, 20.—At a meeting of the 
stockholders of the Rikerd Lumber Company, of this 
ty, all the old officers of the concern were reélected. 
liey follow: President, Lawrence J. Price, Lansing; 
ce president and manager, H. W. Rikerd, Lansing; 
secretary, George B. Daniels, Grand Rapids; treasurer, 
i. S. Porter, Lansing. These officers and L. J. Driggs, 
Lansing, comprise the board of directors. The annual 
dividend was declared and plans made for installing 
new machinery in the Lansing mills for increasing the 
capacity for interior finish. . 





LAKE ERIE PORTS 











FROM WESTERN NEW YORK. 


Lumbermen Preparing Entertainment for Two Na- 
tional Conventions—Conservation Report Shows Re- 
serve Increase. 


BurFaALo, N. Y. Jan. 21.—Lumbermen look for con 
siderable activity in the entertainment line this year, 
owing to the two national conventions to be held here. 
President A. W. Kreinheder, of the Buffalo Lumber 
Exchange, has named the following entertainment com 
mittee in connection with the convention of the National 
Wholesale Lumber Dealers’ Association: M. M. Wall, 
hairman; John MeLeod, O. E. Yeager, C. Walter Betts, 
\l. 8. Burns, Hugh McLean and Henry I. George. The 
onvention will be held at the Iroquois Hotel and the 
lining room will be specially arranged in order to 
ccommodate such an unusually large number of people. 
The number will probably reach 500. The wives and 
laughters of the lumbermen will attend this banquet, to 
‘he number of 100 or more. It is just twenty years 
since the wholesalers’ association held a meeting in 
Buiialo, 

O. E. Yeager returned from Chicago last Friday, 


Where he was successful in securing the convention of 


the National Hardwood Lumber Association for this city. 
It is hoped by Mr. Yeager’s many friends in the hardwood 
‘rade here that the association will see fit to elevate him 
from the office of vice president, which he has held for two 
years, to that of president. 

The annual report of the State Conservation Commission 
hows that the State has in its nine nurseries (56 acres) 


28,800,000 trees—about 9,000,000 more than in 1912 and 


12,000,000 more than in 1911. For use the coming ar, 





7,000,000 trees will be available. Trees sold to private 


whers numbered 3,242,000 last year, while trees planted on 
State Jands were only 76,000, owing to lack of funds. 

Building permits for the week amounted to $105,600, 
vhich is less than usual. This is accounted for by the 
veather being such that builders hesitate to go ahead with 
‘heir plans. The total number ‘of permits was thirty-seven, 
vith twenty frame dwellings. 

Alexander Cwiklinski, a well know lumber retailer, left 
ist week with his wife for a two months’ trip to Poland. 


Ile came from that country to America thirty-six years ago 
and this is his first visit to his native land: i 

| Shumway Lee has returned seasonally from a visit to 
au number of mills in the North Carolina pine section. He 
found millmen looking forward to improved business. Few 
orders have been accepted for future delivery at prevailing 
prices. The number of wholesalers visiting the mills looking 
for stock is said to be larger than usual at this season. 


FOREST CITY TRADE NOTES. 

CLEVELAND, OHIO, Jan. 19.—Although a number of 
the local factories are not working up to full time 
there seems to be a general feeling of optimism regarding 
business prospects. Many of the local dealers are well 
satisfied with the volume of business done last year 
and in many cases are reporting practically as much business 
now as is done during the good summer months. Open 
weather, except for a few days now and then, has permitted 
building operations to proceed practically unhindered so 
far this winter and the volume of permits issued fer new 
structures or alterations promises well for continued build- 
ing business. 

While there has been no particular changes in price nor 
any one line of stock showing exceptional business, there 
is a general feeling of more firmness throughout the list. 
Dealers in southern’ pine especially are of the opinion that 
the next few weeks will see a gradual strengthening through- 
out the list and feel that this will promote a good spring 
business as most yards have been buying only for immediate 
needs. 

Employers of labor throughout the State are wondering 
how the special session of the legislature, soon to be con- 
vened, will treat the workmen's compensation law which 
went into effect January 1. There is a considerable loophole 
in the present law allowing a large opportunity for liability 
on the part of the employer through ‘wilful act,” as was 
recently shown in a $15,000 judgment in United States court. 
It is probable that the legislature will take some steps to fix 
definitely the definition of “‘wiful act’’ and thus endeavor to 
reduce somewhat the opportunity for suit against the em- 
ployer by his employee. 





TRADE AT TOLEDO. 

ToLEDO, OHIO, Jan. 19.—The uncertain weather of last 
week has been a factor in the dullness of the local lum- 
her situation. The report of the building inspector for 
the week shows a decrease of $20,000 in operations, as 
compared with the corresponding week in 1913. A num- 
ber of big contracts for spring are at present being 
negotiated. 

In the annual reports of the large lumber concerns of 
the city, increased profits for 1913 are shown. A num- 
her of annual meetings have been held, but no important 
changes have been mace in the official staffs of any of 
the companies. 


| THE EMPIRE STATE. 

















FROM THE METROPOLITAN DISTRICT. 





Business Continues Inactive Though Inquiries Are 
More Numerous— Buyers Withholding Orders — 
Wholesalers Outlook Uncertain. 


New York, Jan, 20.—Demand continues on a desultory 
basis and while inquiries are more plentiful than two 
weeks ago, orders are still as hard to get as ever. 
Closing of inventories has revealed many poor assort 
menis and yards have been inquiring for stock they 
expect to need during the spring. Buyers, however, are 
holding off to the last possible moment trying to feel 
the pulse of an uncertain building situation. The fact 
remains, however, that in many cases yards have allowed 
their stocks to run so low that in order to be prepared 
for any kind of spring business they must buy on an 
active basis. This accounts for the strong price situa- 
tion that prevails all through the market notwithstanding 
the dullness in demand. 

Many yards report that because of a generally dull 
business some buyers who were accustomed to buying 
occasional carlots direct through wholesalers have been 
buying only what they need and in small deliveries straight 
from the yards. ‘This has helped in maintaining a fairly 
good yard trade frem some sections that might otherwise 
be overlooked. From a wholesaler’s standpoint, however, 
trade is less than it was a vear ago and it can not be stated 
that the prospects for an immediate improvement are espe- 
cially encouraging. Curtailment of outputs among southern 
pine mills, the strong mill situation among spruce mills 
and the fact that hardwood stocks are in strong hands 
account more for the prevailing strong price situation than 
any increase in the demand. There is no doubt but that 
this strength is also maintained because wholesalers confi- 
dently expect a stiff increase in the demand within the next 
tew weeks, whether or not tke building demand increases. 
Brooklyn and Long Island retailers are counting upon a 
strong demand from builders. Several propositions are now 
under way, one of them a development of twenty-seven 
houses near Jamaica. 

Seven permits were issued in Manhattan last week costing 
$681.000, as compared with nine permits and $632.000 for the 
corresponding week of Jast year. In the Bronx five permits 
were issued costing $55,900, as compared with eight permits 
und $15 in Brooklyn, eighty-six permits were issued 
costing $1, as compared with sixty-six permits and 
$284,580; in Queens, forty-one permits were issued costing 
$119,900, as compared with forty-seven permits and $13: 
102; in Richmond, eleven permits were issued costing 
881,400, as compared with four permits and $12,000. 

Rufus I.. Sisson, of the A. Sherman Lumber Company, 
Potsdam, N. spent a couple of days in town last week 
with George F. Gray, 1 Madison Avenue, metropolitan man- 
ager jor the company. Mr. Sisson states that so far as 
spruce is concerned the demand is good and prices continue 
firm. Buying lags behind what it was a year ago. but there 
is a good demand, and yards, especially from  up-state 
sections, are doing considerable business. The A. Sherman 
Lumber Company also handles the output in this market of 
the Redwood Manufacturers’ Company, and Mr. Gray reports 
pooking a nice business. 

The Stevens-Eaton Company, 1 Madison Avenue, has added 
I. W. Longyear to its hardwood department, which is in 
charge of T. S. Miller. ‘The company is carrying a large 
assortment of hardwoods at its yard at Elkins, W. Va. 

The United ‘Timber Corporation has been incorporated 
under New York laws with an authorized capital stock of 
82.500,000, This company is to be closely identified with 
the Atiantie Coast Lumber Corporation, 42 Broadw: ly. and 
mills at Georgetown, S. C. The organization of the new 
corporation is for the purpose of taking over several timber 
properties in the South, heretofore owned indepe vege goed by 
individual interests of the Atlantic Coast Lumber Corpora 
tion. 

The much talked of building code prepared by the building 




















Living Room, Sun Parlor, Hall and Dining Recm in 
residence of W. K. Grove, Orange, N. J., all finished 
in Birch—Stained Mahogany. 


Birch 


In Actual Use 


refutes the erroneous impression 
held by many dealers that it is pure- 
ly arich man’s wood. Far from it 
being so exclusive. Of course, it is 
susceptible to the highly polished 
dark finishes that give a house that 
rich appearance, but it is equally 
suited to all other stains and par- 
ticularly to white enamel finish. 
For that reason it is suited to your 
trade, whether you cater to pluto- 
crats or plain Americans. 


Big Sales Possible 


Naturally your interest in’ Birch, as a 
see ay , centers around the amount you can 
sell. And right there is where it makes deal- 
ers sit up and take notice. It is so generally 
adaptable that it can be used throughout a 
house from kitchen to sleeping rooms for 
doors, casings, base, trim and floors and you 
can recommend it without fear of a come 
back. Wears a whole lot better than a lot 
of the finish you are now selling because it is 
close-grained, does not warp, shrink nor mar 
easily.- So you see it is not a one-purpose 
wood with a restricted use, but a wood of 
general usefulness with a possibility of big 
sales and good profits. 





We want Knowing it as we do and as 


homebuilders do who have it 

you to in their homes, would open a 

: good line of trade for you in 

know it. your community. A B si of 

it in your yard would label you 

as a live wire and give you an opportunity of 

clipping off an occasional good sale. Why 
don't you investigate? 











If you're inclined to get in on some of these good sales sure 
to come from the general advertising being given Birch, 
ask any one of the firms shown below to send you a copy 
of their Birch Book ‘‘A’'—it's free for the asking. 


G. W. JONES LUMBER CO., 
Appleton, Wis. 


NORTH WESTERN LUMBER CO., 
Stanley, Wis. 


RIB LAKE LUMBER CO., 
Rib Lake, Wis. 


WILLOW RIVER LUMBER CO., 
New Richmond, Wis. 


I. STEPHENSON CO., 
Wells, Mich. 


SAWYER GOODMAN CO., 


BUSWELL LBR. & MFG. CO., 
Wausau, Wis. 

JOHN OELHAFEN, 
Tomahawk, Wis. 
DIAMOND LUMBER CO., 
Green Bay, Wis. 
FLANNER-STEGER LAND & 
LUMBER CO., 

Chicago, Ill. 
FOSTER-LATIMER LUMBER CO., 
Mellen, Wis. 
WORCESTER LUMBER CO., Ltd., 





Marinette, Wis. Chassell, Mich. 
GOODMAN LUMBER CO., HACKLEY-PHELPS-BONNELL CO., 
Goodman, Wis. Grand Rapids, Mich. 
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PITTSBURGH 





elayer Rails 


We have the following first-class relayer 
rails at Ashtola, Pa., on the South Fork 
Branch of the P. R. R. which we will sell 
at attractive prices:— 


Shipping point Windber, Pa. 


43 tons 45 lbs. 
255 tons 50 lbs. 
5 pieces 45 Ibs. frogs. 
5 pieces 50 Ibs. frogs. 
3 pieces 45 Ibs. points. 


Inquiries Solicited. 


Babcock Lumber Co. 


PITTSBURGH, PA. 











| American Lumber& Mfg. Co. 


General Offices— PITTSBURGH. PA. 












































| Manufacturers — 
| Silver White Pine We want | | 
| A real Cork Pine Substitute for Planing . 
ek my own —rendaeaaae high cless 
| a s White | 
| Idaho White Pine a 
Northern Soft Cork White Pine | Commission 
—ALSO— Salesmen. 
| Yellow Pine and Hardwoods 
| | 
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IDAHO 
White Pine Specials 


1x12 No. 1 Common. 
1x12 No. 2 Common. 
4-4’ 5-4” 6-4” 8-4’’ D Selects. 


Good Dry Stock—Special Prices For 30 Days. 


Wm. Schuctte & Co., Ine., ‘Pittsburgh, Pa. 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 


HEMLOCK HARDWOODS 








PITTSBURGH, PA. 


VAVAVAVAYVAYAYAY, 


VAVAVAY, 


VAVAVAVAVAVAYVAYVAY, 





= 


HARD MAPLE 
Dry Stock 1” to 4” Thick 


We also have a complete stock of High Grade 
White Pine, Spruce and Hemlock 


Inquiries Solicited. 


B. W. CROSS LUMBER CoO. 

















940-941 Oliver Bidg., PITTSBURGH, PA. 











“THE COST OF GROWING TIMBER” 
By R. S. Kellogg and E. A. Ziegler, is an exposition of facts 
and figures that will interest timber owners. Twenty-five 
cents a copy. AMERICAN LUMBERMAN, Chicago. 


committee of the previous board of aldermen was revived 
and intreduced again this week by Alderman James Ham- 
ilton, and was referred under the rules to the new building 
committee. The most striking change that has been made 
in the document so far is in section 103, paragraph 4, 
relating to the use of wood. Under the Herbst code no 
combustible material could be used in. buildings over 100 
feet high, except in apartments and tenements, which could 
use wood trim up to a height of 150 feet. In the latest 
ordinance the limit is 150 feet for all classes of buildings 
The building committee, of which Alderman Hamilton is 
chairman, will revise the ordinance again, but there will be 
no more boards cf experts, and the intimation is given that 
not many changes of first importance will be made. Interests 
close to the board of aldermen promise that the new code 
will be enacted into law before May 

D. I. Leuderburn, forest engineer, 
firm of Vitale & Rothery 
estimating and other 
56 Worth street. 


has withdrawn from the 
and is now engaged in timber 
branches of forestry engineering at 





THE TONAWANDAS. 

NortH TONAWANDA, N, Y., Jan. 20.—Lumber carry 
ing vessels in ordinary at the Tonawandas are beginning 
to make repairs that must be completed before the 
opening of navigation next spring. The Hines Lumber 
Company will begin next week to make repairs on its 


fleet of ten boats here. The work will cost approxi- 
mately $25,000. 
At the annual meeting a few days ago of the stock 


holders of the Frontier Steamship Company, of North 
Tonawanda, Charles Weston and LeGrand S. DeGraff, of A. 
Weston & Son, were elected president and vice president. 
respectively. They were elected directors and president and 
vice president respectively of the Niagara Transit Company, 
of North Tonawanda, on the same day. 

William H. Stradella, of the Northern 
returned Sunday from New York, 
nual meeting of the company. Charles Hill, of New York. 
was elected president to fill the vacancy caused by the 
death of A. C. Tuxbury. of Montclair, N. J. Fred EF. Davies, 
of Charleston, S. €., was elected vice president; Mr. Stra 
della, secretary, and H. W. Dipple, of New York, treasurer. 


Lumber Company, 
where he attended the an 





FROM NORTHWESTERN NEW YORK. 

WatzRTOWN, N. Y., Jan. 20.—The Hinckley Fiber 
Company, of Hinckley, has just filed one of the largest 
claims for damages against the State that has ever been 
recorded. The amount asked is $1,200,000 for damages 
alleged to have resulted from the construction of a large 
State dam across West Canada Creek. 

Frank L. Moore, president of the Empire State 
Forest Products Association, has been invited to be one 
of the principal speakers at the dedication in May of the 
ne Ww forestry building at Cornell University. 

Before Justice Irving R. Devendorf in special 
lierkimer last Saturday application was made by Attorney 
Von Steinberg, of New York, to confirm two contracts the 
Adirondack League Club had with the Gould Paper Company, 
of Lyons Falls. It is claimed that the contracts called for 


term at 


the sale to the paper company of all of the soft timber of a 
certain stumpage from the club’s 104,000-acre timberland 
tract and that $300,000 is involved. The club desired to 
have the timber ciit to make the forest conditions better on 
its tract and had hoped to build a clubhouse, liquidate 
its debts and have $100,000 left out of the receipts of the 
sale. The matter was adjourned until February 7. 


The Mac-A-Mac Lumber Company, of Gcuverneur, which 
has a twenty-year contract with the St. Regis Paper Com 
pany to supply it with pulpwood, is making great progress 
in setting the wood out of the Brandreth Lake tract and 
is shitting on an average of twenty-five carloads a day to 
the mill. 


NORTH ATLANTIC coast | 


THE PENOBSCOT RIVER DISTRICT. 
Banoor, ME., Jan. 19.—Those persons who have been 
longing for an ‘‘old fashioned’’ winter ought to feel 
satisfied with the weather that Maine has experienced 











since December 23, for on that day there was a fairly 
heavy snowfall, which has been somewhat increased 
by several light falls and the temperature has been 
consistently low ever since, with several days last week 
when the thermometers in different parts of the State 
registered 10° to 30° below zero. In the last three 
weeks there has not been the least semblance of a 
thaw, and for the first time in recent years the sleigh 
ing has been good in Bangor since the day of the 
first snow. In the logging woods the depth of snow 


is generally fair, although in rough regions more is 
needed, and hauling operations have made good progress. 
Every indication thus far points to an average cut and 


normal conditions. 
All the logs sawed in Bangor mills are not cut on 


the headwaters, as Getchell Bros. of this city, are cutting 
at Brewer Lake, 12 miles out from South Brewer, 1,500,000 
feet of spruce for the Bangor Lumber Company and 3,000 
cords of pulpwood for the Eastern Manufacturing Company. 
A 10-ton gasoline log-hauler takes the logs and pulpwood 
acress the lake on the ice, and a 15-ton steam hauler draws 





the trains of sleds from the lake to South Brewer. 'T), 
concern now employs 200 men and forty teams, besides th 
log haulers. 

James M. Tibbetts, aged 77 vears, the oldest river driy: 
in point of service in Maine, died at his home in Woolwic: 
Thursday morning. 

Year’s Lumber Survey. 

A decrease of nearly 8,000,000 feet of lumber 
is indicated by 
Stuart, for 1915. 


from 19] 


the report of the surveyor general, John A 
The figures fer 


the two years are: 
1 12 1913 
Dry pine 24, 715,10 
Spruce 6: 
iemlock 





j 
Ay 826.31 


97,898,331 89,938,58 
was 109,895,112 feet. In the ear! 
‘70s, when the lumber trade of Bangor reached its greate 
volume, the survey ran as high as 247,000,000 feet, and a 
recently as 1905 it was 188,000,600 feet. About 35,000.00 
feet is now diverted to Stockton via the Bangor & Aroo 
took railroad, but the decline is chiefly accounted for | 
the fact that instead of the logs being brought down riv: 
to the mill, as of old, the mill now gues to the logs, man 
sawing plants having been built along the lines of the rai 
roads far north, in the midst oi or very near the forest- 
and the product shipped by vail directly to its destinatic 
instead of being transshipped in vessels at Bangor. 


In 1911 the survey 





NEW ENGLAND TRADE NOTES. 
Boston, MaAss., Jan. 19.—The Boston Chamber o 
Commerce, the largest organization of commercial inte: 
ests in the world, in codperation with a score of oth 
organizations, has filed a new fire-prevention bill wit! 
the State legislature. The essential feature is the aj 
pointment of a fire prevention commission of three men 


hers by the governor which will have practically ali 
authority over enforcing protective measures in th 


metropolitan district. Some feeling has been arouse: 
among lumber interests by charges that the lumbermen 
are opposed to fire hazard ‘legislation. This is emphat 
ically denied. President William E. Litchfield, of th 


Massachusetts Wholesale Lumber Dealers’ Association, 
expressed the real sentiment of the local lumber trad 
when he said today: 


Personally, I regard the chamber’s efforts as constructiy 
and a good influence. I feel also that this association as a 
body will back up the chamber in any possible way on this 


matter to try and get it settled for the interests of th 
community. 
: Personal and General. 


Congressman James M. Curley, last week elected mayor 
of Boston, telegraphs from Washington that it is practically 
certain the local navy yard will get the contract for building 


the new navy supply ship. The lumber dealers here ar 
already looking around in preparation for figuring on th: 


timber to be used in the ship, and are confident this impor 
tant part of the job will also go to Boston. The Charlestown 
Navy Yard's bid was $1,046,000, although Congress had made 
an appropriation of $1,450,000. 

The new office of the P. S. Huckins Company on its East 
Boston wharf is completed and William J. — yard mana 
ger, will move in with his staff Saturday, January 24. “he 
wharf office is one of the largest and most comprehensively 
arranged in New England. Yellow pine was used throughout 

Getchell Bros., who are lumbering at Brewer Lake, Me 


for the Eastern Manufacturing Company and the Bangor 
Lumber Company, have just installed a big 15-ton steam 
hauler which pulls an enormous load of logs from the lake 


to South Brewer. A gasoline hauler about 10 tons in weight 
drags the logs from the cutting across the ice-covered lake 
to meet the steam hauler. These operations are being car 
ried on within 10 miles of Bangor, which is so unusual for 
this late day that crowds go out to view the spectacle. 





SEVERS CONNECTIONS TO LOOK AFTER OWN 
INTERESTS. 
Jan. 20.—Wendell F. 
vice president and general manager of the George 
MecQuesten Company, 27 Kilby Street, probably the 
largest dealer in yellow pine in this part of the country, 
has left the firm. His interests were taken over by the 
other partners, George E. McQuesten, Frank B. McQues- 
ten and Atherton Loring. Mr. Brown was head of the 
Wendell F,. Brown Company when he was taken into the 
George McQuesten Company five years ago. He con- 
tinued his connection with both firms, but will now de 
vote all his time to his own company. He said today 
that he should now go after the higher grades of yellow 
pine business, although during his connection with the 
George McQuesten Company the latter firm handled the 
high-grade lumber and his own firm went after the lower 
grade and board business. Atherton Loring said that 
the business change was the result of a mutual under- 

standing. 

The Wendell F. Brown Company owns the only lum 
ber wharf in Boston that is at present capable of accom 
modating a deep sea steamer. The company plans to go 
after the Oregon fir business as soon as the Panama 
Canal opens, although other Boston interests are rushing 


Boston, MASS., Brown, who was 


preparations to get a big Charlestown wharf ready 
for this proposition in hope of practically controlling 
the Boston market. 





LUMBER WHARF 


OF THE 


WENDELL F. BROWN 





COMPANY, BOSTON, MASS 
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QUAKER CITY NOTES. 











Business Tone Improves Though Activity Fails to 
Keep Pace—Prices on Southern Woods Stiffen—De- 
mand Lacks Strength. 

PHILADELPHIA, Pa., Jan. 19.—Several concerns inter- 
viewed within the last few days admit finding business 
better than they had expected. The tone is improving, 
although no noticeable increase in activity has taken 
place. Several concerns find buying from the southern 
mills to be more difficult, with prices stiffening, while 
the demand has not yet reached a point where they 
can charge more. Most concerns are now preparing for 
at least a normal spring business and some are expecting 
even better. The hardwood market is good in all but 
a very few items. Plain and quartered oak are in fair 
demand and prices on both are firm. Hardwood flooring 
s active and prices are steady. Birch, beech and maple 
are steady. Ash, bass, poplar, gum, chestnut and cherry 
are all selling well, at fair prices, there still being more 
offerings of the better grades of poplar and chestnut 
than of the other items. The fancy woods are all in 
better demand than supply, with consequent high prices. 

White pine is firm, especially in the lower grades, 
and the tendency of the market is toward stiffening. It 
s reported that there will be comparatively little low-grade 
white pine in the open market, the cut of both northern 
ind Idaho having been contracted. Spruce is in sufficient 
demand to take all that is offered in this market, but 
oceasional erratic sales are reported. Hemlock is in fair 
demand, and prices hold well for the conditions. The de- 
mand for cypress is especially strong in comparison with 
the rest of the market, the public seeming to have been 
influenced to call for it under certain conditions which are 
more foreibly impressed in winter weather. This kind of 
shingles are oversold even at this inactive time of the year. 
the yellow pine market is reported as having shown some 
improvement in roofer grades from the Southwest, and some 
concerns report improvement in sizes and flooring. Timbers 
ire still rather quiet and prices not satisfactory to anyone. 
North Carolina pine is fairly firm in sizes, and box is re- 
ported better, while roofers are not so strong, and some 
vrades of flooring are offered freely. Lath are scarce and 
high. Cedar shingles are quiet. 

Building business during the last week was quiet. There 
were 105 permits issued, for 111 operations to cost $148,760. 

General trade conditions here are reported as having taken 
a decided turn for the better, with broadening inquiry, and 
increased volume of future business, and especial improve- 
ment in the iron and steel outlook. The financial market is 
erratic, and collections are slow. 

The next meeting of the Lumbermen’s Exchange will be 
held in the Crozer Building Thursday evening, February 5, 
following the usual luncheon. 

The delegates to the National Rivers & Harbors conven- 
tion will present their report, and it is hoped to have a 
prominent and able speaker to address the meeting. 

Charles P. Maule, the well-known retail lumber dealer, 
has been made vice president of William Henry Maule (Inc.), 
the business of his brother who recently died. This is an old 
seed house doing a national business. 

The town of Chester reports having made a new building 
record in 1913 by expending nearly $1,000,000 for this work 
and expects to do even better in 1914. 

Darby, the Delaware County suburb, reports a_ building 
boom that is expected to take shape in the spring, the back- 
bone of which will be one operation of 200 houses, and 
another of 100, in addition to a large school and other 
public buildings. 

The State forest commission of New Jersey is carrying on 
a determined campaign to reduce forest fires to the minimum, 
and to that end has secured a number of convictions recently, 
of violators of the forest laws. The commission has full 
power and has served notice that violations will be rigidly 
punished. 

The report of the commissioners of navigation shows that 
with completed figures, this port made a satisfactory gain 
over the preceding year, both in exports and imports, as far 
as coastwise trade is concerned. Iron ore imports broke the 
record, with 1,415,857 tons. Wheat export made a new 
record at 20,162,718 bushels. Exports of corn and flour 
also showed marked gains; 309 barges brought 122,576,679 
feet of lumber through the Delaware and Chesapeake Canal ; 
ten barges brought 4,793,008 feet via the Capes; thirty-one 
sailing vessels, via the canal, brought 2,890,122 feet; 100 
vessels, via the Capes, 52,937,406; one steamer, via the 
canal, 227,000 feet; and twelve steamers, via the Capes, 
28,692.660. There were 100,455 tons of mine props, 825 
tons of logwood, 948,765 railroad ties, 30.468 cords of pulp- 
wood, 780 cedar logs, and 1,108,000 shingles received at this 
port in the canal and coastwise trade, and by steamer, 
320,037 ties, and 2,400 tons of piling. In the import trade, 
287,570 feet of lumber was received. 4,647 pieces of ma- 
hogany, 407 walnut logs, 7,000 bales of pulpwood, 50,848,950 
lath, and 26, 673 tons of logwood. 





AT THE HEAD OF THE OHIO RIVER. 


PirrsBURGH, Pa., Jan. 20.—Lumbermen as a rule 
report a better manufacturing and industrial trade over 
the last week. Buyers have taken a greater interest 
in their future needs and are covering their lumber 
requirements by contracting further ahead. In volume, 
trade has been better than for some time. It is not 
normal, but so much better than for the latter part of 
the old year that there is a stronger hope and belief 
in the future than at any time for many weeks. It does 
not take long to demonstrate the reason for the improved 
buying. At least a half dozen mills have resumed opera- 
tion. Again, a significant report of the current week 
is the announcement that the Carnegie Steel Company 
has retired from the semifinished steel market and is 
confining its production to what its own mills and cor- 
poration need. This will leave the open market with 
competition confined to independents. 

Plans for the new city and county building for Pitts- 
burgh, and Allegheny County, which will cost $3,000,000, 
have been adopted and the construction work on this struc- 
ture will be started in the spring. The University of Pitts- 
burgh has decided upon a dormitory and one_ additional 
school, and the Carnegie Technical Schools will have added 
structures this year. The contracts are being awarded for 
300 dwellings in the Bellevue district, and lumber bids have 
been called for this week. Architects and builders say that 
there is every indication that the present year will be a 
record-breaker in building for Pittsburgh. 

The coal mining industry is just now in its normal state 
of quiet. Milder weather has caused’ a slowing down of 
domestic demand and, aside from skipping on contracts, the 


mines are not doing much. However, prices hold up well. 
Coke production has been sharply reduced again in order to 
prevent an overproduction and hold prices steady. Railroads 
show a greater interest in car building, some good orders 
— been placed, and symptoms of revival are seen on every 
land, 

The Western Lumber Company reports a continuance of the 
satisfactory buying for January. H. M. Dombhoff, of the 
Acorn Lumber Company, says this company is finding better 
interest among buyers for hardwoods and yellow pine. The 
Camp Manufacturing Company is getting a better inquiry 
for yellow pine and reports prices improving. The J. C. 
Donges Lumber Company notes a better buying spirit among 
retailers. Mr, Donges is out of the city this week on a 
business mission. It was noted, too, in this office that a 
shortage in force was being felt. Clyde E. Bald, of this 
company, and Mrs. Mary Bald (nee Hedger) left this week 
on his honeymoon trip. Mr. and Mrs. Louis Germain left 
Pittsburgh this week for a trip to the South, going via the 
Bermudas by steamer from New York and will be gone for 
some time. The Germain Company is pushing new business 
vigorously. 

The Kendall Lumber Company reports at least 25 percent 
better business since January 1, and the outlook is excellent. 


" SOUTH ATLANTIC COAST | 


FROM THE MARYLAND METROPOLIS. 


BALTIMORE, MD., Jan. 20.—Lord Inverarie, Earl ‘of 
Kintore, who has come to the United States in the 
interest of the jubilee celebration over a century of 
peace between English-speaking nations, and who is chair- 
man of the executive committee in charge of the Anglo- 
American Exposition to be held in London next summer in 
conjunction with the peace anniversary, appeared before the 
City Club this afterncon and talked to about 400 Balti- 
moreans on the advantages of representation at the expo- 
sition. He pointed out the benefits which might be expected 
to accrue to exhibitors of veneers and woods generally, 
in bringing American lumber and forest products to the 
attention of the English public and securing for these ar- 
ticles of commerce a wider distribution than they have had 
up to the present time. Lord Inverarie invested his subject 
with much interest and proved an attractive talker. Definite 
action, however, is a matter for the future. 

Baltimore shippers and receivers of lumber are greatly 
affected by a decision handed down by the Maryland Court 
of Appeals last week relative to switching charges. The 
court in effect ruled against the shippers, reversing an order 
of the Maryland Public Service Commission in so far as 
it relates to connecting line and intermediate switching, 
and sustaining the contention of the railroads that the 
charges made by the transportation lines are not unrea- 
sonable. The railroads maintained not only that the re- 
duction of rates ordered was out of all reason, but that the 
order of the commission virtually compelled them to place 
facilities obtained through the expenditure of large sums of 
money and through the exercise of foresight and good man- 
agement at the disposal of less advantageously situated lines, 
and that it was grossly unfair to them. This view seems to 
have met with the support of the Courts, for the Court of 
Appeals, in its decision, says that the order of the commission 
is in part confiscatory. 

At the annual meeting of the West Side Lumber Company, 
of Hagerstown, Md., held January 15, the following officers 
were elected for the ensuing year: President, Richard Har- 
tle; vice president, Isaac V. Moore; secretary, C. S. Lane, 
jr., treasurer and general manager, Solomon George; assis- 
tant manager, C. A. Gardner. These, together with T. F. 
Phreaner, and John Stockslager, constitute the board of 
directors. 

President R. E. Wood, of the R. E. Wood Lumber Com- 
pany, and G. L. Wood, general manager, have left for West 
Virginia and other points where the company carries on 
lumbering operations. They will also visit some coal prop- 
erties in which the Messrs. Wood are interested. They ex- 
pect to visit the plant in Swain County, North Carolina, on 
Eagle Creek. The mill at Earheart, Tenn., about 7 miles 
below Bristol. which has just been completed, is being put 
in operation this week, and will be inspected on the trip. It 
is a 6-foot band, and will be supplied with timber from the 
surrounding tract, the stumpage sufficing to keep the mill 
in operation for several years. 

Lewis Dill & Co., Keyser Building, this city, wholesaler 
of North Carolina pine, will erect a planing mill on a 4- 
acre tract, just acquired at Guinea Station, Caroline County, 
Virginia. An office building will also be put up there and 
n siding to connect with the Richmond, Fredericksburg & 
Potomac Railroad will be constructed. 
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OLD DOMINION LUMBER NEWS. 


NorFOLK, VA., Jan. 19.—Trade last week was slightly 
more active than during the week previous and while 
no changes in prices were noted in rough items, there 
was a slight weakness in some of the dressed items of 
flooring and thin ceiling, which have been slow movers 
for some time. Some mills complain of. the small 
quantity of orders coming in while others, due to orders 
received, say that conditions look better than for some 
time. ‘The number of inquiries have been increasing 
since the first of the year but the prices tacked on to 
them by the buyers are just as low. _ 

When the mills reply with their quotations, the usual 
answer is that the prices are too high. The stock is 
usually wanted for prompt shipment and, judging from this, 
it would seem that a slight improvement will take place 
before iong. North Carolina pine dressed stock is becoming 
more or less affected by the movement and prices of south- 
western stock, which can not be met by the mills in this 
section notwithstanding the difference in freight rates. 
There has been no change thus far in the attitude of both 
the mills and the buyers in making contracts for long-term 
period covering rough and dressed stock. While the mills 
are interested more especially in low-grade rough lumber, 
the uncertainty existing with the buying element as to the 
future trend of the market keeps this stage of the business 
from materializing. Manufacturers will not contract ahead 
for any length of time on present prices and expect an 
advance all along the line by early spring. Some of them 
are still shipping on contracts made last year, carrying 
prices from $1 to $1.50 a thousand higher than present 
values. 

The box people are holding off as long as possible and 
buying only for current requirements. When approached 
by the mills for orders they have made counter-offers at 
prices ranging from 50 cents to $1.50 below the present 
market, with the result that no bargain is made. The 
weather so far has been fair and cold, but no effect has been 
noted on operations. Stocks at the mills, while not abnor- 
mal, are a little above normal as compared with last year 
and there is no question but that there will be a further 
increase unless a material curtailment is made or the 
demand increases. ; : : 

Some of the mills have just begun operating again after 
the holidays, while others are shut down entirely; but in the 
main more lumber is being made than necessary in the face 
of conditions. Demand for roofers during the week showed 
a good increase and prices show up well. While business 
generally in this section shows a more hopeful attitude, 
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William Whitmer & Sons, 





Incorporated 
Franklin Bank Bidg,, PHILADELPHIA. 
— Manuf ers and Wholesalers — 


W. VA. SPRUCE, WHITE 
PINE AND HEMLOCK. 


LONG and SHORTLEAF PINE and HARDWOODS 





United States Spruce Lumber Co. 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills: . . 








MARION, VA. 





Laurel River Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


JENNINGSTON, . . WEST VIRGINIA 





Cherry River Boom & Lumber Co. 


Office:—SCRANTON, PA. 


SPRUCE, HEMLOCK AND 
HARDWOODS 


MILLS: — Richwood, Camden-on-Gauley and Holcomb, W. Va 
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A New Book by Douglas Malloch. 

















Wholly admirable.—Buffalo News. 
In the front rank.—Nashville Banner. 
Real poetry.—San Francisco Argonaut. 
Each is a heart song.—Portland Telegram. 

Will live in the years to come.—Boston Globe. 
Speaks truth direct to your heart.—Houston Post. 
Hard sense and cheerful philosophy.—New York Herald. 
A fresh note and a dauntless optimism.—Current Opinion. 


One Dollar, postpaid. Published by the 


American Lumberman “ @nexe ** 





GRAND RAPIDS, MICH. 





We Can Ship Immediately nae 


Quartered Ist & 2nd Full Width Oak. 
( 4-4 No. 3 Elm. 


Also Handle all Items in Northern 
and Southern Hardwoods. 


Perkins Lumber Company 
GRAND RAPIDS, MICH. 











Largest 


m IN MICHIGAN, 
Assorted Stock Also large stocks 
of NORTHERN at Northern and 
and SOUTHERN Southern points. 
Write us for delivered prices. 


NICHOLS & COX LUMBER CO. Grand Rapids, Mich, 
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The Wolf -Lockwood 
Lumber Co. 


MANUFACTURERS AND DEALERS 





MILLS: Main Office and Yard, 
| NOREEN BAY. WIS.” GRAND RAPIDS, MICH. 








G. N. Wagner Lumber & Shingle Co. 
Red Cedar Shingles and Siding 


and Fir Lumber 
“ Eastern Office 


’ Western Office, 
Mich. Trust Bldg., Grand Rapids, Mich. 


Seattle, Washington, 
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As To Quality Our 


CYPRESS 


AND ROUGH AND DRESSED 


N.C.PINE 


is meeting the requirements of the 
most skeptical trade. It’s the re- 
sult of mills modern in every re- 
spect and Virgin Growth Timber 
of the highest quality. 


Shipments by Rail, Sail and Steamer. 


Hilton-Dodge Sales Co. 


Handling the output of the SAVANNAH. A. 


HILTON-DODGE LBR. CO. 
LS Jj 





















































From our Cincinnati, Ohio 


RED CEDAR YARD. 
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Interesting History of Tennessee Red Cedar Sent on Request. 


GEO.C. BROWN & CO. ji - 


MAIN OFFICE PROCTOR. ARK. 
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TENNESSEE” 
RED CEDAR 
POSTS 


Can fill orders for Sawed Tapers. 
Quick Shipment. 


Wheeler Lumber Bridge & Supply Company 
DES MOINES, IOWA. 








We have a complete 
stock of 


ROUND and SPLIT POSTS 
POLES AND PILING 


Can furnish in 
straight cars. 








NATIONAL LUMBER & CREOSOTING COMPANY 


Manufacturers and Wholesalers of all kinds of 


SOUTHERN LUMBER 7=S;R!°ce timsers 


PILING and POLES. 
Equipped for Treatment of Lumber with Various Processes. 
HOUSTON, TEX TEXARKANA, ARK. 


FOREIGN BROKERS 


(sieved H. Clement & Co. 


Freight Brokers and 
Forwarding Agents 

















Through rates quoted and through Bills of Lading to all parts of 
| the world. Special facilities for handling export shipments. 























LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents Marine Insurance 
NEW YORK, Produce Exchange. 12 Great St., Helens, LONDON, ENG. 
Unexcelled facilities for negotiating ocean freight contracts and effecting 


quickest dispatch from seaboard. e handle all classes of cargo an 
have Special Department handling Export Lumber Shipments. 











PAGE & JONES 
Ship Brokers and Steamship Agents 


Cable Address ““PAJONES”, MOBILE 





MOBILE, - - ALABAMA 
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FROM THE GEORGIA CAPITAL. 


ATLANTA, GA., Jan, 19.—At the annual meeting last 
week the Atlanta Freight Bureau, Chairman W. A. 
Parker said that a recent order by the Interstate Com 
merece Commission will save Atlanta shippers $40,000 
a year. He also said that if another petition now pend 
ing is granted $250,000 a year will be saved. His report 
covered the rate situation in Atlanta and in Georgia 
for the last year. The freight bureau is urging the 
petition through which a saving of $250,000 would be 
effected, and expects a favorable order from the inter- 
state commerce commission, 

In an address here today to Georgia bankers, United 
States Senator Hoke Smith, of Georgia, expected that 
the “currency law will inaugurate a new freedom in the 
business of our country.” In his opinion, all Dusiness will 
improve as a result of this law. “It will muke our currency 
elastic,” he continued, “It will facilitate the removal of 
money from a section where it is not needed to a section 
where it is needed.” 

Buying by the railroads is reported. This has encouraged 
manufacturers more than any other condition. As one dealer 
said here last week: ‘When the railroads buy, everybody 
buys.” 

A feeling of optimism, which has resulted in bond issues 
for railroad improvements, is expected to have a_ strong 
influence for the betterment of the market. It is believed 
that by the last of this month or February 1, a marked im 
provement will be shown. The call for general yard stock 
is better. Orders are being received by wire, indicating that 
the yard stocks are low. 

A meeting of conservationists will be held here shortly at 
which E. Lee Worsham, entomologist for Georgia, will san- 
nounce whether he will accept the presidency of the National 
Conservation Association. He also will issue a statement 
soon on conservation measures needed in Georgia. 

Cc. H. Walker has been made manager of the Stearns Lum- 
ber & Export Company, of Pensacola, Fla., to succeed John 
H. Kohler, who has resigned to to St. Petersburg, Fla. 
to engage in the lumber business. 

Building here has shown slight improvement, but the pros- 
pect is for brisker construction work as the year grows older 
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SOUTHEASTERN COASTWISE TRADE. 





There were also a theater and a planing mill built during 


the period. 

Contractors look for an enlargement of building a 
tivities during the present year. Lumber dealers also 
are preparing for a considerable demand for local consump 


tion, Contracts for building operations are already bein; 
made, and in many instances work is even now going for 
ward. There has begun to be a brightening in the outlool 
all along the line from a lumberman’s standpoint. Ever, 
indication points to a very successful season, 

There has been little change in the situation so far a 
shipments are concerned. The amount of lumber bein 


handled is gradually increasing. An unusual number of sai 
ing vessels have come for lumber cargoes during the las 
two weeks, and these, together with the regular tram; 
steamers making the port, have been sufficient to place th: 
business on an even keel. There is a good deal of activit 
apparent at the docks. 

It is said that there is some dissatisfaction among th: 
lumber dealers in the matter of the method of the railroads i: 
furnishing bills of lading. It seems that the pieces ar 
counted by the railroads as they are placed on the terminals 
but the waybills show ‘shippers’ count” only, and the ship 
pers are forced to accept this count. Under this arrang: 
ment the railroads are immune from any shortage at destina 
tion in the matter of damages. The railroads, according t 
this report, will not check on shipper’s count. The matt: 





is being investigated by the lumber committee of the boar: 
of trade. 
IN NORTHEASTERN FLORIDA. 
JACKSONVILLE, FLA, Jan. 19.—A very general opti 


mistic feeling among all the mill men is that conditions 
are once again headed in a favorable direction. A loc: 
wholesaler last week closed an order for the New Yor} 
dock department for upward of 38,000,000 feet, and a 
order for about the same amount to lhe 
closed within the next few days. 

While prices as a rule run close to the cost of manu 
facture and on small sizes considerably below, with a 
increase in demand would soon adjust 


is expected 


prices themselves s 


that a fair margin of protit could be obtained. 

Dressed stock has been moving fairly well and at) pric 
that are fairly satisfactory, with the exception of the low: 
grades that are usually sold for local use, but during th 


last two weeks building operations have been picking up it 
this territory and any surplus iu will 
wiped out 


these yvrades soon bb 











SAVANNAH, GA., Jan. 20.—Building activities for the The dock committee of a — ot 3 ge gee 
sar eost $1.997.495 en . oreater ns : +e has filed a report recommending the site of the old soldier 
pee ee 1,227,499. For the orem pars the building home as a site for municipal docks. Chairman Corbett ha 
was confined to dwellings, there being 691 completed tiled 2 minority report recommending the space now occu 
out of a total of 751 permits issued. There were 295 pied by the Maxwell docks and the water front to th 
two-story frame buildings built, sixty-one two-story — ot Seek waist, ( m9 ee Sn ~ sag itor 
: etd i; Keele oe ended by e majority of e CO ee is too far away 
frame apartments, and 337 one-story frame buildings. from the business center of the city 

IN AN EAST TEXAS LUMBER CENTER. A committee of directors of the Chamber of Commerce and 
the citizen’s committee of which Jeff Gibbons is chairman 

wae ; : x 2 i will soon call on the county commissioners to urge the 
Inquiries Increasing, Finances Conservative—Mexican paving of Main Street from the interseetion of the Rich 
Trade Somewhat Active Despite Hostilities—Wood mond Road to the Westmoreland Farms Boulevard. Thi 
~ é : petition is to secure part of the $1,000,000 recently voted 
Block Paving in Increasing Favor. for county roads to build the road. Efforts are being put 
Houston, TEex., Jan. 19.—Conditions continue to im forth » the creosote block people to secure the contract 
es as eee Reger ; : once the matter assumes a more definite form, and there 
prove in the south Texas lumber situation, and the are rumors that the blocks have the inside track on account 


hopetul feeling that has manifested itself in all quarters 
the last two weeks continues. While the lumber market 
shows no appreciable change, offerings have been freer 


recently; in fact, those of the last week approximate 
many millions of feet. Though many of these offerings 


were retused by the sales agents, who did not deem 
it advisable to accept them at present market prices, 
the fact that the offerings were made has been the 
means of encouraging the lumber companies in the 
beliet that the present slump is nearly past. 
The Financial Situation. 

General business conditions here are only fair. The 
tendency of local banks to shut down on their loans, 
which has maintained for some weeks, has given rise to the 


report that money 


is tight The condition, however, may be 
said to be only 


a move of the financial institutions to play 
a waiting game. Most lumber companies have had no trouble 
in extending present paper held by the banks—only where 
new loans were asked for has the reported “tightness” been 
observed. Some money is being loaned on gilt-edged secur 
ities, but usually only for a limited time. In short, the banks 
prefer to have their loans where they can call them in on 
short notice should this be deemed advisable 


The Price Status and Logging. 

A prominent HLouston sales agent, in referring to the local 
situation today, said: 

“There is a decided uplift to the lumber situation, on 
account of the freeness of offerings from all parts of the 
country. The middle West continues to place orders with the 
Texas mills whenever they will be accepted, and offerings 
of many millions of feet have been refused during the last 
week or ten days: in fact, offerings approximating 400,000,- 
000 feet were made in one day's time by wire from northern 
buyers, all of which were refused by the Texas mills. 

“There has been a great improvement in weather condi 
tions. Logging is not so difficult, and with the curtailment of 
the supply resulting from the closing of the mills around 
the holidays I am confident that a few weeks will see the 
lumber market well on its way to a normal condition. I 
do not expect to things absolutely normal before sum 
mer, but I believe that by July 1 the present slump will only 


see 


be something that is to be looked back upon with a sigh.” 
Trade With Mexico. 
The Mexican situation continues to be of considerable 


interest and worry to the lumbermen. Offerings from: the 
battle-ridden republic would be freer if any assurance could 
be given that affairs were to settle down during the present 
year. As it is, large orders are being placed from Tampico. 
One shipment considerably in excess of a million feet left 
Texas City one day this week. Most vessels in the Mexican 
trade, aside from the fruit and oil steamers, are carrying 
eargoes of lumber from Texas City, Port Arthur and Galves 
ton to Mexico and Central American ports. 

There is a demand for heavy timbers from several points 
in Mexico, but yet these can not be filled. because there 
is no certainty that they can be delivered. Tampico is one 
of the few Mexican seaport towns where any assurance can 
be given that a cargo can be safely landed. 

Progress of Wood Block Paving. 

The laying of creosoted wood blocks continues on Houston's 

streets to the apparent satisfaction of its inhabitants. This 


as 


form of paving is daily growing more popular, and it is 
safe to say that many of the unpaved streets fof which 
eontracts will soon be let will call for creosoted wood 


blocks. 


of having given such capital satisfaction in other parts of thé 
city. 
General and Personal. 

Many representatives of northern lumber firms have been 
here looking over conditions the last week with a view to 
placing spring orders. 

I. K. Kleine, manager of the lumber department of the 
Illinois Lumber Yard, Cairo, Illinois, was among the recent 
visitors A. J. Wartes, manager of the Noll-Welty Lumbei 
Company, Kansas City, was in Houston looking over the 


field this week. ©. E. Bradenbaugh, sales manager of the 
Central Coal & Coke Company, with headquarters at Kansas 
City, was here in conference with the men in the com 
pany’s local office. Rodney L. Brown, of the Rodney L 


Brown Lumber Company, Kansas City, 
itor Friday. M . Ragley, president of 
Company, came over from Fulton, La., 
days last week. M. B. 
Long-Bell Lumber 


Houston vis 
the Bucley Lumbei 
for a stay of several 
Nelson, general sales manager of th 
Company, Kansas City, was a Houston 


was a 





visitor this week He was accompanied by Ro AL Ashley 
the company’s export representative in Germany. 
A BIG EAST TEXAS MILL POINT. 
BEAUMONT, ‘TEX., Jan. 19.—The lumber market of 
southeastern Texas showed a far better tone snd more 


activity last week and there was considerable more life 
in retail buying, orders coming in lively at. slightly 
advanced prices. Improvement in the export) business 
was noticeable, Timber values show an advance of from 


90 cents to $1 and timber can now be sold at a known 
price, while last month there was no market. Th's 
goes to show that this branch of the business is also 


showing some stability and loeal exporters are beginning 
to hold out more hope for improvement. 

While most of the larger mills continue to operate 
full tiine, smaller manufacture:s vie slowing down con 






siderably, waiting for more satisfactory prices. At present 
curtailment is pronounced. 

Local retail yards report a steady increase in’ busines- 
and they, like the wholesalers and manufacturers, look for 
a decided improvement by February 1 Railroads are still 


out of the market, only a few 
the last week. 

todney Brown, well known 
Kansas City, was in Beaumont 
local conditions, 

C. C. Bradenbaugh, general sales agent of the Central Coal 
& Coke Company of Kansas City, and C. D. Crane, generat 
agent of the company in Texas, were among prominent Jum 
bermen here last week. 

President McShane of the McShane Lumber Company 
Omaha, Neb., arrived here Saturday and remained in 
mont last week. 

The agricultural value of cut-over lands was brilliantly set 
forth in an interesting and forceful address by Il. M. Mayo, 
manager of the industrial department of the Sunset-Central 


inquiries having been received 


commission lumberman ol 
for several days looking over 





of 
Beau 


Lines at the annual banquet of the Beaumont Chamber of 
Commerce Thursday evening, January 15. His entire dis 


course was based on the fact that sooner or later the people 
of southeastern Texas and eastern Texas will have to turn 
to agriculture for their support. John Henry Kirby, who 
had been invited to attend the banquet, wired his regrets at 
not being able to attend, owing to pressing business. Walter 
J. Crawford, of Beaumont, presided as toastmaster. 

C. I. Walden, of the George W. Smyth Lumber Company, 
spoke on “Municipal Wharves, Docks and Terminals,” empha 
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sizing the importance of providing such facilities at Beau 
mont in time for the completion of the deep-water channel 
from Beaumont to the Gulf. 

I, M, Law, cashier of the First National Bank of Beau 
mont, » Recoied g ‘The Need for Shipyards and Marine Ways.” 





FROM THE SABINE RIVER MILLS. 

ORANGE, TEX., Jan. 19.—A majority of the southwest 
rexas and southwest Louisiana sawmills are in operation 
on full time now, in spite of the fact that there has 
heen no advance in the price of lumber. Some of the 
manufaeturers are cutting and stacking their lumber 
on the yards and shipping out but very little, while at 
ther mills the shipments will tally pretty evenly with 
the manufacturing department. 

The export market is usually dull according to reports 
from local manufacturers who are considered the most 
reliable authority. 

Most of the orders coming in from the interior are 
uarked rush, which indieates to the manufacturers that 
he retailers are buying only for immediate use. 

The local trade has reached a phenomenal stage as a 
esult of the building campaign that has been going on 
or months and growing stronger daily, 





IN THE MISSOURI-KANSAS DISTRICT. 

KANSAS City, Mo., Jan, 20.—Kansas City lumbermen 

re much encouraged with the outlook. Further pro 
sunced improvement in the demand and inquiries for 
mber of all kinds has been the feature of the week 
nd even those who, a week ago, were slow to express 
mfidence in the prospects are persuaded now that the 
tuation is improving and that it will be still better. 
rhe real power behind the throne is the easier money that 
ide its appearance with the new year. Bankers and capi- 
alists want to place their money now, while a month ago 
ey were holding it tight. They are even soliciting loans 
uow and there are indications that there will be real rivalry 
oon to get money placed in the Southwest. It means that 
there is going to be plenty of building in this territory this 
eason. Lack of loans caused a lull among builders in 1913 
nd there was a tightening in business generally, but appar- 
uthy that is all to disappear with the new year. Kansas 
City is especially jubilant over the prospect it has of landing 
one of the regional reserve banks authorized by the new 
currency law. The placing of such a bank here undoubtedly 
would mean a big boom to the yellow pine industry the 
weadquarters of which is in Kansas City and the lumbermen 
are pulling for Kansas City to win the bank. 

Very open winter weather has caused more activity among 
the builders than is usual at this season of the year. 

rhere is some complaint of slow collections in the South 
west due to the light crops of last year, but for the most 
part the effects of the drouth have disappeared. Farmers 
ire much pleased with the outlook for next season as the soil 
las been thoroughly soaked and winter wheat never was in 

tter condition. 

The first shingle agency to be established west of the 
Mississippi River by the Transfer Lumber & Shingle Company, 
of North Tonawanda, N. Y., has just been installed here with 

T. Prickett of the Tri-State Lumber Company as agent. 
the Transfer Lumber & Shingle Company is a big red 
cedar nee concern. 

A. Hemingway, manager of the Forest Lumber Company, 
has pS to Oakdale, La., to visit the company’s new mill 
at that point. J. B. White, general manager of the Missouri 
Lumber & Land Exchange Company, of which the Forest 
Lumber Company is a subsidiary, also has gone south. Ie 
will visit the mills at Fisher and Clarks, La. 

Charles Iddiols, vice-president of the Riner Lumber Com- 
pany, was called to Hastings, Neb., last week by the death 
of his mother. 

J. G. Wells, representing the Frost-Johnson Lumber Com- 
pany of St. Louis, was here the last week. While here he 
received orders from the home office to advance prices on 
yellow pine as the order file was growing almost too rapidly. 

The W. R. Pickering Lumber Company announces that it 
has engaged Harry Montgomery as city salesman in St. 
Louis. Mr. Montgomery will resign as Oklahoma sales agent 
for the Antrim Lumber Company, of St. Louis, to take up his 
new work. The change is effective February 1. 

The J. C. Jones Lumber Company has been incorporated in 
Independence, Mo, ‘The headquarters of the company will 
oe in Lee's Summit The new company is capitalized at 
S200,000, 


IN THE ST. LOUIS FIELD 


IN THE MIDDLE MISSISSIPPI VALLEY. 
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Some Betterment Noticeable—Yellow Pine Concern 
Makes Good Showing—East St. Louis Entertains 
Prospective Residents. 

Sr. Louis, Mo., Jan. 20.—There seems to be a slow 
hut sure betterment noticeable in the vellow pine situa 
tion but there is still a quietness prevailing in the 
market. Orders from the line yards are coming in 
very slowly, most of the orders being small ones for 
prompt shipment. The line yards do not seem inclined 
to place orders for stocking up purposes, although it is 
the general opinion that this kind of buying is not 
far distant. The railroads, while doing some buying 
right along, are not placing their orders as freely as 
Was expected. The same condition prevails in regard 
to orders from the car shops. 

J. A. Meyer, sales manager of the Consolidated Saw 
Mills Company, reports a general revival in the lumber 
business as far as his company is concerned. Orders are com- 
ing in freely and from his point of view the outlook is 
excellent. 

John McLachlin, president of the Big Four Lumber Com- 
pany, state there seems to be a much better demand for 
yellow pine than a short time ago. This is indicated by the 
number of orders arriving. Prices remain about stationary, 
however, but with an upward tendency. 

Actual sales and shipments of 19.069 ears containing 
356,455,771 feet of lumber, is a fairly good showing to be 
made in a year and this is the record made by the eight 
mills of the Buchanan-Ferguson people of this city during 
last year. The Ferguson officers have just received the yearly 
statements from the eight mills of the company, showing 
the amount of business done during the year. Considering 
the conditions that prevailed during 1913, there are very few 
lumber concerns that can beat it. It must be remembered, 
that during the last half of the year many influences pre- 
vailed that hurt the lumber business and for that reason sales 
aw otherwise a much better showing would have been 
made, 

, Thomas C. Whitmarsh, general manager of the W.. &. 
Ferguson Lumber Company, left Tuesday night to attend 


the retail lumber dealers’ association convention at Indian 
apolis, and will go next week to Kansas City to be on hand 
to meet his many friends at the meeting of the South 
western Lumbermen’s Association in that city. 

k. B. Bearden, local manager of the Long-Bell Lumber 
Company, says orders are coming in much better than he 
expected under the conditions now prevailing in the lumber 
market. Many inquiries are coming in also. Mr. Bearden 
is well pleased with the outlook as he believes business will 
soon begin to move more lively. 

Coudy Bros., who operated two retail yards, one in Madi 
son, Ill., and the other at Granite City, Ill., started the first 
of the year to place their employees from the managers down 
to the drivers on a profit sharing basis. They tried it last 
year and it worked so well that they believe this year, with 
the incentive to work and with the knowledge that every one 
of the employees will have a nice little sum coming to him 
at the end of the year, will do a great deal to make the 
employees take an interest in the business. 

The report published recently of the incorporation of the 
Medart Patent Pulley Company, of St. Louis, Mo., did not 
correctly list its present officers, who are as_ follows: 
Walter R. Medart, president and treasurer; William F. Mul- 
hall, secretary. The board of directors is made up of Walter 
R. Medart, Elise Medart and William I. Mulhall. The stock- 
holders are Florence Mueller Medart, of Stuttgart, Germany ; 
Kate Medart, of Paris, France; Josephine Mulhall, William 
Ik. Muthall, Elise Medart and Walter R. Medart. The com- 
pany was organized in 1879 and manufactures power trans- 
mission machinery etc. The paid in capital stock is $350,000, 
with a voluntary surplus of $52,000. 

To show the officers and employees of the Chicago Lumber 
& Coal Company, driven from St. Louis and Missouri to 
Kast St. Louis by the recent ouster decision of the Missouri 
supreme court, that East St. Louis has desirable residence 
districts and that the surroundings are healthy and desir- 
able, the Kast St. Louis Commercial Club first entertained 
the officers and emploves of the company at a luncheon 
at the leading hotel of the city last Saturday afternoon and 
then took them on an automobile excursion. 

After luncheon the guests were taken in the automobiles 
and shown ail the residence districts, places of public 
interest and other sights of the city 

The North St. Louis Planing Mill Company, at the annual 
election held in St. Louis, January 19, elected William 
Lothmann, Henry Luedinghaus, Jr... W. D. Hemenway, John 
W. Fix, Henry Speck, Henry Nichaus, William R:’ Irvin, 
Fred W. Kuhlman and W. J. Windermann as directors. The 
officers will be elected the second Monday in February. 





VALLEY METROPOLIS HARDWOOD NOTES. 





Hardwood Demand Falls Short of Expectations—Plain 
Sawn White Oak Leads—Call for Ash, Gum and 
Poplar Light But Steady. 

Sr. Louis, Mo., Jan. 20.—The demand for hardwood 
is not so large in volume as the leading distributers here 
had expected. Plain sawed white oak seems to be the 
most in demand and is fairly good for this time of the 


year. The call for it is likely to continne for some 


time. The demand for ash, gum and poplar is light 
but steady. The upper grades of cottonwood are also 
showing a fair demand. Prices are firm on all items 
and are being firmly maintained. The demand for 
cypress is fair but orders are not coming in as freely 
as was expected. Coincident with the going out of 
the road of the salesmen for the leading 
better business is looked for as soon as 
their territories. 

W. W. Dings, of the Garetson-Greason Lumber Com 
pany, says conditions are fairly satisfactory and orders 
are coming in fairly well, but there are more inquiries than 
orders. No particular item is in strong demand, although 
high-grade plain and quartered oak are being ordered a 
little more freely than any other item. Mr. Dings intends 
to go to Memphis this weck and then to the Texas mills, 
going from there on a selling trip to Dallas and Fort Worth. 
Iie intends to be gone about ten days. 

J. A. Hemphill, sales manager of the Gideon-Anderson 
Lumber and Mercantile Company, states that business thus 
far has been entirely satisfactory and he is looking for a 
better demand within the next few weeks. 

The Charles F. Luehrmann Hardwood Lumber Company, 
is having a satisfactory trade on nearly every item, consider- 
ing it is so soon after the first of the year. George EB. W. 
Luehrmann says the company is getting more than an 
average number of orders and a great many inquiries, so the 
prospects are bright for a late winter and spring trade. 

Frank J. Liebke, of the C. F. Liebke Hardwood Mill & 
Lumber Company, is back from a trip to Louisiana, where 
he went to hurry up some log shipments. 

E. W. Blumer, sales manager of the Lothman Cypress Com- 
pany, after a few days visit at the Oshkosh (Wis.) sash and 
door mill, started out on an eastern sash and door selling 
trip Sunday. He will go as far east as Pittsburgh and will 
be gone a couple of weeks. He says the company is having 
a fair call for cypress but is not rushed with orders. Many 
inquiries, however, are coming in, so he believes business will 
show improvement before long. 

Frank G. Hanley, of the Frank G. Hanley Cypress Com- 
pany, reports the cypress business is much better than it 
was and he looks for a number of orders for nearly every 
item on the cypress list. In spite of west coast competi- 
tion, cypress siding is in good demand and prices are being 
well sustained. 
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PROGRESS OF FOREST PRODUCTS EXPOSITION 
PLANS. 

Within a short time there will be descriptions of pro- 
posed exhibits of the working plans of some of the as- 
sociations, companies and individuals and a general pro- 
gram for the exhibition of American woods at the For- 
est Products Exposition, announces Manager George S. 
Wood. One of the moves to aid the exposition is con- 
tained in the introduction of a bill in Congress asking 
an appropriation of $10,000 for the preparation and 
maintenance of an exhibit of the Forest Service at the 
exposition to be held in Chieago, April 30 to May 9 and 
in New York, May 21 to 30, inclusive. 

It is the intention of Manager Wood to visit as many 
lumber conventions as possible in different parts of the 
country during January and February. He says. that 
the plan for active participation of clubs and organiza- 
tions as well as individual concerns is being developed 
along lines that promise successful results. To date 
many applications for space have been reecived at head- 
quarters of the exposition in Chicago and Manager Wood 
is urging upon all prospective exhibitors the value of 
preparing their exhibits in portable form as far as _pos- 
sible, not only for shipment from the original point to 
Chicago but from Chicago to New York. 

It ms expected that the exhibits at Chicago will be 
transported to New York by special freight train run- 
ning on passenger schedule time. 
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250,000,000 Feet 
Constantly in Stock 
Means 
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What You Want 
As You Want It 
At Right Prices 











Our unequaled shipping facilities 
insure the 





Best of Service 
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Thousands of satisfied customers 
already know this. If you don’t, 


Try Us 


Shipment by Rail or Sea. 
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Louisiana Red Cypress Co. 
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Hl FRANK N. SNELL, Sec'y. & Gen'l. Manager. 
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5, Hibernia Bldg., NEW ORLEANS, LA 
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: Cable Address, *“‘Redcypress’’. 
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CALHOUN MFG. CO. 


(Successors to McMillan & Co.) 
MANUFACTURERS 


Long and Short Leaf Cypress and 
Yellow Pine || Hardwoods 


BEACH, GEORGIA. 























Dyal-Upchurch Building 
JACKSONVILLE, FLORIDA. 


Dressed Yellow Pine 
Cypress and Shingles 











| TRI-STATE LUMBER CO. | 
z| UNIONTOWN, PA. : 








West Virginia 
Hardwoods and Yellow Pine | 


Specializing in Sound Square Edge 


OAK AND YELLOW PINE TIMBERS 


Band Mills at Waiteville, W. Va. 
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““CHAPIN’S LUMBER RECKONER“* 
Reduces to board measure lumber, scantling, square timber 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages. AMERICAN LUMBERMAN, Chicago. 
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AMERICAN LUMBERMAN 


JANUARY 24, 1914 





KANSAS CITY 





LUMBER We Make 


M “Better” Yard Stock 


E 


R A Trial Shipment of our Famous 


“Kaney Kreek Klears” 


(SOUTHERN PINE) 


Because That Is Our Business. 


Will Demonstrate to You 
The High Quality of Our Product. 


Foster Lumber Company 
Long Building, LUMBER 


KANSAS CITY, MO. 
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G. X. Wendling, Pres. R.M. Cross, Vice-Pres. H. Nathan, Sec. & Treas: 
Wendling-Nathan Lumber Co. 
— Manufacturers and Wholesalers— _| BRANCHES: — 
Douglas Fir Lumber P —— 
Washington Red Cedar Siding & Shingles |. sic, Washicgton. 
California Redwood Lumber, Henry Bldg 
Siding and Shingles peat oag 
sé *, ” ecurity ; e 
Celebrated Weed Quality Salt Lake City, Utah 
California White Pine Doors and Sash Judge Bldg. 








General Office : 
SAN FRANCISCO, CAL. 


Southwestern Sales Office : | 
Flood Building. 


647 Brandeis Building. 


. Nebr. 


















HIGH GRADE QUALITY 


Yellow Pine—Western Pine 
Oak—Fence Posts. 


KANSAS CITY, MO. 


Chicago Lumber & Coal Co. “x3.” 


Western Lumber and Shingle Dept. 
You 


x= REDWOOD 


do not fail to send us your inquiries. We have the very best 
stock and the very lowest prices. Prompt all rail shipment. 
We have at all times a full line of Washington Red Cedar 
Shingles in transit. Send usa trial order and let us convince 
you that we ship the very best grades. 


Chicago Lumber & Coal Co., 








When 


Kansas City, Mo. 














J. M. 
ernardin Lumber Company 





LONG AND SHORT LEAF 
YELLOW PINE 


KANSAS CITY, MISSOURL 





sie Century’s Progress in Business Cards ) 


Is Embodied in the 
Peerless Patent Book Form Card, 


which is really the one great card improvement of the age. 
These cards, carried 1n book form, in an elegant seal leather 
case, are detached one atatimeas used. All edges are ab- 
solutely smooth and without any indication of detachment. 
Every card can be used, becaus> they are always flat, clean and 
unmarred. That means great card economy. They are always 
together, and therefore getatable. They carry a distinction you 
can convey in no other manner, and they mark the man who 
uses them as worth while. 

Send fora sample book to-day and 
detach the cards one by 
one and be amazed by 
their per- 
fection. Itis 
anunique 
sensation. 
Send 
to-day. 










OTEEL COMPANY 


OrrTesuRGH. PA 
S1SMER BUILOING 
cHicasco 


The John B. Wiggins Company 
Engravers, Die Embossers, Plate Printers 
61-63 East Adams Street, Chicago 




















CENTRAL SOUTH SITUATION 





CRESCENT CITY NEWS. 


Cypress Registers Comparatively Steady Gain—Yel- 
low Pine Shows Slight Improvement—Export Con- 
ditions Dull—Railroad Buying. 


NEW ORLEANS, La., Jan. 19.—Some improvement of 
call is noted, though not enough to grow excited about. 
The trade is apparently taking what it needs and holding 
back as much as it deems wise on commitments for the 
spring. Cypress seems to be registering a more con- 
sistent gain in demand than the other woods, possibly 
or probably because quotations are reasonably stable 
and have been that way so leng that buyers feel they 
ean book now without taking the risk of a softening 
market later. Yellow pine seems to be at the other 
end of the pole. It seems undeniable that demand has 
shown some gain these ten days past, but it is not 
heavy nor well-distributed. On a few items it is claimed 
that prices are tending toward firmness; on many it 
is conceded they are weak. Whether price conditions 
have anything to do with the caution of the buyers is a 
matter of opinion. The railroads are taking some stock, 
but so far not as much as had been expected, the 
prospects being that they will hold back what purchases 


they can until the rate controversy’ shall have been 
settled. There is also somewhat better call for car 
material. Exports are decidedly dull, the financial 


troubles in the Pensacola district having unsettled things 
a little more, in all probability. Some of the Mississippé 
manutacturers note a perceptible gain in call from 
territory south of the Ohio, while complaining of a 
dearth of demand from the East and middle West. 

Current yellow pine conditions are reflected in an- 
nouncements from South Mississippi during the week, 
to the effect that the Dantzler company shut down, January 
15, the plant operated by it at Ten Mile, and would close 
today its plant at Handsboro. G. H. Hovey, of Biloxi, oper- 
ating a plant at Nugent, will close it toward the end of 
January. P. M. Ikeler has shut down his mill at Moselle 
for repairs, but is offering his men employment at clearing 
cut-over lands. Several other mills along the Gulf & Ship 
Island are reported to contemplate shutdowns, while some 
others are running half time. With one or two exceptions, 
these plants cut largely for export, it is understood. 

Senator Burke, of New Iberia, chairman of the Louisiana 
Workmen's Compensation Commission, has given notice that 
additional hearings will be held in New Orleans February 2 
and 3, in the Association of Commerce quarters. It is ex- 
pected that authorities on the subject will be here from other 
States to address the commission. 

It is locally reported that the Burton-Swartz Cypress Com- 
pany, of Florida, has awarded to the Virginia Bridge & 
Iron Company, of Roanoke, the contract for supplying the 


structural steel to be used in its new plant, which will 
be erected in the Jacksonville (Fla.) district, the exact 
location remaining unannounced. 

Some apprehension was caused by a forest fire in the 


Pearlington (Miss.) district last week. The fire was checked 
last Saturday, however, and, while some valuable timber 
was damaged, the loss is reported much smaller than had 
been feared. In this connection the Louisiana Conservation 
Commission states that it is making a special effort to 
prevent forest fires. 

James D. Lacey, reached New Orleans last Thursday and 
plans to make the New Orleans offices of his company head- 
quarters for the winter. Mr. and Mrs. Lacey are stopping at 
the Grunewald. 

M. E. Vickers, of Douglas, Ga., formerly of Lake Charles, 
is in New Orleans on business connected with his timber 
holdings in Louisiana. Mr. Vickers was one of the pioneers 
in the Caleasieu district and still owns a considerable acreage 
of yellow pine and hardwood in this state. 

J. F. Wigginton, of the Bowie Lumber Company, has been 
elected president of the Lafourche Levee Board. Mr. Wiggin- 
ton has been acting president of the board ever since the 
resignation of E. G. Swartz several months ago. 

The new stave mill of the Dunagin Stave & Cooperage 
Company, of Bay Springs, Miss., began operation last Friday. 
Two small new mills, 6ne owned by T. J. Smith and the other 
by Lyons Bros., have been placed in operation during the 
last week at Barnett, Miss. 

Judge Foster, of the United States District Court, last 
week set aside a restraining order issued against the Louis- 
iana Railroad Commission by the late Judge Parlange in 
1904. The commission, in August, 1903, published an 
order requiring railroads to switch cars for any connecting 
railroad, or for any shipper or consignee, at rates approved 
by the commission, whether such cars contained freight 
handled interstate or intrastate. 





IN NORTHWESTERN LOUISIANA. 


SHREVEPORT, LaA., Jan. 19.—The yellow pine market 
was brisker the last ten days than for several months, 
and a better feeling in lumber circles is evident. Local 
lumbermen are encouraged by the reports from other 
sections of the country that there is an improved tone to 
the market situation. 

One concern reports having booked more orders during 
the first half of January than during the entire month 
of November or December, and also reports having returned 
a number of orders on account of being short of some items 
on each order. One or two mills are reported to have orders 
enough on file to run thirty days or more. There are also 
other indications that the “bottom” of the ladder of dullness 
was reached some weeks ago, and the market has begun its 
ascent, which, though somewhat slow, seems to have the 
appearance of being sure. 

In addition to the slight advance in price on a few things, 
and the receipt of orders for more goods than usual during 
the dull period, the yellow pine men were given encourage- 
ment lately by the activities of a large Chicago wholesaler, 
who spent some time in this territory and placed orders for 
many cars of yellow pine. F 

The State Chamber of Commerce, which will work for 
greater development of the resources of Louisiana, was per- 
manently organized last week at Baton Rouge. Leon Locke, 
of Lake Charles, who has been very active and successful in 
connection with plans for building the great Intercoastal 
Canal and making the Sabine River navigable between 
Orange, Tex., and Logansport, La., was chosen president. 
G. A. Watterman, of Baton Rouge, was elected secretary. <A 
resolution was adopted petitioning the Legislature to appro- 
priate $50,000 a year for advertising the resources and advan- 
tages of Louisiana, and especially for attracting desirable 
immigration. . 

The Clear Creek Lumber Company, domiciled at Shreve- 
port, with longleaf pine mill at Reeves, La., elected officers 
for 1914 as follows: S. H. Bolinger, president; B. H. Bolin- 





ger, vice president; A. L. Franklin, secretary-treasurer ; th 
officers and the following being directors: B. FEF. Condon 
J. Donner, J. C. Bolinger and M. S. Bolinger. Messrs. Donne 
and J. C. Bolinger, of Shreveport and Bolinger, La., respec 
tively, are new members of the directory. Mr. Donner j 
sales manager. 

Several lumber- and timbermen were elected directors ai 
the annual election by the five Shreveport banks during th. 
past week. They are: S. Guy Sample and FE. K. Smith 
Commercial National Bank; B. A. Kobler, Dr. John P. Scott 
and J. Homer Jordan, Red River Valley Bank & ‘Trust Com 
pany; George W. Signor and 8S. H. Bolinger, Continenta 
Bank & Trust Company. 

The Enterprise Lumber Company and the Enterprise Rail 
way Company elected officers for 1914, at a meeting i: 
Alexandria, as follows: J. A. Bentley, president; EK. W 
Zimmerman, vice president; W. W. Whittington, jr., secre 
tary-treasurer; directors, including officers, J. E. Smith ana 
H. H. Furby. 
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SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLES, La., Jan. 20.—During the last thirty 


days the yellow pine situation has not renewed thi 
operators’ hopes. The market as a whole has been 
far from what the operators would like to see it. The 
railroads have not been in the market for more than 


three weeks, and many of the prominent operators of. this 
section think that it will be more than two months befor 
the leading southern roads are in the market again. ‘Th 
export business has been very slack and the few shipments 
that have been made to Port Arthur and Texas City ar 
ibout the smallest that have been made from this section 
in many months. 

Sales agents say that they have many inquiries from th: 
iobbing centers of the central West, but that orders placed 
have been few. Many of the largest operators in this se 
tion have placed less than car shipments to parties who 
heve been buying from one to ten cars for the last six or: 
eight years. Most of the call is for mixed cars of interior 
finish material which is needed by the large contractors of 
the western States. 

Mexican business is picking up a little. but shipments 
are made only to parties who are able to take care of every 
thing they order. 

All of the mills in this part of the yellow pine belt ar 
operating full time. Many of the leading operators say 
that prices are down to a point where they feel that they 


are not justified in trying to operate upon such basis, but 
at the same time all of the mills are still operating full 


time and the usual call is going out for cars. 

The rise in the Calcasieu River last week helped many of 
the local lumbermen to get logs down. Whenever a rise on 
the Calcasieu oecurs, the logmen of the local mills work 
overtime until they have gotten out all of the logs possible 

The cypress people are working hard. All of the mills are 
operating full time and many of the mills are making ship 
ments to the East. 





MATTERS AT MOBILE. 


MosiLe, ALA., Jan. 19.—The outward movement of 
the week was small, in fact about the smallest week 
which has been recorded in some months, so far as 


yellow pine is concerned, aggregating but 1,501,000 feet. 
Another feature of the movement this last week is to 
be found in the fact that with a single exception—a 
schooner cargo to San Juan, Porto Rico—the entire 
movement was made up of parcel shipments. 

Cuba got one-third of the movement, which was car 
ried on the Munson line steamer. There was one parce! 
of hewn for Liverpool and a parcel of sawn for Greenock 
the two aggregating 266,000 feet of yellow pine timber. 

The smallness of the yellow pine movement was, however, 
compensated by a good business in other exports, there being 
two very large cargoes forwarded during the week—one 
to ports of Scotland—the second to the Scottish line boats, 
and the other to Liverpool, while the South American liner 
Farnham carried a fine cargo to South American ports, which 
included in addition to a small parcel of yellow pine, 1,000 
bundles of staves and headings and 6,600 shooks—the former 
to Montevideo and the latter to Buenos Aires, 

There was a very good movement of hardwood to Scottish 
and British ports. The KAyleakin carried to Glasgow 3,740 
erates of sewing machine lumber and veneers, 7,851 oak 
staves, 27,360 feet cottonwood lumber, 74,211 feet oak lum- 
ber, 152,000 feet oak timber; 241 ash logs and 766 hickory 
logs, while to Greenock it took 321,000 feet of hewn oak. 

To Liverpool the British steamer Strathtay carried 18,075 
feet of Magnolia lumber, 2,034 hickory logs, 400 ash logs 
and 9,195 staves. 

Market conditions have changed little within the week, 
but the optimistic feeling for the future appears to be getting 
stronger with both millmen and shippers. 

Neither exporters nor jobbers in the interior trade are of 
the opinion that there will be any bad effects on the trade in 
this district by reason of the Keyser-Muldon failure at 
Pensacola last week. Interior trade jobbers state that this 
concern has been selling lumber low in an effort to get money 
to meet their obligations, and feel that if the receivers 
husband the resources of the concern the effect will be bene- 
ficial rather than otherwise. 

Exporters here say they can see no reason why the failure 
should affect the export trade at this place. The failed con- 
cern had no stock to dump on the market and thus further 
depress prices, and news has been received that all orders 
placed with mills before the failure will be taken up by the 
receivers, so that there appears to be nothing for exporters 
here to fear from the failure. 

Jobbers in the interior trade find a slight improvement. 
Lumber is still cheap in some quarters, but the mills along 
the New Orleans, Mobile & Chicago Railroad are in good 
shape, have some orders and are optimistic, asking good 
prices now for their output. The same conditions exist in 
the Hattiesburg district. 





WESTERN FLORIDA TRADE, 


PENSACOLA, FLA., Jan. 20.—Although there is a big 
movement of lumber and timber from port this week, 
practically every cargo being shipped is on orders placed 
two, three and in some instances four months ago, and 
exporters say the present brisk shipping is therefore 
no basis on which to predicate future markets. In fact 
both lumber and timber prices are at low ebb. 

One of the most prominent exporters of the Gulf 
coast today stated that prices prevailing are the lowest 
known in a quarter of a century, while the market is weaker 
than when lumber and timber once before reached the 
present level. ‘This also applies to ocean freights, and it 
is well known that merchants across the water will not 
purchase as long as freights are weak and low, but always 
wait until there is 2n upward movement in tonnage. The 
same practically applies to lumber and timber, and no con- 
certed buying is expected until the domestic market begins 
to pick up, when foreigners will begin placing orders. Stocks 
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reported still heavy in the principal markets, despite 
© small shipments from the Gulf coast of the last few 
sonths, : 
some of the manufacturers say there is a little better tone 
the interior market, and expect conditions to improve 
ow that winter is passing and buyers should begin laying 
in material for spring building operations. Not until then, 
owever, Will there be any great improvement. Some of the 
irge mills that contemplated closing a few weeks ago have 
ww decided to continue cutting on a limited scale, believing 
iat better conditions are to come. ‘This is especially true 
the plants within a radius of 20 miles of Pensacola. 
Bank Examiner Goodhart, who came here and took charge 
the First National Bank when the institution failed, is 
ow negotiating with Alabama capitalists and lumbermen 
take over the bank and continue its operation. He declares 
at with the exception of foreign loans it is in fine tinan- 
il condition and would be a good investment. 





SOUTHEASTERN MISSISSIPPI NEWS. 
HATTIESBURG, MIss., Jan. 19.—Practically all of the 
ills that closed down during the holidays have resumed 
eration. Many of the small mills catering to interior 
ide are still idle, though they are making preparations 

i start up as soon as they can get suitable orders. 
Cars are plentiful and weather conditions are fine and 
sreat deal of yard and shed stock has been shipped 
ing the last two weeks. Demand for dimension is still 
id, and nearly all kinds of shed stock sell easily, but the 

price is about the same as during December. A large num- 
y of inquiries for car material are out and a few orders 
being offered, the largest demand being for decking. 
fhe railroads are buying some timbers and more orders are 
‘ing in for interior timbers. 
the Jordan Kiver Lumber Company, of Kiln, has decided 

io rebuild its plant at Kiln and will begin the erection of a 

modern mill at an early date. 


A Peculiar Case. 


on last Monday a compromise verdict was reached in the 
: of Ed Whittington vs. the J. J. Newman Lumber Com- 
pany, of this city, by which the plaintiff was awarded the 
su of $6,500. Three suits aggregating $110,000 were 
originally filed, and at the last term of court a judgment 
in one suit for $17,500 was rendered against the company. 
his case was appealed and is included in the compromise. 
1! alleged grounds for the suit were that the plaintiff 
W arrested at the defendant's mill by the night watchman, 
was charged with trespassing, fell from a ramp and _ sus- 
tained a broken limb, was carried to jail, and failed to re- 
-ive medical attention for several hours. 

the inereased price of naval stores is having a livening 





effect on the Yaryan Naval Stores Company, whose plant 
near Gulfport has been idle for the last several months. 
The Toledo office of the concern has sent J. H. Blair from 
that city to Gulfport to consult with local stockholders and 
render assistance in the approaching reorganization of the 
company. Reopening of the plant is confidently looked for 
with the completion of the organization of the company. 





A MISSISSIPPI LUMBER CENTER. 

MERIDIAN, Miss., Jan. 20.—The depression in the lum- 
ber market continues unabated with exceptional spurts 
which bring a few orders to local manufacturers. In- 
quiries from the East have been plentiful during the 
week, but inquiry from the North and West is some- 
what slow. 

Optimistic reports come from the Mississippi Lumber 
Company, at Quitman. This company, it is understood, 
has shown no indication of any slump or market depression 
and reports declare that it is adding to its force. 

Single-car orders still come into this market, Prices are 
still unfavorable and do not meet with ideas of local 
lumbermen. 

No. 3 flooring has suffered a reduction of $1 a thousand 
since December 15 and all grades of boards have been re- 
duced 50 cents. Drop siding is also off 50 cents. Finish 
is steady and is holding its own at spring reductions. 

Railroads report that lumber shipments are falling off 
and are not as free as they were a month ago. 

H. A. Smith, soliciting lumber agent for the Mobile & 
Ohio, has compiled figures showing the lumber movement- 
during 1913. The report shows an increase of 5,851 cars 
over 1912. All connecting lines showed an increase, except 
the Alabama Great Southern and the Southern Railway, 
which showed 4 decrease of nine cars for the year. 





WILL RESUME OPERATION. 


CorRINTH, MiIss., Jan. 19.—The old planing mill and 
lumber plant here at one time operated by the North 
Mississippi Lumber Company will be started up again. 
It shut down about three years ago and the equipment 
was later sold to the Pocahontas Lumber Company and 
removed. Now the Hubert F. Young Lumber Company, 
the president of which is H. F. Young, has taken 4 
long lease on the plant, is installing an uptodate line of 
planing machinery and by March 1 expects to have 
the plant in operation, doing a wholesale lumber and 
milling-in-transit business. 
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WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Jan. 20.—C. A. Lacy, of the 
Kimball-Lacy Lumber Company, Arkansas City, Ark., 
and Memphis, was chosen president of the Memphis 
Cotton Exchange at the recent annual election of that 
body, defeating W. D. Mallory. Mr. Lacy was given 
the high honor of being placed on both of the tickets 
named by the two nominating committees. Mr. Mallory 
ran as an ‘‘independent.’’ In addition to his connection 
with the lumber industry Mr. Lacy is head of the cotton 
factorage firm of Lacy Bros. & Kimball. 

The new veneer machinery of Nickey Bros. & Bass 
is about ready for operation and will be started shortly. 
The Nickey Bros. Hardwood Lumber Company has operated 
a big band mill here for several years. It was decided a 
short time ago to install veneer machinery to be operated 
in conjunction therewith and Walt G. Bass was taken into 
the firm and the name changed to Nickey Bros. & Bass. 
Mr. Bass has had wide experience in the manufacture of 
veneers and the new machinery has been bought and in- 
stalled under his personal supervision. It is modern and 
up-to-date in every respect. There are four machines and 
one slicer. For the immediate future quartered oak and red 
gum will be used principally by the company in its veneer 
plant but later fancy woods will be converted into veneers. 

The Gayoso Lumber Company has completed the installa- 
tion of its band mill here and this means a substantial addi- 
tion to the annual cut of hardwood lumber. The mill was 
hought from a Mississippi manufacturer several months ago 
but, although it has been used previously, it is in first class 
condition. It has a capacity of 40,000 to 50,000 feet a day. 
This coneern bought considerable quantities of timber in 
northern Mississippi several years ago. It has been bring- 
ing this to Memphis and having it cut at custom mills, but 
decided some time ago’ to go into the manufacturing end 
of the business and the newly installed mill is the result. 

S. B. Anderson, president of the Anderson-Tully Company, 
has sent a check for $50 to the firemen’s relief fund as an 
expression of the appreciation of himself and associates of 
the splendid work done by the Memphis fire department on 
the occasion of the recent fire that destroyed 400,000 feet 
of lumber on the yards of the concern. The loss was $15,000, 
fully covered. 

J. W. Wheeler & Co., of Madison, Ark., and Memphis, 
have opened offices here for the sale of their output. They 
are in charge of William Pritchard, who recently bought 
the interests of H. L. Wheeler and the J. W. Wheeler Estate 
in this firm. He is a partner with C. L. Wheeler and, while 
he will have charge of the offices, the latter will look after 
the manufacturing end of the business at Madison, Ark., 
where the mill is located. 

The Goodlander-Robertson Lumber Company has taken a 
lease on yards located closer to the South Memphis lumber 
district and is already storing lumber thereon. The offices 
of the company will be removed to the new yards in the next 
two or three months. 

Weather conditions in the Memphis territory have been 
practically ideal for logging during the last fortnight and 
“ood progress is reported. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Jan. 19.—An important change 
ias taken place in the local lumber trade, J. W. Boyd 
‘etiring from Love, Boyd & Co., one of the largest local 
vholesale concerns. The firm will be continued in the 
ame name by J. W. and Hamilton Love. J. W. Love 
esides in New York, having charge of the office of the 
oneern in that city. Both Hamilton and J. W. Love 
lave served in the position of president of the Nashville 
iumbermen’s Club. After J. W. Boyd’s retirement 
rom Love, Boyd & Co., a firm was organized under the 
sume of J. W. Boyd & Co., composed of J. W. Boyd, 
'. KE. MeGlocklin, Wendel McFadden, W. R. Hornbuckle 
oid W, I. Pierce. The new company has taken out 
iarter of incorporation, with authorized capital stock 


of $25,000. The charter gives the company power to 
buy, sell and develop timberlands, lumber of all kinds 
and timber rights. Plans will be made at Once to start 
active operations. 

The Morford Lumber Company, operating a whole- 
sale plant in West Nashville, has incbdrporated, with 
authorized capital stock of $10,000. Charles M. Mor- 
tord, J. M. Whitson, W. N. Bryant, K. H. Dodson and F. C. 
Tower are incorporators. Mr. Morford, head of the com- 
pany, is a prominent dealer and at present president of the 
Nashville Lumbermen’s Club. 

The extensive operations of the Elkmont Construction & 
Supply Company, in the Smoky Mountains region, have at- 
tracted considerable attention. A great skidder erected by 
the company for skidding logs nearly 1 mile over a moun- 
tain is a mechanism of much interest. The company has 
facilities for getting out about 30,000 feet of timber daily. 

The Tennessee Geological Survey has issued an interest- 
ing bulletin on yellow poplar. The work was done in con- 
nection with the United States Forest Service. Yellow pop- 
jar ranks as the second tree in importance in Tennessee, 
oak ranking first. 





QUEEN CITY TRADE FEATURES, 

CINCINNATI, OHIO, Jan. 23.—Fine weather has pre- 
vailed most of the winter, with the best of prospects 
for a fine business in the lumber trade, tending to put 
the lumbermen in an optimistic mood. The feeling that 
business is at a standstill and not likely to improve 
that was so evident among dealers and manufacturers 
during. the several weeks previous to the first of the 
year seems to have passed. Now on every hand one 
hears only the expression that business is much better 
and a decided improvement is looked for. Already at 
the big hardwood yards much activity is noted. Dealers 
are beginning to prepare for a heavy year’s business. 
Prices are strong on all items. 

The furniture and implement trades are expected to 
be big consumers. The labor troubles in this section 
appear to have been settled. The strikes of last year that 
hurt business so badly were so disastrous to organized 
labor that manufacturers’ organizations formed at that time 
to handle the situation have been maintained. Labor leaders 


will be careful this year about starting trouble, having failed 
last season and lost their prestige. 





FROM THE BUCKEYE STATE CAPITAL. 

CoLUMBUS, OHIO, Jan. 19.—There is a fair movement 
of yellow pine in most sections and the same is true 
of hardwoods. Prices are generally well maintained 
at the levels that have prevailed for some time. The 
outlook is brighter, owing to active building prospects. 

In hardwoods, demand is about equally divided be- 
tween yards and factories. Demand from retailers is 
increasing following the stock-taking period and they are 
inclined to buy more liberally. Factories making vehicles 
and implements are buying well but furniture concerns are 
still interested in the semiannual furniture exhibits. Dry 
stocks are not large and this means a continuation of the 
strength. 

Yellow pine appears to be gaining in strength. There is 
not so much irregularity in prices as there was several 
weeks ago. Transit cars are still in good demand. There 
is a slight demand for car stocks and dimension also. Dry 
stocks are plentiful and some cutting is reported in an effort 
to move stocks. 

Cypress is moving fairly well and prices are well main- 
tained. Weakness is still apparent in hemlock, which sympa- 
thizes with yellow pine. 

An interesting development has arisen in connection with 
the enforcement of the new workmen’s compensation law 
in Ohio, which includes traveling salesmen of all kinds in 
its list of beneficiaries. The question is, If a traveling man 
who lives in Ohio and employed by an Ohio company is 
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Gideon-Anderson Lumber & Mer. Co. 


Manufacturers 


Cypress, Oak and Red Gum 


SALES { 1811-1814 Wrisht Blés. GIDEON, MO. 


OFFICE | ST.LOUIS, MO. 
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Thomas E. Powe Lumber Co. 


3100 Hall Street. 
(Successors to PLUMMER LUMBER CO.) 


Wholesale Hardwood Lumber 


Specialty: — Cypress, Poplar, Ash, Oak. 
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C. F. Liebke Hardwood 
Mill & Lumber Company 
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In Business More Than Half a Century. 
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Chas. F. Luehrmann Hardwood Lbr. Co. 
148 Carroll Street. 
Manufacturers and Wholesalers 


HARDWOOD LUMBER 


AND THE CELEBRATED R d c 
ST. FRANCIS RIVER e um 
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‘Steele & Hibbard Lumber Co. 


Capital and Surplus, $250,000.00 





WHOLESALE 


HARDWOOD LUMBER 
=> MAHOGANY 
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American Forest Co. 


CAPITAL STOCK $650,000 
Manufacturers of 


Oak, Ash, Gum, Cypress, Elm 


We manufacture and Sell Our mus | Portland, Ark. 







Own Stock Exclusively. AT 
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Fence Posts 


Millionsin use. Set in ground direct. 


No special tools required—no concrete—A staple article 
for dealers—everywhere. Dealers’ proposition *A’’ from 


CARBO STEEL POST CO., Chicago Heights, Ill. 




















SO 


AMERICAN LUMBERMAN 


JANUARY 24, 1914, 





‘CALIFORNIA 








California White Pine 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET 


Room 716 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILLINOIS 
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Anybody who uses them knows how 
they stand up to hard service. A 
door for natural finish surpassed by 
none. 


We also manufacture Frames, Mouldings, 
Finish, Shingles, Columns—in fact pretty 
much everything a yard carries in stock. 


The Wheeler, Osgood Co 


TACOMA, WASH. 
New York and New England Representative, 
HARRY L. FULLER, - - ~- ~ 18 Tremont Street, Boston, Mass. 
Pennsylvania and New Jersey Representative, 
W. C. ASHENFELTER, - ~- Builders’ Exchange, Philadelphia, Pa. 
Middle West Representative, 
q H. S. OSGOOD, - - 847 Security Bank Bldg., Minneapolis, soaps? 
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Columbia 
Colonial 
Columns 


Porch Posts, 
Porch Rail and O. G. Fir Gutter, 
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Russel Cars 


Are now built 
on the 
Pacific Coast 





Designed by Russel Wheel & Foundry Co., Detroit, Mich. 
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Locomotives New or Second Hand for 


Sale or Rent. Repaired and Overhauled. 


’ Nisqually-Russel Car & Locomotive Works 
BE, TACOMA, WASH. 






Machinists—Blacksmiths—Boiler Makers 
Car Builders—Russel Trucks. 
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CLIMAX TALLY BOOK. 


Handiest thing for the purpose you have ever seen. 


Every 
hardwood lumberman should have one, 


Designed by a prac- 


tical hardwood inspector who knew what was wanted 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book, closed, 444x8% inches. Price per 


copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 





injured in another State, can he collect benefits? Attorney 


General Hogan has ruled that he can collect benefits for 
such injury. Practically all lumber salesmen come within 
the law. 


The Columbus Builders’ & Traders’ Exchange, backed by 
the Columbus Conventions & Publicity Bureau, is making an 
effort to secure the 1915 convention of the National Build- 
ing Exchange, which meets in Louisville this year. ‘To that 
end a delegation of a score of Columbus contractors and 
builders will attend the meeting to boost for Columbus. 

Claiming that there are millions of acres of land in the 
state that should give a greater return devoted to forestry 
than to any other purpose, members of the Ohio Forestry 
Society adopted a resolution to the effect that the “Ohio 
State Forestry Society does request and urge the general 
assembly at its next regular session to enact a law which 
will be broad in seope and of general application to the 
forestry interests of the state.” 

Architects are preparing plans for a $60,000 office building 
that will be erected by the W. M. Ritter Lumber Company. 

Secretary David S. Benbow of the Sowers-Leach Lumber 
Company has purchased the stock of former sales manager 
W. B. Sissons of the company and will look after the sales 
end himself. Mr. Sissons will open a commission office in 
Columbus and will also be at the head of a string of retail 
yards in the Buckeye State. The location of the Columbus 





office has not yet been determined. Manufacturers of mill 
work, doors and sash report a good season just closed, 
with excellent prospects for the future. This statement is 
made when the extent of projected building is taken into 
consideration 
AT THE HOOSIER METROPOLIS. 
INDIANAPOLIS, IND. Jan. 19.—KEverything points 


toward prosperity in the city this year, of which the 
lumber trade will get its share. Track elevation con 
tracts aggregating $5,000,000 will be let; flood preven- 
tion work that will cost approximately $2,000,000 doubt 
Jess wiil be started and some large building projects are in 
sight. A 1t-story building to be erected at Illinois and 
Washington Streets will be only one of several important 
business structures that will go up. The automobile in 
dustry is now the only industry in the city that is not re 
covering rapidly from the depression that existed several 
months. 

Plans for rebuilding are being worked out by the Lodiana 
Veneer & Lumber Company, which recently suffered a heavy 
foss by fire. The new plant probably will be of brick 
structicn and will cost about $30,000. 

The Indiana Hardwood Flooring Company, which lost its 
plant by fire last October, has just brought suit for $10, 
000 damages against the Indianapolis Traction & Terminal 


con- 


Company because during the fire a street car ran over a 
line of fire hose. 
A prize contest for essays on subjects relating to for 


estry influences will be conducted by the Indiana State 
soard of Forestry for school children and will close May 1 
The essays are not to exceed two thousand words in length. 

An order for $15,000 worth of tine furniture, which is to 
be used in furnishing the supreme and other court build- 
ings at Santiago, Chile, has been received by the L. W. Ott 
Manufacturing Company. 

M. Cahne, of Paris, France, one of the European repre- 
sentatives of E. C. Atkins & Co., arrived yesterday for his 
annual visit to the factory. 





IN SOUTHWESTERN INDIANA. 

EVANSVILLE, IND., Jan. 20.—Trade with the hardwood 
lumber manufacturers of southern Indiana and western 
Kentucky, while not rushing, is holding its own. Orders 
ure coming in every day and many inquiries are being 
received and collections are much better than they were 
a month or so Daniel Wertz, of Maley & Wertz, 
and president of the Evansville Lumbermen’s Club, says 
that manufacturers everywhere are of the opinion that 
this is going to be a good year. He Says business as 
a rule is not rushing in January and this month is 
no exception to the rule. The large mills here continue 
to run full time. Prices are holding up well and all 
indications point to a good steady spring trade. Build 
ing Operations in this city are active and contractors 
and architects look for the biggest year in the history 
of Evansville. 


ugo. 


Sash and door manufacture:s and retail dealers are 
not complaining over the state of trade and they 


look for a good year. In speaking of local conditions, A. ©. 
Karges, manager of the Evansville Sash & Door Company. 
said that conditions localiy are better than he has ever 
seen them during January 

Claude Maley, of Maley & Wertz. hardwood lumber manu 


facturers of this citv, has been re@lected a director of the 
sankers’ National Bank here. fle has also been elected a 
director of the Evansville Manutacturers’ Association and 
will serve one year. Henry ©, Kleymeyer, president of the 


West Point Lumber & Brick Company, at West 
and B. F. von Behren, of the von Behren 
Company, were also selected as directors of 
Manufacturers’ Association. 

J. C. Greer, of the J, C. Greer Lumber Company, accom 
panied by his wife, will attend the annual state convention 
of the Kentucky Retail Lumber Dealers’ Association at 


Point. Ky.. 
Manufacturing 
the Evansville 


Lexington, Ky., next month, and from there will leave for a 
trip through the South. 
John C. Keller. secretary of the Evansville Business Asso- 


ciation and traffic manager of 
Club, has received a letter 
man who is anxious to buy 
has heard of Evansville 
will be sent to the 


the Evansville 
from Lisbon, 
Evansville 
ereat 


Lumbermen’s 
Portugal, from a 
furniture, saying he 
as a furniture market Cata- 


man, 


logs 





FROM EASTERN WEST VIRGINIA. 

ELKINS, W. Va., Jan. 20.—The holiday season having 
afforded all mills in need of repairs and improvements 
an opportunity to suspend operations and make such 
repairs, the middle of January finds all lumber plants 
in West Virginia in excellent condition to handle an 
unusually large output ard the expectation among lumber- 
men is that 1914 will prove to be an unusually busy year 
in the trade. The decreased demand during the last two 
or three months of the year permitted many of the mills to 
accumulate dry stock for which it is expected there will be 
a healthy demand ss soon as building operations in the 
cities begin. Improvement in other lines of business has 
also had its effect on the lumber trade and has brought 
about much more activity. 

IIlugh G. Johnson, who for the last ten years has man- 
aged tne Elkins Pail & Lumber Company, of this city, will 
leave here early in the spring for Middlefield, Ohio, where 






with his brother Joseph Johnson, he will look after the 
plant ef the same company. 
The partial collapse of the Stony River dam of the West 


Virginia Pulp & Paper Company about twelve miles from 
Dobbin last week has affected public sentiment more or less 
adversely so far as the granting of additional dam fran- 
chises is concerned. ‘The Virginian Railway has an able 
array of legal talent combatting the arguments of the attor- 
neys for the power companies and numerous lumber com- 
panies scattered over the State have been at Charleston 
presenting facts and figures showing the injury that will 
be done to their business. 


KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Jan. 21.—Part of the yard of the 
Kdward L. Davis Lumber Company has been purchas: 
by the Ford Motor Company as an assembling pla: 
The Jumbermen have the ground leased for some tin 
but it is thought arrangements will be made to give 
the automobile company possession before the expirati 
of the lease. 

The Warren County Strawberry Growers’ Associati. 
met recently for the purpose of discussing plans i 
the purchase of erates, boxes and other packages to 
used in handling this year’s crop. Headquarters 
the organization are at Bowling Green. 

lr. H. Benton, of Hartford, Ky., road engineer 
Ohio County, will receive bids February 16, for bridy, 
and culvert timbers to be used by the county duriny 
the vear. 





WEST VIRGINIA NEWS. 


PARKERSBURG, W. VA., Jan. 17.—Charles E. Lane his 
sold his interest in the W. S. Mercereau Lumber Co 
pany tor the purpose of organizing a new enterpri 


Mr. Lane has been actively engaged in the lumber bu 

for the last ten years, during which time he his 
traveled extensively and built up a large circle ot 
acquaintances and friends among the consumers) asi 
mills. During his earlier career a considerable part ot 
his time was spent at the mills, and he is familiar with 
the lumber industry from the stump to the market. Ile 
has organized his concern under the name the Charles 
Kk. Lane Company. It will do a general lumber anid 
tie business, handling large quantities of railroad ma 


Less 


rial. The offices of the company have been located 
the Union Trust Building, this city. Mr. Lane’s ma 


friends wish him success in his new venture. 

A visit among the wholesalers of Parkersburg = and 
vicinity shows that a hopeful spirit prevails and ti 
considerable orde Ss are being booked, for both prese! 
and future deliveries. 





IN CENTRAL ARKANSAS. 
LirrLeE Rock, Ark., Jan. 20.—A delegation of Indiana 
and eastern capitalists visited Little Rock last week to 
investigate conditions for the factory, 


location of a 


They had been interested by Homer 1. Cutsinger, ot 
Edinburg, Ind., who recently located a large veneering 
plant in the new Factoria addition of Little Rock. In 
the party were George Frost, president of the Frost 


Veneer & Seating Company, of New York; Charles FE. 
Maley, of Yazoo City, Miss; John A. Thompson, banker, 
ot Edinburg, Ind.; Frank May, ot May Bros., of Men 
phis, Tenn. 

Several carloads of machinery of the Sigman stave 
mill, which is being moved from Benton to Monticello, 
have been shipped, and the mill will be in operation about 
February 15 About forty men will be employed in th: 
mill and 200 in the woods. 

S. A. Scott, of Eudora. manufacturer of boxes, baskets 
and furniture, will move his entire plant to the new Buc 


toria addition of Little Rock, and the Chamber of Com 
merce has given him the building and ground. The mill 
will employ about 150 men by the end of the year, and will 
be running by March 1 


During the last thirty days more than 12,500 ties wer 


marketed at Norfork, on White River, the largest run ever 
known in that locality There are more tie camps than 
ever before. 

M. M. Shumate, of Greenbrier, is installing a sawmill in 


the Palarm Creek bottom, 
The Nowlin-Arkadelphia ] 
manager, has opened a yard at Eighth and 
An_ office has also opened in Argenta. 
The Arkansas Land & Lumber Company started its saw 
mill at Malvern January 15, with Gilbert E. Mattison as 
general manager and A. EE. Lamont manager, 


Lumber Company, E. C. Nowlin, 
Izard streets 
been 


sales 


The explosion of a boiler in Smiley's sawmill near Shir 
ley, January 15, caused the death of Charles Smiley, son 
of the proprietor, and Jaines Williams, a tie cutter. Sev 
erai other employes had narrow escapes. 

The Bodeaw Lumber Company, of Bodeaw, gave aban 
quet to the stockholders and employes of the company and 


the Bodeaw store, as well as the pastors of the city, at the 
LaFayette Hotel on the night of December 31.) Mrs. C. L 
McCabe presided as host. Eighty guests were present 
Moffett Rhodes acted as toastmaster. W. R. Salmon gave 
an interesting history of the Bodceaw company. 





CHICAGO LUMBERMEN’S BOWLING LEAGUE. 





Teams, P.C, 
Chicago Mill & Lumber (+ 646 
Sash and Doors ; ‘ 625 
Lord & Bushnell aoe 604 
American Car & Foundry Co 541 
Lumbermen's Club 500 
Hoo-Hoo se 396 
Hardwood Mills B96 
Pilsens a 292 
Chicago Mill. ist. 2d. 3d. 3d. 
Mackinzie .. 209 128 156 120 
Ratcliff 164. 1388 165 158 
Haggerty .188 156 168 2 2 125 
Buettner 157 (140 9 Arnemann ..... 141 165-158 
Margraf . 1530. 161 174 Bucholz .......172 144 162 

Totals 869 723 758 TOtGIn: ssus0< 7 727 «+718 





L’b’men’s Club. Ist. 2d. 3d. Lord & Bushnell Ist 2d 3d. 
Larson : 55 215 179 Westphal ..... 83 167 156 
Walker . 128 121 16% 2 VS Sree 180 144 150 
toedter 107 141° «+141 Pellas. ..:.... 177 164 118 
Eager . 151 127 124 Brailsford 227 «180 171 
ee 125 125 125 Seifried 165 210 179) 
Totals 661 729 736° Totals....... 932 865 783 
Pilsens. 3d. Sash & Doors. Ist. 2d. - 
Bulger 157 TAGGOH ..5 004 s% 137 162 iv 
Doland 144 BOG 6 asacs0am 157 181 142 
Nilles 4 151 7 eee i8% 18% 18!) 
Martin 2 46 188 Matteson 152 170 178 
Koenman ......191 187 184 Sy ee ae 162 181 1746 
Totes: .... 828 801 819 Totals ......797 877 855 
Am. Car & Fdy. Ist. 2d. 3d. Hoo-Hoo. Ist. 2d. 3d. 
BRUGES si560a.ac 152 178 140 LUNMOW «2.5508 206 189 169 
eer 171 158 157 PROGRES 600 0's 5 0 0tw 126 1638 146 
GaOes 50265 154 168 163 Wagner ....... 159 126 125 
THONG! 6.64566 4% 178 176 164 SO ee cr peas 125 125 aN 
JOMNGON: 6.00505 174 178 160 Landenberger ..170 184 1! 
Totals ...... 829 853 784 Totals ...... 786 787 755 


an 


nt. 
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pone that prices on some items are decidedly firmer. He 

\ TO VISITORS IN CHICAGO: — for Parkhurst, where he will rest for two 
Weeks. 

To enable your friends in the trade to reach 

you promptly advise the Information Bureau 

of the American Lumberman of your arrival, 


V. F. Mashek, treasurer of the Pilsen Lumber Com- 


pany, Chicago, is again at his desk, after a visit to 








the company’s mill at Bayfield, Wis., which is operated 

giving your hotel address and probable dura- under the name of the Wachsmuth Lumber Company. 

den af gear dl, tenes com Gen ein = eg — logging eggcteeng while a little bet- 

er : er than a week or two ago, could still be greatly im- 

this information by telephone—Harrison 4687. proved; considerable more snow is desirable, he said. 
= 





: A Bruce Odell was in Chicago this week on his way 
W. D. Reeves, of the W. D. Reeves Lumber Com to the Pacifie Northwest. This as Siae-tace 


iy, Helena, Ark., spent several days with the Chi is the first time in 


; seven years that he has missed a meeting of the 
o trade the latter part of last week. Michigan Hardwood Manufacturers’ Association, dur 
A. Conro, of the Conro Lumber Company, of ing which time he was chairman of the market con 
inelander, Wis., was in Chicago the latter part of ditions committee. His presence was greatly missed 
week. in Detroit Wednesday. 
Paul C. Smith, manager of the Theodore Fathauer 


Robert Gillespie, head of the John Gillespie Lumber 
Company, Loomis and Twenty-second Streets, Chicago, 
so this week, getting in touch with conditions for left Monday night for Rexton, Mich., where his con- 
a cern is operating a plant. Mr, Gillespie expects to be 

gone about a week. Before he left he stated that 
there was sufficient snow to make a foundation for 


Company, at Helena, Ark., is at headquarters in Chi- 


ieorge J. Pope, vice president of the D. S. Pate 
lumber Company, of Chicago, and of the Stuart Lum- 


, : é ; : hauling logs and that the company’s operations ore 
her Company, Brinson, Ga., is spending a week at gOi1 a al ; ‘ ‘pam. ae 
; going ahead in good shape. 
the last named place. 
: oo , C. G, Atkinson, sales manager of the Freeman- 
ir S: : ansas City y ‘epre rea Rape Mews “e 
hi hes a . . gooreed ( ity, “er who re sip" Smith Lumber Company, of Millville, Ark., was in 
sents the Grays arbor Commercia ompany, 0 Chicavo last N SE Cae Re SE ; 
(osmopolis, Wash., in that territory, was in Chicago ieago last Monday, calling on the trade. Mr. At- 
re last ° k J, We ag kinson was en route to Indianapolis, Ind., to attend 
the close ‘ yee . : : 
8 OL 1A8L WEEK. the annual meeting of the Retail Lumber Dealers’ 
), E, Skinner, president of the Port Blakely Mill Association of Indiana. Regarding the business out- 
Company, Port Blakely, Wash., passed through Chi look he said that trade conditions had steadily im- 
‘o this week on his way home from Washington, proved; orders were more numerous and he thought 


1). C.. where he had been in conference with Govern- that prices on some items were decidedly firmer. He 


ut ofticials. refused to be anything but optimistic concerning busi- 
i - : ness conditions for the ensuing year. 

M. W. Judd, of the M, W. Judd Lumber Company, Dae oie wi ie 1€ ensuing yeal 

Seattle, Wash., was in Chicago this week. Mr. 


Among the Chicago contingent who attended the 


Judd, who is engaged in timber business on the Coast, annual meeting of the Hardwood Manufacturers’ 
believes that conditions gradually will improve now Association of the United States at Memphis, Tenn., 
that the currency bill is out of the way. were EK. A. Lang, of the Paepcke-Leicht Lumber Com 
: : : : : any; P. E. Gilbert, sales manager of > Wise i 
Walter DeWitt, in charge of the lumber business pan} ril vert, ules manager of the Wisconsin 

; : . wer : oe Lumber Company; George Osgood, who represents the 

of the Brunswick-Balke-Collender Company, Chicago, . . : . . : . Pp . 

: : 2 nage 5") Lamb-Fish interests in this city; M. F. Baker, of the 

tended the meeting in Detroit last Wednesday of Hardwood Mills Lumber Company, and Phil Attley, of 
Michigan Hardwood Manufacturers’ Association. ‘ ' ae, a pes seal 


J. M. Attley & Co. F. R. Gadd also attended, but 
he left several days in advance of the other gentle- 
Thomas Fry, secretary of the Luehrmann Hard men, visiting the mills of the 
vood Lumber Company of St. Louis, Mo., was in Company en route. 

(hicago Saturday, Sunday and Monday. He said he 


Thursday he left for Toledo and other points. 


Wisconsin Lumber 


ae see . : Ivan Bunge, of Bunge Br ' Havre, France, is 
as fairly well satisfied with the volume of business . Bunge, of Bunge Bros., ie Havre, France, 
ee ied ek tha eens: Sis Sada fac Seede te paying this country a visit in the interests of his 
Ss ce ? > pare e KS ade ) : aie 
ise gradually j concern. He was in Chicago two or three days and 
crease gradually. : 


from here went to Detroit, Mich., for the purpose of 
N.C. Mather, secretary of the Lord & Bushnell Com conferring with members of the Michigan Hardwood 
pany, Chicago, returned last Saturday from a western Manufacturers’ Association. Mr. Bunge stated that 
trip. Mr. Mather left the day before Christmas and — business has been good and that the call for mahogany 
suvs the trip has done him a world of good. He be- | the last year or two in France and Germany had been 
lieves prospects in the West for 1914 are bright and large. While in the north he placed orders for thick 
uisiness is already showing improvement. maple, which will be utilized in making bicylele rims. 


ee ee a ee the hardwood 
. 2 ° “ . y ‘ ac YY ce T's >} . 

Company, MeCormick Building, Chicago, spent Wed 5 

iesday in Detroit, and Thursday in Toledo and Colum- J. A. Freeman called at the AMERICAN LUMBERMAN 


proved; orders are more numerous and he declared last week on his return from the funeral of his father 

















vepresentatives of the Long-Bell Lumber Company’s sales force, who, under the leadership of W. M. Beebe, sales 
manager, recently made a tour of inspection through the operations of the company in the South. The party 
met at Pine Bluff, Ark., and began their tour which included Woodworth, La.; Alexandria, La.; Lake 
Charles, La.; Longville, La., and Ludington, La. At various points there were instructive talks on subjects of 
interest 10 the salesmen. During the trip, which consumed a week, the salesmen were photographed by a 
motion picture company, the films. to be shown at various retail association meetings this winter. All had an 
enjoyable time and looked upon the trip as being of inestimable value to every member of the party. 





Delivered Prices 


WASHINGTON RED CEDAR 
SIDING AND SHINGLES 


(one price to all ) 

We intend to use this department regularly to go before the 
entire trade quoting delivered PRICES on Washington Red 
Cedar Siding and Shingles. 

These PRICES are REVISED WEEKLY BY WIRE and are 
good from one issue of the American Lumberman to the next 
on all orders sent in and accepted by wire. 

All orders are accepted on delivered basis only. 

PRICES F.O. B. SEATTLE: 
Extra *A* Shingles ( 160 Ibs. )$1.60 ( Standard “*A’’ Shingles( 160 Ibs. )$ .65 
Extra ‘‘Clears”’ (180 Ibs.) 1.85 | Choice “‘A’’ Shingles (180lbs.) .75 

6 inch Red Cedar Siding 4-16 feet: 

“Clear’’ $18.50 per M. “*A’’, $17.50. “‘B’’, $11.50. 

For prices of 4.in. siding add $1.00 per M to the price of 6 in. siding. 

For PRICES DELIVERED YOUR STATION ADD to Seattle 
price amount in column opposite your rate in following table: 











Freight on Shingles and Siding. 
Ss a% + * sf 
Fe i 4 | a 
e ses ff oy se 00UkgCOS 
- | ss oo »& as p 
s ss 25 os SS 2.5 3: 
% An ays) 77) an So 4 
.50 80 88 3.50 1.22 1.38 5.3 
5D 88 99 3.85 1.23 1.39 5. 
-60 96 1.08 4.20 1.24 1.40 5. 
623 1.00 1.13 4.40 1.25 1.40 5. 
-63 1.01 1.13 4.40 1.26 1.41 5.5 
634 1.02 1.14 4.45 1.27 1.42 5 
64 1.02 1.15 4.50 1.27 1.43 5.£ 
644 1.03 1.16 4.50 1.28 1.44 5.6 
65 1.04 FY 4.55 1.29 1.45 5. 
6543 1.05 1.18 4.60 1.30 1.46 5. 
66 1.06 1.19 4.60 1.30 1.47 5. 
664 1.06 1.20 4.65 1.31 1.48 5. 
.67 1.07 121 4.70 1.32 1,49 5.§ 
674 1.08 1.22 4.75 1.33 1.49 5. 
68 1.09 1.22 4.75 1.34 1.50 5. 
683 1.10 1.23 4.80 1.34 1.51 5.§ 
69 1.10 1.24 4.85 1.35 1.52 5. 
694 1 4 1.25 4.85 1.36 1.53 5.95 
240 1.12 1.26 4.90 1.37 1.54 6.00 
703 1.13 1.27 4.95 1.38 1.55 6.CO 
Py 8 | 1.14 1.28 4.95 1.38 1.56 6.05 
71} 1.14 1.29 5.00 1.39 1.57 6.10 
My &- 1.15 1.30 5.05 1.40 1.58 6.15 
yr 1.16 1.31 5.10 1.41 1.59 6.15 
73 Lae 1.31 5.10 1.42 1.59 6.20 
«734 1.18 1.32 5.15 1.43 1.60 ¢ 
74 1.18 1.33 5.20 1.43 1.61 6. 
744 1.19 1.34 é 1.44 1.62 6.: 
79 1.20 1.35 5.2! 1.45 1.63 6.. 
754 1.21 1.36 5.30 1.46 1.64 6.: 
«76 1.22 1.3 5.30 1.47 1.65 6. 








Wire your orders night lettergram to 


The L. R. Fifer Lumber Co. 


1133 Henry Bldg., SEATTLE, U. S. A. 














The Bungalow Book 











AVE you had a copy? It’s worth sending for. Contains 

photographs and floor plans of twenty-four Bungalows, 
Cottages and two-story residences. It tells too, why Red 
Cedar Shingles make the best roof, how to lay them to stay 
and other interesting things regarding 


“The Roof of Ages” 


Write for it today, also for our prices. They are right. ff 
you want Shingles quick we have them in transit and can 
deliver promptly. 

: ’ 
Red Cedar Shingle Manufacturers 


Association 
511-514 White Building - SEATTLE, WASH. 








Lumber Shed Met L. Saley’s new 


A ook. Covers 
Construction. every phase of shed 
construction and 

other buildings used in connection with a retail 
yard, with plans and illustrations. Has 176 pages 
printed on a high grade sepia paper, durably 
bound in Russian linen. Sent postpaid anywhere 


in the United States, Canada or Mexico for $1.50 a 
copy. 
AMERICAN LUMBERMAN, 





431 South Dearborn St, CHICAGO, 
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PACIFIC COAST 
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FERRY-BAKER LUMBER CO. 
EVERETT, WASH. 


Branded Lumber 


to you who know quality when you 


r-> 








see it may seem like an unnecessary 
precaution, but we feature quality 
in our 


Fir and 


Cedar LUMber Products 


and use this means of enabling con- 
You'll 
we are sure, once 
you've tried our products. 


sumers to identify our goods. 
like the idea too, 


Large 
stocks insure quick shipments. 


Ferry-Baker Lumber Co. 


General Office and Mills, 


CHAS. VAN PELT, Eastern Mér. EVERETT WASH 








* 1029 Lumber Exch., Minneapolis. 








‘A ‘“ 


Now win Western Cedar 


Posts 


bought right direct from the pro- 


ducer and show your trade how 
real live cedar posts, cut from green 


logs will defy decay. 


We have them Axe-Split or Round 


Tri-State Cedar Co. 


954 Security Bank Bldg. 
MINNEAPOLIS, MINN. 


COEUR-D’ALENE, IDAHO 








f 





Pacific Lumber Co. 


WHOLESALE 


LUMBER and SHINGLES 


CENTRALIA, WASH. 











The Polleys Lumber Company 


MISSOULA, MONTANA 


a and Wholesalers 


Idaho White Pine 


SEND US YOUR INQUIRIES 





























ORDER OUR 


“Big Stick Brand” of Red Cedar Shingles; 


and avoid shingle trouble. 


MILLER BROS. LUMBER CO., Bellingham, Wash. 














WRITTEN FOR THE BUSINESS MAN 


“Science of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Pro- 
cedure of Organization. ened and Development of Busi- 
ness Corporation in ONE BOOK. Write today and get a 
copy for your desk or library. Morocco binding, $2.75, sent 
postpaid. AMERICAN LUMBERMAN, C licago, 1. 


at LeRoy, Ohio. In regard to business Mr. Freeman, 
who has retired from active work in connection with the 
Freeman-Smith ‘Lumber Company, of Millville, Ark., and 
is living in Pasadena, said that while current business 
has been unsatisfactory his concern was not worrying. 
Mr. Freeman believes the present market conditions are 
the result of periodic influences having no lasting power, 
and that the vellow pine business gradually will resume 
its normal tone. As to the ouster cases, he has not been 
lying awake nights worrying about the decision against 
his company. It has been out of the State several years 
and sells little lumber in Missouri. 





RESIGNED AS GENERAL MANAGER. 
[Special telegram to AMERICAN LUMBERMAN. | 
THORNTON, ARK, Jan. 19.—Owing to the impairment 
of his health making it necessary to take a long rest and 
seek relief from arduous business duties, J. H. Beland 
has tendered his resignation as general manager of the 
Stout Lumber Company, of Thornton, and the Cotton 
Belt Lumber Company, of Bearden, Ark. Though re 
tiring as general manager Mr. Beland continues as a 
member of the board of directors and as vice president 
of both companies. B. E. Halpin, who for twelve years 
has been assistant manager, succeeds Mr. Beland as 
general manager of both companies. Mr, Beland is one 
of the best known lumbermen in the Southwest and his 
many friends hope for him a speedy recovery to robust 
health. 





OBITUARY 











Joseph H. Freeman. 


AKRON, Onto, Jan, 20. Joseph TH. Freeman, 
father of J. A. Freeman, of Pasadena, Cal., 
at LeRoy, Ohio, died in a hospital here 
after he completed his ecighty-eighth year. Mr. Freeman 
was born January 8, 1826, on the Freeman farm in Westtield 
township, Medina County, at which place he lived all his 
life. The first vear of the Civil War Mr. Freeman voluntarily 
enlisted and served for two years after which time the neces 
sities of his home and family prevented his reénlistment. 
J. A. Freeman, of Pasadena, was advised by wire of the 
serious condition of his father and hoped to reach his bed 
side before his death, but it was impossible for him to do so, 
though he was present to take part in the last honors paid 
to the deceased. The funeral was held January 12 at the 
Baptist Church at Seville, Ohio, and interment was at Mound 
Hill Cemetery. Mr. Freeman is survived by three sons and 
one daughter, James A, Freeman, of Pasadena, Cal.; Horace 

Freeman, of LeRoy, Ohio; Dr. Charles D. Freeman, of 
Medina, and Mrs. Bert M. Hastings, of Akron 


the venerable 
whose home was 
January 9, the day 





William K. Smith. 


William K. Smith, who in 1869 
built a sawmill here, although not a practical millman, and 
then later built two others, died here January 15, aged S87 
Mr. Smith was a man of large interests and engaged in 
many lines of business, from that of milling grain to cutting 
lumber and operating vessels. He came to Oregon when a 
young man and invested large sums in land that increased 
tremendously in value with the development of the country. 


PORTLAND, Ore., Jan, 21. 


tesides his widow Mr. Smith is survived by the following 
children: Mrs. Eugenia S. Bartlett, of Idaho; William K., 


jr.. Vietor T1., and Joseph Harter Smith, of 


——~ 


Charlton L. McConnell. 


NASHVILLE, TENN., Jan, 21.— Chariton L. McConnell, gen 
eral manager of the Nashville Hardwood Flooring Company 
and one of the best known men in the hardwood trade in this 
section, died January 17, at his home in this city, as the 
result of a nervous breakdown. He was for a number of 
years connected with the Prewitt-Spurr Manufacturing Com 
pany and accepted the position of general manager of the 
Nashville Hardwood Company some years ago, filling that 
position with ability. He was 47 years old and leaves a 
widow and three daughters. 


this city. 








William A. Davidson. 


Littite Rock, ArK., Jan. 21.—-William A. Davidson, 
tary and treasurer of the Prichard Lumber Company, 
city, died January 7 in a local hospital, following an opera- 
tion. He is survived by a widow, five sons and one daughter. 
Mr. Davidson came to Little Rock in 1899, since which time 
he had been connected with the Prichard company. He was 
a prominent member of the Winfield Memorial Methodist 
Church. 


Secre 
of this 





Peter G. Frederick. 


Cuicora, Pa., Jan, 22.—Peter G. Frederick, 63 years old, 
a member of the lumber firm of P. G. Frederick & Co., died at 
his home here January 18. Mr. Frederick was also interested 
in extensive oil operations and was one of the organizers of 
the Citizens Light & Heat Company. He w was born in Sum- 
mit, Pa., where he opened a store in 18 In 1882 he 
joined the lumber firm of Seibert & F Bo ik of Chicora, 
and later took over the business alone. He leaves a widow 
and three children. 








William Lanfefsieck. 


Sr. Lours, Mo., Jan. 20.—William Lanfersieck, general 
manager of the Mechanics’ Planing Mill Company, died in 
this city January 19. Mr. Lanfersieck was 68 years old and 
was one of the founders of the milling concern, which was 
organized thirty-eight years ago. Besides his widow he 
leaves eight children. e came to the United States from 





Germany fifty-four years ago. 
John Wells. 
PHILADELPHIA, Pa., Jan. 21.—John Wells, 74 years old, 


manager of the iumber yards of Gillingham & Garrison and 
George Barrett & Co., for many years, died January 10. Mr. 
Wells was also president of the Camden City Board of 
Assessors. He was a member of Camden Lodge of: Elks, 
Royal Arcanum, Camden Relief Association, Tenth Ward 
Republican Club and the Red Cat Club. 





James L. McElyea. 


BEAUMONT, Trx., Jan. 19.—-At the age of 50 years, James 
lL. McElyea, for more than a quarter of a century a surveyor 
and timber estimator in Texas, died of paralysis this morning 
at his home in this city. He suffered a stroke several days 
ago. Mr. McElyea was born at Rutersville, Tex., moving to 
Kountze about ten years ago. For the last year he had made 
his home here. He was a prominent Mason and members of 
the Masonic lodge of Kountze attended the funeral services, 


which were conducted at 


his home and the remains shippoq 
to Gonzales, Tex,, 


for burial. Resides his widow six chil. 


mourn his death, = 
Oscar M. Davidson. 
NASHVILLE, TENN, Jan. 21.0 Oscar M. Davidson, sor f 


W. V. Davidson, president of the Davidson, Hieks & Groone 
Co., died in Denver January 17. Mr. Davidson was general 
manager of the Standard Manufacturing Company at Der 
fle was 31 years old and leaves a widow. 


ee OO 


Julius Heyman. 


OAKLAND, CaL., Jan, 19. Julius Heyman, 54° years d 
died at his home here January 14, following an “illnes of 
five weeks’ duration. Mr. Heyman was well known a 
dealer in lumber and tan bark, with offices in San Franc: oo 


Ile leaves a widow and one son, R. J. 
was held in San Francisco, 


HYMENEAL 


Humbird-Bean. 
Wasnu., Jan. 17 he 


Heyman, The fur: yal 











SPOKANE, engagement has been an 


nounced by Mr. and Mrs, Walker LL. Bean, of this eity. o: 
their daughter, Miss Dorothy Bean, and John Alexandes 


eee, of Sandpoint, Ida, Mr. Humbird is the son of 

J. Humbird, of Spokane, president and manager of (he 
eahaen Lumber Company, of Sandpoint, Ida. and 4 
former Princeton student He prepared for college at Nori) 
western Military Academy, Highland Park, Hh, but ft 
Princeton just before completing his junior year, and ty 
came associated with his father in conducting the extensive 
lumbering operations of the THlumbird Lumber Comuony 


‘N 





JOUN ALEXANDER HUMBIRD, OF SANDPOLNT, LDA 


This was in 


1910, and for the last two years he has been 
assistant 


manager. The bride is the daughter of a ploneet 


family, and after attending Brunot Hall in this elity, com 
pleted her education at Capen Hall, near Boston. She ts 
popular socially, and the young couple both have hosts of 


friends who wish 
in March, at’ the 
Seattle. 


them well. 
summer 


will 
bride's 


The wedding 
home of the 


take place 
family neat 





Gilbert-Gibbons. 


TKX., Jan, 20.—-At a 
Rice Hotel in Houston, January 17, the 
vey W. Gilbert, assistant secretary 
Nona Mills Company, of Beaumont, 
bons, daughter of President Gibbons, 
Company, was announced 


BEAU MONT, function at the 
engagement of Ilar 

and treasurer of the 
and Miss Hortense Gib 
of the Houston Packing 
The wedding will take place in 
Hfouston February 18.) Mr. Gilbert is well known among the 
lumber fraternity of Texas. He is the son of John N. Gilbert, 
president of the Nona Mills Company. 


social 





Hirschmiller-Pankow. 


BurraLo, N. Y., Jan. 20.--Jacob I’. Uirsehmiller, junior 
member of the old established lumber firm of Palen & Burns, 
was married January 15 to Miss Jeannette BE. Pankow, sister 
of Dr. Charles A, Pankow of this city. The bridal vale have 
taken a trip south for some weeks and will reside at 255 
Kast North Street, this city. Mr. Hirschmiller is one of the 
peat ares | younger members of the local trade and is well 
and favorably known. 


Chambers-Willingham. 


SAVANNAH, Ga., Jan. 21 Miss Mary Willingham, daugh 
ter of Mr. and Mrs. FB. J. Willingham, of Macon, and W. 
Ross Chambers, manager of the American Lumber Company, 
at Macon, were united in marriage at Fort Valley January 
11 by the Rev. KE. W. Stone, pastor of the Fort Valley Bap 
tist Church. Miss Willingham and Mr. Chambers had been 
sweethearts for a long time. Miss Willingham was enroute 
home from a visit to her sister, Mrs. Charles Council, of 
Americus, when she met Mr, Chambers and yarty of 
friends at Fort Valley and the wedding followed. “rhe couple 
are in Florida on a honeymoon. Mrs. Chambers is a social 
favorite in Macon, having made her debut there three years 
ago, 


RADRARAAMN 


Cox-Gould. 


MINNEAPOLIS, MINN., Jan. 20.—W. T. Cox, State forester, 
and Miss Myrtle Gould, of Granby, Quebec, were united in 
marriage January 7 at Granby. After a short wedding trip 
they will live in St. Paul. Mr. Cox, who is a graduate of 
the college of forests at the university, was ne nted to his 
present position in 1911 by Governor Eberhart, who brought 
him from Washington, D. C., where he was in the employ of 
the Federal Government. 





Gerrity-McKee. 


SosTon, MASS., Jan. 21.—J. W. Gerrity, treasurer of the 
J. FE. Gerrity Lumber Company of this city and Bangor, | 
now on his honeymoon. le was united in marriage last 
week in Grand Rapids, Mich., to Miss Margaret Florence 
McKee, daughter of Mr. and Mrs. Samuel Wallace McKee of 
that city. 





Rogers-Splawn. 
DerMorr, Ark., Jan, 21.—-Uerbert S. Rogers, 
mott Land & Lumber Company, and Miss Bessie 
were united in marriage Christmas Day, in this city. 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 





BUSINESS CHANGES. 


ALABAMA. Cullman The Cullman Lumber Co. has 
cen succeeded by the Ryan Manufacturing Co, 
ARKANSAS. Monticello--George Wells & Co 
it to R. C. Wells. 

Mount Olive--Dixon Bros, have removed their 

lice to Batesville, 

Pine Bluff——-The MeGehee-Smith Lumber Co. has in- 

cased its capital stock from $25,000 to $35,000, 

CALIFORNIA. HBerkeley— The Berkeley Lumber Co 
con succeeded by Kb. M, Tilden. 

GEORGIA. Savannah—G, M. Williams & Co. have been 

business here for many years and were not recentiv 
ranized as reported. January | W. Fo Baker was made 
member to assist in taking care of its growing business. 

ILLINOIS. Argo—The Argo-Summit| Lumber 
i creased its capital stock to $25,000. 

Chicago—The White Star Lumber Co 

ipital stock to $54,000, 

Harvard —-L, S, Backus has retired from Lake, Harris & 
thouckus and the firm name is now Lake & Harris. 
Momence -Iless & Garrett have been succeeded by Hess 
hos 

INDIANA. Argos Davis & Linkenhelt have 

ceded by Linkenhelt & Stark 

Soodland——The Colborn-Bales 
notice of dissolution. 


IOWA. Oclwein--G. W. Smith has sold his interest in 
the Jamison Lumber Co, to J. H. Campbell, 

‘alem-——W. 1. Simkin has entered into partnership with 
© A. Mdwards and the firm is now Simkin & Kdwards, 

challer J, and W. C. Shull have been succeeded 
Crowley & Gray. 

KENTUCKY. Ashland R. J. Kelley has entered the 
firm of the Berry-Fannin Lumber Co. and the name 
hoon changed to the Berry-Fannin-Kelley Co 

Owensboro—The Owensboro Planing Mill Co. has de 
creased its capital stock from $150,000 to $113,700 

MICHIGAN. Bay City Goetz & Schmidt have 
coeded by Goetz & Goetz, 

Cadillac-Grand Rapids The A, F 
Co is closing out, 

lorsyth--B. J. Goodman has been succeeded by the Tit 
the Lake Lumber Co, 

Grand Rapids—The A. 1, De nnis cent & Lumber Co 
decreased its capital stock to $225,0( 

Grand Rapids——-The Interchang atike Fixture Co. has 
heen succeeded by the Sterling De sk Co, 

Mila—The Tula Lumber Co, has been succeeded by the 
Jensen Lumber Co. 


MINNESOTA, Bejou The Bejou Hardware & Lumber 
Co. hus been succeeded by the Wileox Lumber Co., with 
purchasing department at Detroit. 

last Grand Forks—The retail yard of the Grand Forks 
Lumber Co, has been acquired by the St. Hilatre Retail 
Lumber Co.; J. V. Hogan will be in charge. 

MISSISSIPPI. Hattiesburg—The Hattiesburg Machine 
& Foundry Co. has been acquired by the Enterprise Ma 
chine & Foundry Co 

Jackson-—The Enochs Lumber & Manufacturing Co. has 
been succeeded by Enochs & Flowers 

MISSOURI. Buckner-Grandview-Harrisonville-Pleasant 
Hill-Wellington—J, C. Jones & Sons have been succeeded 
by the J, C. Jones Lamber Co 

Calro—Walter G. Boney has been succeeded by the Cairo 
lumber Co, 

Center—The Gillam-Smith Lumber & Mercantile Co 
hos sold its yard to the Robey-Robinson Lumber Co., of 
Monroe City 

Kansas City-The Forrester-Nace Box Co. has increased 
its capital stock to $100,000, 

Lee's Summit. J. C. Jones & Sons have been succeeded 
hy the J. ¢. Jones Tamber Co., incorporated with an 
authorized capital of $200,000 

St. Louts-——-The Bradley Lumber Co, and the Chicago 
lumber & Coal Co. have moved to Kast St. Louis, I 

NEBRASKA. Grand Island—-W. Tl. Harrison has. been 
sueceeded by the W. Hl. Harrison Co. 

Holbrook—W. F. Neel has been succeeded by the Perry 
& Bee Co,, with headquarters at Cambridge 

Omaha—George A. Hoagland has been succeeded by 
George A. Hoagland & Co. 

( Neill—The Galena Lumber Co. has been succeeded by 
Clyde N. King. 

NEW HAMPSHIRE. Franklin Glines & Stevens Co 
has been succeeded by the Franklin Lumber Co 

NEW JERSEY. Little Falls William BD. Wilson has 
heen succeeded by the William DD. Wilson Co., with an 
‘uthorized capital of $50,000, 

NEW YORK. Dundee Harlow Goble has withdrawn 
from Goble Bros. 

New Rochelle Hl. Wh. Todd has been succeeded by 
\lonzo Guest as president of the New Rochelle Coal & 
lumber Co. 

Vhoenix CC. A. Larned has been succeeded by the A, 
Larned Lumber Co,, with an authorized capital of $25,000. 

NORTH DAKOTA. Grace City—The 1. R. Wells Lum- 
ber Co, has been succeeded by BF. A. Christianson, 





have sold 


main 


has 


Co. has 


has increased its 


been sue 


Lumber Co, has filed 


hy 


has 


» been suc- 


Anderson Lumber 


has 








OHIO. Orrville-—Kinney & Son have been succeeded by 
the Kinney Lumber Co. 

Rushsylvania G. O. Day has been succeeded by Phil 
lredmore, 

Toledo -The Big Four Hardwood Co, is liquidating. 

OKLAHOMA. Calumet The Calumet Lanaber Co. is 
out of business. 

TENNESSEE. Bradford--R. 1. Crider has been sue 
ceded by the R. i. Crider Lumber Co, 

Memphis—The John M. Woods Lumber Co. has_ in- 
creased its capital stock to $50,000. 

TEXAS. El Paso The Madero Co, is out of business, 

San Augustine The J. Hl. Berryman Lumber Co, is out 
of business, 

Winfield The Winfield Lumber Co. has been succeeded 
by Cobb & Gingles, 

VIRGINIA. Lynchburg The Leftwich Timber Co. 
‘Ine.) has inereased its capital stock from $10,000 to 
£200,000, 

WASHINGTON. Ciate—-The Gate City Lumber Co. has 
been sold by sheriff to David Johnson, 

Locke—-D,. C, Neafus ts out of business, 

WEST VIRGINIA. Parkersburg Louis Dudley of the 
Citizens Lumber Co. has bought the business and stock 
of the Radeker Lumber Co, 

WISCONSIN. Grand = Rapids The  Oberbeck ros. 
Manufacturing Co. has changed its name to the Ahdawa- 
“am Furniture Co, 

Marshfield—The Bissell-Wheeler Lumber Co. has’ tin- 
creased its capital stock from $25,000 to $50,000, 

Odanah-——The J. 8S. Stearns Lumber Co, has decreased 
‘ts capital stock to $1,200,000. 

Plymouth--The Western Parlor Freme Co, has changed 
its name to the Maxwell Co. 





INCORPORATIONS. 


ALABAMA. Mobile— Southern Novelty 
manufacture furniture and furniture novelties), author- 
ized capital $15,000; O. T. Arnold, president; K. 1. Pat 
terson, vice preside mnt and J, E. Thompson, secretary and 
treasurer, : 

ARKANSAS. Arkadelphia—Arkadelphia Lumber & Sup- 
ply Co.,, authorized ca fat $10,000; N. V. Wright, presi- 
dent and secretary and H. I, Wright, vice president, 

Corning —J. W. Black Lumber Co., authorized eapital 
$50,000. 

CONNECTICUT. Bridgeport Vincent Bros. Co.. au 
thorized capital $50,000, 

New Haven—Sound Lumber Co,, authorized capital $50, 
000; M. J. Connelly, W. FE. Douglas and R. LL. Walkley. 

Suffield—-Spencer Bros. (to deal in lumber). authorized 
capital $75,000; Clinton Spencer, Samuel Ro Spencer and 
Hloward C, Cone, 

DELAWARE. Georgetown Georgetown Lumber Co 
authorized capital $50,000; Robert Short, Frederic Walls 


Works = (to 


and George KE. Walls 
_ ILLINOIS. Chicago— William Krug & Son Co., author 

ized capital $2,500; William Krug, William J. Krug, Rosina” 
Krug and Elizabeth Krug. 

Chicago—J, 
capital $2,500. 

Springtield— W. G. Souders & Co. (to do a general in- 
vestment bond business), authorized capital £500,000 

Waterloo—-Gauen Mercantile & Lumber Co,, authorized 
capital $20,000. 

INDIANA, sroad) Ripple—Broad Ripple Lumber Co., 
authorized capital $25,000; ©. W. Buddenbaum, P. G. Bud 
denbaum and W, C. Buddenbaum. 

Mount Vernon— McGregor Phillips Co., 
tal $60,000, 

KENTUCKY. Lexington—Eureka Coal & Mineral Co (to 
develop timber and coal lands in eastern Kentue ky), 
thorized capital $75,000; O, A, Sears and others 

Pineville Ben F. Hawn Lumber Co., authorized eapital 
$15,000; Ben F, Hawn, James M. Gilbert and others 

Sturgeon Sturgeon Sawmill, Logging & Steam Nar 
row Gauge Tram Road Co., authorized capital $2,000; A 
A. English, Charles D. English and others 

LOUISIANA, Shreveport—American Furniture 
thorized capital $50,000; 8. Kaplan, president. 

Monroe Anderson Land & Timber Co., authorized capi 
tal $15,000; Arthur C. Call, president; James KE. Hendet 
son, vice president, and Joseph A, Moore, secretary and 
treasurer, 

Shreveport— Louis Werner Stave Co. (to buy, sell and 
export staves, headings, ete.), authorized eapital $500,000; 
Louis Werner, president and treasurer; H. A. Kobler 


Madsen Manufacturing Co., authorized 


authorized capi 


0., aU 


. vice 
president, and R, Latzko, secretary 
MAINE. South Berwick—Ossipee Specialty Co. (to con 


duct a lumber and manufacturing business), authorized 
capital $10,000; Herbert W. Hobbs, president and treas 
urer and Fred A. Hobbs. 

Bangor Blaisdell Bros. Co, (Inc.) (to engage in log 
ging, lumbering, ete.), authorized capital $100,000; HL Ty, 
Hodge, president; LL. C. Stearns, jr., treasurer, 

MASSACHUSETTS. RBoston—Walter 8S. Barnes & Son 
(Inc.) (to operate a box factory and deal in box lumber), 
authorized capital $100,000; Frank Barnes, president and 
treasurer, Walter S. Barnes and D, G. Robbins. 

Haverhill-A. Dalton Box Co., authorized capital $25, - 
000; Richard B. Hamor, president; Annie 8. Dalton, treas 
urer, and J, Frank Brown, Bert S. Wheeler and Anna 8, 
Hopkings,. directors. 

Somerville — Boston Sawdust & Shavings Co. (to deal in 
wood products), authorized capital $20,000; Tim White, 
president; Michael J. Leahy, treasurer, and G. LL. Morrell 

Webster—-Webster TIumber & Supply Co., authorized 
capital $25,000; John Murdock, president and treasurer, 
Io. S. Hill and J, J. Connelly. 

Williamsburg -Bradford Lumber Co., authorized capi 
tal $25,000; C. R. Damon, president, Gilbert M. Bradford 
and F, L. Taylor. 

MICHIGAN. Decker (P.O. Marlette) Decker Grain & 
Lumber Co,, authorized capital $20,000. 

MINNESOTA, Mitineéapolis -Richards-French Lumber 
Co., authorized capital $100,000. 

NEW JERSEY. Newark-—F. G. Smith Piano Co., au 
thorized capital $30,000 

Somerville—Charles J. Smith Co., 
$125,000. 

NEW YORK. Malone Malone Excelsior Co. (Ine.) (to 
manufacture excelsior, wood products ete.); Monroe Mar 
shall, Harry S. House and Hiram D. Thompson. 

Gerry—Strong Veneer Co, (Ine.), authorized capital 
$100,000; Emily A. Strong, Burdette BE. Strong and John 
N Chappell, 

New York-——Fatate of Frederick Buse (Ine.) (to manu- 
facture lumber ete.), authorized capital $1,500; Wilhelmina 
B. Buse, Henry W. Buse and Adelheid M, FE, Ernst. 

New York Chase Talbot Co, (Inc.) (to engage in lum- 
ber ete. authorized capital $10,000; Hammond ‘Talbot, 
Frederic py, Katon and H. F. Wiegand. 

New York—Hardwood Tie & Sugar Lands Co. (Ine.), 
authorized capital $1,500,000; Maud Bradfield, Leonie 
Kehres and Herbert R. King. 

New York—Herman Martin Co, (to deal in lumber), 
authorized capital $40,000, 

New York—Panama Co, (to develop timberlands, deal 
in lumber ete.), authorized capital $1,000,000; C. C, Arose- 
mena, Charles F. Delaney, Thomas Lancost, Charles F, 
Rideal and William M. Pyle. 

North Tonawanda—Doebler Planing Mill (Ine.), au- 
thorized capital $15,000; Alfred G. Doebler, John K, 
White and Frederick V. Degnann 

Skaneateles—Skaneateles Lumber Co. (Ine.), authorized 
capital $25,000; John LL. Schultz, Flora M. Schultz and 
George A. Hoag. 

OHIO. Cuyahoga Falls--Builders Supply Co. of Cuva 
hoga Falls, authorized capital $15,000; William J. Fatler. 
Charles PD. Grant, William T. Evans, W. A. Searl and 
hz 3 


authorized capital 





John S. Oram Co, (to engage in the coover- 
age business), authorized capital $60,000; W. HL. Keim 
Oscar W. Oram, William Clark, FE. J. Oram and KMdward 
J. Kovanda, 

OKLAHOMA. Oklauhoma-—-James-Kilpatrick Post & Tie 
Co., authorized capital $5,000; James J. Kilpatrick, John 
Kilpatrick and M. W. James. 

Okmulgee—Robold Lumber Co., 
$40,000. 

REGON. Portland J. Hl. Fenner Lumber Co., au 
thorized capital $5,000, 

PENNSYLVANIA. [etna Fort Pitt Box Co., authorized 
capital $25,000; Joseph Exler, president; Max Friedman, 
vice president, and Morris Aronson, secretary and 
treasurer, 

SOUTH CAROLINA. Columbia—Columbia Chair Co.,, 
authorized capital $50,000; Logan C, Murray, W. FE, Grin- 
stead, R. F. Warfield and W. L. Augustus, 

TENNESSEE. Nashville-—-W. J. Hargie Lumber Co., 
authorized capital $50,000; W. J. Hargie, C, W. Hargie, B 
D. Hargie and H. T. Huffis. 


authorized  cupital 





PACIFIC COAST 





Important Announcement to Shingle Buyers 


At the urgent request of many Retail Dealers and Sales ¥, 
men, we have decided to apply our “3 GRADES IN 1 THICK- 
NESS” rules to the 6 to 2 shingles in addition to the other 
grades we have been manufacturing. 


OUR SPECIAL GRADES ARE: 


Ast grades —I6 inch 610 2 EXTRA CLEARS; Ib inch 5 to? EXTRA CLEARS; 
18 inch Sto 2 EUREKAS and 18 inch 5 to 244 PERFECTIONS, 
(To be strictly clear, 4 inches and wider, 90°) vertical grain.) 
2nd grades—I6 inch 6 to 2EXTRA *A*; 16 inch Sto? EXTRA *A*; 
18 inch Sto 2EXTRA *A* “and 18 inch 5 to 2‘4 PUGET A 
(To be strictly 1@ inch clear butts and better not passable to 
first grades, 3 inches and wider.) 
3rd grades—‘'6 inch CLEAR A BETTER’ — being the 3rd grades from 6 to 2 
CLEARS, 5 to 2 CLEARS, 5 to 2 EUREKAS and 5 to 244 PER- 
FEC TIONS. (To be strictly 6 inch clear butts and berter not 
passable to 2nd grades, 2 inches and wider.) 








Write for prices or ask our salesmen, All our stock manufacture? 
full thickness when green; the shrinkage in kilo drying is only slight, 


COMMERCIAL SHINGLE ComPr.\y 
BELLINGHAM, WASHINGTON 
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Direct From Mill to Dealer 








WE WANT ORDERS FOR 


Select Common 


Railroad and Bridge Timbers 
Barge and Car Building Material 
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Johnson Creek Lumber Co. 


Sales Office: 1023 White Bldg., 
SEATTLE, WASH. 
Mill: RAINIER, WASH, 


Shipments via C. M. & St. P., 
O. WLR. &N., G. No and N. P. 
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Washington Fir California Redwood 
Cedar and Spruce Red Cedar shingles 
en 

H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 


Complete Stock of above for Coast Shipment 
or from our Minnesota Transfer Warchouse 














Eureka Cedar Lumber & Shingle Co., Hoquiam, Wash. 
Our Specialty 
RED CEDAR BEVEL SIDING 
AND SHINGLES 


We also manufacture FIR LUMBER of every description. 


. 








A Phone Call 


at either Chicago or St. Louts places our entire organ- 
ization at your service. 

Your ticket, your berth and all details for your trip 
via C & ET is arranged for in a ‘‘ jiffy’? by men 
with whom courtesy is a fine habit. 


C. & ELL. 


(Chicago & Eastern Ilinois Railroad) 


Between 


Chicago and St. Louis 


Three ‘‘time saving’’ trains, daily each way 


F. J. Deicke, GAP D., J. F. Govan, GAPD., 
St. Louis Chicago 
Piss Main 3390 


_ | Harrison 5115 
* | Central 314 Phones 


Automatic ve-377 














RETAIL LUMBER DEALERS. 


A copy of “Bungalowcraft" in retail lumber offices, to 
show to prospective builders, will increase sales, The best 
book on bungalow building. Shows many views of charming 
bungalows, floor plans, interior arrangements, cozy corners, 
—— fireplaces, furniture etc. Canvas binding, postpaid, 
$1.5 paper, $1. Return privilege Illustrated circular on 
pean ; 

AMERICAN LUMBERMAN, 431 8. Dearborn St., Chicago, 
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The Fundamental Principles 





Hercules Wire 
Rope combines 
strength, elastic- 
ity, toughness and 
flexibility in just 
the right propor- 


tions for maxi- 


mum wire rope 


service. 


ERCUL 


RED-STRAND 


RE ROP 


Tough - Strong ~ Safe - Durable 


No detail of he 
manufacture is 
too small or too 
large to be omit- 
ted in the making 
of Hercules rope, 
if it will in any 
degree add to its 
service 











Remember the 
principles. 


A. Leschen & Sons Rope Co. 
ST. LOUIS 
Salt Lake 
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WE SOLICIT YOUR 


LUMBER ACCOUNTS 


Members of the Lumbermen’s Association of Chicago. 








GEORGE T. KNOX 
Cedar Shingles and Yellow Pine 


Lumber 
1527 Monadnock Block, - - 








CHICAGO, ILL. 








FRANCIS [. JOHNSON JR. 


625 LUMBER 
STOCK COMMISSION 
EXCHANGE CHICAGO 


- 
| 
| 
| 
| 
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H. L. ADAMS 
Commission Lumber 


314 Chamber of Commerce, CHICAGO. 


J. L. Lane & Company 


SEND US ANY ITEMS 
YOU WISH TO SELL. 














531-2 Stock Exchange Bldg., CHICAGO, ILL. 








WOODSMEN’S MANUAL The Manual for Northern 
Woodsmen, by Austin Cary, 

contains 250 pages of useful information on land surveying, 
map making, log measurement, estimating standing timber, 
log-arithmic and many other tables. 





Canvas bound, $2.00 postpaid. 


American Lumberman, 431 So. Dearborn St., Chicago 


TEXAS. Rayford Switch (P. O. Spring)—Sturgill- 
Hirsch Lumber Co., authorized capital $2,000; J. R. Stur- 
gill, Carl Hirsch and M. C. Wagner. 


VIRGINIA. Norfolk 
thorized capital $25,000; 


Dominion Lumber Co. 
Edward R. Baird, jr., 


(Inec.), au- 
president; 


W. H. Moreland, secretary. 

WASHINGTON. MclIntosh—Clear Lake Logging Rail- 
road Co., authorized capital $50,000; George Dysart, 4 
Perry and George C. Ellsbury. 

Morton—Hardy Lumber Co., authorized capital $5,000; 
G. G. Hardy. 

Seattle—Chicago Lumber & Coal Co., authorized capi- 
tal $25,000; F. D. Forbes, H. A. Brandier and E. W. 
Bundy. 

Seattle—Orvis Lumber Co., authorized capital $12,000. 





Tacoma—Modern Stump Burner Co., authorized capital 


$16,000; Thomas Holt, Brooks B. Wilson and C. C. Wilson. 
Tacoma—Northern Woodenware (Co., authorized capi- 
tal es John Bagley, Martin Miller and A. W. Van 
Arsdall. 
WEST VIRGINIA. Huntington National Interior 


authorized 
Castle, H. P. 


Finish Co., 
Fred W. 
Preston. 
WISCONSIN. 
thorized capital 
and others. 
Hartland 
ae 


capital $80,000; EK. M. 


Byrne, jr. 
Tompkins, H. C. Warth 


and F. Cc. 


Fond du Lac 
$45,000; 


~Middleton Lumber Co., au- 
Roy E. Read, G. J. Middleton 


Hartland Manufacturing Co. 
and similar lines), 


(to manufacture 
authorized capital $20,000; 


T. A. Bakken, W. B. H. Kerr and John Krause. 
Merrill—Lincoln Box Co., authorized capital $25,000; 

J. G. Wenzel. president; R. C. Hackbart, vice president, 

and George Misterek, secretary and treasurer. 
Ripon—Middleton Lumber & Fuel Co., 


0 authorized capi- 
tal $45,000; G. J. Chittenden and J. A. 


Middleton. 


Middleton, F. T. 


Sheboygan Falls Wood Tire Silo Co., authorized capi- 
tal $20,000; H. E 3oldt, president; J. K. Widder, vice 
president and manager; G. A. Robbins, secretary and 
treasurer 

BRITISH NORTH AMERICA. 
ONTARIO. Fort Frances—Lakes Timber Co. (Ltd.), 


authorized capital $50,000; William J. Law, Andrew A. D 





NEW VENTURES. 


ALABAMA. Mobile—The 
open a yard here. 

Talladega—The Alabama Lumber Co 
planing mill business. 





Lippencott Lumber Co. will 


recently began the 


ARKANSAS. Cabot—David & Thornton, of Beebe, will 
open a lumber and shingle yard, carrying a complete line 
of builders’ materials. 

Tuckerman—aAnderson & Julian will open a retail vard. 

ILLINOIS. Metropolia—The Paducah Pole & Lumber 
Co. has established a branch vard here. 

MAINE. Center—D. H. Heal & Co. have begun dealing 
in all kinds of lumber. 

MICHIGAN. lIonia—The Ionia Lumber Co. will begin 
business here. 

MINNESOTA. Minneapolis—The S. H. Davis Lumber 


Co. recently began the wholesale 
Minneanolis—W. H. Kemper, jr., 
sale hardwood business under the firm name of the 
per Lumber Co He will also handle lumber at 
from a yard in the southeastern part of the city. 

Minneapolis—F. A. Kingsley has entered the wholesale 
and commission lumber business, western lum- 
ber and shingles, white cedar and hardwood 
flooring. 

Minneapolis—H. M. 
wholesale business. 

MISSISSIPPI. Egypt—The Egypt Hardwood lumber 
Co. recently began manufacturing hardwood lumber 

Gulfport—The Stewart Door Manufacturing Co. recentls 
began business. 

MONTANA. 
Co. will open 
charge. 

Livingston—The A. W. Miles Lumber & Coal Co. re- 
cently began business; E. M. Sybert, manager. 

NEW JERSEY. Jersey City—Charles (. Adsit and Alex 
Morton will conduct a lumber and storage business at 54 
Steuben Street. 

NEW YORK. New York—The Black Rock Manufactur- 
ing Co., manufacturer of yellow pine and hardwoods, of 
Mobile, Ala., has opened an office at 17 Battery Place, in 


business. 

has entered the whole- 
Kem - 
retail 


handling 
products 
began the 


Stocking & Co. recently 


Lumber 
Lyng in 


Missouri River 
with Hilmen C. 


Highwood—The 
a branch yard here 


charge of E. T. Carvin. 
New York Jonathan Jackson has opened offices at 308 
West Thirty-seventh street to conduct a lumber business 


New York—The Ward Lumber Co., 
Lynchburg, Va., has opened an office 
in charge of James C. Place. 

NORTH DAKOTA. Alexander—The 
will open a yard. 

OHIO. Columbus—The Kendall 


burgh, has opened an office. 


with headquarters at 
at 1 Madison Avenue 


Slope Lumber Co. 


Lumber Co., of Pitts- 


OREGON. Portland—W. C. Craig & Co. recently began 
wholesaling lumber and shingles. 
PENNSYLVANIA. Philadelphia—K. C. Magruder re- 


cently began wholesaling lumber 
nut Streets. 

Youngdale—The H. R. Moyer 
gan manufacturing lumber. 

SOUTH CAROLINA. Sioux Falls—W. T. 
began the commission lumber business. 

TEXAS. Dallas—The Godley Carroll Lumber Co. re- 
cently began the wholesale and retail business. 

VIRGINIA. Norfolk-—The Murray Lumber Co. 
gun the wholesale business. 

WEST VIRGINIA. Parkersburg 
sold his interest in the Mercereau Lumber Co. and has 
organized the Charles E. Lane Co., which will do a gen- 
eral lumber and tie business, handling large quantities of 
railroad material. The offices of the new company are 
located in the Union Trust Building. 

WISCONSIN. Two Rivers—The Haas Manufacturing 
Co. has been formed by George Haas and William Plantico 
to manufacture cedar chests of all kinds and cabinets. 

Wausau—Thomas A. Taylor recently began the whole- 
sale lumber business. 

WYOMING. Buffalo—The Pioneer Lumber Co., of 
Sheridan, has established a branch yard here in charge of 
J. A. Terry, president of the company. 


BRITISH NORTH AMERICA. 


SASKATCHEWAN. Prince Albert—The 
Lumber Co. (Ltd.) recently began business. 


at Forty-sixth and Wal- 
Lumber Co. recently be- 
Keith recently 
be- 


has 


Charles FE. Lane has 


McDiarmid 





NEW MILLS AND EQUIPMENT. 


ARKANSAS. Clarendon—The Chicago Veneer Co. will 
erect a large veneering plant to cost about $75,000. 
Cotter—The Mount Olive Stave Co., of Mount Olive, will 


factory. 
—The Forked Leaf Oak Co, 


establish a stave 


Heber Springs will erect a 


plant to manufacture wagon and implement stock and 
will install machinery to cost $7,000. 
FLORIDA. Roy—The Melton Lumber Co., of Palatka, 






with a 


will erect a sawmill 
of lumber. 

St. Andrews—The 
build a planing mill with a daily capacity of 50,000 teet 
lumber 


daily capacity of 35,000 | 


German-American Lumber Co, 


Will 


GEORGIA. Cave Springs—-The Cave Springs Plani 
Mill will erect a 20-machine planing mill. 

LOUISIANA. Jonesville—H. M. Wheeler and J 
Jones will erect a plant to manufacture buggy bodi, 
automobile bodies, ete. 

MICHIGAN. Grand Rapids—The Sterling Desk Co. \ 
erect a plant to cost $20,000. 


Topaz—R. Stindt will erect a sawmill. 

MINNESOTA. Minneapolis—Alfred E. Anderson, {; 
merly of Dawson, will start a furniture factory here 

MONTANA. Libby—-Fred Burlingham and W. M. Sn 
will erect a factory to manufacture store fronts, sx 


doors, blinds, ete. 
Libby—The 
OHIO. 
recently 
siderably 


Libby Lumber Co. 
Osnaburg—C. C. Kagey is 
destroyed by fire. The new 
larger than the one burned. 


is erecting’ a sawmill 
rebuilding sawn 
mill will be «. 


PENNSYLVANIA. Etna—The _ Pittsburgh Indust: 
Development Commission announces a_ plant” will 
erected here to be known as the Fort Pitt Box Co 


company will engage 
wooden boxes for 


in the manufacture of 
all purposes. 


small, hex 


TENNESSEE. sethpage (R. F.) D Rogana)—'] 
Greenwood Flooring, Mill & Elevator Co. will rebu 
plant burned recently at a loss of $15,000, 

Dickson—The Dickson Planing Mill Co. will install 


additional dry kiln. 


VIRGINIA. Norton-—The 
will build a plant. 


Douglass-Walker Lumber ¢ 


WISCONSIN. Milwaukee—The Willer Manufactur 
Co. will erect a modern factory next summer for | 
exclusive manufacture of door and window screens 


order only. 
quarters 


The company is 
and taking care of 


CASUALTIES. 


Fort Smith—January 11 
was damaged by fire to the 


now housed in 
its business 


tempor 
as usual 








ARKANSAS. 
warehouse 


Dvke Lore 
extent of $5,000 


CALIFORNIA. San Pedro—January 10 the E. K. Wo: 
Lumber Co. was visited by fire. The flooring shed, a « 
kiln and part of the mill burned The burned building 
will be rebuilt at once and the mill facilities materia 
increased. 

KENTUCKY. Campbellsville— The slave mill of J 
Gowdy was burned recently; loss $2,5 

LOUISIANA. Garyville— The bri k fuel houses of 
Lyon Cypress Lumber Co. burned January 17: loss $350 
The loss of the fuel houses will not interfere with tl 


operation of the plant. 

New Orleans—January 16 the plants of the 
Distillery and the United States Industrial Alcohol C: 
were destroyed; loss $1,000,000 The blaze originated 
the cooperage department of one of the plants. Both con 
panies will rebuild. 


Internation 


MARYLAND. Baltimore—January 17 fire broke out 
the office building of the lumber vard of George Helfri« 
& Sons, causing considerable damage, which is covered 


by insurance, 


MASSACHUSETTS. Medway—The Medway Box Co 
factory was destroyed by fire January 20; loss $25,000 
MINNESOTA. Finlayson-—The planing mill and saw 


mill of J. C. Hoglund burned recently; loss $7,500. 
Minneapolis—January 12 fire destroyed the plant of ft} 
Twin City Sash & Door Co.; loss $15,000 
MISSISSIPPI. Brookhaven 


James A. Thompson's wood 


working establishment was destroved by fire reeently 
loss $10,000, which is partly covered by insurance 
Pascagoula—January 4 the planing mill and dry kil 
of the Farnsworth Lumber Co. were destroyed by fire 
MISSOURI. St. Louis—Fire in the vards of the Wilsor 
Reheis-Rolfes Lumber Co. caused $2,500 damage. 
NEBRASKA. Verdel—The Edwards & Bradford Lum 


ber Co. suffered a severe fire loss recently 


NEW YORK. New York—The Hirsch Lumber Co. sus- 


tained a loss of $60,000 in the recent fire which swept a 
portion of the Atlantic Coast Line export terminals and 
caused a total loss of $225,000, which is covered. by insur 
ance. The Apex Manufacturing Co. sustatmed a loss of 
$8,000. 

OHIO. Bucyrus—The Fate-Lea Handle Factory was 
damaged by fire January 15; loss $500. 

PENNSYLVANIA. Philadelphia—The William Cram, 
& Sons Ship & Engine Building Co.’s yards were visited 
by fire January 8, causing a loss of $200,000. 


SOUTH DAKOTA. Rapid 
the Lanphere-Hinrichs Co. was visited by fire 
The loss is $75,000, which is covered by 
planing mill, other buildings and lumber 
TENNESSEE. Knoxville—-The plant of the Knoxvill 
Saw Mill Co. was destroyed by fire recently; loss $25,000 
partly covered by insurance. Plant will be rebuilt at once 


City—The sawmill plant of 
January 15 
insurance, The 
were saved, 





WASHINGTON. Hartford—Rucker Bros.’ shingle annex 
was destroyed by fire list week; loss $23,000, insurance 
$18,500. The plant will be rebuilt. 

CORRECTION. 


OHIO. Columbus—R. B. Lovell & Co. are not in the 
commission business as recent reports have them listed, but 
are in the wholesale lumber business. They are interested 
in mills with an output of about 30 cars a day in Arkansas 
and Mississippi, and in West Virginia own considerable timber 
and have an operation of their own which is very large 
They also operate several smaller mills. 


TIMBER LAND SALES 


The Southern Land Company, of Brownsville, 
bought 10,000 acres of land from W.. T. 
Miss., a sawmill machinery 
tion was between $900,000 














Texas, has 
Adams, of Corinth, 
manufacturer. The considera 
and $1,000,000. 


feet of western 
Forest in northern Arizona 
Government. The investment 
project, it is stated. will run to at 
work of cutting and hauling out 
about twenty-five years. 


Approximately 1,000,000.000 
lumber on the Kaibab: National 
is to be disposed of by the 
necessary to handle the 
least $3,000,000 and the 
the timber will require 


yellow. pine 


H. G. 
timber 
serger, 


Guyan, of Humbert, Pa., has bought a 15,000-acre 
boundary in Wythe County. Va.. from William G 
of Cumberland, Md. Ife will establish a band mill. 


The total receipts from the Government auction of 465,000 
acres of timberland in the Choctaw and Chiekasaw nations 
Oklahoma. the last ten days were $1,512,705. There re 
mains 1.279.000 acres to De disposed of. It will be sold at 
auction under the same terms as those by which the sales 
of the last ten days were made. 


A tract of 50,000 acres 
has been acquired by IF. W. 


owned by W. M. Nash 
Ayer, of Bangor, Me. 


& Sons 
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TROUBLE AND LITIGATION | 





WEEK’S NEWS OF THE MARKETS 








Institutes Voluntary Bankruptcy Proceedings. 


Jena, LA. Jan. 21.—In an effort to settle its financial 
dificulties and bring about a settlement between its ered 
iiors, Who recently filed involuntary bankruptcy proceedings 
cainst it, the Louisiana Lumber & Manufacturing Company, 
trough its board of directors, has authorized its president, 
1. O. Brown, to institute proceedings in voluntary bank- 
ruptey in the federal court at Shreveport. This action was 
tiken January 14, and the petition has already been filed 
in the United States Court. The schedule shows debts 

gregating $45,311 and assets of $34,510. The T. C, 
Cianton Lumber Company of Shreveport is mentioned as 

» of the creditors. Numerous seizures of property of the 

mpany prompted the directors to decide upon the bank- 

ptey proceedings, according to a copy of the directory’s 


lution, attached to the petition. The attachments and 
other acts of creditors are declared to be unjust and 
yutounded and due to a fight among the creditors. Among 







t liabilities 
| ) 


listed are the following: 


Salaries due em 
38; notes held by I. PF. 


Mathis & Co., of Rapides 
presenting the balance of the purchase price ot 
ber near the mill, which amount to $21,500; 


Vvees, 


rish, I 


t 
1) 
1 
t second 
mortgage on Mathis timber, on planing mill and tramroad, 
held by the 'T. C. Clanton Lumber Company of Shreveport, 
$7.500; twenty-four unsecured claims, $13,372: total debts. 
$45,811. The assets are listed as follows: 6,000,000 feet 
standing timber on Mathis tract, $15,000: sawmill and 
ining mills at Jena and Womack, $7,000; equipment, 
ofiice furniture, tramroads and irs, etec., $11,810; bills 
receivable, $2,500; total assets, $84,510. The involuntary 
pankruptey proceedings against the company were filed a 
few days ago by seventy-five employees, who claim unpaid 
November and December payrolls. 

















Timberlands Forfeited to Government. 

{Special telegram to AMERICAN LUMBERMAN. | 
ORTLAND, Ore., Jan. 19.—Twenty-six patents to timber 
lands near Sumpter, Ore., belonging to the Hewitt Land 
Company, holding corporation for Henry Hewitt, jr., of 
Seattle, were ordered forfeited to the government today bs 
United States District Attorney Bean on the alleged ground 
of fraudulent methods used in securing them. The e¢laims 
are covered with yellow pine and estimated to be worth 
$5,000 each. The government declared professional entry 
men were employed by agents of Hewitt to locate on the 
lands for small fees. The defense alleged innocent purchase 

(Special telegram to AMERICAN LUMBERMAN. ] 
LAFAYETTE, La., Jan. 20.—In accordance with a resolution 
of the board of directors. passed January 7, the Vorden- 
baumen Lumber Company (Ltd.!), through President KE. H. 
Vordenbaumen, of Shreveport, filed voluntary bankruptcy 
ceedings today in the Federal court. ‘The schedule shows 
liabilities of $75,765 and assets $105,585 





Houston, Tex., Jan. 18.—On application of the Ameri- 
can National Bank of Beaumont as plaintiff, Judge W. HI. 
Davidson, of the fifty-eighth district court, today appointed 
Hal G, Land as receiver to take charge of large consign 
ments of lumber at Port Arthur and Port Bolivar that 
were about to be shipped to Crow, Rudolph & Co., exporters, 
Liverpool, Englund. Mr. Land gave bond for $20,000. 

Phe action arises out of an indirect indebtedness to the 
bank, and in the petition Pickett Jones, a Beaumont lumber 
exporter, is made party to the suit. The plaintiff alleged 
that it holds four drafts totalling £2,014 sterling, or about 
£10,000, executed jointly by the defendants Pickett Jones 
concedes the bank’s claim and points out in answer to the 
petition that he is an indorser on other outstanding drafts 
of Crow, Rudolph & Co. amounting to £6,368 sterling, and 
he joins in the bank’s application for a receiver. 


New OrLEANS, Jan. 19.—A petition in involuntary bank- 
ruptey was filed in Federal court here January 16 against 
the Central Hardwood Lumber Company. ‘The plaintiffs 
include the Diamond Iron Works, Wilmot Machinery Com- 
pany, Simmonds Manufacturing Company, and others. Judge 
Foster appointed Capt. T. J. Woodward receiver of the 
company and directed him to take such action as might be 
necessary to protect the interests of the general creditors 


Cameron Company Wins. 

SANDPOINT, IpA., Jan. 19.—A decision in favor of the 
Cameron Lumber Company was handed down by the supreme 
court of the State Saturday. The Cameron Lumber Com- 
pany sued the Stack-Gibbs Lumber Company over the rights 
io the use of the Coeur Alene River for boom purposes. 
Judge R. N. Dunn, of the district court, held in favor of the 
defendant company. ‘The case was appealed to the supreme 
court and his dscision reversed. Chief Justice Ailshie and 
Justice Stewart agree, but Justice Sullivan dissents in a 
strongly written minority opinion. The case is said to be 
one of the most important that has gone to the supreme 
court. The plaintiff company, owner of sorting booms near 
the mouth of the Coeur d’Alene River, applied to the court 
to enjoin the Stack-Gibbs Company from maintaining and 
operating booms at the same point, contending that the 
latter was blocking navigation in the river. 








New ORLEANS, Jan. 21.—Aberdeen W. Stewart, doing 

general logging business at Hlackley and Ramsey, La.. 
filed a petition for a receivership January 11 in the United 
States District Court. Judge Foster appointed J. S. Foley, 
of the Brooks-Scanlon Lumber Company, receiver, authoriz- 
ing him to conduct Mr. Stewart's business temporarily as 
a going concern. ‘The schedules filed disclose total liabili- 
ties of $65,013, with assets of $34,025. 


GRANBY, CoNN., Jan, 21.—Franklin B. Lockwood, dealer 
in hardware, lumber and grain, has filed a_ petition in 
bankruptey. His liabilities are listed at $56,576 and assets 
consist of ste in trade, $22,377; real estate, $25,040; 
mortgaged, $6 eash on hand, $289; bills and notes, 
$433; horses, $1,175; vehicles, $700; farming implements, 
$250; machinery and tools, $1,525; other personal property, 
$2,094: and debts due on open account, $15,029, 














ENTERPRISE, Miss., Jan. 20.—Oliphant & Ward, operating 
two sawmills south of here, have filed a petition in bank- 
ruptey, giving liabilities of $9,000 and assets $5,000. Low 
prices was given as the cause of financial troubles. 


Varnapo, ALA., Jan. 19.—The sawmill plant and timber 
holdings of the Cranor Lumber Company here were sold 
at sheriff's sale last week to the First National Bank of 
Gulfport, Minn., for a consideration of $12,001. 


New ORLEANS, Jan. 21.—Judge LeBlanc, of the district 
court at New Roads, La., entered an order for the sale of 
all property of the Fordoche Lumber Company, in liqui- 
dation. 


Fremont, Nes., Jan. 22.-—The Fremont Carriage Manu- 
facturing Company has tiled) an involuntary petition in 
bankruptey. 


- ~— « 
Brooknyn, N. Y., Jan. 20.-—-Levin Kronenberg & Co 
have filed an involuntary petition in bankruptey. 


GLASGow, Monv., Jan. 20.—H. M. MelIntyre & Co. have 
liled an involuntary petition in bankruptcy. 


For Editorial Review of Current Market Conditions 
See Page 24. 





irade at the Chicago yards is seasonable. Stocks 
are in pretty good shape and so long as the building 
in the city and suburbs continues on the same basis 
as it is at present, just so long will the yards have a 
steady call for all kinds of building material. The 
serious trouble with Chicago trade is that competi 
tion is altogether too keen. Values seem to have been 
lost sight of to a large extent, so much so that 
profit margins have been practically wiped out. 

Lumber receipts at Chieago during the week ended 
January 17 aggregated 32,457,000 feet, against 48,- 
384,000 feet for the corresponding week in 1913. Total 
receipts from January 1 to January 17, 1914, amounted 
to 77,275,000 feet, a decrease of 62,764,000 feet over 
the corresponding period last year. Shipments for the 
week ended January 17 were 12,307,000 feet, a de- 
crease of 777,000 feet over the corresponding week in 


1913. Total shipments from January 1 to January . 


17, 1914, aggregated 34,309,000, 7,702,000 feet less 
than was shipped from Chicago during the same pe- 
riod in 1913. Shingle receipts for the week show a 
decrease of 813,000 over the corresponding week in 
1913, while total receipts from January 1 to January 
17, 1914, show a decrease of 3,517,000. Shipments of 
shingles for the week show a decrease—2,394,000 in 
amount—over the same week last year, while total 
shipments show a decrease of 6,562,000 over the com- 
parative period from January 1, 1913. 
Chicago Lumber Receipts and Shipments. 
Reported by the Board of Trade. 
RECEIPTS, WEEK ENDED JANUARY 17. 


Lumber. 


NShipgles. 
1914. ; ee .... 382,457,000 


6,205,000 











tS 48,384,000 7.518.000 
Decrease oe ...... 15,927,000 813,000 
TOTAL RECEIPTS JANUARY 1 TO JANUARY 17. 
Lumber. Shingles. 
0S @ were ers ee 2 .. 77,275,000 19,699,000 
1913 .... ; ih ... 140,039,000 23,270,000 


Decrease ........ .. ++ 62,764,000 
SHIPMENTS 





3,571,000 


—WEEK ENDED JANUARY 17. 


Lumber. Shingles. 
1914 ... =e . eosevee 1Z801,000 5,669,000 
EVIS «etaas 13,084,000 8,063,000 


DeCrease ....ccccsccsccece 777,000 2,394,000 
TOTAL SHIPMENTS, JANUARY 1 TO JANUARY 17. 





Lumber. Shingles. 
TOTS. cio 5 baa e seb eeuresrcdeee +s COOOIOO 13,541,000 
BOIS coccive eee saenane ... 42,011,000 


20,103,000 


teers 7,702,000 6,562,000 
Permits issued by the Chicago building department 
for week ended January 21 were: 
CLASS No. Value. 
PIR i as cba eo a Ss Oo wa e-e wee 10 § §,825 
$ 1,000 and under S$ 5,000 5 140,800 


Decrease 











5,000 and under 10,000.... 146.200 
10,000 and under 4 eee 122,000 
25,000 and under AO | ae 5 ' 
50.000 and under 100,000.............. 1 75,000 
soard of Edueation, 3-story brick school... 1 250,000 

pi en ee eee ae ee ere een mer ee a 104 § A 
Average valuation for week.........-eeee. “a 8,892 
Totals previous week. ........sccceseveces 89 





Average valuation previous week 





Totals January 1 to January 27, 





Totals corresponding period 1913 3,299,425 
Totals corresponding period 191: 1,584,000 
Totals corresponding period 2,989,210 
Totals corresponding period 4,568,750 
Totals corresponding period 6,619,350 
Totals corresponding period 1,690,200 
Totals corresponding period 2,778,050 
Totals corresponding period 1,965,800 
Totals corresponding period 1,632,000 





NORTHERN PINE. 


Chicago.—The trade in northern pine, while slow, has 
been fully as good as could be expected for the time of 
year. New orders for the upper grades of white pine 
are not plentiful, but the situation is not considered bad 
for the present season. The list is firmly held and in- 
quiries are a little more numerous than at the close of 
last vear, Although all grades are moving, there still con- 
tinues to be much complaint of the broken stocks of Nos 
4 and 5 boards. 





Minneapolis, Minn.—This week marks the usual begin- 
ning of buying activity by the retail yards of Minnesota 
and surrounding States. The lumbermen in for the big 
retailers’ convention take the opportunity to survey and 
test out the market situation. Some of them place orders 
and others wait until they get home and then figure out 
the prices they have obtained and make out their orders. 

good attendance of retailers is present this week and 
there is considerable interest in the market. It is ad- 
mitted that retail stocks are unusually low. The inevit- 
able shortage of log production in the northern pine 
camps is a strong factor and dry stocks of pine show no 
marked surplus anywhere, so the price situation is firm 
in spite of the quiet trade. 


Bay City and Saginaw, Mich.—Stocks of pine in the 
hands of local dealers are considerably smaller, seasonally 
considered, than usual. This is due to the fact that im- 
portations by lake last season were light, comparatively, 
and the small quantity of pine cut at interior railroad 
mills in this region was much smaller than usual. Prices 
for pine have not shown much change. Lower grade 
lumber utilized in box making is in better demand than 
higher grades, and the bulk of pine handled here is of 
the cheaper grades. 


New York.—Inquiries come along a little better since the 
first of the year there seems to be.a better feeling of 
eonfidence. However, actual orders come about slowly 
and yards feel their way cautiously. Prices are steady 





and practically no stocks are urged for quick shipment, 
indicating that the situation is well in hand and that the 
approach of spring trade will bring an upward trend of 
prices. 


Buffalo, N. Y.—The trade in white pine is quiet, users 
of low grades, as the box factories, complaining that 
prices are too high as compared with the prices they are 
getting for their goods. Still they are not making any 
move to put in other woods and it looks as if the change 
would be made only when white pine can no longer be 
had. The sare is true to some extent with siding and 
other high grades. If the owner wants the wood he is 
used to he will pay the price. Stocks are fair. 


North Tonawanda, N. Y.—Trade is jogging along slowly. 
but considerable new business earlier in the month and 
increased inquiries are considered by dealers ample reason 
for taking an optimistic view of the prospects for a most 
active consumption of stock a little later. Unfavorable 
weather for building of any kind during the last two 
weeks has not encouraged wholesalers to look for much 
new business. 








Pittsburgh, Pa.—-Demand for white pine has shown 
some increase in volume and while no change is reported 
in price, consumers appear disposed to seek contracts 
covering a more extended period of requirements than 
was the case a few weeks ago. Upper grades are in ex- 
cellent demand and large stocks are not available. This 
has stimulated the general price tendency. Low grades 
are fairly active and slightly firmer. Generally the trade 
regards the situation to be promising. 


EASTERN SPRUCE. 


New York.—Reports from the East indicate a steady 
run of manufacturing and very little accumulation. Whole- 
salers here report a better run of business since January 
1 and a substantial improvement in the inquiry situation. 
Yards are careful about putting out their orders and this 
cautious feeling is marked all through the district. Stocks 
in retailers’ hands are low but there is not much in the 
present building situation to warrant buying ahead to any 
extent. <A brisk opening of spring building trade would 
place many yards in position where they would have to 
scurry around sharply for assortments. This situation is 
being anticipated to a great extent by the larger yards 
which are slowly putting out better business. 


Buffalo, N. Y.—There is not much demand for eastern 
spruce in this market though some of the local dealers 
are handling it for the market farther east. It will not 
stand long shipments in competition with hemlock or 
yellow pine, though where the price is attractive it is in 
demand for house finishing and siding. It works rather 
too hard to displace white pine, so that it is a better seller 
eastward, where white pine freights are high. The stock 
that comes here is of very good grade and sells well. 


Boston, Mass.—Although inquiries have been received 
the last few days by local dealers for approximately 100 
carloads of spruce frames and random, prices are far 
from firm. The base quotation hovers around $24.50. 
Some authorities remain confident that the frame orders 
referred to above will be placed at a figure nearer $24 
flat. The cold snap of last week, when the mercury 
shrunk to the lowest point recorded by official Boston 
thermometers in seven years, slowed up the market appre- 
ciably. Random 2/4 is selling at $22.00; 2/3, $21.00; 2/5, 
2/6, 2/7, $20 to $21.00; 2/8, $22.50; 2/10, $24, and 2/12, 
$24.50. Spruce covering boards, 5 inches and up, can be 
bought for $22, and matched spruce boards, 10, 12, 14 and 
16 feet, are quoted at $24.50. 





Elkins, W. Va.—A slightly increased demand is notice- 
able and conditions in the trade are such as to warrant 
those who handle this wood to believe that it will not be 
long before spruce conditions will be highly satisfactory. 
Prices are still somewhat off color but heavy concessions 
are being made in only a few instances, though the price 
is not as satisfactory as it was several months ago. In 
instances a concession of $3 a thousand has been made. 





Pittsburgh, Pa.—Demand for spruce is holding its own. 
There has been no marked change over the last week, 
but inquiries are more plentiful and indications are strong 
for an active season for this lumber. A fair export trade 
is developing. 


WHITE CEDAR. 


Chicago.—Practically nothing is being done in the 
wholesale trade and operators are devoting much of their 
time and attention to woods work. Some snow fell the 
last week but not enough to make good roads. Prospects 
are good for the spring trade, which will probably clean 
up stocks being carried over in posts and in some lengths 
in poles. 





Minneapolis, Minn.—Some of the leading buyers have 
been placing orders for spring delivery, getting notice of 
the advances being scored in post prices because of the 
bad logging conditions and the curtailment of output 
that is certain for this year. Cedar men are compelled 
to mark up prices in order to come out even, because of 
the greatly increased cost of operating this winter, and 
the reduced supplies of stock fully warrant the increases. 


HARDWOODS. 


Chicago.-—The local trade has shown no particular fea- 
tures of special interest during the last week. There is a 
steadily good business for immediate wants,.but there is 
no speculative buying. The tone of the trade is not 
nearly as good as it was a year ago, but is much better 
than a couple of months ago. Reports from the furniture 
expositions are that orders are numerous, which should 
speak well for the trade a little later on, as stocks in 
both dealers’ and manufacturers’ hands are small. 
Wholesalers report more inquiries coming in from all 
over the territory. Traveling men are sending in a fair 
line of orders also. The demand for plain red oak and 
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YELLOW 
STRAND 
LOGGERS 


_ The woods are full of loggers 
who literally swear by Yellow 
Strand. It’s their stand-by—the 
one rope they can absolutely de- 
pend upon in any and every 
emergency. 


Yellow Strand lasts longer for every logging 
purpose because of its tremendous strength and 
elasticity. Its unusual flexibility, for steel rope, 
permits rapid operation of hoisting drums. Its 
absolute uniformity results in equal wear 
throughout and practically the same 
service from every rope. 

You will profit by using 
Yellow Strand. 
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quarter-sawed white oak is fair and gum is reported 


more active, but there is still complaint regarding the 


prices at which stock of this character is moving. Cotton- 
wood is practically at a standstill. A fairly large cut 
of hardwoods is promised at the northern mills. Birch 
and maple are in good position. As a matter of fact the 
whole hardwood list of the North is firm. 

Minneapolis, Minn.—Although demand is light and 
wholesalers say they have not known conditions to have 
been as quiet in years, the price situation does not show 
any material chahge. Prices of common birch, maple 
and basswood are strong. While there has been little 
doing here, information is that the southern mills have 
been enjoying a good demand from other quarters, and 
oak prices are holding strong. 





Bay City and Saginaw, Mich.—Trading in hardwood 
lumber is much improved. Stocks have run down and 
everything dry is being taken. Maple, beech, basswood 
and elm are in active demand. Prices are steady and firm. 


Kansas City, Mo.—The hardwood market is not showing 
so much snap as could be wished. This is naturally a 
rather slow season for hardwoods in this section and so 
there is no disappointment with conditions. With the 
feeling stronger in all the other woods it seems only 
reasonable to figure on renewed strength for hardwoods 
and that is what the manufacturers are expecting. Just 
now the mills are working Kansas City hard and there is, 
perhaps, a greater tendency to shade prices here than is 
the case generally. It is plain that the big buyers are 
in no hurry to place their orders. Gum is holding its own 
and is stronger, if anything, than oak. With the retail 
stocks all low and a general feeling of strength in lumber 
circles, sentiment is that a stimulated demand for hard- 
woods is likely to spring up any time now. 


St. Louis, Mo.—Demand has not developed any great 
improvement since the first of the year. A little more 
buying has been reported since inventorying has been 
completed, but it is of the small-order kind. Stocks in 
the hands of distributers are of good proportions and the 
larger mills are cutting at about the same rate that they 
did before the holidays. There is a fairly active demand 
for both plain and quartered red and white oak in most 
grades and the call for ash is fairly good. A fair request 
for the lower grades of cottonwood and gum is noted. 


Memphis, Tenn.—A fair demand is reported for plain 


and quartered red and white oak in the higher and lower 


grades and prices are well maintained. Call for ash is 
large enough to absorb offerings without difficulty and 


there is still a good movement in the lower grades of 


cottonwood and gum. 
easier. 


Prices, however, are slightly 


been no increase of note in the demand for red gum and 
the market therefor is admittedly rather unpromising. 
Cottonwood in the upper grades, as well as in box boards, 
is in limited request. Low grade cypress sells more freely 
than firsts and seconds. 


Nashville, Tenn.—Trade continues on a moderate scale, 


though shippers feel much encouraged by the inquiries 
being received. Active demand is expected by spring, and 
practically all big firms agree that there is no reason for 
A few export shipments 
are going to England and Holland. The flooring business 


making concessions in prices. 
and also box business are quiet. 


Louisville, Ky.—The general situation is showing im- 


provement and a larger volume of business is being booked 
by hardwood concerns than for some time. Inquiries are 
beginning to develop more freely, and while a lot of mixed 
car business is being handled, indicating that consumers 


are trying to hold their purchases down to their im- 
mediate requirements, the outlook is for active trade in 
all directions. Some contracts are being closed, and 
prices in many cases are higher than those quoted in last 
vear’s agreements covering the delivery of lumber. Con- 


sumers who have bought lumber on contract are having 
it come, through without delay, indicating that actual use 
is up #6 normal, and also suggesting that those who have 


been holding off will have to buy before long. The feel- 
ing among the hardwood men is optimistic, and with 
business showing a steady and well-defined improvement, 
the outlook is pronounced to be generally satisfactory. 


Eikins, W. Va.—Millmen and wholesalers observe a 
number of healthy signs that point to an increased de- 
mand for hardwoods within the next month or so. There 
is a better tone to the market and while prices on hard- 
woods have not greatly recovered from a slightly lowered 


price, nevertheless the demand is growing sufficiently 


brisk to indicate better prices. Red oat, basswood, ash 
and sound wormy are all more or less in demand at the 
present time, with prices only slightly below what might 
be expected. 


New Orleans, La.—Though the export market continues 
quiet, an increased movement of hardwood logs is re- 
ported-and some factors attribute the delay of generally 
improved call from over seas to unsettlement of the ocean 
rate situation. Interior demand seems to be picking up 
a little im spots, but the gain is very gradual so far and 


has had ro n.arked effect upon current prices, which ruie 


reasonably steady but rather low in view of the statistic- 
ally strong position of most of the staple hardwoods. 


Ashland, Ky.—The feature of the oak market is the 


heavy call for construction timbers. The movement of 
boards has been small the last week. Stocks are in fair 


shape. Mills are idle and prices firm. 


New York.—The inquiry situation has improved con- 


siderably the last two weeks, but actual orders still come 
along on the same small scale. The price situation is 


firm and while many wholesalers seem to have good sup- 


plies of stocks contracted for at mill points, very little 


effort is made to dispose of them except at right prices. 


In some lines competition is decidedly keen, but as a rule 


prices are well held. The furniture and piano manufac- 
turing trade is very pvorly supplied with assortments and 
other small hardwood consumers, whose wants are cared 


for by the local yards, are in as poor a shape so far as 


supplies are concerned. Birch and maple hold their own 
very easily but the demand for oak, both plain and quar- 
tered, is a little sluggish. 


Buffalo, N. Y.—The movement of most hardwoods is 


slow, with birch and maple most active. Some dealers 
report a good demand for chestnut. Low grades of such 
lumber as is suitable for crating is moving. There is a 


Sap gum is still a good seller, but prices are 
hardly as firm as they were a short time ago. There has 


market for veneers. Plain oak, especially white, is yot 
quite so high as formerly. Ash is holding its own wel) 
and there is sale for cherry. Trade in hardwoods ea _j- 
ward is reported better than in this State. Holders vf 
heavy stocks will need to wait, but they will come out «|| 
right in the end. 


North Tonawanda, N. Y.—The general trend of busin. «s 
with dealers is excellent. Increasing activities amuse 
manufacturers is conducive to a corresponding additi..;, 
to the volume of ordering being done. With dry st.k 
none too plentiful at most of the mills, firmer prices 
being quoted on yard supplies and the consumers 
taking the lumber with less: dickering than has been | 
case for several months. 


e 
e 


Boston, Mass.—Wholesalers affirm that those people \ 
have been holding back orders in the belief that val 
will ease off might as well make up their minds to » 
chase. Corroborative testimony is offered in the form of 
letters from mill owners, who insist their quotations e 
on a firm basis. Ash, birch, maple, oak, whitewood «id 
other varieties of hardwood are being queried about 
consumers, but orders are not always following 
questions. Flooring seems to be attracting a little ni 
interest. Michigan maple flooring, 13-16/21%4 clear, 
selling around $48. Birch is offered all the way froin 
$47 to $52. Quartered oak flooring is offered to retail 
at $92.50 to $95, and plain oak can be obtained at exac 
$30 less. 
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Baltimore, Md.—While there is nothing of a _ striki 
nature to be reported about the hardwood trade, it muy 
be said that whatever changes have occurred of late ws 
in the direction of firmer values and a wider demand f.; 
stocks. The efforts of salesmen are meeting with 
larger measure of success than has been the case of la 
and the tendency is toward a stiffening in quotations, 
which may carry prices to a higher level before long 
There appears to be a feeling of confidence in the future 
that was lacking not long ago, and the yards and oth 
consumers are allowing themselves greater latitude 
the placing of orders. From foreign sources a relatively 
large number of inquiries are being received. Many ot 
these inquiries are doubtless put out to test the strengi} 
of the market and to ascertain if the figures asked by t 
shippers really are based upon actual conditions or if the 
shippers making them merely seek to take advantage ot 
imperfect information. 


Pittsburgh, Pa.—Nearly all hardwood dealers say the 
demand for good hardwoods has continued to improve and 
that prices are firmer. There is no marked gain in values, 
but the situation seems to indicate a coming betterment 
in both demand and value. Especially is this the case in 
oak and chestnut. Poplar is not so active, but there ap- 
pears to be a fair run of trade in this line and no weuk- 
ness is noted. Industrial demand for low grades of hard- 
wood is better. Manufacturers appear to be getting ready 
for the spring activity and are taking care of their needs 
while prices are at the present level. Good hickory js 
holding its own. There is an even run of trade without 
much variation and prices are very firm, especially for the 
better grades. A fair volume of business is doing in good 
ash at the best prices. 


Columbus, Ohio—Trade in hardwoods in Columbus and 
central Ohio has been fairly active during the last week. 
There is a good demand from factories and yardmen, the 
latter buying better now since thay have finished their 
inventories. These inventories disclosed the fact that 
stocks were low and they are in the market for large: 
orders. Prices on all varieties and grades are well main- 
tained, although there are isolated cases of price cutting 
to force the market. Dry stocks in the hands of mill 
owners are not large and the same is true of stocks in 
the hands of factories, users of hardwoods. Furnitur 
concerns are still interested in the semiannual shows and 
will not be in the market until the latter part of the 
month. Vehicle and implement concerns are buying well 
Quartered and plain oak are both moving fairly well for 
the time of the year and prices are strong. Chestnut is 
another strong point in the trade, especially sound wormy. 
3asswood and ash are firm. 


Cincinnati, Ohio.—There is a decided improvement in 
the hardwood field, and although the actual booking of 
orders is as yet small, all the good prospects signs are 
displayed and it is believed the expected change for th: 
better will make its appearance early. Prices on all items 
remain firm and many inquiries are received covering the 
whole list. Factory trade is expected to be in full blust 
in a few weeks at the most, and as it is a known fact that 
little stock is in the hands of consumers, there is bound 
to be a very good general demand for hardwoods when 
business gets in full swing. Dealers are well pleased ut 
the outlook and expect a good early spring business. 


HEMLOCK. 


Chicago.—Trade has not recovered from the holiday 
slump; some report a little more active demand, which is 
said to be seasonable. Manufacturers are standing fairly 
firm as to prices. Dry stocks are small and it is believed 
that values will show a tendency to advance shortly. 





Bay City and Saginaw, Mich.—Marked activity has de- 
veloped in the trade for hemlock during the last week. 
Stocks in dealers’ hands are low and buyers are taking 
everything offering. Prices are $17 and $18 for piece stuff 
and boards. 


New York.—Trade continues quiet and mills report that 
while they have been running actively, there is very little 
buying ahead. Outlying yards have been figuring on their 
spring requirements and closing up inventories reveals 
many poor assortments. The suburban building situation 
begins to show signs of more activity and yards are get- 
ting busier in anticipating their requirements, but the) 
do it most cautiously. 





Buffalo, N. Y.—This is what might be called the closed 
season for hemlock, as so little of it is going into con 
sumption that the movement is small. The winter is no! 
severe enough to shut off building, but it cuts down 
buying of stock that is intended for immediate use. No 
great amount of hemlock in stock here, but the sourc: 
of supply is so near that it is not necessary to stocl 
up much, besides the practice of shipping it, especiall) 
timbers, green makes it easy to buy in the tree and cut 
it out during the winter. 


North Tonawanda, N. Y.—A seasonally fair volume ot 
business is being transacted, but the trade is taking 
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stock only as it is required for immediate consumption. 
‘arlier in the month some ordering was done for delivery 
it such time as the consumer might desire other than for 
rompt consumption, but the prospects of weaker prices 
ire given as the reason for more conservative buying 
vealers state that manufacturers have not shown an, 
lisposition to submit prices for stock to be delivered next 
eason, and wholesalers have not made any particular 
nanifestation to nake purchases for 1914 shipment. 





Boston, Mass.--Some hopeful persons continue to seels 
lengths, 
to turn 
content 


in carload lots at $23.50. The holder that wants 
his hemlock lumber into money just now must 
himself with bids of, $23 in this market. 


Pittsburgh, Pa.--Scarcity of hemlock is becoming more 
ipparent,. Inquiries are coming out that appear to be 


of 
a substantial character and while there are still an 
ibundance of offers, the market is steadier and gen- 


erally prices are evenly held. Local concerns are not 
pressing hard for competitive business. 





Columbus, Ohio—Demand for hemlock in this section is 
not large but a slight improvement in the volume of 
business is noted. Prices are still low in sympathy with 
vellow pine. Stocks are not large and a better level is 
expected soon. 


—_——ee—rrrr> 


POPLAR. 


Chicago.-While the market is strong and prices fairly 
firm, demand is none too active. Lower grades are being 
alled for frequently in territory contiguous to Chicago. 
Firsts and seconds are moving well, with some call for 
common stock. 


Baltimore, Md.— Poplar is about holding its own No 
further easing off in the price list is to be reported, and 
here and there it is even possible to note some evidence 
of improvement. Of course, this is not a time to look 
for real expansion in movement, but the earlier attitude 
of the yvards in holding back with orders and drawing on 
the stocks in hand, even when it was necessary to stretch 
. point or two, is being followed by a more liberal enter- 
ing into commitments. An appreciable reduction in the 
holdings of buyers is to be noted, and deficiencies are 
beginning to develop here and there, which must be made 
up. The lower grades are still quiet, with prices down 
but the tendency appears to be upward and the situation 
vives promise of recovery, with the prospects for a good 
listribution fair and the outlook abroad also brighter 
The previous heavy accumulations on the other side have 
been decidedly curtailed, and the foreign buyers are 
showing an interest in offers which indicates that more 
or less replenishing of assortments has hecome necessary 


Ashland, Ky.-—-The poplar market has been quiet for the 
last week in point of shipment, but inquiry is good Good 
blocks of low grades are finding ready market, but the 
better grades are a little slow. Stocks are low and in 
many instances broken. Very little timber has reached 
the mills and few are in operation. Prices are firm. 


Columbus, Ohio—Demand for poplar is fairly strong for 
the season of the year and prices are well maintained at 
the levels which have prevailed for some time Yard 
stocks are not heavy. The wide sizes are a little slow 
is automobile concerns are not buying in large quantities, 
Firsts and seconds at the Ohio River are quoted at $56; 
No. 1 common, $83; No. 2 common, $24, and No. 3 com 
mon, $19. 

Cincinnati, Ohio.—-There is no change in the situation 
there being little demand for anything except the low 
grades which are selling readily at good prices 
remain firm. 


Prices 


FIR, SPRUCE, CEDAR. 


Chicago.-More interest is being shown in west coast 
products. There is noticeable a better feeling among the 
lumbermen; many report increasing inquiries during the 
last ten days. Prices remain low, but if the demand 
should increase and because many of the mills have 
been closed down, there is every reason to believe that 
prices should advance in the very near future 


Portland, Ore.—--While prices are low and business is 
not brisk, there seems to be a better feeling among 
manufacturers and dealers, as inquiries are more liberal 
than for some time and prices are stiffening. In a gen- 
eral way the market may be regarded about 50 cents 
higher than a week ago. Demand from foreign ports is 
active and several: vessels have been reported chartered 
during the week to load on, the Columbia River or at 
Portland for offshore destinations. The shingle market 
is quiet and some of the mills in this district are idle 
Many of the fir mills are shut down for the annual over- 
hauling and this is curtailing the output considerably. 
An advance in log prices in the near future is looked 
for, as stocks are not heavy and the camps are idle 





Tacoma, Wash.-—-Sawmills that shut down for the holi- 
days and the customary annual overhauling are gradually 
resuming operation. It will be the middle or last of 
March, however, before all of them get under way 
Orders have a tendency to increase and the market has a 
better tone than a month ago. Yard stock demand is 
fair and expected to improve. Logs are firm, especially 
cedar, with little oversupply. It rests largely with the 
mills themselves whether they have a good year or an 
other poor one. Over-production is the bugaboo most 
feared, Strict retrenchment is advocated by those in a 
position to advise. 


Seattle, Wash.—No material change can he noted in 
either volume of business or prices for fir lumber from 
last week. Inquiries are coming in larger number, which 
would seem to indicate a better business in the 


near 
future, but it has not materialized. 


Kansas City, Mo.—The improved conditions in southern 
pine are not noticed to as great a degree in fir. There 
has been some increase in demand and inquiries, espe- 
cially railway inquiries have been such as to cause some 


optimisin, but so far as the actual.volume of business is 


concerned it can not be said to be large. Unquestionably 
a continued improvement in southern pine will work 
greatly to the benefit of the fir market, but until prices 
of pine are better fir in this territory is bound to be at a 
disadvantage because of the difference in freight rates in 
favor of the pine mills. Prices, however, remain strong, 
but they are really at bedrock and have been for several 
months. Red cedar siding is probably the strongest 
point in the west coast list. A month ago mills were 
xiad to get orders at $6 off and now it is hard to place 
them at $3.50 off, and many buyers are unable to get 
their orders shipped because of the dearth of stock at the 
mills. Spruce siding, although it has not shown the re- 
markable improvement noted in red cedar is strong. 





WESTERN PINE. 


Chicago.—-Some wholesalers report 
ing trouble in securing shipments of good shop lumber 
of California sugar pine and white pine. Inquiries for 
Inland Empire western pine are numerous and the out- 
look is considered good for a normal 





that they are hav- 


trade this spring. 

Spokane, Wash.—-During the last week there has been a 
seneral stiffening of prices on many items. While the 
last few months have been quiet for the shippers, there 
has been a general policy of curtailment so that now with 
the demand increasing manufacturers are in position to ° 
demand a better price. Shop lumber is scarce. 





Kansas City, Mo.—It is beginning to lock bad for those 
who have been holding off their western pine orders in 
the belief that prices were going to soften. With the big 
factories feeling more optimistic than for the last two 
years and with stocks down to the minimum it looks 
much as if western pine were due for the elevator. Nos. 
! and 2 shop especially are scarce. A reliable authority 
in the Inland Empire reports that the biggest mill there 
has stock of only 2,000,009 feet, which is far below 
normal for this time of year. 


Prices have been hammered 
down the last year, but they are stiffening and conditions 
ure such that they probably will continue to. stiffen. 
although it is not expected that there will be any sudden 
jump. Many of the western pine mills are closed until 
April and heavy weather is interfering with those 
operating. 


—~ 


REDWOOD. 


San Francisco, Cal.—Conditions in the redwood market 
have not changed since the new year opened, but the 
heavy rainfall in California will cause an increase in the 
domestic consumption of lumber. The yards will have to 
replenish their stocks before long. There are good export 
inquiries for rough clear. Several cargoes of redwood 
lumber have been loaded recently on Humboldt Bay for 
foreign ports and a normal export trade is expected dur- 
ing 1914. 








Kansas City, Mo.—Redwood demand the last few weeks 
has been better than it was at any time the two or three 
months preceding. The small dealers have been stocking 
up. Country trade, however, is not so strong as it was a 
week ago and it is probable that there will not be any 
big rush of business in the immediate future. Orders com- 
ing in are being placed at prices fully as stiff as any that 
have been asked for redwood the last six or eight months. 





NORTH CAROLINA PINE. 


Norfolk, Va.—The movement of North Carolina pine 
during the last week through this port showed no change 
in volume except that the water movement is less owing 
to the stormy weather in the bay and on the coast. The 
better grades of rough lumber sold more actively, with 
indications of a continuation of this activity. No. 1, 4/4 
edge, sold at $26 to $27.50; No. 2, $24 to $25; No. 3, $17.50 
to $18. Inch edge box sold at $14.75 to $15.50; edge culls 
and red heart, $12.75 to $13.50. Cull red heart, $7.75 to 
$10. No. 1, 1x8 rough, $30 to $31; No. 3, $21 to $22; box, 
$16 to $16.25; culls and red heart, $13.75 to $14.50. No. 1, 
1x10, $32 to $32.25; No. 3, $21 to $22.25; box, $17.25 to $18; 
culls and red heart, $14.25 to $14.75. No. 1, 1x12 rough, 
$34 to $35; No. 2, $31.50; No. 3, $22 to $24; box, $18 to 
$18.50; culls and red heart, $14.50 to $15. No. 1, 5/4 edge, 
$28.50 to $29; No. 2, $26.50 to $27; box, $15.50 to $16. No. 1, 
6/4 edge, $32; box, $16. No. 1, 8/4 edge, $33.50 to $34.50. 
Nos. 1 and 2 bark strips, $18.75 to $19; box bark strips, 
which are a little quiet, $11 to $12. No. 2 dressed stock 
boards are more active than No. 1 with prices firm. Rift 
flooring, 13/16-inch, is quiet with no change in prices. 
No. 1, 13/16-inch “flooring, $27.75 to $28.25; No. 2, $26 to 
$27; No. 3. $21.25 to $28; No. 4, $14.50 to $15:50. No. 1, 
3¢-inch ceiling, $17.25 to $18: No. 2, $15.75 to $16; No. 3, 
$13; No. 4, $9.75 to $10. No. 1, 7/16-inch ceiling, $18.50 to 
$19.50; No. 2, $17.50 to $18; No. 3, $14.50 to $15.50; No. 4, 
$11.50 to $11.75. No. 1, 13/16-inch partition, $28.50 to 
$29.50; No. 2, $26.75 to $28.50; No. 3, $22 to $22.50. Nos. 
1 and 2 bark strip partition, $24. Six-ineh roofers, $16 to 
$17; S-inch, $17 to $17.75; 10-inch, $18 to $18.75; 12-inch. 
$18.50. Lath, $2.80 to $38. Six-inch box, $16 to $16.50. 
Log-run poplar $18.50; log-run gum, $14, a sale of 1,000,- 
000 feet having been made at this figure last week: log- 
run cypress, $17.50 to $18.25; paving block material, $18. 

















New York.—-Stocks are well held and notwithstanding 
the dullness in the demand, there are practically no fur- 
ther price concessions and wholesalers are holding out for 
higher prices all around. Outputs are reported considera- 
bly curtailed in some sections but here and there some 
stock is offered for quick shipment, and these occasional 
exceptions account for price cutting reported in different 
spots of the market. The yards are fairly well supplied 
with assortments and are in position where they are 
between a prospective price increase on the one end and 
an uncertain building situation on the other. Plans are 
coming out at a satisfactory rate, but there is still con- 
siderable uncertainty and as a result buying continues on 
a close basis. 


Buffalo, N. Y.—-Demand for shortleaf pine is light, 
though steady. As a rule the disturbing element in the 
trade is the appearance of a lot of fresh stock lists, for 
that seems to the buyer to be a notice of a surplus some- 
where and buying is light till it is found out what the 
situation is. The amount in stock here is not heavy, but 
the consumption is steady and promises to remain so. 
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LOGGERS! 








This is the season of un- 
certainty and high costs in 
logging operations: parti- 
cularly for the logger who 
relies on animals to do his 


skidding. 


—What would you not 
give to know that nothing 
but a destructive flood 
could shut down your 
woods operation P 


Hundreds of others have 
secured that certainty—as 
you may also—with 


CLYDE 
LOGGING 
MACHINERY 


Their CLYDE RE- 
HAUL SKIDDERS bring 
in the logs where animals 
could never keep their 
footing and so their 
McGIFFERT LOADERS 
are kept busy all the time, 
while the Other Fellow has 
a hundred teams eating 
their heads off in his 
stables. 


Let us take you into the 
woods of a CLYDE logger and 


show you! 


CLYDE IRON WORKS 
Head Office & Factory: DULUTH, U.S.A. 


BRANCH OFFICES 


414-416 Carondelet St, NEW ORLEANS 
591 Germania Bank Bldg., SAVANNAH, GA. 
343 S. Dearborn St., CHICAGO, ILL. 
18th and Upshur St.. PORTLAND, ORE. 
522 First Ave. S., SEATTLE, WASH. 








Prices are not strong, but promise to strengthen as soon 
as the season opens. 

Boston, Mass.—Uncertainty as to prices and an almost 
frantic desire for orders even without a living profit are 
the features at present of the North Carolina pine market 
in the Boston district. Sellers with reasonable ideas re- 
garding remunerative quotations find it extremely difficult 
to obtain the attention of possible buyers. It requires the 
skill and patience of a veritable Job among salesmen to 
obtain a fair bid on partition. The yellow pine men seem 
to have the best of it here. Rough edge, 4/4 under 12- 
inch, is a little more active, at $30 to $32; No. 1 partition. 
13-16/34e, has been shaded $30.50 in some instances; 
6-inch roofers can be obtained at $18.50, and 8-inch at 
$19.50. 


Baltimore, Md.—There have been no extraordinary de- 
velopments in the lumber trade during the past week, the 
movement being as yet restricted and no pronounced 
activity looked fer. The receipts, which are fairly large 
on some days, seem to be stimulated rather by expecta- 
tions of a frost which would ice up the bay and impose 
a serious embargo upon the movement of vessels than by 
a special inquiry or liberal requirements. The box makers 
appear to be taking up stocks in somewhat greater 
quantities and other avenues of distribution are more 
receptive than they have been, but with the winter upon 
the trade, little in the way of recovery is looked for. The 
range of prices, however, is well sustained. 





SOUTHERN PINE. 


Chicago.—A larger volume of yellow pine has been 
moving since the first of the year than for many months. 
It is not sufficient in size to influence prices in any way, 
but the larger dealers regard the increased buying as 
indications of change in the near future in the matter 
of values. The pressure to sell has diminished and some 
see a rather firmer tone to the market. The disposition to 
sell at any price and to move stocks at all hazards seems 
to have abated somewhat. There are more or less fluctu- 
ations, however, and quotations are below the level which 
would enable manufacturers to make reasonable margins 
of profit. 


New Orleans, La.—There has been a slight increase of 
domestic call, but the actual gain is less than had been 
hoped and the trade is apparently holding back. Sales of 
railroad and car material are reported, but neither the 
carriers nor the car companies buy very freely as yet. 
Prices are said to be rather weak. The export market 
shows little if any improvement and several of the export 
mills in Mississippi are reported shut down pending a 
revival of call. 


Kansas City, Mo.—Southern pine has ‘‘come back.’’ The 
marked increase in the demand for yard stock noticeable 
last week has developed still farther this week and some 
of the manufacturers even refer to the situation as a 
“flood of orders.’’ That is not the situation generally, 
but all the concerns say they have been getting a much 
better business and that in the last ten days their order 
files have at least doubled. Big inquiries are coming in 
from the line yards of the Southwest and a significant 
inquiry of the last week was one for 1,000,000 feet of No. 
5 stock from a big Cleveland (Ohio) retail concern. Rail- 
way demand also is better. Several orders for trestle 
timbers and for car material were booked within the last 
few days and inquiry is more frequent, indicating that 
the railroads are taking more interest in affairs since the 
iation has eased. The export trade continues 
r as actual orders are concerned, but the in- 
re beginning to appear and they are of such a 
nature as indicate an early improvement in that line. The 
greatest improvement is noted on the right-hand side 
of the list. The left still is inclined to be somewhat 
slow, although there is an improvement there as well. 
Manufacturers, however, are slow in advancing their 
prices. The tendency is to wait until there can be no 
doubt that the improvement is permanent before putting 
up prices generally. They are all on the verge of an 
advance and several have found it necessary to advance 
some items in order to protect themselves. It is noticed 
also that concerns that have been making low prices on 
some surplus items have withdrawn them and buyers find 
that they can not place orders any more at prices which 
would have been jumped at ten days ago. The general 
sentiment is that there is going to be a gradual improve- 
ment, 














quiries 


St. Louis, Mo.—While it is too soon after the holidays 
for the yellow pine trade to develop much, a little increase 
in demand is reported by leading manufacturers and 
wholesalers and also a considerable increase in the num- 
ber cf inquiries. This is because of the enforced curtail- 
ment of production by the mills closing down for the 
holidays and as a result of the inventories by the retail- 
ers, which show that stocks in their hands are light all 
over the country. This causes the manufacturers to be- 
lieve that when buying begins in the early spring it will 
be of good volume and will create better prices. Prices 
show increasing strength, and while some orders are 
being booked by the smaller mills at less than the actual 
values, most of the larger mills are not inclined to load 
up with orders unless they can get their prices. 





New York.—Trade continues on a contracted basis with 
very few large orders being booked. Usually at this time 
of year after inventories have been taken wholesalers are 
actively at work on inquiries that produce good business 
during February and March. While much of this business 
will have to be placed because yards are carrying low 
stocks, inquiries are coming out very slowly and the lack 
of prospective heavy contract work does not give much 
cause for encouragement. The subway contracts are 
taking care of large blocks of yellow pine for shoring pur- 
poses and while this helps, wholesalers find very little spe- 
cial work that usually interests them in January. 


Buffalo, N. Y.—This market is still making little differ- 
ence between varieties of yellow pine, beyond that which 
is made by the price. The growing scarcity of white pine 
has given place to yellow pine to a considerable extent 
and the use is bound to improve. When the complete 
turning over is made and all woodworking machinery is 
put in favoring yellow pine this market will accept it for 
all it is worth. At present the roofing and ceiling grades, 
with good amounts of flooring, are preferred, 






Boston, Mass.—'The expected rally in the demand fv; 
yellow pine has not yet materialized in the local marke 
Business is being done every day, but the character o 
it is such that when a salesman gets a really fair pic 
he feels like celebrating. Southern manufacturers ari. 
pushing eagerly for orders, producing some elasticity « 
prices. Several of them have salesmen here canvassir 
the big buyers direct, a situation arousing consideralh|: 
dissatisfaction among wholesalers. The prices at whici 
most of the orders are being placed: Longleaf, 6-inc) 
$28; S-inch, $30; 10-inch, $33; 12-inch, $38; 14-inch, $ 


16-inch, $47. Partition B and better %/3%4, $27.50; floo: 
ing, edge grain A, $41; edge grain B, $88; edge grain « 
$32; flat grain A, $29; flat grain B, $27.50. 





Baltimore, Md.—The outlook is too uncertain to furni 
a basis for positive predictions, but unless all signs fs 
there will be a revival that will materially strengthen t} 
market. Such expectations are based upon general bu 
ness conditions as much as anything else, but. th: 
appear to have a substantial foundation. Assuredly, t! 
prospect is far better than it was, and some dispositiv; 
is shown to place orders in excess of absolute and in 
mediate requirements. Stocks available are not heay 
the protracted shutdown of the mills having averted co; 
gestion. 








Pittsburgh, Pa.—Some of the yellow pine mills, es): 
cially in the Southwest, have shown a firmer attitude 
to prices. A few reports are heard of special induc: 
ments being offered to obtain new business, but these a; 
pear to be getting less. North Carolina mills are mu 
firmer—in fact, there are reports of a small amount ot 
stock being carried and any sudden spurt would find a 
market somewhat barren of available stocks for prompt 
shipment. Prices on the whole seem to be a little more 
firmly held, but there has been no actual advance, 


Cincinnati, Ohio.—Real buying has not begun, but 
wholesalers report a better business than for many weeks. 
Retailers are low in stocks and prices have not declined 
No doubt heavy purchases for spring requirements will be 
made as the tone of business is good, and this should tx 
a good building year. 





CYPRESS. 


New Orleans, La.—Gradual increase of call is noted 
mainly in the mixed car trade. Thick stock also is 
moving a little better. Factory trade is still below normal 
but in other lines it is reported that the call is now pretty 
well up to the seasonal average. Prices are well held 
with no changes noted. Car supply is plentiful and ship- 
ments are sent forward promptly, mill assortments being 
in good shape. 

Chicago.—The cypress trade continues in fairly good 
shape. The heaviest demand is still for mixed cars, but 
mill representatives report a better trade and a heavier 
run of business. Factory and yard stock are the main 
features of requirements. Prices hold steady. 


Kansas City, Mo.—Cypress is stronger than it was a 
week ago and also it is stronger than it was a year ago 
Demand, especially from the factories, has picked up the 
last week noticeably and there has been a substantial 
improvement in the demanéd for yard stock. Inquiries from 
the country yards are larger than is usual at this time 
of year, confirming what cypress men have maintained 
right along—that stocks are at minimum in the yards and 
that there is going to be good buying this season except 
where local conditions are not favorable. Country buyers 
show a tendency to place orders without doing any shop- 
ping around for prices, as inquiries fail to disclose any 
weak spots in the market. Taking it all in all, the 
cypress outlook is rosy. 





St. Louis, Mo.—Although business is a little quiet, a fair 
volume is being done in a small way for quick shipment. 
Nistributers believe that when buying begins in the spring 
they will be able to dispose of everything they have in 
stock without trouble, as buying last year by the retail 
yards was not heavy. Distributers, judging from this 
fact and from the number of inquiries coming in all the 
time, believe there will be a much better demand the 
coming year than there was during the year just past. 
It is the belief that prices, too, will improve as soon as 
the spring buying sets in. 


New York.--A slow improvement is under way but orders 
continue to be placed very cautiously and for hand-to- 
mouth blocks only. Woodworking plants find very little 
new business in sight and as a result straight car in- 
quiries to wholesalers are much below what they usually 
are at this season. Several of the largest yards that 
earry good assortments are getting a good run of small lot 
business at satisfactory prices. Straight car and cargo 
orders, however, are few. 





Buffalo, N. Y.—The cypress trade is steady, though not 
large. The movement is much more satisfactory since the 
stock is handled more in a uniform fashion, although there 
are still buyers or producers in this market able to get 
what they want outside. The quantity carried here never 
has been large, the door mills leading in that respect. 
Cypress doors are always a feature of this market and 
they will continue to sell at fair prices. 





Boston, Mass.—Close students of the cypress market 
hereabout are confident that prices have touched the 
bottom. More inquiries are maturing into orders, and 
faith in the future is daily strengthening in those who 
cut and sell cypress. For ones and twos, inch, the 
market quotation is now $45; 14%4- and 1%-inch, $47.50 to 
$49; 2-inch, $50.76 to $52.25; 3-inch, $59 to $61. Cypress 
No. 1 shop, inch, $28.50; 14%- and 1%-inch, $36; 2-inch, 
$38.75. 





Baltimore, Md.—There is an absence of important de- 
velopments in the cypress trade, but the volume of busi- 
ness done is rather larger than that generally developed 
at this time in consequence of the open winter, which 
enables builders to carry on construction almost without 
interruption and has thus served to create necessities 
which do not ordinarily develop in January. It has hap- 
pened that everything was frozen up for weeks at a time, 
while now even the brick and stone work can go on, 80 
that cypress, as one of the finishing woods, is called for 
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in increased quantities. As production has been limited of 
late, it follows that the pressure upon the market has 
been relaxed, though no advance in the quotations is to 
be noted for the present. The general feeling, however, 
is better and there are prospects that the movement will 
attain sufficient volume to cause a marking up of the 
figures at no distant date. 


Cincinnati, Ohio.—Deualers are not doing much in the 
way of actual sales, but prospects are bright for a very 
early opening up, according to conditions and inquiries. 
The yard trade should be good and factory trade is sel- 
dom in bad shape and there is no reason why it should 
not be much better than last year. 

Columbus, Ohio—Demand for cypress in this territory 
shows a small increase. Prices are still firm at the levels 
of the last few months, and are expected to advance 
under good buying. Orders from the East are the best. 





SHINGLES AND LATH. 


Chicago.—There does not seem to be much change 
the shingle conditions. There is some call for 
and clears. Prices on red cedars are $3.02 for clears and 
$2.60 to $2.62 for stars. There are not many cars in 
{transit and stocks at the mills are said to be small, so 
that with anything like a normal demand the red cedar 
shingle market should firm up. White cedars are still 
active, with prices fairly firm. Lath are in good demand. 


in 
both stars 


Minneapolis, Minn.—Prices quoted by local wholesalers 
on red cedar shingles are a little stronger and in some 
cases show advances of 5 cents a thousand. This is due 
to the reduced supply following the holiday shutdown 
While many mills have resumed sawing, a steady 


increase 
in demand is looked for from this time on. 





Tacoma, Wash.—There is little difference in the red 
cedar shingle market. Prices are steady, output is still 
light and spring outlook not discouraging. More mills 
ire running but it will be some time before weather 
conditions favor country mill operation and meanwhile 
output will be restricted. 


Seattle, Wash.—-There is no change in demand for red 
cedar shingles from last week. The market is inclined to 
be firm at $1.60 for stars and $1.90 for clears. 





Kansas City, Mo.—Conflicting reports on the state of 
the red cedar shingle market are coming in from the 
mills. Some of the manufacturers—most of them, in fact 

say conditions are ripe for further advances in price. 
It is usual for shingles to advance at this time of year, 
but just now the demand to back the advance does not 
seem to be developing as rapidly as it might. Last year 
for instance, red cedar shingles went up 25 cents in Jan- 
uary and February, while the advance so far this year 
has been only about 10 cents and most of that was noted 
before the close of 1918. The general asking price for 
extra stars is $1.60 to $1.65, mill basis, while extra clears 
are quoted at $1.90 with some quoting as low as $1.85, 
mill basis. Stocks are low at the-mills and a freshening 
in the demand is all the market needs to stiffen it to a 
marked degree. Cypress lath are as hard to get as ever 
and western pine lath also are scarce. Southern pine 
lath continue dull. 


New Orleans, La.—Shingle and lath demand, while 
slowe@ down slightly since last report, is still above the 
average, season considered, and millstocks are light. 
Prices are firm at previous quotations, 





Buffalo, N. Y.—The shingle trade is as good as it could 
well be at this time of the year. Prices are low, but they 
are firmer than they were during the fall. Some dealers 
report a slight advance, but there is no promise of much 
change till the demand for active building sets in. This 
market will stick to red cedar for the most part, though 
some redwood is used. Hemlock and white cedar are not 
common. 


North Tonawanda, N. Y.—Dealers who bought heavily 
of Coast stock for speculative purposes when quotations 
were at their lowest several months ago have provided 
their yards with an excellent supply, which they do not 
intend to dispose of to the trade at prevailing prices, $1.60 
and $1.85. Demand continues sluggish and prices have 
not fluctuated during the last two weeks, but dealers 
generally are talking advances just as soon as active buy- 
ing is resumed, 


Boston, Mass.--There seems to be a tendency in the 
shingle market toward increased firmness. Serviceable 
brands of extras may be purchased for $3.50, but the 
admittedly standard brands are selling at £3.60 and $3.65. 
One sale has just been made at $3.85, but this was an 





exception. The lowest price for extras reported is $3.43. 
The bottom price on clears is $3.20, and for second clears, 
$2.75. Demand for laths is painfully slow. There are 
people who ask $4.35 for 1%, but there have been more 
sales at $4.25. Demand for 1% lath is quiet. For 1% 
lath the price ranges from the $3.90 asked by one Cana- 
dian manufacturer to the $3.75 at which most of the 
business here is being done. The supply of pine and 
spruce clapboards is meager, which accounts for the firm- 
ness of the prices in the face of very quiet business. 
Spruce, 4 feet extras, are quoted at $52 to $54: clears at 
$50 to $52. Pine, 4 feet extras, are firm at $55; clears, 
$50, and second clears, $48. Good 2-inch eastern furring 
is selling at $22.50. In some instances as much as $23 
has been obtained. Northern furring is offered for less. 

Cincinnati, Ohio..There is no buying as yet and stocks 
are low in the hands of retailers. Prices remain un- 
changed and, according to wholesalers, are too low to be 
profitable. With anything like an early demand they are 
bound to advance. The builders expect a busy season 
and there should be a heavy consumption of all kinds of 
shingles this year. 

Columbus, Ohio—Demand for shingles is small as build- 
ing operations have practically ceased 
Shipments from the Coast have stopped. Retailers’ stocks 
appear to be sufficient for the time being and dealers are 
not buying much. The market is quiet for lath. 


for the season. 





COOPERAGE. 


Chicago.._The present experience in stave business will 
remain in the minds of many manufacturers, The largest 
stocks and smallest demand for oil staves for many years 
are now in effect and coopers are not getting orders 
sufficient to improve prices or hardly to maintain them. 
A few large oil refineries are contracting for their year's 
supply, expecting to make up losses on last year’s con- 
tracts. Furopean prices for staves average too low for 
export and a large supply of second-hand light barrels 
keeps down the price of many new ones. Circled head- 
ing, although low, is more steady for both white and red 
oak oils, with a good demand for Bourbon. Beer staves 
are slow and weak; some of the discouraged manufac- 
turers are going out of the business. The price of beer 
staves has declined to $120 a thousand for the best full- 
dressed, delivered on Chicago rate. Prices are propor- 
tionate for halves and quarters. There is a difference of 
+) cents a thousand between sellers’ and buyers’ views 
for elm and gum flour slack staves. Ash butter tub staves 
are still quiet at $11 a thousand delivered, Chicago basis. 
Square ash heading and 5%-foot racked ash hoops are 
steady with good demand for the former. Hickory flour 
hoops are more active, some of the shippers having con- 
tracted ahead. <A fair demand also exists for 9%-foot 
hickory box straps, say A. & H. Gates in their report on 
market conditions. 














White oak, oil staves, per M 











BN ce 6 wees unarwe 30.00 to 31.00 
No. 1, 28%-inch Michigan elm flour staves, 

WR iia a erea a Orel o desig sia" s-stacaiere wean es Ne oe .50 
No. 1, 28%-inch Wisconsin elm flour staves, 

Mrs ve Saliva aia a aisle eas als OCs WS wee Wis be FOO OS -50 
No. 2, 28%-inch elm staves, net M........... Nominal 5.50 
No. 1, 17%-inch kiln dried basswood head- 

ing, per ME nea ose heise, Wik o-arere oe Sikce.0 Kier 07% 
No. 1, 17%-inch gum heading, per set, nomi- 

oo REAR oe RIO rey ee ee No demand 
a 1, 28%-inch gum staves, nominal....... No demand 

Ehog- SOAMGAD BUM BUAVON s vs vs 6 0-00 0 sc cee sese “¢ 26 
Pate nt coiled elm hoops, 6-foot, per M....... 50 
Patent coiled elm hoops, 5%-foot, per M..... O60 to 10.00 
Patent coiled elm hoops, 5-foot, pes M...... 9.50 
Half barrel staves, elm, per M.............. 6.00 to 6.50 
Half barrel basswood heading, per set....... .05 
Hickory hoops, flour barrel, per M........... 5.00 to 6.00 
Hickory hoops, flour barrel, per M........... None wanted 
Head lining, car lots, per M, 12-inch........ .30 to .35 
Head lining, small lots, per M, 18-inch...... .60 
Ten-TOUNG BROOD DATTOIR. <..6 2c ckcceecev cess .46 
Eight patent hoop barrels. .......ccccccvece .46 
Hickory hoops, flour barrels, per M......... -45 
Two patent and six hickory hoop barrels.... 45 
Four patent and four wire hoop barrels...... .45 
FEAIE DAITSl, G-HOOP. 62.655 ec cccccccssseseees a to .38 
No. 1 white ash butter tub staves 
Flat ash, 5%-foot hoop, per M...........e0.6 
White oak, of) staves, per Mi ..ccccicscedcees . to 30.00 
BLOG GA OFF Sta Ves, POT Mk. kc 6 oi6-6e eens, 27.00 to 28.00 
I NN ora 50a e-0'4' oo sa GE K din ece'e S aimey No demand 
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Lard tierces .. 1.15 to 1.27% 
yg oe OE ee een eer eer .95 to 12 
Te PEGE, OND 60.0: 5.5005 eco: cereihiere'e¥ 6id.gc0 ae .90 to .95 


Buffalo, N. Y.—Only the cooper is complaining. He is 
not finding the flour output what he would like to see 
and at this time of the year he is dependent almost en- 
tirely on that trade. The city price of flour barrels is 
fair—48% cents for full eight-hooped. Some of the cooper 
shops are getting a good trade in twelve-hickory hooped 
barrels for special export. The staves are usually of 
birch and heavy. Demand for cracker barrels is light, 
as other packages seem to be preferred. 
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record of daily sales. 








they forestall. 








Allison Coupon Books 


have become the univeisal substitute for cash in dealing with lumber mill em- 
ployes. They mean SYSTEM in the commissary. 
money; eliminate errors, disputes and annoyances. They act as an effectual 
check on the credit customer, and the detached coupons become an accurate 
of Punch-Outs, Paper or Metal Checks, or the now obsolete Pass Book 

They simplify and minimize bookkeeping — they pay for themselves many 


times over in this alone aside from the trouble they prevent and the losses 


Company Stores all over the world. 


ALLISON COUPON CO., Indianapolis, Ind. 





They save time, work and 


Allison Coupon Books have none of the disadvantages 


Allison Coupon Books are employed in the majority of 





Advertisements will be inserted in this department at 
the following rates: 


For one week, 25 cents a line. 
For two weeks, - - 46 cents a line. 
For three weeks, .- - . 60 cents a line. 
For four weeks, - . - - 76 cents a line. 
Nine words of ordinary length make one line 
Heading counts. as two lines. 
No display except the headings can be admitted. 
Remittances to ac company the order. No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 





Too fate To Classify 
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FOR SALE-GEORGIA TIMSER LANDS. 

We offer for sale, a tract of land and timber consisting 
of 40,000 acres, estimated to cut twenty-five hundred feet 
ner acre, of pine and cypress timber of sawmill and cross- 
tie size. This tract is all in one compact body, and is near 
two trunk lines of R. R. and near two fine deep water ports. 
Price in fee simple, five dollars per acre, with warranty 
deeds. Or we will sell ten-year timber lease to all the tim- 
ber on the lands at a price of $2.75 per acre. Terms of 
\ cash, with one, two and three years on deferred pay- 
meuts. Will furnish plat of property, with complete in- 
formation to interested parties. The land alone is worth 
the price asked for land and timber. Address 

ALBERT FENDIG & CO., Brunswick, Ga. 


SAWMILL AND TIMBER PROPOSITION 
For sale: 3000 acres, estimated to cut twenty million feet, 
original growth, large and long yellow pine, high and dry 
woods, iit Southwest Georgia ; 25,000 capacity saw-mill, loco- 
motive, logging cars and ten miles of .trim road; ten to 
twenty million feet can be added. Price for entire outfit, 
$80,000. Easy terms. This is the largest and longest tim- 
ber we know of in Georgia. Outfit new and up-to-date and 
operation just started. Address 
DRAWER 106, Cheraw, 8S. C. 


SUGGESTION WANTED 
We have a small electric power planing mill, employing 
two or three men only; can you suggest some article to 
make that you yourself could create a market for at a 
profit, and.» so take full charge of both? Geneva is the 
most beautiful city in the State 
2. J. ROGERS LUMBER CO., Geneva, N. Y. 











WHY USE COUPON BOOKS 
In the Commissary? Because they save time and eliminate 
errors and disputes. Send for samples, catalog, prices and 
full particulars. 
ALLISON COUPON CO., Indianapolis, Ind. 


TOPOGRAPHICAL SURVEYS & LOGGING MAPS 
Read what was said on this subject at the Portland Log- 
ging Congress. i 
We are prepared to make “‘Topog” Maps, timber estimates 
and plans for every need. 
Plan definitely for efficiency 
CLARK, LYFORD & STERL ING, Real Estate Trust Bldg., 
Philadelphia, Pa. 


FOR SALE—RETAIL LUMBER & IMPLEMENT 
Business in southeastern Idaho. Will take about $9,000.00 
to handle. No goldbrick proposition. 

Address “KF. 43,” care AMERICAN LUMBERMAN. 


WANTED—TO BUY 
‘Two hundred M ft. 1s & 2s basswood, 10 or 16 feet long 4/4. 
Address “BASSWOOD,” care AMERICAN LUMBERMAN. 


RETAIL LUMBER DEALERS. 

A copy of ‘“Bungalowcraft’” in retail lumber offices, to 
show prospective builders, will increase sales. The best 
book on bungalow building. Shows many views of charming 
bungalows, floor plans, interior arrangements, cozy corners, 
mantels, fireplaces, furniture, etc. Canvas binding, post- 
paid, $1.50; paper, $1. Return privilege. Illustrated cir- 
cular on request 

AMERICAN LUMBERMAN, 43 














S. Dearborn St., Chicago. 


Wanted-Cmployees 


WANTED—FOREMAN FOR HARDWOOD 
Flooring factory. One able to set up machines and run kiln; 
northeastern Wisconsin. 

Address “F. 44,” care AMERICAN LUMBERMAN, 


WANTED—YOUNG MAN, STENOGRAPHER 
And general office work. One having had lumber experience 
preferred. Write fully, stating experience, age, salary, etc. 

CYBUR LUMBER CO., Picayune, Miss. 














WANTED—A HARDWOOD LUMBER BUYER 
And inspector for the Ohio territory. Prefer one ac- 
quainted with this field. | Address with references. 

ae care AMERICAN LUMBERMAN, 





WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this depart- 
ment at small cost. Send in your ad and let us estimate its 
cost. 


AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago, 





AMERICAN LUMBERMAN 
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Wanted: Employees 


Wanted = Salesmen 
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STORE MANAGER 
live, experienced, reliable 
habits and character, for 


Wanted, 
emplary 


manager of ex 
operation. se 


store 
lumber 





sides retailing, store is clearing house for all supplies go 
ing into operation Active operations, April to November 
duties light balance of vear Stute definitely experience, 
giving full list of employers fer past three years, including 
present or last employer \Iso salary wanted, nage and 
whether m ed or single. 

Address ‘FE. 10.° care AMERICAN LUMBERMAN, 





WANTED —-A RELIABLE INDUSTRIOUS YOUNG 
Man, who has had experience as an accountant in a hard 
wood lumber office, who can operate typewriter, and who is 
thoroughly competent on daily reports, and specifications, 


tallies, ete. Chance for promotion Mu have good refer 
ences, and satisfy us that he is wanting to make good 
Address, stating experience, 

GEO. W. HARTZELL, Piqua, Ohio. 





MANAGER FOR HARDWOOD DEPARTMENT. 
Interest to party who can produce profitable business. 
Want correspondence from live active parties only, making 
good in present position and wanting to change for advance 
ment. State age and complete information as to experience 
All correspondence treated confidential. 
Address “F, 24,” care AMERICAN 


LUMBERMAN 


WANTED-—EXPERIENCED COUNTER MAN 
And city salesman for retail lumber yard. Prefer unmarried 
man between ag of 5 State salary and full 
experience first | 








f 25 and 35 


tter. 

STRATHCONA LUMBER CoO., 
Edmonton, Alta., P. O. Bo 

SKIDDER FOREMAN. 

man for two-line Clyde 


operation in Mississippi. 
Address “F. 41,” care 








Experienced 
Yellow pine 
get results. 


ground == skidder 
Good wages. Must 
AMERICAN LUMBERMAN. 


WANTED—ACCOUNTANT FOR SAWMILL 
Company now forming, to take charge of office and invest 
about five thousand dollars. The right man will have a 











J 


chance to become manager in short time. State in first 
letter experience and salary expected. 
Address “F. 8,” care AMERICAN LUMBERMAN 





WANTED-SHIPPING CLERK 





For sash and door factory. Must have experience in this 
line. Reply, giving full EQrtceies. 
Address “FE. 4,° care AMERICAN LUMBERMAN,. 
WANTED-—FIRST CLASS MAN 
To take charge of a band miil in Pennsylvani: Good 
reference required—Apply 


PI 
COLEMAN-HARTER & MeCORMICK, Williamsport, Pa. 


WANTED-FOR FUTURE REFERENCE 


Applications from competent sawyers, setters, filers, edger 





men, trimmermen ; — for all other positions in eonnec- 
tion with lumber busin 
W. M. RITTE Rk LI MBER Ce, Asheville, N.C. 





WANTED—EXPERIENCED ALL AROUND 
Assistant at good retail yard. Must be capable of handling 
double entry books and willing to do all kinds of work con- 
nected yard. _— chance to learn the business. 

Address 19,” care AMERICAN LUMBERMAN. 


WANTED YOUNG MAN LUMBER SALES 
Experience, yellow pine preferred. Permanent position and 
excellent opportunity for bright, clean, ambitious man. State 
fully experience, age, salary expected, and when could re- 
port. Address “D. 14,” care AMERICAN LUMBERMAN. 


WANTED-ORDER CLERK 
Young man capable of filling position of assistant order 
clerk in office of a large sash and door factory. Must be 
one who has had some previous experience in entering 
orders in a sash and door company’s office. 
Address “D. 37,” care AMERICAN LUMBERMAN. 


WANTED-ENERGETIC YOUNG MAN 
With wholesale yellow pine traveling sales experience. Per- 
manent position, good opening with large wholesale con- 
cern. Only clean. ambitious men need apply. Give full ex- 
perience, ete. Address “‘D 12,” care AMERICAN LUMBERMAN. 


WANTED-—EXPERIENCED BOOKKEEPER 
For retail lumber office, competent to take charge of books 
and collections. Must be young hustler, who can get re- 
sults. First class opening for the right man. Give expe 
rience, reference and salary. Address 
; “D. 2,” care AMERICAN LUMBERMAN. 

















WANTED-—EXPERIENCED algae tart 
For house bills. competent to interpr requirements of 
contractors and bill same into mill. Nis position requires 
a hustler who has had mill, as well as office experience. 
Splendid opportunity for young man who ean deliver the 
goods. Give experience, reference and salary. 

Address “D. 3,” care AMERICAN LUMBERMAN. 


SASH AND DOOR MAN 

Wanted to take charge of orders in large millwork factory 
Active young man with practical experience in order depart 
ment; must have plenty of force and a thorough knowledg 

of the line. Position open January Ist. Give references 
and full partic ulars in first letter of application. 

Address “B. 20," care AMERICAN LUMBI 





-RMAN, 


Wanted: Mill Mechanics. 


WE HAVE OPENING FOR FIRST CLASS 














Band sawyer, for right-hand rig. None other than a first- 
class, all-round sawyer need Py. Give experience, refer- 
ences, salary wanted. AUL LUMBER CO., 


Birmingham, Ala. 


WANTED-FIRST CLASS MASTER MECHANIC 








To take charge of machine shops, operating 30 miles rail- 
road, four engines, 40 log ¢ “Ars. 
Address “D. 48.” care AMERICAN LUMBERMAN. 
LUMBER SHED CONSTRUCTION. 

Met L. Saley’s latest book for retail lumbermen on the 
construction of lumber sheds. offices and other buildings. 
with plans. Some very handy and useful “Shed and Yard 
Conveniences” are also illustrated and described. $1.50 
postpaid. 

AMERICAN LUMBERMAN, 451 S. Dearborn St., Chicago. 





WANTED-SALESMAN FOR THE 

half of Ohio, one having established trade in 
among retail yards and planing mills. We have 
stocks of Idaho, northern and western white pine, 
also some yellow pine and hardwoods. ‘To the right man, 
able to produce results, willing to pay good salary. Give 
age, experience, reference and volume. 

; Address “EK. 30." care AMERICAN LUMBERMAN, 


Northern 
white pine 
large mil! 





WANTED-ONE OR TWO LUMBER SALESMEN 


By well established, responsible concern to travel New 


England territory on salary. Must understand both cypress 
and yellow pine. Only energetic men (single preferred) 
whe have had road experience will be considered 

Addvtess “EF, 16," care AMERICAN LUMBERMAN. 





WANTED LUMBER SALESMAN 
To cover territory of Manitoba and Saskatchewan by Febru- 
ary Ist. None but first class need apply. Splendid propo- 
sition for the right man. 
THE SUPERIOR WHOLESALE 
502 Builders’ Exchange, 


LUMBER CO., 
Winnipeg, Man. 








WANTED- SERVICES OF FIRST-CLASS 


Hardwood salesman, to cover Ohio and Indiana territory. 
refer one who has had experience in the States named. 
Good opportunity for hustler who can show results. 
; “THE W. E. HEYSER LUMBER CO., 
Winton Place, Cincinnati, Onio. 





WANTED A HIGH CLASS SPECIAL 
Millwork salesman. One who can figure plans 
capable of going on the road and closing the largest con- 
tracts. Only an up-to-date experienced hustler will be able 
to fill the place. A good salary to the right man. 

Address “A, 25.’ care AMERICAN LUMBERMAN. 


WANTED TWO EXPERIENCED HARDWOOD 
Lumber salesmen, one to sell hardwood in York State, the 
other in eee 

Address vans 


WANTED-LUMBER SALESMAN 

Familiar with crating and factory business of 
Give experience and reference. 

Address “K, 5,” care 


WANTED_LIVE, ENERGETIC COMMISSION 

Salesman. When writing give permanent mailing address. 
ROY & ROY MILL COMPANY, 

P. O. Box 112, Seattle, Wash. 


WANTED LIVE COMMISSION SALESMEN | 
To sell high grade yellow pine for large manufacturer's 
selling agent Address 

“BE. 15,” care 


WANTED--FIRST CLASS SALESMAN | 
To travel out of Pittsburgh with line of yellow and North 
Carolina pine, hemlock and hardwood. 
Address “C. 7,’ care AMERICAN 


GOOD LIVE COMMISSION MEN 

to sell yellow pine lumber. Advise experience 

wanted. Address 
“R. 125,”" care 


and is 








care AMERICAN LUMBERMAN, 





Chicago. 


AMERICAN LUMBERMAN, 








AMERICAN LUMBERMAN, 





LUMBERMAN, 





Wanted and 
commission = 
AMERICAN LUMBERMAN. 


[ Wanted:Cmployment | 


500 WOODSMEN AND LABORERS. 

We are in a position to supply you with any 
ho crew too small, no crew too large. We are 
the largest lumber and = railroad construction 
the United States A trial order will convince 
FINNS LABOR AGENCY, 27 Washington St., 








number 
supplyin: 
concerns = j 
you. 
Boston 


WANTED POSITION BY HIGH CLASS 
Salesman. 15 years’ experience in every detail of the eypre 
yellow and white pine business. Established trade in east 
ern and central States averaging 25 million ft. yearly, Ney 
England territory pre ferred. 

Address se < pd AMERICAN 


care LUMBERMAN 


WANT. POSITION WITH WHOLESALE LBR. Co. 
In South or on Coast; in office or mill, by young man, v4 
years old; well educated, capable and eager to learn: hay 
had 3 years’ experience as local manager with line yard con 
cern, but am desirous of getting into wholesale end of lum 
ber business at any cost. 
Address “EK. 19,” care 





AMERICAN LUMBERMAN 


YOUNG MAN WHO HAS HAD EXPERIENCE 
Selling lumber in east, also several years’ experience as 
buyer on Const wishes position as western representatiy 
for eastern concern wishing to get results in handling west 
ern stock. Large acquaintance among millmen in all dit 
ferent sections of Coast, especially mills producing pine 

Address oa. vos eare AMERICAN LUMBERMAN 


WANTED POSITION AS MANAGER 

Of sawmill, Have had 16 years’ experience as all 
lumberman. Can give best of references. Married. 
temperate. Also buying or traveling salesman 
Pacific Coast preferred. At present employed. 
Address “KY. 31," care AMERICAN 


SAWMILL MANAGER 


highest efficiency, 








aroun¢ 
Strict! 
considered 


LUMBERMAN, 





Or the very 


I é wants position; over 30 
years experience as_ practical mill man; will positively 
guarantee the best of satisfaction or forfeit remuneration 


no bad habits; best of references. 
Address “EF. 40,” care AMERICAN LUMBERMAN, 
EXPERIENCED LUMBERMAN 
Wants position as traveling salesman selling southern hard 
wood. High class reference. 
Address oP. 45,” care 





AMERICAN LUMBERMAN,. 
YOUNG MAN, GERMAN, WANTS POSITION 
As bookkeeper or clerk; thoroughly experienced in Jumbe1 
business. A aduate of the Commercial University of Ber 
lin. Would like to work in exporting sawmill. Address 
“GOODMAN,” care AMERICAN LUMBERMAN 


WANTED-POSITION AS LOGGER 











Forest engineer or superintendent. Young man with expe 
rience and training in modern hardwood operations Re 
liable. Good references 

Address “RL 21," care AMERICAN LUMBERMAN 





GENERAL SUPERINTENDENT COMPETENT 
To hai ndl a sash, door and interior finish factory 
fotal abstainer; married; best of | 

coast preferred, 
Address “I. 14,” care 


desires a 
references 





AMERICAN LUMBERMAN. 








| Wanted-Cmployment 


WANTED- POSITION AS 








Planing mill foreman or supt. Mr. Planing Mill Man, if 
you are not getting best of results from your investment 
nud not realizing the profits that you are entitled to, write 





me at once. IT am open for position and can come on short 
notice i have had good many years’ experience in the 
planing mill business, mfg. all kinds of in and outside trim, 
hardwood flooring, both thick and thin, and parquet floor 
ing. Perfectly familiar with the latest machinery and 
methods of mfg. I am not an estimator and I do not claim 
10 do impossible things, but I have never failed to make 
good, and would be d to prove my worth to responsible 
concern. Address “F. 28, care AMERICAN LUMBERMAN, 





A PROGRESSIVE PRACTICAL LUMBERMAN 
Forty years of age, wants a position with a wholesale house 
iocated in some of the northern or middle States. Has had 
experience in following the lumber industry fom stump to 


market and has made the manufacturing and grading of 
hardwood a special study. Is well versed in the “National 
ules as well as in the requirements of the English markets. 


Is well qualified to purchase stock on contract, or otherwise, 
for both the American and foreign trade, or will act as sales 
man in any of the English speaking markets, or as culler, 
if a satisfactory salary is offered. Uses no intoxicants what 
ever and can furnish best of references. For further par 
ticulars apply to “D. 44,” care AMERICAN LUMBERMAN, 


POSITION WANTED BY HIGH CLASS 
Hardwood inspector Am al! around man, familiar with 
cypress and yellow pine; 20 years’ experience; sober and 
industrious; South preferred: am employed but want_ to 
change: can furnish best of reference from present employ 
ers: will expect a good salary. 

Address “F. 29,” care 


HARDWOOD LUMBER INSPECTOR 


With ten years experience in the hardwood lumber 





AMERICAN LUMBERMAN. 





busi 


ness wants position where there is chance for advanc 
ment. North preferred. 
Address “Eo 47." care AMERICAN LUMBERMAN. 





WITH PRESENT EMPLOYER 6 YEARS 
Refer to them; will change: 238 years as manager. 
Address “EF.” care AMERICAN LUMBERMAN 


WANTED POSITION AS WOODS SuPT. 

-U years” experience cruising, estimating timber and _ five 
years’ operating experience. Married, age 42 Am Al man 
and a hustler. Best of references. 

ddress “EF. 30," care 





AMERICAN LUMBERMAN 
WANTED POSITION AS SALES MANAGER 
Young man, 30, married, strictly and a_ hustler 

ight years’ selling experience with eypress; now holding 

responsible sales position with large cypress concern: with 
present employers five years; excellent record: can delivet 
the goods. Address “F. 19," care AMERICAN LUMBERMAN. 


THOROUGH LUMBERMAN DESIRES POSITION 


As sales manager of mill producing coast lumber. pine pre 
ferred. Be st of references as to results previously produced. 
Address “LUMBERMAN,” Hotel Mallory, Portland, Ore. 


RIGHT HAND BAND SAWYER 

Wants position: single or double cutting band 

hardwood ; strictly sober and reliable. Will go 
Satisfaction guaranteed. 

Address “FE. 32.” care 


ase 





sober 








pine Ol 
anywhere. 


AMERICAN LUMBERMAN, 


POSITION WANTED SELLING YELLOW PINE 
Any territory. Competent young man, thorough retail ex 
perience. Plenty Jumberme ‘n references, 

Address “ER. 34," care AMERICAN LUMBERMAN 


WANTED POSITION AS LOGGING SUPT. 











Not later than March 1; employed at present ; can furnish 
zood reference. Address 
“BE. 35,” care AMERICAN LUMBERMAN. 
YOUNG MAN SOBER AND ENERGETIC 
With lumber experience and Al references would like a 
position in lumber office. Billing dept. preferred 


Address “I. 42,” care AMERICAN LUMBERMAN. 


EXPERIENCED HARDWOOD AND CYPRESS 
Salesman open for position. New York, Pennsylvania and 
Ohio territory. Address 

“3. 





H.,” care AMERICAN LUMBERMAN. 





FIRST CLASS SAWMILL FOREMAN AND 


rst iwright wants position Age 37. Strictly sober, mar 
‘ed: can furnish best of recommendations and reference 
Address “I 48,” care AMERICAN LUMBERMAN, 


A LIVE UP TO DATE MAN 








Familiar with Chicago and eastern trade. Has had several 
vears’ experience wholesaling yellow pine and western 
woods. Expert at accounting and traffic work and general 
wholesale lumber office work. Now in unhealthy locality. 
Wants to return to Chi 

Address ge ee eare AMERICAN LUMBERMAN, 











WANTED POSITION BY FIRST CLASS 
Buyer and inspector covering La. and Miss 
Ala.: want to make char at once, Can furnish 
references from -vholesalers I have worked for; 
bank references. ; 

Address ay 


WANT POSITION AS SUPT. OR FOREMAN 
Of sash and door mill or cabinet shop. Can detail, stock 
bill or lay out from plans. Long experience. Best reference 

Address ‘lk. 46," care AMERICAN LUMBERMAN. 








best of 
also furnish 


102," care AMERICAN LUMBERMAN. 





, also portion of 





WANTED POSITION EITHER AS WOODS 
loreman or commissary manager. Yellow pine district. Ten 
years’ experience in each. Do all the civil engineering when 
woods foreman. Al reference in each. Can go at onee. 

Address “EY. 36," care AMERICAN LUMBERMAN. 


AN Ai LUMBER ACCOUNTANT 
With plenty of executive ability and capacity for work with 
best of references desires to get in touch with a lumber con 
cern wanting an Al ee man. 
Address on. eare 


WANTED POSITION TO BUY PINE AND 
Hardwood on Virginia and Southern railroads; twenty 
years’ experience. Address 

“F, 39,” care 





AMERICAN LUMBERMAN, 





AMERICAN LUMBERMAN. 


RETAIL YARD MANAGER WANTS POSITION 
After February Ist; >2: married; six years’ experience. 
jest references, es 

Address 








care AMERICAN LUMBERMAN. 


WANTED POSITION BY BAND SAW FILER 


Good reference. Address R. W. ADAMS, Laquin, Pa. 











